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SPECIAL CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Report, the documents incorporated by reference herein, other public filings and oral and written statements by us and our
management, may include statements that constitute “forward-looking statements” within the meaning of the United States securities
laws. These statements are based on the beliefs and assumptions of our management and on information available to us at the time
such statements are made. Forward-looking statements include information concerning possible or assumed future results of our
operations, expenses, earnings, liquidity, cash flows and capital expenditures, industry or market conditions, assets under
management, acquisition activities and the effect of completed acquisitions, debt levels and our ability to obtain additional financing
or make payments on our debt, legal and regulatory developments, demand for and pricing of our products and other aspects of our
business or general economic conditions. In addition, when used in this Report, the documents incorporated by reference herein or
such other documents or statements, words such as “believes,” “expects,” “anticipates,” “intends,” “plans,” “estimates,” “projects,”
“forecasts,” and future or conditional verbs such as “will,” “may,” “could,” “should,” and “would,” and any other statement that
necessarily depends on future events, are intended to identify forward-looking statements.

Forward-looking statements are not guarantees of performance or other outcomes. They involve risks, uncertainties and
assumptions. Although we make such statements based on assumptions that we believe to be reasonable, there can be no assurance
that actual results will not differ materially from our expectations. We caution investors not to rely unduly on any forward-looking
statements.

The following important factors, and other factors described elsewhere in this Report or incorporated by reference into this Report
or contained in our other filings with the U.S. Securities and Exchange Commission (SEC), among others, could cause our results to
differ materially from any results described in any forward-looking statements:

e variations in demand for our investment products or services, including termination or non-renewal of our investment
advisory agreements;

o significant changes in net asset flows into or out of the accounts we manage or declines in market value of the assets in, or
redemptions or other withdrawals from, those accounts;

e enactment of adverse state, federal or foreign legislation or changes in government policy or regulation (including
accounting standards) affecting our operations, our capital requirements or the way in which our profits are taxed;

e significant fluctuations in the performance of debt and equity markets worldwide;

e exchange rate fluctuations, especially as against the U.S. Dollar;

o the effect of economic conditions and interest rates in the U.S. or globally;

e our ability to compete in the investment management business;

o the effect of consolidation in the investment management business;

o limitations or restrictions on access to distribution channels for our products;

e our ability to attract and retain key personnel, including investment management professionals;
o the investment performance of our investment products;

e our ability to acquire and integrate other companies into our operations successfully and the extent to which we can realize
anticipated cost savings and synergies from such acquisitions;

e changes in regulatory capital requirements;
e our debt and the limitations imposed by our credit facility;
o the effect of failures or delays in support systems or customer service functions, and other interruptions of our operations;

e the occurrence of breaches and errors in the conduct of our business, including any failure to properly safeguard
confidential and sensitive information;

o the execution risk inherent in our ongoing company-wide transformational initiatives;

o the effect of political or social instability in the countries in which we invest or do business;



e the effect of terrorist attacks in the countries in which we invest or do business and the escalation of hostilities that could
result therefrom;

e war and other hostilities in or involving countries in which we invest or do business; and

e adverse results in litigation, including private civil litigation related to mutual fund fees and any similar potential regulatory
or other proceedings.

Other factors and assumptions not identified above were also involved in the derivation of these forward-looking statements, and
the failure of such other assumptions to be realized may also cause actual results to differ materially from those projected. For more
discussion of the risks affecting us, please refer to Part I, Item 1A, “Risk Factors.”

You should consider the areas of risk described above in connection with any forward-looking statements that may be made by us
and our businesses generally. We expressly disclaim any obligation to update any of the information in this or any other public report
if any forward-looking statement later turns out to be inaccurate, whether as a result of new information, future events or otherwise.
For all forward-looking statements, we claim the “safe harbor” provided by Section 27A of the Securities Act of 1933 and Section 21E
of the Securities Exchange Act of 1934.

PART I
In this Annual Report on Form 10-K, unless otherwise specified, the terms “we,” “our,” “us,” “company,” “Invesco,” and “Invesco
Ltd.” refer to Invesco Ltd., a company incorporated in Bermuda, and its subsidiaries.

Item 1. Business
Introduction

Invesco is a leading independent global investment manager, dedicated to helping investors worldwide achieve their financial
objectives. By delivering the combined power of our distinctive investment management capabilities, Invesco provides a
comprehensive range of investment strategies and vehicles to our retail, institutional and high-net-worth clients around the world.
Operating in more than 20 countries, Invesco had $616.5 billion in assets under management (AUM) as of December 31, 2010.

The key drivers of success for Invesco are long-term investment performance, effective distribution relationships, and high-quality
client service delivered across a diverse spectrum of investment management capabilities, distribution channels, geographic areas and
market exposures. By achieving success in these areas, we seek to generate competitive investment results, positive net flows,
increased AUM and associated revenues. We are affected significantly by market movements, which are beyond our control; however,
we endeavor to mitigate the impact of market movement by maintaining broad diversification across asset classes, client domiciles
and geographies. We measure relative investment performance by comparing our investment capabilities to competitors’ products,
industry benchmarks and client investment objectives. Generally, distributors, investment advisors and consultants take into
consideration longer-term investment performance (e.g., three-year and five-year performance) in their selection of investment
product and manager recommendations to their clients, although shorter-term performance may also be an important consideration.
Third-party ratings may also influence client investment decisions. Quality of client service is monitored in a variety of ways,
including periodic client satisfaction surveys, analysis of response times and redemption rates, competitive benchmarking of services
and feedback from investment consultants.

Invesco Ltd. is organized under the laws of Bermuda, and our common shares are listed and traded on the New York Stock
Exchange under the symbol “IVZ.” We maintain a Web site at www.invesco.com. (Information contained on our Web site shall not be
deemed to be part of, or be incorporated into, this document).

Strategy

The company focuses on four key strategic priorities that are designed to strengthen our business over time and help ensure our
long-term success:

e Achieve strong investment performance over the long term for our clients;

o Deliver our investment capabilities anywhere in the world to meet our clients’ needs;



e Harness the power of our global operating platform by continuously improving our processes and procedures and further
integrating the support structures of our business globally; and

e Perpetuate a high-performance organization by driving greater transparency, accountability and execution at all levels.

Since 2005 Invesco has taken a number of steps to further unify our business and present the organization as a single firm to our
clients around the world. We believe these changes have strengthened Invesco’s ability to operate more efficiently and effectively as
an integrated, global organization.

Since we take a unified approach to our business, we present our financial statements and other disclosures under the single
operating segment “investment management.”

Recent Developments

On June 1, 2010, Invesco acquired Morgan Stanley’s retail asset management business, including Van Kampen Investments. The
addition of this diversified business brought $114.6 billion in AUM across equity, fixed income and alternative asset classes
(including mutual funds, variable insurance funds, separate accounts and unit investment trusts (UITs)). Furthermore, Invesco gained
the experience, knowledge and expertise of nearly 600 investment, distribution and operations support professionals globally. This
transformational combination:

e Expanded the depth and breadth of our investment strategies, enabling us to offer an even more comprehensive range of
investment capabilities and vehicles to our clients around the world;

e Enhanced our ability to serve U.S. clients by positioning Invesco among the leading U.S. investment managers by AUM,
diversity of investment teams and client profiles;

e Deepened Invesco’s relationships with clients and strengthened our overall distribution capabilities; and
o  Further strengthened our position in the Japanese investment management market.
Our goal from the day we announced the transaction was to complete the preparatory integration work prior to close. With a

focused effort across Invesco, we accomplished our goal and were able to deliver the value of the combined organization to clients
from Day 1. Throughout the second half of 2010, we saw strong momentum in the combined business.

In addition to our acquisition of Morgan Stanley’s retail asset management business, Invesco’s commitment to a multi-year strategy
set a firm foundation for the company’s many achievements throughout the year. During 2010:

e Relative investment performance remained strong across the enterprise, with 68% of ranked assets* performing ahead of
peers on a 3-year basis at year end;

e We focused on strengthening and deepening relationships with clients in key markets. For example, we maintained a
market share ranking in the top three on all major platforms in the U.K. retail market and strengthened relationships with
leading financial institutions in all U.S. retail channels, where 70% of AUM is with top 20 distributors;

e We expanded our presence and improved our competitive advantage as a global investment manager in fast-growing, high-
priority markets and segments;

e We resumed our share repurchase program, purchasing 9.4 million shares for $192.2 million; and

e We maintained strong inflows at Invesco PowerShares, and expanded our offering of intelligent exchange-traded funds
(ETFs) within the Canadian marketplace through an innovative suite of mutual funds.

*  As of December 31, 2010, 68% of ranked assets were performing ahead of peers on a 3-year basis. Of total Invesco AUM, 61%
were ranked at year-end. See Part Il, Item 7, "Management's Discussion and Analysis of Financial Condition and Results of
Operations -- Investment Capabilities Performance Overview," for more discussion of AUM rankings by investment capability.



Together, these efforts resulted in positive net flows for our business in 2010. Adjusted operating margin improved to 34.5% in
2010 from 28.5% in 2009. See Partll, Item 7, “Management’s Discussion and Analysis of Financial Condition and Results of
Operations — Schedule of Non-GAAP Information” for a reconciliation of operating income to net operating income, and by
calculation, a reconciliation of operating margin to adjusted operating margin, and important additional disclosures.

Throughout 2010, we continued to execute our long-term strategy, making disciplined capital and resource allocation decisions,
which we believe further improved our ability to serve our clients, reinforced our reputation as a premier global investment manager,
and helped to deliver competitive levels of operating income and margins as we progressed through the year. In addition, we took
steps to further strengthen our financial position and augment our capital flexibility through the execution of a new credit facility and
the maintenance of a balanced approach to capital management. We have received credit ratings of A3/Stable and A-/Stable from
Moody’s and Standard & Poor’s credit rating agencies, respectively, as of the date of this Annual Report on Form 10-K. In the fourth
quarter, Standard & Poor’s increased Invesco’s enterprise risk management (ERM) rating from “adequate” to “strong,” making
Invesco one of only four publicly rated investment managers with a “strong” ERM designation.

Certain Demographic and Industry Trends

Demographic and economic trends around the world continue to transform the investment management industry and our business
and underscore the need to be well-diversified with broad capabilities globally and across asset classes:

e There is an increasing number of investors who seek external professional advice and investment managers to help them
reach their financial goals.

e As the “baby boomer” generation continues to mature, there is an increasingly large segment of the world population that is
reaching retirement age. Economic growth in emerging market countries has created a large and rapidly expanding middle
class and high net worth population with accelerating levels of wealth. As a result, globally, there is a high degree of
demand for an array of investment solutions that span the breadth of investment capabilities, with a particular emphasis on
savings vehicles for retirement. We believe Invesco, as one of the few truly global, independent investment managers, is
very well-positioned to attract these retirement assets through its enduring products that are focused on long-term
investment performance.

e We have seen increasing demand from clients for alpha and beta to be separated as investment strategies in the investment
management industry. (“Alpha” is defined as excess return attributable to a manager, and “beta” refers to the volatility in
returns versus an underlying benchmark.) This trend reflects how clients are differentiating between low-cost beta
solutions such as passive, index and ETF products and higher-priced alpha strategies such as those offered by many
alternative products.

o Investors are increasingly seeking to invest outside their domestic markets. They seek firms that operate globally and have
investment expertise in markets around the world.

e Although the U.S. and Europe are currently the two largest markets for financial assets by a wide margin, other markets in
the world, such as China and India, are rapidly growing. As these population-heavy markets mature, investment managers
that are truly global will be in the best position to capture this growth. Additionally, population age differences between
emerging and developed markets will result in differing investment needs and horizons among countries. Asset allocation
and pension type also differ substantially among countries. Invesco has a meaningful and expanding market presence in
many of the world’s fastest growing and wealthiest regions, including the U.S., Canada, Western Europe and the UK, the
Middle East and Asia-Pacific. Our strong U.S. presence and growing global presence represent significant long-term
growth prospects for our business.

e The global trend towards the provision of defined contribution retirement plans continues, although significant opportunity
remains for managers to increase defined benefit market share.

Invesco is well positioned to capture the opportunities created by global demographic and industry trends. Through a variety of
economic and market environments, our progress over the past five years has significantly strengthened our competitive position. Our
multi-year strategy is designed to leverage our global presence, our distinctive worldwide investment management capabilities and our
talented people to further grow our business and ensure our long-term success.



Investment Management Capabilities

Supported by a global operating platform, Invesco delivers a comprehensive array of investment capabilities and services to retail,
institutional and high-net-worth investors on a global basis. We have a significant presence in the institutional and retail segments of
the investment management industry in North America, Europe and Asia-Pacific, serving clients in more than 150 countries.

We believe that the proven strength of our distinct and globally located investment centers and their well-defined investment
disciplines provide us with a competitive advantage. There are few independent investment managers with teams as globally diverse
as Invesco’s and with the same breadth and depth of investment capabilities and vehicles. We offer multiple investment objectives
within the various asset classes and products that we manage. Our asset classes, broadly defined, include money market, fixed income,
balanced, equity and alternatives. Approximately 48% of our AUM as of December 31, 2010, were invested in equity securities
(December 31, 2009: 41%), and approximately 52% was invested in fixed income and other investments (December 31, 2009: 59%).

The following table sets forth the investment objectives, sorted by asset class, which we manage:

Investment Objectives by Asset Class

Money Market Fixed Income Balanced Equity Alternatives

Cash Plus Bank Loans Asset Allocation Enhanced Index/Quantitative Absolute Return

Government/Treasury Convertibles Global Global Asian Direct Real Estate

Prime Core/Core Plus Single Country International Commodities

Taxable Emerging Markets Target Date Large Cap Core Currencies

Tax-Free Enhanced Cash Target Risk Large Cap Growth European Direct Real Estate
Government Bonds Large Cap Value Financial Structures
High-Yield Bonds Mid Cap Core Global Macro
Intermediate Term Mid Cap Growth Global REITS
International/Global Mid Cap Value Private Capital - Direct
Investment Grade Credit Regional/Single Country Private Capital - Fund of Funds
Municipal Bonds Sector Funds Risk Premia Capture
Passive/Enhanced Small Cap Core U.S. Direct Real Estate
Short Term Small Cap Growth U.S. REITS
Stable Value Small Cap Value

Structured Securities
(ABS, MBS, CMBS)

The following table sets forth the categories of investment vehicles sold through our three principal distribution channels:

Investment Vehicles by Distribution Channel

Retail Institutional Private Wealth Management
Closed-end Mutual Funds Collective Trust Funds Exchange-Traded Funds
Exchange-Traded Funds Exchange-Traded Funds Managed Accounts
Individual Savings Accounts Institutional Separate Accounts Mutual Funds
Investment Companies with Variable Capital Private Capital Funds Private Capital Funds
Investment Trusts Separate Accounts

Open-end Mutual Funds
Separately Managed Accounts
Unit Investment Trusts
Variable Insurance Funds



One of Invesco’s greatest competitive strengths is the diversification in its AUM by client domicile, distribution channel and asset
class. Our distribution network has gathered assets of 61% retail, 36% institutional, and 3% Private Wealth Management clients as of
December 31, 2010. 32.6% of client assets under management are outside the U.S., and we serve clients in more than 150 countries.
The following tables present a breakdown of AUM by client domicile, distribution channel and asset class as of December 31, 2010.
Additionally, the fourth table below illustrates the split of our higher-fee non-passive AUM as compared to our lower-fee ETF, UIT,
and passive AUM.

AUM Diversification

By Client Domicile

($ billions) 1-Yr Change
us. $415.4 41.2% Carada
Canada $27.9 (3.8)%
U.K. $92.1 8.5%
Continental Europe $35.3 44.7%
Asia $45.8 69.0% b
Total $616.5 34.2%

Continental
Europe
6%

7%

By Distribution Channel

($ billions) 1-Yr Change
Retail $378.4 58.1%
Institutional $221.1 7.9%
PWM $17.0 11.8% Institutional
36%
Total $616.5 34.2%
Private Wealth
M anagement
3%
Balanced
By Asset Class %
Money Market
11.1%
($ billions) 1-Yr Change ’
Equity $294.1 52.6%
Balanced $43.5 9.0%
Money Market $68.3 (18.2)% )
Fixed Income $131.9 73.3% Fixed Income
Alternative $78.7 16.9% 21.3%
Total $616.5 34.2%
Alternative
12.8%
Non-Passive/Passive
($ billions) 1-Yr Change Non-Pzzsswe
Non-Passive $535.7 31.8% 87%
ETF, UIT, and Passive $80.8 52.5%
Total $616.5 34.2%
ETF, UIT, and
Passive

13%



See Part 11, Item 8, “Financial Statements and Supplementary Data — Note 18, Geographic Information,” for a geographic breakdown
of our consolidated operating revenues for the years ended December 31, 2010, 2009 and 2008.

Distribution Channels

Channel refers to the distribution channel from which the AUM originated. Retail AUM arose from client investments into funds
available to the public with shares or units. Institutional AUM originated from individual corporate clients, endowments, foundations,
government authorities, universities, or charities. Private Wealth Management AUM arose from high net worth client investments.

Retail

Invesco is a significant provider of retail investment solutions to clients in all major markets: Invesco in the U.S., Invesco Trimark
in Canada, Invesco Perpetual in the U.K., Invesco in Europe and Asia, and Invesco PowerShares (for our ETF products). Additionally,
Invesco is now also a market leading sponsor of UIT products as a result of the acquisition of Morgan Stanley’s retail asset
management business. Collectively, the retail investment management teams managed assets of $378.4 billion as of December 31,
2010. We offer retail products within all of the major asset classes (money market, fixed income, balanced, equity and alternatives).
Our retail products are primarily distributed through third-party financial intermediaries, including traditional broker-dealers, fund
“supermarkets,” retirement platforms, financial advisors, banks, insurance companies and trust companies.

The U.K., U.S. and Canadian retail operations rank among the largest by AUM in their respective markets. As of December 31,
2010, Invesco Perpetual was the No. 1 retail fund provider in the U.K.; Invesco’s U.S. retail business was the 9th largest non-
proprietary fund complex in the U.S. by long-term assets, including the Invesco Powershares franchise; and Invesco Trimark was the
9th largest retail fund manager in Canada by long-term assets. Invesco Great Wall, our joint venture in China, was one of the largest
Sino-foreign managers of equity products in China, with AUM of approximately $7.2 billion as of December 31, 2010. Invesco
PowerShares adds a leading set of ETF products (with $55.7 billion in AUM and 176 exchange-traded funds as of December 31,
2010) to the extensive choices we make available to our retail investors. We provide our retail clients with one of the industry’s most
robust and comprehensive product lines.

Institutional

We provide investment solutions to institutional investors globally, with a major presence in the U.S., U.K., Continental Europe
and Asia-Pacific with $221.1 billion in AUM as of December 31, 2010. We offer a broad suite of domestic and global products,
including traditional equities, structured equities, fixed income (including money market funds for institutional clients), real estate,
private equity, distressed equities, financial structures and absolute return strategies. Regional sales forces distribute our products and
provide services to clients and intermediaries around the world. We have a diversified client base that includes major public entities,
corporations, unions, non-profit organizations, endowments, foundations, pension funds and financial institutions. Invesco’s
institutional money market funds serve some of the largest financial institutions and corporations in the world.

Private Wealth Management

Through Atlantic Trust, Invesco provides high-net-worth individuals and their families with a broad range of personalized and
sophisticated wealth management services, including financial counseling, estate planning, asset allocation, investment management
(including use of third-party managed investment products), private equity, trust, custody and family office services. Atlantic Trust
also provides investment management services to foundations and endowments. Atlantic Trust obtains new clients through referrals
from existing clients, recommendations from other professionals serving the high-net-worth market, such as attorneys and
accountants, and from financial intermediaries, such as brokers. Atlantic Trust has offices in 11 U.S. cities and managed $17.0 billion
as of December 31, 2010.

Employees

As of December 31, 2010, we had 5,617 employees across the globe. As of December 31, 2009 and 2008, we had 4,890 and 5,325
employees, respectively. None of our employees is covered under collective bargaining agreements. Formal hiring of staff in our
Hyderabad, India, facility commenced with 83 individuals becoming our employees in late 2010. An additional 474 individuals
became our employees by the date of this Report.



Competition

The investment management business is highly competitive, with points of differentiation including investment performance, the
range of products offered, brand recognition, business reputation, financial strength, the depth and continuity of relationships, quality
of service and the level of fees charged for services. We compete with a large number of investment management firms, commercial
banks, investment banks, broker dealers, hedge funds, insurance companies and other financial institutions. We believe that the quality
and diversity of our investment styles, product types and channels of distribution enable us to compete effectively in the investment
management business. We also believe being an independent investment manager is a competitive advantage, as our business model
avoids conflicts that are inherent within institutions that both distribute and/or serve investment products and manage investment
products. Lastly, we believe continued execution against our multi-year strategy will further strengthen our long-term competitive
position.

Management Contracts

We derive substantially all of our revenues from investment management contracts with funds and other clients. Fees vary with the
type of assets being managed, with higher fees earned on actively managed equity and balanced accounts, along with real estate and
alternative asset products, and lower fees earned on fixed income, money market and stable value accounts, as well as certain ETFs.
Investment management contracts are generally terminable upon thirty or fewer days’ notice. Typically, retail investors may withdraw
their funds at any time without prior notice. Institutional and private wealth management clients may elect to terminate their
relationship with us or reduce the aggregate amount of assets under management with very short notice periods.

Available Information

We file current and periodic reports, proxy statements and other information with the SEC, copies of which can be obtained from
the SEC’s Public Reference Room at 100 F Street, NE, Washington, DC 20549. Information on the operation of the Public Reference
Room can be obtained by calling the SEC at 1-800-SEC-0330.

The SEC maintains an Internet site that contains reports, proxy and information statements and other information regarding issuers
that file electronically with the SEC, at www.sec.gov. We make available free of charge on our Web site, www.invesco.com, our
Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, and amendments to those reports filed
or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended, as soon as reasonably practicable
after we electronically file such material with, or furnish it to, the SEC.

Item 1A. Risk Factors

Volatility and disruption in world capital and credit markets, as well as adverse changes in the global economy, can negatively
affect Invesco’s revenues and may continue to do so.

The capital and credit markets have been experiencing substantial volatility and disruption since 2007. While these disruptions
moderated to some extent following the March 2009 lows in equity markets, historical norms have not returned and the potential for
extreme disruptions remains. These market events have materially impacted our results of operations, and may continue to do so, and
could materially impact our financial condition and liquidity. In this regard:

e The volatility of global market conditions around the world has resulted, and may continue to result, in significant
volatility in our assets under management and in our revenues, driven by market value fluctuations on our managed
portfolios.

e In addition to the impact of the market values on client portfolios, the illiquidity and volatility of both the global fixed
income and equity markets could negatively affect our ability to manage client inflows and outflows from pooled
investment vehicles or to timely meet client redemption requests.

e  Our money market funds have always maintained a $1.00 net asset value (NAV); however, we do not guarantee such level.
Market conditions could lead to severe liquidity issues in money market products, which could affect their NAVSs. If the
NAV of one of our money market funds were to decline below $1.00 per share, such funds could experience significant
redemptions in assets under management, loss of shareholder confidence and reputational harm. In 2010 the SEC adopted
new rules governing U.S. registered money market funds. These rules are designed to significantly strengthen the
regulatory requirements governing money market funds, increase the resilience of such funds to economic stresses, and
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reduce the risk of runs on these funds. Regulators in the U.S. continue to evaluate whether to propose mandating a variable
(“floating”) NAV for money market funds. The company believes such a change would have significant adverse
consequences on the money market funds industry and the short-term credit markets.

e Even if legislative or regulatory initiatives or other efforts successfully stabilize and add liquidity to the financial markets,
we may need to modify our strategies, businesses or operations, and we may incur increased capital requirements and
constraints or additional costs in order to satisfy new regulatory requirements or to compete in a changed business
environment.

e In the event of extreme circumstances, including economic, political, or business crises, such as a widespread systemic
failure in the global financial system or additional failures of firms that have significant obligations as counterparties on
financial instruments, we may suffer significant declines in assets under management and severe liquidity or valuation
issues in the short-term sponsored investment products in which client and company assets are invested, all of which
would adversely affect our operating results, financial condition, liquidity, credit ratings, ability to access capital markets,
and retention and ability to attract key employees. Additionally, these factors could impact our ability to realize the
carrying value of our goodwill and other intangible assets.

We may not adjust our expenses quickly enough to match significant deterioration in global financial markets.

If we are unable to effect appropriate expense reductions in a timely manner in response to declines in our revenues, or if we are
otherwise unable to adapt to rapid changes in the global marketplace, our profitability, financial condition and results of operations
would be adversely affected.

Our revenues would be adversely affected by any reduction in assets under our management as a result of either a decline in
market value of such assets or net outflows, which would reduce the investment management fees we earn.

We derive substantially all of our revenues from investment management contracts with clients. Under these contracts, the
investment management fees paid to us are typically based on the market value of assets under management. Assets under
management may decline for various reasons. For any period in which revenues decline, our income and operating margin may
decline by a greater proportion because certain expenses remain fixed. Factors that could decrease assets under management (and
therefore revenues) include the following:

Declines in the market value of the assets in the funds and accounts managed. These could be caused by price declines in the
securities markets generally or by price declines in the market segments in which those assets are concentrated. Approximately 48%
of our total assets under management were invested in equity securities and approximately 52% were invested in fixed income and
other investments at December 31, 2010. Our AUM as of January 31, 2011, was $624.3 billion. We cannot predict whether
volatility in the markets will result in substantial or sustained declines in the securities markets generally or result in price declines
in market segments in which our assets under management are concentrated. Any of the foregoing could negatively impact our
revenues, income and operating margin.

Redemptions and other withdrawals from, or shifting among, the funds and accounts managed. These could be caused by
investors (in response to adverse market conditions or pursuit of other investment opportunities) reducing their investments in funds
and accounts in general or in the market segments on which Invesco focuses; investors taking profits from their investments; poor
investment performance of the funds and accounts managed by Invesco; and portfolio risk characteristics, which could cause
investors to move assets to other investment managers. Poor performance relative to other investment management firms tends to
result in decreased sales, increased redemptions of fund shares, and the loss of private institutional or individual accounts, with
corresponding decreases in our revenues. Failure of our funds and accounts to perform well could, therefore, have a material
adverse effect on us. Furthermore, the fees we earn vary with the types of assets being managed, with higher fees earned on actively
managed equity and balanced accounts, along with real estate and alternative asset products, and lower fees earned on fixed income
and stable return accounts. Therefore, our revenues may decline if clients shift their investments to lower fee accounts.

Declines in the value of seed capital and partnership investments. The company has investments in sponsored investment
products that invest in a variety of asset classes, including, but not limited to equities, fixed income products, private equity, and
real estate. Investments in these products are generally made to establish a track record, meet purchase size requirements for trading
blocks, or demonstrate economic alignment with other investors in our funds. Adverse market conditions may result in the need to
write down the value of these seed capital and partnership investments. As of December 31, 2010, the company had $198.0 million
in seed capital and partnership investments.
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Our investment advisory agreements are subject to termination or non-renewal, and our fund and other investors may withdraw
their assets at any time.

Substantially all of our revenues are derived from investment advisory agreements. Investment advisory agreements are generally
terminable upon 30 or fewer days’ notice. Agreements with U.S. mutual funds may be terminated with notice, or terminated in the
event of an “assignment” (as defined in the Investment Company Act), and must be renewed annually by the disinterested members of
each fund’s board of directors or trustees, as required by law. In addition, the board of trustees or directors of certain other fund
accounts of Invesco or our subsidiaries generally may terminate these investment advisory agreements upon written notice for any
reason. Mutual fund and unit trust investors may generally withdraw their funds at any time without prior notice. Institutional clients
may elect to terminate their relationships with us or reduce the aggregate amount of assets under our management, and individual
clients may elect to close their accounts, redeem their shares in our funds, or shift their funds to other types of accounts with different
fee structures. Any termination of or failure to renew a significant number of these agreements, or any other loss of a significant
number of our clients or assets under management, would adversely affect our revenues and profitability.

Our revenues and profitability from money market and other fixed income assets may be harmed by interest rate, liquidity and
credit volatility.

Certain institutional investors using money market products and other short-term duration fixed income products for cash
management purposes may shift these investments to direct investments in comparable instruments in order to realize higher yields
than those available in money market and other fund products holding lower yielding instruments. These redemptions would reduce
managed assets, thereby reducing our revenues. In addition, rising interest rates will tend to reduce the market value of bonds held in
various investment portfolios and other products. Thus, increases in interest rates could have an adverse effect on our revenues from
money market portfolios and from other fixed income products. If securities within a money market portfolio default, or investor
redemptions force the portfolio to realize losses, there could be negative pressure on its net asset value. Although money market
investments are not guaranteed instruments, the company might decide, under such a scenario, that it is in its best interest to provide
support in the form of a support agreement, capital infusion, or other methods to help stabilize a declining net asset value. Some of
these methods could have an adverse impact on our profitability. Additionally, we have $32.9 million invested in Invesco Mortgage
Capital, Inc., $23.3 million of equity at risk invested in our collateralized loan obligation products, and $7.1 million invested in fixed
income seed money at December 31, 2010, the valuation of which could change with changes in interest and default rates.

We operate in an industry that is highly regulated in many countries, and any adverse changes in the laws or regulations
governing our business could decrease our revenues and profitability.

As with all investment management companies, our activities are highly regulated in almost all countries in which we conduct
business. Laws and regulations applied at the national, state or provincial and local level generally grant governmental agencies and
industry self-regulatory authorities broad administrative discretion over our activities, including the power to limit or restrict business
activities. Subsidiaries operating in the European Union (EU) also are subject to various EU Directives, which are implemented by
member state national legislation. Possible sanctions include the revocation of licenses to operate certain businesses, the suspension or
expulsion from a particular jurisdiction or market of any of our business organizations or their key personnel, the imposition of fines
and censures on us or our employees and the imposition of additional capital requirements. It is also possible that laws and regulations
governing our operations or particular investment products could be amended or interpreted in a manner that is adverse to us.

Certain of our subsidiaries are required to maintain minimum levels of capital. These and other similar provisions of applicable law
may have the effect of limiting withdrawals of capital, repayment of intercompany loans and payment of dividends by such entities. A
sub-group of Invesco subsidiaries, including all of our regulated EU subsidiaries, is subject to consolidated capital requirements under
EU Directives, and capital is maintained within this sub-group to satisfy these regulations. At December 31, 2010, the European sub-
group had cash and cash equivalent balances of $456.2 million, much of which is used to satisfy these regulatory requirements.
Complying with our regulatory commitments may result in an increase in the capital requirements applicable to the European sub-
group. As a result of corporate restructuring and the regulatory undertakings that we have given, certain of these EU subsidiaries may
be required to limit their dividends to the parent company, Invesco Ltd. We cannot guarantee that further corporate restructuring will
not be required to comply with applicable legislation.

The regulatory environment in which we operate frequently changes and has seen significant increased regulation in recent years.
We may be adversely affected as a result of new or revised legislation or regulations or by changes in the interpretation or
enforcement of existing laws and regulations. To the extent that existing regulations are amended or future regulations are adopted that
reduce the sale, or increase the redemptions, of our products and services, or that negatively affect the investment performance of our
products, our aggregate assets under management and our revenues could be adversely affected. In addition, regulatory changes could
impose additional costs, which could negatively impact our profitability.
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Various changes in law and regulation have been enacted or adopted and are beginning to be implemented or otherwise developed
in multiple jurisdictions globally in response to the crisis in the financial markets that began in 2007. VVarious other proposals remain
under consideration by various legislators, regulators, other government officials and other public policy commentators. Certain
enacted provisions and certain other proposals are potentially far reaching and, depending upon their implementation, could have a
material impact on Invesco’s business. While many of these provisions appear designed to address perceived problems in the banking
sector, certain of the provisions will or may be applied to other financial services companies, including investment managers.

In the United States, the Dodd-Frank Wall Street Reform and Consumer Protection Act (the “Dodd-Frank Act™) was signed into law
on July 21, 2010. While Invesco does not at this time believe that the Dodd-Frank Act will fundamentally change the investment
management industry or cause Invesco to reconsider its fundamental strategy, it does appear that certain provisions will, and other
provisions may, increase regulatory burdens and related compliance costs. In addition, the scope of many provisions of the Dodd-
Frank Act will be determined by implementing regulations, some of which will require lengthy proposal and promulgation periods.
Moreover, the Dodd-Frank Act mandates many regulatory studies, some of which pertain directly to the investment management
industry, which could lead to additional legislation or regulation. As a result of these uncertainties regarding implementation of the
Dodd-Frank Act and such other future potential legislative or regulatory changes, the impact of the Dodd-Frank Act on the investment
management industry and Invesco cannot be predicted at this time.

The European Union has promulgated or is considering various new or revised Directives pertaining to financial services, including
investment managers. Such Directives are progressing at various stages, and are being or will or would be implemented by national
legislation in member states. As with the Dodd-Frank Act, Invesco does not believe implementation of these Directives will
fundamentally change our industry or cause us to reconsider our fundamental strategy, but it does appear certain provisions will, and
other provisions may, increase regulatory burdens and compliance costs. Similar developments are being implemented or considered
in other jurisdictions where we do business; such developments could have similar effects.

Potential developments under enacted and proposed legal and regulatory changes, and related matters, include:

o Expanded prudential regulation over investment management firms.

e New or increased capital requirements and related regulation (including new capital requirements pertaining to money
market funds).

e Additional change to the regulation of money market funds in the U.S. The SEC has adopted changes to Rule 2a-7, the
primary securities regulation governing U.S. registered money market funds. These new rules are designed to significantly
strengthen the regulatory requirements governing money market funds, increase the resilience of such funds to economic
stresses, and reduce the risk of runs on these funds. Regulators in the U.S. continue to evaluate whether to propose
mandating a variable (“floating”) NAV for money market funds. Invesco believes such a change would have significant
adverse consequences on the money market funds industry and the short-term credit markets, and is encouraged by the
recognition of these concerns in the Report of the President’s Working Group on Financial Markets on Money Market
Fund Reform Options issued October 21, 2010.

e Changes to the distribution of investment funds and other investment products. In the U.S., the SEC has proposed
significant changes to Rule 12b-1. Invesco believes these proposals would increase operational and compliance costs. The
U.K. Financial Services Authority continues to develop its Retail Distribution Review, which is expected to reshape the
manner in which retail investment funds are sold in the U.K. The EU adopted the Alternative Investment Fund Manager
Directive; implementing legislation in member states could, among other elements, impose restrictions on the marketing
and sale within the EU of private equity and other alternative investment funds sponsored by non-EU managers. Various
regulators have promulgated or are considering other new disclosure and suitability requirements pertaining to the
distribution of investment funds and other investment products, including enhanced standards and requirements pertaining
to disclosures made to retail investors at the point of sale.

e Guidelines regarding the structure and components of compensation, including under the Dodd-Frank Act and various EU
Directives.

o Additional resourcing for regulatory examinations and inspections, including enforcement reviews, and a more aggressive
posture regarding commencing enforcement proceedings.

e Changes impacting certain other products or markets (e.g., retirement savings).

e Enhanced licensing and qualification requirements for key personnel.
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e Other additional rules and regulations and disclosure requirements. Certain provisions impose additional disclosure
burdens on public companies, including Invesco. Certain proposals could impose requirements for more widespread
disclosures of compensation to highly-paid individuals. Depending upon the scope of any such requirements, Invesco
could be disadvantaged in retaining key employees vis-a-vis private companies, including hedge fund sponsors.

e Strengthening standards regarding various ethical matters, including enhanced focus of U.S. regulators and law
enforcement agencies on compliance with the Foreign Corrupt Practices Act and the enactment of the U.K. Bribery Act.

e Other changes impacting the identity or the organizational structure of regulators with supervisory authority over Invesco.

Invesco cannot at this time predict the full impact of potential legal and regulatory changes on its business. It is possible such
changes could impose new compliance costs or capital requirements or impact Invesco in other ways that could have a material
adverse impact on Invesco’s results of operations, financial condition or liquidity. Moreover, certain legal or regulatory changes could
require us to modify our strategies, businesses or operations, and we may incur other new constraints or costs in order to satisfy new
regulatory requirements or to compete in a changed business environment.

To the extent that existing or future regulations affecting the sale of our products and services or our investment strategies cause or
contribute to reduced sales or increased redemptions of our products or impair the investment performance of our products, our
aggregate assets under management and results of operations might be adversely affected.

Civil litigation and governmental enforcement actions and investigations could adversely affect our assets under management
and future financial results, and increase our costs of doing business.

Invesco and certain related entities have in recent years been subject to various legal proceedings arising from normal business
operations and/or matters that have been the subject of previous regulatory actions. See Part I, Item 3, “Legal Proceedings,” for
additional information.

Our investment management professionals and other key employees are a vital part of our ability to attract and retain clients, and
the loss of key individuals or a significant portion of those professionals could result in a reduction of our revenues and
profitability.

Retaining highly skilled technical and management personnel is important to our ability to attract and retain clients and retail
shareholder accounts. The market for investment management professionals is competitive and has grown more so in recent periods as
the investment management industry has experienced growth. The market for investment managers is also increasingly characterized
by the movement of investment managers among different firms. Our policy has been to provide our investment management
professionals with a supportive professional working environment and compensation and benefits that we believe are competitive with
other leading investment management firms. However, we may not be successful in retaining our key personnel, and the loss of key
individuals or significant investment management personnel could reduce the attractiveness of our products to potential and current
clients and could, therefore, adversely affect our revenues and profitability.

If our reputation is harmed, we could suffer losses in our business, revenues and net income.

Our business depends on earning and maintaining the trust and confidence of clients, regulators and other market participants, and
our good reputation is critical to our business. Our reputation is vulnerable to many threats that can be difficult or impossible to
control, and costly or impossible to remediate. Regulatory inquiries, material errors in public reports, employee dishonesty or other
misconduct and rumors, among other things, can substantially damage our reputation, even if they are baseless or satisfactorily
addressed. Further, our business requires us to continuously manage actual and potential conflicts of interest, including situations
where our services to a particular client conflict, or are perceived to conflict, with the interests of another client or those of Invesco.
We have procedures and controls that are designed to address and manage conflicts of interest, but this task can be complex and
difficult, and our reputation could be damaged, and the willingness of clients to enter into transactions in which such a conflict might
arise may be affected, if we fail — or appear to fail — to deal appropriately with conflicts of interest. In addition, potential or perceived
conflicts could give rise to litigation or regulatory enforcement actions. Any damage to our reputation could impede our ability to
attract and retain clients and key personnel, and lead to a reduction in the amount of our assets under management, any of which could
have a material adverse effect on our revenues and net income.
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Failure to comply with client contractual requirements and/or guidelines could result in damage awards against us and loss of
revenues due to client terminations.

Many of the investment management agreements under which we manage assets or provide products or services specify guidelines
or contractual requirements that Invesco is required to observe in the provision of its services. A failure to comply with these
guidelines or contractual requirements could result in damage to our reputation or in our clients seeking to recover losses, withdrawing
their assets or terminating their contracts, any of which could cause our revenues and net income to decline. We maintain various
compliance procedures and other controls to prevent, detect and correct such errors. When an error is detected, we typically will make
a payment into the applicable client account to correct it. Significant errors could impact our results of operations.

Competitive pressures may force us to reduce the fees we charge to clients, increase commissions paid to our financial
intermediaries or provide more support to those intermediaries, all of which could reduce our profitability.

The investment management business is highly competitive, and we compete based on a variety of factors, including investment
performance, the range of products offered, brand recognition, business reputation, financial strength, stability and continuity of client
and intermediary relationships, quality of service, level of fees charged for services and the level of compensation paid and
distribution support offered to financial intermediaries. We continue to face market pressures regarding fee levels in certain products.

We face strong competition in every market in which we operate. Our competitors include a large number of investment
management firms, commercial banks, investment banks, broker-dealers, hedge funds, insurance companies and other financial
institutions. Some of these institutions have greater capital and other resources, and offer more comprehensive lines of products and
services, than we do. Our competitors seek to expand their market share in many of the products and services we offer. If these
competitors are successful, our revenues and profitability could be adversely affected. In addition, there are relatively few barriers to
entry by new investment management firms, and the successful efforts of new entrants into our various distribution channels around
the world have also resulted in increased competition.

In recent years there have been several instances of industry consolidation, both in the area of distributors and manufacturers of
investment products. Further consolidation may occur in these areas in the future. The increasing size and market influence of certain
distributors of our products and of certain direct competitors may have a negative impact on our ability to compete at the same levels
of profitability in the future, should we find ourselves unable to maintain relevance in the markets in which we compete.

We may engage in strategic transactions that could create risks.

As part of our business strategy, we regularly review, and from time to time have discussions with respect to, potential strategic
transactions, including potential acquisitions, dispositions, consolidations, joint ventures or similar transactions, some of which may
be material. There can be no assurance that we will find suitable candidates for strategic transactions at acceptable prices, have
sufficient capital resources to pursue such transactions, be successful in negotiating the required agreements, or successfully close
transactions after signing such agreements.

Acquisitions also pose the risk that any business we acquire may lose customers or employees or could underperform relative to
expectations. We could also experience financial or other setbacks if pending transactions encounter unanticipated problems,
including problems related to closing or integration. Following the completion of an acquisition, we may have to rely on the seller to
provide administrative and other support, including financial reporting and internal controls, to the acquired business for a period of
time. There can be no assurance that such sellers will do so in a manner that is acceptable to us.

Our ability to access the capital markets in a timely manner should we seek to do so depends on a number of factors.

Our access to the capital markets, including for purposes of financing potential acquisitions, depends significantly on our credit
ratings. We have received credit ratings of A3/Stable and A-/Stable from Moody’s and Standard & Poor’s credit rating agencies,
respectively, as of the date of this Annual Report on Form 10-K. According to Moody’s, obligations rated ‘A’ are considered upper
medium grade and are subject to low credit risk. Invesco’s rating of A3 is at the low end of the A range (Al, A2, A3), but three
notches above the lowest investment grade rating of Baa3. Standard and Poor’s rating of A- is at the lower end of the A rating, with
BBB- representing Standard and Poor’s lowest investment grade rating. According to Standard and Poor’s, A obligations exhibit a
strong capacity to meet financial commitments, but are somewhat susceptible to adverse economic conditions or changing
circumstances. We believe that rating agency concerns include but are not limited to: our revenues are somewhat exposed to equity
market volatility, negative tangible equity, potential impact from regulatory changes to the industry, and integration risk related to the
acquisition of Morgan Stanley’s retail asset management business. Additionally, the rating agencies could decide to downgrade the
entire investment management industry, based on their perspective of future growth and solvency. Material deterioration of these
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factors, and others defined by each rating agency, could result in downgrades to our credit ratings, thereby limiting our ability to
generate additional financing. Our credit facility borrowing rates are tied to our credit ratings. Management believes that solid
investment grade ratings are an important factor in winning and maintaining institutional business and strives to manage the company
to maintain such ratings.

A reduction in our long- or short-term credit ratings could increase our borrowing costs, limit our access to the capital markets, and
may result in outflows thereby reducing AUM and revenues. Continued volatility in global finance markets may also affect our ability
to access the capital markets should we seek to do so. If we are unable to access capital markets in a timely manner, our business
could be adversely affected.

Our indebtedness could adversely affect our financial position.

As of December 31, 2010, we had outstanding total debt of $1,315.7 million and total equity attributable to common shareholders
of $7,769.1 million, excluding retained earnings appropriated for investors in consolidated investment products. The amount of
indebtedness we carry could limit our ability to obtain additional financing for working capital, capital expenditures, acquisitions, debt
service requirements or other purposes, increase our vulnerability to adverse economic and industry conditions, limit our flexibility in
planning for, or reacting to, changes in our business or industry, and place us at a disadvantage in relation to our competitors. Any or
all of the above factors could materially adversely affect our financial position or results of operations.

Our credit facility imposes restrictions on our ability to conduct business and, if amounts borrowed under it were subject to
accelerated repayment, we might not have sufficient assets to repay such amounts in full.

Our credit facility requires us to maintain specified financial ratios, including maximum debt-to-earnings and minimum interest
coverage ratios. This credit facility also contains customary affirmative operating covenants and negative covenants that, among other
things, restrict certain of our subsidiaries’ ability to incur debt and restrict our ability to transfer assets, merge, make loans and other
investments and create liens. The breach of any covenant (either due to our actions or due to a significant and prolonged market-driven
decline in our operating results) would result in a default under the credit facility. In the event of any such default, lenders that are
party to the credit facility could refuse to make further extensions of credit to us and require all amounts borrowed under the credit
facility, together with accrued interest and other fees, to be immediately due and payable. If any indebtedness under the credit facility
were subject to accelerated repayment, we might not have sufficient liquid assets to repay such indebtedness in full.

Changes in the distribution channels on which we depend could reduce our revenues and hinder our growth.

We sell a significant portion of our investment products through a variety of financial intermediaries, including major wire houses,
regional broker-dealers, banks and financial planners in North America, and independent brokers and financial advisors, banks and
financial organizations in Europe and Asia. Increasing competition for these distribution channels could cause our distribution costs to
rise, which would lower our net revenues. Following the financial crisis, there has been consolidation of banks and broker-dealers,
particularly in the U.S., and a limited amount of migration of brokers and financial advisors away from major banks to independent
firms focused largely on providing advice. If these trends continue, our distribution costs could increase as a percentage of our
revenues generated. Additionally, particularly outside of the U.S., certain of the intermediaries upon whom we rely to distribute our
investment products also sell their own competing proprietary funds and investment products, which could limit the distribution of our
products. Increasingly, investors, particularly in the institutional market, rely on external consultants and other unconflicted third
parties for advice on the choice of investment manager. These consultants and third parties tend to exert a significant degree of
influence and they may favor a competitor of Invesco as better meeting their particular client’s needs. There is no assurance that our
investment products will be among their recommended choices in the future. If one of our major distributors were to cease operations,
it could have a significant adverse effect on our revenues and profitability. Any failure to maintain strong business relationships with
these distribution sources and the consultant community would impair our ability to sell our products, which in turn could have a
negative effect on our revenues and profitability.

We could be subject to losses if we fail to properly safeguard confidential and sensitive information.
We maintain and transmit confidential information about our clients as well as proprietary information relating to our business
operations as part of our regular operations. Our systems could be attacked by unauthorized users or corrupted by computer viruses or

other malicious software code, or authorized persons could inadvertently or intentionally release confidential or proprietary
information.
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Such disclosure could, among other things, damage our reputation, allow competitors to access our proprietary business
information, result in liability for failure to safeguard our clients’ data, result in the termination of contracts by our existing customers,
subject us to regulatory action, or require material capital and operating expenditures to investigate and remediate the breach.

Our business is vulnerable to deficiencies and failures in support systems and customer service functions that could lead to
breaches and errors, resulting in loss of customers or claims against us or our subsidiaries.

The ability to consistently and reliably obtain accurate securities pricing information, process client portfolio and fund shareholder
transactions and provide reports and other customer service to fund shareholders and clients in other accounts managed by us is
essential to our continuing success. In recent periods, illiquid markets for certain types of securities have required increased use of fair
value pricing, which is dependent on certain subjective judgments that have the potential to be challenged. Any delays or inaccuracies
in obtaining pricing information, processing such transactions or such reports, other breaches and errors, and any inadequacies in other
customer service, could result in reimbursement obligations or other liabilities, or alienate customers and potentially give rise to
claims against us. Our customer service capability, as well as our ability to obtain prompt and accurate securities pricing information
and to process transactions and reports, is highly dependent on communications and information systems and on third-party vendors.
These systems or vendors could suffer deficiencies, failures or interruptions due to various natural or man-made causes, and our back-
up procedures and capabilities may not be adequate to avoid extended interruptions in operations. Certain of these processes involve a
degree of manual input, and thus similar problems could occur from time to time due to human error.

If we are unable to successfully recover from a disaster or other business continuity problem, we could suffer material financial
loss, loss of human capital, regulatory actions, reputational harm or legal liability.

If we were to experience a local or regional disaster or other business continuity problem, such as a pandemic or other natural or
man-made disaster, our continued success will depend, in part, on the availability of our personnel, our office facilities and the proper
functioning of our computer, telecommunication and other related systems and operations. In such an event, our operational size, the
multiple locations from which we operate, and our existing back-up systems would provide us with an important advantage.
Nevertheless, we could still experience near-term operational challenges with regard to particular areas of our operations, such as key
executive officers or technology personnel. Further, as we strive to achieve cost savings by shifting certain business processes to
lower-cost geographic locations such as India, the potential for particular types of natural or man-made disasters, political, economic
or infrastructure instabilities, or other country- or region-specific business continuity risks increases. Although we seek to regularly
assess and improve our existing business continuity plans, a major disaster, or one that affected certain important operating areas, or
our inability to successfully recover should we experience a disaster or other business continuity problem, could materially interrupt
our business operations and cause material financial loss, loss of human capital, regulatory actions, reputational harm or legal liability.

Since many of our subsidiary operations are located outside of the United States and have functional currencies other than the
U.S. dollar, changes in the exchange rates to the U.S. dollar affect our reported financial results from one period to the next.

The largest component of our net assets, revenues and expenses, as well as our assets under management, is presently derived from
the United States. However, we have a large number of subsidiaries outside of the United States whose functional currencies are not
the U.S. dollar. As a result, fluctuations in the exchange rates to the U.S. dollar affect our reported financial results from one period to
the next. We do not actively manage our exposure to such effects. Consequently, significant strengthening of the U.S. dollar relative to
the U.K. Pound Sterling, Euro, or Canadian dollar, among other currencies, could have a material negative impact on our reported
financial results.

The carrying value of goodwill and other intangible assets on our balance sheet could become impaired, which would adversely
affect our results of operations.

We have goodwill and indefinite-lived intangible assets on our balance sheet that are subject to annual impairment reviews.
Goodwill and indefinite-lived intangible assets totaled $6,980.2 million and $1,161.7 million, respectively, at December 31, 2010
(2009: $6,467.6 million and $110.6 million, respectively). We may not realize the value of such assets. We perform impairment
reviews of the book values of these assets on an annual basis or more frequently if impairment indicators are present. A variety of
factors could cause such book values to become impaired. Should valuations be deemed to be impaired, a write-down of the related
assets would occur, adversely affecting our results of operations for the period. See Part I, Item 7, “Management’s Discussion and
Analysis of Financial Condition and Results of Operations — Critical Accounting Policies — Goodwill” and “— Intangibles” for
additional details of the company’s goodwill impairment analysis process.
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Bermuda law differs from the laws in effect in the United States and may afford less protection to shareholders.

Our shareholders may have more difficulty protecting their interests than shareholders of a corporation incorporated in a
jurisdiction of the United States. As a Bermuda company, we are governed by the Companies Act 1981 of Bermuda (“Companies
Act”). The Companies Act differs in some material respects from laws generally applicable to United States corporations and
shareholders, including provisions relating to interested directors, mergers, amalgamations and acquisitions, takeovers, shareholder
lawsuits and indemnification of directors.

Under Bermuda law, the duties of directors and officers of a company are generally owed to the company only. Shareholders of
Bermuda companies do not generally have rights to take action against directors or officers of the company, and may only do so in
limited circumstances. Directors and officers may owe duties to a company’s creditors in cases of impending insolvency. Directors
and officers of a Bermuda company must, in exercising their powers and performing their duties, act honestly and in good faith with a
view to the best interests of the company and must exercise the care and skill that a reasonably prudent person would exercise in
comparable circumstances. Directors have a duty not to put themselves in a position in which their duties to the company and their
personal interests may conflict and also are under a duty to disclose any personal interest in any material contract or proposed material
contract with the company or any of its subsidiaries. If a director or officer of a Bermuda company is found to have breached his
duties to that company, he may be held personally liable to the company in respect of that breach of duty.

Our Bye-Laws provide for indemnification of our directors and officers in respect of any loss arising or liability attaching to them
in respect of any negligence, default, breach of duty or breach of trust of which a director or officer may be guilty in relation to us
other than in respect of his own fraud or dishonesty, which is the maximum extent of indemnification permitted under the Companies
Act. Under our Bye-Laws, each of our shareholders agrees to waive any claim or right of action, both individually and on our behalf,
other than those involving fraud or dishonesty, against us or any of our officers, directors or employees. The waiver applies to any
action taken by a director, officer or employee, or the failure of such person to take any action, in the performance of his duties, except
with respect to any matter involving any fraud or dishonesty on the part of the director, officer or employee. This waiver limits the
right of shareholders to assert claims against our directors, officers and employees unless the act or failure to act involves fraud or
dishonesty.

Legislative and other measures that may be taken by U.S. and/or other governmental authorities could materially increase our
tax burden or otherwise adversely affect our financial conditions, results of operations or cash flows.

Under current laws, as the company is domiciled and tax resident in Bermuda, taxation in other jurisdictions is dependent upon the
types and the extent of the activities of the company undertaken in those jurisdictions. There is a risk that changes in either the types
of activities undertaken by the company or changes in tax rules relating to tax residency could subject the company and its
shareholders to additional taxation.

We continue to assess the impact of various U.S. federal and state legislative proposals, and modifications to existing tax treaties
between the United States and foreign countries, that could result in a material increase in our U.S. federal and state taxes. Proposals
have been introduced in the U.S. Congress that, if ultimately enacted, could either limit treaty benefits on certain payments made by
our U.S. subsidiaries to non-U.S. affiliates, treat the company as a U.S. corporation and thereby subject the earnings from non-
U.S. subsidiaries of the company to U.S. taxation, or both. We cannot predict the outcome of any specific legislative proposals.
However, if such proposals were to be enacted, or if modifications were to be made to certain existing tax treaties, the consequences
could have a materially adverse impact on the company, including increasing our tax burden, increasing costs of our tax compliance or
otherwise adversely affecting our financial condition, results of operations or cash flows.

Examinations and audits by tax authorities could result in additional tax payments for prior periods.

The company and its subsidiaries’ income tax returns periodically are examined by various tax authorities. The calculation of our
tax liabilities involves dealing with uncertainties in the application of complex tax regulations in a multitude of jurisdictions across our
global operations. We recognize potential liabilities and record tax liabilities for anticipated tax audit issues based on our estimate of
whether, and the extent to which, additional income taxes will be due. We adjust these liabilities in light of changing facts and
circumstances. Due to the complexity of some of these uncertainties, however, the ultimate resolution may result in a payment that is
materially different from our current estimate of the tax liabilities.

We have anti-takeover provisions in our Bye-Laws that may discourage a change of control.
Our Bye-Laws contain provisions that could make it more difficult for a third-party to acquire us or to obtain majority
representation on our board of directors without the consent of our board. As a result, shareholders may be limited in their ability to

obtain a premium for their shares under such circumstances.

18



Item 1B. Unresolved Staff Comments
N/A
Item 2. Properties

Our registered office is located in Hamilton, Bermuda, and our principal executive offices are in leased office space at 1555
Peachtree Street N.E., Suite 1800, Atlanta, Georgia, 30309, U.S.A. We own office facilities at Perpetual Park, Henley-on-Thames,
Oxfordshire, RG9 1HH, United Kingdom, and at 301 W. Roosevelt, Wheaton, Illinois, 60187, and we lease our additional principal
offices located at 30 Finsbury Square, London, EC2A 1AG, United Kingdom; 11 Greenway Plaza, Houston, Texas 77046; 1166
Avenue of the Americas, New York, New York 10036; 17W110 22" Street, Oakbrook Terrace, Illinois 60181, and in Canada at 5140
Yonge Street, Toronto, Ontario M2N 6X7. We lease office space in 18 other countries.

Item 3. Legal Proceedings

In July 2010, various closed-end funds formerly advised by Van Kampen Investments or Morgan Stanley Investment Management
included in the acquired business had complaints filed against them in New York State Court commencing derivative lawsuits
purportedly brought on behalf of the common shareholders of those funds. The funds are nominal defendants in these derivative
lawsuits and the defendants also include Van Kampen Investments (acquired by Invesco on June 1, 2010), Morgan Stanley Investment
Management and certain officers and trustees of the funds who are or were employees of those firms. Invesco has certain obligations
under the applicable acquisition agreement regarding the defense costs and any damages associated with this litigation. The plaintiffs
allege breaches of fiduciary duties owed by the non-fund defendants to the funds’ common shareholders related to the funds'
redemption in prior periods of Auction Rate Preferred Securities (“ARPS”) theretofore issued by the funds. The complaints are similar
to other complaints recently filed against investment advisers, officers and trustees of closed-end funds in other fund complexes which
issued and redeemed ARPS. The complaints allege that the advisers, distributors and certain officers and trustees of those funds
breached their fiduciary duty by redeeming ARPS at their liquidation value when there was no obligation to do so and when the value
of ARPS in the secondary marketplace were significantly below their liquidation value. The complaints also allege that the ARPS
redemptions were principally motivated by the fund sponsors’ interests to preserve distribution relationships with brokers and other
financial intermediaries who held ARPS after having repurchased them from their own clients. Certain other funds included in the
acquired business have received demand letters expressing similar allegations. Such demand letters could be precursors to additional
similar lawsuits being commenced against those other funds. The Boards of Trustees of the funds are evaluating the complaints and
demand letters and have established special committees of independent trustees to conduct an inquiry regarding the allegations.
Invesco believes the cases should be dismissed following completion of such review period, although there can be no assurance of that
result. Invesco intends to defend vigorously any cases which may survive beyond initial motions to dismiss.

The investment management industry also is subject to extensive levels of ongoing regulatory oversight and examination. In the
United States and other jurisdictions in which the company operates, governmental authorities regularly make inquiries, hold
investigations and administer market conduct examinations with respect to compliance with applicable laws and regulations.
Additional lawsuits or regulatory enforcement actions arising out of these inquiries may in the future be filed against the company and
related entities and individuals in the U.S. and other jurisdictions in which the company and its affiliates operate. Any material loss of
investor and/or client confidence as a result of such inquiries and/or litigation could result in a significant decline in assets under
management, which would have an adverse effect on the company’s future financial results and its ability to grow its business.

In the normal course of its business, the company is subject to various litigation matters. Although there can be no assurances, at
this time management believes, based on information currently available to it, that it is not probable that the ultimate outcome of any
of these actions will have a material adverse effect on the consolidated financial condition or results of operations of the company.

Item 4. Submission of Matters to a Vote of Security Holders

None.
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PART II
Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities

Invesco Ltd. is organized under the laws of Bermuda, and our common shares are listed and traded on the New York Stock
Exchange under the symbol “IVZ.” At January 31, 2011, there were approximately 6,777 holders of record of our common shares.

The following table sets forth, for the periods indicated, the high and low reported share prices on the New York Stock Exchange,
based on data reported by Bloomberg.

Invesco Ltd.
Common Shares

Dividends
High Low Declared*
2010
FOUMN QUAIET......c.evevieeeeeteece ettt ettt a ettt et et teee st et te et et ese st etere st atesenne $24.24 $21.06 $0.1100
TR QUAIET ...ttt ettt ettt ettt et ss et et e s st et ess st ere e steteneas $21.90 $16.63  $0.1100
RSYToT0] 0 [0 L@ TN (T TR $23.66 $16.83  $0.1100
T A @ LT (=1 $23.63 $18.32  $0.1025
2009
FOUMN QUAIET......coivctieeictcc ettt ettt st b bbb s et et e bt e s et et ebe st et ese e ans $23.97 $20.04 $0.1025
TRIFA QUAIET ...ttt bbbttt et et et be st ebe e bt enssbebe et ebene s $23.00 $15.72  $0.1025
SECONA QUANET ....ivevieeieteei ettt ettt ettt ettt bbb et et e bt e b e et ebese s bt e s b et ese st et e s e s ebere st abese s ans $18.73 $13.60 $0.1025
FIIST QUAIET ...ttt ettt ettt e et se et et te et et e se e et et e et et ese st et et e st et ete s eters et atesesnns $15.00 $9.51  $0.1000

*  Dividends declared represent amounts declared in the current quarter but are attributable to the prior fiscal quarter.

The following graph illustrates the cumulative total shareholder return of our common shares (ordinary shares prior to December 4,
2007) over the five-year period ending December 31, 2010, and compares it to the cumulative total return of the Standard and Poor’s
(S&P) 500 Index and to a group of peer investment management companies. This table is not intended to forecast future performance
of our common shares.

150% -
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Note:  The above chart is the average annual total return for the period from December 31, 2005 through December 31, 2010. Asset
Manager Index includes Affiliated Managers Group, Alliance Bernstein, BlackRock, Eaton Vance, Federated Investors,
Franklin Resources, Gamco Investors, Invesco Ltd., Janus, Legg Mason, Schroders Plc, T. Rowe Price, and Waddell & Reed.
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Important Information Regarding Dividend Payments

Invesco declares and pays dividends on a quarterly basis in arrears. On October 25, 2010, the company declared a third quarter cash
dividend of $0.11 per Invesco Ltd. common share which was paid on December 8, 2010 to shareholders of record as of November 19,
2010. On January 27, 2011, the company declared a fourth quarter 2010 cash dividend of $0.11 per Invesco Ltd. common share which
will be paid on March 9, 2011 to shareholders of record as of February 23, 2011.

The total dividend attributable to the 2010 fiscal year of $0.44 per share represented a 7.3% increase over the total dividend
attributable to the 2009 fiscal year of $0.41 per share. The declaration, payment and amount of any future dividends will be
determined by our board of directors and will depend upon, among other factors, our earnings, financial condition and capital
requirements at the time such declaration and payment are considered. The board has a policy of managing dividends in a prudent
fashion, with due consideration given to profit levels, overall debt levels and historical dividend payouts. See also Part I, Item 7,
“Management’s Discussion and Analysis of Financial Condition and Results of Operations — Liquidity and Capital Resources —
Dividends,” for additional details regarding dividends.

Repurchases of Equity Securities

The following table shows share repurchase activity during the three months ended December 31, 2010:

Maximum Number at end of

Total Number of
Shares Purchased as
Part of Publicly

period (or Approximate
Dollar Value) of Shares that
May Yet Be Purchased

Total Number of Average Price Announced Plans Under the Plans

Month Shares Purchased ) Paid Per Share or Programs @ or Programs @ (millions)

October 1-31, 2010 ....cocoveiiiieieece e 160,181 $21.38 — $1,232.9

November 1-30, 2010 .......cccoovveveevecieceeeeen 2,934,853 $21.99 2,934,853 $1,168.4

December 1-31, 2010.......cccoevvevieiieieie e 33 $23.23 — $1,168.4
3,095,067 2,934,853

(1) An aggregate of 160,214 restricted share awards included in the table above were surrendered to us by Invesco employees to
satisfy tax withholding obligations or loan repayments in connection with the vesting of equity awards.

(2) On April 23, 2008, our board of directors authorized a share repurchase authorization of up to $1.5 billion of our common shares
with no stated expiration date.
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Item 6. Selected Financial Data

The following tables present selected consolidated financial information for the company as of and for each of the five fiscal years
in the period ended December 31, 2010. Except as otherwise noted below, the consolidated financial information has been prepared in
accordance with U.S. generally accepted accounting principles.

As of and For The Years Ended December 31,

$ in millions, except per share and other data 2010 2009 2008 2007 2006
Operating Data:
Operating reVENUES ........cccvvvrereeeereereereneens 3,487.7 2,627.3 3,307.6 3,878.9 3,246.7
Net revenues™ .........ccooovvveeveeveerenieeieeeenn, 2,602.2 1,984.6 2,490.2 2,881.9 2,412.8
Operating iNCOME.........ccoveiiiriiicreeie e 589.9 484.3 747.8 994.3 759.2
Adijusted operating income® ...........ccccoo...... 897.7 565.6 826.1 1,078.6 766.2
Operating Margin ........c.coe..occoeeeveerenesseennens. 16.9% 18.4% 22.6% 25.6% 23.4%
Adijusted operating margin®..............ccoo...... 34.5% 28.5% 33.2% 37.4% 31.8%
Net income attributable to common

shareholders..........cccoovvevvevieiiecie e, 465.7 3225 481.7 673.6 482.7
Adjusted net income® ..o, 639.7 378.1 527.1 718.2 499.7

Per Share Data:

SDASIC .. 1.01 0.77 1.24 1.68 1.22
sdiluted ..o 1.01 0.76 1.21 1.64 1.19
Adjusted EPS® ... 1.38 0.89 1.32 1.74 1.23
Dividends declared per share..........cc.cccooueneee. 0.4325 0.4075 0.5200 0.3720 0.3570
Balance Sheet Data:
TOtal @SSELS.....veviveiereiieieie e 20,444.1 10,909.6 9,756.9 12,925.2 12,2285
Long-term debt .......ccovvvvvviiirireec e 1,315.7 745.7 1,159.2 1,276.4 1,279.0
Long-term debt of consolidated investment

PrOAUCES ..o 5,865.4 — — 116.6 37.0
Total equity attributable to common

shareholders.........coccovvevviiincieseeeee 8,264.6 6,912.9 5,689.5 6,590.6 6,164.0
Total eqUItY ....ooeeiric 9,360.9 7,620.8 6,596.2 7,711.8 7,668.6
Other Data:
Ending AUM (in billions)..........cccccevvervevennnn. $616.5 $459.5 $377.1 $529.3 $482.0
Average AUM (in billions) ...........cccovvevrurnnens $532.3 $415.8 $468.9 $511.7 $430.7
HeadcouNt........ccoocveeeee e 5,617 4,890 5,325 5,475 5,574
(1) Netrevenues are operating revenues less third-party distribution, service and advisory expenses, plus our proportional share of the

2

)

net revenues of our joint venture investments, plus management fees earned from, less other revenue recorded by, consolidated
investment products. See Item 7, “Management’s Discussion and Analysis of Financial Condition and Results of Operations —
Schedule of Non-GAAP Information” for the reconciliation of operating revenues to net revenues.

Adjusted operating margin is adjusted operating income divided by net revenues. Adjusted operating income includes operating
income plus our proportional share of the operating income of our joint venture investments, transaction and integration charges,
amortization of acquisition-related prepaid compensation and other intangibles, compensation expense related to market valuation
changes in deferred compensation plans, the operating income impact of the consolidation of investment products, and other
reconciling items. See Item 7, “Management’s Discussion and Analysis of Financial Condition and Results of Operations —
Schedule of Non-GAAP Information” for the reconciliation of operating income to adjusted operating income.

Adjusted net income is net income attributable to common shareholders adjusted to add back transaction and integration charges,
amortization of acquisition-related prepaid compensation and other intangibles, and the tax cash flow benefits resulting from tax
amortization of goodwill and indefinite-lived intangible assets. Adjusted net income excludes the net income of consolidated
investment products, and the net income impact of deferred compensation plans and other reconciling items. By calculation,
adjusted EPS is adjusted net income divided by the weighted average number of shares outstanding (for diluted EPS). See Item 7,
“Management’s Discussion and Analysis of Financial Condition and Results of Operations — Schedule of Non-GAAP
Information” for the reconciliation of net income to adjusted net income.
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Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

Executive Overview

The following executive overview summarizes the significant trends affecting our results of operations and financial condition for
the periods presented. This overview and the remainder of this management’s discussion and analysis supplements, and should be read
in conjunction with, the Consolidated Financial Statements of Invesco Ltd. and its subsidiaries (collectively, the “company” or
“Invesco”) and the notes thereto contained elsewhere in this Annual Report on Form 10-K.

Invesco is a leading independent global investment manager with offices in more than 20 countries. As of December 31, 2010, we
managed $616.5 billion in assets for retail, institutional and high-net-worth investors around the world. By delivering the combined
power of our distinctive worldwide investment management capabilities, Invesco provides a comprehensive array of enduring
solutions for our clients. We have a significant presence in the institutional and retail segments of the investment management industry
in North America, UK, Europe and Asia-Pacific, serving clients in more than 150 countries.

Despite a number of challenges during the year, including the U.S. equity market flash crash in May, the heightened risk of
European sovereign default, and continued uncertainty about the strength of the economic recovery, most global equity markets
achieved positive returns in 2010 marking the second year of recovery from the financial crisis as illustrated in the chart below:
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The response to these challenges by governments and central banks around the world of providing additional fiscal and monetary
stimulus led to an investor environment that favored riskier assets as yields on less risky government bonds reached record lows. As a
result, most global equity markets achieved positive returns in 2010 with the S&P 500 climbing almost 13%, the FTSE 100 rising 9%,
and the MSCI EAFE index gaining nearly 5%. The exception was the equity market in Japan which declined 3% as the strength in the
Japanese Yen, up almost 15% against the U.S. Dollar in 2010, negatively impacted the profits of Japanese exporters and multinational
corporations. The table below summarizes the year ended December 31 returns of several major market indices for 2010, 2009, and
2008:

Index Year ended December 31,

2010 2009 2008
S&P 500 12.8% 23.5% (37.0%)
FTSE 100 9.0% 22.1% (28.0%)
Nikkei 225 (3.0%) 19.0% (41.1%)
MSCI EAFE 4.9% 27.8% (45.1%)
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Both Treasury markets and corporate credit markets achieved positive returns in 2010 as well. Treasury securities benefited from
the combination of the “flight to quality” trade in the first half of the year, coinciding with the U.S. equity market flash crash and
increased risk of default by some European governments, as well as the Federal Reserve beginning the second round of quantitative
easing, a process whereby the Federal Reserve creates new money to purchase Treasury securities. For the year, 10-year Treasury
notes gained 8% while shorter dated 3- and 5-year notes gained 5% and 7% respectively. Corporate credit markets benefited from
improved fundamentals as earnings improved and corporations stockpiled cash. Further, the stimulus efforts from central bankers
around the globe provided support as yields on government securities reached record lows, and fixed income investors moved out the
credit risk curve in search of higher yields. For the year, investment grade credit gained 9.0% while high-yield bonds returned 14.6%.

Invesco continued to make progress in a number of areas that better positioned our company as the markets continue their measured
return to pre-financial crisis levels. Throughout the course of 2010, the company’s financial performance strengthened. In addition,
during this period, Invesco continued to strengthen its competitive position with respect to investment performance, maintained its
focus on its clients, and enhanced its profile in the industry.

A critical factor in Invesco’s ability to weather the economic storms of the past three years was our integrated approach to risk
management. Our risk management framework provides the basis for consistent and meaningful risk dialogue up, down and across the
company. Our Global Performance Measurement and Risk group provides senior management and the Board with insight into core
investment risks, while our Corporate Risk Management Committee facilitates a focus on strategic, operational and all other business
risks. Further, business component, functional, and geographic risk management committees maintain an ongoing risk assessment
process that provides a bottom-up perspective on the specific risk areas existing in various domains of our business. Through this
regular and consistent risk communication, the Board has reasonable assurance that all material risks of the company are being
addressed and that the company is propagating a risk-aware culture in which effective risk management is built into the fabric of the
business.

In addition, we benefited from having a diversified asset base. One of Invesco’s core strengths, and a key differentiator for the
company within the industry, is our broad diversification across client domiciles, asset classes and distribution channels. Our
geographical diversification recognizes growth opportunities in different parts of the world. Invesco is also diversified by asset class,
with approximately 48% of our assets under management in equities and the remaining 52% invested in fixed income and other
investments. This broad diversification enables Invesco to withstand different market cycles and take advantage of growth
opportunities in various markets and channels.

On June 1, 2010, the company acquired Morgan Stanley's retail asset management business, including Van Kampen Investments (the
“acquired business" or the “acquisition”) in exchange for a combination of $770.0 million in cash paid and 30.9 million common
shares and common share equivalents, which were subsequently sold, as converted, to unrelated third parties. The acquisition added
assets under management across equity, fixed income and alternative asset classes (including mutual funds, variable insurance funds,
separate accounts and UITs). More specifically, this acquisition:

e Expanded the depth and breadth of the company’s investment strategies, enabling the company to offer an even more
comprehensive range of investment capabilities and vehicles to its clients around the world;

e Enhanced the company’s ability to serve U.S. clients by positioning Invesco among the leading U.S. investment managers by
assets under management (AUM), diversity of investment teams and client profiles;

e Deepened Invesco’s relationships with clients and strengthen its overall distribution capabilities; and

o  Further strengthened its position in the Japanese investment management market.
Presentation of Management’s Discussion and Analysis of Financial Condition and Results of Operations

The company provides investment management services to, and has transactions with, various private equity, real estate, fund-of-
funds, collateralized loan obligation products (CLOs), and other investment entities sponsored by the company for the investment of
client assets in the normal course of business. The company serves as the investment manager, making day-to-day investment
decisions concerning the assets of the products. Certain of these entities are consolidated under variable interest or voting interest
entity consolidation guidance. See Part Il, Item 8, Financial Statements and Supplementary Data — Note 1, “Accounting Policies” and
Note 20, “Consolidated Investment Products,” for additional details.
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Effective January 1, 2010, the company adopted guidance now encompassed in Accounting Standards Codification Topic
810, "Consolidation." The adoption of this new guidance had a significant impact on the presentation of the company’s financial
statements in 2010, as its provisions required the company to consolidate certain CLOs that were not previously consolidated. In
accordance with the standard, prior periods have not been restated to reflect the consolidation of these CLOs. The majority of the
company’s consolidated investment products balances were CLO-related as of December 31, 2010. The collateral assets of the CLOs
are held solely to satisfy the obligations of the CLOs. The company has no right to the benefits from, nor does it bear the risks
associated with, the collateral assets held by the CLOs, beyond the company’s minimal direct investments in, and management fees
generated from, the CLOs. If the company were to liquidate, the collateral assets would not be available to the general creditors of the
company, and as a result, the company does not consider them to be company assets. Additionally, the investors in the CLOs have no
recourse to the general credit of the company for the notes issued by the CLOs. The company therefore does not consider this debt to
be a company liability.

The impact of consolidation of investment products is so significant to the presentation of company's financial statements (but not
to the underlying financial condition or results of operations of the company) that, combined with the presentation of newly-
incurred transaction and integration costs and additional intangible asset amortization resulting from the acquired business, the
company expanded its use of non-GAAP measures beginning with the presentation of the company's results for the three months
ended March 31, 2010. The discussion that follows therefore combines results presented under U.S. generally accepted accounting
principles (GAAP) with the company's non-GAAP presentation. There are four distinct sections within this Management's Discussion
and Analysis of Financial Condition and Results of Operations after the Assets Under Management discussion:

e Results of Operations (for the year ended December 31, 2010, compared with the year ended December 31, 2009, and for

the year ended December 31, 2009, compared with the year ended December 31, 2008);

e  Schedule of Non-GAAP Information;

e Balance Sheet Discussion; and

e Liquidity and Capital Resources.
Each of the financial statement summary sections (Results of Operations, Balance Sheet Discussion, and Liquidity and Capital
Resources) begins with a table illustrating the impact of the consolidation of investment products. The narrative that follows each of
these sections separately provides discussion of the underlying financial statement activity for the company, before consolidation of
investment products, as well as of the financial statement activity of consolidated investment products. Additionally, wherever a non-
GAAP measure is referenced, a disclosure will follow in the narrative or in the note referring the reader to the Schedule of Non-GAAP
Information, where additional details regarding the use of the non-GAAP measure by the company are disclosed, along with
reconciliations of the most directly comparable U.S. GAAP measures to the non-GAAP measures. To further enhance the readability
of the Results of Operations section, separate tables for each of the revenue, expense, and non-operating income/expense sections of
the income statement introduce the narrative that follows, providing a section-by-section review of the company's income statements
for the periods presented.
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Summary Operating Information

Summary operating information for 2010, 2009 and 2008 is presented in the table below.

Year ended December 31,

U.S. GAAP Financial Measures Summary 2010 2009 2008

OPErating FEVENUES ........cveveeeeverieeeteteeeteree et eestereee st n e $3,487.7m $2,627.3m $3,307.6m
Operating MargiN..........cccvveveriereienese e e e e e se e e e eneas 16.9% 18.4% 22.6%
Net income attributable to common shareholders..................... $465.7m $322.5m $481.7m
DIlULEd EPS ..o $1.01 $0.76 $1.21
Average assets under management (in billions) ....................... $532.3 $415.8 $468.9

Year ended December 31,

Non-GAAP Financial Measures Summary 2010 2009 2008

NEE FEVENUESY ..ot s et e e $2,602.2m $1,984.6m $2,490.2m
Adjusted operating margin®............c.ccocoevveerreerierieeeeeeeenn, 34.5% 28.5% 33.2%
Adjusted net income® ..........co.coovvorieceeeeeee e, $639.7m $378.1m $527.1m
AJUSEE EPS®) ..o, $1.38 $0.89 $1.32
Average assets under management (in billions) ....................... $532.3 $415.8 $468.9

(1) Netrevenues are operating revenues less third-party distribution, service and advisory expenses, plus our proportional share of the

@)

3)

net revenues of our joint venture investments, plus management fees earned from, less other revenue recorded by, consolidated
investment products. See “Schedule of Non-GAAP Information” for the reconciliation of operating revenues to net revenues.

Adjusted operating margin is adjusted operating income divided by net revenues. Adjusted operating income includes operating
income plus our proportional share of the operating income of our joint venture investments, transaction and integration charges,
amortization of acquisition-related prepaid compensation and other intangibles, compensation expense related to market valuation
changes in deferred compensation plans, the operating income impact of the consolidation of investment products, and other
reconciling items. See “Schedule of Non-GAAP Information” for the reconciliation of operating income to adjusted operating
income.

Adjusted net income is net income attributable to common shareholders adjusted to add back transaction and integration charges,
amortization of acquisition-related prepaid compensation and other intangibles, and the tax cash flow benefits resulting from tax
amortization of goodwill and indefinite-lived intangible assets. Adjusted net income excludes the net income of consolidated
investment products, and the net income impact of deferred compensation plans and other reconciling items. By calculation,
adjusted EPS is adjusted net income divided by the weighted average number of shares outstanding (for diluted EPS). See
“Schedule of Non-GAAP Information” for the reconciliation of net income to adjusted net income.

A significant portion of our business and AUM is based outside of the U.S. The strengthening or weakening of the U.S. dollar
against other currencies, primarily the Pound Sterling and the Canadian dollar, will impact our reported revenues and expenses from
period to period. Additionally, our revenues are directly influenced by the level and composition of our AUM. Therefore, movements
in global capital market levels, net new business inflows (or outflows) and changes in the mix of investment products between asset
classes and geographies may materially affect our revenues from period to period. The returns from most global capital markets
increased in the year ended December 31, 2010, which also contributed to net increases in AUM of $35.7 billion (excluding
acquisitions) during the year. AUM at January 31, 2011, was $624.3 billion.
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Investment Capabilities Performance Overview

Invesco’s first strategic priority is to achieve strong investment performance over the long-term for our clients. Long-term
performance in our equities capabilities, as measured by the percentage of AUM ahead of benchmark and ahead of peer median, is
generally strong with some pockets of outstanding performance. Within our equity asset class, Asian, Continental European, and U.S.
Core have had strong relative performance versus competitors and versus benchmark over three- and five-year periods. Our U.S.
Value and Global Ex-U.S. and Emerging Markets have exceptional long-term performance with over 92% of assets ahead of
benchmarks and peer group medians. Within our fixed income asset class, Global fixed income products have achieved strong long-
term performance with at least 80% of AUM ahead of benchmarks and 77% of AUM ahead of peers on a 3-year and 5-year basis.

Benchmark Comparison Peer Group Comparison
% of AUM Ahead of % of AUM In Top Half of
Benchmark Peer Grou
lyr 3yr 5yr lyr 3yr 5yr
Equities U.S. Core 20% 2% 95% 24% 62% 78%
U.S. Growth 43% 31% 69% 59% 46% 53%
U.S. Value 59% 95% 94% 61% 92% 94%
Sector 56% 74% 71% 22% 42% 63%
U.K. 9% 44% 92% 1% 1% 90%
Canadian 49% 7% 30% 42% 93% 25%
Asian 55% 76% 95% 37% 73% 2%
Continental European 63% 84% 93% 53% 76% 77%
Global 56% 7% 78% 19% 49% 44%
Global Ex U.S. and Emerging Markets 69% 94% 98% 26% 93% 94%
Balanced | Balanced | 27% | 87% | 76% | 27% | 78% | 71% |
Money Market | Money Market 37% 7% 74% 96% 93% 93% |
Fixed Income | U.S. Fixed Income 71% 38% 43% 69% 60% 60%
Global Fixed Income 48% 80% 83% 40% 7% 7%

Note:  AUM measured in the one-, three-, and five-year peer group rankings represents 62%, 61%, and 59% of total Invesco AUM,
respectively, and AUM measured versus benchmark on a one-, three-, and five-year basis represents 73%, 72%, and 68% of
total Invesco AUM, respectively, as of 12/31/10. Peer group rankings are sourced from a widely-used third party ranking
agency in each fund’s market (Lipper, Morningstar, Russell, Mercer, eVestment Alliance, SITCA) and asset-weighted in
USD. Rankings are as of prior quarter-end for most institutional products and prior month-end for Australian retail funds due
to their late release by third parties. Rankings for the most representative fund in each GIPS composite are applied to all
products within each GIPS composite. Excludes Invesco PowerShares, W.L. Ross & Co., Invesco Private Capital, non-
discretionary direct real estate products and CLOs. Certain other funds and products were excluded from the analysis because
of limited benchmark or peer group data. Had these been available, results may have been different. These results are
preliminary and subject to revision. Performance assumes the reinvestment of dividends. Past performance is not indicative
of future results and may not reflect an investor’s experience.
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Assets Under Management

The company’s rolling presentation of AUM from period to period (on the following pages) illustrates long-term inflows and
outflows separately from the net flows into institutional money market funds. Long-term inflows and the underlying reasons for the
movements in this line item include investments from new clients, existing clients adding new accounts/funds or
contributions/subscriptions into existing accounts/funds, and new funding commitments into private equity funds. We present net
flows into institutional money market funds separately, because shareholders of those funds typically utilize them as short-term
funding vehicles and because their flows are particularly sensitive to short-term interest rate movements.

There are numerous drivers of AUM inflows and outflows, including individual investor decisions to change their investment
preferences, fiduciaries making broad asset allocation decisions on behalf of advised clients and reallocation of investments within
portfolios. We are not a party to these asset allocation decisions, as the company does not generally have access to the underlying
investor’s decision-making process, including their risk appetite or liquidity needs. Therefore, the company is not in a position to
provide meaningful information regarding the drivers of inflows and outflows.

To align our external reporting of AUM with how Invesco is portrayed in the industry and to reflect more fully the company’s
revenue drivers, in the three months ended June 30, 2010, the company changed its definition of AUM to include assets with which
the company is also associated: the PowerShares QQQQ ETF, PowerShares DB ETFs, and other passive assets. These products
previously were not included in the company's reported AUM because the company does not receive investment management fees
from these assets. These assets are marketed as Invesco products, and to include them as part of our AUM more accurately reflects the
full size and capabilities of Invesco. Additionally, the company may receive meaningful performance service, distribution, or
transaction revenues from these assets. The inclusion of these assets as AUM changed the following data points from those previously
disclosed:

Previously Post-Reporting
$ in billions Disclosed Alignment
Ending AUM:

DECEMDET 3L, 2006 .....veeveierietirieieete ettt et et ettt et eb e et ab ettt et b et nae et bt 462.6 482.0
DECEMDET 3L, 2007 ..ttt sttt sttt et ettt et b e et b e et b e bbb b et b et 500.1 529.3
DECEMDBET 31, 2008 .......ccieeeieieeiie ettt ettt s e et e e st e e ebe e e st e e ebe e e sbaeeebeeesbeeeebeeesbeeenbeeesbeeenbee et 357.2 377.1
DECEMDBEE 31, 2009 .......cc ittt ettt ettt st e e et e e st e e ebe e e st e e be e e sbaeeebe e e sbeeeebe e e beeenbeeenraeenbee et 423.1 459.5
Average AUM:

Year ended December 31, 2006.........ccuiiiiiereierie sttt b et e e 424.2 430.7
Year ended December 31, 2007 .......cuiiieieieie ettt ettt b et nnen 489.1 511.7
Year ended December 31, 2008.........coiiiiiiirerie sttt e e 440.6 468.9
Year ended DecembBEr 31, 2009 ......c.ciiiriiiiiriiiienieese et 388.7 415.8
Net revenue yield on AUM*:

Year ended December 31, 2006.........cciuiieiiiiieie e e ree st et re e re e r e nnens 56.9bps 55.9bps
Year ended December 31, 2007 .......cvceeieiereresesie e eee et e e nnens 59.1bps 56.5bps
Year ended December 31, 2008.......c.ccviieiereiere et eee e a e nnens 56.5bps 53.1bps
Year ended December 31, 2009.......cui et e e nnens 50.9bps 47.7bps
Net revenue yield on AUM before performance fees*:

Year ended December 31, 2006 .........ccviiiieieieieie e sie st eee e ettt sne e e e nnens 55.0bps 54.0bps
Year ended DecembEr 31, 2007 .......cvoiiieiececie ettt ettt s re e e e be e e e st e besbesbesaeeraenentesrens 57.7bps 55.2bps
Year ended December 31, 2008.........ccouiiieiiieie ettt et sre et be e et e s be s besbesaeera s entesren 54.8bps 51.5bps
Year ended December 31, 2009.......c.uiiiiiiiece ettt sttt be b besaeera s entesrens 50.1bps 47.0bps
Gross revenue yield on AUM*:

Year ended December 31, 2006........c.ciuiiieieiiieie ettt et re e e raer e nnen N/A 75.6bps
Year ended December 31, 2007 .......cviiuiieieieie e ste et ree st ettt e et r e re e ra e naennen 80.0bps 76.5bps
Year ended December 31, 2008.......cccuiieiereiere e a e nnens 75.8bps 71.2bps
Year ended December 31, 2009.......cuo e nnens 68.2bps 63.8bps
Gross revenue yield on AUM before performance fees*:

Year ended DECemMbBEr 31, 2006 ..........cccviiiieiiiieirie ettt ettt e e raeebe s N/A 73.6bps
Year ended DeCemMbEr 31, 2007 ......cccviiiiiieeeeeierie e ste st eree e e e seeste e asesreeseeseeseestestearesre e eneeneens 78.5bps 75.1bps
Year ended December 31, 2008.........cccuiiiieieieriere e et sre e neens 74.1bps 69.6bps
Year ended December 31, 2009.......c.oiiiiieiece ettt ettt be b be e raea et snens 67.5bps 63.0bps

*  Net and gross revenue yield are defined in the paragraphs that follow this table.
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Additionally, as a result of the acquisition, the company now manages unit investment trust (UIT) products, which are categorized
in this passive asset group, and for which we earn revenues related to transactional sales charges from the sale of these products
and trading income arising from securities temporarily held to form new UIT products.

AUM at December 31, 2010 were $616.5 billion (December 31, 2009: $459.5 billion; December 31, 2008: $377.1 billion). The
acquisition added $114.6 billion in AUM at June 1, 2010. Additionally, during the year ended December 31, 2010, other acquisitions
added $6.9 billion of AUM, net of dispositions. During the year ended December 31, 2010, net inflows increased AUM by $5.5
billion, while positive market movements increased AUM by $43.9 billion. We experienced net outflows in institutional money
market funds of $15.5 billion and increases in AUM of $1.6 billion due to changes in foreign exchange rates during the year ended
December 31, 2010. During the year ended December 31, 2009, net inflows increased AUM by $16.6 billion and positive market
movements increased AUM by $54.7 billion. We experienced net outflows in institutional money market funds of $0.1 billion and
increases in AUM of $11.2 billion due to changes in foreign exchange rates during the year ended December 31, 2009. During the
year ended December 31, 2008, net outflows decreased AUM by $20.3 billion and negative market movements decreased AUM by
$113.0 billion. We experienced net inflows in institutional money market funds of $8.4 billion and decreases in AUM of $27.3 billion
due to changes in foreign exchange rates during the year ended December 31, 2008. Average AUM during the year ended December
31, 2010 included the impact of the acquired business and were $532.3 billion, compared to $415.8 billion for the year ended
December 31, 2009 and $468.9 billion for the year ended December 31, 2008.

Net inflows during the year ended December 31, 2010 included net long-term inflows of ETF, UIT and passive AUM of $4.3
billion and other net long-term inflows of $1.2 billion. Net flows were driven by net inflows into our institutional and high net worth
distribution channels of $5.6 billion and $1.1 billion, respectively, primarily in the fixed income asset class, while our Retail
distribution channel experienced net outflows of $1.2 billion.

Market gains and losses/reinvestment of AUM includes the net change in AUM resulting from changes in market values of the
underlying investments from period to period and reinvestment of client dividends. Of the total increase in AUM resulting from
market gains during the year ended December 31, 2010, $33.4 billion of this increase was due to the change in value of our equity
asset class across all of our business components. Our balanced and alternatives asset classes were also positively impacted by the
change in market valuations during the period. During the year ended December 31, 2010, our equity AUM increased in line with
equity markets globally. As discussed in the “Executive Overview” section of this Management’s Discussion and Analysis, the S&P
500 and the FTSE 100 indices increased 12.8% and 9.0%, respectively, during the year ended December 31, 2010. Of the $54.7 billion
increase in AUM resulting from market increases during the year ended December 31, 2009, $42.1 billion of this increase was due to
the change in value of our equity asset class, in line with increases in the S&P 500 and the FTSE 100 indices of 23.5% and 22.1%,
respectively, during that period. Of the $113.0 billion decrease in AUM resulting from market declines during the year
ended December 31, 2008, $94.7 billion of this decrease was due to the change in value of our equity asset class, in line with
decreases in the S&P 500 and the FTSE 100 indices of 37.0% and 28.0%, respectively, during that period.

Foreign exchange rate movements in our AUM result from the effect of changes in foreign exchange rates from period to period as
non-U.S. Dollar denominated AUM is translated into U.S. Dollars, the reporting currency of the company. The impact of the change
in foreign exchange rates at December 31, 2010 was driven primarily by the weakening of the Pound Sterling relative to the U.S.
Dollar, which was reflected in the translation of our Pound Sterling-based AUM into U.S. Dollars, the strengthening of the Canadian
Dollar relative to the U.S. Dollar, which was reflected in the translation of our Canadian Dollar-based AUM into U.S. Dollars, and to
the weakening of the Euro relative to the U.S. Dollar, which was reflected in the translation of our Euro-based AUM into U.S. Dollars.
The impact of the change in foreign exchange rates at December 31, 2009 was driven by the strengthening of the Pound Sterling,
Canadian Dollar and Euro relative to the U.S. Dollar. The impact of the change in foreign exchange rates at December 31, 2008 was
driven by the weakening of the Pound Sterling, Canadian Dollar and Euro relative to the U.S. Dollar.

The table below illustrates the spot foreign exchange rates for translation into the U.S. Dollar, the reporting currency of the
company, at December 31, 2010, 2009, and 2008:

December 31, 2010 December 31, 2009 December 31, 2008
Pound Sterling ($ per £) 1.56 1.61 1.45
Canadian Dollar (CAD per $) 0.99 1.05 1.23
Euro ($ per Euro) 1.34 1.43 1.39
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Net revenue yield increased slightly to 48.9 basis points in the year ended December 31, 2010 from the year ended December 31,
2009 level of 47.7 basis points. The acquired business added $114.6 billion in AUM at June 1, 2010 with an approximate effective fee
rate of 47 basis points. Market driven changes in our asset mix significantly impact our net revenue yield calculation. Our equity
AUM generally earn a higher net revenue rate than money market AUM. At December 31, 2010, equity AUM were $294.1 billion,
representing 48% of our total AUM at that date; whereas at December 31, 2009, equity AUM were $192.7 billion, representing 42%
of our total AUM at that date. In addition, ETF, UIT and Passive AUM generally earn a lower effective fee rate than AUM excluding
ETF, UIT and Passive asset classes. At December 31, 2010, ETF, UIT and Passive AUM were $80.8 billion, representing 13.1% of
total AUM at that date; whereas at December 31, 2009, ETF, UIT and Passive AUM were $53.0 billion, representing 11.5% of our
total AUM at that date.

Gross revenue yield on AUM increased 2.2 basis points to 66.0 basis points in the year ended December 31, 2010 from the year
ended December 31, 2009 level of 63.8 basis points. Management does not consider gross revenue yield, the most comparable U.S.
GAAP-based measure to net revenue yield, to be a meaningful effective fee rate measure. The numerator of the gross revenue yield
measure, operating revenues, excludes the management fees earned from consolidated investment products; however the denominator
of the measure includes the AUM of these investment products. Therefore, the gross revenue yield measure is not considered
representative of the company’s true effective fee rate from AUM. See “Schedule of Non-GAAP Information” for a reconciliation of
operating revenues (gross revenues) to net revenues.

Changes in AUM were as follows:

AUM ex AUM ex
AUM ex ETF, ETF UIT & ETF UIT & ETF UIT & ETF UIT & ETF UIT &
$ in billions Total AUM UIT & Passive Passive Total AUM Passive Passive Total AUM Passive Passive
2010 2010 2010 2009 2009 2009 2008 2008 2008
JANUANY L .o 459.5 406.5 53.0 377.1 346.6 30.5 529.3 484.0 45.3
Long-term inflows.... . 154.7 84.6 70.1 106.1 65.7 40.4 136.5 66.0 70.5
Long-term outflows.. . (149.2) (83.4) (65.8) (89.5) (59.9) (29.6) (156.8) (89.9) (66.9)
Long-term net flows............. 55 1.2 43 16.6 5.8 10.8 (20.3) (23.9) 3.6
Net flows in institutional
money market funds.......... (15.5) (15.5) — 0.1) 0.1) — 8.4 8.4 —
Market gains and
losses/reinvestment ........... 43.9 36.3 7.6 54.7 43.3 11.4 (113.0) (95.2) (17.8)
Acquisitions/dispositions,
11T SO 1215 107.1 144 — — — — — —
Foreign currency
translation.............ccvcveienee 1.6 0.1 1.5 11.2 10.9 0.3 (27.3) (26.7) (0.6)
December 31 616.5 535.7 80.8 459.5 406.5 53.0 377.1 346.6 30.5
Average long-term AUM...... 463.5 393.8 69.7 328.8 291.2 37.6 389.1 363.9 25.2
Average institutional
money market AUM ........ 68.8 68.8 — 87.0 87.0 — 79.8 79.8 —
Average AUM.........cocovuenn. 532.3 462.6 69.7 415.8 378.2 37.6 468.9 443.7 25.2
Gross revenue yield on
AUM® s 66.0bps 74.3bps 10.8bps 63.8bps 68.8bps 13.4bps 71.2bps 74.1bps 20.1bps
Gross revenue yield on
AUM before
performance fees® .......... 65.5bps 73.8bps 10.8bps 63.0bps 68.0bps 13.4bps 69.6bps 72.2bps 20.1bps
Net revenue yield on
AUM®. 48.9bps 54.6bps 10.8bps 47.7bps 51.1bps 13.4bps 53.1bps 55.0bps 20.1bps
Net revenue yield on
AUM before
performance fees®........... 48.4bps 54.1bps 10.8bps 47.0bps 50.4bps 13.4bps 51.5bps 53.3bps 20.1bps

(1)  Gross revenue yield on AUM is equal to annualized total operating revenues divided by average AUM, excluding joint venture
(JV) AUM. Our share of the average AUM in 2010 for our JVs in China was $3.6 billion (2009: $3.7 billion, 2008: $4.5
billion). It is appropriate to exclude the average AUM of our JVs for purposes of computing gross revenue yield on AUM,
because the revenues resulting from these AUM are not presented in our operating revenues. Under U.S. GAAP, our share of
the pre-tax earnings of the JVs is recorded as equity in earnings of unconsolidated affiliates on our Consolidated Statements of
Income.

(2)  Net revenue yield on AUM is equal to annualized net revenues divided by average AUM. See “Schedule of Non-GAAP
Information” for a reconciliation of operating revenues to net revenues.
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Our AUM by channel, by asset class, and by client domicile were as follows:

Total AUM by Channel®

Private

Wealth
$ in billions Total Retail Institutional Management
January 1, 2010 AUM........coviiiiiiiei sttt 459.5 239.4 204.9 15.2
LoNg-term iNTIOWS .....cc.oiiiiii e 154.7 106.2 45.2 3.3
LONG-termM OUEFIOWS ....voviciiiieice e e (149.2) (107.4) (39.6) (2.2)
LONG-term NEE FIOWS......ovciiiieice e 55 1.2) 5.6 1.1
Net flows in institutional money market funds............ccccoveieiieneiniencieneee e, (15.5) — (15.5) —
Market gains and 10SSeS/reINVESIMENL...........cccoiiiiiiiieiee e 43.9 36.8 6.4 0.7
ACQUISITIONS/AISPOSITIONS, NEL ....cc.ecviiecicice e 1215 104.0 175 —
Foreign currency tranSIation ............cccceveieiiie e 1.6 (0.6) 2.2 —
December 31, 2010 AUM ..ottt sttt 616.5 378.4 221.1 17.0
January 1, 2009 AUM @ ..ot 377.1 165.9 197.8 13.4
LoNG-term iNfIOWS .....couviieiec e 106.1 85.1 16.1 4.9
LoNG-tErmM OULFIOWS .....oecvieiiic et (89.5) (67.0) (18.0) (4.5)
LONG-tErM NEE FIOWS.....eeceieice et 16.6 18.1 (1.9 0.4
Net flows in institutional money market funds..........ccccoevviviiveieicie e, (0.2) — (0.2) —
Market gains and 10SSeS/TeINVESIMENL...........cccvvvrviieieiece e 54.7 45.7 7.6 14
Foreign currenCy tranSIation ............c.coveveieveniesie s 11.2 9.7 15 —
December 31, 2009 AUM........cociiiiiiciieiiee sttt et 459.5 239.4 204.9 15.2
January 1, 2008 AUM @) ... 529.3 287.9 224.0 17.4
LoNG-term iNFIOWS ..o 136.5 111.6 20.1 4.8
LONG-tErM OULFIOWS ...t (156.8) (121.1) (31.1) (4.6)
LONG-tErM NEE FIOWS.....eeieieieie ettt e (20.3) (9.5) (11.0) 0.2
Net flows in institutional money market funds...........ccocovvineniincncineee, 8.4 0.6 7.8 —
Market gains and 10SSeS/TEINVESIMENT..........coiveiierieieieriee e (113.0) (87.5) (21.3) (4.2)
Foreign currenCy tranSlation ............ccccveveieneise et (27.3) (25.6) 1.7) —
December 31, 2008 AUM........cccciiiiiieiieiieie sttt sttt snns 377.1 165.9 197.8 13.4

See accompanying notes to these AUM tables on the following page.
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ETF, UIT & Passive AUM by Channel®

$ in billions

January 1, 2010 AUM......c.ccevivevivireienieniens
Long-term inflows ...
Long-term outflows ..........ccoevieneiiincciee
Long-term net fIows.........ccoevviinciiencicie

Net flows in institutional money market funds

Market gains and losses/reinvestment..............
Acquisitions/dispositions, net..........cccccceeeeene
Foreign currency translation .............c.ccoceeeeeee
December 31, 2010 AUM........ccoevviienirennnnns

January 1, 2009 AUM @ .o,
Long-term inflows .........cccoooiiiniiiiiieeee
Long-term outflows ........cccccoevvviecieicicies
Long-term net flows........cccoceevvviiceiccciee

Net flows in institutional money market funds

Market gains and losses/reinvestment..............
Foreign currency translation ............cc.ccocvvenene
December 31, 2009 AUM.........ccccvvvirvieneninnnns

January 1, 2008 AUM®@ ..o,
Long-term inflows .........ccoevvvviviiecie e
Long-term ouUtflowS ........cccocvvvvvinciecccceie
Long-term net flowsS........cccccevivvviivciciiciccenine

Net flows in institutional money market funds

Market gains and losses/reinvestment..............
Foreign currency translation ............cc.ccocvveneee
December 31, 2008 AUM..........ccooviievniininnnne

See accompanying notes to these AUM tables on the following page.
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Private
Wealth

Total Retail Institutional Management
53.0 48.0 5.0 —
70.1 51.2 18.9 —
(65.8) (47.2) (18.6) —
4.3 4.0 0.3 —
7.6 4.8 2.8 —
144 13.7 0.7 —
15 — 15 —
80.8 70.5 10.3 —
30.5 27.1 34 —
40.4 40.1 0.3 —
(29.6) (29.6) — —
10.8 10.5 0.3 —
114 10.3 11 —
0.3 0.1 0.2 —
53.0 48.0 5.0 —
45.3 41.1 4.2 —
70.5 70.3 0.2 —
(66.9) (66.9) — —
3.6 34 0.2 —
(17.8) (17.4) (0.4) —
(0.6) — (0.6) —
30.5 27.1 3.4 —




Total AUM by Asset Class®

Fixed Money
$ in billions Total Equity Income Balanced Market Alternatives®
January 1, 2010 AUM.......ccoovrreiiineieessene e 459.5 192.7 76.1 39.9 83.5 67.3
Long-term inflows .......c.coevviie i 154.7 95.8 32.7 8.2 1.5 16.5
Long-term OULFIOWS .......ccooviiie e (149.2) (104.4) (19.1) (7.4) (1.9) (16.4)
Long-term net flOWS........covvvveiiiinnse e 55 (8.6) 13.6 0.8 (0.4) 0.1
Net flows in institutional money market funds.................. (15.5) — — — (15.5) —
Market gains and losses/reinvestment...........c.ccccevreennenn. 43.9 33.4 4.2 25 0.1 3.7
Acquisitions/dispositions, Net ..........c.cceverieienene i 121.5 75.1 37.9 0.3 0.6 7.6
Foreign currency translation ... 1.6 15 0.1 — — —
December 31, 2010 AUM .........coovvvvnrrecnneissnneiesnnnenns 616.5 2941 1319 435 68.3% 78.7
January 1, 2009 AUM® ..o, 377.1 140.7 61.4 317 84.2 59.1
Long-term inflOWS .........cooiiiiiiii e 106.1 58.4 194 8.2 2.2 17.9
Long-term OUtFIOWS .........ccvverivirecec s (89.5) (55.2) (12.6) (8.0) (3.1) (10.6)
Long-term net FlOWS........cccovvveieiiie e, 16.6 3.2 6.8 0.2 (0.9) 7.3
Net flows in institutional money market funds................. (0.2) — — — (0.2) —
Market gains and losses/reinvestment.............cccccceveveennnne. 54.7 42.1 6.5 6.0 — 0.1
Foreign currency translation ............cccccoeevevencncnesnennn, 11.2 6.7 1.4 2.0 0.3 0.8
December 31, 2009 AUM.......ccovvveirneriennieeneseeeneneeens 459.5 192.7 76.1 39.9 83.5 67.3
January 1, 2008 AUM®..........ccccoooeummemmmnrcmrerveneeeenienennns 529.3 269.6 69.1 45.9 75.3 69.4
Long-term inflows .......c.cooveiieiieii e 136.5 93.2 14.8 8.9 3.9 15.7
Long-term OULFIOWS .......cveeeee e (156.8) (109.4) (17.5) (10.2) (3.6) (16.1)
Long-term net flOWS.......cccvvveie v (20.3) (16.2) (2.7) (1.3) 0.3 (0.4)
Net flows in institutional money market funds.................. 8.4 — — — 8.4 —
Market gains and losses/reinvestment............ccoccoevrveennne. (113.0) (94.7) (2.5) (8.5) 0.7 (8.0)
Foreign currency translation ............ccoccevevevenienenennnnenn (27.3) (18.0) (2.5) (4.4) (0.5) (1.9)
December 31, 2008 AUM.........ccoevieieiieneiseses e 377.1 140.7 61.4 31.7 84.2 59.1

See accompanying notes to these AUM tables on the following page.
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ETF, UIT and Passive AUM by Asset Class®

Fixed Money
$ in billions Total Equity Income Balanced Market Alternatives®
January 1, 2010 AUM.....ccooiviiiiereeceeeee e 53.0 31.1 4.0 — — 17.9
Long-term inflows .......c.coevviie i 70.1 56.5 7.4 — — 6.2
Long-term OULFIOWS .......ccooviiie e (65.8) (56.3) (1.4) — — (8.1)
Long-term Net flOWS........covvveie i 4.3 0.2 6.0 — — (1.9)
Net flows in institutional money market funds.................. — — — — — —
Market gains and losses/reinvestment...........c.ccccevreennenn. 7.6 5.6 0.6 — — 1.4
Acquisitions/dispositions, Net ..........c.cceveeienene s 144 4.5 9.2 — — 0.7
Foreign currency translation ... 15 14 — — — 0.1
December 31, 2010 AUM.......coooviviiieneiseneise e 80.8 42.8 19.8 — — 18.2
January 1, 2009 AUM® ..o, 30.5 21.6 0.9 — — 8.0
Long-term inflOWS ........ccocoiiiiiiiie e 40.4 26.4 2.5 — — 115
Long-term OUFIOWS ..o (29.6) (25.7) — — — (3.9
Long-term net FlOWS.......ccccovveie i, 10.8 0.7 2.5 — — 7.6
Net flows in institutional money market funds................. — — — — — —
Market gains and losses/reinvestment.............cccccceveveennnne. 114 8.8 0.6 — — 2.0
Foreign currency translation ..........c.cccoeeveeniensicniennennnn, 0.3 — — — — 0.3
December 31, 2009 AUM.......cccocvvvinieneineneinenec e 53.0 31.1 4.0 — — 17.9
January 1, 2008 AUM® ..o, 45.3 37.3 0.1 — — 7.9
Long-term inflows .......c.coeviiiiie i 70.5 61.8 0.9 — — 7.8
Long-term OULFIOWS .......cveveie e (66.9) (61.1) — — — (5.8)
Long-term net flOWS.......ccovvvverie v 3.6 0.7 0.9 — — 2.0
Net flows in institutional money market funds.................. — — — — — —
Market gains and losses/reinvestment.............ccoccoevrveennne. (17.8) (16.4) (0.1) — — 1.3)
Foreign currency translation ............ccoccevevevenienenennnnenn (0.6) — — — — (0.6)
December 31, 2008 AUM.........ccooevvieieiienesseses e 30.5 21.6 0.9 — — 8.0

See accompanying notes to these AUM tables on the following page.

34



Total AUM by Client Domicile®

Continental
$ in billions Total u.s. Canada U.K. Europe Asia
January 1, 2010 AUM ... 459.5 294.1 29.0 84.9 24.4 27.1
Long-term inflOWS ......ccoov i 154.7 94.1 2.1 16.2 15.7 26.6
Long-term OULFIOWS ......coveieiiie e (149.2) (88.8) (6.8) (14.1) (12.3) (27.2)
Long-term Net FlOWS.......ccovvvviieiiiseeee e 55 5.3 4.7 2.1 34 (0.6)
Net flows in institutional money market funds...................... (15.5) (16.5) — (1.5) 35 (1.0)
Market gains and losses/reinvestment.............coceevvennenennn 43.9 30.0 2.2 7.0 2.0 2.7
Acquisitions/dispositions, NEt ...........coeeeierinienieiineniee e 121.5 102.6 0.1 18 2.9 141
Foreign currency translation ...........ccocoeeeeviensienenesieneie e 1.6 (0.1) 1.3 (2.2) (0.9) 3.5
December 31, 2010 AUM......cccocviiiiiiniiineniei e, 616.5 4154 27.9 92.1 35.3 45.8
January 1, 2009 AUM® ..o 377.1 252.7 23.8 57.1 22.3 21.2
Long-term infIOWS .......c.coooiiiiiiiice e 106.1 68.7 1.9 18.4 9.9 7.2
Long-term OULFIOWS .......cccvviieiiiiccc e (89.5) (58.3) (5.3) (7.5) (10.8) (7.6)
Long-term net fFIOWS.........covvveiiice e 16.6 10.4 (3.4) 10.9 (0.9) (0.4)
Net flows in institutional money market funds...................... (0.1) 2.8 (0.1) — (1.4) (1.4)
Market gains and losses/reinvestment.............ccocvevvevveieiennens 54.7 28.2 4.4 11.2 3.8 7.1
Foreign currency translation ............ccoccvvveiieciinieeicieseieinens 11.2 — 4.3 5.7 0.6 0.6
December 31, 2009 AUM ..., 459.5 294.1 29.0 84.9 24.4 27.1
January 1, 2008 AUM®@.........cooooommmmrinriiinnesiissesesenesennnns 529.3 318.8 46.3 90.9 36.2 37.1
Long-term inflOWS ......ccoov i 136.5 99.9 3.0 17.0 10.7 5.9
Long-term OUtFIOWS ..o (156.8) (108.4) (9.7 (10.0) (17.1) (11.6)
Long-term net fFIOWS.........covvvviiiie e (20.3) (8.5) (6.7) 7.0 (6.4) (5.7)
Net flows in institutional money market funds..................... 8.4 41 — (0.7) 2.1 2.9
Market gains and losses/reinvestment.............ccocvevereerernnens (113.0) (61.7) (8.5) (21.5) (8.1) (13.2)
Foreign currency translation ............ccoceevveviiveinieieienene s (27.3) — (7.3) (18.6) (1.5) 0.1
December 31, 2008 AUM.........ccoovevviriiiienessesee e, 377.1 252.7 23.8 57.1 22.3 21.2

See accompanying notes to these AUM tables on the following page.
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ETF, UIT and Passive AUM by Client Domicile®

Continental

$ in billions Total u.s. Canada U.K. Europe Asia?”
January 1, 2010 AUM......ccooiiviieiiee e 53.0 50.4 — — 1.0 16
Long-term inflOWS ......ccoov i 70.1 54.1 — — 0.2 15.8
Long-term OULFIOWS ......coveieiiie e (65.8) (46.9) — — (0.3) (18.6)
Long-term Net FlOWS.......ccovvvviieiiiseeee e 4.3 7.2 — — (0.1) (2.8)
Net flows in institutional money market funds...................... — — — — — —
Market gains and losses/reinvestment...........c.cocecvrennenennn 7.6 6.2 — — 0.2 1.2
Acquisitions/dispositions, NEt ...........ccccereiinienenineeee e 144 13.7 — — — 0.7
Foreign currency translation ............ccoccoeveriiininicicieie s 15 — — — — 15
December 31, 2010 AUM......ccooviiiiiiniiiieneisenie e, 80.8 775 — — 1.1 2.2
January 1, 2009 AUM® ..o 30.5 29.0 — — 0.5 1.0
Long-term infIOWS .......c.coooiiiiiiiice e 40.4 40.0 — — 0.4 —
Long-term OULFIOWS .......cccvviieiiiiccc e (29.6) (29.5) — — (0.1) —
Long-term net FlOWS.......ccccoeviiiiecice e 10.8 10.5 — — 0.3 —
Net flows in institutional money market funds..................... — — — — — —
Market gains and losses/reinvestment.............ccocvevvevveieiennens 114 10.8 — — 0.2 0.4
Foreign currency translation ............ccoccevveiieeiieieevcieseneinns 0.3 0.1 — — — 0.2
December 31, 2009 AUM ..o, 53.0 50.4 — — 1.0 1.6
January 1, 2008 AUM®@ ..........oooviriereeeeeeeeeeessessessiennoen 45.3 42.9 — — 0.3 2.1
Long-term inflOWS ......ccoov i 70.5 69.9 — — 0.6 —
Long-term OULFIOWS ......ccveieece e (66.9) (66.5) — — (0.4) —
Long-term Net FlOWS.......ccoevvveie i 3.6 34 — — 0.2 —
Net flows in institutional money market funds...................... — — — — — —
Market gains and losses/reinvestment.............ccocvevververerenenns (17.8) (17.2) — — — (0.6)
Foreign currency translation ............ccocoeveviieinicieienene s (0.6) (0.1) — — — (0.5)
December 31, 2008 AUM.........ccoovevviniiiieniensesiee e, 30.5 29.0 — — 0.5 1.0
(1) Channel refers to the distribution channel from which the AUM originated. Retail AUM arose from client investments into funds available to

@

©)
4)

®)
(6)
U]

the public with shares or units. Institutional AUM originated from individual corporate clients, endowments, foundations, government
authorities, universities, or charities. Private Wealth Management AUM arose from high net worth client investments.

The beginning balances were adjusted to reflect certain asset reclassifications, including the previously discussed AUM reporting alignment to
include ETF, UIT and passive AUM.

Asset classes are descriptive groupings of AUM by common type of underlying investments.

See Part I, Item 1, “Business - Objectives by Asset Class” for a description of the investment objectives included within the Alternatives asset
class.

Ending Money Market AUM includes $64.2 billion in institutional money market AUM and $4.1 billion in retail money market AUM.
Client domicile disclosure groups AUM by the domicile of the underlying clients.

Net flows in Asia in 2010 were driven by an inflow of $15.8 billion in the three months ended June 30, 2010 and an outflow of $18.6 billion in
the three months ended December 31, 2010 related to a passive mandate in Japan which was a post-close direct consequence of the acquired
business.
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Results of Operations for the Year Ended December 31, 2010, compared with the Year Ended December 31, 2009
Adoption of Guidance now encompassed in Accounting Standards Codification (ASC) Topic 810, ““Consolidation”

The company provides investment management services to, and has transactions with, various private equity, real estate, fund-of-
funds, collateralized loan obligation products (CLOs), and other investment entities sponsored by the company for the investment of
client assets in the normal course of business. The company serves as the investment manager, making day-to-day investment
decisions concerning the assets of the products. Certain of these entities are consolidated under variable interest or voting interest
entity consolidation guidance. See Part Il, Item 8, Financial Statements and Supplementary Data — Note 1, “Accounting Policies” and
Note 20, “Consolidated Investment Products,” for additional details.

The guidance now encompassed in ASC Topic 810, which was effective January 1, 2010, had a significant impact on the
presentation of the company’s financial statements in 2010, as its provisions required the company to consolidate certain CLOs that
were not previously consolidated. In accordance with the standard, prior periods have not been restated to reflect the consolidation of
these CLOs.

The majority of the company’s consolidated investment products balances were CLO-related as of December 31, 2010. The
collateral assets of the CLOs are held solely to satisfy the obligations of the CLOs. The company has no right to the benefits from, nor
does it bear the risks associated with, the collateral assets held by the CLOs, beyond the company’s minimal direct investments in, and
management fees generated from, the CLOs. If the company were to liquidate, the collateral assets would not be available to the
general creditors of the company, and as a result, the company does not consider them to be company assets. Additionally, the
investors in the CLOs have no recourse to the general credit of the company for the notes issued by the CLOs. The company therefore
does not consider this debt to be a company liability. The discussion that follows will separate consolidated investment product results
of operations from the company’s investment management operations through the use of non-GAAP financial measures. See
“Schedule of Non-GAAP Information” for additional details and reconciliations of the most directly comparable U.S. GAAP measures
to the non-GAAP measures.
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Condensed Consolidating Statements of Income

Consolidated

Before Investment
$ in millions Consolidation® Products®  Adjustments®® Total
Year ended December 31, 2010
Total Operating rEVENUES .........ccociiiierieieeiise e 3,532.7 0.3 (45.3) 3,487.7
Total Operating EXPENSES .....cveeeueruerereerieeeieetesteseeseeeeresieseeseeseeeeseaneas 2,887.8 55.3 (45.3) 2,897.8
OPErating INCOIME .........coiiuiieieieie e 644.9 (55.0) — 589.9
Equity in earnings of unconsolidated affiliates 40.8 — (0.6) 40.2
Interest and dividend INCOME..........ccovevveiiiiiiiiiie e 104 246.0 (5.1) 251.3
Other investment iNCOME/(I0SSES)........evverveieieiieieseieeee e 15.6 107.6 6.4 129.6
INEEIESE EXPEINSE ...ttt e (58.6) (123.7) 5.1 (177.2)
Income before income taxes, including gains and losses attributable to
NONCONEFONING INEIESES ......ooviiieiieeec e 653.1 174.9 5.8 833.8
INCOME taX PrOVISION ......ouiieiiiiieiesie e (197.0) — — (197.0)
Net income, including gains and losses attributable to noncontrolling
INEEIESTS ..ttt et 456.1 174.9 5.8 636.8
(Gains)/losses attributable to noncontrolling interests in consolidated
BNLITIES, NBL...viiiiiic e (0.2) (170.8) (0.1) (171.1)
Net income attributable to common shareholders............c.ccoccoviirinnnnn. 455.9 4.1 5.7 465.7
Consolidated
Before Investment
$ in millions Consolidation® Products® Adjustments® Total
Year ended December 31, 2009
Total operating revenues 2,633.3 19 (7.9) 2,627.3
Total operating expenses (2,139.5) (11.4) 79 (2,143.0)
OPErating INCOME .......oiveieieieeiieie et sae 493.8 (9.5) — 484.3
Equity in earnings of unconsolidated affiliates............cc.ccocevevveirinnnnn. 24.5 — 25 27.0
Interest and dividend iNCOME...........ccooeririniininincene 9.8 — — 9.8
Other investment income/(losses) 7.8 (106.9) — (99.1)
INEEIESE EXPEINSE ....veeieeeeieieeie ettt ettt sttt saeean (64.5) — — (64.5)
Income before income taxes, including gains and losses attributable to
NONCONEIONING INEIESES ......eiviiiecieieee e 471.4 (116.4) 25 357.5
INCOME taX PrOVISION .....veviiieiicieie et (148.2) — — (148.2)
Net income, including gains and losses attributable to noncontrolling
INEETESES ...ttt et 323.2 (116.4) 25 209.3
(Gains)/losses attributable to noncontrolling interests in consolidated
BNLILIES, NEL...eieiiiic e (0.7) 113.9 — 113.2
Net income attributable to common shareholders.............cc.ccocereienne. 322.5 (2.5) 2.5 3225
Q) The Before Consolidation column includes Invesco's equity interests in the investment products accounted for as equity method (private

@

©)

equity and real estate partnership funds) and available-for-sale investments (CLOs). Upon consolidation of the CLOs, the company's and the
CLOs' accounting policies were effectively aligned, resulting in the reclassification of the company's gain for the year ended December 31,
2010 of $6.4 million (representing the increase in the market value of the company's holding in the consolidated CLOs) from other
comprehensive income into other gains/losses. The company’s gain on its investment in the CLOs (before consolidation) eliminates with the
company's share of the offsetting loss on the CLOs' debt. The net income arising from consolidation of CLOs is therefore completely
attributed to other investors in these CLOs, as the company's share has been eliminated through consolidation. The Before Consolidation
column does not include any other adjustments related to non-GAAP financial measure presentation.

The company adopted guidance now encompassed in ASC Topic 810 on January 1, 2010 resulting in the consolidation of certain CLOs. In
accordance with the standard, prior periods have not been restated to reflect the consolidation of these CLOs. Prior to January 1, 2010, the
company was not deemed to be the primary beneficiary of these CLOs.

Adjustments include the elimination of intercompany transactions between the company and its consolidated investment products, primarily
the elimination of management fees expensed by the funds and recorded as operating revenues (before consolidation) by the company.
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Operating Revenues and Net Revenues

The main categories of revenues, and the dollar and percentage change between the periods, are as follows:

$ in millions 2010 2009 $ Change % Change
Investment ManagemeNnt fEES ........cviviieieeer e e 2,720.9 2,120.2 600.7 28.3%
Service and diStribULION FEES.........coiiiiiiiieee e 645.5 412.6 232.9 56.4%
PerfOrmanCe TEES.........oiiiiiicir s 26.1 30.0 (39 (13.0)%
L@ 131 RS URTSO 95.2 64.5 30.7 47.6%
TOtal OPErating MEVENUES........eiveiereeeteeieerieie et ste st sie e ee e seeseestestestesreeneesaeneenaeseens 3,487.7 2,627.3 860.4 32.7%
Third-party distribution, service and adviSOry XpPenseS.........ccoveeeererererenereneanens (972.7) (693.4) 279.3 40.3%
Proportional share of revenues, net of third-party distribution expenses, from joint

VENTUIE INVESIMENTS ....ecviiiieiccice ettt sttt st st ne e 42.2 44.7 (2.5) (5.6)%
Management fees earned from consolidated investment products.............ccccceeveeeenee. 45.3 8.0 37.3 N/A
Other revenues recorded by consolidated investment products .............ccccceceverieneee (0.3 (2.0 1.7 85.0%
INEL TEVEIUES ....vveveviieieete ettt ettt bbbttt b bbb ans 2,602.2 1,984.6 617.6 31.1%

Operating revenues increased by 32.7% in 2010 to $3,487.7 million (year ended December 31, 2009: $2,627.3 million). Net
revenues increased by 31.1% in 2010 to $2,602.2 million (year ended December 31, 2009: $1,984.6 million). Net revenues are
operating revenues less third-party distribution, service and advisory expenses, plus our proportional share of net revenues from joint
venture arrangements. See “Schedule of Non-GAAP Information” for additional important disclosures regarding the use of net
revenues. A significant portion of our business and managed AUM are based outside of the U.S. The income statements of foreign
currency subsidiaries are translated into U.S. dollars, the reporting currency of the company, using average foreign exchange rates.
The impact of foreign exchange rate movements accounted for $18.0 million (2.1%) of the increase in operating revenues, and was
0.5% of total operating revenues, during the year ended December 31, 2010 when compared to the year ended December 31, 2009.
Additionally, our revenues are directly influenced by the level and composition of our AUM as more fully discussed below.
Movements in global capital market levels, net new business inflows (or outflows) and changes in the mix of investment products
between asset classes and geographies may materially affect our revenues from period to period.

As discussed in the company’s Form 10-Q filings for the June 30, 2010 and September 30, 2010 periods, the company acquired
Morgan Stanley’s retail asset management business, including Van Kampen Investments (the “acquired business” or the “acquisition”)
on June 1, 2010. The acquisition had a significant impact on our results for the 2010 period. The operating results for the year ended
December 31, 2010 include the operating results of the acquired business from the purchase date of June 1, 2010 through December
31, 2010. The integration of the acquired business is largely complete; as such, accurate segregated expense information for the acquired
business is not available. Prior to any significant product mergers, revenues associated with the acquired business can be separately identified,
and as a result, the impact can be estimated. Operating revenues of the acquired business for the year ended December 31, 2010 were
approximately $468 million, which represents the incremental impact of the acquired business and does not represent the stand-alone results
of the acquired business.

Investment Management Fees

Investment management fees are derived from providing professional services to manage client accounts and include fees earned
from retail mutual funds, unit trusts, investment companies with variable capital (ICVCs), exchange-traded funds, investment trusts
and institutional and private wealth management advisory contracts. Investment management fees for products offered in the retail
distribution channel are generally calculated as a percentage of the daily average asset balances and therefore vary as the levels of
AUM change resulting from inflows, outflows and market movements. Investment management fees for products offered in the
institutional and private wealth management distribution channels are calculated in accordance with the underlying investment
management contracts and also vary over contractually determined periods in relation to the level of client assets managed.

Investment management fees increased by $600.7 million (28.3%) in the year ended December 31, 2010, to $2,720.9 million (year
ended December 31, 2009: $2,120.2 million) due to the acquisition, increases in average AUM, primarily retail AUM, changes in the
mix of AUM between asset classes and foreign exchange rate movement. The acquisition contributed to the increase in investment
management fees with an estimated $257 million in these fees during the year ended December 31, 2010. Average long-term AUM,
which generally earn higher fee rates than money market AUM, increased 41.0% to $463.5 billion for the year ended December 31,
2010 from $328.8 billion for the year ended December 31, 2009, while average institutional money market AUM decreased 20.9% to
$68.8 billion for the year ended December 31, 2010 from $87.0 billion for the year ended December 31, 2009. The increase in average
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long-term AUM includes the impact of the acquired business. See the company’s disclosures regarding the changes in AUM during
the year ended December 31, 2010 in the “Assets Under Management” section above for additional information regarding the
movements in AUM. Foreign exchange rate movements led to an increase in investment management fees of $17.0 million (2.8%)
during the year ended December 31, 2010 as compared to the year ended December 31, 2009.

Additionally, the change in investment management fee revenues reflects the adoption of guidance now encompassed in ASC Topic
810 on January 1, 2010. As part of the consolidation, management fees earned from consolidated CLOs and other products of $45.3
million were eliminated from the company’s operating revenues for the year ended December 31, 2010. In accordance with the
standard, prior periods have not been restated to reflect the consolidation of these CLOs. The company uses a non-GAAP financial
measure, net revenues, to add back these eliminated management fees as part of net revenues, as the company has earned them for
providing investment management services to the consolidated investment products. See “Schedule of Non-GAAP Information” for
the reconciliation of operating revenues to net revenues.

Service and Distribution Fees

Service fees are generated through fees charged to cover several types of expenses, including fund accounting fees and other
maintenance costs for mutual funds, unit trusts and ICVCs, and administrative fees earned from closed-ended funds. Service fees also
include transfer agent fees, which are fees charged to cover the expense of processing client share purchases and redemptions, call
center support and client reporting. U.S. distribution fees include 12b-1 fees earned from certain mutual funds to cover allowable sales
and marketing expenses for those funds and also include asset-based sales charges paid by certain mutual funds for a period of time
after the sale of those funds. Distribution fees typically vary in relation to the amount of client assets managed. Generally, retail
products offered outside of the U.S. do not generate a separate distribution fee, as the quoted management fee rate is inclusive of these
services.

In 2010, service and distribution fees increased by $232.9 million (56.4%) to $645.5 million (year ended December 31, 2009:
$412.6 million). The acquisition contributed an estimated $172 million of the increase in service and distribution fees in the year
ended December 31, 2010. The remaining increase is largely attributable to the increase in average AUM during the year.

Performance Fees

Performance fee revenues are generated on certain management contracts when performance hurdles are achieved. Such fee
revenues are recorded in operating revenues as of the performance measurement date, when the contractual performance criteria have
been met and when the outcome of the transaction can be measured reliably in accordance with Method 1 of ASC Topic 605-20-S99,
“Revenue Recognition — Services — SEC Materials.” Cash receipt of earned performance fees occurs after the measurement date. The
performance measurement date is defined in each contract in which incentive and performance fee revenue agreements are in effect.
We have performance fee arrangements that include monthly, quarterly and annual measurement dates. Given the uniqueness of each
transaction, performance fee contracts are evaluated on an individual basis to determine if revenues can and should be recognized.
Performance fees are not recorded if there are any future performance contingencies. If performance arrangements require repayment
of the performance fee for failure to perform during the contractual period, then performance fee revenues are recognized no earlier
than the expiration date of these terms. Performance fees will fluctuate from period to period and may not correlate with general
market changes, since most of the fees are driven by relative performance to the respective benchmark rather than by absolute
performance. Of our $616.5 billion in AUM at December 31, 2010, only approximately $36.8 billion, or 5.9%, could potentially earn
performance fees. Of the $114.6 billion AUM acquired on June 1, 2010 through the acquisition, $2.7 billion, or 2.4%, are eligible to
earn performance fees.

In the year ended December 31, 2010, performance fees decreased by $3.9 million (13.0%) to $26.1 million (year ended December
31, 2009: $30.0 million). The performance fees generated in 2010 arose primarily due to products managed by the European Real
Estate group ($4.3 million), Invesco Perpetual ($3.4 million), and Atlantic Trust ($11.8 million). The performance fees generated in
2009 arose primarily due to products managed by the Invesco Global Strategies group ($2.4 million), Invesco Perpetual ($13.4
million), and Atlantic Trust ($5.7 million).

Other Revenues
Other revenues include fees derived from our UIT operations, transaction commissions earned upon the sale of new investments

into certain of our funds, and fees earned upon the completion of transactions in our direct real estate and private equity asset groups.
Real estate transaction fees are derived from commissions earned through the buying and selling of properties. Private equity
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transaction fees include commissions associated with the restructuring of, and fees from providing advice to, portfolio companies held
by the funds. These transaction fees are recorded in our financial statements on the date when the transactions are legally closed. Other
revenues also include the revenues of consolidated investment products.

Following the acquisition, the company is the sponsor of UITs. In its capacity as sponsor of UITs, the company earns other
revenues related to transactional sales charges resulting from the sale of UIT products and from the difference between the purchase or
bid and offer price of securities temporarily held to form new UIT products. These revenues are recorded as other revenues net of
concessions to dealers who distribute UITs to investors.

In the year ended December 31, 2010, other revenues increased by $30.7 million (47.6%) to $95.2 million (year ended December
31, 2009: $64.5 million). Increases in other revenues included $38.9 million in UIT revenues during the year, a result of the acquired
business, and higher real estate acquisition and disposition fees of $2.4 million which were offset by a $5.2 million decline in
transaction commissions.

Third-Party Distribution, Service and Advisory Expenses

Third-party distribution, service and advisory expenses include periodic “renewal” commissions paid to brokers and independent
financial advisors for their continuing oversight of their clients’ assets, over the time they are invested, and are payments for the
servicing of client accounts. Renewal commissions are calculated based upon a percentage of the AUM value. Third-party distribution
expenses also include the amortization of upfront commissions paid to broker-dealers for sales of fund shares with a contingent
deferred sales charge (a charge levied to the investor for client redemption of AUM within a certain contracted period of time). The
distribution commissions are amortized over the redemption period. Also included in third-party distribution, service and advisory
expenses are sub-transfer agency fees that are paid to third parties for processing client share purchases and redemptions, call center
support and client reporting. Third-party distribution, service and advisory expenses may increase or decrease at a rate different from
the rate of change in service and distribution fee revenues due to the inclusion of distribution, service and advisory expenses for the
U.K. and Canada, where the related revenues are recorded as investment management fee revenues, as noted above.

Third-party distribution, service and advisory expenses increased by $279.3 million (40.3%) in the year ended December 31, 2010
to $972.7 million (year ended December 31, 2009: $693.4 million), which is consistent with the increase in investment management
and service and distribution fee revenues. Foreign exchange rate movements increased third-party distribution, service and advisory
expenses by $5.3 million (1.9%) during the year ended December 31, 2010 as compared to the year ended December 31, 2009.

Proportional share of revenues, net of third-party distribution expenses, from joint venture investments

Management believes that the addition of our proportional share of revenues, net of third-party distribution expenses, from joint
venture arrangements should be added to operating revenues to arrive at net revenues, as it is important to evaluate the contribution to
the business that our joint venture arrangements are making. See “Schedule of Non-GAAP Information” for additional disclosures
regarding the use of net revenues. The company’s most significant joint venture arrangement is our 49.0% investment in Invesco
Great Wall Fund Management Company Limited (the “Invesco Great Wall” joint venture).

The 5.6% decrease in our proportional share of revenues, net of third-party distribution expenses, to $42.2 million in 2010 (year
ended December 31, 2009: $44.7 million), is driven by the decline in average AUM of the Invesco Great Wall joint venture. Our share
of the Invesco Great Wall joint venture’s average AUM for the year ended December 31, 2010, was $3.6 billion, a 2.7% decline in
average AUM from $3.7 billion for the year ended December 31, 2009.

Management fees earned from consolidated investment products

Management believes that the consolidation of investment products may impact a reader’s analysis of our underlying results of
operations and could result in investor confusion or the production of information about the company by analysts or external credit
rating agencies that is not reflective of the underlying results of operations and financial condition of the company. Accordingly,
management believes that it is appropriate to adjust operating revenues for the impact of consolidated investment products in
calculating net revenues. As management and performance fees earned by Invesco from the consolidated products are eliminated upon
consolidation of the investment products, management believes that it is appropriate to add these operating revenues back in the
calculation of net revenues. See “Schedule of Non-GAAP Information” for additional disclosures regarding the use of net revenues.
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Management fees earned from consolidated investment products increased by $37.3 million to $45.3 million in the year ended
December 31, 2010 (year ended December 31, 2009: $8.0 million). The increase reflects the adoption of guidance now encompassed
in ASC Topic 810 on January 1, 2010. CLO management fees of $35.4 million were eliminated from the company’s operating
revenues for the year ended December 31, 2010. In accordance with the standard, prior periods have not been restated to reflect the
consolidation of these CLOs.

Other revenues recorded by consolidated investment products

Operating revenues of consolidated investment products are included in U.S. GAAP operating revenues resulting from the
consolidation of investment products into the company’s results of operations. Management believes that this consolidation could
impact a reader’s analysis of our underlying results of operations. Therefore, management believes that it is appropriate to deduct
operating revenues of consolidated investment products in calculating net revenues. See “Schedule of Non-GAAP Information” for
additional disclosures regarding the use of net revenues.

Operating Expenses

The main categories of operating expenses are as follows:

$ in millions 2010 2009 $ Change % Change
EMPIOyee COMPENSALION ....oviiuiiiiiiiiieiee ettt bbb e 1,114.9 950.8 164.1 17.3%
Third-party distribution, service and adviSOry ............ccocveiiriiiiienc e 972.7 693.4 279.3 40.3%
T 1 T SRS 159.6 108.9 50.7 46.6%
Property, office and teChNOIOgY .......ccccveieiiii i s 238.4 212.3 26.1 12.3%
General and adMINISEIALIVE .......oveiieiieiie e 262.2 166.8 954 57.2%
Transaction and INTEGratiON.........c.cceieiiiiiie i saeereene e 150.0 10.8 139.2 N/A
TOtal OPErating EXPENSES. ....ccvviveireereerieieseestesteareereeee e srestesresseereeseseeseessessesseeseenseeeseens 2,897.8 2,143.0 754.8 35.2%

The table below sets forth these expense categories as a percentage of total operating expenses and operating revenues, which we
believe provides useful information as to the relative significance of each type of expense.

% of Total % of % of Total % of

Operating  Operating Operating  Operating
$ in millions 2010 Expenses Revenues 2009 Expenses Revenues
Employee COMPENSAtioN .......cc.ccevveriiieiiseseceereeeese e 1,114.9 38.5% 32.0% 950.8 44.4% 36.2%
Third-party distribution, service and advisory ............cc.cccueue.e. 972.7 33.6% 27.9% 693.4 32.3% 26.4%
MAFKELING . ...cveiveieiiriese s 159.6 5.5% 4.6% 108.9 5.1% 4.1%
Property, office and technology .......c.ccceovevevevivcnici e 238.4 8.2% 6.8% 212.3 9.9% 8.1%
General and administrative ..........cocoevveviecvceececce e 262.2 9.0% 7.5% 166.8 7.8% 6.3%
Transaction and integration.............ccocvvevvvvivnieeierenese e 150.0 5.2% 4.3% 10.8 0.5% 0.4%
Total Operating eXPENSES........covevrerirerieeee e 2,897.8 100.0% 83.1% 2,143.0  100.0% 81.5%

During 2010, operating expenses increased by $754.8 million (35.2%) to $2,897.8 million (year ended December 31, 2009:
$2,143.0 million), reflecting increases in all cost categories from 2009 expense levels. As discussed above, the Morgan Stanley
acquisition took place on June 1, 2010, which increased expenses across all categories. As the integration of the acquired business is
largely complete, segregated expense data is not available.

In addition to the acquired business, foreign exchange differences have a large impact on our expenses. A significant portion of our
business and managed AUM are based outside of the U.S. The income statements of foreign currency subsidiaries are translated into
U.S. dollars, the reporting currency of the company, using average foreign exchange rates. The impact of foreign exchange rate
movements accounted for $13.2 million (1.7%) of the increase in operating expenses, and was 0.5% of total operating expenses,
during the year ended December 31, 2010.

Employee Compensation

Employee compensation includes salary, cash bonuses and share-based payment plans designed to attract and retain the highest
caliber employees. Employee staff benefit plan costs and payroll taxes are also included in employee compensation.
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Employee compensation increased $164.1 million (17.3%) to $1,114.9 million in the year ended December 31, 2010
(year ended December 31, 2009: $950.8 million). Base salaries and variable compensation increased $114.3 million during the year
ended December 31, 2010 from the year ended December 31, 2009 due to incremental costs associated with the acquisition, the
impact of annual merit increases, and the increase in variable compensation accruals to reflect the overall earnings growth of the
company, including improving operating results and sales. Included in compensation expenses during the year ended December 31,
2010 are share-based costs of $114.1 million compared to $90.8 million during the year ended December 31, 2009, also due to the
incremental impact of the acquisition and to the additional amortization of share awards granted February 28, 2010 as part of the
company’s annual share award cycle. Foreign exchange rate movement led to an increase in employee compensation expenses of $6.3
million (3.9%) in the year ended December 31, 2010 compared to the year ended December 31, 2009. Additionally, employee
compensation costs for the year ended December 31, 2010 and 2009 included $20.0 million of prepaid compensation amortization
expenses related to the 2006 acquisition of W.L. Ross & Co. This acquisition-related asset will be fully amortized by the third quarter
of 2011.

Headcount at December 31, 2010 was 5,617 (year ended December 31, 2009: 4,890). The acquisition added 580 employees at June
1, 2010. Formal hiring of staff in our Hyderabad, India, facility commenced with 83 individuals becoming our employees in late 2010.
An additional 474 individuals became our employees by the date of this Report.

Third-Party Distribution, Service and Advisory Expenses
Third-party distribution, service and advisory expenses are discussed above in the operating and net revenues section.
Marketing

Marketing expenses include marketing support payments, which are payments made to distributors of certain of our retail products
over and above the 12b-1 distribution payments. These fees are calculated based on a percentage of assets and/or sales, will generally
vary based on movements in the markets or actual sales, and are contracted separately with each distributor. Marketing expenses also
include the cost of direct advertising of our products through trade publications, television and other media, and public relations costs,
such as the marketing of the company’s products through conferences or other sponsorships, and the cost of marketing-related
employee travel.

Marketing expenses increased by $50.7 million (46.6%) in 2010 to $159.6 million (year ended December 31, 2009: $108.9 million)
due primarily to the increase in marketing support payments of $37.4 million as compared to year ended December 31, 2009.
Additionally, travel/client events and sales literature/research expenses increased $11.3 million and $4.3 million, respectively, during
the year ended December 31, 2010 from the year ended December 31, 2009, offset by a decrease in advertising expenses of $3.2
million during the year ended December 31, 2010 as compared to the year ended December 31, 2009.

Property, Office and Technology

Property, office and technology expenses include rent and utilities for our various leased facilities, depreciation of company-owned
property and capitalized computer equipment costs, minor non-capitalized computer equipment and software purchases and related
maintenance payments, and costs related to externally provided operations, technology, and other back office management services.

Property, office and technology costs increased by $26.1 million (12.3%) to $238.4 million in 2010 from $212.3 million in 2009.
Increases in property, office and technology costs include increases in outsourced administration expense and depreciation expense of
$14.7 million and $7.1 million, respectively, along with other additional costs resulting from the acquisition.

General and Administrative

General and administrative expenses include professional services costs, such as information service subscriptions, consulting fees,

professional insurance costs, audit, tax and legal fees, non-marketing related employee travel expenditures, recruitment and training
costs, and the amortization of certain intangible assets.
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General and administrative expenses increased by $95.4 million (57.2%) to $262.2 million in 2010 from $166.8 million in 2009,
due to several factors, including an increase in amortization of certain intangible assets related to the acquisition of $18.0 million, a
charge recorded in the three months ended December 31, 2010, relating to a levy from the UK Financial Services Compensation
Scheme of $15.3 million to cover claims resulting from failures of non-affiliated investment firms, a charge representing
reimbursement costs from the correction of historical foreign exchange allocations in the fund accounting process that impacted the
reporting of fund performance of certain funds of $8.9 million, an increase in non-marketing travel and entertainment costs of $10.4
million and an increase in market information services of $10.1 million for increased services across the business. Additionally,
general and administrative expenses increased in 2010 from 2009 due to an insurance recovery received in 2009 related to legal costs
associated with the market-timing regulatory settlement which offset 2009 expenses by $9.5 million.

Transaction and integration

Transaction and integration expenses include acquisition-related charges incurred during the period to effect a business
combination, including legal, regulatory, advisory, valuation, integration-related employee incentive awards and other professional or
consulting fees, general and administrative costs, including travel costs related to the transaction and the costs of temporary staff
involved in executing the transaction, and post-closing costs of integrating the acquired business into the company’s existing
operations. Additionally, transaction and integration expenses include legal costs related to the defense of auction rate preferred
securities complaints raised in the pre-acquisition period with respect to various closed-end funds included in the acquisition. See Item
3, “Legal Proceedings” for additional information.

Transaction and integration charges were $150.0 million in 2010, as compared to $10.8 million in 2009 ($26.7 million of these
costs were recorded in the three months ended December 31, 2010) and relate primarily to the acquisition of Morgan Stanley’s retail
asset management business, including Van Kampen Investments. The acquisition was announced in October 2009 and closed on June
1, 2010. Transaction and integration charges incurred during the year ended December 31, 2010 include $39.1 million of staff costs,
$53.4 million of technology contractor and related costs, and $57.5 million of professional services, principally legal, proxy
solicitation, consultancy and insurance.

Operating Income, Adjusted Operating Income, Operating Margin and Adjusted Operating Margin

Operating income increased 21.8% to $589.9 million in 2010 from $484.3 million in 2009, driven by the increase in operating
revenues from increased AUM. Operating margin (operating income divided by operating revenues) was 16.9% in 2010, down from
18.4% in 2009. Adjusted operating margin increased to 34.5% in 2010 from 28.5% in 2009. See “Schedule of Non-
GAAP Information” for a reconciliation of operating revenues to net revenues, a reconciliation of operating income to adjusted
operating income and additional important disclosures regarding net revenues, adjusted operating income and adjusted operating
margin.

Other Income and Expenses

The main categories of other income and expenses, and the dollar and percentage changes between periods are as follows:

Year ended
December 31,
$ in millions 2010 2009 $ Change % Change
Equity in earnings of unconsolidated affiliatesS..........ccccoovverrieieisineicee e 40.2 27.0 13.2 48.9%
Interest and dividend INCOME ........c.eviiieiiiice e 10.4 9.8 0.6 6.1%
Interest income of consolidated investment Products .........c.ccceveee v e 240.9 — 240.9 N/A
Gains/(losses) of consolidated investment products, Net..........ccccvvverivrennvinceereereenies 114.0 (106.9) 220.9 N/A
L) T = A=) oL 0= TSP (58.6) (64.5) 5.9 9.1%
Interest expense of consolidated investment Products .........ccocvvveveeeieereiesene e (118.6) — (118.6) N/A
Other gains and 10SSES, NEL........cviieiiiiieie e ereenes 15.6 7.8 7.8 100.0%
Total other INCOME aNd EXPENSES .......c.viviriiiiiriec s 243.9 (126.8) 370.7 N/A
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Equity in earnings of unconsolidated affiliates

Equity in earnings of unconsolidated affiliates increased by $13.2 million (48.9%) to $40.2 million in the year ended December 31,
2010 (year ended December 31, 2009: $27.0 million). Included in equity in earnings from affiliates is our share of the income from
our joint ventures in China, which declined by $5.5 million to $23.9 million in the year ended December 31, 2010 from $29.4 million
earned during the year ended December 31, 2009. Declines in equity in earnings from our joint ventures are due to declines in average
AUM in those entities during the year. Earnings from our affiliate in Poland also decreased by $1.1 million to $1.1 million in year
ended December 31, 2010 from $2.2 million earned in the year ended December 31, 2009. These declines were more than offset by
our share of the market-driven valuation changes in the underlying holdings of certain partnership investments which increased by
$19.6 million to $15.1 million earned in the year ended December 31, 2010 from $4.5 million of losses during the year ended
December 31, 2009.

Interest and dividend income and interest expense

Interest and dividend income increased by $0.6 million (6.1%) to $10.4 million in the year ended December 31, 2010 (year ended
December 31, 2009: $9.8 million). The year ended December 31, 2010 includes dividend income of $2.7 million on investments held
to hedge economically deferred compensation plans. This dividend income is passed through to employee participants in the deferred
compensation plans. See “Schedule of Non-GAAP Information” for additional details. Higher yields during the year ended December
31, 2010 offset lower average cash and cash equivalent balances. Interest expense decreased by $5.9 million (9.1%) to $58.6 million
in the year ended December 31, 2010 (year ended December 31, 2009: $64.5 million). Higher average debt balances were more than
offset by lower average cost of debt during the year ended December 31, 2010 following the restructuring of our debt versus the
comparative period.

Interest income and interest expense of consolidated investment products

Interest income of consolidated investment products results from interest generated by the collateral assets held by consolidated
CLOs, which is used to satisfy the interest expenses of the notes issued by the consolidated CLOs and other CLO operating expense
requirements, including the payment of the management and performance fees to the company as investment manager. See Part I,
Item 8, Financial Statements and Supplementary Data — Note 20, “Consolidated Investment Products,” for additional details.

In the year ended December 31, 2010, interest income and interest expense of consolidated investment products were $240.9
million and $118.6 million, respectively. The balances reflect the adoption of guidance now encompassed in ASC Topic 810 on
January 1, 2010. In accordance with the standard, prior periods have not been restated to reflect the consolidation.

Gains and losses of consolidated investment products, net income impact of consolidated investment products, and noncontrolling
interests in consolidated entities

Included in other income and expenses are gains and losses of consolidated investment products, net, which are driven by realized
and unrealized gains and losses of underlying investments held by consolidated investment products. In the year ended December 31,
2010 other gains and losses of consolidated investment products were a net gain of $114.0 million, as compared to a net loss of
$106.9 million in the year ended December 31, 2009. The net gain in the period is primarily due to changes in market values of
investments held by consolidated private equity funds.

As illustrated in the Condensed Consolidating Statements of Income for the year ended December 31, 2010 and 2009 at the
beginning of this Results of Operations section, the consolidation of investment products during the year ended December 31, 2010
resulted in an increase to net income of $180.7 million before attribution to noncontrolling interests. Invesco invests in only a portion
of these products, and as a result this net gain is offset by noncontrolling interests of $170.9 million, resulting in a net increase in net
income of the company of $9.8 million. Consolidated investment products had no material net income impact to the company for the
year ended December 31, 2009.

Noncontrolling interests in consolidated entities represent the profit or loss amounts attributed to third party investors in
consolidated investment products. Movements in amounts attributable to noncontrolling interests in consolidated entities on the
company's Consolidated Statements of Income generally offset the gains and losses, interest income and interest expense of
consolidated investment products.
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Other gains and losses, net

Other gains and losses, net were a net gain of $15.6 million in the year ended December 31, 2010 as compared to a net gain of $7.8
million in the year ended December 31, 2009. Included in other gains and losses is a net gain of $14.2 million as a result of the
appreciation of assets held for our deferred compensation plans (year ended December 31, 2009: none), together with $9.2 million of
net realized gains from seed investments (year ended December 31, 2009: $3.7 million net realized gains). The 2010 other gains and
losses also included $6.6 million in other-than-temporary impairment charges related to other seed money in affiliated funds (year
ended December 31, 2009: $3.0 million) and $0.4 million in other-than-temporary impairment charges related to the valuations of
investments in certain of our CLO products (year ended December 31, 2009: $5.2 million). In the year ended December 31, 2010, we
incurred $0.2 million in net foreign exchange losses (year ended December 31, 2009: $8.4 million in net foreign exchange gains) on
the revaluation of intercompany foreign currency denominated loans into the various functional currencies of our subsidiaries. In
addition, included in the 2009 net gain is a gross gain generated upon a debt tender offer of $4.3 million ($3.3 million net of related
expenses).

Income Tax Expense

Our subsidiaries operate in several taxing jurisdictions around the world, each with its own statutory income tax rate. As a result,
our effective tax rate will vary from year to year depending on the mix of the profits and losses of our subsidiaries. The majority of our
profits are earned in the U.S., Canada and the U.K. The current U.K. statutory tax rate is 28%, the Canadian statutory tax rate is 31%
and the U.S. Federal statutory tax rate is 35%.

On December 14, 2007, legislation was enacted to reduce the Canadian income tax rate over five years, which changed the rate to
33.5% in 2008 and 33.0% in 2009. The legislation was revised in December 2009, further reducing the rate to 31.0% in 2010, 28.25%
in 2011, 26.25% in 2012, 25.5% in 2013, and 25% thereafter. On July 27, 2010, legislation was introduced to reduce the UK income
tax rate to 27% on April 1, 2011. Further reductions to the rate are proposed to reduce the rate by 1% per year to 24% by April 1,
2014. These reductions are expected to be introduced in future Finance Bills for each annual reduction.

Our effective tax rate, excluding noncontrolling interests in consolidated entities, for 2010 was 29.7%, down from 31.5% for 2009.
The rate decrease was primarily due to the mix of pre-tax income and favorable adjustments to reconcile our tax provisions to reflect
actual tax returns filed. The rate decrease was partially offset by non-deductible transaction and integration costs related to the
acquired business and a smaller benefit from the release of provisions for uncertain tax positions in 2010 versus 2009.

The inclusion of income from noncontrolling interests in consolidated entities decreased our effective tax rate to 23.6% in 2010 and
increased it to 41.5% in 2009. The 2009 rate was higher than 2008 due to a larger impact from losses in non-controlling interests.
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Results of Operations for the Year Ended December 31, 2009, compared with the Year Ended December 31, 2008

Condensed Consolidating Statements of Income

Consolidated

Before Investment
$ in millions Consolidation® Products® Adjustments® Total
Year ended December 31, 2009
Total OPErating FEVENUES ........ccoiiiriiiiieeiiete ettt 2,633.3 1.9 (7.9) 2,627.3
Total OPErating EXPENSES .....c.eeuiruirierterieieieeie ettt ettt b et b e et sne (2,139.5) (11.4) 7.9 (2,143.0)
OPEratiNg INCOIME ......ouiiiieiieiieii ettt ettt se e et e bt besee e ene e 493.8 (9.5) — 484.3
Equity in earnings of unconsolidated affiliates 245 — 25 27.0
Interest and dividend INCOME..........cooviieiiiiiiee s 9.8 — — 9.8
Other investment iINCOME/(I0SSES).....ccvevrieririaiiriesie et 7.8 (106.9) — (99.1)
INEEIESE EXPEINSE ...ttt ettt sttt ettt e ettt sb et e e st e beebesbe st e b eneens (64.5) — — (64.5)
Income before income taxes, including gains and losses attributable to
NONCONEFONIING INEIESES ......vicieieicieree e 471.4 (116.4) 25 357.5
INCOME TAX PrOVISION ...ttt sttt (148.2) — — (148.2)
Net income, including gains and losses attributable to noncontrolling interests....... 323.2 (116.4) 25 209.3
(Gains)/losses attributable to noncontrolling interests in consolidated entities, net.. (0.7) 113.9 — 113.2
Net income attributable to common shareholders.............cccoeirieiniincicie 3225 (2.5) 25 322.5
Consolidated
Before Investment
$ in millions Consolidation® Products®  Adjustments® Total
Year ended December 31, 2008
Total operating revenues 3,308.4 55 (6.3) 3,307.6
Total operating expenses (2,555.3) (10.8) 6.3 (2,559.8)
Operating iNCOME .........ccccovireieieeee e 753.1 (5.3) — 747.8
Equity in earnings of unconsolidated affiliates 45.9 — 0.9 46.8
Interest and dividend iNCOMe...........cccoovriieneiiiieiscie e 37.2 — — 37.2
Other investment inCOME/(I0SSES).......covvrverveveeiiiierieienas (39.9) (58.0) — (97.9)
INEErESt EXPENSE ....vevvivievreiecticieie et (76.9) 0 — (76.9)
Income/(loss) before income taxes, including gains and losses attributable to
NONCONEFONIING INEIESES .....iviieieeiee e 719.4 (63.3) 0.9 675.0
INCOME TAX PrOVISION ...ttt ettt ettt s (236.0) — — (236.0)
Net income/(loss), including gains and losses attributable to noncontrolling
EEEEESES. ..ttt sttt ettt bt ereare 483.4 (63.3) 0.9 421.0
(Gains)/losses attributable to noncontrolling interests in consolidated entities, net.. (1.7) 62.4 — 60.7
Net income attributable to common shareholders...........cccccovvveviiiiiieiiiececece 481.7 (0.9) 0.9 481.7
1) The Before Consolidation column includes Invesco's equity interest in the investment products, accounted for as equity method and
available-for-sale investments and does not include any other adjustments related to non-GAAP financial measure presentation.
2) The company adopted guidance now encompassed in ASC Topic 810, “Consolidation,” on January 1, 2010, resulting in the consolidation

of certain CLOs. In accordance with the standard, prior periods have not been restated to reflect the consolidation of these CLOs. Prior to
January 1, 2010, the company was not deemed to be the primary beneficiary of these CLOs.

?3) Adjustments include the elimination of intercompany transactions between the company and its consolidated investment products, primarily
the elimination of management fees expensed by the funds and recorded as operating revenues (before consolidation) by the company.
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Operating Revenues and Net Revenues

The main categories of revenues, and the dollar and percentage change between the periods, were as follows:

Year ended

December 31,
$ in millions 2009 2008 $ Change % Change
INvestment ManagemeNnt TEES ..o 2,120.2 2,617.8 (497.6) (19.0)%
Service and diStribUtioN FEES .........coov i 412.6 512.5 (99.9) (19.5)%
PErfOrMAaNCE FEES.......cuiiiecieire s 30.0 75.1 (45.1) (60.1)%
OBNEE bbb 64.5 102.2 (37.7) (36.9Y%
Total OPErating FEVENUES.......covireiririeiie et 2,627.3 3,307.6 (680.3) (20.6)%
Third-party distribution, service and advisOry eXPeNnSES.........cccuerveerereienereeesenenns (693.4) (875.5) 182.1 (20.8)%
Proportional share of revenues, net of third-party distribution expenses, from joint

VENEUNE INVESTMENTS ...ttt 44.7 57.3 (12.6) (22.0)%

Management fees earned from consolidated investment products.............cccceevereenee. 8.0 6.2 1.8 29.0%
Other revenues recorded by consolidated investment products..........cccccceeveveivenenn (2.0) (5.4) 3.4 (63.0)%
N FEVENMUES ...ttt bttt ettt 1,984.6 2,490.2 (505.6) (20.3)%

Operating revenues decreased by 20.6% in 2009 to $2,627.3 million (2008: $3,307.6 million). Net revenues decreased by 20.3% in
2009 to $1,984.6 million (2008: $2,490.6 million). Net revenues are operating revenues less third-party distribution, service and
advisory expenses, plus our proportional share of net revenues from joint venture arrangements, plus management fees earned from,
less other revenue recorded by, consolidated investment products. See “Schedule of Non-GAAP Information” for additional important
disclosures regarding the use of net revenues. A significant portion of our business and managed AUM are based outside of the U.S.
The income statements of foreign currency subsidiaries are translated into U.S. dollars, the reporting currency of the company, using
average foreign exchange rates. The impact of foreign exchange rate movements accounted for $152.0 million (22.3%) of the decline
in operating revenues during the year ended December 31, 2009. Additionally, our revenues are directly influenced by the level and
composition of our AUM as more fully discussed in “Assets Under Management.” Movements in global capital market levels, net new
business inflows (or outflows) and changes in the mix of investment products between asset classes and geographies may materially
affect our revenues from period to period.

Investment Management Fees

Investment management fees decreased by $497.6 million (19.0%) in the year ended December 31, 2009, to $2,120.2 million (year
ended December 31, 2008: $2,617.8 million) due a decrease in average AUM, changes in the mix of AUM between asset classes, and
the impact of foreign exchange rate movement. Average AUM for the year ended December 31, 2009 were $415.8 billion, down
$53.1 billion (11.3%) from $468.9 billion for 2008. Average long-term AUM, which generally earn higher fee rates than money
market AUM, for the year ended December 31, 2009 decreased 25.4% to $328.8 billion from $440.6 billion for the year
ended December 31, 2008, while average institutional money market AUM decreased 3.1% to $87.0 billion for the year
ended December 31, 2009, from $79.8 hillion for the year ended December 31, 2008. See the company’s disclosures regarding the
changes in AUM during the year ended December 31, 2009 in the “Assets Under Management” section above for additional
information regarding the movements in AUM. Foreign exchange rate movements led to a decrease in investment management fees of
$124.8 million during the year ended December 31, 2009, compared to the year ended December 31, 2008.

Service and Distribution Fees

In 2009, service and distribution fees decreased 19.5% to $412.6 million (2008: $512.5 million) primarily due to decreases in
average AUM during the year. Included in the decline in service and distribution fees in the three months ended December 31, 2009,
was a reduction of $5.4 million reflecting the full-year impact of a reduction in transfer agency and administrative revenues in Canada,
as certain fund expense recovery limits were reached.

Performance Fees

Of our $459.5 billion in AUM at December 31, 2009, only approximately $30.0 billion, or 6.5%, could potentially earn performance

fees. In 2009, performance fees decreased 60.1% to $30.0 million (2008: $75.1 million). The performance fees generated in 2009
arose primarily due to products managed by the Invesco Global Strategies group ($2.4 million), Invesco Perpetual ($13.4 million), and
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Atlantic Trust ($5.7 million). The performance fees generated in 2008 arose primarily due to products managed by the Invesco Global
Strategies ($22.3 million) and Real Estate ($14.5 million) groups, as well as by Invesco Perpetual ($21.1 million).

Other Revenues

In 2009, other revenues decreased 36.9% to $64.5 million (2008: $102.2 million), driven by decreases in transaction commissions
of $17.7 million, due to the tightening of the credit markets and fewer real estate transactions, and foreign exchange rate movements
$0.5 million.

Third-Party Distribution, Service and Advisory Expenses

Third-party distribution, service and advisory expenses decreased 20.8% in 2009 to $693.4 million (2008: $875.5 million),
consistent with the declines in investment management and service and distribution fee revenues.

Proportional share of revenues, net of third-party distribution expenses, from joint venture investments

The 21.8% decrease in our proportional share of revenues, net of third-party distribution expenses, to $44.8 million in 2009 (2008:
$57.3 million), is driven by the declines in average AUM of the Invesco Great Wall joint venture. Our share of the Invesco Great Wall
joint venture’s average AUM at December 31, 2009, was $3.7 billion, a 17.8% decline in average AUM from $4.5 billion at
December 31, 2008.

Operating Expenses

The main categories of operating expenses are as follows:

$ in millions 2009 2008 $ Change % Change
EMPIOYee COMPENSALION ....ovviviiiecieeeeic et st se e ereens 950.8 1,055.8 (105.0) (9.9)%
Third-party distribution, service and adviSOry ..........ccccoevvivviveieieniesie s 693.4 875.5 (182.1) (20.8)%
IVEIKEEING . ..ttt sttt sttt se et ee ettt ene s 108.9 148.2 (39.3) (26.5)%
Property, office and teChNOIOgY .........ccooeiiiriiiiic 212.3 214.3 (2.0) (0.9)%
General and adMINISEIALIVE .......c..ciiiiiiiie e 166.8 266.0 (99.2) (37.3)%
Transaction and INTEGIAtION. ..........coiiiiiii it 10.8 — 10.8 N/A
TOtal OPErating EXPENSES. ....cueiveitieteeieie it ste et ete et te st be sttt e e e e e eesbesbesbesbeeseeneaneeneens 2,143.0 2,559.8 (416.8) (16.3)%

The table below sets forth these expense categories as a percentage of total operating expenses and operating revenues, which we
believe provides useful information as to the relative significance of each type of expense.

% of Total % of % of Total % of

Operating  Operating Operating  Operating
$ in millions 2009 Expenses Revenues 2008 Expenses Revenues
Employee compensation ............ccoeoverennenenenecsesecse e 950.8 44.4% 36.2% 1,055.8 41.2% 31.9%
Third-party distribution, service and advisory ............ccoceevvenas 693.4 32.3% 26.4% 875.5 34.2% 26.5%
MAFKEING ..o e 108.9 5.1% 4.1% 148.2 5.8% 4.5%
Property, office and technology ..........cccoeveiiiiiiniiis 212.3 9.9% 8.1% 214.3 8.4% 6.5%
General and administrative ..o 166.8 7.8% 6.3% 266.0 10.4% 8.0%
Transaction and iNtegration............cccccvvevvnienieeieienese e 10.8 0.5% 0.4% — — —
Total Operating EXPENSES.......cvivvererierreresiesese e reereeree e sresee s 2,143.0 100.0% 81.5% 2,559.8  100.0% 77.4%

During 2009, operating expenses decreased 16.3% to $2,143.0 million (2008: $2,559.8 million), reflecting declines in all cost
categories from 2008 expense levels. As discussed above, a significant portion of our business and managed AUM are based outside
of the U.S. The income statements of foreign currency subsidiaries are translated into U.S. dollars, the reporting currency of the
company, using average foreign exchange rates. The impact of foreign exchange rate movements accounted for $108.0 million
(25.9%) of the decline in operating expenses during the year ended December 31, 2009. Additionally, operating expenses were lower
in 2009 as compared to 2008 reflecting the impact of general cost containment measures and costs that move in line with revenues.
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Employee Compensation

Employee compensation decreased $105.0 million, or 9.9%, in 2009 from 2008 due predominantly to overall decreases in base
salaries and variable compensation of $86.3 million, including decreases in discretionary and investment performance-based staff
bonuses, decreases in base salary costs resulting from decreases in headcount, and foreign exchange rate movements of $36.4 million.
Headcount declined 8.2% to 4,890 at December 31, 2009 from 5,325 at December 31, 2008. Included in compensation expenses
during the year ended December 31, 2009 are share-based payment costs of $90.8 million, compared to $97.7 million during the year
ended December 31, 2008. Additionally, employee compensation costs for the years ended December 31, 2009 and 2008 included
$20.0 million of prepaid compensation amortization expenses related to the 2006 acquisition of W.L. Ross & Co.

Compensation expenses in the three months ended December 31, 2009, included a $4.1 million increase in pension costs related to
the plans’ actuarial annual valuation updates and a $4.3 million increase in payroll taxes associated with the vesting of share-based
payment awards.

Third-Party Distribution, Service and Advisory Expenses
Third-party distribution, service and advisory expenses are discussed above in the operating and net revenues section.
Marketing

Marketing expenses decreased 26.5% in 2009 to $108.9 million (2008: $148.2 million) due to a decrease in marketing support
payments of $12.2 million related to the decline in average AUM in the U.S., a lower level of advertising of $7.7 million, and a
reduction in travel/client events and sales literature/research expenses of $8.8 million and $2.8 million, respectively. Additionally,
foreign exchange rate movement decreased marketing expenses by $4.5 million (11.5%) for the year ended December 31, 2009
compared to December 31, 2008.

Property, Office and Technology

Property, office and technology costs decreased 0.9% to $212.3 million in 2009 from $214.3 million in 2008. Decreases in
technology costs resulting from general disciplined expense management measures and foreign exchange rate movement were offset
by increases in property and office costs during the year. Property and office expenses for the year ended December 31, 2009,
included $12.0 million in charges relating to vacating leased property, including our Denver, Colorado, operations facility. Property
and office expenses during 2008 included a $5.1 million rent charge related to vacating leased property, offset by downward
adjustments in rent costs for sublet office property of $8.2 million.

General and Administrative

General and administrative expenses decreased by $99.2 million (37.3%) to $166.8 million in 2009 from $266.0 million in 2008,
due to a focus on expense reduction and management during 2009. During 2009, the most significant decrease in this area was a
decrease of $50.2 million in professional services expenses, which included an insurance recovery of $9.5 million related to legal costs
associated with the market-timing regulatory settlement. General disciplined expense management measures also led to a reduction in
travel and entertainment expenses of $14.2 million during the year ended December 31, 2009. Foreign exchange rate movement
decreased general and administrative expenses by $6.9 million during 2009 as compared to 2008.

Transaction and Integration

Transaction and integration charges were $10.8 million in 2009 ($9.8 million of these costs were recorded in the three months
ended December 31, 2009) and relate to the acquisition of Morgan Stanley’s retail asset management business, including Van Kampen
Investments. The acquisition was announced in October 2009 and closed on June 1, 2010. There were no transaction and integration
changes for the year ended December 31, 2008.

Operating Income, Adjusted Operating Income, Operating Margin and Adjusted Operating Margin

Operating income decreased 35.2% to $484.3 million in 2009 from $747.8 million in 2008, driven by the declines in operating

revenues from reduced AUM. As a result of the decline in our operating revenues, adjusted operating income, operating margin and
adjusted operating margin also declined. Operating margin was 18.4% in 2009, down from 22.6% in 2008. Adjusted operating income
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decreased 31.5% to $565.6 million in 2009 from $826.1 million in 2008. Adjusted operating margin was 28.5% in 2009, down from
33.2% in 2008. See “Schedule of Non-GAAP Information” for a reconciliation of operating revenues to net revenues, a reconciliation
of operating income to adjusted operating income, and additional important disclosures regarding net revenues, adjusted operating
income and adjusted operating margin.

Other Income and Expenses

The main categories of other income and expenses, and the dollar and percentage changes between periods are as follows:

Year ended
December 31,
$ in millions 2009 2008 $ Change % Change
Equity in earnings of unconsolidated affiliates.........cc.cceveveveiiniii v, 27.0 46.8 (19.8) (42.3)%
Interest and dividend INCOME .......ccveieieie e 9.8 37.2 (27.4) (73.7)%
Gains/(losses) of consolidated investment products, Net...........ccccoveiiineinciciencneiens (106.9) (58.0) (48.9) 84.3%
INEEIESE BXPENSE. ...ttt (64.5) (76.9) 124 (16.1)%
Other gains and 10SSES, NEL.........cooi i 7.8 (39.9 41.7 N/A
Total other INCOMEe and EXPENSES .......ccviiiiiieiei i (126.8) (90.8) (36.0) 39.6%

Equity in earnings of unconsolidated affiliates

Equity in earnings of unconsolidated affiliates decreased by $19.8 million (42.3%) to $27.0 million in the year ended December 31,
2009 (December 31, 2008: $46.8 million), due primarily from declines in our share of the pre-tax earnings of our joint venture
investments in China of $11.9 million, as well as, net losses in certain of our partnership investments of $7.8 million.

Interest and dividend income and interest expense

Interest and dividend income decreased by $27.4 million to $9.8 million in 2009 (2008: $37.2 million), as a result of the
combination of lower interest rates and lower average cash and cash equivalents balances in 2009. The decrease in yields was
consistent with market movement from 2008 to 2009. Interest expense decreased 16.1% to $64.5 million in 2009 from $76.9 million
in 2008 due to decreases in the average debt balance in 2009.

Gains and losses of consolidated investment products

Included in other income and expenses are net realized and unrealized gains of consolidated investment products. In 2009, the net
losses of consolidated investment products were $106.9 million, compared to net losses of $58.0 million in 2008, reflecting the
changes in market values of the investments held by consolidated investment products. Invesco invests in only a small equity portion
of these products, and as a result these losses are offset by noncontrolling interests of $113.2 million.

Other gains and losses, net

Other gains and losses, net were a net gain of $7.8 million in 2009, compared to a net loss of $39.9 million in 2008. Included in the
2009 net gain is a gross gain generated upon a debt tender offer of $4.3 million ($3.3 million net of related expenses) and net gains of
$4.3 million realized upon the disposal of other investments (2008: $7.4 million gain on maturity of a CLO investment, offset by a
loss of $4.1 million realized upon the disposal of a private equity investment). The 2009 net gain also included $5.2 million in other-
than-temporary impairment charges related to the valuations of investments in certain of our CLO products (2008: $22.7 million) and
$3.0 million in other-than-temporary impairment charges related to other seed money in affiliated funds (2008: $8.5 million). The
CLO impairments arose principally from adverse changes in the timing of estimated cash flows used in the valuation models. In the
year ended December 31, 2009, we also benefited from $8.4 million in net foreign exchange gains whereas in 2008, we incurred $13.0
million in net foreign exchange losses. See Item 8, Financial Statements and Supplementary Data — Note 15, “Other Gains and
Losses, Net,” for additional details related to other gains and losses.
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Income Tax Expense

Our subsidiaries operate in several taxing jurisdictions around the world, each with its own statutory income tax rate. As a result,
our effective tax rate will vary from year to year depending on the mix of the profits and losses of our subsidiaries. The majority of our
profits are earned in the U.S., Canada and the U.K. The 2009 U.K. statutory tax rate was 28%, the Canadian statutory tax rate was
33% and the U.S. Federal statutory tax rate was 35%. On December 14, 2007, legislation was enacted to reduce the Canadian income
tax rate over five years, which changed the rate to 33.5% in 2008, 33.0% in 2009, 31% in 2010, 28.25% in 2011, 26.25% in 2012,
25.5% in 2013, and 25% thereafter.

Our effective tax rate, excluding noncontrolling interests in consolidated entities, for 2009 was 31.5%, down from 32.9% for 2008.
The rate decrease was primarily due to the mix of pre-tax income and a larger benefit from the release of provisions for uncertain tax
positions in 2009 versus 2008. The rate decrease was partially offset by an increase in the net valuation allowance for subsidiary
operating losses and additional state taxes.

The inclusion of income from noncontrolling interests in consolidated entities increased our effective tax rate to 41.5% in 2009 and
to 35.9% in 2008. The 2009 rate was higher than 2008 due to a larger impact from losses in non-controlling interests.

Schedule of Non-GAAP Information

Beginning with the presentation of the company’s results for the three months ended March 31, 2010, the company has expanded
its use of non-GAAP measures to include reconciling items primarily relating to guidance now encompassed in the Accounting
Standards Codification Topic 810 (discussed in Part 11, Item 8, Financial Statements and Supplementary Data — Note 1, “Accounting
Policies”) and the acquisition of Morgan Stanley’s retail asset management business, including Van Kampen Investments (the
“acquired business” or the “acquisition”). We are presenting the following non-GAAP measures: net revenue (and by calculation, net
revenue yield on AUM), adjusted operating income (and by calculation, adjusted operating margin), adjusted net income (and by
calculation, adjusted earnings per share (EPS)). Prior to June 30, 2010, adjusted operating income, adjusted operating margin, adjusted
net income, and adjusted earnings per share were described as “adjusted cash operating income,” “adjusted cash operating margin,”
“adjusted cash net income,” and “adjusted cash earnings per share,” respectively. We believe these non-GAAP measures provide
greater transparency into our business and allow more appropriate comparisons with industry peers. Management uses these
performance measures to evaluate the business, and they are consistent with internal management reporting. Effective June 30, 2010,
the company removed “cash” from the names of these measures to emphasize that these measures are performance measures and not
liquidity measures. The most directly comparable U.S. GAAP measures are operating revenues (and by calculation, gross revenue
yield on AUM), operating income (and by calculation, operating margin), net income (and by calculation, diluted EPS). Each of these
measures is discussed more fully below.

Also beginning with the presentation of the company’s results for the three months ended March 31, 2010, the net revenue measure
has been redefined from that previously used to adjust for the impact of consolidating certain investment products. The presentation of
net revenue in this Report for the years ended December 31, 2006, 2007, 2008 and 2009 have been restated to conform the calculation
to the current period’s methodology.

These non-GAAP measures should not be considered as substitutes for any measures derived in accordance with U.S. GAAP and

may not be comparable to other similarly titled measures of other companies. Additional reconciling items may be added in the future
to these non-GAAP measures if deemed appropriate.
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The following are reconciliations of operating revenues, operating income (and by calculation, operating margin), and net income
(and by calculation, diluted EPS) on a U.S. GAAP basis to net revenues, adjusted operating income (and by calculation, adjusted
operating margin), and adjusted net income (and by calculation, adjusted EPS):

$ in millions, except per share data 2010 2009 2008 2007 2006
Operating revenues, U.S. GAAP basis .........c......... 3,487.7 2,627.3 3,307.6 3,878.9 3,246.7
Third- part?/ distribution, service and advisory
EXPENSES ™ 1.ttt (972.7) (693.4) (875.5) (1,051.1) (826.8)
Proportional share of net revenues from joint
venture arrangements® ...........cocoovveveerereesneninn. 42.2 44.7 57.3 60.6 8.1

Management fees earned from consolidated
investment products eliminated upon

consolidation® ............ccoocveeevienriieniisisnns 45.3 8.0 6.2 8.7 11.3
Other revenues recorded by consolidated

investment products® ...........cccooevrerrcenieniennenn, (0.3) (2.0) (5.4) (15.2) (26.5)
NEt FEVENUES ... 2,602.2 1,984.6 2,490.2 2,881.9 2,412.8
Operating income, U.S. GAAP basis..........cccccuenne, 589.9 484.3 747.8 994.3 759.2
Proportional share of operatmg income from

joint venture investments®............c..ccccccoeuennenee. 22.9 28.4 39.7 45.5 2.9
Transaction and integration charges .................. 150.0 10.8 — — —
Amortization of acquisition-related prepaid

compensation® ............ccooovvireecrieneeneeee e, 20.0 20.0 20.0 25.0 —
Amortization of other intangibles™ ...................... 30.3 12.6 13.3 12.0 10.0
Change in contingent consideration estimates......... (3.8) — — — —

Compensation expense related to market
valuation changes in deferred compensation

PIANS®) ..o 9.3 — — — —
Consolidation of investment products®.................. 54.9 9.5 5.3 1.8 (5.9)
Other reconciling items®............ccooovvviveevceeeeennn, 24.2 — — — —
Adjusted operating inCOME .......ccccevvevievereresennenn, 897.7 565.6 826.1 1,078.6 766.2
Operating Margin™ ........ccccccevevvvveiernseereseereseieens 16.9% 18.4% 22.6% 25.6% 23.4%
Adjusted operating margin®*..........ccccceeevenvrennenn, 34.5% 28.5% 33.2% 37.4% 31.8%
Net income attributable to common

shareholders, U.S. GAAP basis ........ccccovrviruernan, 465.7 3225 481.7 673.6 482.7
Transaction and integration charges, net of tax® ... 103.1 8.9 — — —
Amortization of acquisition-related prepaid

compensation® ............ccccooevereeereneeeeee e, 20.0 20.0 20.0 25.0 —
Amortization of other intangibles, net of tax¥) ...... 27.4 12.3 13.0 11.7 9.8
Change in contingent consideration estimates,

NEL OF TAX ..o (2.5) — — — —

Deferred compensation plan market valuation
changes and dividend income Iess

compensatlon expense, net of tax® ................... (5.3) — — — —

Deferred income taxes on intangible assets“‘) ......... 21.1 14.4 12.4 7.9 7.2
Consolidation of investment products .................. (6.8) — — — —

Other reconciling items, net of tax®....................... 17.0 — — — —

Adjusted NEL INCOME ......ccevvvvrrireeeeeee e 639.7 378.1 527.1 718.2 499.7
Average shares outstanding - diluted...................... 463.2 423.6 399.1 411.9 406.1

Diluted EPS ..ot $1.01 $0.76 $1.21 $1.64 $1.19

Adjusted EPS*** ..., $1.38 $0.89 $1.32 $1.74 $1.23

* Operating margin is equal to operating income divided by operating revenues.

** Adjusted operating margin is equal to adjusted operating income divided by net revenues.

***  Adjusted EPS is equal to adjusted net income divided by the weighted average shares outstanding amount used in the calculation
of diluted EPS.
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Third-party distribution, service and advisory expenses

Third-party distribution, service and advisory expenses include renewal commissions, management fee rebates and distribution
costs paid to brokers and independent financial advisors. While the terms used for these types of expense vary by geography, they
are all expense items that are closely linked to the value of AUM and the revenue earned by Invesco from AUM.

Renewal commissions are paid to independent financial advisors for as long as the clients’ assets remain invested and are
payments for the servicing of client accounts. These commissions, similar to our management fee revenues, are based upon a
percentage of the AUM value and apply to much of our non-U.S. retail business. They can also take the form of management fee
rebates, particularly outside of the U.S.

The revenues of our U.S. business include distribution fees earned from mutual funds, principally 12b-1 fees, which are passed
through to brokers who sell our funds. Distribution costs are expenses paid to third-party brokers of our U.S. business. These
include the amortization over the redemption period of upfront commissions paid to brokers for sales of fund shares with a
contingent deferred sales charge (a charge levied on investors for redemptions within a certain contracted period of time). Both
the revenues and the costs are dependent on the underlying AUM of the brokers’ clients.

Also included in third-party distribution, service and advisory expenses are sub-transfer agency fees that are paid to third parties
for processing client share purchases and redemptions, call center support and client reporting. These costs are reimbursed by the
related funds.

Since the company has been deemed to be the principal in the third-party arrangements, the company must reflect these expenses
gross of operating revenues under U.S. GAAP. Management believes that the deduction of third-party distribution, service and
advisory expenses from operating revenues in the computation of net revenues (and by calculation, net revenue yield on AUM)
and the related computation of adjusted operating income (and by calculation, adjusted operating margin), is useful information
for investors and other users of the company’s financial statements because such presentation appropriately reflects the nature of
these expenses as revenue-sharing activities, as these costs are passed through to external parties who perform functions on behalf
of the company’s managed funds. Further, these expenses vary extensively by geography due to the differences in distribution
channels. The net presentation assists in identifying the revenue contribution generated by the business, removing distortions
caused by the differing distribution channel fees and allowing for a fair comparison with U.S. peer investment managers and
within the company. Additionally, management evaluates net revenue yield on AUM, which is equal to net revenues divided by
average AUM during the reporting period. This financial measure is an indicator of the basis point net revenues we receive for
each dollar of AUM we manage and is useful when evaluating the company’s performance relative to industry competitors and
within the company for capital allocation purposes.

Proportional share of net revenues and operating income from joint venture investments

The company has two joint venture investments in China. The Invesco Great Wall joint venture is one of the largest Sino-foreign
managers of equity products in China, with AUM of approximately $7.2 billion as of December 31, 2010. The company has a
49.0% interest in Invesco Great Wall. The company also has a 50% joint venture with Huaneng Capital Services to assess private
equity investment opportunities in power generation in China through Huaneng Invesco WLR Investment Consulting Company
Ltd. Enhancing our operations in China is one effort that we believe could improve our competitive position over time.
Accordingly, we believe that it is appropriate to evaluate the contribution of our joint venture investments to the operations of the
business.

Management believes that the addition of our proportional share of revenues, net of distribution expenses, from joint venture
investments in the computation of net revenues and the addition of our proportional share of operating income in the related
computations of adjusted operating income and adjusted operating margin also provide useful information to investors and other
users of the company’s financial statements, as management considers it appropriate to evaluate the contribution of its joint
ventures to the operations of the business. It is also consistent with the presentation of AUM and net flows (where our
proportional share of the ending balances and related activity are reflected) and therefore provides a more meaningful calculation
of net revenue yield on AUM.

Consolidated investment products

In June 2009, the FASB issued guidance now encompassed in ASC Topic 810 which was effective January 1, 2010. It has had a
significant impact on the presentation of the company’s financial statements. The company’s Consolidated Statement of Income
for the year ended December 31, 2010 reflects the elimination of management and performance fees earned from these CLOs and
other consolidated investment products. See Part I, Item 8, Financial Statements and Supplementary Data - Note 20,
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“Consolidated Investment Products” for a detailed analysis of the impact to the company’s Consolidated Financial Statements
from the consolidation of investment products.

Management believes that the consolidation of investment products may impact a reader’s analysis of our underlying results of
operations and could result in investor confusion or the production of information about the company by analysts or external
credit rating agencies that is not reflective of the underlying results of operations and financial condition of the company.
Accordingly, management believes that it is appropriate to adjust operating revenues, operating income and operating margin for
the impact of consolidated investment products in calculating the respective net revenues, adjusted operating income and adjusted
operating margin. The reconciling items add back the management and performance fees earned by Invesco from the consolidated
products and remove the revenues and expenses recorded by the consolidated products that have been included in the U.S. GAAP
Consolidated Statements of Income.

Acquisition-related reconciling items

Acquisition-related adjustments include transaction and integration expenses and intangible asset amortization related to acquired
assets, amortization of prepaid compensation related to the 2006 acquisition of W.L. Ross & Co., and tax cash flow benefits
resulting from tax amortization of goodwill and indefinite-lived intangible assets. These charges reflect the legal, regulatory,
advisory, valuation, integration-related employee incentive awards and other professional or consulting fees, general and
administrative costs, including travel costs related to the transaction and the costs of temporary staff involved in executing the
transaction, and the post closing costs of integrating the acquired business into the company’s existing operations including
incremental costs associated with achieving synergy savings. Additionally, transaction and integration expenses include
legal costs related to the defense of auction rate preferred securities complaints raised in the pre-acquisition period with respect to
various closed-end funds included in the acquisition. See Item 3, “Legal Proceedings” for additional information.

The acquisition will result in additional future amortization expenses of approximately $23 million per year for the first 2 years
following June 1, 2010. The expense then reduces in future years as the acquired finite-lived intangible assets become fully
expensed. The U.S. GAAP to non-GAAP reconciling items also include acquisition-related amortization charges related to
previous business combinations. The tax benefit is recorded on a portion of the intangible amortization expense that does not
generate a cash tax benefit. The W.L. Ross & Co. prepaid compensation expense will continue through 2010, and the acquisition-
related asset will be fully amortized by the third quarter of 2011.

Management believes it is useful to investors and other users of our financial statements to adjust for the transaction and
integration charges and the amortization expenses in arriving at adjusted operating income, adjusted operating margin and
adjusted EPS, as this will aid comparability of our results period to period, and aid comparability with peer companies that may
not have similar acquisition-related charges.

While finite-lived intangible assets are amortized under U.S. GAAP, there is no amortization charge on goodwill and indefinite-
lived intangibles. In certain qualifying situations, these can be amortized for tax purposes, generally over a 15-year period, as is
the case in the U.S. These cash flows (in the form of reduced taxes payable) represent tax benefits that are not included in the
Consolidated Statements of Income absent an impairment charge or the disposal of the related business. We believe it is useful to
include these tax cash flow benefits in arriving at the adjusted EPS measure. The company receives these cash flow benefits but
does not anticipate a sale or impairment of these assets in the foreseeable future, and therefore the deferred tax liability recognized
under U.S. GAAP is not expected to be used either through a credit in the Consolidated Statements of Income or through
settlement of tax obligations.

Market movement on deferred compensation plan liabilities

In 2009, Invesco introduced an incentive plan whereby certain of our investment team members can receive deferred cash
compensation linked in value to the investment products being managed by the team. This is in lieu of share-based awards which
were largely the only prior form of deferred compensation used by Invesco.

These awards involve a return to the employee linked to the appreciation (depreciation) of specified investments, typically the
funds managed by the employee. Invesco hedges economically the exposure to market movements by holding these investments
on its balance sheet. U.S. GAAP requires the appreciation (depreciation) in the compensation liability to be expensed over the
award vesting period in proportion to the vested amount of the award as part of compensation expense. The full value of the
investment appreciation (depreciation) is immediately recorded below operating income in other gains and losses. This creates a
timing difference between the recognition of the compensation expense and the investment gain or loss impacting net income
attributable to common shareholders and diluted EPS which will reverse over the life of the award and net to zero at the end of the
multi-year vesting period. During periods of high market volatility these timing differences impact compensation expense,
operating income and operating margin in a manner which, over the life of the award, will ultimately be offset by gains and losses
recorded below operating income on the Consolidated Statements of Income.
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Since these plans are hedged economically, management believes it is useful to reflect the offset ultimately achieved from
hedging the investment market exposure in the calculation of adjusted operating income (and by calculation, adjusted operating
margin) and adjusted net income (and by calculation, adjusted EPS), to produce results that will be more comparable period to
period. The related fund shares will have been purchased on or around the date of grant, eliminating any ultimate cash impact
from market movements that occur over the vesting period. The non-GAAP measures therefore exclude the mismatch created by
differing U.S. GAAP treatments of the market movement on the liability and the investments.

Additionally, dividend income from investments held to hedge economically deferred compensation plans is recorded as dividend
income and as compensation expense on the company’s Consolidated Statements of Income on the record dates. This dividend
income is passed through to the employee participants in the plan and is not retained by the company. The non-GAAP measures
exclude this dividend income and related compensation expense.

No adjustments are being made for the prior period comparative non-GAAP measures presented above due to the relative
insignificance of the amounts in those periods.

Other reconciling items

Included within general and administrative expenses is a charge of $8.9 million ($6.0 million net of tax) for the year ended
December 31, 2010, representing reimbursement costs from the correction of historical foreign exchange allocations in the fund
accounting process that impacted the reporting of fund performance in certain funds. Also included within general and
administrative expenses is a charge of $15.3 million ($11.0 million net of tax) recorded in the three months ended December 31,
2010, relating to a levy from the U.K. Financial Services Compensation Scheme. Assessments were levied upon all Financial
Services Authority (FSA)-registered investment management companies in proposition to their “eligible income” (as defined by
the FSA) to cover claims resulting from failures of non-affiliated investment firms. Management does not include these costs in
internal reporting and these costs do not form part of the overall evaluation of the business. Management therefore believes that
the exclusion of these costs, due to their unique character and magnitude, from total operating expenses provides useful
information to investors, as this view is consistent with how management evaluates the performance of the business. Exclusion of
these costs will aid in comparability of our results from period to period and the comparability of our results with those of peer
investment managers.

56



Balance Sheet Discussion

Condensed Consolidating Balance Sheets are presented below and reflect the consolidation of investment products, including the
adoption of guidance now encompassed in ASC Topic 810 on January 1, 2010. The majority of the company’s consolidated
investment products were CLOs as of December 31, 2010. The collateral assets of the CLOs are held solely to satisfy the obligations
of the CLOs. The company has no right to the benefits from, nor does it bear the risks associated with, the collateral assets held by the
CLOs, beyond the company’s minimal direct investments in, and management fees generated from, CLOs. If the company were to
liquidate, the collateral assets would not be available to the general creditors of the company, and as a result, the company does not
consider them to be company assets. Additionally, the investors in the CLOs have no recourse to the general credit of the company for
the notes issued by the CLOs. The company therefore does not consider this debt to be a company liability.

Condensed Consolidating Balance Sheets

Consolidated

Before Investment
$ in millions Consolidation®  Products® Adjustments® Total
As of December 31, 2010
LGN £ 01 S]] T 3,480.0 816.8 (22.3) 4,274.5
NON-CUITENT 8SSELS. .. evervirieeriereeieie e sie et esie e sae e seeseesnens 9,025.1 7,205.5 (61.0) 16,169.6
TOAl @SSELS.....vevveveiieeeteiiee et 12,505.1 8,022.3 (83.3) 20,444.1
Current abilities .......cocoveeeiere e 2,777.9 508.9 (22.3) 3,264.5
Long-term debt of consolidated investment products................ — 5,888.2 (22.8) 5,865.4
Other non-current liabilities ..........cocvvveieninieiesceceee e 1,953.3 — — 1,953.3
Total lHabilitieS .....cvcviveiciciece e 4731.2 6,397.1 (45.1) 11,083.2
Retained earnings appropriated for investors in consolidated
INVESIMENE PrOAUCTS........ceiviieirieee e — 4955 — 495.5
Other equity attributable to common shareholders.................... 7,769.1 38.2 (38.2) 7,769.1
Equity attributable to noncontrolling interests in consolidated
BNLILIES ..o 4.8 1,091.5 — 1,096.3
Total liabilities and qUILY .........ccocereiireniiee e, 12,505.1 8,022.3 (83.3) 20,444.1
Consolidated
Before Investment
$ in millions Consolidation®  Products® Adjustments® Total
As of December 31, 2009
CUITENT BSSELS....evvieeieitiestie ettt 3,089.8 31.2 — 3,121.0
NON-CUITENT ASSELS......viiviiieerierieieite st ete et re e ste bbb ene s 7,111.8 685.0 (8.2) 7,788.6
TOAl @SSELS...e.vevieeerierieieiiee et 10,201.6 716.2 (8.2) 10,909.6
Current labilities .......ccovveieeie e 2,293.6 4.8 — 2,298.4
Non-current liabilities .........ccoovvvvieiiieeee 990.4 — — 990.4
Total HabilItIeS ....cveveiveicecieee e 3,284.0 4.8 — 3,288.8
Total equity attributable to common shareholders..................... 6,912.9 8.2 (8.2) 6,912.9
Equity attributable to noncontrolling interests in consolidated
BNLILIES ..o 4.7 703.2 — 707.9
Total liabilities and qUILY .........ccoeriiirinii e, 10,201.6 716.2 (8.2) 10,909.6

Q) The Before Consolidation column includes Invesco's equity interest in the investment products, accounted for as equity
method and available-for-sale investments and does not include any other adjustments related to non-GAAP financial measure
presentation.

2 The company adopted guidance now encompassed in ASC Topic 810, “Consolidation,” on January 1, 2010, resulting in the
consolidation of certain CLOs. In accordance with the standard, prior periods have not been restated to reflect the
consolidation of these CLOs. Prior to January 1, 2010, the company was not deemed to be the primary beneficiary of these
CLOs.

3) Adjustments include the elimination of intercompany transactions between the company and its consolidated investment
products, primarily the elimination of the company's equity at risk recorded as investments by the company (before
consolidation) against either equity (private equity and real estate partnership funds) or subordinated debt (CLOs) of the funds.
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The following table presents a comparative analysis of significant detailed balance sheet line items:

$ in millions 2010 2009 $ Change % Change
Cash and cash eqUIVAIENTS ........cccoveiiiiriiececeee e 740.5 762.0 (21.5) (2.8)%
Unsettled fund receivables..........coov i 5134 383.1 130.3 34.0%
CUITENE INVESTMENTS ...t 308.8 182.4 126.4 69.3%
Assets held for pOlCYNOIAETS.........ccooiiiiiiicie e 1,295.4 1,283.0 12.4 1.0%
NON-CUITENE INVESIMENTS ...t 164.4 157.4 7.0 4.4%
Investments of consolidated investment products............cccccevevenieiencnenncns 7,206.0 685.0 6,521.0 N/A
GOOAWIIL ..ot 6,980.2 6,467.6 512.6 7.9%
Policyholder payables...........coooiiiiiiiiii e 1,295.4 1,283.0 12.4 1.0%
LoNG-term deBt ..o s 1,315.7 745.7 570.0 76.4%
Long-term debt of consolidated investment products............ccccoeevvvvevecnnane. 5,865.4 — 5,865.4 N/A
Retained earnings appropriated for investors in consolidated investment

010 L1 T3 £ 495.5 — 495.5 N/A
Equity attributable to common shareholders..........c.ccceoevevenievienicsie s, 8,264.6 6,912.9 1,351.7 19.6%
Equity attributable to noncontrolling interests in consolidated entities ........ 1,096.3 707.9 388.4 54.9%

Cash and cash equivalents

Cash and cash equivalents decreased by $21.5 million from $762.0 million at December 31, 2009 to $740.5 million at December
31, 2010. Significant cash activity in 2010 included the utilization of cash balances to partly fund business acquisitions, to purchase
treasury shares and to pay quarterly dividends. During the year, the company paid $775.9 million net cash on business acquisitions,
and treasury share purchases during the year utilized $192.2 million of cash. Dividend payments totaled $197.9 million during 2010.
The company initially borrowed $650.0 million from the credit facility in June 2010 to partly fund acquisition payments, this credit
facility balance reducing to $570.0 million by the end of 2010. The balance of cash outflows has been funded from improved cash
flows generated from operating activities. See “Cash Flows” in the following section within this Management’s Discussion and
Analysis for addition discussion regarding the movements in cash flows during the periods.

Invesco has local capital requirements in several jurisdictions, as well as regional requirements for entities that are part of the
European sub-group. These requirements mandate the retention of liquid resources in those jurisdictions, which we meet in part by
holding cash and cash equivalents. This retained cash can be used for general business purposes in the European sub-group or in the
countries where it is located. Due to the capital restrictions, the ability to transfer cash between certain jurisdictions may be limited. In
addition, transfers of cash between international jurisdictions may have adverse tax consequences that may substantially limit such
activity. At December 31, 2010, the European sub-group had cash and cash equivalent balances of $456.2 million, much of which is
used to satisfy these regulatory requirements. We are in compliance with all regulatory minimum net capital requirements.

In addition, the company is required to hold cash deposits with clearing organizations or to otherwise segregate cash to maintain
compliance with federal and other regulations in connection with its UIT broker dealer entity, which was part of the acquired business.
At December 31, 2010 these cash deposits totaled $14.9 million.

Unsettled fund receivables

Unsettled fund receivables increased by $130.3 million from $383.1 million at December 31, 2009 to $513.4 million at December
31, 2010, due to $60.3 million of unsettled balances associated with the UIT products that formed part of the acquired business
together with higher transaction activity between funds and investors in late December 2010 when compared to late December 2009 in
our offshore funds. In the company’s capacity as sponsor of UITs, the company records receivables from brokers, dealers, and
clearing organizations for unsettled sell trades of securities and UITs in addition to receivables from customers for unsettled trades of
securities. In our U.K. and offshore activities, unsettled fund receivables are created by the normal settlement periods on transactions
initiated by certain clients. The presentation of the unsettled fund receivables and substantially offsetting payables ($504.8 million at
December 31, 2010) at trade date reflects the legal relationship between the underlying investor and the company.
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Investments (current and non-current)

As of December 31, 2010 we had $473.2 million in investments, of which $308.8 million were current investments and
$164.4 million were non-current investments. Included in current investments are $99.5 million of seed money investments in
affiliated funds used to seed funds as we launch new products, and $165.5 million of investments related to assets held for deferred
compensation plans, which are also held primarily in affiliated funds. Seed investments increased by $24.7 million during the year,
primarily due to the $53.9 million of seed investments included in the acquired business at the closing on June 1. Subsequently we
have liquidated over half of these acquired business seed investments as the related funds achieved the necessary third-party funding
levels. Investments held to hedge deferred compensation awards increased by $80.8 million during the year as we purchased
additional investments in affiliated funds to hedge economically new employee plan awards. Included in non-current investments are
$156.9 million in equity method investments in our Chinese joint ventures and in certain of the company’s private equity, real estate
and other investments (December 31, 2009: $134.7 million). The increase of $22.2 million in equity method investments includes an
increase of $21.6 million in partnership investments due to capital calls, valuation improvements exceeding distributions, capital
returns and partnerships acquired through acquisitions during the period. The value of the joint venture investments and other non-
controlling equity method investments increased by $0.6 million during the year as a result of current year earnings of $19.4 million,
foreign exchange rate movements which added $1.8 million to the value, offset by annual dividends paid of $20.6 million to the
company.

Assets held for policyholders and policyholder payables

One of our subsidiaries, Invesco Perpetual Life Limited, is an insurance company that was established to facilitate retirement
savings plans in the U.K. The entity holds assets that are managed for its clients on its balance sheet with an equal and offsetting
liability. The increasing balance in these accounts from $1,283.0 million at December 31, 2009, to $1,295.4 million at December 31,
2010, was the result of increases in the market values of these assets and net flows into the funds partially offset by foreign exchange
movements.

Investments of consolidated investment products

Effective January 1, 2010, upon the adoption of guidance now encompassed in ASC Topic 810, the company determined that it was
the primary beneficiary of certain CLO variable interest entities. See Part Il, Item 8, Financial Statements and Supplementary Data —
Note 20, “Consolidated Investment Products,” for additional details. As of December 31, 2010, investments of consolidated
investment products totaled $7,206.0 million (December 31, 2009: $685.0 million). These investments are offset primarily in long-
term debt of consolidated investment products, noncontrolling interests in consolidated entities, and retained earnings appropriated for
investors in consolidated investment products on the Consolidated Balance Sheets, as the company’s equity investment in these
structures is not significant. The increase from December 31, 2009, primarily reflects adoption of the guidance on January 1, 2010. In
accordance with the guidance, prior periods have not been restated. As a result of various acquisitions, the company consolidated
additional CLOs with investments of $762.3 million at June 1, 2010 and an additional $289.9 million in investments at December 31,
2010.

Goodwill

Goodwill increased from $6,467.6 million at December 31, 2009, to $6,980.2 million at December 31, 2010, primarily due to the
acquisition, which added $372.8 million to the company’s goodwill balance on June 1. The increase in goodwill was also due to
foreign currency translation for certain subsidiaries whose functional currency differs from that of the parent. The foreign exchange
rates at the end of 2010 used to translate the balance sheets of foreign currency subsidiaries into U.S. dollars, the reporting currency of
the company, reflect a weaker U.S. dollar at the end of 2010, mainly against the Canadian dollar offset by a stronger U.S. dollar
mainly against and Pound Sterling, which resulted in a $71.0 million net increase in goodwill, upon consolidation. Additional
goodwill was recorded in 2010 related to other acquisition activity ($26.8 million) and the earn-out on the W.L. Ross & Co.
acquisition ($40.4 million). The company’s annual goodwill impairment review is performed as of October 1 of each year. As a result
of that analysis, the company determined that no impairment existed at that date. See “Critical Accounting Policies — Goodwill” for
additional details of the company’s goodwill impairment analysis process.

Long-term debt

The non-current portion of our total debt, excluding long-term debt of consolidated investment products, increased from $745.7
million at December 31, 2009, to $1,315.7 million at December 31, 2010, as the company utilized its credit facility to cover a portion
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of the cash consideration paid to Morgan Stanley in connection with the acquisition. As of December 31, 2010 there was $570.0
million outstanding on the credit facility.

Long-term debt of consolidated investment products

Long-term debt of consolidated investment products relates to notes issued by consolidated CLOs. Collateral assets of the CLOs,
which are included in investments of consolidated investment products, are held solely to satisfy the obligations of the CLOs. The
investors in the CLO have no recourse to the general credit of the company for the notes issued by the CLOs.

Long-term debt of consolidated investment products was $5,865.4 million at December 31, 2010, primarily reflecting the adoption
of guidance now encompassed in ASC Topic 810 on January 1, 2010. In accordance with the standard, prior periods have not been
restated to reflect the consolidation. As a result of the acquisition, the company consolidated additional CLOs with notes issued of
$630.2 million at June 1, 2010.

Retained earnings appropriated for investors in consolidated investment products

The retained earnings appropriated for investors in consolidated investment products relates primarily to the difference in value
between the collateral assets held (which are included in investments of consolidated investment products), and the debt issued, by
consolidated CLOs. The collateral assets held, and notes issued, by consolidated CLOs are measured at fair value in the Consolidated
Balance Sheet.

Retained earnings appropriated for investors in consolidated investment products was $495.5 million at December 31, 2010,
reflecting the adoption gudiance now encompassed in ASC Topic 810, “Consolidation,” on January 1, 2010, which resulted in the
consolidation of certain CLOs with $6.9 billion of assets held and $5.9 billion in debt issued at December 31, 2010. In accordance
with the standard, prior periods have not been restated to reflect the consolidation. A beginning balance adjustment of $274.3 million
was made as of the beginning of the year to reflect existing equity balances in newly consolidated CLOs. During 2010, increases in the
balance resulted from the acquisition ($149.4 million) and from net income earned over the period ($77.1 million).

Equity attributable to noncontrolling interests in consolidated entities

Equity attributable to noncontrolling interests in consolidated entities increased by $388.4 million from $707.9 million at December
31, 2009, to $1,096.3 million at December 31, 2010. The majority of the increase relates to acquisitions, which added $363.6 million
during the year. The remainder of the variance relates to net gains attributable to noncontrolling interests in consolidated entities of
$94.0 million, which were offset by $69.2 million of net changes in the partners’ capital of these entities during the period.

The noncontrolling interests in consolidated entities are generally offset by the net assets of certain consolidated investment
products, as the company’s equity investment in the investment products is not significant.

Equity attributable to common shareholders

Equity attributable to common shareholders increased from $6,912.9 million at December 31, 2009, to $8,264.6 million at
December 31, 2010, an increase of $1,351.7 million. $274.3 million of this increase relates to the beginning balance adjustment to
retained earnings appropriated for investors in consolidated investment products, as discussed above. Additional increases to equity
included $718.6 million as a result of business combinations, net income attributable to common shareholders of $465.7 million, share
issuances upon employee option exercises of $19.6 million, a share-based payment credit to capital of $117.8 million representing the
accrual of share-based payment expense during the year, and $77.3 million of changes in foreign currency rates. The increase also
includes $77.1 million of net income appropriated for investors in consolidated investment products, as discussed above. The increases
to equity were partially offset by $197.9 million in dividend payments and $240.1 million in treasury shares acquired through market
purchases ($192.2 million) and from staff to meet withholding tax obligations on share award vesting ($47.9 million).

Liquidity and Capital Resources
The adoption guidance now encompassed in ASC Topic 810, “Consolidation,” on January 1, 2010, which resulted in the
consolidation of $6.9 billion and $5.9 billion of total assets and long-term debt of certain CLO products as of December 31, 2010,

respectively, did not impact the company’s liquidity and capital resources. The collateral assets of the CLOs are held solely to satisfy
the obligations of the CLOs. The company has no right to the benefits from, nor does it bear the risks associated with, the collateral
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assets held by the CLOs, beyond the company’s minimal direct investments in, and management fees generated from, these products,
which are eliminated upon consolidation. If the company were to liquidate, the collateral assets would not be available to the general
creditors of the company, and as a result, the company does not consider them to be company assets. Additionally, the investors in the
CLOs debt tranches have no recourse to the general credit of the company for the notes issued by the CLOs. The company therefore
does not consider this debt to be an obligation of the company. See Part I, Item 8, Financial Statements and Supplementary Data —
Note 20, “Consolidated Investment Products,” for additional details.

On July 28, 2010 S&P announced an upgrade of our credit rating from BBB+/Positive to A-/Stable. In October 2010,
Invesco became one of only four public investment managers with a “Strong” risk management rating from S&P. Standard & Poor’s
rates companies’ enterprise risk management capabilities on a scale of Fair, Adequate, Strong, and Excellent.

We believe that our capital structure, together with available cash balances, cash flows generated from operations, existing capacity
under our credit facility, proceeds from the public offering of our shares and further capital market activities, if necessary, should
provide us with sufficient resources to meet present and future cash needs, including operating, debt and other obligations as they
come due and anticipated future capital requirements. On June 1, 2010, we used a combination of existing cash balances and $650.0
million credit facility borrowing to satisfy the $770.0 million cash consideration related to acquisition. We issued 30.9 million shares
of new equity, in the form of common and non-voting common equivalent preferred shares (with economic rights identical to common
stock, other than no right to vote such shares) to Morgan Stanley, without holding restrictions, in conjunction with the close. (The
preferred shares were subsequently sold, as converted, to unrelated third parties.) The ultimate purchase price for the business was
lower than the $1.5 billion previously announced purchase price, due to depreciation of Invesco’s common share price from the
announcement date to the June 1, 2010 closing date. During the last two quarters we repurchased 9.4 million common shares in open
market transactions utilizing $192.2 million in cash. We believe that the cash flow generated from operations of the combined firm,
the remaining $680.0 million in credit facility capacity, and our ability to access the capital markets, will provide sufficient liquidity to
meet future capital resource needs.

The following summary of our recent capital transactions confirms our ability to access capital markets in a timely manner:
e The May 26, 2009 issuance of 32.9 million common shares in a public offering that produced gross proceeds of $460.5
million ($441.8 million net of related expenses);

e The June 9, 2009 replacement of our $900.0 million credit facility, which was never fully utilized, with a $500.0 million
credit facility (with an option to increase it to $750.0 million, subject to certain conditions), the amount of which was based
upon our past and projected working capital needs;

e The June 30, 2009 completion of a $100.0 million tender offer to purchase publicly traded debt with a principal value of
$104.3 million;

e The December 15, 2009 repayment of $294.2 million 4.5% senior notes that matured on that date through the utilization of
existing cash balances, having repurchased $3.0 million of these notes earlier in the year;

e The May 24, 2010 termination of the $500.0 million credit facility and entrance into a new three-year $1,250.0 million credit
facility.

Our ability to continue to access the capital markets in a timely manner depends on a number of factors including our credit rating,
the condition of the global economy, investors’ willingness to purchase our securities, interest rates, credit spreads and the valuation
levels of equity markets. If we are unable to access capital markets in a timely manner, our business could be adversely impacted.

Certain of our subsidiaries are required to maintain minimum levels of capital. These and other similar provisions of applicable law
may have the effect of limiting withdrawals of capital, repayment of intercompany loans and payment of dividends by such entities. A
sub-group of Invesco subsidiaries, including all of our regulated EU subsidiaries, is subject to consolidated capital requirements under
applicable European Union (EU) directives, and capital is maintained within this sub-group to satisfy these regulations. These
requirements mandate the retention of liquid resources in those jurisdictions, which we meet in part by holding cash and cash
equivalents. This retained cash can be used for general business purposes in the European sub-group or in the countries where it is
located. Due to the capital restrictions, the ability to transfer cash between certain jurisdictions may be limited. In addition, transfers of
cash between international jurisdictions may have adverse tax consequences that may substantially limit such activity. At December
31, 2010, the European sub-group had cash and cash equivalent balances of $456.2 million, much of which is used to satisfy these
regulatory requirements. We are in compliance with all regulatory minimum net capital requirements.
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In addition, the company is required to hold cash deposits with clearing organizations or to otherwise segregate cash to maintain
compliance with federal and other regulations in connection with its UIT broker dealer entity, which was included in the acquired
business. At December 31, 2010 these cash deposits totaled $14.9 million.

Cash Flows Discussion

The ability to consistently generate cash from operations in excess of capital expenditures and dividend payments is one of our
company’s fundamental financial strengths. Operations continue to be financed from current earnings and borrowings. Our principal
uses of cash, other than for operating expenses, include dividend payments, capital expenditures, acquisitions, purchase of our shares
in the open market and investments in certain new investment products.

Cash flows of consolidated investment products (discussed in Item 8, Financial Statements and Supplementary Data — Note 20,
“Consolidated Investment Products”) are reflected in Invesco’s cash used in operating activities, provided by investing activities and
provided by financing activities. Cash held by consolidated investment products is not available for general use by Invesco, nor is
Invesco cash available for general use by its consolidated investment products. Accordingly, the table below presents the cash flows of
the company separately and before consolidation of investment products, as the cash flows of consolidated investment products do not
form part of the company's cash flow management processes, nor do they form part of the company's significant liquidity evaluations
and decisions for the reasons noted. The discussion that follows the table will focus on the company's cash flows as presented in the
“Before Consolidation” column of the table.

Condensed Consolidating Statements of Cash Flows

Cash flows for the years ended December 31, 2010, 2009 and 2008 are summarized as follows:

Consolidated

Before Investment

$ in millions Consolidation Products® Adjustments® Total
For the year ended December 31, 2010
NEL INCOME ... e 456.1 181.4 (0.7) 636.8
Net purchases of trading iNVEStMENTS..........cccevvvrinenenrinesc (60.4) — — (60.4)
Other adjustments to reconcile net income to net cash provided

by operating aCtiVities. ..........coovvereiiiece e 232.6 (114.0) 0.7 119.3
Changes in cash held by consolidated investment products ........... — (336.2) — (336.2)
Other changes in operating assets and liabilities ............c.ccccoeenee. (27.1) 46.8 — 19.7
Net cash provided by operating activities...........cc.ccocevereviereininnn 601.2 (222.0) — 379.2
Net proceeds of investments by consolidated investment

PROAUCES ...ttt ene e — 498.6 — 498.6
Purchases of available for sale and other investments.................... (109.1) — 5.8 (103.3)
Proceeds from sales and returns of capital of available for sale

and Other INVESIMENTS .......ocveieieiie e 134.6 — (2.2) 132.4
Other iNVesting aCtiVILIES ........ccoveiviiiiie e (865.5) — — (865.5)
Net cash (used in)/provided by investing activities ........................ (840.0) 498.6 3.6 (337.8)
Net capital distributed by consolidated investment products.......... — (276.6) (3.6) (280.2)
Other fiNancing aCtiVIties..........cccoiviiiireieeere e 214.3 — — 214.3
Net cash provided by/(used in) financing activities........................ 214.3 (276.6) (3.6) (65.9)
Decrease in cash and cash equivalents ............ccccovveierciieieicinnn, (24.5) — — (24.5)
Foreign exchange movement on cash and cash equivalents............ 3.0 — — 3.0
Cash and cash equivalents, beginning of period............cccccecvvenene 762.0 — — 762.0
Cash and cash equivalents, end of period............ccooevereinininnnnne 740.5 — — 740.5

Q) The company adopted guidance now encompassed in ASC Topic 810 on January 1, 2010, resulting in the consolidation of certain CLOs. In

accordance with the standard, prior periods have not been restated to reflect the consolidation of these CLOs. Prior to January 1, 2010, the
company was not deemed to be the primary beneficiary of these CLOs.

2) Adjustments include reclassifications to align the presentation of the cash flows of the consolidated investment funds with those of the
company.
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Consolidated

Before Investment

$ in millions Consolidation Products Total
For the year ended December 31, 2009
NELINCOME ... 323.2 (113.9) 209.3
Net purchases of trading investments (28.8) — (28.8)
Other adjustments to reconcile net income to net cash provided by operating

ACHIVITIES ..ot 193.6 106.9 300.5
Changes in cash held by consolidated investment products — 45.0 45.0
Other changes in operating assets and liabilities ............cccccevvivivinieicncicccee (162.2) (1.1) (163.3)
Net cash (used in)/provided by operating activities............ccccovvirenenennieniencnnn 325.8 36.9 362.7
Net proceeds of investments by consolidated investment products...................... — 8.0 8.0
Other INVESTING ACHIVITIES .......cveiuiieiieieee s (110.4) — (110.4)
Net cash (used in)/provided by investing aCtivities ............cccooreiriereieneienenceene (110.4) 8.0 (102.4)
Net capital distributed by consolidated investment products............c.cccceeeeereneene. — (44.9) (44.9)
Other fiNANCING ACHIVITIES.........ciiiireieeceee e (55.8) — (55.8)
Net cash provided by/(used in) financing actiVities............cococveiiriinnciinccnn, (55.8) (44.9) (100.7)
Decrease in cash and cash equIValeNnts ..........ccccoceieieieiiniienee e 159.6 — 159.6
Foreign exchange movement on cash and cash equivalents .............ccccoceovvvnnnen. 17.2 — 17.2
Cash and cash equivalents, beginning of period...........c.ccccoviireiniinninnces 585.2 — 585.2
Cash and cash equivalents, end of Period..........c.ccoceoeieiiiiiiineic e 762.0 — 762.0

Consolidated
Before Investment

$ in millions Consolidation Products Total
For the year ended December 31, 2008
NELINCOME 1.ttt e et e bbb et e neebeabe st e 483.4 (62.4) 421.0
Net purchases of trading iINVESIMENTS ..........coeiieriiereieee e 0.3 — 0.3
Other adjustments to reconcile net income to net cash provided by operating

ACTIVITIES ..o 224.3 58.0 282.3
Changes in cash held by consolidated investment products — (37.2) (37.1)
Other changes in operating assets and liabilities ...................... (132.2) (8.8) (141.0)
Net cash (used in)/provided by operating aCtiVities...........cocoovreerieiincinscen, 575.8 (50.3) 525.5
Net proceeds of investments by consolidated investment products....................... — 175.6 175.6
Other iNVesting aCtiVILIES ...........coveiiiiiieirreee e (274.0) — (274.0)
Net cash (used in)/provided by investing activities (274.0) 175.6 (98.4)
Net capital distributed by consolidated investment products — (125.3) (125.3)
Other financing aCtiVities..........cccovviiieniieieiee e (541.1) — (541.1)
Net cash provided by/(used in) financing activities..........cc.ccocvvevevrcieiinnenerienn, (541.1) (125.3) (666.4)
Decrease in cash and cash equivalents ... (239.3) — (239.3)
Foreign exchange movement on cash and cash equivalents (91.3) — (91.3)
Cash and cash equivalents, beginning of period.............ccooooiiiiiiiiiineiee 915.8 — 915.8
Cash and cash equivalents, end of Period ..........cccooveiiiiiiiiii e 585.2 — 585.2

Operating Activities

Operating cash flows are generated by the receipt of investment management and other fees generated from AUM, offset by
operating expenses and changes in operating assets and liabilities. Although some receipts and payments are seasonal, particularly
bonus payments, in general, after allowing for the change in cash held by consolidated investment products, our operating cash flows
move in the same direction as our operating income.
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In 2010, cash generated by operating activities increased $16.5 million to $379.2 million from $362.7 million in 2009. As shown in
the tables above, consolidated investment products used $222.0 million of cash in operating activities in 2010 compared to
contributing $36.9 million in 2009. The sum of the operating, investing and financing cash flows of consolidated investment products
offsets to a zero impact to the company’s change in cash and cash equivalent balances from period to period. Excluding the impact of
consolidated investment products, cash generated by operations was $601.2 million in 2010 compared to $325.8 million in 2009.

The generation of $601.2 million of cash from operations in 2010 included:
e net purchases of trading investments of $60.4 million. Trading investments are held to provide an economic hedge against
staff deferred compensation plan awards together with investments held for a short period, often only a few days, for the
purpose of creating a UIT.

e net cash generated from the other operating activities of $661.6 million, representing net income as adjusted for non-cash
items and the changes in operating assets and liabilities. Annual staff bonus accruals at the end of 2010 exceeded the cash
bonus payments made in 2010 by $66.7 million, the payments made in 2010 reflecting staff expenses accrued in 20009.
This expense and cash paid timing difference results in operating cash flows in a calendar year differing from operating
income reported in the Consolidated Statements of Income. This has contributed to the operating cash generated in 2010
exceeding operating income for the year. Related payroll taxes and annual pension contributions have similar, albeit less
significant timing impacts.

The $325.8 million of cash generated from operations in 2009 included:
e net purchases of trading investments of $28.8 million principally for staff deferred compensation plan awards.

e cash generated from the other operating activities of $354.6 million, representing net income as adjusted for non-cash
items and the changes in operating assets and liabilities. Cash payments made in 2009 related to staff bonuses exceeded
the bonus expense accrual for 2009 by $71.4 million and contributed to operating cash flow being below operating income
for the year.

After excluding the net purchase of trading investments, cash generated from other operating activities in 2010 improved by $307.0
million from $354.6 million in 2009 to $661.6 million in 2010. This reflects the improved operating income together with the timing
differences on staff bonus and other staff compensation related payments.

The 35.2% reduction in operating income for the year ended December 31, 2009, when compared to 2008 is a significant factor in
the year-on-year reduced operating cash flows. After excluding the impact of consolidated investment products, cash provided by
operating activities in 2009 was $325.8 million, a decrease of $250.0 million or 43.4% over 2008. The timing of the funding of annual
bonuses combined with the lower levels of accrued bonus awards at the end of 2009 contributed to operating cash falling by a greater
percentage than operating income.

Investing Activities

Net cash used in investing activities totaled $337.8 million for the year ended December 31, 2010 (2009: net cash used of $102.4
million). As shown in the table above, consolidated investment products, including investment purchases, sales and returns of capital,
contributed $498.6 million (2009: $8.0 million contributed). After allowing for these consolidated investment product cash flows, net
cash used in investing activities was $840.0 million (2009: net cash used of $110.4 million). The closing of the acquisition on June 1,
2010 resulted in the payment of cash consideration of $770.0 million while the acquired business had cash and cash equivalents on its
balance sheet of $57.8 million on that date, giving a net cash outflow of $712.2 million. In 2010, additional net acquisition payments
were $37.4 million together with acquisition earn-out payments of $26.3 million (2009: $34.2 million).

In addition, during the year ended December 31, 2010 the company purchased available-for-sale investments and other investments
of $109.1 million (2009: $104.1 million) and had capital expenditures of $89.6 million (2009: $39.5 million). These cash outflows
were partly offset from collected proceeds of $134.6 million from sales and returns of capital of investments in 2010 (2009: $60.6
million).
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The increase in capital expenditure cash outflows in 2010 when compared to 2009 was primarily related to technology and
computer hardware needed for the acquired business. Our capital expenditures related principally in each year to technology
initiatives, including new platforms from which we maintain our portfolio management systems and fund accounting systems,
improvements in computer hardware and software desktop products for employees, new telecommunications products to enhance our
internal information flow, and back-up disaster recovery systems. Also, in each year, a portion of total capital expenditures were
related to leasehold improvements made to the various buildings and workspaces used in our offices. These projects have been funded
with proceeds from our operating cash flows. During the years ended December 31, 2010 and 2009, our capital divestitures were not
significant relative to our total fixed assets.

Net cash used in investing activities totaled $102.4 million for the year ended December 31, 2009 compared to $98.4 million for
the year ended December 31, 2008. As shown in the table above, consolidated investment products, including investment purchases,
sales and returns of capital, contributed $8.0 million (2008: $175.6 million contributed). After allowing for these consolidated
investment product cash flows, net cash used in investing activities was $110.4 million in 2009 compared to net cash used of $274.0
million in 2008. The increased use of investing activity cash in 2008 reflected higher levels of acquisition earn-out payments and
capital expenditure. Acquisition earn-out cash payments were $34.2 million in 2009 compared to $174.3 million in 2008, the
payments relating to the 2006 acquisitions of PowerShares and WL Ross & Co. Capital expenditure in 2009 was $39.5 million
compared to $84.1 million in 2008, the 2008 amount including leasehold improvements related to new headquarters space in Atlanta.

Financing Activities

Net cash used in financing activities totaled $65.9 million for the year ended December 31, 2010 (2009: $100.7 million). As shown
in the table above, the financing activities of the consolidated investment products used cash of $276.6 million during the year (2009:
$44.9 million). Excluding the impact of the consolidated investment products, financing activities provided cash of $214.3 million in
the year ended December 31, 2010 (2009: cash utilized $55.8 million).

To provide the cash funding needed to complete the business acquisition in late May 2010, $650.0 million was borrowed from the
company’s $1,250.0 million credit facility. The balance on the facility at December 31, 2010 was $570.0 million as $80.0 million of
cash generated from operating activities was utilized to partially repay the initial amount borrowed. Financing cash activities in 2009
included an equity issuance generating cash proceeds of $441.8 million and the redemption of senior notes of $397.2 million.

Other financing cash flows during the year ended December 31, 2010 included $197.9 million of dividend payments for the
dividends declared in January, April, July and October 2010 (2009: dividends paid of $168.9 million), the purchase of treasury shares
through market transactions totaling $192.2 million (2009: none), cash inflows from the exercise of options of $19.6 million (2009:
$80.0 million), and excess tax benefits cash inflows from share-based compensation of $14.8 million (2009: $9.4 million).

Net cash used by financing activities in 2009 of $100.7 million decreased from $666.4 million utilized in 2008. As shown in the
table above, the financing activities of the consolidated investment products used cash of $44.9 million during 2009 (2008: $125.3
million). Excluding the impact of the consolidated investment products, financing activities used cash of $55.8 million in 2009
compared to $541.1 million in 2008. During 2008 the company used $313.4 million of cash for treasury share purchases through
market transactions, there being no equivalent purchases in 2009. Dividends paid in 2009 totaled $168.9 million compared to $207.1
million in 2008, the 2008 payments including the annual dividend for 2007 (the company converting to a quarterly dividend payment
pattern from 2008). Repayments of $397.2 million and $12.0 million were made to senior notes and the credit facility respectively in
2009 compared to $2.8 million and $114.4 million respectively in 2008. There was no equity issuance in 2008.

Dividends

Invesco declares and pays dividends on a quarterly basis in arrears. The 2010 quarterly dividend was $0.11 per Invesco Ltd.
common share. On October 25, 2010, the company declared a third quarter cash dividend, which was paid on December 8, 2010, to
shareholders of record as of November 19, 2010. On January 27, 2011, the company declared a fourth quarter cash dividend, which
will be paid on March 9, 2011, to shareholders of record as of February 23, 2011. The total dividend attributable to the 2010 fiscal
year of $0.44 per share represented a 7.3% increase over the total dividend attributable to the 2009 fiscal year of $0.41 per share.

The declaration, payment and amount of any future dividends will be declared by our board of directors and will depend upon,
among other factors, our earnings, financial condition and capital requirements at the time such declaration and payment are
considered. The board has a policy of managing dividends in a prudent fashion, with due consideration given to profit levels, overall
debt levels, and historical dividend payouts.
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Share Repurchase Plan

On April 23, 2008, the board of directors authorized a share repurchase program of up to $1.5 billion with no stated expiration date.
During the year ended December 31, 2010, the company repurchased 9.4 million common shares utilizing $192.2 million (December
31, 2009: no purchases), leaving approximately $1.2 billion authorized at the end of the year. Separately, an aggregate of 1.9 million
shares were withheld on vesting events during the year ended December 31, 2010, to meet employees’ tax obligations (December 31,
2009: 1.6 million). The carrying value of these shares withheld was $47.9 million (December 31, 2009: $22.9 million).

Debt

Our total indebtedness at December 31, 2010 was $1,315.7 million (December 31, 2009 is $745.7 million) and was comprised of
the following:

December 31, December 31,

$ in millions 2010 2009
Unsecured Senior Notes:

5.625% — dUE APFIl 17, 2012 .....oociie ettt sttt et et et et reere e naenren 215.1 215.1
5.375% — due February 27, 2013 .......cocoeieeieieeee ettt st te et e ettt s reere e e nrens 3335 3335
5.375% — due DECEMDET 15, 2014 .....ooiieeeeeeee ettt ettt et s st st e e sa e s st e e sabe s rbe e earee s 197.1 197.1
Floating rate credit facility expiring May 23, 2013 ........ccoviiiiiiee e 570.0 —
L0 ] = I (=] o] 1,315.7 745.7
Less: current maturitieS of t0tal AEDL...........ooeiiiiiicie s — —
) gTo B 1=T 4 o < o) TSRS 1,315.7 745.7

For the three months and year ended December 31, 2010, the company’s weighted average cost of debt was 3.68% and 4.30%,
respectively (three months and year ended December 31, 2009: 5.27% and 5.14%, respectively). Total debt increased from $745.7
million at December 31, 2009, to $1,315.7 million at December 31, 2010, due primarily to borrowings under our credit facility.

On June 2, 2009, the company commenced a tender offer for the maximum aggregate principal amount of the outstanding 5.625%
senior notes due 2012, the 5.375% senior notes due 2013, and the 5.375% senior notes due 2014 (collectively, the “Notes”) that it
could purchase for $100.0 million at a purchase price per $1,000 principal amount determined in accordance with the procedures of a
modified “Dutch Auction” (tender offer). The tender offer expired at midnight on June 29, 2009, and on June 30, 2009, $104.3 million
of the Notes had been retired, generating a gross gain of $4.3 million upon the retirement of debt at a discount.

On June 9, 2009, the company completed a three-year $500.0 million revolving bank credit facility. The new facility replaced the
$900.0 million credit facility that was scheduled to expire on March 31, 2010, but was terminated concurrent with the entry into the
new credit facility. Financial covenants under the credit facility included: (i) the quarterly maintenance of a debt/EBITDA ratio, as
defined in the credit agreement, of not greater than 3.25:1.00 through December 31, 2010, and not greater than 3.00:1.00 thereafter,
(ii) a coverage ratio (EBITDA, as defined in the credit agreement/interest payable for the four consecutive fiscal quarters ended before
the date of determination) of not less than 4.00:1.00, and (iii) maintenance on a monthly basis of consolidated long term assets under
management (as defined in the credit agreement) of not less than $194.8 billion, which amount is subject to a one-time reset by the
company under certain conditions.

On May 24, 2010, the company terminated the $500.0 million credit facility and entered into a new $1,250 million credit facility.
Amounts borrowed under the credit facility are repayable at maturity on May 23, 2013. Financial covenants under the credit
agreement include: (i) the quarterly maintenance of a debt/EBITDA ratio, as defined in the credit agreement, of not greater than
3.25:1.00 through December 31, 2011, and not greater than 3.00:1.00 thereafter, (ii) a coverage ratio (EBITDA, as defined in the
credit agreement/interest payable for the four consecutive fiscal quarters ended before the date of determination) of not less than
4.00:1.00. As of December 31, 2010 we were in compliance with our financial covenants. At December 31, 2010 our leverage ratio
was 1.34:1.00 (December 31, 2009: 1.11:1.00), and our interest coverage ratio was 17.27:1.00 (December 31, 2009: 11.01:1.00).
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The coverage ratios, as defined in our credit facility, were as follows during 2010, 2009 and 2008:

2010
Q1 Q2 Q3 Q4
I T To =T | [ PSSR 0.99 1.60 1.52 1.34
INtEreSt COVErage RALIO.........eiiiieiiceeeeeres ettt re e e e e e e e e nbestesneereaneerenns 13.06 13.03 16.43 17.26
LONG-TEIM AUM ..ottt sttt ettt b e bbb ettt e st b n e e e ne e 350.6 N/A* N/A* N/A*
2009
Q1 Q2 Q3 Q4
I T To =T | [ OSSR 1.48 1.63 1.77 1.11
INtEreSt COVErage RALIO.........ceiiieieceeeee et e e et s renreeneenee e eneees 11.31 9.64 9.12 11.01
LONG-TEIM AUM ...ttt et et s e be bttt ettt ne N/A*  299.0 329.7 3436
2008
Q1 Q2 Q3 Q4
I T To L= | [ PSSR 1.25 1.11 1.17 1.28
INtEreSt COVErage RALIO.......c.eiiiieieceee ettt e e e e se e bestesnenreaneeneenes 16.99 16.53 15.19 12.20

*  Long-term AUM became a debt covenant measure as part of the June 9, 2009 credit facility agreement and was discontinued as a
financial covenant measure as part of the May 24, 2010 credit facility agreement. Long-term AUM was not required to be
restated as part of the agreement and therefore amounts have not been adjusted from what was previously reported.

The December 31, 2010, coverage ratio calculations are as follows:

$ millions Total Q42010 Q32010 Q22010 Q12010
Net income attributable to common shareholders ...........ccccooviivvinicieiincieie 465.7 175.2 154.7 40.8 95.0
Net income attributable to Consolidated Investment Products.............c.ccoeueuee.. (9.8) (4.2) (1.8) (2.2) (1.6)
TAX EXPBINSE ...ttt 197.0 55.7 54.5 36.7 50.1
AMOrtization/depreciation ...t 96.7 31.3 26.3 20.8 18.3
INTEIEST EXPENSE ...vviviiereeteiereste ettt ettt ettt b et be e resbe e e 58.6 16.0 16.1 14.1 12.4
Share-based cOMPENSatioN EXPENSE.......cceierirereii ettt 117.8 30.8 315 31.3 24.2
Unrealized gains and losses from investments, Net* ..........ccccccovvivviecieieiciennens 8.9 8.4 (8.8) 7.7 1.6
Acquired business proforma EBITDA impact™*..........ccccocevvvienesnciecieeieeseenies 76.9 — — 35.7 41.2
EBITDAR ™ ettt st ettt e ettt e bt re b neere s 1,011.8 313.2 272.5 184.9 241.2
AJUSTEA ABDT* ¥ ... $1,351.2

Leverage ratio (Debt/EBITDA — maximum 3.25:1.00)........cccccevvevevereiesrnnnnnns 1.34

Interest coverage (EBITDA/Interest Expense — minimum 4.00:1.00)..............., 17.26

* Adjustments for unrealized gains and losses from investments, as defined in our credit facility, include non-cash gains and

losses on investments to the extent that they do not represent anticipated future cash receipts or expenditures.

** The credit facility agreement requires that the company shall calculate EBITDA on a proforma basis including the impact of
the acquired business as if the acquisition had occurred on the first day of the EBITDA period.

***  EBITDA and Adjusted debtare non-GAAP financial measures; however management does not use these measures for
anything other than these debt covenant calculations. The calculation of EBTIDA above (a reconciliation from net income
attributable to common shareholders) is defined by our credit agreement, and therefore net income attributable to common
shareholders is the most appropriate GAAP measure from which to reconcile to EBITDA. The calculation of adjusted debt is
defined in our credit facility and equals total long-term debt of $1,315.7 million plus $35.5 million in letters of credit.
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We have received credit ratings of A3/Stable and A-/Stable from Moody’s and Standard & Poor’s credit rating agencies,
respectively, as of the date of this Annual Report on Form 10-K. According to Moody’s, obligations rated ‘A’ are considered upper
medium grade and are subject to low credit risk. Invesco’s rating of A3 is at the low end of the A range (Al, A2, A3), but three
notches above the lowest investment grade rating of Baa3. Standard and Poor’s rating of A- is at the lower end of the A rating, with
BBB- representing Standard and Poor’s lowest investment grade rating. According to Standard and Poor’s, A obligations exhibit a
strong capacity to meet financial commitments, but are somewhat susceptible to adverse economic conditions or changing
circumstances. We believe that rating agency concerns include but are not limited to: our revenues are somewhat exposed to equity
market volatility, negative tangible equity, potential impact from regulatory changes to the industry, and integration risk related to the
acquisition of Morgan Stanley’s retail asset management business. Additionally, the rating agencies could decide to downgrade the
entire investment management industry, based on their perspective of future growth and solvency. Material deterioration of these
factors, and others defined by each rating agency, could result in downgrades to our credit ratings, thereby limiting our ability to
generate additional financing. Our credit facility borrowing rates are tied to our credit ratings. However, management believes that
solid investment grade ratings are an important factor in winning and maintaining institutional business and strives to manage the
company to maintain such ratings. Disclosure of these ratings is not a recommendation to buy, sell or hold our debt. These credit
ratings may be subject to revision or withdrawal at anytime by Moody’s or Standard & Poor’s. Each rating should be evaluated
independently.

The discussion that follows identifies risks associated with the company’s liquidity and capital resources. The Executive Overview
of this Management’s Discussion and Analysis of Financial Condition and Results of Operations contains a broader discussion of the
company’s overall approach to risk management.

Credit and Liquidity Risk

Capital management involves the management of the company’s liquidity and cash flows. The company manages its capital by
reviewing annual and projected cash flow forecasts and by monitoring credit, liquidity and market risks, such as interest rate and
foreign currency risks (as discussed in Item 7A, “Quantitative and Qualitative Disclosures About Market Risk™), through measurement
and analysis. The company is primarily exposed to credit risk through its cash and cash equivalent deposits, which are held by external
firms. The company invests its cash balances in its own institutional money market products, as well as with external high credit-
quality financial institutions; however, we have chosen to limit the number of firms with which we invest. These arrangements create
exposure to concentrations of credit risk.

Credit Risk

Credit risk is the risk that one party to a financial instrument will cause a financial loss for the other party by failing to discharge an
obligation. The company is subject to credit risk in the following areas of its business:

e All cash and cash equivalent balances are subject to credit risk, as they represent deposits made by the company with
external banks and other institutions. As of December 31, 2010, our maximum exposure to credit risk related to our cash
and cash equivalent balances is $740.5 million. Of this amount, cash and cash equivalents invested in affiliated money
market funds (related parties) totaled $289.6 million at December 31, 2010.

e Certain trust subsidiaries of the company accept deposits and place deposits with other institutions on behalf of our
customers. As of December 31, 2010, our exposure to credit risk related to these transactions is $2.4 million.

The company does not utilize credit derivatives or similar instruments to mitigate the maximum exposure to credit risk. The
company does not expect any counterparties to its financial instruments to fail to meet their obligations.

Liquidity Risk
Liquidity risk is the risk that the company will encounter difficulty in meeting obligations associated with its financial liabilities.
The company is exposed to liquidity risk through its $1,315.7 million in total debt. The company actively manages liquidity risk by

preparing cash flow forecasts for future periods, reviewing them regularly with senior management, maintaining a committed credit
facility, scheduling significant gaps between major debt maturities and engaging external financing sources in regular dialog.
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Effects of Inflation

Inflation can impact our organization primarily in two ways. First, inflationary pressures can result in increases in our cost
structure, especially to the extent that large expense components such as compensation are impacted. To the degree that these expense
increases are not recoverable or cannot be counterbalanced through pricing increases due to the competitive environment, our
profitability could be negatively impacted. Secondly, the value of the assets that we manage may be negatively impacted when
inflationary expectations result in a rising interest rate environment. Declines in the values of these AUM could lead to reduced
revenues as management fees are generally calculated based upon the size of AUM.

Off Balance Sheet Commitments

The company has transactions with various private equity, real estate and other investment entities sponsored by the company for
the investment of client assets in the normal course of business. Many of the company’s investment products are structured as limited
partnerships. The company’s investment may take the form of the general partner or a limited partner, and the entities are structured
such that each partner makes capital commitments that are to be drawn down over the life of the partnership as investment
opportunities are identified. At December 31, 2010, the company’s undrawn capital commitments were $136.4 million (December 31,
2009: $77.6 million).

The volatility and valuation dislocations that have occurred from 2007 to the date of this Report in certain sectors of the fixed
income market have generated pricing issues in many areas of the market. As a result of these valuation dislocations, during the fourth
quarter of 2007, Invesco elected to enter into contingent support agreements for two of its investment trusts to enable them to sustain a
stable pricing structure. These two trusts are unregistered trusts that invest in fixed income securities and are available only to strictly
limited types of investors. In December 2010, the agreements were amended to extend the term through June 30, 2011; further
extensions are likely. As of December 31, 2010, the total committed support under these agreements was $36.0 million with an
internal approval mechanism to increase the maximum possible support to $66.0 million at the option of the company. The estimated
value of these agreements at December 31, 2010 was $2.0 million (December 31, 2009: $2.5 million), which was recorded in other
current liabilities on the Consolidated Balance Sheet. The estimated value of these agreements is lower than the maximum support
amount, reflecting management’s estimation that the likelihood of funding under the support agreements is low. Significant investor
redemptions out of the trusts before the scheduled maturity of the underlying securities or significant credit default issues of the
securities held within the trusts’ portfolios could change the company’s estimation of likelihood of funding. No payment has been
made under either agreement nor has Invesco realized any loss from the support agreements through the date of this Report. These
trusts were not consolidated because the company was not deemed to be the primary beneficiary.
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Contractual Obligations

We have various financial obligations that require future cash payments. The following table outlines the timing of payment
requirements related to our commitments as of December 31, 2010:

Within 1-3 3-5 More Than
$ in millions Total®® 1 Year Years Years 5 Years
L0121 o [=1 o] TSP PSR PP 1,315.7 — 1,1186 197.1 —
Estimated interest payments on total debt™.............coocooviveieieeeeeeeees 116.0 48.4 57.0 10.6 —
OPETating 183SESP) ...t 671.6 677 1289 1255 3495
Defined benefit pension and postretirement medical obligations® ............. 388.5 9.0 20.0 23.0 336.5
B0 ] =1 ST 2,491.8 125.1 1,3245 356.2 686.0

(1) Total debt includes $745.7 million of fixed rate debt. Fixed interest payments are therefore reflected in the table above in the periods they are
due. The credit facility, $570.0 million at December 31, 2010, provides for borrowings of various maturities. Interest is payable based upon
LIBOR, Prime, Federal Funds or other bank-provided rates in existence at the time of each borrowing.

(2) Operating leases reflect obligations for leased building space and sponsorship and naming rights agreements. See Item 8, Financial Statements
and Supplementary Data — Note 14, “Operating Leases” for sublease information.

(3) The defined benefit obligation of $388.5 million is comprised of $336.1 million related to pension plans and $52.4 million related to a
postretirement medical plan. The fair value of plan assets at December 31, 2010, was $286.0 million for the retirement plan and $8.1 million for
the medical plan. See Item 8, Financial Statements and Supplementary Data— Note 13, “Retirement Benefit Plans” for detailed benefit
pension and postretirement plan information.

(4) Other contingent payments at December 31, 2010, include up to $500.0 million related to the PowerShares acquisition and $40.9 million
related to the WL Ross & Co. acquisition, which are excluded until such time as they are probable and reasonably estimable. Additionally, the
company has capital commitments into co-invested funds that are to be drawn down over the life of the partnership as investment opportunities
are identified. At December 31, 2010, the company's undrawn capital commitments were $136.4 million. See Note 19, “Commitments and
Contingencies” for additional details. Contingent commitments also include an acquired liability for deferred structuring fees of $20.8 million.
See Note 2, “Business Combination and Integration” for additional details.

(5) Due to the uncertainty with respect to the timing of future cash flows associated with unrecognized tax benefits at December 31, 2010, the
company is unable to make reasonably reliable estimates of the period of cash settlement with the respective taxing authorities. Therefore,
$27.1 million of gross unrecognized tax benefits have been excluded from the contractual obligations table above. See Item 8, Financial
Statements and Supplementary Data, Note 16 — “Taxation” for a discussion on income taxes.

Critical Accounting Policies and Estimates

Our significant accounting policies are disclosed in Item 8, Financial Statements and Supplementary Data — Note 1, “Accounting
Policies” to our Consolidated Financial Statements. The accounting policies and estimates that we believe are the most critical to an
understanding of our results of operations and financial condition are those that require complex management judgment regarding
matters that are highly uncertain at the time policies were applied and estimates were made. These accounting policies and estimates
are discussed below. Different estimates reasonably could have been used in the current period that would have had a material effect
on these financial statements, and changes in these estimates are likely to occur from period-to-period in the future.

Taxation. We operate in several countries and several states through our various subsidiaries, and must allocate our income,
expenses, and earnings under the various laws and regulations of each of these taxing jurisdictions. Accordingly, our provision for
income taxes represents our total estimate of the liability that we have incurred for doing business each year in all of our locations.
Annually we file tax returns that represent our filing positions within each jurisdiction and settle our return liabilities. Each jurisdiction
has the right to audit those returns and may take different positions with respect to income and expense allocations and taxable
earnings determinations. Because the determinations of our annual provisions are subject to judgments and estimates, it is possible that
actual results will vary from those recognized in our financial statements. As a result, it is likely that additions to, or reductions of,
income tax expense will occur each year for prior reporting periods as actual tax returns and tax audits are settled.
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Deferred tax assets and liabilities are recorded for temporary differences between the tax basis of assets and liabilities and the
reported amounts in the Consolidated Financial Statements, using the statutory tax rates in effect for the year in which the differences
are expected to reverse. The effect on deferred tax assets and liabilities of a change in tax rates is recognized in the results of
operations in the period that includes the enactment date. A valuation allowance is recorded to reduce the carrying amounts of
deferred tax assets to the amount that is more likely than not to be realized.

As a multinational corporation, the company operates in various locations around the world and we generate substantially all of our
earnings from our subsidiaries. Under ASC 740-30, deferred tax liabilities are recognized for taxes that would be payable on the
unremitted earnings of the company’s subsidiaries, consolidated investment products, and joint ventures, except where it is our
intention to and we continue to indefinitely reinvest the undistributed earnings. Our Canadian and U.S. subsidiaries continue to be
directly owned by Invesco Holding Company Limited (formerly INVESCO PLC, our predecessor company), which is directly owned
by Invesco Ltd. Our Canadian unremitted earnings, for which we are indefinitely reinvested, are estimated to be $1,131 million at
December 31, 2010, compared with $1,016 million at December 31, 2009. If distributed as a dividend, Canadian withholding tax of
5.0% would be due. Dividends from our investment in the U.S. should not give rise to additional tax as we are not subject to
withholding tax between the U.S. and U.K. Deferred tax liabilities in the amount of $3.1 million (2009: $2.3 million) for additional tax
have been recognized for unremitted earnings of certain subsidiaries that have regularly remitted earnings and are expected to continue
to remit earnings in the foreseeable future. There is no additional tax on dividends from the U.K. to Bermuda.

Net deferred tax assets have been recognized in the U.S., U.K., and Canada based on management’s belief that taxable income of
the appropriate character, more likely than not, will be sufficient to realize the benefits of these assets over time. In the event that
actual results differ from our expectations, or if our historical trends of positive operating income in any of these locations changes,
we may be required to record a valuation allowance on deferred tax assets, which may have a significant effect on our financial
condition and results of operations.

The company utilizes a specific recognition threshold and measurement attribute for the financial statement recognition and
measurement of a tax position taken or expected to be taken in a tax return. The prescribed two-step process for evaluating a tax
position involves first determining whether it is more likely than not that a tax position will be sustained upon examination by the
appropriate taxing authorities. If it is, the second step then requires a company to measure this tax position benefit as the largest
amount of benefit that is greater than 50 percent likely of being realized upon ultimate settlement. The company recognizes any
interest and penalties related to unrecognized tax benefits on the Consolidated Statements of Income as components of income tax
expense.

Goodwill. Goodwill represents the excess of the cost of an acquired entity over the net of the amounts assigned to assets acquired
and liabilities assumed and is recorded in the functional currency of the acquired entity. Goodwill is tested for impairment at the single
reporting unit level on an annual basis, or more often if events or circumstances indicate that impairment may exist. If the carrying
amount of the reporting unit exceeds its fair value (the first step of the goodwill impairment test), then the second step is performed to
determine if goodwill is impaired and to measure the amount of the impairment loss, if any. The second step of the goodwill
impairment test compares the implied fair value of goodwill with the carrying amount of goodwill. If the carrying amount of goodwill
exceeds the implied fair value of goodwill, an impairment loss is recognized in an amount equal to that excess. The company’s annual
goodwill impairment review is performed as of October 1 of each year. As a result of that analysis, the company determined that no
impairment existed at that date. Our goodwill impairment testing conducted during 2010 and 2009 indicated that the fair value of the
reporting unit exceeded its carrying value, indicating that step two of the goodwill impairment test was not necessary.

We have determined that we have one operating and reportable segment. The company evaluated the components of its business,
which are business units one level below the operating segment level, and has determined that it has one reporting unit for purposes of
goodwill impairment testing. The company’s components include Invesco Institutional, Invesco North American Retail, Invesco
Perpetual, Invesco Continental Europe and Invesco Asia Pacific. The company’s operating segment represents one reporting unit
because all of the components are similar due to the common nature of products and services offered, type of clients, methods of
distribution, manner in which each component is operated, extent to which they share assets and resources, and the extent to which
they support and benefit from common product development efforts. Traditional profit and loss measures are not produced, and
therefore not reviewed by component management, for any of the components. Furthermore, the financial information that is available
by component is not sufficient for purposes of performing a discounted cash flow analysis at the component level in order to test
goodwill for impairment at that level. As none of our components are reporting units, we have determined that our single operating
segment, investment management, is also our single reporting unit.
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The principal method of determining fair value of the reporting unit is an income approach where future cash flows are discounted
to arrive at a single present value amount. The discount rate used is derived based on the time value of money and the risk profile of
the stream of future cash flows. Recent results and projections based on expectation regarding revenues, expenses, capital
expenditures and acquisition earn out payments produce a present value for the reporting unit. While the company believes all
assumptions utilized in our assessment are reasonable and appropriate, changes in these estimates could produce different fair value
amounts and therefore different goodwill impairment assessments. The most sensitive of these assumptions are the estimated cash
flows and the use of a weighted average cost of capital as the discount rate to determine present value. The present value produced for
the reporting unit is the fair value of the reporting unit. This amount is reconciled to the company’s market capitalization to determine
an implied control premium, which is compared to an analysis of historical control premiums experienced by peer companies over a
long period of time to assess the reasonableness of the fair value of the reporting unit.

The company also utilizes a market approach to provide a secondary and corroborative fair value of the reporting unit by using
comparable company and transaction multiples to estimate values for our single reporting unit. Discretion and judgment is required in
determining whether the transaction data available represents information for companies of comparable nature, scope and size. The
results of the secondary market approach to provide a fair value estimate are not combined or weighted with the results of the income
approach described above but are used to provide an additional basis to determine the reasonableness of the income approach fair
value estimate.

The company cannot predict the occurrence of future events that might adversely affect the reported value of goodwill that totaled
$6,980.2 million and $6,467.6 million at December 31, 2010 and December 31, 2009, respectively. Such events include, but are not
limited to, strategic decisions made in response to economic and competitive conditions, the impact of the economic environment on
the company’s assets under management, or any other material negative change in assets under management and related management
fees.

Due to deteriorating market conditions, interim impairment tests were performed at October 31, 2008, and March 31, 2009, using
the most recently available operating information. These interim tests also concluded that no impairment had occurred. Following the
March 31, 2009, interim test, the general market conditions improved and the company did not identify the need for further interim
tests during 2009 as no indicators of impairment existed. The March 31, 2009, interim impairment test adopted an income approach
consistent with the annual 2008 impairment tests, but utilized the company’s updated forecasts for changes in AUM due to market
gains and long-term net flows and the corresponding changes in revenues and expenses. The primary assumption changes from the
October 31, 2008, valuation test were increases in the anticipated rise in equity markets in the near-term and in net AUM sales. The
increase in equity markets was based on an analysis of the Dow Jones Industrial Average for 10 recession events between 1945 and
2001. The October 31, 2008, valuation had assumed an equity market rise in-line with more normal non-recessionary experience. The
higher AUM net sales reflects new flows into the equity markets as values stabilize and confidence returns, and also took into account
the company’s improved relative investment performance. A discount rate of 13.7% was used for the March 31, 2009, test, similar to
the October 31, 2008, rate of 13.6% (October 1, 2008: 11.6%). The discount rates used are estimates of the weighted average cost of
capital for the investment management sector reflecting the overall industry risks associated with future cash flows and have been
calculated consistently across the various tests dates.

The October 1, 2009, annual goodwill impairment test was performed using a consistent methodology to that used for the March
31, 2009, interim impairment test, with the exception that adjustments were made to remove the near-term equity market rise
assumption, since much of the market rebound had been experienced in the period between March 31, 2009, and October 1, 2009. A
discount rate of 12.9% was used for the October 1, 2009, analysis. A 40% decline in the fair value of our reporting unit, or a 500 basis
point increase in the discount rate assumption used during our October 1, 2009, goodwill impairment analysis, would have caused the
carrying value of our reporting unit to be in excess of its fair value, which would require the second step of the goodwill impairment
test to be performed, which would have required a comparison of the implied fair value of goodwill with the carrying amount of
goodwill. The second step could have resulted in an impairment loss for goodwill.

The October 1, 2010 annual goodwill impairment test was performed using a consistent methodology to that used for the 2009
annual impairment test, with assumptions updated for current market conditions. The most significant change in assumptions from
20009 related to an increase in the market risk premium, which resulted in a discount rate of 14.9% for the October 1, 2010 analysis. A
43% decline in market value or a 700 basis point increase in the discount rate assumption used during our October 1, 2010 goodwill
impairment analysis would be required to cause the carrying value of the reporting unit to be in excess of the market value, thus
triggering step two of the goodwill impairment test. The second step could have resulted in an impairment loss for goodwill.
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Intangible Assets. Intangible assets identified on the acquisition of a business are capitalized separately from goodwill if the fair
value can be measured reliably on initial recognition (transaction date) and, if they are determined to be finite-lived, are amortized and
recorded as operating expenses on a straight-line basis over their useful lives, from two to 12 years, which reflects the pattern in which
the economic benefits are realized. The company considers its own assumptions, which require management's judgment, about
renewal or extension of the term of the arrangement, consistent with its expected use of the asset. A change in the useful life of an
intangible asset could have a significant impact on the company's amortization expense.

Where evidence exists that the underlying management contracts have a high likelihood of continued renewal at little or no cost to
the company, the intangible asset is assigned an indefinite life and reviewed for impairment on an annual basis. The company
reevaluates the useful life determination for intangible assets each reporting period to determine whether events and circumstances
warrant a revision to the remaining useful life or an indication of impairment. The indicators in ASC Topic 350-30 paragraphs 35-23
and 24 were considered in making the determination that the indefinite-lived intangibles that arose from the June 1, 2010, acquisition
of Morgan Stanley’s retail asset management business comprise one unit of account for impairment testing purposes. None of the
indicators were considered presumptive or determinative; however, due to the fact that the retail fund management contracts are
managed under Invesco’s single retail branding strategy and are used by various business components within the organization, the
single unit of account was deemed appropriate.

Definite-lived intangibles are reviewed for impairment whenever events or changes in circumstances indicate that their carrying
amount may not be recoverable (i.e. carrying amount exceeds the sum of the fair value of the intangible). Intangible assets not subject
to amortization are tested for impairment annually as of October 1 or more frequently if events or changes in circumstances indicate
that the asset might be impaired. The impairment test consists of a comparison of the fair value of an intangible asset with its carrying
amount. If the carrying amount of the intangible asset exceeds its fair value, an impairment loss is recognized in an amount equal to
that excess. Fair value is generally determined using an income approach where estimated future cash flows are discounted to arrive at
a single present value amount. The income approach includes inputs that require significant management judgment, including discount
rates, revenue multiples and AUM growth rates. Changes in these estimates could produce different fair value amounts and therefore
different impairment conclusions.

Investments. Most of our investments are carried at fair value on our balance sheet with the periodic mark-to-market recorded either
in accumulated other comprehensive income in the case of available-for-sale investments or directly to earnings in the case of trading
assets. Fair value is generally determined by reference to an active trading market, using quoted close or bid prices as of each
reporting period end. When a readily ascertainable market value does not exist for an investment, the fair value is calculated based on
the expected cash flows of its underlying net asset base, taking into account applicable discount rates and other factors. Since
assumptions are made in determining the fair values of investments for which active markets do not exist, the actual value that may be
realized upon the sale or other disposition of these investments could differ from the current carrying values. Fair value calculations
are also required in association with our quarterly impairment testing of investments. The accuracy of our other-than-temporary
impairment assessments is dependent upon the extent to which we are able to accurately determine fair values. Of our $473.2 million
total investments at December 31, 2010, those most susceptible to impairment include $99.5 million seed money investments in our
affiliated funds. Seed money investments are investments held in Invesco managed funds with the purpose of providing capital to the
funds during their development periods. These investments are recorded at fair value using quoted market prices in active markets;
there is no modeling or additional information needed to arrive at the fair values of these investments.

The value of investments may decline for various reasons. The market price may be affected by general market conditions which
reflect prospects for the economy as a whole or by specific information pertaining to an industry or individual company. Such declines
require further investigation by management, which considers all available evidence to evaluate the realizable value of the investment,
including, but not limited to, the following factors:

e The probability that the company will be unable to collect all amounts due according to the contractual terms of a debt
security not impaired at acquisition;

e The length of time and the extent to which the market value has been less than cost;

e The financial condition and near-term prospects of the issuer, including any specific events which may influence the
operations of the issuer;

e The intent and ability of the company to retain its investment in the issuer for a period of time sufficient to allow for any
anticipated recovery in market value;
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e The decline in the security’s value due to an increase in market interest rates or a change in foreign exchange rates since
acquisition;

e Determination that the security is not realizable; or

e Anadverse change in estimated cash flows of a beneficial interest.

Our other-than-temporary impairment analysis of seed money holdings includes a review of the market returns required for each
fund portfolio to enable us to recover our original investment. As part of the review, we analyze several scenarios to project the
anticipated recovery period of our original investments based on one-, three-, and five-year historical index returns and historical
trends in the equity markets. We also analyze the absolute amount of any loss to date, the trend of the losses, and percent declines in
values of the seed money investments. Along with intent and ability to hold, all of these scenarios are considered as part of our other-
than-temporary impairment analysis of seed money holdings.

Consolidated Investment Products. The primary beneficiary of variable interest entities (VIES) consolidate the VIEs. A VIE is an
entity that does not have sufficient equity to finance its operations without additional subordinated financial support, or an entity for
which the risks and rewards of ownership are not directly linked to voting interests. The company provides investment management
services to, and has transactions with, various private equity funds, real estate funds, fund-of-funds, CLOs, and other investment
entities sponsored by the company for the investment of client assets in the normal course of business. The company serves as the
investment manager, making day-to-day investment decisions concerning the assets of the products. Certain of these entities are
considered to be VIEs.

For all investment funds with the exception of CLOs, if the company is deemed to have a variable interest in these entities, the
company is deemed to be the fund’s primary beneficiary if the company has the majority of rewards/risks of ownership. For CLOs, if
the company is deemed to have a variable interest in these entities, the company is deemed to be the fund’s primary beneficiary if it
has the power to direct the activities of the CLO that most significantly impact the CLO’s economic performance, and the obligation
to absorb losses/right to receive benefits from the CLO that could potentially be significant to the CLO.

Assessing if an entity is a VIE or voting interest entity (VOE) involves judgment and analysis on a structure-by-structure basis.
Factors included in this assessment include the legal organization of the entity, the company’s contractual involvement with the entity
and any related party or de facto agent implications of the company’s involvement with the entity. Generally, limited partnership
entities where the general partner does not have substantive equity investment at risk and where the other limited partners do not have
substantive (greater than 50%) rights to remove the general partner or to dissolve the limited partnership are VIEs. Additionally,
certain investment products are VOESs and are structured as limited partnerships of which the company is the general partner and is
deemed to have control with the lack of substantive kick-out, liquidation or participation rights of the other limited partners. These
investment products are also consolidated into the company’s financial statements.

Determining if the company is the primary beneficiary of a VIE also requires significant judgment, as the calculation of expected
losses and residual returns (for investment products other than CLOs) involves estimation and probability assumptions. For CLOs,
there is judgment involved to assess if the company has the power to direct the activities that most significantly effect the CLOs
economic results and to assess if the company’s interests could be deemed significant. If current financial statements are not available
for consolidated VIEs or VOEs, estimation of investment valuation is required, which includes assessing available quantitative and
qualitative data. Significant changes in these estimates could impact the reported value of the investments held by consolidated
investment products and the related offsetting equity attributable to noncontrolling interests in consolidated entities on the
Consolidated Balance Sheets and the other gains and losses of consolidated investment products, net, and related offsetting gains and
losses attributable to noncontrolling interests in consolidated entities, net, amounts on the Consolidated Statements of Income.

As of December 31, 2010 the company consolidated VIEs that held investments of $6,264.2 million (December 31, 2009:
$67.9 million) and VOE fund investments of $941.3 million (December 31, 2009: $617.1 million). As circumstances supporting
estimates and factors change, the determination of VVIE and primary beneficiary status may change, as could the determination of the
necessity of consolidation of VOEs.

Contingencies. Contingencies arise when we have a present obligation (legal or constructive) as a result of a past event that is both
probable and reasonably estimable. We must from time to time make material estimates with respect to legal and other contingencies.
The nature of our business requires compliance with various state and federal statutes, as well as various contractual obligations, and
exposes us to a variety of legal proceedings and matters in the ordinary course of business. While the outcomes of matters such as
these are inherently uncertain and difficult to predict, we maintain reserves reflected in other current and other non-current liabilities,
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as appropriate, for identified losses that are, in our judgment, probable and reasonably estimable. Management’s judgment is based on
the advice of legal counsel, ruling on various motions by the applicable court, review of the outcome of similar matters, if applicable,
and review of guidance from state or federal agencies, if applicable. Contingent consideration payable in relation to a business
acquisition is recorded as of the acquisition date as part of the fair value transferred in exchange for the acquired business.

Recent Accounting Standards

See Part Il, Item 8, Financial Statements and Supplementary Data — Note 1, “Accounting Policies — Accounting Pronouncements
Recently Adopted and Pending Accounting Pronouncements.”

Item 7A. Quantitative and Qualitative Disclosures About Market Risk

In the normal course of its business, the company is primarily exposed to market risk in the form of securities market risk, interest
rate risk, and foreign exchange rate risk.

AUM Market Price Risk

The company’s investment management revenues are comprised of fees based on a percentage of the value of AUM. Declines in
equity or fixed income security market prices could cause revenues to decline because of lower investment management fees by:
e Causing the value of AUM to decrease.
e  Causing the returns realized on AUM to decrease (impacting performance fees).

e Causing clients to withdraw funds in favor of investments in markets that they perceive to offer greater opportunity and
that the company does not serve.

e Causing clients to rebalance assets away from investments that the company manages into investments that the company
does not manage.

e Causing clients to reallocate assets away from products that earn higher revenues into products that earn lower revenues.
Underperformance of client accounts relative to competing products could exacerbate these factors.
Securities Market Risk

The company has investments in sponsored investment products that invest in a variety of asset classes. Investments are generally
made to establish a track record or to hedge economically exposure to certain deferred compensation plans. The company’s exposure
to market risk arises from its investments. The following table summarizes the fair values of the investments exposed to market risk
and provides a sensitivity analysis of the estimated fair values of those investments, assuming a 20% increase or decrease in fair
values:

Fair Value Fair Value
Carrying  assuming 20%  assuming 20%
$ in millions Value increase decrease
December 31, 2010
Trading investments:

Investments related to deferred compensation plans..........ccocevvcieieieinc s 165.5 198.6 132.4
Available-for-sale investments:

Seed money in affiliated fUNAS.........cooveiiii i 99.5 119.4 79.6
Equity Method INVESIMENTS......c.ecieee ettt eens 156.9 188.3 1255
@ ] 1 S 7.5 9.0 6.0
Total market risk 0N INVESIMENTS .......ccviiiiiicce et 429.4 515.3 343.5
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Fair Value Fair Value
Carrying  assuming 20%  assuming 20%
$ in millions Value increase decrease

December 31, 2009
Trading investments:

Investments related to deferred compensation plans ..., 84.6 101.5 67.7
Available-for-sale investments:

Seed money in affiliated FUNAS .........cooiii 74.8 89.8 59.8
Equity Method INVESIMENTS......c..cviiie ittt st e e e 134.7 161.6 107.8
(@1 1= SO S S PSSRTR 5.3 6.4 4.2
Total market risk 0N INVESIMENTS .......cvoiiiiie e 299.4 359.3 239.5

Interest Rate Risk

Interest rate risk relates to the risk that the fair value of future cash flows of a financial instrument will fluctuate because of changes
in market interest rates. The company is exposed to interest rate risk primarily through its external debt and cash and cash equivalent
investments. On December 31, 2010, the interest rates on 56.7% of the company’s borrowings were fixed for a weighted average
period of 2.4 years. Borrowings under the credit facility will have floating interest rates. The interest rate profile of the financial assets
of the company on December 31, 2010, was:

Fair Value Fair Value
assuming a assuming a
Carrying  +1%interest  -1% interest
$ in millions Value rate change rate change
December 31, 2010
Available-for-sale investments:
Collateralized 10an OBIIGALIONS .........ciiiiiiiiiice e 0.5 0.5 0.5
FOreign tiMe AEPOSITS ... .c.eiveieiiiieieteste et b e se et abeneene s 28.2 28.3 28.2
TOtAl INVESTMENES ...ttt e e bt e st e et e e st e s taesbeesbeesbeesbesreesbeesbeeabeenbeans 28.7 28.3 28.2
December 31, 2009
Available-for-sale investments:
Collateralized 10an ODIIQAtIONS .........coi i e 17.9 185 17.3
FOreign time AEPOSITS ......c.eiiiiiiiie ettt se et bbb ne st e 22.5 22.6 22.5
TOtAl INVESIMENTS .....eecvieicice et e et e et e te s b e e teese e st e e et e sbesbestesaeeneeeenes 40.4 41.1 39.8

The interest rate profile of the financial liabilities of the company on December 31 was:

Weighted Weighted Average

Average Period for Which
Interest Rate is Fixed
$ in millions Total Floating Rate Fixed Rate* Rate (%) (Years)
2010
Currency:
U.S. dOdIar.....ccoeiecicc e 1,315.7 570.0 745.7 4.3% 2.4
2009
Currency:
U.S. dOLIar. ..o 745.7 — 745.7 5.1% 3.4
JAPANESE YN ..iviciii et 0.1 — 0.1 9.7% 1.3
745.8 — 745.8 5.1% 3.4

*  Measured at amortized cost.

76



See Item 8, Financial Statements and Supplementary Data — Note 9, “Debt” for additional disclosures relating to the U.S. dollar
floating and fixed rate obligations.

The company’s only fixed interest financial assets at December 31, 2010, are foreign time deposit investments of $28.2 million
(2009: $22.5 million). The weighted average interest rate on these investments is 0.57% (2009: 0.74%) and the weighted average time
for which the rate is fixed is 0.4 years (2009: 0.4 years).

Foreign Exchange Rate Risk

The company has transactional currency exposures that occur when any of the company’s subsidiaries receives or pays cash in a
currency different from its functional currency. Such exposure arises from sales or purchases by an operating unit in currencies other
than the unit’s functional currency. These exposures are not actively managed.

The company also has certain investments in foreign operations, whose net assets and results of operations are exposed to foreign
currency translation risk when translated into U.S. dollars upon consolidation into Invesco Ltd. The company does not hedge these
exposures.

The company is exposed to foreign exchange revaluation into the income statement on monetary assets and liabilities that are held
by subsidiaries in different functional currencies than the subsidiaries’ functional currencies. Net foreign exchange revaluation losses
were $1.0 million in 2010 (2009: gains of $7.6 million), and are included in general and administrative expenses and other gains and
losses, net on the Consolidated Statements of Income. We continue to monitor our exposure to foreign exchange revaluation.
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Supplementary Quarterly Financial Data

The following is selected unaudited consolidated data for Invesco Ltd. for the quarters indicated:

$ in millions, except per share data

Operating revenues:
Investment management fees...............
Service and distribution fees......

Total operating revenues ....
Operating expenses:
Employee compensation......................
Third-party distribution, service and
AAVISOTY ..o
Marketing ........cccccoeeveenciennenns
Property, office and technology...........
General and administrative..................
Transaction and integration ...
Total operating eXpenses ...........ccvevee.
Operating INCOME ......cccevveveviiiesieienne,
Other income/(expense):
Equity in earnings of unconsolidated
affiliates......ccooevviii
Interest iNCOME ......covvvevrveireciiceene
Interest income of consolidated
investment products............ccccoeunee.
Gains/(losses) of consolidated
investment products, net
INterest EXPense .......cocvvvevvenineeiiennns
Interest expense of consolidated
investment products.............cccceeeeee
Other gains and losses, net
Income/(loss) before income taxes,
including gains and losses attributable
to noncontrolling interests
Income tax provision ..........ccceeeververeennn
Net income/(loss), including gains and
losses attributable to noncontrolling
INTErESTS ..o
(Gains)/losses attributable to
noncontrolling interests in
consolidated entities, net....................
Net income attributable to common
shareholders.........ccoevvieneicencninn
Earnings per share*:
— DASIC ..
— diluted
Average shares outstanding*:
— DaSIC ..o
—diluted ....oooe
Dividends declared per share:..............

Q410 Q310 Q210 Q110 Q409 Q309 Q209 Q109
$773.7 $725.8 $627.9 $593.5 $611.8 $570.3  $501.6 $436.5
202.0 191.6 139.4 1125 111.4 111.8 100.4 89.0
18.7 25 35 14 6.8 43 8.0 10.9
34.1 33.2 16.2 117 17.8 19.4 15.1 12.2
1,0285 953.1 787.0 719.1 74738 705.8 625.1 548.6
312.7 304.1 2605 237.6 247.1 238.9 229.0 235.8
289.9 266.5 220.7 195.6 195.4 1835 166.3 148.2
51.3 448 35.2 283 30.4 277 23.9 26.9
65.6 63.5 55.8 535 54.8 63.0 486 45.9
83.6 64.5 64.1 50.0 498 40.1 46.9 30.0
26.7 26.8 79.3 17.2 9.8 1.0 — —
829.8 770.2 715.6 582.2 587.3 554.2 514.7 486.8
198.7 1829 714 136.9 1605 1516 1104 61.8
133 10.7 104 5.8 9.1 7.9 75 25
36 34 1.8 16 2.1 17 1.2 48
65.0 70.3 53.1 525 — — — —
(28.0) (148.3) 187.2 103.1 25.9 2.1 (48.4) (86.5)
(16.0) (16.1) (14.1) (12.4) (15.2) (16.9) (16.5) (15.9)
(36.6) (35.6) (25.6) (20.8) — — — —
124 146 (9.3) 2.1) — 2.0 10.0 (4.2)
212.4 81.9 274.9 264.6 182.4 148.4 64.2 (37.5)
(55.7) (54.5) (36.7) (50.1) (48.2) (43.7) (36.0) (20.3)
156.7 274 238.2 2145 134.2 104.7 28.2 (57.8)
185 127.3 (197.4) (119.5) (23.3) 05 475 88.5
$175.2 $154.7 $40.8 $95.0 $110.9 $105.2 $75.7 $30.7
$0.37 $0.32 $0.09 $0.22 $0.26 $0.24 $0.18 $0.08
$0.37 $0.32 $0.09 $0.21 $0.25 $0.24 $0.18 $0.08
4705 476.6 455.0 439.0 434.1 4316 410.6 394.1
473.1 479.1 457.8 442.4 440.1 4377 416.8 399.9
$0.11 $0.11 $0.11  $0.1025  $0.1025  $0.1025  $0.1025 $0.10

*  The sum of the quarterly earnings per share amounts may differ from the annual earnings per share amounts due to the required
method of computing the weighted average number of shares in interim periods.
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Annual Report of Management on Internal Control over Financial Reporting

Management of the company is responsible for establishing and maintaining adequate internal control over financial reporting, as
defined in the Securities Exchange Act of 1934, Rules 13a-15(f) and 15d-15(f). The company’s internal control over financial
reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting and the preparation of
financial statements for external purposes in accordance with generally accepted accounting principles. Because of its inherent
limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of
effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the
degree of compliance with the policies or procedures may deteriorate.

Under the supervision and with the participation of the chief executive officer and chief financial officer, management assessed the
effectiveness of our internal control over financial reporting as of December 31, 2010. In making this assessment, management used
the criteria set forth by the Committee of Sponsoring Organizations of the Treadway Commission (COSO) in Internal Control —
Integrated Framework. Based on this assessment, management concluded that our internal control over financial reporting was
effective as of December 31, 2010.

The company’s independent auditors, Ernst & Young LLP, have issued an audit report on the effectiveness of our internal control
over financial reporting, which is included herein.

Changes in Internal Control over Financial Reporting

There were no changes in the company’s internal control over financial reporting during the fourth quarter of 2010 that have
materially affected, or are reasonably likely to materially affect, the company’s internal control over financial reporting.
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Report of Independent Registered Public Accounting Firm
The Board of Directors and Shareholders of Invesco Ltd.

We have audited the accompanying consolidated balance sheets of Invesco Ltd. (the Company) as of December 31, 2010 and 2009,
and the related consolidated statements of income, shareholders’ equity, and cash flows for each of the three years in the period ended
December 31, 2010. These financial statements are the responsibility of the Company’s management. Our responsibility is to express
an opinion on these financial statements based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board (United States).
Those standards require that we plan and perform the audit to obtain reasonable assurance about whether the financial statements are
free of material misstatement. An audit includes examining, on a test basis, evidence supporting the amounts and disclosures in the
financial statements. An audit also includes assessing the accounting principles used and significant estimates made by management,
as well as evaluating the overall financial statement presentation. We believe that our audits provide a reasonable basis for our
opinion.

In our opinion, the financial statements referred to above present fairly, in all material respects, the consolidated financial position
of Invesco Ltd. at December 31, 2010 and 2009, and the consolidated results of its operations and its cash flows for each of the three
years in the period ended December 31, 2010, in conformity with U.S. generally accepted accounting principles.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States),
Invesco Ltd.’s internal control over financial reporting as of December 31, 2010, based on criteria established in Internal Control-
Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission and our report dated
February 25, 2011 expressed an unqualified opinion thereon.

/s ERNST & YOUNG LLP

Atlanta, Georgia
February 25, 2011
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Report of Independent Registered Public Accounting Firm
The Board of Directors and Shareholders of Invesco Ltd.

We have audited Invesco Ltd.’s internal control over financial reporting as of December 31, 2010, based on criteria established in
Internal Control — Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission (the
COSO criteria). Invesco Ltd.’s management is responsible for maintaining effective internal control over financial reporting, and for
its assessment of the effectiveness of internal control over financial reporting included in the accompanying Annual Report of
Management on Internal Control over Financial Reporting. Our responsibility is to express an opinion on the company’s internal
control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board (United States).
Those standards require that we plan and perform the audit to obtain reasonable assurance about whether effective internal control
over financial reporting was maintained in all material respects. Our audit included obtaining an understanding of internal control over
financial reporting, assessing the risk that a material weakness exists, testing and evaluating the design and operating effectiveness of
internal control based on the assessed risk, and performing such other procedures as we considered necessary in the circumstances.
We believe that our audit provides a reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for external purposes in accordance with generally accepted
accounting principles. A company’s internal control over financial reporting includes those policies and procedures that (1) pertain to
the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets of the
company; (2) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in
accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being made only in
accordance with authorizations of management and directors of the company; and (3) provide reasonable assurance regarding
prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that could have a material effect
on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate because of
changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

In our opinion, Invesco Ltd. maintained, in all material respects, effective internal control over financial reporting as of December
31, 2010, based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), the
consolidated balance sheets of Invesco Ltd. as of December 31, 2010 and 2009, and the related consolidated statements of income,
shareholders’ equity, and cash flows for each of the three years in the period ended December 31, 2010, of Invesco Ltd. and our report
dated February 25, 2011 expressed an unqualified opinion thereon.

/s/ERNST & YOUNG LLP

Atlanta, Georgia
February 25, 2011
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Invesco Ltd.
Consolidated Balance Sheets

As of
December 31, December 31,
$ in millions, except per share data 2010 2009
ASSETS
Current assets:
Cash and Cash EQUIVAIENES .........ccoiiiiiece ettt ettt 740.5 762.0
Cash and cash equivalents of consolidated investment products...........c.ccoceevevviieieiiesiencseiecs e 636.7 28.0
Unsettled fUNd reCEIVADIES. ..o b 513.4 383.1
ACCOUNTS TECRIVADIE...... ..ttt e 424.7 289.3
Accounts receivable of consolidated iNVeStMeNt ProduCTES..........cocoverieiiinineneeee e 158.8 —
LN TS 1 1T PSP 308.8 182.4
Prepaid assets.............. 64.0 57.6
Other current assets ....... 101.8 77.9
Deferred tax asset, net.............. 30.4 57.7
Assets held for policyholders... 1,295.4 1,283.0
TOLAL CUITENT @SSEES ....uvvieieeeiee ettt ettt e et e e e ettt e e e bt e e s bt eesasaeeessabeeesabeeesabeeaesssbesesabeeesabeeesssbeesssabesesabaeessees 4,274.5 3,121.0
Non-current assets:
INVESEMBNTS ...ttt b bbbt h bt a bbbt b bt r e nea 164.4 157.4
Investments of consolidated investment products 7,206.0 685.0
PrEPAII BSSELS. ... e.vieeueteeti ettt sttt b bbbt b bt bbb bbbt bbb et b bbb et 0.9 16.2
Security deposit assets and reCEIVADIES. .........oii it 146.3 —
Other NON-CUIrent aSSetS ........cvcvvevveeeresierieseeienes 20.0 13.0
Deferred sales commissions .... 42.2 23.8
Deferred tax asset, net.............. — 65.8
Property and equipment, net.... 272.4 220.7
Intangible assets, net...... 1,337.2 139.1
Goodwill.........ccoovuennen. 6,980.2 6,467.6
TOTAl NON-CUITENT BSSEES ... ettt ettt b bbbttt b ettt b et nb et 16,169.6 7,788.6
TOTAL SSELS ...ttt bbb bbb bbbt b ettt 20,444.1 10,909.6
LIABILITIES AND EQUITY
Current liabilities:
Unsettled fUNd Payables.........cooiiiiiiiiiccee e 504.8 367.9
INCOME TAXES PAYADIE. ...ttt sb e 72.2 82.8
Other cUrrent [abIlITIES ... ...voiiii et 905.7 559.9
Other current liabilities of consolidated investment Products............ccoeoeiiieneneieiinese e 486.4 4.8
POlICYNOIAEr PAYADIES.........eiiee et 1,295.4 1,283.0
TOtAl CUITENE HADIITTIES .....eeeiieeie ettt s e e st e s ettt e e s st e e e st e e e sabaaeessabesesabeeesbanens 3,264.5 2,298.4
Non-current liabilities:
Long-term debt........cccovoiviiiiii 1,315.7 745.7
Long-term debt of consolidated investment products 5,865.4 —
Deferred tax labilities, NEL .........ciiiiiie e 229.0 —
Security depoSits PAYADIE ........c.cviiiiiececc e 146.3 —
Other non-current liabilities 262.3 244.7
Total non-current liabilities ...... 7,818.7 990.4
TOtAL HADTITIES ...ttt s bt e e st e e e s bt e e s s b e e e s eb b e e s sabbesssabesssabaessanes 11,083.2 3,288.8
Commitments and contingencies (See Note 19)
Equity:
Equity attributable to common shareholders:
Common shares ($0.20 par value; 1,050.0 million authorized; 490.4 million and 459.5 million
shares issued as of December 31, 2010, and 2009, reSpPectively)........cccevvivvivercrieiisiese e 98.1 91.9
Additional Paid-iN-CaPItal.........c.coviiiiiiiieic et 6,262.6 5,688.4
TTEASUINY SNAIES ...ttt ekttt b bt h bt bbbt e e bt e bt e bt e b sb et s e e bt ekt ebeeb e st e b et eneebe b (991.5) (892.4)
RELAINEA BAIMINGS ...ttt b b bbbt bt s b bt st et e b et s b e eb et ebeeneneen 1,904.4 1,631.4
Retained earnings appropriated for investors in consolidated investment products............cc.cccccoeueee. 495.5 —
Accumulated other comprehensive iNCOME, Nt OF TaX .......ccviiiiriiiiiie e 495.5 393.6
Total equity attributable to common SharehOlders ............coooiiiiiiiie e 8,264.6 6,912.9
Equity attributable to noncontrolling interests in consolidated entities ... 1,096.3 707.9
LI LT [0 2SR R PRSP 9,360.9 7,620.8
Total lHabilitieS N0 EOUILY ...ocveiviiiiiiceccc ettt re et te b e bt esaerea 20,444.1 10,909.6

See accompanying notes.
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Invesco Ltd.
Consolidated Statements of Income

$ in millions, except per share data

Operating revenues:
Investment ManagemMENt fEES ........cccciiiieiciiee e
Service and diStriDULION FEES .......ccvviiiiiicii e

Operating expenses:

EMPIOYEE COMPENSALION. .....c.eiviitiiiiiitiiee bbb
Third-party distribution, service and adViSOIY ..........ccoeveiieriinineeeceeese s
IMIAIKETING ..ttt b bbbttt et et bbb ene e
Property, office and teChNOIOQY .........coeiiiiiii e
General and admiNIStrATIVE...........eiiiieie e e
Transaction and INTEGratioN ..........c.ccviiieiieiiie st e e resr e resne s
TOtal OPEIAtiNg EXPENSES. ....cuveveteireitesieeteeee it este st e stestesresteeseeseessesbestesbesteareesaesseseesrenreseesrennes

L@ 0T LT a0 T ToTo] 11 OSSR

Other income/(expense):
Equity in earnings of unconsolidated affiliates ..........cccccovvovviviiescsiicce e
Interest and diVidend INCOME ........covoiiiiiiii s
Interest income of consolidated investment Products...........ccooeeiererieriesesesieese e
Gains/(losses) of consolidated investment products, Net..........ccoocvvevviieiieinienese e
INEEIESE BXPEINSE ... r et
Interest expense of consolidated investment Products............ococeveererrinensineccseeees
Other gains and 10SSES, NEL ........cciiiiiie it et
Income before income taxes, including gains and losses attributable to noncontrolling
L] (] (OO OSSOSO
INCOME TAX PIOVISION. ....cuviieiieiti e ste ettt et et st te st te e et e e et e be st e s besteebeere e e e sbesresbeseesrenren
Net income, including gains and losses attributable to noncontrolling interests...................
(Gains)/losses attributable to noncontrolling interests in consolidated entities, net..............

Net income attributable to common shar€holders............oovviiiiiiiiiiiece e

Earnings per share:

 DBSIC e b ettt be et e
UL bbb
Dividends declared Per SNAE ........cccvvviieierieere e snenne

See accompanying notes.
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Years Ended December 31,

2010 2009 2008

2,720.9 2,120.2 2,617.8
645.5 412.6 5125
26.1 30.0 75.1
95.2 64.5 102.2
3,487.7 2,627.3 3,307.6
1,114.9 950.8 1,055.8
972.7 693.4 8755
159.6 108.9 148.2
238.4 212.3 214.3
262.2 166.8 266.0

150.0 10.8 —
2,897.8 2,143.0 2,559.8
589.9 484.3 747.8
40.2 27.0 46.8
10.4 9.8 37.2

240.9 — —
114.0 (106.9) (58.0)
(58.6) (64.5) (76.9)

(118.6) — —
15.6 7.8 (39.9)
833.8 3575 657.0
(197.0) (148.2) (236.0)
636.8 209.3 421.0
(171.1) 113.2 60.7
465.7 3225 481.7
$1.01 $0.77 $1.24
$1.01 $0.76 $1.21
$0.4325 $0.4075 $0.520



Invesco Ltd.
Consolidated Statements of Cash Flows

$ in millions

Operating activities:

Net income, including gains attributable to noncontrolling interests of $171.1 million in 2010 (losses of
$113.2 million in 2009; losses of $60.7 Million iN 2008) ..........ccovveireiriiiiree e

Adjustments to reconcile net income to net cash provided by operating activities:
AMOrtization and AEPrECIALION. .........c. ittt b ettt sbe e e sbe e enesre e
Share-based COMPENSALION EXPENSE .......cueivirierieietieerie ettt sttt ettt tesbe et e e eseetesbesbesseneeeeneare s
Gains on disposal of property, equipment, and SOFtWare, NEt .........cccoveveriieieniieee e
Purchase of trading investments
Proceeds from sale of trading INVESIMENTS .........oouiiiiiiii et
Other gaiNs aNd 10SSES, NEL.........cieiiuiiiiirieieieest ettt sttt e e tesbesbe st et eseeseetesbeabestebeseeneereans
(Gains)/losses of consolidated investment products, net....
Tax benefit from share-based compensation ....................
Excess tax benefits from share-based COMPENSALION ..........coeieiiiiiieieieee e
Equity in earnings of unconsolidated affiliates..........cc.ccivirireiiiiiiicie e
Dividends from unconsolidated affiliates ..........coeierieiiiiic e

Changes in operating assets and liabilities:
(Increase)/decrease in cash held by consolidated investment products...........ccccceveieieiinieneneriesee e
Decrease/(increase)in receivables
(Decrease)/iNCrease iN PAYADIES. ........ow i it b ettt ne et ebe s

Net cash provided by Operating aCtiVItIES..........ccuciriiiiiriieiic e

Investing activities:
Purchase of property and EQUIPIMENT...........cviiiiiieii ettt sae b b eene et e
Disposal of property and equipment
Purchase of available-for-sale iNVESIMENTS............coiiiiiii e
Proceeds from sale of available-for-sale INVESIMENTS ..o
Purchase of investments by consolidated investment products..............cooerereiniinenene e
Proceeds from sale of investments by consolidated investment products.............c.ccooeeeieieienicniciennns
Returns of capital in investments of consolidated investment products............c.ccoveeerieineincenneene
PUrChase Of Other INVESIMENTS .......cc.oiiieieeee ettt sttt sbesaeseeneene
Proceeds from sale of Other INVESIMENLS ..........cooiiiiiiiiici e
Returns of capital and distributions from equity method inVestments...........ccccovveiviiieiinciiciess e
Acquisitions of businesses (cash paid $826.8 million, less cash acquired $77.2 million) ....................
ACQUISIION BAMMN-0UL PAYMENTS ......uiitiitiitieteete ettt sb bbbt e bbb e et e s e e b e ebeneenben
Net cash used in investing activities

Financing activities:

ISSUBNCE OF NEW SNATES ...ttt bbbt
Proceeds from exercises of share options
Purchases of treasury Shares..........c.ccocevvevevvinencnnenn

DIVIAENAS PAIA......c.eeeeeieieiteeeet ettt bt bbbtk e bt bt e b bt e bt ek e e st e bt e b e e bt e e e b e bt e
Excess tax benefits from share-based COMPENSALION ..........cc.oiiiiiiiiiiiie e
Capital invested into consolidated investment products
Capital distributed by consolidated iNVEStMENt PrOQUCTES............cvreiiiirieiee e
Borrowings of consolidated invVeStMEeNt PrOQUCTES ...........ciiieiiiiinereee e
Repayments of debt of consolidated investment products.....

Net borrowings/(repayments) under credit facility ................
Repayments of SENIOr NOLES........cccovvevieieiiice e
Acquisition of remaining noncontrolling interest in subsidiary ....
Net cash used in fiNANCING ACHIVITIES. .........ciiiiiie e

Increase/(decrease) in cash and cash QUIVAIENLS. ..o
Foreign exchange movement on cash and cash equivalents ......
Cash and cash equivalents, beginning of year ............c.cccccvne.n.
Cash and cash equivalents, N0 OF YO ........cccciiiiiiiii et eae

Supplemental Cash Flow Information:

L0 CeT =1 0= Lo SO URR PP
Interest received...
LI T T3 o Lo T SOOI

See accompanying notes.
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Years Ended December 31,

2010 2009 2008
636.8 209.3 421.0
96.7 77.6 67.6
117.8 90.8 97.7
— (1.2) (2.0)
(7,093.1) (41.9) (22.0)
7,032.7 13.1 223
(15.6) (7.8) 39.9
(114.0) 106.9 58.0
63.4 423 54.9
(14.8) (9.4) (16.8)
(40.2) (27.0) (46.8)
26.0 283 29.8
(336.2) 45.0 (37.1)
(223.3) (468.4) 1,188
243.0 3051  (1,259.8)
379.2 362.7 5255
(89.6) (39.5) (84.1)
— 6.8 0.2
(33.9) (15.6) (71.1)
64.7 18.8 41.0
(2,367.7) (44.1) (112.3)
2,784.8 34.2 188.7
815 17.9 99.2
(69.4) (88.5) (65.4)
424 318 68.9
253 10.0 10.8
(749.6) — —

(26.3) (34.2) (174.3)
(337.8) (102.4) (98.4)

— 4418 —
19.6 80.0 79.8
(192.2) — (313.4)
(197.9) (168.9) (207.1)
14.8 9.4 16.8
24.3 7.2 96.1
(97.2) (52.1) (241.0)
— — 28.9
(207.3) — 9.3)
570.0 (12.0) (114.4)
— (397.2) (2.8)

— (8.9) _
(65.9) (100.7) (666.4)
(24.5) 159.6 (239.3)
3.0 17.2 (91.3)
762.0 585.2 915.8
7405 762.0 585.2
(50.6) (60.4) (71.2)
7.7 10.5 36.9
(172.3) (88.4) (238.4)



Invesco Ltd.
Consolidated Statements of Changes in Equity

Equity Attributable to Common Shareholders

Retained
Earnings
Appropriated for
Investors in Accumulated Total Equity Noncontrolling
Additional Consolidated Other Attributable to Interests in
Common Paid-in- Treasury Retained Investment Comprehensive Common Consolidated Total
$ in millions Shares Capital Shares Earnings Products Income Shareholders Entities Equity
January 1, 2010 .......cccceveeriiviinnins 91.9 5,688.4 (892.4) 1,631.4 — 393.6 6,912.9 707.9 7,620.8
Adoption of guidance now
encompassed in ASC Topic
— — — 5.2 2743 (5.2 2743 — 274.3
January 1, 2010, as adjusted ....... 91.9 5,688.4 (892.4) 1,636.6 274.3 388.4 7,187.2 707.9 7,895.1

Net income, including gains
and losses attributable to
noncontrolling interests.......... — — — 465.7 — — 465.7 1711 636.8
Other comprehensive income:
Currency translation
differences on
investments in overseas
subsidiaries.........cccocernnnn. — — — — — 82.6 82.6 (5.3) 773
Change in accumulated OCI
related to employee

benefit plans ... — — — — — 18.7 18.7 — 18.7
Change in accumulated OCI

of equity method

investments..........cccccvveene — — — — — 2.9 2.9 — 2.9

Change in net unrealized

gains on available-for-

sale investments................ — — — — — 9.9 9.9 — 9.9
Tax impacts of changes in

accumulated other

comprehensive income

balances ..........coovevviiiienas — — — — — (7.0) (7.0) — (7.0)

Total comprehensive income....... 572.8 165.8 738.6

Net income reclassified to

appropriated retained

€AIMINGS ..o — — — — 77.1 — 77.1 (77.1) —
Currency translation

differences on investments

in overseas subsidiaries

reclassified to appropriated

retained earnings................... — — — — (5.3) — (5.3) 5.3 —
Change in noncontrolling

interests in consolidated

entities, net — — — — — — — (69.2) (69.2)
Business Combinations 6.2 563.0 — — 149.4 — 718.6 363.6 1,082.2
Dividends — — — (197.9) — — (197.9) — (197.9)
Employee share plans: — — — — — — — — —

Share-based compensation ... — 117.8 — — — — 117.8 — 117.8

Vested shares . — (94.5) 94.5 — — — — — —

Exercise of options — (26.9) 46.5 — — — 19.6 — 19.6

Tax impact of share-base

payment — 14.8 — — — — 14.8 — 14.8

Purchase of shares — — (240.1) — — — (240.1) — (240.1)

December 31, 2010 ........cccocevveeee 98.1 6,262.6 (991.5) 1,904.4 4955 495.5 8,264.6 1,096.3 9,360.9

See accompanying notes.
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Invesco Ltd.
Consolidated Statements of Changes in Equity (continued)

Equity Attributable to Common Shareholders

Accumulated Total Equity Non-controlling
Additional Other Attributable to Interests in
Common Paid-in- Treasury Retained Comprehensive Common Consolidated Total
$ in millions Shares Capital Shares Earnings Income/(Loss) Shareholders Entities Equity
January 1, 2009 .......ccoocvininieiniisee s 85.3 5,352.6 (1,128.9) 1,476.3 (95.8) 5,689.5 906.7 6,596.2
Net income/(loss), including gains and losses
attributable to noncontrolling interests................... — — — 3225 — 3225 (113.2) 209.3
Other comprehensive income:
Currency translation differences on investments
in overseas subsidiaries ..o — — — — 488.3 488.3 — 488.3
Change in accumulated OCI related to employee
benefit plans ... — — — — (15.1) (15.1) — (15.1)
Change in net unrealized gains on available-for-
sale INVESIMENtS.........ccccvvinieesees — — — — 14.6 14.6 — 14.6
Adoption of guidance now encompassed in ASC
TOPIC 320, — — — — (1.5) (1.5) — (1.5)
Tax impacts of changes in accumulated other
comprehensive income balances — — — — 31 3.1 — 3.1
Total comprehensive income — — — — — 811.9 (113.2) 698.7
Adoption of guidance now encompassed in ASC
TOPIC 320 ... — — — 15 — 15 — 15
Change in noncontrolling interests in consolidated
ENLILIES, NBL...cvvceceiceeeeer e — — — — — — (84.2) (84.2)
Issuance of new shares 6.6 4352 — — — 4418 — 4418
Dividends — — — (168.9) — (168.9) — (168.9)
Employee share plans:
Share-based cOmPeNnsation ............cocveevieiecnens 90.8 — — 90.8 — 90.8
Vested shares.............. — (127.6) 127.6 — — — — —
Exercise of options ..... — (51.5) 131.8 — — 80.3 — 80.3
Tax impact of share-based payment.... — 9.4 — — — 9.4 — 9.4
Modification of share-based payment awards........ — (13.0) — — — (13.0) — (13.0)
Purchase of Shares............cccooerninnniiniesnens — — (22.9) — — (22.9) — (22.9)
Acquisition of remaining noncontrolling interest in
subsidiary ..... — (7.5) — — — (7.5) (1.4) (8.9)
December 31, 2009 .. 91.9 5,688.4 (892.4) 1,631.4 393.6 6,912.9 707.9 7,620.8
Equity Attributable to Common Shareholders
Non-
Accumulated Total Equity controlling
Additional Other Attributable to Interests in
Common Paid-in- Treasury Retained Comprehensive Common Consolidated Total
$ in millions Shares Capital Shares Earnings Income/(Loss) Shareholders Entities Equity
January 1, 2008 .........cccvvvreerinneiieee s 84.9 5,306.3 (954.4) 1,201.7 952.1 6,590.6 1,121.2 7,711.8
Net income, including gains and losses attributable
to noncontrolling iNterests ...........ocoveeneniernnnnns — — — 481.7 — 481.7 (60.7) 421.0
Other comprehensive income
Currency translation differences on investments
in overseas SubSidiaries............ccccoevrenierienne — — — — (1,034.2) (1,034.2) — (1,034.2)
Change in accumulated OCI related to employee
benefit plans ... — — — — (0.3) (0.3) — (0.3)
Change in net unrealized losses on available-for-
Sale INVESIMENTS......c..cveviieeiieice s — — — — 9.3) 9.3) — 9.3)
Tax impacts of changes in accumulated OCI
DAIANCES ..o — — — — 4.1) 4.1 — (4.1)
Total comprehensive iNCOME ..........coevierrerneriennnns (566.2) (60.7) (626.9)
Change in noncontrolling interests in consolidated
entities, net... — — — — — (153.8) (153.8)
Dividends ... — — — (207.1) — (207.1) — (207.1)
Employee share plans:
Share-based compensation... — 97.7 — — — 97.7 — 97.7
Vested shares............. — (55.7) 55.7 — — — — —
Exercise of options. 0.4 (12.5) 87.8 — — 75.7 — 75.7
Tax impact of share-based payment — 16.8 — — — 16.8 — 16.8
Purchase of shares..... — — (318.0) — — (318.0) — (318.0)
December 31, 2008 85.3 5,352.6 (1,128.9) 1,476.3 (95.8) 5,689.5 906.7 6,596.2

See accompanying notes.
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Invesco Ltd.
Notes to the Consolidated Financial Statements

1. ACCOUNTING POLICIES
Corporate Information

Invesco Ltd. (Parent) and all of its consolidated entities (collectively, the company or Invesco) provide retail, institutional and high-
net-worth clients with an array of global investment management capabilities. The company operates globally and its sole business is
investment management.

Basis of Accounting and Consolidation

In the opinion of management, the Consolidated Financial Statements reflect all adjustments, consisting of normal recurring
accruals, which are necessary for the fair presentation of the financial condition and results of operations for the interim periods
presented. All significant intercompany transactions, balances, revenues and expenses are eliminated upon consolidation.

The Consolidated Financial Statements have been prepared in accordance with U.S. GAAP and consolidate the financial statements
of the Parent, all of its controlled subsidiaries, any variable interest entities (VIES) required to be consolidated, and any non-VIE
general partnership investments where the company is deemed to have control. Control is deemed to be present when the Parent holds
a majority voting interest or otherwise has the power to govern the financial and operating policies of the subsidiary so as to obtain the
benefits from its activities. The company provides investment management services to, and has transactions with, various private
equity funds, real estate funds, fund-of-funds, collateralized loan obligations (CLOs), and other investment products sponsored by the
company for the investment of client assets in the normal course of business. The company serves as the investment manager, making
day-to-day investment decisions concerning the assets of these products. Certain of these entities are considered to be VIEs.

The company follows the provisions of Accounting Standards Codification (ASC) Topic 810, “Consolidation,” when accounting
for VIEs, including Accounting Standards Update (ASU) No. 2010-10, “Amendments for Certain Investment Funds” (ASU 2010-10),
detailed in “Accounting Pronouncements Recently Adopted and Pending Accounting Pronouncements” below. VIEs, or entities in
which the risks and rewards of ownership are not directly linked to voting interests, for which the company is the primary beneficiary
are consolidated. For all investment products with the exception of CLOs, if the company is deemed to have a variable interest in, and
to have the majority of rewards/risks of ownership associated with, these entities, then the company is deemed to be their primary
beneficiary and is required to consolidate these entities. For CLOs, if the company is deemed to have the power to direct the activities
of the CLO that most significantly impact the CLO’s economic performance, and the obligation to absorb losses/right to receive
benefits from the CLO that could potentially be significant to the CLO, then the company is deemed to be the CLO’s primary
beneficiary and is required to consolidate the CLO. Investment products that are consolidated are referred to as “Consolidated
Investment Products” in the accompanying Consolidated Financial Statements.

All of the investments held and notes issued by consolidated investment products are presented at fair value in the company’s
Consolidated Balance Sheet at December 31, 2010, and interest income and expense of consolidated CLOs are presented as other
income/(expense) in the company’s Consolidated Income Statement for the year ended December 31, 2010. The surplus of
consolidated CLO assets over consolidated CLO liabilities is reflected in the company’s Consolidated Balance Sheet as retained
earnings appropriated for investors in consolidated investment products. Current period gains/(losses) attributable to investors in
consolidated CLOs are included in (gains)/losses attributable to noncontrolling interests in consolidated entities in the Consolidated
Statement of Income and in the retained earnings appropriated for investors in consolidated investment products in the Consolidated
Balance Sheet, as they are considered noncontrolling interests of the company. See Note 20, “Consolidated Investment Products,” for
additional details.

The company also consolidates certain private equity and real estate funds that are structured as partnerships in which the company
is the general partner receiving a management and/or performance fee. Private equity investments made by the underlying funds
consist of direct investments in, or fund investments in other private equity funds that hold direct investments in, equity or debt
securities in operating companies that are generally not initially publicly traded. Private equity funds are considered investment
companies and are therefore accounted for under ASC Topic 946, “Financial Services — Investment Companies.” The company has
retained the specialized industry accounting principles of these investment products in its Consolidated Financial Statements. See Note
20, “Consolidated Investment Products,” for additional details.
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Non-VIE general partnership investments are deemed to be controlled by the company and are consolidated under a voting interest
entity (VOE) model, unless the limited partners have the substantive ability to remove the general partner without cause based upon a
simple majority vote or can otherwise dissolve the partnership, or unless the limited partners have substantive participating rights over
decision-making.

If the company determines that it does not control the private equity and real estate partnership funds in which it has invested, the
equity method of accounting is used to account for the company’s investment in these entities. The equity method of accounting is
also used to account for investments in joint ventures and noncontrolled subsidiaries in which the company’s ownership is between 20
and 50 percent. Equity investments are carried initially at cost (subsequently adjusted to recognize the company’s share of the profit or
loss of the investee after the date of acquisition) and are included in investments on the Consolidated Balance Sheets. The
proportionate share of income or loss is included in equity in earnings of unconsolidated affiliates in the Consolidated Statements of
Income. If the company determines that it does not control CLOs in which it has invested, the company accounts for its investments as
available-for-sale investments.

The financial statements have been prepared primarily on the historical cost basis; however, certain items are presented using other
bases such as fair value, where such treatment is required or voluntarily elected. The financial statements of subsidiaries, with the
exception of consolidated investment products as discussed above, are prepared for the same reporting year as the Parent and use
consistent accounting policies, which, where applicable, have been adjusted to U.S. GAAP from local generally accepted accounting
principles or reporting regulations. The financial information of the consolidated CLOs is included in the company’s consolidated
financial statements on a one-month lag. Noncontrolling interests in consolidated entities and retained earnings appropriated for
investors in consolidated investment products represent the interests in certain entities consolidated by the company either because the
company has control over the entity or has determined that it is the primary beneficiary, but of which the company does not own all of
the entity’s equity.

Use of Estimates

In preparing the financial statements, management is required to make estimates and assumptions that affect reported revenues,
expenses, assets, liabilities and disclosure of contingent liabilities. The primary estimates relate to investment valuation, goodwill
impairment and taxes. Use of available information and application of judgment are inherent in the formation of estimates. Actual
results in the future could differ from such estimates and the differences may be material to the financial statements.

Acquisition Accounting

In accordance with ASC Topic 805, “Business Combinations” (ASC Topic 805), any excess of the cost of the acquisition over the
fair values of the identifiable net assets acquired attributable to the company is recognized as goodwill. With certain exceptions, 100%
of the fair values of assets acquired, liabilities assumed, and noncontrolling interests is recognized in acquisitions of less than 100%
controlling interest when the acquisition constitutes a change in control of the acquired entity. Additionally, when partial ownership in
an acquiree is obtained, the assets acquired, liabilities assumed and any noncontrolling interests are recognized and consolidated at
100% of their fair values at that date, regardless of the percentage ownership in the acquiree. As goodwill is calculated as a residual,
all goodwill of the acquired business, not just the company’s share, is recognized under this “full-goodwill” approach. Noncontrolling
interests are stated at the noncontrolling shareholder’s proportion of the pre-acquisition carrying values of the acquired net assets. The
results of entities acquired or sold during the year are included from or to the date control changes.

Contingent consideration obligations that are elements of consideration transferred are recognized as of the acquisition date as part
of the fair value transferred in exchange for the acquired business. Acquisition-related costs incurred in connection with a business
combination shall be expensed.

Cash and Cash Equivalents

Cash and cash equivalents consist of cash at banks, in hand and short-term investments with a maturity upon acquisition of three
months or less. Also included in cash and cash equivalents at December 31, 2010, is $2.4 million in cash to facilitate trust operations
and customer transactions in the company’s affiliated funds. Cash and cash equivalents invested in affiliated money market funds
(related parties) totaled $289.6 million at December 31, 2010. Cash and cash equivalents of consolidated investment products are not
available for general use by the company.
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Cash balances may not be readily assessable to the Parent due to capital adequacy requirements of certain of our subsidiaries. These
and other similar provisions of applicable law may have the effect of limiting withdrawals of capital, repayment of intercompany loans
and payment of dividends by such entities. A sub-group of Invesco subsidiaries, including all of our regulated EU subsidiaries, is
subject to consolidated capital requirements under applicable European Union (EU) directives, and capital is maintained within this
sub-group to satisfy these regulations. These requirements mandate the retention of liquid resources in those jurisdictions, which we
meet in part by holding cash and cash equivalents. This retained cash can be used for general business purposes in the European sub-
group or in the countries where it is located. Due to the capital restrictions, the ability to transfer cash between certain jurisdictions
may be limited. In addition, transfers of cash between international jurisdictions may have adverse tax consequences that may
substantially limit such activity. At December 31, 2010, the European sub-group had cash and cash equivalent balances of
$456.2 million, much of which is used to satisfy these regulatory requirements. The company is in compliance with all regulatory
minimum net capital requirements.

In addition, the company is required to hold cash deposits with clearing organizations or to otherwise segregate cash to maintain
compliance with federal and other regulations in connection with its unit investment trust (UIT) broker dealer entity, which was
included in the acquired business. At December 31, 2010 these cash deposits totaled $14.9 million.

Unsettled Fund Receivables and Payables

The company records unsettled fund receivables from underlying fund investors in certain fund products outside the U.S. when
these investors place unsettled investments into the funds. Additionally, the company records unsettled fund receivables from certain
non-U.S. funds during the settlement period when underlying fund investors redeem their holdings. Settlement periods for both
receivables from underlying investors and funds is generally less than four days. Additionally, in its capacity as sponsor of UITs
which arose subsequent to the acquisition of Morgan Stanley's retail asset management business on June 1, 2010 (discussed in Note 2,
“Business Combination and Integration,”) the company records receivables from brokers, dealers, and clearing organizations for
unsettled sell trades of securities and UITs in addition to receivables from customers for unsettled buy trades of securities and UITs.
The company also records payables to brokers, dealers, and clearing organization for unsettled buy trades of securities and UITs in
addition to payables to customers for unsettled sell trades of securities and UITs. The presentation of the unsettled fund receivables
and substantially offsetting payables at trade date reflects the legal relationship between the underlying investor and the company.
Unsettled fund receivables and payables were $513.4 million and $504.8 million at December 31, 2010 (December 31, 2009: $383.1
million and $367.9 million).

Accounts Receivable and Payable

Accounts receivable and payable are recorded at their original invoice amounts. Accounts receivable are also recorded less any
allowance for uncollectible amounts. Accounts receivable primarily represents fees receivable from affiliated funds.

Investments

Investments in equity securities that have readily determinable fair values and investments in debt securities are classified as either
trading or available-for-sale. Investments in debt securities are classified as held-to-maturity investments if the company has the intent
and ability to hold the investments until maturity. Trading securities are securities bought and held principally for the purpose of
selling them in the near term. Available-for-sale securities are those neither classified as trading nor as held-to-maturity. Trading and
available-for-sale investments are measured at fair value. Gains or losses arising from changes in the fair value of trading investments
are included in income, and gains or losses arising from changes in the fair value of available-for-sale investments are recognized in
accumulated other comprehensive income, net of tax, until the investment is sold or otherwise disposed of, or until the investment is
determined to be other-than-temporarily impaired, at which time the cumulative gain or loss previously reported in equity is included
in income. The specific identification method is used to determine the realized gain or loss on securities sold or otherwise disposed.
Held-to-maturity investments are measured at amortized cost, taking into account any discounts or premiums.

Investments in joint ventures, non-controlled subsidiaries and certain investment products that are not consolidated under a VIE or
VOE model are investments over which the company has significant influence but not control and are accounted for using the equity
method, where the investment is initially recorded at cost and the carrying amount is increased or decreased to recognize the
company’s share of the after-tax profit or loss of the investee after the date of acquisition. Investments in joint ventures are
investments jointly controlled by the company and external parties. Investments in joint ventures are also accounted for using the
equity method to reflect the substance and economic reality of the company’s interest in jointly controlled entities. Equity investments
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are included in investments on the Consolidated Balance Sheets. The proportionate share of income or loss is included in equity in
earnings of unconsolidated affiliates in the Consolidated Statements of Income.

Fair value is determined using a valuation hierarchy (discussed in Note 3, “Fair Value of Assets and Liabilities,”) generally by
reference to an active trading market, using quoted closing or bid prices as of each reporting period end. When a readily ascertainable
market value does not exist for an investment, the fair value is calculated based on the expected cash flows of its underlying net asset
base, taking into account applicable discount rates and other factors. Judgment is used to ascertain if a formerly active market has
become inactive and in determining fair values when markets have become inactive.

The company evaluates the carrying value of investments for impairment on a quarterly basis. In its impairment analysis, the
company takes into consideration numerous criteria, including the duration and extent of any decline in fair value, the intent and
ability of the company to hold the security for a period of time sufficient for a recovery in value, recent events specific to the issuer or
industry and external credit ratings and recent downgrades with respect to issuers of debt securities held. If the decline in value is
determined to be other-than-temporary, the carrying value of the security is generally written down to fair value through the income
statement. If the fair value of a debt security, however, is less than its amortized cost, the decline in value is determined to be other-
than-temporary, and the company intends to sell the debt security or it is more likely than not that the company will be required to sell
the debt security before the recovery of its amortized cost basis, the entire difference between the investment’s amortized cost basis
and its fair value is recognized as an other-than-temporary impairment through the income statement. If the company does not intend
to sell the debt security, and it is not more likely than not that the company will be required to sell the debt security before recovery of
its amortized cost basis, then the other-than-temporary impairment is separated into two components: a) the amount representing the
credit loss, which is recorded as a charge to the income statement, and b) the amount related to all other factors, which is recognized in
other comprehensive income, net of tax.

Assets Held for Policyholders and Policyholder Payables

One of the company’s subsidiaries, Invesco Perpetual Life Limited, is an insurance entity that was established to facilitate
retirement savings plans in the U.K. The entity holds assets that are managed for its clients on its balance sheet with an equal and
offsetting liability to the policyholders, which is linked to the value of the investments. The investments are legally segregated and are
generally not subject to claims that arise from any of the company’s other businesses. Investments and policyholder payables held by
this business meet the definition of financial instruments and are carried in the Consolidated Balance Sheets as separate account assets
and liabilities at fair value in accordance with ASC Topic 944, “Financial Services — Insurance.” At December 31, 2010, the assets
held for policyholders and the linked policyholder payables were $1,295.4 million (2009: $1,283.0 million). Changes in fair value are
recorded and offset to zero in the Consolidated Statements of Income in other operating revenues. Management fees earned from
policyholder investments are accounted for as described in the company’s revenue recognition accounting policy.

Security Deposit Assets and Receivables and Security Deposits Payable

As a result of Invesco’s acquisition of the Asia fund and asset management business of AIG Global Real Estate Investment Corp.
(“AlG Asia Real Estate”), Invesco is an asset manager of property portfolios, whereby the company provides services such as leasing
management, building management, building maintenance and administration activities. In order to carry out such activities, Invesco
is a party to master lease agreements with the property owners and is a party to sublease agreements with the tenants of the properties.
Under these agreements, Invesco collects the security deposits and rent and remits the amounts, with no mark-up, to the property
owners. The security deposits remitted to the property owners and the security deposits payable to the tenants are presented in the
Consolidated Balance Sheet at December 31, 2010, as security deposit assets and security deposits payable, respectively. Included in
security deposit assets is $41.1 million receivable from affiliated funds, which earns interest at TIBOR plus 0.1%.

Deferred Sales Commissions

Mutual fund shares sold without a sales commission at the time of purchase are commonly referred to as “B shares.” B shares
typically have an asset-based fee (12b-1 fee) that is charged to the fund over a period of years and a contingent deferred sales charge
(CDSC). The CDSC is an asset-based fee that is charged to investors that redeem B shares during a stated period. Commissions paid at
the date of sale to brokers and dealers for sales of mutual funds that have a CDSC are capitalized and amortized over a period not to
exceed the redemption period of the related fund (generally up to six years). The deferred sales commission asset is reviewed
periodically for impairment by reviewing the recoverability of the asset based on estimated future fees to be collected.
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Property, Equipment and Depreciation

Property and equipment includes owned property, leasehold improvements, computer hardware/software and other equipment and
is stated at cost less accumulated depreciation or amortization and any previously recorded impairment in value. Expenditures for
major additions and improvements are capitalized; minor replacements, maintenance and repairs are charged to expense as incurred.
Amounts incurred are presented as work-in-progress until the construction or purchase of the property and equipment is substantially
complete and ready for its intended use, which, at that point, will begin to be depreciated or amortized. Depreciation is provided on
property and equipment at rates calculated to write off the cost, less estimated residual value, of each asset on a straight-line basis over
its expected useful life: owned buildings over 50 years, leasehold improvements over the shorter of the lease term or useful life of the
improvement; and computers and other various equipment between three and seven years. Purchased and internally developed
software is capitalized where the related costs can be measured reliably, and it is probable that the asset will generate future economic
benefits, and amortized into operating expenses on a straight-line basis over its useful life, usually five years. The company capitalizes
qualified internal and external costs incurred during the application development stage for internally developed software in accordance
with ASC Topic 350-40, “Intangibles — Goodwill and Other — Internal-Use Software.” The company reevaluates the useful life
determination for property and equipment each reporting period to determine whether events and circumstances warrant a revision to
the remaining useful life. On sale or retirement, the asset cost and related accumulated depreciation are removed from the financial
statements and any related gain or loss is reflected in income.

The carrying amounts of property and equipment are reviewed for impairment when events or changes in circumstances indicate
that the carrying values may not be recoverable. At each reporting date, an assessment is made for any indication of impairment. If an
indication of impairment exists, recoverability is tested by comparing the carrying amount of the asset to the net undiscounted cash
flows expected to be generated from the asset. If those net undiscounted cash flows do not exceed the carrying amount (i.e. the asset is
not recoverable), the next step would be performed, which is to determine the fair value of the asset and record an impairment charge,
if any.

Intangible Assets

Intangible assets identified on the acquisition of a business are capitalized separately from goodwill if the fair value can be
measured reliably on initial recognition (transaction date) and, if they are determined to be finite-lived, are amortized and recorded as
operating expenses on a straight-line basis over their useful lives, from two to 12 years, which reflects the pattern in which the
economic benefits are realized. The company considers its own assumptions, which require management's judgment, about renewal or
extension of the term of the arrangement, consistent with its expected use of the asset. A change in the useful life of an intangible asset
could have a significant impact on the company's amortization expense.

Where evidence exists that the underlying management contracts have a high likelihood of continued renewal at little or no cost to
the company, the intangible asset is assigned an indefinite life and reviewed for impairment on an annual basis. The company
reevaluates the useful life determination for intangible assets each reporting period to determine whether events and circumstances
warrant a revision to the remaining useful life or an indication of impairment. The indicators in ASC Topic 350-30 paragraphs 35-23
and 24 were considered in making the determination that the indefinite-lived intangibles that arose from the June 1, 2010, acquisition
of Morgan Stanley’s retail asset management business comprise one unit of account for impairment testing purposes. None of the
indicators were considered presumptive or determinative; however, due to the fact that the retail fund management contracts are
managed under Invesco’s single retail branding strategy and are used by various business components within the organization, the
single unit of account was deemed appropriate.

Definite-lived intangibles are reviewed for impairment whenever events or changes in circumstances indicate that their carrying
amount may not be recoverable (i.e. carrying amount exceeds the sum of the fair value of the intangible). Intangible assets not subject
to amortization are tested for impairment annually as of October 1 or more frequently if events or changes in circumstances indicate
that the asset might be impaired. The impairment test consists of a comparison of the fair value of an intangible asset with its carrying
amount. If the carrying amount of the intangible asset exceeds its fair value, an impairment loss is recognized in an amount equal to
that excess. Fair value is generally determined using an income approach where estimated future cash flows are discounted to arrive at
a single present value amount.

Goodwill

Goodwill represents the excess of cost over the identifiable net assets of businesses acquired and is recorded in the functional
currency of the acquired entity. Goodwill is recognized as an asset and is reviewed for impairment annually as of October 1 and
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between annual tests when events and circumstances indicate that impairment may have occurred. The company has determined that it
has one reporting unit for goodwill impairment testing purposes, the consolidated Invesco Ltd. single operating segment level, which
is the level at which internal reporting is generated that reflects the way that the company manages its operations and to which
goodwill is naturally associated. The company evaluated the components of its business, which are business units one level below the
operating segment level, and has determined that it has one reporting unit for purposes of goodwill impairment testing. The company’s
components include Invesco Institutional, Invesco North American Retail, Invesco Perpetual, Invesco Continental Europe and Invesco
Asia Pacific. The company’s operating segment represents one reporting unit because all of the components are similar due to the
common nature of products and services offered, type of clients, methods of distribution, manner in which each component is
operated, extent to which they share assets and resources, and the extent to which they support and benefit from common product
development efforts. Traditional profit and loss measures are not produced and therefore not reviewed by component management for
any of the components. Furthermore, the financial information that is available by component is not sufficient for purposes of
performing a discounted cash flow analysis at the component level in order to test goodwill for impairment at that level. As none of
the company’s components are reporting units, the company has determined that its single operating segment, investment
management, is also its single reporting unit.

The impairment test for goodwill consists of a two-step approach, which is performed at the reporting unit level. If the carrying
amount of the reporting unit exceeds its fair value (the first step of the goodwill impairment test), then the second step is performed to
determine if goodwill is impaired and to measure the amount of the impairment loss, if any. The second step of the goodwill
impairment test compares the implied fair value of goodwill with the carrying amount of goodwill. If the carrying amount of goodwill
exceeds the implied fair value of goodwill, an impairment loss is recognized in an amount equal to that excess.

The principal method of determining fair value of the reporting unit is an income approach where estimated future cash flows are
discounted to arrive at a single present value amount. The discount rate used is derived based on the time value of money and the risk
profile of the stream of future cash flows. Recent results and projections based on expectations regarding revenue, expenses, capital
expenditure and acquisition earn out payments produce a present value for the reporting unit. The present value produced for the
reporting unit is the fair value of the reporting unit. This amount is reconciled to the company’s market capitalization to determine an
implied control premium, which is compared to an analysis of historical control premiums experienced by peer companies over a long
period of time to assess the reasonableness of the fair value of the reporting unit.

The company also utilizes a market approach to provide a secondary and corroborative fair value of the reporting unit by using
comparable company and transaction multiples to estimate values for our single reporting unit. Discretion and judgment is required in
determining whether the transaction data available represents information for companies of comparable nature, scope and size. The
results of the secondary market approach to provide a fair value estimate are not combined or weighted with the results of the income
approach described above but are used to provide an additional basis to determine the reasonableness of the income approach fair
value estimate.

Debt and Financing Costs

Debt issuance costs are recognized as a deferred asset under ASC Topic 835, “Interest.” After initial recognition, debt issuance
costs are measured at amortized cost. Finance charges and debt issuance costs are amortized over the term of the debt using the
effective interest method. Interest charges are recognized in the Consolidated Statement of Income in the period in which they are
incurred.

Treasury Shares

Treasury shares are valued at cost and are included as deductions from equity on the settlement date.

Revenue Recognition

Revenue is measured at the fair value of consideration received or receivable and represents amounts receivable for services
provided in the normal course of business, net of discounts, value added tax and other sales-related taxes. Revenue is recognized when
there is persuasive evidence of an arrangement, delivery has occurred or services have been provided, collectibility is reasonably

assured and the revenue can be reliably measured. Revenue represents management, service and distribution, performance and other
fees. Revenue is generally accrued over the period for which the service is provided.
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Investment management fees are derived from providing professional services to manage client accounts and include fees earned
from retail mutual funds, unit trusts, investment companies with variable capital (ICVCs), exchange-traded funds, investment trusts
and institutional and private wealth management advisory contracts. Investment management fees for products offered in the retail
distribution channel are generally calculated as a percentage of the daily average asset balances and therefore vary as the levels of
AUM change resulting from inflows, outflows and market movements. Investment management fees for products offered in the
institutional and private wealth management distribution channels are calculated in accordance with the underlying investment
management contracts and also vary in relation to the level of client assets managed. For the year ended December 31, 2010,
management fees from affiliated fund products were $2,083.8 million (2009: $1,571.1 million; 2008: $1,979.6 million).

Service fees are generated through fees charged to cover several types of expenses, including fund accounting fees and other
maintenance costs for mutual funds, unit trusts and ICVCs, and administrative fees earned from closed-ended funds. Service fees also
include transfer agent fees, which are fees charged to cover the expense of processing client share purchases and redemptions, call
center support and client reporting. U.S. distribution fees can include 12b-1 fees earned from certain mutual funds to cover allowable
sales and marketing expenses for those funds and also include asset-based sales charges paid by certain mutual funds for a period of
time after the sale of those funds. Distribution fees typically vary in relation to the amount of client assets managed. Generally, retail
products offered outside of the U.S. do not generate a separate distribution fee, as the quoted management fee rate is inclusive of these
services.

Performance fee revenues are generated on certain management contracts when performance hurdles are achieved. Such fee
revenues are recorded in operating revenues as of the performance measurement date, when the contractual performance criteria have
been met and when the outcome of the transaction can be measured reliably in accordance with Method 1 of ASC Topic 605-20-S99,
“Revenue Recognition — Services — SEC Materials.” Cash receipt of earned performance fees occurs after the measurement date. The
performance measurement date is defined in each contract in which incentive and performance fee revenue agreements are in effect,
and therefore we have performance fee arrangements that include monthly, quarterly and annual measurement dates. Given the
uniqueness of each transaction, performance fee contracts are evaluated on an individual basis to determine if revenues can and should
be recognized. Performance fees are not recorded if there are any future performance contingencies. If performance
arrangements require repayment of the performance fee for failure to perform during the contractual period, then performance fee
revenues are recognized no earlier than the expiration date of these terms. Performance fees will fluctuate from period to period and
may not correlate with general market changes, since most of the fees are driven by relative performance to the respective benchmark
rather than by absolute performance.

Other revenues include fees derived primarily from transaction commissions earned upon the sale of new investments into certain
of our funds and fees earned upon the completion of transactions in our real estate and private equity asset groups. Real estate
transaction fees are derived from commissions earned through the buying and selling of properties. Private equity transaction fees
include commissions associated with the restructuring of, and fees from providing advice to, portfolio companies held by the funds.
These transaction fees are recorded in the Consolidated Financial Statements on the date when the transactions are legally closed. The
company is the sponsor of UITs. In its capacity as sponsor of UITs, the company earns other revenues related to transactional sales
charges resulting from the sale of UIT products and from the difference between the purchase or bid and offer price of securities
temporarily held to form new UIT products. These revenues are recorded as other revenues net of concessions to dealers who
distribute UITs to investors. Other revenues also include the revenues of consolidated investment products.

Distribution, service and advisory fees that are passed through to external parties are presented separately as expenses in accordance
with ASC Topic 605-45, “Revenue Recognition — Principal Agent Considerations.” Third-party distribution, service and advisory
expenses include periodic “renewal” commissions paid to brokers and independent financial advisors for their continuing oversight of
their clients’ assets, over the time they are invested, and are payments for the servicing of client accounts. Renewal commissions are
calculated based upon a percentage of the AUM value. Third-party distribution expenses also include the amortization of upfront
commissions paid to broker-dealers for sales of fund shares with a contingent deferred sales charge (a charge levied to the investor for
client redemption of AUM within a certain contracted period of time). The distribution commissions are amortized over the
redemption period. Also included in third-party distribution, service and advisory expenses are sub-transfer agency fees that are paid
to third parties for processing client share purchases and redemptions, call center support and client reporting. Third-party distribution,
service and advisory expenses may increase or decrease at a rate different from the rate of change in service and distribution fee
revenues due to the inclusion of distribution, service and advisory expenses for the U.K. and Canada, where the related revenues are
recorded as investment management fee revenues, as noted above.

Interest income is accrued on interest-bearing assets.

94



Dividend income from investments is recognized on the ex-dividend date.
Share-Based Compensation

The company issues equity-settled share-based awards to certain employees, which are measured at fair value at the date of grant.
The fair value determined at the grant date is expensed, based on the company’s estimate of shares that will eventually vest, on a
straight-line or accelerated basis over the vesting period. Fair value is measured by use of the stochastic (a lattice model) or Black
Scholes valuation models. The expected life of share-based compensation awards used in the lattice model is adjusted, based on
management’s best estimate, for the effects of non-transferability, exercise restrictions and behavioral considerations.

Pensions

For defined contribution plans, contributions payable related to the accounting period are charged to the income statement. For
defined benefit plans, the cost of providing benefits is separately determined for each plan using the projected unit credit method,
based on actuarial valuations performed at each balance sheet date. The company’s annual measurement date is December 31. A
portion of actuarial gains and losses is recognized through the income statement if the net cumulative unrecognized actuarial gain or
loss at the end of the prior period exceeds the greater of 10.0% of the present value of the defined benefit obligation (before deducting
plan assets) at that date and 10.0% of the fair value of any plan assets. Prior service costs are recognized over the remaining service
periods of active employees.

Advertising Costs

The company expenses the cost of all advertising and promotional activities as incurred. The company incurred advertising costs of
$17.9 million for the year ended December 31, 2010 (2009: $21.0 million; 2008: $30.5 million). These amounts are included in
marketing expenses in the Consolidated Statements of Income.

Leases

Rentals under operating leases, where the lessor retains substantially all the risks and benefits of ownership of the asset, are charged
evenly to expense over the lease term. Benefits received and receivable as an incentive to enter an operating lease are also spread
evenly over the lease term. The company accounts for lease termination costs in accordance with ASC Topic 420, “EXxit or Disposal
Cost Obligations,” which requires that (1) a liability for costs to terminate a contract before the end of its term shall be recognized at
the time termination occurs and measured at fair value and (2) a liability for costs that will continue to be incurred under a contract for
its remaining term without economic benefit to the company be recognized and measured at its fair value when the company ceases to
use the right conveyed by the contract, net of estimated sublease rentals that could reasonably be obtained even if the company does
not anticipate entering into any subleasing arrangements.

Taxation

Income taxes are provided for in accordance with ASC Topic 740, “Income Taxes” (ASC Topic 740). Deferred tax assets and
liabilities are recorded for temporary differences between the tax basis of assets and liabilities and the reported amounts in the
Consolidated Financial Statements, using the statutory tax rates in effect for the year in which the differences are expected to reverse.
The effect on deferred tax assets and liabilities of a change in tax rates is recognized in the results of operations in the period that
includes the enactment date. A valuation allowance is recorded to reduce the carrying amounts of deferred tax assets to the amount
that is more likely than not to be realized. The company reports a liability for unrecognized tax benefits resulting from uncertain tax
positions taken or expected to be taken in a tax return. The company recognizes interest and penalties, if any, related to unrecognized
tax benefits in income tax expense.

Earnings Per Share
Basic earnings per share is calculated by dividing net income available to shareholders by the weighted average number of shares
outstanding during the periods, excluding treasury shares. Diluted earnings per share is computed using the treasury stock method,

which requires computing share equivalents and dividing net income attributable to common shareholders by the total weighted
average number of shares and share equivalents outstanding during the period.
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Comprehensive Income

The company’s other comprehensive income/(loss) consists of changes in unrealized gains and losses on investment securities
classified as available-for-sale, the company’s share of other comprehensive income of equity method investments, reclassification
adjustments for realized gains/(losses) on those investment securities classified as available-for-sale, foreign currency translation
adjustments and employee benefit plan liability adjustments. Such amounts are recorded net of applicable taxes.

Dividends to Shareholders
Dividends to shareholders are recognized on the declaration date. Dividends are declared and paid on a quarterly basis.
Translation of Foreign Currencies

Transactions in foreign currencies (currencies other than the functional currencies of the company’s subsidiaries) are recorded at the
rates of exchange prevailing on the dates of the transactions. At each balance sheet date, monetary assets and liabilities that are
denominated in foreign currencies are remeasured into the functional currencies of the company’s subsidiaries at the rates prevailing at
the balance sheet date. Gains and losses arising on revaluation are included in the income statement.

The company’s reporting currency and the functional currency of the Parent is U.S. dollars. On consolidation, the assets and
liabilities of company subsidiary operations whose functional currencies are currencies other than the U.S. dollar (“foreign”
operations) are translated at the rates of exchange prevailing at the balance sheet date. Income statement figures are translated at the
weighted average rates for the year, which approximate actual exchange rates. Exchange differences arising on the translation of the
net assets of foreign operations are taken directly to accumulated other comprehensive income in equity until the disposal of the net
investment, at which time they are recognized in the income statement. Goodwill and other fair value adjustments arising on
acquisition of a foreign entity are treated as assets and liabilities of the foreign entity and are translated at rates of exchange prevailing
at the balance sheet date.

The company does not utilize derivative financial instruments to provide a hedge against interest rate or foreign exchange
exposures except in the management of its offshore fund operations, where foreign currency forward and swap contracts are purchased
daily to hedge against foreign exchange rate movements during the four-day client money settlement period. Certain consolidated
investment products may also utilize such instruments. See Note 20, “Consolidated Investment Products,” for additional information.

Reclassifications

The presentation of certain prior period reported amounts has been reclassified to be consistent with the current presentation. Such
reclassifications had no impact on net income or equity attributable to common shareholders.

Accounting Pronouncements Recently Adopted and Pending Accounting Pronouncements

In December 2007, the FASB issued two items of additional guidance now encompassed in ASC Topic 805, “Business
Combinations,” and ASC Topic 810, “Consolidation.” Under the guidance now encompassed in ASC Topic 805, the acquirer must
recognize, with certain exceptions, 100% of the fair values of assets acquired, liabilities assumed, and noncontrolling interests in
acquisitions of less than 100% controlling interest when the acquisition constitutes a change in control of the acquired entity.
Additionally, when an acquirer obtains partial ownership in an acquiree, an acquirer recognizes and consolidates assets acquired,
liabilities assumed and any noncontrolling interests at 100% of their fair values at that date regardless of the percentage ownership in
the acquiree. As goodwill is calculated as a residual, all goodwill of the acquired business, not just the acquirer’s share, is recognized
under this “full-goodwill” approach. Contingent consideration obligations that are elements of consideration transferred are
recognized as of the acquisition date as part of the fair value transferred in exchange for the acquired business. Acquisition-related
costs incurred in connection with a business combination shall be expensed. Under the guidance now encompassed in ASC Topic 810,
“Consolidation,” the FASB established new accounting and reporting standards for noncontrolling interests (formerly known as
“minority interests”) in a subsidiary and for the deconsolidation of a subsidiary. Both items of additional guidance became effective
for the company on January 1, 2009. The guidance now encompassed in ASC Topic 805 was applied prospectively, while the
guidance now encompassed in ASC Topic 810 required retroactive adoption of the presentation and disclosure requirements for
existing noncontrolling interests but prospective adoption of all of its other requirements. The adoption of the additional guidance now
encompassed in ASC Topic 805 amended the definition of a business, which led to a change in the company’s basis, but not the
company’s conclusion, of determining that it has one reporting unit for goodwill impairment purposes. The company acquired Morgan
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Stanley’s retail asset management business, including Van Kampen Investments on June 1, 2010. See Note 2, “Business Combination
and Integration” for additional details.

In February 2008, the FASB issued additional guidance now encompassed in ASC Topic 820, “Fair Value Measurements and
Disclosures” (ASC Topic 820). The guidance delayed the effective date of ASC Topic 820 for nonfinancial assets and nonfinancial
liabilities except for items that are recognized or disclosed at fair value in the financial statements on a recurring basis (that is, at least
annually). For items within its scope, the guidance delayed the effective date of ASC Topic 820 to January 1, 2009. As of January 1,
2008, the company applied the fair value measurement and disclosure provisions of ASC Topic 820 to its financial assets and financial
liabilities that are recognized or disclosed at fair value in the financial statements. As of January 1, 2009, the company applied the fair
value measurement and disclosure provisions of ASC Topic 820 to nonfinancial assets and nonfinancial liabilities that are recognized
or disclosed at fair value in the financial statements on a non-recurring basis. Those items include: (1) nonfinancial assets and
nonfinancial liabilities initially measured at fair value in a business combination or other new basis event, but not measured at fair
value in subsequent periods; (2) nonfinancial long-lived assets measured at fair value for an impairment assessment under ASC Topic
360, “Property, Plant and Equipment;” (3) nonfinancial liabilities for exit or disposal activities initially measured at fair value under
ASC Topic 420, “Exit or Disposal Cost Obligations;” and (4) nonfinancial assets and nonfinancial liabilities measured at fair value in
the second step of a goodwill impairment test. The adoption of this additional guidance did not have a material impact on the
company’s financial statements.

In April 2008, the FASB issued additional guidance, which is now encompassed in ASC Topic 350, “Intangibles — Goodwill and
Other” (ASC Topic 350). The guidance amended the factors that should be considered in developing renewal or extension
assumptions used to determine the useful life over which to amortize the cost of a recognized intangible asset under ASC Topic 350
and required an entity to consider its own assumptions about renewal or extension of the term of the arrangement, consistent with its
expected use of the asset. It was intended to improve the consistency between the useful life of an intangible asset determined under
ASC Topic 350 and the period of expected cash flows used to measure the fair value of the asset under ASC Topic 805 and other U.S.
GAAP. The guidance for determining the useful life of a recognized intangible asset was applied prospectively to intangible assets
acquired after the effective date of January 1, 2009. This additional guidance did not have a material impact on the company’s
financial statements.

During June 2008, the FASB issued additional guidance now encompassed in ASC Topic 260, “Earnings Per Share” (ASC Topic
260), which addresses whether instruments granted in share-based payment transactions are participating securities prior to vesting
and need to be included in the earnings allocation in computing earnings per share (EPS) under the two-class method described in
ASC Topic 260. The new guidance provides that only those unvested share-based payment awards that contain nonforfeitable rights to
dividends or dividend equivalents are participating securities that should be included in the calculation of basic EPS under the two-
class method. The FASB concluded that the holder of a share-based award receives a noncontingent transfer of value each time the
entity declares a dividend, and therefore the share-based award meets the definition of a participating security. The guidance was
effective for financial statements issued for fiscal years beginning after December 15, 2008, with all prior period EPS data being
adjusted retrospectively. The adoption of the guidance on January 1, 2009, required the company to include unvested restricted stock
units (RSUs) that contain nonforfeitable dividend equivalents as outstanding common shares for purposes of calculating basic EPS.
The adoption of this additional guidance did not have a material impact on the company’s calculation of diluted EPS for periods prior
to January 1, 2009.

In December 2008, the FASB issued additional guidance now encompassed in ASC Topic 860, “Transfers and Servicing,” which
became effective for the company on March 31, 2009. The guidance requires additional disclosures by public entities with a)
continuing involvement in transfers of financial assets to a special purpose entity or b) a variable interest in a variable interest entity.
The adoption of this additional guidance did not have a material impact on the company’s financial statements. See Note 20,
“Consolidated Investment Products,” for additional disclosures.

In January 2009, the FASB issued additional guidance now encompassed in ASC Topic 325, which became effective for the
company on March 31, 2009. The guidance revised the impairment approach provided by ASC Topic 325 for beneficial interests to
make it consistent with the requirements of ASC Topic 320 for determining whether an impairment of other debt and equity securities
is other-than-temporary. This guidance also eliminates the requirement to rely exclusively on market participant assumptions about
future cash flows and permitted the use of reasonable management judgment of the probability that the holder will be unable to collect
all amounts due. Instead, this guidance requires that an other-than-temporary impairment be recognized when it is probable that there
has been an adverse change in the holder’s estimated cash flows. This additional guidance did not have a material impact on the
company’s financial statements.

97



On April 9, 2009, the FASB issued three items of additional guidance intended to enhance disclosures regarding fair value
measurements and to clarify guidance on impairments of securities:

a) Additional guidance now encompassed in ASC Topic 820 provides guidelines for making fair value measurements more
consistent with existing principles for fair value measurement. This guidance addresses the measurement of fair value of financial
assets when there is no active market or where the price inputs being used could be indicative of distressed sales. It also reaffirms the
definition of fair value already reflected in ASC Topic 820, which is the price that would be paid to sell an asset in an orderly
transaction (as opposed to a distressed or forced transaction) at the measurement date under current market conditions. This guidance
also reaffirms the need to use judgment to ascertain if a formerly active market has become inactive and in determining fair values
when markets have become inactive. This additional guidance became effective for the company for the period ended June 30, 2009.
Its application did not have a material impact on the Consolidated Financial Statements. See Note 3, “Fair Value of Assets and
Liabilities,” and Note 20, “Consolidated Investment Products,” for additional details.

b) Additional guidance now encompassed in ASC Topic 825 enhanced consistency in financial reporting by increasing the
frequency of fair value disclosures. It was issued to improve the fair value disclosures for any financial instruments that are not
currently reflected on the balance sheets of companies at fair value. Prior to its issuance, fair values of these assets and liabilities were
only disclosed on an annual basis. This additional guidance requires these disclosures on a quarterly basis, providing qualitative and
quantitative information about fair value estimates for all financial instruments not measured on the balance sheet at fair value. It
became effective for the company for the period ended June 30, 2009, which required the company to make annual disclosures in its
interim financial statements, which are included in Note 3, “Fair Value of Assets and Liabilities,” Note 4, “Investments,” and Note 9,
“Debt.”

c¢) Additional guidance now encompassed in ASC Topic 320-10-65 provided additional clarity and consistency in accounting for
and presentation of impairment losses on securities. It was intended to improve the consistency in the timing of impairment
recognition and provide greater clarity to investors about the credit and noncredit components of impaired debt securities that are not
expected to be sold, and it requires increased and more timely disclosures sought by investors regarding expected cash flows, credit
losses, and an aging of securities with unrealized losses. The company adopted this additional guidance on April 1, 2009. Upon
adoption, the company recorded a cumulative effect adjustment of $1.5 million to the April 1, 2009, opening balance of retained
earnings with a corresponding adjustment to accumulated other comprehensive income.

In May 2009, the FASB issued additional guidance now encompassed in ASC Topic 855, “Subsequent Events,” which established
general standards of accounting for and disclosure of events that occur after the balance sheet date but before financial statements are
issued or are available to be issued. Specifically, the guidance provides clarity around the period after the balance sheet date during
which management of a reporting entity should evaluate events or transactions that may occur for potential recognition or disclosure
in the financial statements, the circumstances under which an entity should recognize events or transactions occurring after the balance
sheet date in its financial statements, and the disclosure that an entity should make about events or transactions that occurred after the
balance sheet date. The additional guidance was effective for interim and annual financial reporting periods ending after June 15,
2009, and was applied prospectively. On February 24, 2010 the FASB issued Accounting Standards Update 2010-09, “Amendments
to Certain Recognition and Disclosure Requirements” (ASU 2010-09). ASU 2010-09 amended the guidance on subsequent events to
remove the requirement for Securities and Exchange Commission filers to disclose the date through which an entity has evaluated
subsequent events.

In June 2009, the FASB issued additional guidance now encompassed in ASC Topic 860, which addressed the effects of
eliminating the qualifying special-purpose entity concept, and generally subjects those entities to the consolidation guidance applied to
other VIEs now encompassed in ASC Topic 810. Specifically, the guidance introduced the concept of a participating interest, which
will limit the circumstances where the transfer of a portion of a financial asset will qualify as a sale, assuming all other derecogntion
criteria are met, and clarifies and amends the derecogntion criteria for determining whether a transfer qualifies for sale accounting.
This additional guidance was applied prospectively to new transfers of financial assets occurring on or after January 1, 2010. It did not
have a material impact on the company’s Consolidated Financial Statements.

In June 2009, the FASB issued additional guidance now encompassed in ASC Topic 810 which amended certain provisions for
determining whether an entity is a VIE; it requires a qualitative rather than a quantitative analysis to determine whether the company
is the primary beneficiary of a VIE; it amended the consideration of related party relationships in the determination of the primary
beneficiary of a VIE by providing an exception regarding de facto agency relationships in certain circumstances; it requires continuous
assessments of whether the company is a VIE’s primary beneficiary; and it requires enhanced disclosures about the company’s
involvement with VIEs, which are generally consistent with those disclosures required by the guidance issued in December 2008
discussed above. In February 2010 the FASB issued ASU 2010-10, a deferral of the effective date of this additional guidance for a
reporting entity’s interests in certain investment funds which have attributes of investment companies, for which the reporting entity
does not have an obligation to fund losses, and which are not structured as securitization entities. In addition, the deferral applies to a
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reporting entity’s interest in money market fund-type products. The company has determined that all of its managed funds with the
exception of certain collateralized loan obligation products (CLOs) qualify for the deferral.

The adoption of the additional guidance now encompassed in ASC Topic 810, which was effective January 1, 2010, had a
significant impact on the presentation of the company’s financial statements, as its provisions required the company to consolidate
certain CLOs that were not previously consolidated. The cumulative effect adjustment upon adoption at January 1, 2010 resulted in an
appropriation of retained earnings and a reclassification of other comprehensive income into retained earnings of $274.3 million and
$5.2 million, respectively. The company’s Consolidated Statement of Income for the year ended December 31, 2010 reflects the
elimination of $35.4 million in management fees earned from these CLOs, and the addition of $240.9 million in interest income,
$118.6 million in interest expense, and $2.6 million in net other gains. Prior to the adoption of this guidance, the company accounted
for its investments in these CLOs as available-for-sale investments, with changes in the value of the company’s interests being
recorded through other comprehensive income.

Upon consolidation of the CLOs, the company's and the CLOs' accounting policies were effectively aligned, resulting in the
reclassification of the company's gain for the year ended December 31, 2010 of $6.4 million (representing the increase in the market
value of the company's holding in the consolidated CLOs) from other comprehensive income into other gains/losses. The company’s
gain on its investment in the CLOs (before consolidation) eliminates with the company's share of the offsetting loss on the CLOs' debt.
The $77.1 million net income impact during the year ended December 31, 2010 of consolidation of these CLOs is therefore
completely attributed to other investors in these CLOs, as the company’s share has been eliminated through consolidation. The
Consolidated Balance Sheet at December 31, 2010 reflects the consolidation of $6.9 billion in assets held and $5.9 billion in debt
issued by these CLOs, despite the fact that the assets cannot be used by the company, nor is the company obligated for the debt.
Retained earnings appropriated for investors of consolidated investment products of $495.5 million is presented as part of the
company’s total equity and reflects the excess of the consolidated CLOs’ assets over their liabilities, attributable to noncontrolling
third-party investors in consolidated CLOs at December 31, 2010. In addition, the company’s Consolidated Cash Flow Statement for
the year ended December 31, 2010 reflects the cash flows of these CLOs. In accordance with the standard, prior periods have not been
restated to reflect the consolidation of these CLOs.

Upon adoption of this additional guidance now encompassed in ASC Topic 810, the assets and liabilities of the consolidated CLOs
were measured at fair value, as the determination of the carrying amounts was not practicable. The company has elected the fair value
option under ASC Topic 825-10-25 to measure the assets and liabilities of all consolidated CLOs at fair value subsequent to the date
of initial adoption of this additional guidance, as the company has determined that measurement of the notes issued by consolidated
CLOs at fair value better correlates with the value of the assets held by consolidated CLOs, which are held to provide the cash flows
for the note obligations. See Note 20, “Consolidated Investment Products,” for a consolidating balance sheet at December 31, 2010.

In July 2009, the FASB issued additional guidance which replaced the existing hierarchy of U.S. Generally Accepted Accounting
Principles with the FASB ASC as the single source of authoritative U.S. accounting and reporting standards applicable for all
nongovernmental entities, with the exception of guidance issued by the U.S. Securities and Exchange Commission and its staff. This
additional guidance is now encompassed in ASC Topic 105, “Generally Accepted Accounting Principles,” and was effective July 1,
2009. The company has replaced references to FASB accounting standards with ASC references, where applicable and relevant, in
this Report.

In August 2009, the FASB issued Accounting Standards Update 2009-05, “Fair Value Measurements and Disclosures (Topic 820) —
Measuring Liabilities at Fair Value” (ASU 2009-05). ASU 2009-05 amends Topic 820 by providing additional guidance (including
illustrative examples) clarifying the measurement of liabilities at fair value. When a quoted price in an active market for the identical
liability is not available, the amendments in ASU 2009-05 require that the fair value of a liability be measured using one or more of
the listed valuation techniques that should maximize the use of relevant observable inputs and minimize the use of unobservable
inputs. In addition, the amendments in ASU 2009-05 clarify that when estimating the fair value of a liability, an entity is not required
to include a separate input or adjustment to the other inputs relating to the existence of a restriction that prevents the transfer of the
liability. The amendments also clarify how the price of a traded debt security (i.e., an asset value) should be considered in estimating
the fair value of the issuer’s liability. The amendments in ASU 2009-05 became effective for the company on October 1, 2009. The
company has made the required disclosures in Note 9, “Debt.”

In September 2009, the FASB issued Accounting Standards Update 2009-12, “Investments in Certain Entities that Calculate Net
Asset Value per Share (or Its Equivalent)” (ASU 2009-12). ASU 2009-12 amends ASC Topic 820 to provide further guidance on how
to measure the fair value of investments in alternative investments, such as hedge, private equity, real estate, venture capital, offshore
and fund of funds. ASU 2009-12 permits, as a practical expedient, the measurement of fair value of an investment on the basis of the
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net asset value per share of the investment (or its equivalent) if the net asset value of the investment (or its equivalent) is calculated in
a manner consistent with ASC Topic 946, “Financial Services - Investment Companies,” including measurement of all or substantially
all of the fund’s underlying investments at fair value in accordance with ASC Topic 820. ASU 2009-12 is effective for interim and
annual periods ending after December 15, 2009. The adoption of ASU 2009-12 did not have a material impact on the Consolidated
Financial Statements.

In January 2010, the FASB issued Accounting Standards Update 2010-06, “Improving Disclosures about Fair Value
Measurements” (ASU 2010-06). ASU 2010-06 amends Topic 820 to require a number of additional disclosures regarding fair value
measurements. Specifically, ASU 2010-06 requires entities to disclose: (1) the amount of significant transfers between Level 1 and
Level 2 of the fair value hierarchy and the reasons for these transfers; (2) the reasons for any transfers in or out of Level 3; and (3)
information in the reconciliation of recurring Level 3 measurements about purchases, sales, issuances and settlements on a gross basis.
ASU 2010-06 also clarifies existing fair value disclosures about the appropriate level of disaggregation and about inputs and valuation
techniques for both recurring and nonrecurring fair value measurements that fall in either Level 2 or Level 3. The new disclosures and
clarifications of existing disclosures are effective for interim and annual reporting periods beginning after December 15, 2009, except
for the disclosures about purchases, sales, issuances, and settlements in the rollforward of activity in Level 3 fair value measurements,
which are effective for fiscal years beginning after December 15, 2010, and for interim periods within those fiscal years. The company
has made the required disclosures in Note 20, “Consolidated Investment Products.” The company does not expect the additional
disclosure requirements with respect to rollforward activity to have a significant impact on its disclosure.

2. BUSINESS COMBINATION AND INTEGRATION

On June 1, 2010, Invesco acquired from Morgan Stanley its retail asset management business, including Van Kampen Investments
(the "acquired business" or the “acquisition™), in exchange for an aggregate of 30.9 million shares of common stock and participating
preferred stock on an as converted basis and $770.0 million in cash. The 30.9 million shares issued to Morgan Stanley included 11.7
million common shares and 19.2 million participating preferred shares as converted to common shares. Each participating preferred
share issued to Morgan Stanley was convertible into 1,000 common shares upon transfer by Morgan Stanley to an unrelated third
party. During July 2010, a cash payment of $2.5 million was made reflecting agreed working capital levels in the acquired business.
The share issuance portion of the acquisition consideration represents a noncash financing activity related to the statement of cash
flows. In November 2010, Morgan Stanley sold its 30.9 million shares, as converted, to unrelated third parties, resulting in the
conversion of the participating preferred shares outstanding into common shares outstanding.

The acquired business brought in assets under management across the equity, fixed income and alternative asset classes (including
mutual funds, variable insurance funds, separate accounts and UITSs).

The transaction was accounted for under the acquisition method of accounting. Accordingly, the purchase price was allocated to the
assets acquired and liabilities assumed based upon their estimated fair values at the date of the transaction. Substantially all of the
$372.8 million excess of the purchase price over the fair value of assets acquired and liabilities and noncontrolling interests assumed
was recorded as nondeductible goodwill. The goodwill balance resulted primarily from an opening balance sheet net deferred tax
liability of $295.2 million which reflects a carryover tax basis in certain assets that were acquired.
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The following table summarizes the initial estimates of amounts of identified assets acquired and liabilities assumed at the
acquisition date and at December 31, 2010, as well as the consideration transferred to acquire Morgan Stanley’s retail asset
management business, including Van Kampen Investments.

Initial Fair Value Revised Fair
$ in millions Estimate* Adjustments* Value Estimate
ASSETS
Cash and cash equivalents...........ccoccveveiiene s 57.8 — 57.8
Cash of consolidated investment products ............c.cccceevevenenn, 4.4 12.1 16.5
INVESIMENTS. ... 71.4 — 71.4
Investments of consolidated investment products.................... 762.3 — 762.3
RECEIVADIES. ..o 81.1 (0.9) 80.2
Receivables of consolidated investment products.................... 11.6 — 11.6
Property and eqUIPMENT........ccovriiiiniireeseee s 3.2 0.1 3.3
Institutional relationships intangible ..........c.ccocooiiiiiince, 18.0 — 18.0
Sub-Advised relationships intangible.............ccccooiiiiiins 54.0 — 54.0
Fund management contracts intangible ...........cccccooeiiiininn 1,047.0 — 1,047.0
Distribution relationships intangible ..., 40.0 — 40.0
Distribution agreements intangible.........c..ccccceviviniiieinennne, 17.0 — 17.0
Trademarks / Trade Names intangible.............ccccoovviviiiiinennn, 13.0 — 13.0
GOOAWIIL... .ot e 362.7 10.1 372.8
OLNEr SSELS ...ttt 18.8 15.0 33.8
TOtAl BSSELS ...ttt e 2,562.3 36.4 2,598.7
LIABILITIES AND APPROPRIATED EQUITY
Accruals and accounts payables............cocooveiieniinensiene (135.6) (21.9) (157.5)
Other current liabilities of consolidated investment products .. (16.3) (8.4) (24.7)
Deferred taxation, NEt..........cocoeveieineiieces e (307.8) 12.6 (295.2)
Long-term debt of consolidated investment products .............. (630.2) — (630.2)
Retained earnings appropriated for investors of consolidated

INVESTMENE PrOUCES........coviiiiiiiiieiieee e (130.7) (18.7) (149.4)
Total liabilities and appropriated equity..........cccceevevernennn. (1,220.6) (36.4) (1,257.0)
Total identifiable Net assets .........ccocovvevveriinencinee 1,341.7 — 1,341.7
Summary of consideration:

Cash PAId .....coeiieicicee s 770.0 — 770.0

Payable t0 SEHEr ..o 2.5 — 25

Capital stock at fair value ... 569.2 — 569.2
Total cash and stock consideration...........c.ccoceevineniienennn 1,341.7 — 1,341.7

*  As the company receives additional information related to the transaction, certain initially recorded estimates may change.
Adjustments identified through December 31, 2010 relate primarily to the addition of cash and derivative assets and liabilities of
acquired consolidated collateralized loan obligation products and the recognition of an acquired contingent liability for deferred
structuring fees of $20.8 million (and related deferred tax asset $8.3 million), discounted from a maximum contractual amount of
$46.4 million using a credit-adjusted risk free rate of 6.19%. The company does not expect additional material changes to the
value of assets acquired or liabilities assumed in conjunction with the transaction.

The initial opening balance sheet includes an accrual of $4.7 million related to probable legal contingencies existing at the date of
the acquisition and an indemnification asset due from Morgan Stanley for the same amount. Any adjustments made to the contingent
liability will result in equal and offsetting adjustments to the receivable from Morgan Stanley. The 30.9 million aggregate common
shares and participating preferred shares as converted to common shares issued to Morgan Stanley had a total fair value of $567.8
million based on the company’s opening market price of $18.38 per share on June 1, 2010, the acquisition date. The vested portion of
replacement employee share-based awards had a fair value of $1.4 million.
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Immediately following the acquisition date, the company commenced the integration of the acquired business with its pre-existing
operations. The integration of the acquired business was largely complete as of the date of the company’s Form 10-Q for the three and
six months ended June 30, 2010; as such, accurate segregated expense information for (and therefore earnings generated by) the
acquired business for periods subsequent to June 30, 2010 is no longer available. Prior to any significant product mergers, revenues
associated with the acquired business can be separately identified, and as a result, the impact can be estimated. Operating revenues of
the acquired business from the closing date of June 1 through December 31, 2010 were approximately $468 million, which represents
the incremental impact of the acquired business and does not represent the stand-alone results of the acquired business.

The following unaudited proforma summary presents consolidated information of the company as if the acquisition had occurred on
January 1, 2009. Transaction and integration expenses have been removed from the proforma information as they are deemed to be
costs directly attributable to the acquired business. These pro forma results are not indicative of the actual results of operations that
would have been achieved nor are they indicative of future results of operations.

For the year ended December 31,

$ in millions 2010 2009
OPErating REVENUES ......cceiieieiieieriesie sttt sttt re e ee e e 3,805.4 3,264.9
I T=Y A oo =TSR 607.8 353.5

During the year ended December 31, 2010, the company incurred $150.0 million of transaction and integration costs ($103.1
million net of taxation). Transaction and integration costs include acquisition-related charges incurred during the period to effect a
business combination and do not represent ongoing costs of the fully integrated combined organization. They include legal, regulatory,
advisory, valuation, integration-related employee incentive awards and other professional or consulting fees, general and
administrative costs, including travel costs related to the transaction and the costs of temporary staff involved in executing the
transaction, and post-closing costs of integrating the acquired business into the company’s existing operations including incremental
costs associated with achieving synergy savings. Additionally, transaction and integration expenses include legal costs related to the
defense of auction rate preferred securities complaints raised in the pre-acquisition period with respect to various closed-end funds
included in the acquisition obtained as part of the acquired business. See Note 19, “Commitments and Contingencies” for additional
information. The following table presents acquisition-related and integration-related charges incurred during the period.

For the year ended

$ in millions December 31, 2010
Acquisition-related Charges........coooeeiiii i 5.7
Integration-related charges:
SEAFf COSES it 39.1
Technology, contractor and related COStS .........ccccccvvervennnne. 53.4
Professional SErVICES .........cvvviiircieieiee e, 51.8
Total integration-related Charges..........ccoceovvevervienennenenn 144.3
Total transaction and integration charges®..........ccccoovvvenne.. 150.0

(1) The company incurred $4.3 million of acquisition-related costs and $6.5 million of integration-related costs during 2009, which
are not reflected in this table.
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3. FAIR VALUE OF ASSETS AND LIABILITIES

The carrying value and fair value of financial instruments is presented in the below summary table. The fair value of financial
instruments held by consolidated investment products is presented in Note 20, "Consolidated Investment Products."”

December 31, 2010 December 31, 2009
Footnote Carrying Carrying

$ in millions Reference Value Fair Value Value Fair Value
Cash and cash equivalents ............ccccoovririiieiennene 740.5 740.5 762.0 762.0
Available for sale investments............cc.ccooeveienenn. 4 100.0 100.0 92.7 92.7
Assets held for policyholders.........cccccoveveicicnnnnne. 1,295.4 1,295.4 1,283.0 1,283.0
Trading iNVEStMENLS......coveveieiiie e 4 180.6 180.6 84.6 84.6
Foreign time deposits™........c.cocovvrivvvnivvieseeienciens 4 28.2 28.2 22.5 22.5
SUPPOrt agreemMentS™........ccvvvvveeeieeiere e 19, 20 (2.0 (2.0 (2.5) (2.5)
Policyholder payables.........c..ccoovevveveieienicrnsesnne (1,295.4) (1,295.4) (1,283.0) (1,283.0)
Financial instruments sold, not yet purchased ......... 0.7 0.7) — —
Derivative liabilities. ..o (0.1) (0.1) — —
Note Payable ... (18.9) (18.9) — —
Long-term debt™ ..o 9 (1,315.7) (1,339.3) (745.7) (765.5)

*  These financial instruments are not measured at fair value on a recurring basis. See the indicated footnotes for additional
information about the carrying and fair values of these financial instruments. Foreign time deposits are measured at cost plus
accrued interest, which approximates fair value.

A three-level valuation hierarchy exists for disclosure of fair value measurements based upon the transparency of inputs to the
valuation of an asset or liability as of the measurement date. The three levels are defined as follows:

o Level 1 — inputs to the valuation methodology are quoted prices (unadjusted) for identical assets or liabilities in active
markets.

« Level 2 —inputs to the valuation methodology include quoted prices for similar assets and liabilities in active markets, and
inputs that are observable for the asset or liability, either directly or indirectly, for substantially the full term of the
financial instrument.

o Level 3 - inputs to the valuation methodology are unobservable and significant to the fair value measurement.

An asset or liability’s categorization within the valuation hierarchy is based upon the lowest level of input that is significant to the
fair value measurement.

There are three types of valuation approaches: a market approach, which uses observable prices and other relevant information that
is generated by market transactions involving identical or comparable assets or liabilities; an income approach, which uses valuation
techniques to convert future amounts to a single, discounted present value amount; and a cost approach, which is based on the amount
that currently would be required to replace the service capacity of an asset.

The following is a description of the valuation methodologies used for assets and liabilities measured at fair value on a recurring
basis, as well as the general classification of such assets and liabilities pursuant to the valuation hierarchy.

Cash equivalents
Cash equivalents include cash investments in money market funds and time deposits. Cash and cash equivalents invested in

affiliated money market funds totaled $289.6 million at December 31, 2010 (December 31, 2009: $465.1 million). Cash investments
in money market funds are valued under the market approach through the use of quoted market prices in an active market, which is the
net asset value of the underlying funds, and are classified within level 1 of the valuation hierarchy.
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Available-for-sale investments

Available-for-sale investments include amounts seeded into affiliated investment products, and investments in affiliated CLOs. Seed
money is valued under the market approach through the use of quoted market prices available in an active market and is classified
within level 1 of the valuation hierarchy; there is no modeling or additional information needed to arrive at the fair values of these
investments. Seed money investments are investments held in Invesco managed funds with the purpose of providing capital to the
funds during their development periods. CLOs are valued using an income approach through the use of certain observable and
unobservable inputs. Due to current liquidity constraints within the market for CLO products that require the use of unobservable
inputs, these investments are classified as level 3 within the valuation hierarchy.

Assets held for policyholders

Assets held for policyholders represent investments held by one of the company’s subsidiaries, which is an insurance entity that
was established to facilitate retirement savings plans in the U.K. The assets held for policyholders are accounted for at fair value
pursuant to ASC Topic 944, “Financial Services - Insurance,” and are comprised primarily of affiliated unitized funds. The assets are
measured at fair value under the market approach based on the quoted prices of the underlying funds in an active market and are
classified within level 1 of the valuation hierarchy. The policyholder payables are indexed to the value of the assets held for
policyholders.

Trading investments

Trading investments include investments held to hedge economically against costs the company incurs in connection with certain
deferred compensation plans in which the company participates, as well as trading and investing activities in equity and debt securities
entered into in its capacity as sponsor of UITs.

e Investments related to deferred compensation plans
Investments related to deferred compensation plans are primarily invested in affiliated funds that are held to hedge
economically current and non-current deferred compensation liabilities. Investments related to deferred compensation
plans are valued under the market approach through the use of quoted prices in an active market and are classified within
level 1 of the valuation hierarchy.

e UlIT-related equity and debt securities
At December 31, 2010, UIT-related equity and debt securities consisted of investments in corporate stock, UITs, and U.S.
state and political subdivision securities. Each is discussed more fully below.

o Corporate stock
The company temporarily holds investments in corporate stock for purposes of creating a UIT. Corporate stocks
are valued under the market approach through use of quoted prices on an exchange. To the extent these securities
are actively traded, valuation adjustments are not applied and they are categorized in Level 1 of the fair value
hierarchy; otherwise, they are categorized in Level 2.

o UlITs
The company may hold units of its sponsored UITs at period-end for sale in the primary market or secondary
market. Equity UITs are valued under the market approach through use of quoted prices on an exchange. Fixed
income UITs are valued using recently executed transaction prices, market price quotations (where observable),
bond spreads, or credit default swap spreads. The spread data used is for the same maturities as the underlying
bonds. If the spread data does not reference the issuers, then data that references comparable issuers is used. When
observable price quotations are not available, fair value is determined based on cash flow models with yield
curves, bond or single name credit default spreads, and recovery rates based on collateral value as key inputs.
Depending on the nature of the inputs, these investments are categorized as Level 1, 2, or 3.

o0 U.S. state and political subdivision securities
U.S. state and political subdivision (collectively ‘municipal’) securities are valued using recently executed
transaction prices, market price quotations (where observable), bond spreads, or credit default swap spreads. The
spread data used is for the same maturities as the underlying bonds. If the spread data does not reference the
issuers, then data that references comparable issuers is used. When observable price quotations are not available,
fair value is determined based on cash flow models with yield curves, bond or single name credit default spreads,
and recovery rates based on collateral value as key inputs. Depending on the nature of the inputs, these
investments are categorized as Level 1, 2, or 3.
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UIT-related financial instruments sold, not yet purchased, and derivative liabilities

The company uses U.S. Treasury futures, which are types of derivative financial instruments, to hedge economically fixed income
UIT inventory and securities in order to mitigate market risk. Open futures contracts are marked to market daily through earnings,
which is recorded in the company’s consolidated statement of income in other revenue, along with the mark-to-market on the
underlying trading securities held. Fair values of derivative contracts in an asset position are included in other assets in the company’s
consolidated balance sheet. Fair values of derivative contracts in a liability position are included in other liabilities in the company’s
consolidated balance sheet. These derivative contracts are valued under the market approach through use of quoted prices in an active
market and are classified within Level 1 of the valuation hierarchy. At December 31, 2010 there were 76 futures contracts with a
notional value of $9.3 million. Additionally, to hedge economically the market risk associated with equity and debt securities and
UITs temporarily held as trading investments, the company will hold short corporate stock, exchange-traded fund, or U.S. treasury
security positions. These transactions are recorded as financial instruments sold, not yet purchased and are included in other liabilities
in the company’s consolidated balance sheet. To the extent these securities are actively traded, valuation adjustments are not applied
and they are categorized in Level 1 of the fair value hierarchy; otherwise, they are categorized in Level 2.

Note payable
The note payable represents a payable linked to the aggregate amount of distributions proportional to Invesco's acquired ownership

interest in two consolidated real estate funds. As the underlying investments in the funds are carried at fair value (and are disclosed as
Level 3 assets in the fair value hierarchy table included in Note 20, "Consolidated Investment Products"), management elected the fair
value option for the note payable in order to offset the fair value movements recognized from the funds and has recorded the note
payable as a Level 3 liability. The fair value of the note payable represents its remaining principal balance adjusted for changes in
equity of the funds that is attributable to the company's ownership interest in the funds.
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The following table presents, for each of the hierarchy levels described above, the carrying value of the company’s assets and
liabilities, including major security type for equity and debt securities, which are measured at fair value on the face of the statement of
financial position as of December 31, 2010.

As of December 31, 2010
Quoted Prices in

Active Markets for Significant Other Significant
Fair Value Identical Assets Observable Inputs Unobservable Inputs
$ in millions Measurements (Level 1) (Level 2) (Level 3)

Current assets:
Cash equivalents:
Money market funds ..o 316.4 316.4 — —
Investments:*
Auvailable-for-sale:
SEEd MONEY....ccevveiieece e 99.5 99.5 — —
Trading investments:
Investments related to deferred

compensation plans.........ccccoeevevvivrvinennne 165.5 165.5 — —
UIT-related equity and debt securities:
Corporate stocK ........cccvvevvvviviiiceicrei 1.2 1.2 — —
UITS oo 4.0 4.0 — —
U.S. state and political subdivisions
SECUNTIES v 9.9 — 9.9 —
Assets held for policyholders ...........ccccceieee 1,295.4 1,295.4 — —
Total Current assets .......cocoeererenerenieiere e 1,891.9 1,882.0 9.9 —
Non-current assets:
Investments — available-for-sale*:
CLOS™ ™ ... 0.5 — — 0.5
Total assets at fair value............cccoevveiiieicinnnnns 1,892.4 1,882.0 9.9 0.5
Current liabilities:
Policyholder payables ... (1,295.4) (1,295.4) — —
UIT-related financial instruments sold, not yet
purchased:
Corporate eqUItIES .......cccvvvivrereeieriererie s (0.7) 0.7 — —
U.S. Treasury SECUritieS........ccccvvvvrivrvrernennnn — — — —
UIT-related derivative liabilities ............c.c..... (0.2) (0.1) — —
Non-current liabilities:
Note payable........cccoviiiineiiiece (18.9) — — (18.9)
Total liabilities at fair value ...........c.ccoocvneiinennn (1,315.1) (1,296.2) — (18.9)
* Current foreign time deposits of $28.2 million and other current investments of $0.5 million are excluded from this table. Other

non-current equity and cost method investments of $156.9 million and $7.0 million, respectively, are also excluded from this
table. These investments are not measured at fair value, in accordance with applicable accounting standards.

** The company adopted guidance now encompassed in ASC Topic 810 on January 1, 2010, resulting in the consolidation of
CLOs for which the company has an underlying investment of $23.3 million at December 31, 2010 (before consolidation). In
accordance with the standard, prior periods have not been restated to reflect the consolidation of these CLOs.
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The following table presents, for each of the hierarchy levels described above, the carrying value of the company’s assets and
liabilities that are measured at fair value as of December 31, 2009:

As of December 31, 2009
Quoted Prices in

Active Markets for Significant Other Significant
Fair Value Identical Assets Observable Inputs Unobservable Inputs
$ in millions Measurements (Level 1) (Level 2) (Level 3)

Current assets:
Cash equivalents:
Money market funds .........cccocerverennne, 498.6 498.6 — —
Investments:*
Available-for-sale:
Seed MONEY .....coeeieeriie e 74.8 74.8 — —
Trading investments:
Investments related to deferred

compensation plans...................... 84.6 84.6 — —
Assets held for policyholders................. 1,283.0 1,283.0 — —
Total current assets ........cooeevvereienercrennen 1,941.0 1,941.0 — —

Non-current assets:

Investments — available-for-sale:

(O 1 L 17.9 — — 17.9
Total assets at fair value...........ccccoeeeveennenne 1,958.9 1,941.0 — 17.9

Current liabilities:
Policyholder payables...........ccccoccvvvrennne (1,283.0) (1,283.0) — —
Total liabilities at fair value ...................... (1,283.0) (1,283.0) — —

*  Current foreign time deposits of $22.5 million and other current investments of $0.5 million are excluded from this table. Other
non-current equity method and other investments of $134.7 million and $4.8 million, respectively, are also excluded from this
table. These investments are not measured at fair value, in accordance with applicable accounting standards.

The following table shows a reconciliation of the beginning and ending fair value measurements for level 3 assets during the year
ending December 31, 2010, which are comprised solely of CLOs, and are valued using significant unobservable inputs:

Year Ended Year Ended

$ in millions December 31, 2010 December 31, 2009
BegiNNiNG DAIANCE. ......ccvie e e et 17.9 17.5
Adoption of guidance now encompassed in ASC TopiC 810%..........cccovevvereererievennse e (17.4) —
Beginning balance, as adjusted 0.5 175
Net unrealized gains and losses included in accumulated other comprehensive

INCOME/(I0SS)™ ™ ...ttt bbbttt b ettt b e et b e et b e et b et 0.1 6.4
PUIChASES NG ISSUANCES......c.veuirtirieiiitieeiest ettt bbbt e — —
Other-than-temporary impairment included in other gains and 10SSes, Net............ccccooevrenennen. — (5.2)
RETUIN OF CAPITALL.....c.eiviecie et (0.1) (0.8)
ENGING DAIANCE .....vcviiicice ettt sttt 0.5 17.9

*  The company adopted guidance now encompassed in ASC Topic 810 on January 1, 2010, resulting in the consolidation of CLOs
for which the company has an underlying investment of $23.3 million at December 31, 2010 (before consolidation). The
adjustment of $17.4 million in the table above reflects the elimination of the company’s equity interest upon adoption. In
accordance with the standard, prior periods have not been restated to reflect the consolidation of these CLOs.

**  Of these net unrealized gains and losses included in accumulated other comprehensive income/(loss), $0.1 million for the year
ended December 31, 2010 is attributed to the change in unrealized gains and losses related to assets still held at December 31,
2010.
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4. INVESTMENTS

The disclosures below include details of the company's investments. Investments held by consolidated investment products are
detailed in Note 20, "Consolidated Investment Products."

Current Investments

As of
December 31, December 31,
$ in millions 2010 2009
Available-for-sale investments:

R TCT=To T 0TV 99.5 74.8
Trading investments:

Investments related to deferred compensation Plans...........cccveverererienesiese s 165.5 84.6

UIT-related equity and debt SECUIILIES ....vivviviieeicec e s 15.1 —
FOrEIgN TIME GEPOSITS .....vevieeiiiteie ettt bbb bbbt bbbt 28.2 225
(O] 1 =] GRS 0.5 0.5
TOtAl CUIMTENT INVESTMENTS . ...eiiiiviieeieetii ettt e ettt e s et e e e e te e e e s ebeeeesatbeeessabeteesbaeeesasbesessbeesessbaeessssbesesns 308.8 182.4

Non-current Investments
As of
December 31, December 31,
$ in millions 2010 2009
Available-for-sale investments:

(O 1 LRI 0.5 17.9
EQUIty MEthOd INVESIMENTS.......c.oiiiiiieiree ettt 156.9 134.7
(@11 1< PR 7.0 4.8
Total NON-CUITENT INVESTMENTS .....eeiiviiiiiieiee st e e e ettt e s ete e e s st ae e s s esbeessesbesesssbaeesssbbesesassssssssbesessbbssesnes 164.4 157.4

The portion of trading gains and losses for the year ended December 31, 2010, that relates to trading securities still held at
December 31, 2010, was a $8.6 million net gain (December 31, 2009: a $18.6 million net gain).

Realized gains and losses recognized in the income statement during the year from investments classified as available-for-sale are
as follows:

2010 2009 2008
Proceeds Gross Gross Proceeds Gross Gross Proceeds Gross Gross
from Realized Realized from Realized Realized from Realized Realized
$ in millions Sales Gains L osses Sales Gains L osses Sales Gains L osses
Current available-for-sale
INVEStMENES.......oooveeeeeeeeereereneeae 64.5 9.9 (1.3) 47.5 45  (1.6) 73.9 1.6  (17)
Non-current available-for-sale
INVESIMENTS....covviiveiiece e, 0.2 — — 2.2 14 — 10.6 7.4 —

Upon the sale of available-for-sale securities, net realized gains of $8.6 million, $4.3 million and $7.3 million were transferred from
accumulated other comprehensive income into the Consolidated Statements of Income during 2010, 2009, and 2008, respectively. The
specific identification method is used to determine the realized gain or loss on securities sold or otherwise disposed.
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Gross unrealized holding gains and losses recognized in other accumulated comprehensive income from available-for-sale
investments are presented in the table below:

December 31, 2010 December 31, 2009
Gross Gross Gross Gross
Unrealized Unrealized Unrealized  Unrealized
Holding Holding Fair Holding Holding Fair
$ in millions Cost Gains Losses Value Cost Gains Losses Value
Current:

SEEA MONEY ..o 89.6 10.6 (0.7) 995 74.7 5.9 (5.8) 748
Current available-for-sale investments ....... 89.6 10.6 0.7) 99.5 74.7 5.9 (5.8) 74.8
Non-current:

CLOS™ it 0.3 0.2 — 0.5 12.6 5.3 — 17.9
Non-current available-for-sale

INVESTMENES: .o 0.3 0.2 — 0.5 12.6 5.3 — 17.9
89.9 10.8 (0.7)  100.0 87.3 11.2 (5.8) 92.7

*  The company adopted guidance now encompassed in ASC Topic 810 on January 1, 2010, resulting in the consolidation of CLOs
for which the company has an underlying investment of $23.3 million at December 31, 2010 (before consolidation). In
accordance with the standard, prior periods have not been restated to reflect the consolidation of these CLOs.

Available-for-sale debt securities as of December 31, 2010, by maturity, are set out below:

Available-for-Sale

$ in millions (Fair Value)
LESS thAN ONE VB ......eiveieeeieeeicie ettt ettt et e e et e besrestesneene e e e e eeeseenreaneaneas —

L@ Lo (oI LYY £ S SS —

N (o (=T a 1Y/ =T: TS 0.5
Greater than T8N YEAIS .......oiiiiieecre bbbt —
Total aVailable-TOr-SalE ..........ccciiiie e e 0.5

The following table provides the breakdown of available-for-sale investments with unrealized losses at December 31, 2010:

Less Than 12 Months 12 Months or Greater Total
Gross Gross Gross
Unrealized Unrealized Unrealized
$ in millions Fair Value Losses Fair Value Losses Fair Value Losses
Seed money (40 funds) .....c.cceevevvevvcrierienn. 0.4 — 5.7 0.7) 6.1 0.7)

The following table provides the breakdown of available-for-sale investments with unrealized losses at December 31, 2009:

Less Than 12 Months 12 Months or Greater Total
Gross Gross Gross
Unrealized Unrealized Unrealized
$in millions Fair Value Losses Fair Value Losses Fair Value Losses
Seed money (44 funds) ........cccoevveveiennennn. 5.7 (0.3) 25.1 (5.5) 30.8 (5.8)

The company recorded other-than-temporary impairment charges (OTTI) on seed money investments of $6.7 million in 2010
(2009: $3.0 million). The gross unrealized losses of seed money investments were primarily caused by declines in the market value of
the underlying funds and foreign exchange movements. After conducting a review of the financial condition and near-term prospects
of the underlying securities in the seeded funds as well as the severity and duration of the impairment, the company does not consider
its remaining gross unrealized losses on these securities to be other-than-temporarily impaired. The securities are expected to recover
their value over time and the company has the intent and ability to hold the securities until this recovery occurs.
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As discussed in Note 1, “Accounting Policies,” the company adopted guidance now encompassed in ASC Topic 320, on April 1,
2009. Upon adoption, the company recorded a cumulative effect adjustment of $1.5 million to the April 1, 2009, opening balance of
retained earnings with a corresponding adjustment to accumulated other comprehensive income, representing the non-credit
component of previously-recognized OTTI. During the year ended December 31, 2010, there were no charges to other comprehensive
income from other-than-temporary impairment related to non-credit related factors. A rollforward of the cumulative credit-related
other-than-temporary impairment charges recognized in earnings for which some portion of the impairment was recorded in other
comprehensive income is as follows:

Year ended December Nine months ended
In millions 31, 2010 December 31, 2009*
Beginning DAlaNCe. .........coiiiii 18.8 17.1
Adoption of guidance now encompassed in ASC Topic 810**...........ccocevvrvrviirriennenn (18.0) —
Beginning balance, as adjuSted ...........ccoiiiiiriiiieie e s 0.8 17.1
Additional credit losses recognized during the period related to securities for
which:
No OTTI has been previously recognized...........cocoiiiiiieiinieee e — —
OTTI has been previously reCOgNIZEd.........cccoviveieiieicie e — 1.7
ENAING DAIANCE. .....ccuiiiieciceec et ene s 0.8 18.8

*  The guidance now encompassed in ASC Topic 320 was effective on April 1, 2009. Credit-related OTTI recorded in other gains
and losses, net, on the Consolidated Statement of Income during the year ended December 31, 2009 was $5.2 million.

**  The company adopted guidance now encompassed in ASC Topic 810 on January 1, 2010, resulting in the consolidation of
CLOs for which the company has an underlying investment of $23.3 million at December 31, 2010 (before consolidation). Of
the $18.8 million cumulative credit-related OTTI balance at January 1, 2010, $18.0 million relates to CLOs that were
consolidated into the company’s Consolidated Balance Sheet, resulting in the elimination of our equity interest.

The company owns 100% of the voting control of its subsidiary entities, directly or indirectly, with the exception of the following
entities, which are consolidated with resulting noncontrolling interests:

Country of
Name of Company Incorporation % Voting Interest Owned
India Asset Recovery Management Limited.........cccocovvivrviieeiieieeiene s India 80.1%

Following are the company’s investments in joint ventures and affiliates, which are accounted for using the equity method and are
recorded as non-current investments on the Consolidated Balance Sheets:

Country of
Name of Company Incorporation % Voting Interest Owned
Invesco Great Wall Fund Management Company Limited...........ccccevvevevineninie e China 49.0%
Huaneng Invesco WLR Investment Consulting Company Limited............ccccovvvviiviiveiiiienennns China 50.0%
POCZEYIION — ARKA ...ttt e et e et e st et e be s b e s teeteene e ae e e tenrea Poland 29.3%

Undistributed earnings from equity method investees have not been a material restriction on the company’s ability to pay dividends
to shareholders. Equity method investments also include the company’s investments in various of its sponsored private equity, real
estate and other investment entities. The company’s investment is generally less than 5% of the capital of these entities. These entities
include variable interest entities for which the company has determined that it is not the primary beneficiary and other investment
products structured as partnerships for which the company is the general partner and the other limited partners possess either
substantive kick-out, liquidation or participation rights. See Note 20, “Consolidated Investment Products,” for additional information.
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5. PROPERTY AND EQUIPMENT

Changes in property and equipment balances are as follows:

Technology and Other Land and Work In Leasehold
$ in millions Equipment Software Buildings* Process Improvements Total
Cost:
January 1, 2010......ccccovvvvivierreiennn, 282.5 231.3 72.5 115 141.3 739.1
Foreign exchange........cccoceeevvvvvinnnns, 1.7 (1.1) (1.4) (0.2) 1.3 0.4
Additions™™ ..., 10.0 7.4 1.0 78.2 35 100.1
Transfers ..., 28.3 28.6 — (70.0) 13.1 —
Disposals.......cccovreininiinenesene, (4.1 (0.1) — — — (4.2)
December 31, 2010.......ccccovveiriennnns, 3184 266.1 72.1 19.6 159.2 835.4
Accumulated depreciation:
January 1, 2010.....ccccccevvivierinnniennn, (245.5) (165.3) (7.5) — (100.1) (518.4)
Foreign exchange.........cccccooevenennennn, (2.1) 0.8 0.3 — (1.4) (2.4)
Depreciation expense........ccoceeeeeenne, (18.2) (19.6) (1.2) — (7.4) (46.4)
DisSposalS......c..cccvveveeiieieneie s, 4.1 0.1 — — — 4.2
December 31, 2010 ......cccccevvrvrrennns, (261.7) (184.0) (8.4) — (108.9) (563.0)
Net book value:
December 31, 2010 ......cccccevvrirrennns, 56.7 82.1 63.7 19.6 50.3 2724
Cost:
January 1, 2009.......ccccovivieininnennnn, 270.2 191.9 65.0 11.6 132.6 671.3
Foreign exchange........cccoceeeveninnieans, 7.9 4.9 6.6 — 5.0 24.4
Additions ..o, 8.1 5.2 0.9 35.0 3.8 53.0
Transfers ..., 3.3 29.5 — (35.1) 2.3 —
DisSposalS......ccccveveeerierienere e, (7.0) (0.2) — — (2.4) (9.6)
December 31, 2009..........cceevvrennns, 282.5 231.3 725 115 141.3 739.1
Accumulated depreciation:
January 1, 2009........cccvviininiiinennnn, (233.2) (146.3) (5.9 — (80.6) (466.0)
Foreign exchange..........ccoceveeinennns, (7.7) (4.0) (0.7) — (4.3) (16.7)
Depreciation exXpense.........c.ceeveennens, (11.6) (15.0) (0.9 — (17.5) (45.0)
DisSposals.......ccveereeieieiee e, 7.0 — — — 2.3 9.3
December 31, 2009..........ccoceevrennnne, (245.5) (165.3) (7.5) — (100.1) (518.4)
Net book value:
December 31, 2009..........ccoceevrennne, 37.0 66.0 65.0 115 41.2 220.7

* Included within land and buildings are $33.2 million at December 31, 2010 (2009: $33.7 million) in non-depreciable land
assets.

** Included within additions is $5.4 million at December 31, 2010 related to the acquired businesses.
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6. INTANGIBLE ASSETS

The following table presents the major classes of the company’s intangible assets at December 31, 2010 and 2009:

Weighted

$ in millions Average

Gross Book Accumulated Net Book Amortization
December 31, 2010 Value Amortization Value Period (years)
Management contracts — indefinite-lived.........cc.ccoccoveveniiniiinnns 1,161.7 N/A 1,161.7 N/A
Management contracts — finite-lived..........ccccoeoniniiiiiiciicns 199.7 (87.0) 112.7 9.0
Customer relationSNiPsS........ccoevviiiiiiiee e, 40.0 (1.9) 38.1 12.0
Distribution agreements ........cocooiieiireiieie e 17.0 (2.5) 145 4.0
Trademarks / Trade NAMES ........ccveieirieie e 13.0 (3.8) 9.2 2.0
OENET 1.ttt 3.6 (2.6) 1.0 6.1
TOtAl oo 1,435.0 (97.8) 1,337.2 8.8
December 31, 2009
Management contracts — indefinite-lived.........c..cccccoveviiiiiiinnns 110.6 N/A 110.6 N/A
Management contracts — finite-lived...........c.ccoovvvvviiieicreccnic s 103.4 (75.8) 27.6 9.3
OBNET 1., 2.8 (1.9) 0.9 5.0
TOtAl <o 216.8 (77.7) 139.1 9.0

The acquisitions of Morgan Stanley’s retail asset management business, including Van Kampen Investments on June 1, 2010,
Concord Capital on August 16, 2010, and AIG Asia Real Estate on December 31, 2010, collectively added $173.1 million of finite-
lived intangible assets at their respective acquisition dates.

Where evidence exists that the underlying management contracts have a high likelihood of continued renewal at little or no cost to
the company, the intangible asset is assigned an indefinite life. The acquisition of Morgan Stanley’s retail asset management business,
including Van Kampen Investments, added $1,047.0 million of indefinite-lived intangible assets to the company’s Consolidated
Balance Sheet at June 1, 2010, also as discussed in Note 2, “Business Combination and Integration,” above. Indefinite-lived intangible
assets primarily relate to management contracts and related rights to manage the assets acquired during the June 1, 2010 acquisition.
The 2010, 2009 and 2008 annual impairment reviews of indefinite-lived intangible assets determined that no impairment existed at the
respective review dates.

Amortization expense was $30.3 million during the year ended December 31, 2010 (2009: $12.6 million) and is included within
General and Administrative expenses in the Consolidated Statements of Income. Estimated amortization expense for each of the five
succeeding fiscal years based upon the company’s intangible assets at December 31, 2010 is as follows:

Years Ended December 31,

$ in millions

0 TSP O T U TP PR PSPPI 34.6
2002 .. R R R E R R R R e R R e e R R R R R b e e E e 27.1
2003 e E R R R R a R R R R e R R e e R e AR AR R e R b e b e r e E e 23.8
2004 ..o E e e E R R R e R R e e E R R R R bR R E et 18.3
2005 R R R R R E R R s 16.0

7. GOODWILL

The table below details changes in the goodwill balance:

Gross Book  Accumulated Net Book
$ in millions Value Impairment Value
JANUANY 1, 2000 ..t bbb bbbttt b bbbt et e e b e 6,484.2 (16.6) 6,467.6
BUSINESS COMDINALIONS.......cueiiiiicciccee sttt sre e re e nns 440.0 — 440.0
FOrEIgN EXCNANGE ... .oveiteie ettt st et e s be et e e se e e e ae st e sbesbeeteereenneneas 72.6 — 72.6
DECEMDBEE 31, 2010 .. uiiiiiie ettt b e et e b et e re e re e nre e reeareaaes 6,996.8 (16.6) 6,980.2
JANUANY 1, 2009 ......ciueieieeeee et b e bbbt h et et e e bbbt b e e b e 5,983.4 (16.6) 5,966.8
BUSINESS COMDINALIONS. ......cuiiiitieiiieiie et e ettt e ae e e e e se e e et e eesbestesaeereeseeneenens 34.2 — 34.2
O =T o =D (ol T o PSSR 466.6 — 466.6
DeCeMDBEE 31, 2009 ... ittt e et et e et e e ste e re e nreere e aaes 6,484.2 (16.6) 6,467.6




The acquisitions of Morgan Stanley’s retail asset management business, including Van Kampen Investments, Concord Capital, and
AIG Asia Real Estate collectively added $399.6 million to the company’s Consolidated Balance Sheet at their respective acquisition
dates. The 2010 earn-out calculations related to the 2006 acquisition of W.L. Ross & Co. resulted in an addition to goodwill of $40.4
million (2009 earn-out goodwill addition: $34.2 million). See Note 19, "Commitments and Contingencies," for additional information.

The 2010, 2009 and 2008 annual impairment reviews determined that no impairment existed at the respective review dates.
Separately, due to deteriorating market conditions, interim impairment tests were performed at October 31, 2008, and March 31, 2009.
These interim tests also concluded that no impairment had occurred. As each test concluded that the fair value was above the carrying
value, there was no need to proceed to step two of the goodwill impairment test, which would have required separately valuing each
class of asset and liability. Following the March 31, 2009 interim test, general market conditions improved and the company did not
identify the need for further interim tests during 2009, as no indicators of impairment existed. No interim impairment tests were
deemed necessary during 2010.

8. OTHER CURRENT LIABILITIES

The table below details the components of other current liabilities:

$ in millions 2010 2009
AcCruals and Other TADIIITIES ........co.oiiiiie ettt se bbbttt s e e bbb 182.5 110.4
CompPensation AN DENETILS .........eiiiie bbbttt ettt b e b bt et et e b e e e b e b seeneas 36.4 45.1
Accrued bonus and deferred COMPENSALION .........cc.ciiiiiiiiiiie et e e sr e te s e esae e eseeseeseesresreaneas 365.3 239.2
y Aot oT 0] 1 3 o= 1= o] RSSO 302.5 148.1
L@ 1 1= OSSOSO 19.0 17.1
Other CUITENT TIADTHTIES ... ..ttt sttt bbbt st r e 905.7 559.9
9. DEBT

The disclosures below include details of the company’s debt. Debt of consolidated investment products is detailed in Note 20,
“Consolidated Investment Products.”

December 31, 2010 December 31, 2009
Carrying Carrying

$ in millions Value Fair Value Value Fair Value
Unsecured Senior Notes*:

5.625% — due APril 17, 2012 ......ooiieieiececeeeeee e 215.1 223.7 215.1 227.0
5.375% — due February 27, 2013 ........oocoiiviieieiieienene e 333.5 335.2 333.5 343.4
5.375% — due December 15, 2014 .......cccoeceeiiieecee e 197.1 210.4 197.1 195.1
Floating rate credit facility terminated May 24, 2010.........c.ccccveervrvrnnnnn — — — —
Floating rate credit facility expiring May 23, 2013 .......cccccoiiiiniiineienenn 570.0 570.0 — —
TOtal AEDT... .o 1,315.7 1,339.3 745.7 765.5
Less: current maturities of total debt............coocvviiiciiii i — — — —
LoNG-term deBt ..o 1,315.7 1,339.3 745.7 765.5

*  The company’s Senior Note indentures contain certain restrictions on mergers or consolidations. Beyond these items, there are no
other restrictive covenants in the indentures.

The fair market value of the company’s Senior Notes was determined by market quotes provided by Bloomberg. In the absence of an
active market, the company relies upon the average price quoted by brokers for determining the fair market value of the debt. The
level of trading, both in number of trades and amount of Senior Notes traded, has increased to a level that the company believes
market quotes to be a reasonable representation of the current fair market value of the Senior Notes. Due to the short-term nature of
the credit facility and the variable interest rate, the fair value of the outstanding balance approximates its carrying value.
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Analysis of Borrowings by Maturity:

$ in millions December 31, 2010
0 SRR —
20002 e e e e e e b e e e e abe e tee e bt e o te e ettt A Eeeaate e oA EeeaRteeaReeeaAbe e e ReeaR bt e e reeaateeateeanreeareeanres 215.1
0 ) S RSP SUPRRO 903.5
0 O O OUPRRO 197.1
LA (=TT ] SO PO RRRPRRTROTRPRI —
B0 ]2 LI 1= o] PSP SOSR 1,315.7

On May 24, 2010, the company terminated its existing $500.0 million credit facility and entered into a new $1,250.0 million credit
facility. Amounts borrowed under the credit facility are repayable at maturity on May 23, 2013.

At December 31, 2010, the outstanding balance on the credit facility was $570.0 million and the weighted average interest rate on
the credit facility was 1.371%. Borrowings under the credit facility will bear interest at (i) LIBOR for specified interest periods or (ii)
a floating base rate (based upon the highest of (a) the Bank of America prime rate, (b) the Federal Funds rate plus 0.50% and (c)
LIBOR for an interest period of one month plus 1.00%), plus, in either case, an applicable margin determined with reference to the
company’s credit ratings and specified credit default spreads. Based on credit ratings as of December 31, 2010 of the company and
such credit default spreads, the applicable margin for LIBOR-based loans was 1.075% and for base rate loans was 0.075%. In
addition, the company is required to pay the lenders a facility fee on the aggregate commitments of the lenders (whether or not used)
at a rate per annum which is based on the company’s credit ratings. Based on credit ratings as of December 31, 2010, the annual
facility fee was equal to 0.30%.

The credit agreement governing the credit facility contains customary restrictive covenants on the company and its subsidiaries.
Restrictive covenants in the credit agreement include, but are not limited to: prohibitions on creating, incurring or assuming any liens;
entering into certain restrictive merger arrangements; selling, leasing, transferring or otherwise disposing of assets; making a material
change in the nature of the business; making material amendments to organic documents; making a significant accounting policy
change in certain situations; entering into transactions with affiliates; incurring certain indebtedness through the non-guarantor
subsidiaries. Many of these restrictions are subject to certain minimum thresholds and exceptions. Financial covenants under the credit
agreement include: (i) the quarterly maintenance of a debt/EBITDA ratio, as defined in the credit agreement, of not greater than
3.25:1.00 through December 31, 2011, and not greater than 3.00:1.00 thereafter, (ii) a coverage ratio (EBITDA, as defined in the
credit agreement/interest payable for the four consecutive fiscal quarters ended before the date of determination) of not less than
4.00:1.00.

The credit agreement governing the credit facility also contains customary provisions regarding events of default which could result
in an acceleration or increase in amounts due, including (subject to certain materiality thresholds and grace periods) payment default,
failure to comply with covenants, material inaccuracy of representation or warranty, bankruptcy or insolvency proceedings, change of
control, certain judgments, ERISA matters, cross-default to other debt agreements, governmental action prohibiting or restricting the
company or its subsidiaries in a manner that has a material adverse effect and failure of certain guaranty obligations.

The lenders (and their respective affiliates) may have provided, and may in the future provide, investment banking, cash
management, underwriting, lending, commercial banking, leasing, foreign exchange, trust or other advisory services to the company
and its subsidiaries and affiliates. These parties may have received, and may in the future receive, customary compensation for these
services.

The company maintains approximately $35.5 million in letters of credit from a variety of banks. The letters of credit are generally
one-year automatically-renewable facilities and are maintained for various commercial reasons. Approximately $19.5 million of the
letters of credit support office lease obligations, and $12.2 million supports the Canada Revenue Authority assessments discussed in
Note 19, "Commitments and Contingencies."
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10. SHARE CAPITAL

Movements in the number of common shares and common share equivalents issued are represented in the table below:

Year Ended Year Ended Year Ended
In millions December 31, 2010 December 31, 2009 December 31, 2008
Common shares issued — beginning balance...........cccccocvvivviviiv e 459.5 426.6 424.7
ISSUE OF NEW SNAES ...t 30.9 32.9 1.9
Common shares issued — ending balance.........ccccovveverevivninsie s 490.4 459.5 426.6
Less: Treasury shares for which dividend and voting rights do not apply..... (30.3) (28.1) (40.7)
Common shares OULStANAING .......ccveveiereicre e 460.1 431.4 385.9

Common Shares of Invesco Ltd.

On June 1, 2010, Invesco acquired Morgan Stanley’s retail asset management business, including Van Kampen Investments. In
connection with this transaction, Invesco issued to Morgan Stanley 19,212 shares of Series A convertible participating preferred stock
(“participating preferred shares™). Each participating preferred share was convertible into 1,000 common shares upon transfer of the
shares by Morgan Stanley to an unrelated third party. Each participating preferred share participated in dividends on a basis equal to
common shares. The participating preferred shares were non-voting except as otherwise provided by applicable law and benefit from a
liquidation preference of $0.01 per share. In November 2010, Morgan Stanley sold its 30.9 million shares, as converted, to unrelated
third parties, resulting in the conversion of the participating preferred shares outstanding into common shares outstanding.

On May 26, 2009, the company issued 32.9 million shares in a public offering that produced gross proceeds of $460.5 million
($441.8 million net of related expenses).

Treasury Shares

During the year ended December 31, 2010, the company repurchased 9.4 million shares in the market at a cost of $192.2 million
(2009: no shares were repurchased). Separately, an aggregate of 1.9 million shares were withheld on vesting events during the year
ended December 31, 2010 to meet employees’ withholding tax obligations (2009: 1.6 million shares). The carrying value of these
shares withheld was $47.9 million (2009: $22.9 million). Approximately $1.2 billion remained authorized under the company’s share
repurchase plan at December 31, 2010 (2009: $1.4 billion).

Treasury shares include shares held related to certain employee share-based payment programs. These shares include shares
previously held in the Invesco Employee Share Option Trust and the Invesco Global Stock Plan Trust. The Invesco Global Stock Plan
Trust was terminated in December 2008, and at December 31, 2009, the Invesco Employee Share Option Trust held no company
shares. The shares formerly held by both the Invesco Global Stock Plan Trust and the Invesco Employee Share Option Trust are now
held by the company, the transfers having no accounting implications for the company. These shares are accounted for under the
treasury stock method.

There were no waived dividends for the trustees of the Employee Share Option Trust in 2010 (2009: $3.9 million; 2008: $5.0
million). As the Global Stock Plan Trust was terminated in December 2008, there were no waived dividends for this Trust in 2010 and
2009 (2008: $4.5 million).

Movements in Treasury Shares comprise:

Year Ended Year Ended Year Ended
In millions December 31, 2010 December 31, 2009 December 31, 2008
Beginning balance..........c.ccoviiiiiii 40.2 50.7 45.6
Acquisition of COMMON SNAIES..........coeiiiriiie e 11.3 1.6 12.6
Distribution of coOmmON SAresS..........cccoeiiineineiee e (7.0) (7.5) (4.4)
Common shares distributed to meet option eXercisesS........ccveevereereeruenn (1.8) (4.6) (3.1)
ENdiNg DalanCe. ........ooiiiiiiiiice e 42.7 40.2 50.7
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Total treasury shares at December 31, 2010 were 42.7 million (2009: 40.2 million), including 12.4 million unvested restricted stock
awards (2009: 12.1 million) for which dividend and voting rights apply. The market price of common shares at the end of 2010 was
$24.06. The total market value of the company’s 42.7 million treasury shares was $1,027.4 million on December 31, 2010.

11. OTHER COMPREHENSIVE INCOME/(LOSS)

The components of accumulated other comprehensive income/(loss) at December 31 were as follows:

$ in millions 2010 2009 2008

Net unrealized gains/(losses) on available-for-sale investments. ...........cccooeieiiiiiiiiencce e, 10.1 5.4 (7.7)
Tax on unrealized gains/(losses) on available-for-sale iNVeStMENtS ...........ccoovieieneicic i, (2.4) (1.6) 0.1
Accumulated other comprehensive income/(loss) of equity method investments ............cccccceniae 2.9 — —

Cumulative foreign currency translation adjuStMENtS..........ccccvveiiiieiieeieiene e e 524.6 442.0 (46.3)
Tax on cumulative foreign currency translation adjustments ...........ccocvvvviviircrercrie s 2.0 2.0 1.3
Employee benefit plan liability adjuStmeNtS........cccocvviviriieeice e (55.8) (74.5) (59.4)
Tax on employee benefit plan liability adjuStMENTS.........cvcvveieiirie i 14.1 20.3 16.2
Total accumulated other comprehensive iNCOME/(10SS) .......coeveireiiiieiie e 495.5 393.6 (95.8)

Total other comprehensive income/(loss) details are presented below.

$ in millions 2010 2009 2008
Net income, including gains and losses attributable to noncontrolling interests.........c..ccccceevenin. 636.8 209.3 421.0
Adoption of guidance now encompassed in ASC TOPIC 320........cccccviiririeniereiene e — (1.5) —
Unrealized holding gains and losses on available-for-sale investments™ .............cccccocvevvivnennene, 115 10.6 (33.3)
Tax on unrealized holding gains and losses on available-for-sale investments............ccccccccevvenne. 2.7) (2.8) 3.2
Comprehensive income of equity method INVESIMENTS........ccvcviviirieieeie e 2.9 — —
Reclassification adjustments for net (gains) and losses on available-for-sale investments

INCIUEd IN NELINCOME ...ttt bbbt srere (1.6) 4.0 24.0
Tax on reclassification adjustments for gains (losses) on available-for-sale investments

INCIUTEd IN NEEINCOIME ...ttt sr e eb e ere s 19 11 (0.9)
Foreign currency translation adjuStmentsS™ ™ ...........oooiiiiiii i 77.3 488.3 (1,034.2)
Tax on foreign currency translation adjuStMENTS ..........ccooiiiiiiiiiiiee e — 0.7 (5.0)
Adjustments to employee benefit plan liability ... 18.7 (15.1) (0.3)
Tax on adjustments to employee benefit plan liability............ccoceveviiiini i, (6.2) 4.1 (1.4)
Total other comprehensive INCOME/(10SS) ......viveieierierest e 738.6 698.7 (626.9)

* The company adopted guidance now encompassed in ASC Topic 810 on January 1, 2010, resulting in the consolidation of
certain CLOs. Upon adoption, accumulated other comprehensive income was reduced by $5.2 million, as accumulated net
unrealized gains at January 1, 2010 relating to the company’s investments in certain CLOs were reclassified into retained
earnings upon their consolidation.

** Included in this amount are net losses of $5.3 million for the year ended December 31, 2010 related to foreign currency
translation adjustments attributable to consolidated investment products. Such amounts form part of the company’s total
comprehensive income but are reclassified from accumulated other comprehensive income into retained earnings appropriated
for investors in consolidated investment products.
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12. SHARE-BASED COMPENSATION

The company issues equity-settled share-based awards to certain employees, which are measured at fair value at the date of grant,
in accordance with ASC Topic 718, "Compensation - Stock Compensation.” The fair value determined at the grant date is expensed,
based on the company's estimate of shares that will eventually vest, on a straight-line or accelerated basis over the vesting period. The
initial forfeiture rate applied to most grants is 5% per year, based upon the company's historical experience with respect to employee
turnover. Fair value for share awards representing equity interests identical to those associated with shares traded in the open market is
determined using the market price at the grant date. Fair value is measured by use of the Black Scholes valuation model for certain
share awards that do not include dividend rights, and fair value was measured by use of a stochastic model (a lattice-based model) for
share option awards.

The company recognized total expenses of $117.8 million, $90.8 million and $97.7 million related to equity-settled share-based
payment transactions in 2010, 2009 and 2008, respectively. The total income tax benefit recognized in the Consolidated Statements of
Income for share-based compensation arrangements was $35.0 million for 2010 (2009: $28.6 million; 2008: $32.1 million).

Cash received from exercise of share options granted under share-based compensation arrangements was $19.6 million in 2010
(2009: $80.0 million; 2008: $79.8 million). The total tax benefit realized from share options exercises was $4.1 million in 2010 (20009:
$5.2 million; 2008: $11.2 million).

Share Awards

Share awards are broadly classified into two categories: time-vested and performance-vested. Share awards are measured at fair
value at the date of grant and are expensed, based on the company’s estimate of shares that will eventually vest, on a straight-line or
accelerated basis over the vesting period.

Time-vested awards vest ratably over or cliff-vest at the end of a period of continued employee service. Performance-vested awards
cliff-vest at the end of or vest ratably over a defined vesting period of continued employee service upon the company’s attainment of
certain performance criteria, generally the attainment of cumulative earnings per share growth targets at the end of the vesting period
reflecting a compound annual growth rate of between 10.0% and 15.0% per annum during a three-year period. Time-vested and
performance-vested share awards are granted in the form of restricted share awards (RSASs) or restricted share units (RSUSs).
Dividends accrue directly to the employee holder of RSAs, and cash payments in lieu of dividends are made to employee holders of
certain RSUs. There is therefore no discount to the fair value of these share awards at their grant date. Movements on share awards
priced in Pounds Sterling prior to the company’s primary share listing moving to the New York Stock Exchange from the London
Stock Exchange, which occurred on December 4, 2007, in connection with the redomicile of the company from the U.K. to Bermuda,
are detailed below:

2010 2009 2008
Weighted Average
Time- Performance- Grant Date Fair Time- Performance- Time- Performance-

Millions of shares, except fair values Vested Vested Value (£ Sterling) Vested Vested Vested Vested
Unvested at the beginning of year............. 5.4 2.0 11.24 10.2 6.0 15.2 6.2
Forfeited during the year............ccccceevevnne. (0.2) (1.4) 12.07 (0.3) (0.3) 0.7) (0.2)
Modification of share-based payment

AWAITS™ ..o — — — — (1.4) — —
Vested and distributed during the year...... (2.0) (0.5) 10.01 (4.5) (2.3) (4.3) (0.1)
Unvested at the end of the year................. 3.3 0.1 11.80 5.4 2.0 10.2 6.0

*  During the year ended December 31, 2009, the company modified the terms of 1.4 million equity-settled share-based payment
awards such that the awards are now deferred cash awards. As a result of this modification, $13.0 million was reclassified out of
additional paid in capital and into other current and non-current liabilities on the Consolidated Balance Sheet during the year.
There was no impact to the Consolidated Statement of Income or earnings per share as a result of this modification.
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Subsequent to the company’s primary share listing moving to the New York Stock Exchange, shares are now priced in U.S. dollars.
Movements on share awards priced in U.S. dollars are detailed below:

Year ended December 31, 2010 Year ended December 31, 2009
Weighted Average Weighted Average

Time- Grant Date Time- Grant Date

Vested Fair Value ($) Vested Fair Value ($)
Millions of shares, except fair values
Unvested at the beginning of period .........c..cccoccevvienins 11.6 15.24 35 26.64
Granted during the period..........c.cccovvevevevciieiieninieenens 10.6 19.11 8.9 1151
Forfeited during the period ........c.ccccovevevevevevcninininnns 0.3) 19.36 (0.2) 17.27
Vested and distributed during the period ...................... (4.5) 16.04 (0.7) 24.98
Unvested at the end of the period............ccoceoviniinene 174 17.25 11.6 15.24

All share awards outstanding at December 31, 2010, had a weighted average remaining contractual life of 1.54 years. The total fair
value of shares that vested during 2010 was $125.3 million (2009: $130.2 million; 2008: $138.3 million). The weighted average fair
value at the date of grant of the historical Pound Sterling vested and distributed share awards was £10.01 (2009: £7.87; 2008: £7.52).
The weighted average fair value at the date of grant of the U.S. dollar vested and distributed share awards was $16.04.

At December 31, 2010, there was $221.2 million of total unrecognized compensation cost related to non-vested share awards; that
cost is expected to be recognized over a weighted average period of 3.4 years.

Share Options

The company has not granted share option awards since 2005. All share options awards, therefore, were granted prior to the
December 4, 2007, redomicile from the United Kingdom to Bermuda and relisting from the London Stock Exchange (where the
predecessor company's ordinary shares traded in Pounds Sterling) to the New York Stock Exchange (where the company's common
shares now trade in U.S. Dollars). The company maintains its two historical share option plans which have outstanding share options:
The 2000 Share Option Plan and the No. 3 Executive Share Option Scheme. All remaining outstanding share option awards were fully
vested and were expensed by the company over the applicable vesting periods (the latest of which ended prior to December 31, 2008).
At the time of their grants, the exercise prices of the share options were denominated in the company's trading currency, which was the
Pound Sterling. The company did not change the accounting for share options at the redomicile/relisting date, because the share
options were not modified at that date. The exercise price remains in Pounds Sterling and was not changed to U.S. Dollars. Therefore,
upon exercise of the share options, the Pound Sterling exercise price will be converted into U.S. Dollars using the spot foreign
exchange rate in effect on the exercise date. Upon the exercise of share options, the company either issues new shares or can utilize
shares held in treasury (see Note 10, “Share Capital”) to satisfy the exercise.

The share option plans provided for a grant price equal to the quoted market price of the company’s shares on the date of grant. If
the options remain unexercised after a period of 10 years from the date of grant, the options expire. Furthermore, options are forfeited
if the employee leaves the company before the options vest. All options outstanding at December 31, 2010 were exercisable and had a
range of exercise prices from £6.39 to £28.80, and weighted average remaining contractual life of 2.20 years. The total intrinsic value
of options exercised during the years ended December 31, 2010, 2009, and 2008, was $18.5 million, $20.7 million, and $41.4 million,
respectively. At December 31, 2010, the aggregate intrinsic value of options outstanding and options exercisable was $63.3 million.
The market price of the company’s common stock at December 31, 2010 was $24.06 (December 31, 2009: $23.49).

Changes in outstanding share option awards are as follows:

2010 2009 2008
Weighted Weighted Weighted
Average Average Average
Exercise Price Exercise Price Exercise Price

Millions of shares, except prices Options (£ Sterling) Options (£ Sterling) Options (£ Sterling)
Outstanding at the beginning of year .................. 16.4 14.99 23.1 14.06 29.7 12.97
Forfeited during the year.............cc..coccoevevvrevenn, (3.9) 21.90 (2.1) 15.15 (1.6) 14.19
Exercised during the year...........cccccoevviivininennne (1.8) 6.70 (4.6) 10.20 (5.0) 7.50
Outstanding at the end of the year ..........c........... 10.7 13.85 16.4 14.99 23.1 14.06
Exercisable at the end of the year .............c........ 10.7 13.85 16.4 14.99 23.0 14.16
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13. RETIREMENT BENEFIT PLANS
Defined Contribution Plans

The company operates defined contribution retirement benefit plans for all qualifying employees. The assets of the plans are held
separately from those of the company in funds under the control of trustees. When employees leave the plans prior to vesting fully in
the contributions, the contributions payable by the company are reduced by the amount of forfeited contributions.

The total amounts charged to the Consolidated Statements of Income for the year ended December 31, 2010, of $47.0 million
(2009: $43.6 million, 2008: $44.3 million) represent contributions paid or payable to these plans by the company at rates specified in
the rules of the plans. As of December 31, 2010, accrued contributions of $18.9 million (2009: $17.1 million) for the current year will
be paid to the plans.

The Patient Protection and Affordable Care Act that was signed into law in the U.S. on March 23, 2010 and its related
modifications as part of the Health Care and Education Reconciliation Act of 2010 did not have a material impact on the company's
financial statements during the year ended December 31, 2010. The company is evaluating whether these new regulations may require
any longer-term changes in our benefit plans.

Defined Benefit Plans

The company maintains legacy defined benefit pension plans for qualifying employees of its subsidiaries in the U.K., Ireland,
Germany, Taiwan and the U.S. All defined benefit plans are closed to new participants, and the U.S. plan benefits have been frozen.
Further, during the year ended December 31, 2009, the company terminated one of its U.S. defined benefit retirement plans. The
company also maintains a postretirement medical plan in the U.S., which was closed to new participants in 2005. In 2006, the plan
was amended to eliminate benefits for all participants who will not meet retirement eligibility by 2008. The assets of all defined
benefit schemes are held in separate trustee-administered funds. Under the plans, the employees are generally entitled to retirement
benefits based on final salary at retirement.

The most recent actuarial valuations of plan assets and the present value of the defined benefit obligation were valued as of
December 31, 2010. The benefit obligation, related current service cost and prior service cost were measured using the projected unit
credit method.

Benefit Obligations and Funded Status

The amounts included in the Consolidated Balance Sheets arising from the company’s obligations and plan assets in respect of its
defined benefit retirement plans is as follows:

Retirement Plans Medical Plan

$ in millions 2010 2009 2010 2009
Benefit 0blIgation ..o e (336.1) (330.2) (52.4) (48.5)
Fair value of Plan @SSEES........cciviiieiieieice et 286.0 262.9 8.1 7.3
FUNAEA STALUS ..ottt ettt sa et sn et e (50.1) (67.3) (44.3) (41.2)
Amounts recognized in the Consolidated Balance Sheets:

NON-CUMENT ASSELS.......eiieiiieieiteeteee sttt sre e sre e 1.0 0.2 — —
CUITENt HADIITIES ..o.vvcvveicic e s ee s r e (0.9) (0.8) (2.5) (2.3)
NON-CUrrent HabIlItIES .......ecvv e e (50.2) (66.7) (41.8) (38.9)
FUNAEA STALUS ...ttt e e b snesrenne e (50.1) (67.3) (44.3) (41.2)
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Changes in the benefit obligations were as follows:

Retirement Plans Medical Plan
$ in millions 2010 2009 2010 2009
JANUBIY Lottt ettt ettt ettt b et nn 330.2 271.2 48.5 46.8
SEIVICE COSL ...ttt ettt ettt sttt sttt sttt e b b e et e sa e et saereebeseereabeneerens 4.1 3.9 0.6 0.2
INEEIESE COSE ...t r et re e nre e e e e 18.2 16.6 2.7 2.8
Contributions from plan PartiCiPants .........ccccceveveieeisieeie e e — — 0.5 0.6
ACLUATTAL (QAINS)/IOSSES ....vvvirveeiiesie sttt e st reere e e e e seeneeneenneas 4.6 45.8 2.4 0.3
EXChanQe differeNCe. .. ...v i (11.8) 21.7 — —
T T ) SN o UL SRS (9.2) (7.3) (2.3) (2.2)
Termination Denefits PAIL™ ..o — (27.7) — —
DECEMDBET 3L ...ttt sttt ettt sttt te st et e te st et e te st et e te s b et e tesae e te st e st ene 336.1 330.2 52.4 48.5

* During the year ended December 31, 2009, the company terminated one of its defined benefit retirement plans in the U.S.

Termination benefits of $27.7 million were paid to plan participants.

Key assumptions used in plan valuations are detailed below. Appropriate local mortality tables are also used. The postretirement
benefit obligations reflect the anticipated annual receipt of the 28% subsidy on retiree prescription drug claims between $310 and
$6,300 for 2010 (and adjusted annually in the future) as a result of the Medicare Prescription Drug Improvement and Modernization
Act of 2003. The weighted average assumptions used to determine defined benefit obligations at December 31, 2010, and 2009 are:

Retirement Plans Medical Plan
2010 2009 2010 2009
DISCOUNE FALE ...ttt sttt see b e e 5.65% 5.68% 5.20% 5.80%
Expected rate of salary iNCreases ..........coovevvenenninennenese e 3.60% 3.62% 3.00% 4.50%
Future pension/medical cost trend rate iNCreases.........ccocevvvvvrervevrnnnnn. 3.49% 3.50% 5.00%-7.75% 5.00%-8.00%

Changes in the fair value of plan assets in the current period were as follows:

Retirement Plans Medical Plan

$ in millions 2010 2009 2010 2009
=T Y SO 262.9 224.6 7.3 6.3
ACtUal return 0N PIAN @SSELS ....eviiiiiie e 33.2 42.3 0.8 1.1
EXChange differeNCe.......oivii e nre s (5.9) 22.6 — —
Contributions from the COMPANY ......coeviiriiiie e 6.3 8.0 — —
Contributions from plan PartiCipants ...........coceoerereinennine e — — 0.2 0.3
BENETIES PRI ....e.veveieiieci s (9.2) (7.3) (0.2) (0.4)
Settlement AN OTNET ..........oiiii e e (1.3) (27.3) — —
DECEMDET 3L ...ttt bbb bbb bbbkt enas 286.0 262.9 8.1 7.3

The components of the amount recognized in accumulated other comprehensive income at December 31, 2010, and 2009 are as
follows:

Retirement Plans Medical Plan
$ in millions 2010 2009 2010 2009
Prior Service COSE/(CrEdIt) ......oiiiiiiiiiieiiieie e s sresre — 0.4 (13.9) (15.9)
Transition OBIIGAtION ........cciii i e e — 0.2) — —
Net actuarial 10SS/(QAIN) .....cvevverereiieiese e e e e e e naeseenreas 56.6 76.3 13.1 13.9
TOLAL .ottt e 56.6 76.5 (0.8) (2.0)
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The amounts in accumulated other comprehensive income expected to be amortized into net periodic benefit cost during the year
ending December 31, 2011 are as follows:

$ in millions Retirement Plans Medical Plan
PriOr SEIVICE COSH/(CIEAIL) ....e.veuiiviieieiteiee ettt e bbb — (2.0)
Net aCtUAITAl TOSS/(GAIN) ...e.vereeiiieiietiie bbbt bbbt 2.0 2.8
TOTAL et b bbb R bbbt bt b et nn e 2.0 0.8

The total accumulated benefit obligation, the accumulated benefit obligation and fair value of plan assets for plans with
accumulated benefit obligations in excess of plan assets and the projected benefit obligation and fair value of plan assets for pension
plans with projected benefit obligations in excess of plan assets are as follows:

Retirement Plans

$ in millions 2010 2009
Plans with accumulated benefit obligation in excess of plan assets:
Accumulated Benefit OBIIGATION ........cviiiiic e et r e e 321.9 319.0
T Y LU o] il o] T =TT £ 274.2 251.2
Plans with projected benefit obligation in excess of plan assets:
Projected benefit OBIIGAtION........ccci i e e r et nrern 321.9 319.0
e LY LU T o il o] = T =TT S SSS 274.2 251.2

Net Periodic Benefit Cost

The components of net periodic benefit cost in respect of these defined benefit plans are as follows:

Retirement Plans Medical Plan
$ in millions 2010 2009 2008 2010 2009 2008
SBIVICE COSE ...ttt bbbttt b e bbbt n e e 41) (39 (6.2 (0.6) (0.2) (0.49)
INEEIEST COSE..e.viuieviitiietisie ettt sttt sttt et et sbe e eresbe e (18.2) (16.6) (20.8) 27 (27 (25
Expected return on plan aSSEtS..........coeieiiieiineiiee et 14.9 144 22.1 0.4 0.4 0.4
Amortization of prior service Cost/(Credit)........cccovvvviviviiiniiniicieiesece e (3.00 (0.1) — 2.0 2.0 2.0
Amortization of net actuarial gain/(10SS)........ccccveverrereieriisiese e — 27 (1.4 27 (3.6) (4.3
SEHIEMENT ... e 0.6 (4.0) — — — —
Net periodic BENEFit COSE........oviiiiiiiiciec e (9.8) (12.9) (6.3) (36) (4.1) (4.8)

The weighted average assumptions used to determine net periodic benefit cost for the years ended December 31, 2010, 2009 and
2008 are:

Retirement Plans

2010 2009 2008
DISCOUNE FALE ...ttt ettt ekttt b ettt b et b e btk e bbbt s b et ekt eb et ekt s b et ebeebe e et e sbe e ebennere s 5.68% 5.84% 5.73%
EXpected return 0N PIaN @SSELS .......cviiiiirerieerie ettt bbbt 6.20% 6.15% 6.93%
Expected rate Of SAIArY INCIBASES .......c.coiiiiiiiirie ettt sttt se ettt be sttt snesbe b e 3.62% 3.09% 5.82%
FULUIE PENSION FAEE INCTBASES .....vitetieteeieeuie et ste sttt et et e bbb bbbt b e et e s e seeabesbeebeebeeneeneennebenbesaens 3.50% 2.88% 3.28%

Medical Plan

2010 2009 2008

[T TTodo TN g LSRR 5.80% 6.10% 5.75%
Expected return on Plan aSSELS.........cviviveeeieeriererese e se s ee et 7.00% 7.00% 7.00%
Expected rate of Salary iNCrEaSES .........cicvvvrieieeiericre e se e sre e eneas 4.50% 4.50% 4.50%
Future medical cost trend rate iNCIEASES ........ccverververierereriesreeeereesiesesie e e e sneeneas 5.00%-8.00%  5.00%-8.00%  5.50%-9.00%

In developing the expected rate of return, the company considers long-term compound annualized returns based on historical and
current market data. Using this reference information, the company develops forward-looking return expectations for each asset
category and an expected long-term rate of return for a targeted portfolio. Discount rate assumptions were based upon AA-rated
corporate bonds of suitable terms and currencies.
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The assumed health care cost rates are as follows:

Medical Plan

2010 2009 2008
Health care cost trend rate assumed fOr NEXE YEAI..........cceviiiieiecieeie e e 7.75% 8.00% 8.00%
Rate to which cost trend rate gradually deClings..........ccceiiiiiiiiiiiiiieccc e 5.00% 5.00% 5.00%
Year the rate reaches level it is assumed to remain thereafter ............cccccovevevevii s, 2017 2015 2014

A one percent change in the assumed rate of increase in healthcare costs would have the following effects:

$ in millions Increase Decrease
Effect on aggregate Service and INTEIESE COSES.........iiiiiiiiieiiieriesese s ste e e e et reste e sreste e e e e e e e st e tesresteereeneeseens 0.5 (0.4)
Effect on defined benefit ODlIgatioN.........ccoiiiiii i rens 6.6 (5.6)

Plan Assets

The analysis of the plan assets as of December 31, 2010 was as follows:

Retirement % Fair Value of % Fair Value
$ in millions Plans Plan Assets Medical Plan of Plan Assets
Cash and cash equivalents ............cccoceevvieeiieieienie s 6.5 2.3% 0.3 3.7%
FUund iNVESIMENTS .....ccviiiciie e 117.4 41.0% 7.6 93.8%
EQUILY SECUNITIES. .. ..ecviieiccie e 111.2 38.9% 0.2 2.5%
Government debt SECUMLIES. .......ccueivieiiieiiie e 34.9 12.2% — —%
(01 T g Y] £ 1.8 0.6% — —%
Guaranteed investments CONtractS.........cocvevvevveereevieeesinns 14.2 5.0% — —%
LI ] = 286.0 100.0% 8.1 100.0%

The analysis of the plan assets as of December 31, 2009 was as follows:

$ in millions Retirement Plans Medical Plan
Cash and Cash EQUIVAIENTS ...........cceiiiiiieiice et sresre s 6.4 0.2
FUNG INVESTMENTS ...ttt sttt e s st e e s b b e s saae s sab e s sbae s sbbe s sraeesbae s 122.8 7.1
EQUITY SECUIEIES. c.veveitreieeiicie ettt ettt st st e e e ena e e e e e neeneenrenre e 89.4 —
GOVEIMMENT OBIDE SECUITIES. ... veiivii ittt s ee e e s sb e e ebe e s sbe e e ebee e res 29.7 —
(O 1 T g FTYC] £ 0.7 —
Guaranteed INVESIMENTS CONTIACTES.......ccicviieiirieeiitieeseret e s sreeeesetbeesssreeessbeeessbeeesssreeeesnees 13.9 —
[0 ] -1 F TR TTRTOTR 262.9 7.3

Plan assets are not held in company stock. The investment policies and strategies for plan assets held by defined benefit plans
include:

e Funding — to have sufficient assets available to pay members benefits;
e  Security — to maintain the minimum Funding Requirement;

e Stability — to have due regard to the employer’s ability in meeting contribution payments given their size and incidence.
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The following table presents the carrying value of the plan assets, including major security type for equity and debt securities,
which are measured at fair value as of December 31, 2010:

As of December 31, 2010

Quoted Prices in Significant
Active Markets Other Significant
Fair Value for Identical Observable Unobservable

$ in millions Measurements Assets (Level 1) Inputs (Level 2) Inputs (Level 3)
Cash and cash equivalents .........c.ccoeeerenererennnnn, 0.3 0.3 — —
Fund iNVESEMENES ........ovviiiiicree e 125.0 125.0 — —
EQUILY SECUFILIES.....c.eiviiceiiiiiciiricecc e 111.4 111.4 — —
Government debt Securities........cccocevvvereneresinnnen, 34.9 12.6 22.3 —
Other @SSELS ...vvevveieieieere e 1.8 1.8 — —
Guaranteed investments CONtracts...........ccocevereene, 14.2 — — 14.2
TOtal oo 287.6 251.1 22.3 14.2

The following table presents the carrying value of the plan assets, including major security type for equity and debt securities,
which are measured at fair value as of December 31, 2009:

As of December 31, 2009
Quoted Prices in

Active Markets Significant Other Significant
Fair Value for Identical Observable Unobservable
$ in millions Measurements Assets (Level 1) Inputs (Level 2) Inputs (Level 3)
Cash and cash equivalents ...........cccooereeenennennns 0.2 0.2 — —
Fund inVestments ..........ccocevvvivienienene e 129.9 129.9 — —
EQUItY SECUFILIES.....c.oiviiieiiciceec e 89.4 89.4 — —
Government debt securities..........cccoevvienenenne. 29.7 — 29.7 —
Other @SSELS.....cceeieieie e 0.7 0.7 — —
Guaranteed investments contracts...........cc.cceue.... 13.9 — — 13.9
TOtAleciccce e 263.8 220.2 29.7 13.9

The following is a description of the valuation methodologies used for each major category of plan assets measured at fair value.
Information about the valuation hierarchy levels used to measure fair value is detailed in Note 3, “Fair Value of Assets and
Liabilities.”

Cash and cash equivalents

Cash equivalents include cash investments in money market funds and time deposits. Cash investments in money market funds are
valued under the market approach through the use of quoted market prices in an active market, which is the net asset value of the
underlying funds, and are classified within level 1 of the valuation hierarchy. Cash investments in time deposits of $6.5 million held at
December 31, 2010 (December 31, 2009: $6.4 million) are not included in the table above, as they are not measured at fair value on a
recurring basis. Time deposits are valued at cost plus accrued interest, which approximates fair value.

Fund investments
These plan assets are primarily invested in affiliated funds and are classified within level 1 of the valuation hierarchy. They are
valued at the net asset value of shares held by the plan at year end.

Equity securities, corporate debt securities and other investments
These plan assets are classified within level 1 of the valuation hierarchy and are valued at the closing price reported on the active
market on which the individual securities are traded.

Government debt securities

These plan assets are classified within Level 2 of the valuation hierarchy as they include index-linked bonds. Prices for these bonds
are calculated using the relevant index ratio.
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Guaranteed investment contracts

These plan assets are classified within level 3 of the valuation hierarchy and are valued through use of unobservable inputs by
discounting the related cash flows based on current yields of similar instruments with comparable durations considering the credit-
worthiness of the issuer.

The following table shows a reconciliation of the beginning and ending fair value measurement for level 3 assets, which is
comprised solely of the guaranteed investment contracts, using significant unobservable inputs:

Year Ended Year Ended
$ in millions December 31, 2010 December 31, 2009
Balance, beginning Of YEAI..........ccoi i 13.9 12.6
Unrealized gains/(losses) relating to the instrument still held at the reporting date.... 2.7 2.2
Purchases, sales, issuances and settlements (Net).........ccooeveierene i, (2.4) (0.9
Balance, 8Nd OF YEAI ......oouiiiiie s 14.2 13.9

Cash Flows

The estimated amounts of contributions expected to be paid to the plans during 2011 is $6.1 million for retirement plans, with no
expected contribution to the medical plan.

There are no future annual benefits of plan participants covered by insurance contracts issued by the employer or related parties.

The benefits expected to be paid in each of the next five fiscal years and in the five fiscal years thereafter are as follows:

$ in millions Retirement Plans Medical Plan
Expected benefit payments:

40 SRRSO 6.5 25
2002 et b et r b et LR Rt E e b et e R e be e e R e b et eEeeb et e R e et e e e Eeebe st et e ete st e e ere it 7.0 2.6
140 TSSOSO PSPPSR 7.6 2.8
40 PSPPSR 8.1 3.0
2005 e b bt bRt bRt b e ek e be e e R e R et e R e b et eE e et e e Eeebe st ereebe st e e ere it 8.8 3.1
Thereafter in the SUCCEEAING FIVE YEAIS........ccviiiii et e re e resre s 56.6 16.1

14. OPERATING LEASES

The company leases office space in the majority of its locations of business under non-cancelable operating leases. Sponsorship and
naming rights commitments relate to Invesco Field at Mile High, a sports stadium in Denver, Colorado. These leases and
commitments expire on varying dates through 2021. Certain leases provide for renewal options and contain escalation clauses
providing for increased rent based upon maintenance, utility and tax increases.

As of December 31, 2010, the company’s total future commitments by year under non-cancelable operating leases are as follows:

Sponsorship

and Naming
$ in millions Total Buildings Rights Other
0 RS 67.7 59.9 6.0 1.8
0 S S 65.7 58.0 6.0 1.7
0 1 TS 63.2 55.5 6.0 1.7
0 S 62.8 55.2 6.0 1.6
0 TS 62.7 56.7 6.0 —
TEIEATTEL ...t b et e e b e e e e b e ta e be e re e nreeaeas 349.5 316.0 33.5 —
GrosS 18858 COMIMUEMENTS ...ecuviiiiiiie ettt st s e ste e sre e sbe e sbe e sbe e beenbesraesreens 671.6 601.3 63.5 6.8
Less: future minimum payments expected to be received under non-cancelable subleases... 94.4 94.4 — —
NEt 18858 COMIMUEMENTS ....uviiiiiciiice ettt be e sbe e sreebesnresaeesae e 577.2 506.9 63.5 6.8
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As discussed in Note 1, “Accounting Policies - Security Deposit Assets and Receivables and Security Deposit Payables,” the
company is party to master lease agreements with various property owners and is party to sublease agreements with tenants in its
capacity as asset manager of property portfolios. The company's future commitments to the property owners is equal to and offset by
the future minimum payments expected to be received from the tenants; therefore, these amounts are not included in the table above.

The company recognized $60.1 million, $57.5 million, and $53.7 million in operating lease expenses in the Consolidated
Statements of Income in 2010, 2009 and 2008, respectively. Lease termination charges of $12.0 million were incurred in 2009,
however these costs were offset in 2008 by downward adjustments in rent costs for sub-let office properties of $8.2 million. These
expenses are net of $11.4 million, $12.8 million and $6.3 million of sublease income in 2010, 2009 and 2008, respectively.

15. OTHER GAINS AND LOSSES, NET

The components of other gains and losses, net, are:

$ in millions 2010 2009 2008
Other gains:

Gain 0N SAlEe OF INVESIMENTS .....eeiie ettt sb et e e e e seesrenresneas 9.9 5.9 10.7
Unrealized gain on trading iNVESIMENTS, NEL.........cooiiiiirieiieiere s 14.2 — —
Net fOreign EXChANGE GAINS.........cviiiiiiiree bbb — 8.4 —
Net gain generated upon debt tender Offer ... — 3.3 —
TOLAl OTNEE GAINS ... bbbttt e et nb e bt et e et b e e e et e b sbe e 24.1 17.6 10.7
Other losses:

Other-than-temporary impairment of available-for-sale iNVeStmMents...........ccccocvvvinieeiiiencieiee (7.0) (8.2) (31.2)
Net fOreign EXChANGE T0SSES. .......oiviiiii ittt bbbt se et see b e e (0.2) — (13.0)
(@] (LT =T T =To I (0TSSP (1.3) (1.6) (6.4)
I 0 (T g 0T =TS (8.5) (9.8) (50.6)
Other gains aNd [0SSES, NEL........ccviiuiiiiiiie et e et s b e tesbeste e e e e e e e sbesresresbesrenreas 15.6 7.8 (39.9)

16. TAXATION

The company and its subsidiaries file annual income tax returns in the United States (“U.S.”) federal jurisdiction, various U.S. state
and local jurisdictions, and in numerous foreign jurisdictions. A number of years may elapse before an uncertain tax position, for
which the company has unrecognized tax benefits, is finally resolved. To the extent that the company has favorable tax settlements, or
determines that accrued amounts are no longer needed due to a lapse in the applicable statute of limitations or other reasons, such
liabilities, as well as the related interest and penalty, would be reversed as a reduction of income tax expense (net of federal tax
effects, if applicable) in the period such determination is made.

The company’s (provision)\benefit for income taxes is summarized as follows:

$ in millions 2010 2009 2008
Current:
FRUBTAL. ..ottt bbb bbbttt (44.6) 6.7) (41.4)
3] LTSS 9.9 (1.4) (6.9
0] (=1 o o OO SOTU TSRS VTP (122.8) (130.3) (156.0)
(177.3) (138.4) (204.3)
Deferred:
FRUBTAL ...t bbbttt (10.2) 9.2) (31.9)
3] 1L O SO UT T TSP P STOOTUSTPRUTOTORUOR 2.0 (0.6) 0.1
o] =TT | USSP UR TSP (11.5) — 0.1
(19.7) (9.8) (31.7)
Total income tax (Provision)/DENeFit........ ... (197.0) (148.2) (236.0)
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The net deferred tax recognized in our balance sheet at December 31 includes the following:

$ in millions 2010 2009
Deferred Tax Assets:

Deferred COMPENSALION AITANGEIMENTS. ......c.titeiitirteieettre ettt ettt b e eb e eb e b b e st b e b e st b e b bt b s b et eebennenes 113.1 89.6
Expenses for vacating [8aSed PrOPEITY ........co ittt bbbttt 1.7 18.8
TaX 10SS CAITYTOIWAITS. .......eteiee et bbbttt e b bbbt bt eh et e b e besb e s be e bt et e e e enbeneesbe e e 84.7 74.3
Postretirement medical, pension and other DENETITS. ........coi i 28.2 29.6
INVESTMENE DASIS QITFEIENCES ... ..ceeeeeee bttt bbb bbbt et e e b e 17.4 23.0
L@ 1 1= OSSOSO 27.0 19.5
L1 e U BTy T g =Te B I D NSt SO ST 272.1 254.8
A LT LT I AN | [0 Vg Lo - SO SRT (84.3) (73.2)
Deferred Tax Assets, net of valuation @llOWANCE...........ooiiiiiiiiie e e 187.8 181.6
Deferred Tax Liabilities:

Deferred SalES COMMISSIONS. .......cviieieriesereeeee et e et e et e s e e e e e e e ste st e s besbeereeseeseeseesteseeseesbeaneereeneeneeneeneenrenneas (12.5) (12.3)
LCToTo o VYT | =V o I a1 =T Vo T o] =TSSP (361.1) (30.7)
Undistributed earnings 0f SUDSIAIAITES .........vciiiireie st re e e e e seeneenresrens 3.1) (2.3)
REVATUALION FESEIVE ...tttk b et b bbb bbb bbbt b h bt b s bt bt s bbbt b e bt e bbbttt b ens (5.1) (5.2)
L0 11 SO TSSOSO P PSPPSR P PPN (4.6) (7.6)
Total Deferred Tax LIADIITIES .......c.civiiiie ettt et b e e e st be st et e et enteseenre e e (386.4) (58.1)
Net Deferred Tax ASSELS/(LIADITITIES) ......cviiiiiiicieicie et be e e te e e e e e tesresneas (198.6) 123.5

A reconciliation between the statutory rate and the effective tax rate on income from operations for the years ended December 31,
2010, 2009 and 2008 is as follows:

2010 2009 2008
SEALULOTY RALE ..o 35.0% 35.0% 35.0%
Foreign jurisdiction Statutory iNCOME taX FALES ..........eveiririiiiiiecri s (9.M% (7.4)% 4.1%
State taxes, net of federal taX EfFECE......ccoiiii i e 1.2% 1.4% 0.5%
Change in valuation allowance for unrecognized taX 10SSES.........coererererererieeie e 2.3% 4.2% 2.0%
L@ 131 OSSOSO 0.9% (1.7%) 0.1%
Effective tax rate (excluding noncontrolling INTEreStS) .........uvviieiriieie e 29.7% 31.5% 32.9%
Gains/(losses) attributable to NONCONtrOllNG INTErESES ......ccvvivveiciciccece e (6.1)% 10.0% 3.0%
Effective tax rate per Consolidated Statements of INCOME .........cccvvveiieiiicii i 23.6% 41.5% 35.9%

The company’s subsidiaries operate in several taxing jurisdictions around the world, each with its own statutory income tax rate. As
a result, the blended average statutory tax rate will vary from year to year depending on the mix of the profits and losses of the
company’s subsidiaries. The majority of our profits are earned in the U.S., Canada and the U.K. The current U.K. statutory tax rate is
28%, the Canadian statutory tax rate is 31% and the U.S. Federal statutory tax rate is 35%.

On December 14, 2007, legislation was enacted to reduce the Canadian income tax rate over five years, which changed the rate to
33.5% in 2008 and 33.0% in 2009. The legislation was revised in December 2009, further reducing the rate to 31.0% in 2010, 28.25%
in 2011, 26.25% in 2012, 25.5% in 2013, and 25% thereafter. On July 27, 2010, legislation was introduced to reduce the UK income
tax rate to 27% on April 1, 2011. Further reductions to the main rate are proposed to reduce the rate by 1% per year to 24% by April 1,
2014. These reductions are expected to be introduced in future Finance Bills for each annual reduction. The reduction in our Canadian
and UK deferred tax assets and liabilities as a result of these rate changes decreased our 2010 effective tax rate by 0.1% and is
included in “Other” above.

At December 31, 2010, the company had tax loss carryforwards accumulated in certain taxing jurisdictions in the aggregate of
$261.1 million (2009: $222.5 million), approximately $17.3 million of which will expire between 2011 and 2015, $29.3 million which
will expire after 2015, with the remaining $214.5 million having an indefinite life. A full valuation allowance has been recorded
against the deferred tax assets related to these losses based on a history of losses in these taxing jurisdictions which make it unlikely
that the deferred tax assets will be realized. We anticipate that future dividends paid to the UK from non-UK subsidiaries will meet
one of the new classes of exemption and thus will not be subject to further UK tax.
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As a multinational corporation, the company operates in various locations around the world and we generate substantially all of our
earnings from our subsidiaries. Under ASC 740-30 deferred tax liabilities are recognized for taxes that would be payable on the
unremitted earnings of the company’s subsidiaries, consolidated investment products, and joint ventures, except where it is our
intention to continue to indefinitely reinvest the undistributed earnings. Our Canadian and U.S. subsidiaries continue to be directly
owned by Invesco Holding Company Limited (formerly INVESCO PLC, our predecessor company), which is directly owned by
Invesco Ltd. Our Canadian unremitted earnings, for which we are indefinitely reinvested, are estimated to be $1,131 million at
December 31, 2010, compared with $1,016 million at December 31, 2009. If distributed as a dividend, Canadian withholding tax of
5.0% would be due. Dividends from our investment in the U.S. should not give rise to additional tax as we are not subject to
withholding tax between the U.S. and U.K. Deferred tax liabilities in the amount of $3.1 million (2009: $2.3 million) for additional tax
have been recognized for unremitted earnings of certain subsidiaries that have regularly remitted earnings and are expected to continue
to remit earnings in the foreseeable future. The UK dividend exemption should apply to the remainder of our UK subsidiary
investments. There is no additional tax on dividends from the U.K. to Bermuda.

The company and its subsidiaries file annual income tax returns in the U.S. federal jurisdiction, various U.S. state and local
jurisdictions, and in numerous foreign jurisdictions. A number of years may elapse before an uncertain tax position, for which the
company has unrecognized tax benefits, is finally resolved. To the extent that the company has favorable tax settlements, or
determines that accrued amounts are no longer needed due to a lapse in the applicable statute of limitations or other change in
circumstances, such liabilities, as well as the related interest and penalty, would be reversed as a reduction of income tax expense (net
of federal tax effects, if applicable) in the period such determination is made. At January 1, 2010, the company had approximately
$39.0 million of gross unrecognized income tax benefits (UTBs). Of this total, $20.4 million (net of tax benefits in other jurisdictions
and the federal benefit of state taxes) represents the amount of unrecognized tax benefits that, if recognized, would favorably affect the
effective tax rate in future periods. A reconciliation of the change in the UTB balance from January 1, 2008, to December 31, 2010, is
as follows:

Gross Unrecognized

$ in millions Income Tax Benefits
Balance at JANUAIY 1, 2008 .........ccoiiiiiieeieieeitesie st te e eeee e e s testesteeteese e s e besaesbesteabeateeseesbe e e besbeereeteereenbenrentenrenrens 69.0
Additions for tax positions related 10 the CUMTENT YEAN ......c.ciiiiie ittt re et sae s re e e 5.1
Additions for tax positions related t0 PriOr YEAIS ........cvciviiiiiieiiie et sr ettt re ettt e tesaeera e e e e e seeseenreans 0.2)
Other reductions for tax positions related t0 PriOr YEAIS ........cvciviiieiieiiie ettt st a e e e sresresresrens (6.1)
RedUCtioNS FOr STAtULE CIOSINGS .....veveiieieite ettt sttt eesaestesreene e s e et e stesneereeneeneenneneeneennens (11.9)
Balance at DeCembEr 31, 2008 ........ccoiiiieiieieeie ettt bttt ettt bbb bbbt b et r e 55.9
Additions for tax positions related t0 the CUMTENT YEAN ......c.cieieiieie ettt e e e srenne e 0.3
Additions for tax positions related t0 PriOr YEAS ........cvciviierieriiresesteseseeie st e et sre e e et e et ste e eree e enaeseesrenreens 4.1
Other reductions for tax positions related t0 PrIOT YEAIS .......ccceiieiiirieiie ettt (6.0)
Reductions fOr StALULE CIOSINGS ..ottt b ettt st nbe e (15.3)
Balance at DECEMDET 31, 2009 .......viiiiiiirie ettt ettt ettt e st e e sbe e sab e e sab e e ebae e saaeeebeeesbaeebee e eabeeaabeesrreeaabeeaareeaare s 39.0
Additions for tax positions related t0 the CUMTENT YEAK ..........coeiiiriiee e —
Additions for tax positions related t0 PriOr YEAIS ........ceiiiiriiiiirieetre ettt 1.8
Other reductions for tax positions related t0 PriOr YEAIS ......c..eieiiaeeiere ettt sne (0.5)
RedUCLIONS FOr STALULE CIOSINGS ... .oveieieiti ettt bt s b e bt bt e e e b e be bt et e et eseennenbenbesbe s (13.2)
Balance at DecemMBDEr 31, 2010 ......ccciiiiiiieiee ettt bbbttt 27.1

The company recognizes accrued interest and penalties, as appropriate, related to unrecognized tax benefits as a component of the
income tax provision. At December 31, 2010, the total amount of gross unrecognized tax benefits was $27.1 million. Of this total,
$20.1 million (net of tax benefits in other jurisdictions and the federal benefit of state taxes) represents the amount of unrecognized tax
benefits that, if recognized, would favorably affect the effective tax rate in future periods. The Consolidated Balance Sheet includes
accrued interest and penalties of $5.6 million at December 31, 2010, reflecting $7.7 million of tax benefit realized in 2010. As a result
of the expiration of statutes of limitations for various jurisdictions and anticipated legislative changes, it is reasonably possible that the
company’s gross unrecognized tax benefits balance may change within the next twelve months by a range of zero to $15.0 million.
The company and its subsidiaries are periodically examined by various taxing authorities. With few exceptions, the company is no
longer subject to income tax examinations by the primary tax authorities for years prior to 2003. Management monitors changes in tax
statutes and regulations and the issuance of judicial decisions to determine the potential impact to uncertain income tax positions. As
of December 31, 2010, management had identified no other potential subsequent events that could have a significant impact on the
unrecognized tax benefits balance.
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17. EARNINGS PER SHARE

The calculation of earnings per share is as follows:

Net Income

Attributable to Weighted Average Per Share
$ in millions, except per share data Common Shareholders Number of Shares* Amount*
2010
BasiC €arnings PEI ShAE...........cccccueriiiiieieiieee e $465.7 460.4 $1.01
Dilutive effect of share-based aWards..........cccceeveveieiiniie s — 2.8 —
Diluted €arnings Per SNAIE ........c.ccveiveieieiiie et $465.7 463.2 $1.01
2009
BasiC arniNgs PEI SNAIE.........ccciveiieieie ettt srea $322.5 417.2 $0.77
Dilutive effect of share-based awards............cceeveveieniiiienese e — 6.4 —
Diluted €arnings PEr SNAIE ........c.civeiveieiiie et $322.5 423.6 $0.76
2008
BasiC arniNgs PEI SNAIE.........ccciveiieieie et srea $481.7 388.7 $1.24
Dilutive effect of share-based awards.............ccoeveveieriieie i — 10.4 —
Diluted €arnings PEr SNAIE ........c.ccveiveieieie st $481.7 399.1 $1.21

*  The basic weighted average number of shares for the year ended December 31, 2008 was restated upon the adoption of guidance
now encompassed in ASC Topic 260 as discussed in Note 1. The adoption of this guidance resulted in a change to the reported
basic earnings per share amount of $0.01, and did not impact diluted earnings per share for the year ended December 31, 2008.

See Note 12, “Share-Based Compensation,” for a summary of share awards outstanding under the company’s share-based payment
programs. These programs could result in the issuance of common shares that would affect the measurement of basic and diluted
earnings per share.

Options to purchase 5.7 million common shares at a weighted average exercise price of £19.47 were outstanding during the year
ended December 31, 2010 (2009: 9.6 million share options at a weighted average exercise price of £20.30; 2008: 13.3 million share
options at a weighted average exercise price of £18.88), but were not included in the computation of diluted earnings per share
because the option’s exercise price was greater than the average market price of the common shares and therefore their inclusion
would have been anti-dilutive.

There were no time-vested share awards that were excluded from the computation of diluted earnings per share during the years
ended December 31, 2010, 2009, and 2008 due to their inclusion being anti-dilutive. There were no contingently issuable shares
excluded from the diluted earnings per share computation during year ended December 31, 2010 (2009: 1.4 million contingently
issuable shares; 2008: none), because the necessary performance conditions for the shares to be issuable had not yet been satisfied at
the end of the respective period.
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18. GEOGRAPHIC INFORMATION

The company operates under one business segment, investment management. Geographical information is presented below. There
are no revenues or long-lived assets attributed to the company’s country of domicile, Bermuda.

Continental
$ in millions U.S. U.K./Ireland Canada Europe Asia Total
2010
OPErating FEVENUES ......evveeerieriesieereeeesie e stesiessesreeeesaeseesseseesnennes 1,680.8 1,305.8 370.7 44.3 86.1 3,487.7
INEEI-COMPANY ..o enees 9.8 (131.3) (10.1) 56.3 75.3 —
1,690.6 1,174.5 360.6 100.6 161.4 3,487.7
LONG-lIVEd ASSELS ....ccvviveierereeicie e e 169.3 79.6 7.6 2.8 13.1 272.4
2009
OPErating FEVENUES .....coveverieriesieeteereesiereesee e seeseessesneeeeneeseeseeseas 1,131.6 1,037.9 353.1 42.8 61.9 2,627.3
INEEr-COMPANY ..ot 11.0 (103.7) (8.8) 43.4 58.1 —
1,142.6 934.2 344.3 86.2 120.0 2,627.3
LONG-TIVEA GSSELS ... 127.2 75.0 7.7 3.1 7.7 220.7
2008
OPErating FEVENUES ......oveeerverierieeteereeniereeseeseeseeseesresneeeeneeseeseeseas 1,427.8 1,231.7 516.6 58.9 72.6 3,307.6
INEEI-COMPANY ..ottt 24.4 (143.4) (16.1) 59.5 75.6 —
1,452.2 1,088.3 500.5 118.4 148.2 3,307.6
LONG-HVE BSSELS ..ot 125.9 61.9 8.1 0.9 8.5 205.3

Operating revenues reflect the geographical regions from which services are provided.
19. COMMITMENTS AND CONTINGENCIES
Commitments and contingencies may arise in the ordinary course of business.

The company has transactions with various private equity, real estate and other investment entities sponsored by the company for
the investment of client assets in the normal course of business. Many of the company’s investment products are structured as limited
partnerships. The company’s investment may take the form of the general partner or a limited partner, and the entities are structured
such that each partner makes capital commitments that are to be drawn down over the life of the partnership as investment
opportunities are identified. At December 31, 2010, the company’s undrawn capital commitments were $136.4 million (2009:
$77.6 million).

The volatility and valuation dislocations that occurred from 2007 to the date of this Report in certain sectors of the fixed income
market have generated pricing issues in many areas of the market. As a result of these valuation dislocations, during the fourth quarter
of 2007, Invesco elected to enter into contingent support agreements for two of its investment trusts to enable them to sustain a stable
pricing structure. These two trusts are unregistered trusts that invest in fixed income securities and are available only to strictly limited
types of investors. In December 2010, the agreements were amended to extend the term through June 30, 2011; further extensions are
likely. As of December 31, 2010, the total committed support under these agreements was $36.0 million with an internal approval
mechanism to increase the maximum possible support to $66.0 million at the option of the company. The estimated value of these
agreements at December 31, 2010, was $2.0 million (December 31, 2009: $2.5 million), which was recorded in other current liabilities
on the Consolidated Balance Sheet. The estimated value of these agreements is lower than the maximum support amount, reflecting
management’s estimation that the likelihood of funding under the support agreements is low. Significant investor redemptions out of
the trusts before the scheduled maturity of the underlying securities or significant credit default issues of the securities held within the
trusts’ portfolios could change the company’s estimation of likelihood of funding. No payment has been made under either agreement
nor has Invesco realized any loss from the support agreements through the date of this Report. These trusts were not consolidated
because the company was not deemed to be the primary beneficiary.

A subsidiary of the company has received assessments from the Canada Revenue Agency (CRA) for goods and services tax (GST)
related to various taxation periods from April 1999 to December 2006 related to GST on sales charges collected from investors upon
the redemption of certain mutual funds. The company objected to the assessments and sought remedial action in the Ontario Superior
Court of Justice. In November 2009, the company was successful in such remedial action and, as a result, anticipated successfully
contesting the assessments. In November and December 2010, the Appeals Division of the CRA ruled in the company's favor with
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respect to assessments for certain of these taxation periods; these assessments were reversed by the CRA. At December 31, 2010, the
remaining assessments totaled $12.3 million. Management believes that the CRA’s claims are unfounded and that these assessments
are unlikely to stand, and accordingly no provision has been recorded in the Consolidated Financial Statements; however, until
resolution of the remaining assessments, the company secured a letter of credit in favor of the CRA for the same amount.

Acquisition Contingencies

Contingent consideration related to acquisitions made prior to January 1, 2009 (the effective date of guidance now encompassed in
ASC Topic 805 — see Note 1, “Accounting Policies”), includes the following:

e Earn-outs relating to the Invesco PowerShares acquisition. A contingent payment of up to $500.0 million could be due in
October 2011, five years after the date of acquisition, based on compound annual growth in management fees (as defined
and adjusted pursuant to the acquisition agreement) from an assumed base of $17.5 million at closing. The Year 5
management fees will be reduced by $50.0 million, for purposes of the calculation, since the second contingent payment
was earned. For a compound annual growth rate (CAGR) in Year 5 below 15%, no additional payment will be made. For a
CAGR in Year 5 between 15% and 75%, $5.0 million for each CAGR point above 15%, for a maximum payment of
$300.0 million for a 75% CAGR. For a CAGR in Year 5 between 75% and 100%, $300.0 million, plus an additional
$8.0 million for each CAGR point above 75%, for a maximum total payment of $500.0 million for a 100% CAGR.

e Earn-outs relating to the W.L. Ross & Co. acquisition. Contingent payments of up to $55.0 million are due each year for
the five years following the October 2006 date of acquisition based on the size and number of future fund launches in
which W.L. Ross & Co. is integrally involved. On December 9, 2010, a $26.3 million acquisition earn-out was paid to the
former owners of W.L. Ross & Co., consisting of $25.8 million calculated at the April 3, 2010, earn-out measurement date
and $0.5 million calculated at the October 3, 2010, earn-out measurement date. Additionally, in the fourth quarter of 2010,
the purchase agreement was amended resulting in certain changes to the timing of the final earn-out payment. As a result
of these changes, an additional earn-out calculation was performed at December 31, 2010, and $14.1 million of the final
earn-out was accrued at that date. As a result of these transactions, goodwill was increased by $40.4 million. The
maximum remaining contingent payments of $40.9 million would require 2011 fund launches to total $3.5 billion.

Legal Contingencies

In July 2010, various closed-end funds formerly advised by Van Kampen Investments or Morgan Stanley Investment Management
included in the acquired business had complaints filed against them in New York State Court commencing derivative lawsuits
purportedly brought on behalf of the common shareholders of those funds. The funds are nominal defendants in these derivative
lawsuits and the defendants also include Van Kampen Investments (acquired by Invesco on June 1, 2010), Morgan Stanley Investment
Management and certain officers and trustees of the funds who are or were employees of those firms. Invesco has certain obligations
under the applicable acquisition agreement regarding the defense costs and any damages associated with this litigation. The plaintiffs
allege breaches of fiduciary duties owed by the non-fund defendants to the funds’ common shareholders related to the funds'
redemption in prior periods of Auction Rate Preferred Securities (“ARPS”) theretofore issued by the funds. The complaints are similar
to other complaints recently filed against investment advisers, officers and trustees of closed-end funds in other fund complexes which
issued and redeemed ARPS. The complaints allege that the advisers, distributors and certain officers and trustees of those funds
breached their fiduciary duty by redeeming ARPS at their liquidation value when there was no obligation to do so and when the value
of ARPS in the secondary marketplace were significantly below their liquidation value. The complaints also allege that the ARPS
redemptions were principally motivated by the fund sponsors’ interests to preserve distribution relationships with brokers and other
financial intermediaries who held ARPS after having repurchased them from their own clients. Certain other funds included in the
acquired business have received demand letters expressing similar allegations. Such demand letters could be precursors to additional
similar lawsuits being commenced against those other funds. The Boards of Trustees of the funds are evaluating the complaints and
demand letters and have established special committees of independent trustees to conduct an inquiry regarding the allegations.
Invesco believes the cases should be dismissed following completion of such review period, although there can be no assurance of that
result. Invesco intends to defend vigorously any cases which may survive beyond initial motions to dismiss.

The investment management industry also is subject to extensive levels of ongoing regulatory oversight and examination. In the
United States and other jurisdictions in which the company operates, governmental authorities regularly make inquiries, hold
investigations and administer market conduct examinations with respect to compliance with applicable laws and regulations.
Additional lawsuits or regulatory enforcement actions arising out of these inquiries may in the future be filed against the company and
related entities and individuals in the U.S. and other jurisdictions in which the company and its affiliates operate. Any material loss of
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investor and/or client confidence as a result of such inquiries and/or litigation could result in a significant decline in assets under
management, which would have an adverse effect on the company’s future financial results and its ability to grow its business.

In the normal course of its business, the company is subject to various litigation matters. Although there can be no assurances, at
this time management believes, based on information currently available to it, that it is not probable that the ultimate outcome of any
of these actions will have a material adverse effect on the consolidated financial condition or results of operations of the company.

20. CONSOLIDATED INVESTMENT PRODUCTS

The company’s risk with respect to each investment in consolidated investment products is limited to its equity ownership and any
uncollected management fees. Therefore, the gains or losses of consolidated investment products have not had a significant impact on
the company’s results of operations, liquidity or capital resources. The company has no right to the benefits from, nor does it bear the
risks associated with, these investments, beyond the company’s minimal direct investments in, and management fees generated from,
the investment products. If the company were to liquidate, these investments would not be available to the general creditors of the
company, and as a result, the company does not consider investments held by consolidated investment products to be company assets.
Additionally, the collateral assets of consolidated CLOs are held solely to satisfy the obligations of the CLOs, and the investors in the
consolidated CLOs have no recourse to the general credit of the company for the notes issued by the CLOs.

CLOs

A significant portion of consolidated investment products are CLOs. CLOs are investment vehicles created for the sole purpose of
issuing collateralized loan instruments that offer investors the opportunity for returns that vary with the risk level of their investment.
The notes issued by the CLOs are backed by diversified collateral asset portfolios consisting primarily of loans or structured debt. For
managing the collateral for the CLO entities, the company earns investment management fees, including in some cases subordinated
management fees, as well as contingent incentive fees. The company has invested in certain of the entities, generally taking a portion
of the unrated, junior subordinated position. The company’s investments in CLOs are generally subordinated to other interests in the
entities and entitle the company and other subordinated tranche investors to receive the residual cash flows, if any, from the entities.
The company’s subordinated interest can take the form of (1) subordinated notes, (2) income notes or (3) preference/preferred shares.
The company has determined that, although the junior tranches have certain characteristics of equity, they should be accounted for and
disclosed as debt on the company’s Consolidated Balance Sheet, as the subordinated and income notes have a stated maturity
indicating a date for which they are mandatorily redeemable. The preference shares are also classified as debt, as redemption is
required only upon liquidation or termination of the CLO and not of the company.

Prior to the adoption of guidance now encompassed in ASC Topic 810 (discussed in Note 1, “Accounting Policies”), the company’s
ownership interests, which were classified as available-for-sale investments on the company’s Consolidated Balance Sheets, combined
with its other interests (management and incentive fees), were quantitatively assessed to determine if the company is the primary
beneficiary of these entities. The company determined, for periods prior to the adoption of this guidance, that it did not absorb the
majority of the expected gains or losses from the CLOs and therefore was not their primary beneficiary.

Upon adoption of additional guidance now encompassed in ASC Topic 810, the company determined that it was the primary
beneficiary of certain CLOs, as it has the power to direct the activities of the CLOs that most significantly impact the CLOs’ economic
performance, and the obligation to absorb losses/right to receive benefits from the CLOs that could potentially be significant to the
CLOs. The primary beneficiary assessment includes an analysis of the rights of the company in its capacity as investment manager. In
certain CLOs, the company’s role as investment manager provides that the company contractually has the power, as defined in ASC
Topic 810, to direct the activities of the CLOs that most significantly impact the CLOs’ economic performance, such as managing the
collateral portfolio and its credit risk. In other CLOs, the company determined that it does not have this power in its role as investment
manager due to certain restrictions that limit its ability to manage the collateral portfolio and its credit risk. Additionally, the primary
beneficiary assessment includes an analysis of the company’s rights to receive benefits and obligations to absorb losses associated
with its first loss position and management/incentive fees. As part of this analysis, the company uses a quantitative model to
corroborate its qualitative assessments. The quantitative model includes an analysis of the expected performance of the CLOs and a
comparison of the company’s absorption of this performance relative to the other investors in the CLOs. The company has determined
that it could receive significant benefits and/or absorb significant losses from certain CLOs in which it holds a first loss position and
has the right to significant fees. It was determined that the company’s benefits and losses from certain other CLOs could not be
significant, particularly in situations where the company does not hold a first loss position and where the fee interests are based upon a
fixed percentage of collateral asset value.
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Private equity, real estate and fund-of-funds (partnerships)

For investment products that are structured as partnerships and are determined to be VIEs, including private equity funds, real estate
funds and fund-of-funds products, the company evaluates the structure of the partnership to determine if it is the primary beneficiary
of the investment product. This evaluation includes assessing the rights of the limited partners to transfer their economic interests in
the investment product. If the limited partners lack rights to manage their economic interests, they are considered to be de facto agents
of the company, resulting in the company determining that it is the primary beneficiary of the investment product. The company
generally takes less than a 1% investment in these entities as the general partner. Non-VIE general partnership investments are deemed
to be controlled by the company and are consolidated under a voting interest entity (VOE) model, unless the limited partners have the
substantive ability to remove the general partner without cause based upon a simple majority vote or can otherwise dissolve the
partnership, or unless the limited partners have substantive participating rights over decision-making. Interests in unconsolidated
private equity funds, real estate funds and fund-of-funds products are classified as equity method investments in the company’s
Consolidated Balance Sheets.

On July 8, 2009, the U.S. Treasury announced the launch of the Public-Private Investment Program (PPIP), which was designed to
support market functioning and facilitate price discovery in the asset-based securities markets, to allow banks and other financial
institutions to re-deploy capital, and to extend new credit to households and businesses. Under this program, the U.S. Treasury will
invest up to $30.0 billion of equity and debt into funds established with private sector investment managers and private investors for
the purpose of purchasing legacy securities. The U.S. Treasury has partnered with eight investment management firms, including
Invesco, in the PPIP. The company determined that certain feeder funds within the Invesco-sponsored PPIP partnership structure are
VIEs; however, the company is not their primary beneficiary, as it does not absorb the majority of the expected gains or losses from
these funds. Additionally, the company does not have any capital invested or committed into these funds. Other funds within the PPIP
structure are VOESs; however, the company as general partner is not deemed to control these entities due to the presence of substantive
kick-out or liquidation rights.

Other investment products

As discussed in Note 19, “Commitments and Contingencies,” the company has entered into contingent support agreements for two
of its investment trusts to enable them to sustain a stable pricing structure, creating variable interests in these VIES. The company
earns management fees from the trusts and has a small investment in one of these trusts. The company was not deemed to be the
primary beneficiary of these trusts after considering any explicit and implicit variable interests in relation to the total expected gains
and losses of the trusts.

In June 2009, the company invested in the initial public offering of Invesco Mortgage Capital Inc. (NYSE: IVR), a real estate
investment trust which is managed by the company. The company purchased 75,000 common shares of IVR at $20.00 per share and
1,425,000 limited partner units at $20.00 per unit through private placements for a total of $30.0 million. The company determined
that IVR is a VIE and that its investment represents a variable interest. The company’s ownership interests, which are classified as
equity method investments on the company’s Consolidated Balance Sheets, combined with its other interests (management fees), were
quantitatively assessed to determine if the company is the primary beneficiary of IVR. The company determined that it did not absorb
the majority of the expected gains or losses from IVR and therefore is not its primary beneficiary.

At December 31, 2010, the company’s maximum risk of loss in significant VIEs in which the company is not the primary
beneficiary is presented in the table below.

Company’s Maximum

$ in millions Footnote Reference Carrying Value Risk of Loss
CLO INVESIMENLS ...ttt 3 0.5 0.5
Partnership and trust inVEStMENTS ..........cooererieriiieie e — 18.4 18.4
Investments in Invesco Mortgage Capital INC.........c.ccooeveiinnneee. — 32.9 32.9
SUPPOIT AgrEEMENTS™......cuiiiiieiie e 19 (2.0) 36.0
10 USSR 87.8

*  As of December 31, 2010, the committed support under these agreements was $36.0 million with an internal approval mechanism
to increase the maximum possible support to $66.0 million at the option of the company.
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During the year ended December 31, 2010, entities were consolidated due to the adoption of guidance now encompassed in ASC
Topic 810 and business combinations. As a result of the acquisition of Morgan Stanley's retail asset management business, CLOs with
total assets of $805.4 million were consolidated as of June 1, 2010 and increased appropriated retained earnings by $149.4 million at
that date. As a result of the acquisition of AIG Asia Real Estate, certain real estate funds with total assets of $385.9 million were
consolidated at December 31, 2010 and increased noncontrolling interests by $363.6 million. The table below illustrates the summary
balance sheet amounts related to these entities consolidated during the year. Balances are reflective of the amounts at the respective
consolidation dates and are before consolidation into the company.

Balance Sheet

$ in millions CLOs - VIEs VOEs
Year ended December 31, 2010

LU =] o) BT =] (SO R PSPPI 281.6 96.0
INON=CUITENT ASSELS. ...eitiiiitieeitee ettt e s e st be e s re e sar e e s baeesbreesbaeesbeeesbeeebeesabaeenbeees 6,188.1 289.9
TOMAL ASSELS. .. veiuveiiiiitie ittt ettt ettt ettt e e e et e st e e s be e be e besaeeebe e be e beeab e et b e eba e beesbe e beenreannas 6,469.7 385.9
CUITENE HADIIITIES 1oviivicie et be e eb e b e e b e sraesreeas 162.6 16
NON-CUITENT IADIHITIES ...ttt be e ere s 5,883.4 —
TOtAl HADIIITIES vvevveiveecie et be et e e e et b e s tae s beesbeesbeeereaanes 6,046.0 1.6
QLI L IN=To USRS 423.7 384.3
Total [iabilities aNd EQUILY .....ocvieieeicece e sne s 6,469.7 385.9

During the year ended December 31, 2009, the company deconsolidated $53.3 million of investments held by consolidated
investment products and related noncontrolling interests in consolidated entities as a result of determining that the company is no
longer the primary beneficiary. The amounts deconsolidated from the Consolidated Balance Sheet are illustrated in the table below.
There was no net impact to the Consolidated Statement of Income for the year ended December 31, 2009, from the deconsolidation of
these investment products.

Balance Sheet

$ in millions Other VIEs
Year ended December 31, 2009
(O g 110 =TS £ RSP RROURRR —
N ON=CUITENT ASSELS. . .eiviiiiteieitieectee ettt ettt s e s tbe e s be e eabe e s tbeeebbeesbaeesbeessbaeenbeesebaesnbee s 53.3
TOTAL ASSELS ..vveeitie ittt ettt ettt et e et e e st e e ebe e e st e e e ebe e e s bbe e be e e sbaeebeeeabaeereeeres 53.3
CUITENT HADIIITIES ...t e e sbe e e sree e —
NON-CUITENT HADIIITIES ......veeievii et sare s —
o] = I T o1 1 =TT —
Equity attributable to common Shareholders............ccoov i —
Equity attributable to noncontrolling interests in consolidated entities .............cc.ccocevenene. 53.3
Total liabilitieS and EQUILY ........coiiiiieieee e e 53.3

The following tables reflect the impact of consolidation of investment products into the Consolidated Balance Sheets as of
December 31, 2010 and December 31, 2009, and the Consolidated Statements of Income for the years ended December 31, 2010,
2009 and 2008.
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Condensed Consolidating Balance Sheets

Before CLOs - Other

$ in millions Consolidation® VIEs® VIEs VOEs Adjustments® Total
As of December 31, 2010
CUIMTENT ASSELS ...ttt 3,480.0 679.3 3.7 133.8 (22.3) 4,274.5
NON-CUITENt @SSETS.......eivveiieiie e, 9,025.1 6,204.6 59.6 941.3 (61.0) 16,169.6
TOtal @SSELS....veveviireeeriiieiee e, 12,505.1 6,883.9 63.3 1075.1 (83.3) 20,444.1
Current liabilties ......ccovreieiiic e 2,777.9 500.2 0.9 7.8 (22.3) 3,264.5
Long-term debt of consolidated investment

PrOAUCTS.....cveiviieieiie et — 5,888.2 — — (22.8) 5,865.4
Other non-current liabilities..........cccocovevieieeiiviinnnns, 1,953.3 — — — — 1,953.3
Total labilitieS ........covcvvvviiiiicci e, 4,731.2 6,388.4 0.9 7.8 (45.1) 11,083.2
Retained earnings appropriated for investors in

consolidated investment products...........c.cccceeeenen, — 495.5 — — — 4955
Other equity attributable to common shareholders...  7,769.1 — 0.1 38.1 (38.2) 7,769.1
Equity attributable to noncontrolling interests in

consolidated entities ........ccoceveverierievienieniesieenn, 4.8 — 62.3 1,029.2 — 1,096.3
Total liabilities and equity ........ccccccevveviveriiiiieiienn, 12,505.1 6,883.9 63.3 1,075.1 (83.3) 20,444.1

Before Other

$ in millions Consolidation® VIEs VOEs Adjustments® Total
As of December 31, 2009
CUITENT @SSELS ....evveeeeiteeiee ettt ettt 3,089.8 4.2 27.0 — 3,121.0
NON-CUITENT ASSELS......viiviitecrierieieiieste e ste et ere e sr e te b sbesbesreeneas 7,111.8 67.9 617.1 (8.2) 7,788.6
TOAl @SSELS...e.vivveveireieie ettt sttt ere 10,201.6 72.1 644.1 (8.2) 10,909.6
Current labilities .......cooveeiirece e 2,293.6 0.7 4.1 — 2,298.4
Non-current [iabilities ......c..coovereiiieic e, 990.4 — — — 990.4
Total HabilItIES .....cveviveieesie e 3,284.0 0.7 4.1 — 3,288.8
Total equity attributable to common shareholders..............c........ 6,912.9 0.2 8.0 (8.2) 6,912.9
Equity attributable to noncontrolling interests in consolidated

BNLILIES ..ot 4.7 71.2 632.0 — 707.9
Total liabilities and qUILY .......cccoveiiiereiie e, 10,201.6 72.1 644.1 (8.2) 10,909.6

Q) The Before Consolidation column includes Invesco's equity interest in the investment products subsequently consolidated,
accounted for as equity method and available-for-sale investments.

2 The company adopted guidance now encompassed in ASC Topic 810 on January 1, 2010, resulting in the consolidation of
certain CLOs. In accordance with the standard, prior periods have not been restated to reflect the consolidation of these CLOs.
Prior to January 1, 2010, the company was not deemed to be the primary beneficiary of these CLOs.

3) Adjustments include the elimination of intercompany transactions between the company and its consolidated investment
products, primarily the elimination of the company's equity at risk recorded as investments by the company (before
consolidation) against either equity (private equity and real estate partnership funds) or subordinated debt (CLOs) of the funds.
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Condensed Consolidating Statements of Income

Before CLOs — Other

$ in millions Consolidation® VIES® VIEs VOEs Adjustments®® Total
Year ended December 31, 2010
Total operating reVeNUES..........cccceevereerererieneenn 3,632.7 — — 0.3 (45.3) 3,487.7
Total operating EXPENSES..........cccveververerresrennenns 2,887.8 41.4 1.6 12.3 (45.3) 2,897.8
Operating iNCOME.........ccovvivrreieeriene e 644.9 (41.4) (1.6) (12.0) — 589.9
Equity in earnings of unconsolidated affiliates... 40.8 — — — (0.6) 40.2
Interest and dividend income..........c..cccevevveviennnne 10.4 246.0 — — (5.1) 251.3
Other investment income/(10SSes) .......ccccvververeene. 15.6 (3.8) 6.9 104.5 6.4 129.6
INtErest EXPENSE. ...cveeererereriese e eeeeee e (58.6) (123.7) — — 5.1 (177.2)
Income before income taxes, including gains

and losses attributable to noncontrolling

1] G o] ST 653.1 77.1 5.3 92.5 5.8 833.8
Income tax ProviSion...........ccoeeeerenecrenesenienns (197.0) — — — — (197.0)
Net income, including gains and losses

attributable to noncontrolling interests........... 456.1 77.1 5.3 92,5 5.8 636.8
(Gains)/losses attributable to noncontrolling

interests in consolidated entities, net............... (0.2) (77.1) (5.3) (88.4) (0.1) (171.1)
Net income attributable to common

Shareholders ........coevvivieiiie e 455.9 — — 4.1 5.7 465.7
Before

$ in millions Consolidation® VIEs VOEs Adjustments® Total
Year ended December 31, 2009
Total Operating reVENUES........ccvceieeeeeeiierie e sre e e e e 2,633.3 0.3 1.6 (7.9) 2,627.3
Total Operating EXPENSES........eivreieeiiereerieresrese e sreseseereeeenns 2,139.5 1.8 9.6 (7.9) 2,143.0
OpPErating INCOME..........coivivrrreee e se et 493.8 (1.5) (8.0) — 484.3
Equity in earnings of unconsolidated affiliates...............cc....... 24.5 — — 25 27.0
Interest and dividend INCOME ........ccoeviriniinecreee e, 9.8 — — — 9.8
Other investment iNCOME/(10SSES) ........ervrvrermrireeiiiireiserienn, 7.8 (11.6) (95.3) — (99.1)
INTErESt EXPENSE. .....viiiciieiir ettt (64.5) — — — (64.5)
Income before income taxes, including gains and losses

attributable to noncontrolling interests...........ccoceevvercinennns 471.4 (13.1) (103.3) 25 357.5
INCOME taX PrOVISION. ....ccviiiiiiiiiieieeieie et (148.2) — — — (148.2)
Net income/(loss), including gains and losses attributable to

NONCONLIOIING INEEIESTS ... 323.2 (13.1) (103.3) 25 209.3
(Gains)/losses attributable to noncontrolling interests in

consolidated entities, NEL ........cccevviiereiereiei e, (0.7 13.1 100.8 — 113.2
Net income attributable to common shareholders..................... 322.5 — (2.5) 2.5 322.5

See accompanying notes to these tables on the following page.
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Before

$ in millions Consolidation® VIEs VOEs Adjustments® Total
Year ended December 31, 2008
Total Operating reVENUES........cccovereieeeeieie e 3,308.4 0.3 5.2 (6.3) 3,307.6
Total Operating EXPENSES........eiverereeeeeeiierieseesie e eeeeeenns 2,555.3 15 9.3 (6.3) 2,559.8
OpPErating INCOME.........cccvieiieeieeie e st 753.1 1.2 (4.1) — 747.8
Equity in earnings of unconsolidated affiliates...............c......... 45.9 — — 0.9 46.8
Interest and dividend INCOME ........ccovrvvireneiineneeece e, 37.2 — — — 37.2
Other investment iNCOME/(10SSES) ........eiverrieeeeierierieieesieseenes, (39.9) 155 (73.5) — (97.9)
INEErESt EXPENSE. ..e.vviveeeieeeiesiesiestese et e et et sre e e e e e aenrenns (76.9) — — — (76.9)
Income before income taxes, including gains and losses

attributable to noncontrolling interests...........ccooevveeercrennen, 719.4 14.3 (77.6) 0.9 657.0
INCOME taX PrOVISION.....ccviiveiieceiereeieie st e e (236.0) — — — (236.0)
Net income, including gains and losses attributable to

NONCONErOIING INTEFESTS ..o, 483.4 14.3 (77.6) 0.9 421.0
(Gains)/losses attributable to noncontrolling interests in

consolidated entities, NEL .........c.ccovvvreiineieree e, (1.7 (14.3) 76.7 — 60.7
Net income attributable to common shareholders..................... 481.7 — (0.9 0.9 481.7
Q) The Before Consolidation column includes Invesco's equity interest in the investment products accounted for as equity method

(@)

3)

(private equity and real estate partnership funds) and available-for-sale investments (CLOs). Upon consolidation of the CLOs,
the company'sand the CLOs' accounting policies were effectively aligned, resulting inthe reclassification of the
company's gain for the year ended December 31, 2010 of $6.4 million (representing the increase in the market value of the
company's holding in the consolidated CLOs) from other comprehensive income into other gains/losses. The company’s gain
on its investment in the CLOs (before consolidation) eliminates with the company's share of the offsetting loss on the CLOs'
debt. The net income arising from consolidation of CLOs is therefore completely attributed to other investors in these CLOs,
as the company's share has been eliminated through consolidation.

The company adopted guidance now encompassed in ASC Topic 810 on January 1, 2010, resulting in the consolidation of
certain CLOs. In accordance with the standard, prior periods have not been restated to reflect the consolidation of these CLOs.
Prior to January 1, 2010, the company was not deemed to be the primary beneficiary of these CLOs.

Adjustments include the elimination of intercompany transactions between the company and its consolidated investment
products, primarily the elimination of management fees expensed by the funds and recorded as operating revenues (before
consolidation) by the company.
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The carrying value of investments held, derivative contracts, and notes issued by consolidated investment products is also their fair
value. The following table presents the fair value hierarchy levels of investments held, derivative contracts, and notes issued by
consolidated investment products, which are measured at fair value as of December 31, 2010:

As of December 31, 2010
Quoted Prices in

Active Markets for Significant Other Significant
Fair Value Identical Assets Observable Inputs Unobservable

$ in millions Measurements (Level 1) (Level 2) Inputs (Level 3)
Assets:
CLO collateral assets:

Bank 10anS........ccovvveiericese e 5,910.6 — 5,910.6 —

BONAS ..o 261.1 261.1 — —

EQUItY SECUFILIES......oieieeiiiiiec e 32.9 32.9 — —

CLO-related derivative assets ...........cccceveeneenee. 20.2 — 20.2 —
Private equity fund assets:

EQUIty SECUFILIES......eivirveieiiiieice e 114.4 17.6 — 96.8

Investments in other private equity funds ........ 586.1 — — 586.1

Debt securities issued by the U.S. Treasury..... 11.0 11.0 — —
Real estate invesStmMentS.........ccocevvveiveieeneinennennn, 289.9 — — 289.9
Total assets at fair value..........cccccceveeveireieicnennns 7,226.2 332.6 5,930.8 972.8
Liabilities:

CLO NOLES ..ocvvevieiee ettt (5,865.4) — — (5,865.4)

CLO-related derivative liabilities..................... (6.6) — (6.6) —
Total liabilities at fair value..........ccccceeeveieiennns (5,872.0) — (6.6) (5,865.4)

The following table presents the fair value hierarchy levels of the carrying value of investments held by consolidated investment
products, which are measured at fair value as of December 31, 2009:

As of December 31, 2009

Quoted Prices in Significant
Active Markets Other Significant
Fair Value for Identical Observable Unobservable
$ in millions Measurements Assets (Level 1) Inputs (Level 2) Inputs (Level 3)
Private equity fund assets:
EQUItY SECUFILIES .....veiviiveiiciieiee e 117.2 7.0 — 110.2
Investments in other private equity funds ................. 556.9 — — 556.9
Debt securities issued by U.S. Treasury........c.ccoce..... 10.9 10.9 — —
Total assets at fair value..........cocooevrreinieinnceee, 685.0 17.9 — 667.1

The following table shows a reconciliation of the beginning and ending fair value measurements for level 3 assets using significant
unobservable inputs:

For the year ended December 31,

$ in millions 2010 2009
Beginning balance............coccoviiiiniiis 667.1 761.0
Purchases, sales, issuances and settlements, net ........... (81.2) 13.8
Acquisition of DUSINESSES.........ccovvvrirciinieee 289.9 —
Gains and losses included in the Consolidated

Statements of INCOME™ ...........ccovvvriiiiiierereeeen 97.0 (107.7)
Ending balance ... 972.8 667.1

*  Included in gains and losses of consolidated investment products in the Consolidated Statement of Income for the year ended
December 31, 2010 are $46.5 million in net unrealized gains attributable to investments still held at December 31, 2010 by
consolidated investment products (year ended December 31, 2009: $110.2 million net unrealized losses attributable to
investments still held at December 31, 2009).
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The following table shows a reconciliation of the beginning and ending fair value measurements for level 3 liabilities using
significant unobservable inputs:

Year Ended
$ in millions December 31, 2010*
Beginning DAlANCE.........coiviieeec s s (5,234.9)
Purchases, sales, issuances and settlements/prepayments, net...........ccocveeveveerereninnnn, 209.1
ACQUISITION OF DUSINESSES. ....cuviieiesiesie sttt ra e e enaeneens (630.2)
Gains/(losses) included in the Consolidated Statement of Income ...........ccccecvvveenee. (414.3)
FOreIgN EXCRANGE ..o ettt e 204.9
ENdiNg DAIANCE .....ovoicieie e (5,865.4)

*  The company adopted guidance now encompassed in ASC Topic 810 on January 1, 2010, resulting in the consolidation of
certain CLOs. In accordance with the standard, prior periods have not been restated to reflect the consolidation of these CLOs.
Prior to January 1, 2010, the company was not deemed to be the primary beneficiary of these CLOs.

Fair value of consolidated CLOs

The collateral assets held by consolidated CLOs are primarily invested in senior secured bank loans, bonds, and equity securities.
Bank loan investments, which comprise the majority of consolidated CLO portfolio collateral, are senior secured corporate loans from
a variety of industries, including but not limited to the aerospace and defense, broadcasting, technology, utilities, household products,
healthcare, oil and gas, and finance industries. Bank loan investments mature at various dates between 2011 and 2021, pay interest at
Libor or Euribor plus a spread of up to 10.25%, and typically range in credit rating categories from BBB down to unrated. At
December 31, 2010, the unpaid principal balance exceeded the fair value of the senior secured bank loans and bonds by approximately
$261 million. Less than 2% of the collateral assets are in default as of December 31, 2010. CLO investments are valued based on price
quotations provided by an independent third-party pricing source. For bank loan investments, in the event that the third-party pricing
source is unable to price an investment, other relevant factors, data and information are considered, including: i) information relating
to the market for the investment, including price quotations for and trading in the investment and interest in similar investments and
the market environment and investor attitudes towards the investment and interests in similar investments; ii) the characteristics of and
fundamental analytical data relating to the investment, including, for senior secured corporate loans, the cost, size, current interest rate,
period until next interest rate reset, maturity and base lending rate, the terms and conditions of the senior secured corporate loan and
any related agreements, and the position of the senior secured corporate loan in the borrower’s debt structure; iii) the nature, adequacy
and value of the senior secured corporate loan’s collateral, including the CLO’s rights, remedies and interests with respect to the
collateral; iv) for senior secured corporate loans, the creditworthiness of the borrower, based on an evaluation of its financial
condition, financial statements and information about the business, cash flows, capital structure and future prospects; v) the reputation
and financial condition of the agent and any intermediate participants in the senior secured corporate loan; and vi) general economic
and market conditions affecting the fair value of the senior secured corporate loan.

Notes issued by consolidated CLOs mature at various dates between 2014 and 2024 and have a weighted average maturity of 9.8
years. The notes are issued in various tranches with different risk profiles. The interest rates are generally variable rates based on
Libor or Euribor plus a pre-defined spread, which varies from 0.21% for the more senior tranches to 7.50% for the more subordinated
tranches. At December 31, 2010, the outstanding balance on the notes issued by consolidated CLOs exceeds their fair value by
approximately $1.2 billion. The investors in this debt are not affiliated with the company and have no recourse to the general credit of
the company for this debt. Notes issued by CLOs are recorded at fair value using an income approach, driven by cash flows expected
to be received from the portfolio collateral assets. Fair value is determined using current information, notably market yields and
projected cash flows of collateral assets based on forecasted default and recovery rates that a market participant would use in
determining the current fair value of the notes, taking into account the overall credit quality of the issuers and the company’s past
experience in managing similar securities. Market yields, default rates and recovery rates used in the company’s estimate of fair value
vary based on the nature of the investments in the underlying collateral pools. In periods of rising market yields, default rates and
lower debt recovery rates, the fair value, and therefore the carrying value, of the notes may be adversely affected. The current liquidity
constraints within the market for CLO products require the use of certain unobservable inputs for CLO valuation. Once the
undiscounted cash flows of the collateral assets have been determined, the company applies appropriate discount rates that a market
participant would use, to determine the discounted cash flow valuation of the notes.
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The significant inputs used in the valuation of the notes issued by consolidated CLOs include a cumulative average default
rate between 2% and 4% and discount rates derived by utilizing the applicable forward rate curves and appropriate spreads.

Certain consolidated CLOs with Euro-denominated debt have entered into swap agreements with various counterparties to hedge
economically interest rate and foreign exchange risk related to CLO collateral assets with non-Euro interest rates and currencies.
These swap agreements are not designated as qualifying as hedging instruments. The fair value of derivative contracts in an asset
position is included in the company’s Consolidated Balance Sheet in other current assets, and the fair value of derivative contracts in a
liability position is included in the company’s Consolidated Balance Sheet in other current liabilities. These derivative contracts are
valued under an income approach using forecasted interest rates and are classified within Level 2 of the valuation hierarchy. Changes
in fair value of $7.9 million are reflected in gains/(losses) of consolidated investment products, net on the company’s Consolidated
Statement of Income for the year ended December 31, 2010. At December 31, 2010, there were 105 open swap agreements with a
notional value of $168.4 million. Swap maturities are tied to the maturity of the underlying collateral assets.

Fair value of consolidated private equity funds

Consolidated private equity funds are generally structured as partnerships. Generally, the investment strategy of underlying
holdings in these partnerships is to seek capital appreciation through direct investments in public or private companies with
compelling business models or ideas or through investments in partnership investments that also invest in similar private or public
companies. Various strategies may be used. Companies targeted could be distressed organizations, targets of leveraged buyouts or
fledgling companies in need of venture capital. Investees of these consolidated investment products may not redeem their investment
until the partnership liquidates. Generally, the partnerships have a life that range from seven to twelve years unless dissolved earlier.
The general partner may extend the partnership term up to a specified period of time as stated in the Partnership Agreement. Some
partnerships allow the limited partners to cause an earlier termination upon the occurrence of certain events as specified in the
Partnership Agreement.

For private equity partnerships, fair value is determined by reviewing each investment for the sale of additional securities of an
issuer to sophisticated investors or for investee financial conditions and fundamentals. Publicly traded portfolio investments are
carried at market value as determined by their most recent quoted sale, or if there is no recent sale, at their most recent bid price. For
these investments held by consolidated investment products, level 1 classification indicates that fair values have been determined
using unadjusted quoted prices in active markets for identical assets that the partnership has the ability to access. Level 2 classification
may indicate that fair values have been determined using quoted prices in active markets but give effect to certain lock-up restrictions
surrounding the holding period of the underlying investments.

The fair value of level 3 investments held by consolidated investment products are derived from inputs that are unobservable and
which reflect the limited partnerships’ own determinations about the assumptions that market participants would use in pricing the
investments, including assumptions about risk. These inputs are developed based on the partnership’s own data, which is adjusted if
information indicates that market participants would use different assumptions. The partnerships which invest directly into private
equity portfolio companies (direct private equity funds) take into account various market conditions, subsequent rounds of financing,
liquidity, financial condition, purchase multiples paid in other comparable third-party transactions, the price of securities of other
companies comparable to the portfolio company, and operating results and other financial data of the portfolio company, as
applicable.

The partnerships which invest into other private equity funds (funds of funds) take into account information received from those
underlying funds, including their reported net asset values and evidence as to their fair value approach, including consistency of their
fair value application. These investments do not trade in active markets and represent illiquid long-term investments that generally
require future capital commitments. While the partnerships’ reported share of the underlying net asset values of the underlying funds
is usually the most significant input in arriving at fair value and is generally representative of fair value, other information may also be
used to value such investments at a premium or discount to the net asset values as reported by the funds, including allocations of
priority returns within the funds as well as any specific conditions and events affecting the funds.

Unforeseen events might occur that would subsequently change the fair values of these investments, but such changes would be
inconsequential to the company due to its minimal investments in these products (and the large offsetting noncontrolling interests
resulting from their consolidation). Any gains or losses resulting from valuation changes in these investments are substantially offset
by resulting changes in gains and losses attributable to noncontrolling interests in consolidated entities and therefore do not have a
material effect on the financial condition, operating results (including earnings per share), liquidity or capital resources of the
company’s common shareholders.
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Fair value of consolidated real estate funds

Consolidated real estate funds are structured as limited liability companies. These limited liability companies invest in other real
estate funds, and these investments are carried at fair value and presented as investments in consolidated investment products. The net
asset value of the underlying funds, which primarily consists of the real estate investment value and mortgage loans, is adjusted to fair
value. Fair value is defined as the price that would be received to sell an asset or paid to transfer a liability in an orderly transaction
between market participants at the measurement date. Real estate fund assets are classified within the fair value hierarchy based on the
lowest level of input that is significant to the fair value measurement. Due to the illiquid nature of investments made in real estate
companies, all of the real estate fund assets are classified as Level 3. The real estate funds use one or more valuation techniques (e.g.,
the market approach, the income approach, or the cost approach) for which sufficient and reliable data is available to value
investments classified within Level 3. The income approach generally consists of the net present value of estimated future cash flows,
adjusted as appropriate for liquidity, credit, market and/or other risk factors.

The inputs used by the real estate funds in estimating the value of Level 3 investments include the original transaction price, recent
transactions in the same or similar instruments, as well as completed or pending third-party transactions in the underlying investment
or comparable investments. Level 3 investments may also be adjusted to reflect illiquidity and/or non-transferability. Other inputs
used include discount rates, cap rates and income and expense assumptions. The fair value measurement of Level 3 investments does
not include transaction costs and acquisition fees that may have been capitalized as part of the investment’s cost basis. Due to the lack
of observable inputs, the assumptions used may significantly impact the resulting fair value and therefore the real estate funds’ results
of operations.

21. GUARANTOR CONDENSED CONSOLIDATING FINANCIAL STATEMENTS

Invesco Holding Company Limited, the Issuer and a subsidiary of Invesco Ltd. (the Parent), issued 5.625% $300.0 million senior
notes due 2012, 5.375% $350.0 million senior notes due 2013 and 5.375% $200.0 million senior notes due 2014. These senior notes,
are fully and unconditionally guaranteed as to payment of principal, interest and any other amounts due thereon by the Parent, together
with the following wholly owned subsidiaries: Invesco Aim Management Group, Inc., Invesco Aim Advisers, Inc., Invesco North
American Holdings, Inc., and Invesco Institutional (N.A.), Inc. (the Guarantors). On June 9, 2009, in connection with the credit
facility agreement discussed in Note 9, “Debt,” IVZ, Inc. also became a guarantor of the senior notes. On December 31, 2009, Invesco
Aim Advisors, Inc. merged with Invesco Institutional (N.A.), Inc., which was renamed Invesco Advisors, Inc. The company’s
remaining consolidated subsidiaries do not guarantee this debt. The guarantees of each of the Guarantors are joint and several.
Presented below are Condensed Consolidating Balance Sheets as of December 31, 2010, and December 31, 2009, Condensed
Consolidating Statements of Income for the year ended December 31, 2010, 2009, and 2008, and Condensed Consolidating
Statements of Cash Flows for the year ended December 31, 2010, 2009, and 2008.
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Condensed Consolidating Balance Sheets

$ in millions

December 31, 2010

Assets held for policyholders..........cccocoveveiiieiiciecne,

Other current assets...........
Total current assets ...........
GoodWill ......ccovvvvvieirennen,

Investments in SUBSIAIArIES ..........covveeeeivie i

Other non-current assets ...
Total assets.......c.cvcvrvrennne.
Policyholder payables.......
Other current liabilities .....
Total current liabilities......
Intercompany balances......
Non-current liabilities........
Total liabilities..................
Total equity attributable to

common shareholders............

Equity attributable to noncontrolling interests in

consolidated entities.......
Total equity.......c.cooevrnenes
Total liabilities and equity

$in millions

December 31, 2009

Assets held for policyholders..........ccooceoiiiiiiniinie,

Other current assets...........

Policyholder payables.......
Other current liabilities .....
Total current liabilities......
Intercompany balances......
Non-current liabilities........
Total liabilities...................
Total equity attributable to

common shareholders............

Equity attributable to noncontrolling interests in

consolidated entities......
Total equity.....ccccovvrevennne.
Total liabilities and equity

Non-

Guarantors  Guarantors Issuer Parent Eliminations  Consolidated
— 1,295.4 — — — 1,295.4
175.7 2,766.7 3.0 33.7 — 2,979.1
175.7 4,062.1 3.0 33.7 — 42745
2,322.9 4,216.5 440.8 — — 6,980.2
1,333.8 55 4,766.1 8,400.6  (14,506.0) —
557.0 8,625.0 4.5 2.9 — 9,189.4
4,389.4 16,909.1 5,214.4 8,437.2  (14,506.0) 20,444.1
— 1,295.4 — — — 1,295.4
112.5 1,850.4 55 0.7 — 1,969.1
112.5 3,145.8 55 0.7 — 3,264.5
1,299.8  (1,449.6) (22.1) 171.9 — —
597.0 6,476.0 745.7 — — 7,818.7
2,009.3 8,172.2 729.1 172.6 — 11,083.2
2,380.1 7,640.6 4,485.3 8,264.6  (14,506.0) 8,264.6
— 1,096.3 — — — 1,096.3
2,380.1 8,736.9 4,485.3 8,264.6  (14,506.0) 9,360.9
4,389.4 16,909.1 5,214.4 8,437.2  (14,506.0) 20,444.1

Non-

Guarantors _Guarantors Issuer Parent Eliminations Consolidated
— 1,283.0 — — — 1,283.0
211.5 1,591.7 3.1 31.7 — 1,838.0
211.5 2,874.7 3.1 31.7 — 3,121.0
2,302.8 3,709.4 455.4 — — 6,467.6
714.9 57 4,697.7 6,859.3 (12,277.6) —
147.5 1,165.2 4.9 3.4 — 1,321.0
3,376.7 7,755.0 5,161.1 6,894.4 (12,277.6)  10,909.6
— 1,283.0 — — — 1,283.0
35.7 972.2 7.1 0.4 — 1,015.4
35.7 2,255.2 7.1 0.4 — 2,298.4
956.8  (1,660.0) 722.1 (18.9) — —
31.5 213.1 745.8 — — 990.4
1,024.0 808.3 1,475.0 (18.5) — 3,288.8
2,352.7 6,238.8 3,686.1 6,912.9 (12,277.6) 6,912.9
— 707.9 — — — 707.9
2,352.7 6,946.7 3,686.1 6,912.9 (12,277.6) 7,620.8
3,376.7 7,755.0 5,161.1 6,894.4 (12,277.6)  10,909.6
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Condensed Consolidating Statements of Income

$ in millions

Year ended December 31, 2010

Total operating reVENUES..........cccveveireeeeeeieieeie e
Total operating EXPENSES........vcvvvreeeereereeriereereseeseeseenns
Operating iNCOME/(10SS) .....ccvrvireeereerierenesesee e se e
Equity in earnings of unconsolidated affiliates...............
Other iINCOME/(EXPENSE) ..c.vevververeeeerrreereeriere e seesee e seeenas

Income before income taxes, including gains and

losses attributable to noncontrolling interests .............
INCOME taxX ProVISION.......coevvrerieireeee e

Net income, including gains and losses attributable to

noncontrolling iNterests. ..o s

(Gains)/losses attributable to noncontrolling interests

in consolidated entities, NEt..........coceevevvieeiiiee e
Net income attributable to common shareholders...........

$ in millions

Year ended December 31, 2009

Total operating reVENUES........cccvvvvverrereeeeiereeereeseesee s
Total operating EXPENSES.......cvvvvreeeeieereeriereereseeseeseenns
Operating iNCOME/(10SS) .....cccvrvireeereererenereseesesre e
Equity in earnings of unconsolidated affiliates...............
Other iNCOME/(EXPENSE) ....e.veverveieiirierieiee e

Income before income taxes, including gains and

losses attributable to noncontrolling interests .............
INCOME taxX ProVISION.......coevviverieirece e

Net income, including gains and losses attributable to

noncontrolling iNterests.........cocvovveieie s

(Gains)/losses attributable to noncontrolling interests

in consolidated entities, Net.........cccccvvvvveevcee e,
Net income attributable to common shareholders...........

$ in millions

Year ended December 31, 2008

Total operating reVENUES........cocvvvvverrereereiereee e seesee s
Total operating EXPENSES.......ccvrvreeeereerreriereerereeseeseenns
Operating iNCOME/(10SS) .......coveiriiiirisiriesc e
Equity in earnings of unconsolidated affiliates...............
Other INCOME EXPENSE.......cvvirieieirieniese e

Income before income taxes, including gains and

losses attributable to noncontrolling interests .............
INCOME taX ProVISION........ccoviiiirerieieeee e

Net income, including gains and losses attributable to

noncontrolling iNterests. ... s

(Gains)/losses attributable to noncontrolling interests

in consolidated entities, Net.........cccccvvvvveeviec e
Net income attributable to common shareholders...........

Non-
Guarantors Guarantors Issuer Parent Eliminations  Consolidated

1,031.6 2,456.1 — — — 3,487.7
742.4 2,140.2 — 15.2 — 2,897.8
289.2 315.9 — (15.2) — 589.9
5.7 334 266.5 4773 (742.7) 40.2
(109.8) 347.8 (41.9) 7.6 — 203.7
185.1 697.1 224.6 469.7 (742.7) 833.8
(66.1) (129.2) 2.3 (4.0) — (197.0)
119.0 567.9 226.9 465.7 (742.7) 636.8
— (171.1) — — — (171.1)
119.0 396.8 226.9 465.7 (742.7) 465.7

Non-

Guarantors Guarantors Issuer Parent Eliminations  Consolidated
549.7 2,077.6 — — — 2,627.3
432.1 1,701.3 (3.3) 12.9 — 2,143.0
117.6 376.3 33 (12.9) — 4843

17.1 53.3 148.3 326.3 (518.0) 27.0
(52.2) (82.3) (28.4) 9.1 — (153.8)
82.5 347.3 123.2 322.5 (518.0) 357.5
(0.2) (136.5) (11.5) — — (148.2)
82.3 210.8 111.7 322.5 (518.0) 209.3
— 113.2 — — — 113.2
82.3 324.0 111.7 322.5 (518.0) 322.5

Non-

Guarantors Guarantors Issuer Parent Eliminations  Consolidated
683.6 2,624.0 — — — 3,307.6
512.5 2,020.7 9.5 17.1 — 2,559.8
1711 603.3 (9.5) (17.1) — 747.8

73.9 135.9 256.7 505.8 (925.5) 46.8
(6.5) (48.4) (75.7) (7.0) — (137.6)
238.5 690.8 1715 481.7 (925.5) 657.0
(73.2) (172.3) 9.5 — — (236.0)
165.3 518.5 181.0 481.7 (925.5) 421.0
— 60.7 — — — 60.7
165.3 579.2 181.0 481.7 (925.5) 481.7
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Condensed Consolidating Statements of Cash Flows

Non-
$ in millions Guarantors Guarantors Issuer Parent Eliminations Consolidated
Year ended December 31, 2010
Net cash provided by/(used in) operating activities............. 84.4 219.8 58.4 161.1 (144.5) 379.2
Net cash (used in)/provided by investing activities ............. (742.4) 665.2 (57.5)  209.7 (412.8) (337.8)
Net cash (used in)/provided by financing activities............. 570.0 (822.7) —  (370.5) 557.3 (65.9)
(Decrease)/increase in cash and cash equivalents................ (88.0) 62.3 0.9 0.3 — (24.5)
Non-
$ in millions Guarantors Guarantors Issuer Parent Eliminations ~ Consolidated
Year ended December 31, 2009
Net cash provided by/(used in) operating activities............. 162.4 (182.0) 1.0 2185 162.8 362.7
Net cash (used in)/provided by investing activities ............. (26.1) (139.3) 105.0 (538.0) 496.0 (102.4)
Net cash (used in)/provided by financing activities............. (458.3) 803.7 (107.5)  320.2 (658.8) (100.7)
(Decrease)/increase in cash and cash equivalents................ (322.0) 482.4 (1.5) 0.7 — 159.6
Non-
$ in millions Guarantors Guarantors Issuer Parent Eliminations Consolidated
Year ended December 31, 2008
Net cash provided by operating activities ..........cccccceeevenunnne. 130.3 409.8 771 5240 (645.5) 495.7
Net cash (used in)/provided by investing activities .............. (130.5) 106.4 102.8 (44.5) (102.8) (68.6)
Net cash used in financing activities.........ccccccecvveevivrivvivrnnnnn, — (747.4)  (182.0) (485.3) 748.3 (666.4)
Decrease in cash and cash equivalents...........c.ccocceevvevivennnne. (0.2) (231.2) (2.1) (5.8) — (239.3)

22. SUBSEQUENT EVENTS

On January 27, 2011, the company declared a fourth quarter 2010 dividend of $0.11 per share, payable on March 9, 2011, to
shareholders of record at the close of business on February 23, 2011.

Subsequent to year end, the Company received additional rulings from the Appeals Division of the CRA covering the assessments
disclosed in Note 19, “Commitments and Contingencies” for the 2003 to 2006 taxation years. These reassessments were also reversed.
At February 14, 2011, the remaining outstanding assessments totaled $5.6 million, including interest and penalties. Management
continues to believe that the CRA's assessments are unlikely to stand; accordingly, no provision has been recorded.

Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure
N/A
Item 9A. Controls and Procedures
Evaluation of Disclosure Controls and Procedures

Management, with the participation of our chief executive officer and chief financial officer, has evaluated the effectiveness of our
disclosure controls and procedures as of December 31, 2010. There are inherent limitations to the effectiveness of any system of
disclosure controls and procedures, including the possibility of human error and the circumvention or overriding of the controls and
procedures. Accordingly, even effective disclosure controls and procedures can only provide reasonable assurance of achieving their
control objectives. Based upon this evaluation, our chief executive officer and chief financial officer concluded that the company’s
disclosure controls and procedures were effective to provide reasonable assurance that information required to be disclosed by us in
the reports that we file or submit under the Exchange Act is recorded, processed, summarized and reported, within the time periods
specified in the applicable rules and forms, and that it is accumulated and communicated to our management, including our chief
executive officer and chief financial officer, as appropriate to allow timely decisions regarding required disclosure.
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Management’s report on internal control over financial reporting is located in Item 8, “Financial Statements and Supplementary
Data” of this Annual Report on Form 10-K. Our independent auditors, Ernst & Young LLP, have issued an audit report on the

effectiveness of our internal control over financial reporting. This report appears in Item 8, “Financial Statements and Supplementary
Data” of this Annual Report on Form 10-K.

Item 9B. Other Information

None.
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PART IlI
Item 10. Directors, Executive Officers and Corporate Governance

Invesco has filed the certification of its Chief Financial Officer with the New York Stock Exchange (“NYSE”) as required pursuant
to Section 303A.12 of the NYSE Listed Company Manual. In addition, Invesco has filed the Sarbanes-Oxley Act Section 302
certifications of its Chief Executive Officer and Chief Financial Officer with the Securities and Exchange Commission, which
certifications are attached hereto as Exhibit 31.1 and Exhibit 31.2, respectively.

The information required by this Item will be included in the definitive Proxy Statement for the company’s annual meeting of
shareholders, which will be filed with the SEC no later than 120 days after the close of the fiscal year ended December 31, 2010, and
is incorporated by reference in this Report.

The following is a list of individuals serving as executive officers of the company as of the date hereof. All company executive
officers are elected annually and serve at the discretion of the company’s Board of Directors or Chief Executive Officer.

Note: Country listed denotes citizenship.
Martin L. Flanagan, CFA, CPA (50) President and Chief Executive Officer of Invesco Ltd. (U.S.A.)

Martin L. Flanagan is president and chief executive officer of Invesco, a position he has held since August 2005. He is also a
member of the Board of Directors of Invesco and a trustee of the Invesco Funds. Mr. Flanagan joined Invesco from Franklin
Resources, Inc., where he was president and co-chief executive officer from January 2004 to July 2005. Previously he had been
Franklin’s co-president from May 2003 to January 2004, chief operating officer and chief financial officer from November 1999 to
May 2003, and senior vice president and chief financial officer from 1993 until November 1999. Mr. Flanagan served as director,
executive vice president and chief operating officer of Templeton, Galbraith & Hansberger, Ltd. before its acquisition by Franklin in
1992. Before joining Templeton in 1983, he worked with Arthur Andersen & Co. Mr. Flanagan received a B.A. and BBA from
Southern Methodist University (SMU). He is a CFA charter holder and a certified public accountant. He is vice chairman of the
Investment Company Institute. He also serves as a member of the executive board at the SMU Cox School of Business and a member
of the Board of Councilors of the Carter Center in Atlanta.

G. Mark Armour (57) Senior Managing Director and Head of Institutional (Australia)

Mark Armour has served as senior managing director and head of Invesco’s Institutional business since January 2007. Previously,
Mr. Armour served as head of sales and service for the institutional business. He was chief executive officer of Invesco Australia from
September 2002 to July 2006. Prior to joining Invesco, Mr. Armour held significant leadership roles in the funds management
business in both Australia and Hong Kong. He previously served as chief investment officer for ANZ Investments and spent almost
20 years with the National Mutual/AXA Australia Group, where he was chief executive, Funds Management, from 1998 to 2000.
Mr. Armour received a bachelor of economics from La Trobe University in Melbourne, Australia.

Kevin M. Carome (54) Senior Managing Director and General Counsel (U.S.A.)

Kevin Carome has served as general counsel of our company since January 2006. Previously, he was senior vice president and
general counsel of Invesco’s U.S. Retail Business (f/k/a Invesco Aim) from 2003 to 2005. Prior to joining Invesco, Mr. Carome
worked with Liberty Financial Companies, Inc. (LFC) in Boston where he was senior vice president and general counsel from August
2000 through December 2001. He joined LFC in 1993 as associate general counsel and, from 1998 through 2000, was general counsel
of certain of its investment management subsidiaries. Mr. Carome began his career as an associate at Ropes & Gray in Boston. He
received a B.S. in political science and a J.D. from Boston College.

Andrew T. S. Lo (49) Senior Managing Director and Head of Invesco Asia Pacific (China)

Andrew Lo has served as head of Invesco Asia Pacific since February 2001. He joined our company as managing director for
Invesco Asia in 1994. Mr. Lo began his career as a credit analyst at Chase Manhattan Bank in 1984. He became vice president of the
investment management group at Citicorp in 1988 and was managing director of Capital House Asia from 1990 to 1994. Mr. Lo was
chairman of the Hong Kong Investment Funds Association from 1996 to 1997 and a member of the Council to the Stock Exchange of
Hong Kong and the Advisory Committee to the Securities and Futures Commission in Hong Kong from 1997 to 2001. He received a
B.S. and an MBA from Babson College in the U.S.
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Colin D. Meadows (40) Senior Managing Director and Chief Administrative Officer (U.S.A.)

Colin Meadows has served as chief administrative officer of Invesco since May 2006 with responsibility for IT, operations, human
resources, corporate communications and corporate development/M&A. Mr. Meadows came to Invesco from GE Consumer Finance
where he was senior vice president of business development and mergers and acquisitions. Prior to that role, he served as senior vice
president of strategic planning and technology at Wells Fargo Bank. From 1996-2003, Mr. Meadows was an associate principal with
McKinsey & Company, focusing on the financial services and venture capital industries, with an emphasis in the banking and asset
management sectors. Mr. Meadows received a B.A. in economics and English literature from Andrews University and a J.D. from
Harvard Law School.

James |. Robertson (53) Senior Managing Director and Head of U.K. and Continental Europe; Director (U.K.)

James Robertson has served as a member of the Board of Directors of our company since April 2004. He is currently head of
Invesco Perpetual with additional responsibility for Continental Europe. He was head of Operations and Technology from 2006 to
September 2008. He was chief financial officer from April 2004 to October 2005. Mr. Robertson joined our company as director of
finance and corporate development for Invesco's Global division in 1993 and repeated this role for the Pacific division in 1995. Mr.
Robertson became managing director of global strategic planning in 1996 and served as chief executive officer of AMVESCAP Group
Services, Inc. from 2001 to 2005. He holds an M.A. from Cambridge University and is a Chartered Accountant.

Loren M. Starr (49) Senior Managing Director and Chief Financial Officer (U.S.A.)

Loren Starr has served as senior managing director and chief financial officer of our company since October 2005. His current
responsibilities include finance, accounting, investor relations and corporate services. Previously, he served from 2001 to 2005 as
senior vice president and chief financial officer of Janus Capital Group Inc., after working as head of corporate finance from 1998 to
2001 at Putnam Investments. Prior to these positions, Mr. Starr held senior corporate finance roles with Lehman Brothers and Morgan
Stanley & Co. He received a B.A. in chemistry and B.S. in industrial engineering, from Columbia University, as well as an MBA, also
from Columbia, and M.S. in operations research from Carnegie Mellon University. Mr. Starr is a certified treasury professional. He is
a past chairman of the Association for Financial Professionals.

Philip A. Taylor (56) Senior Managing Director and Head of North American Retail (Canada)

Philip Taylor became head of Invesco’s North American Retail business in April 2006. He had previously served as head of
Invesco Trimark since January 2002. He joined Invesco Trimark in 1999 as senior vice president of operations and client services and
later became executive vice president and chief operating officer. Mr. Taylor was president of Canadian retail broker Investors Group
Securities from 1994 to 1997 and managing partner of Meridian Securities, an execution and clearing broker, from 1989 to 1994. He
held various management positions with Royal Trust, now part of Royal Bank of Canada, from 1982 to 1989. Mr. Taylor began his
career in consumer brand management in the U.S. and Canada with Richardson-Vicks, now part of Procter & Gamble. He received a
Bachelor of Commerce degree from Carleton University and an MBA from the Schulich School of Business at York University.
Mr. Taylor is a member of the Dean’s Advisory council of the Schulich School of Business. He has been chair of the Toronto
Symphony Orchestra and is currently on the board of the Royal Conservatory of Music.

Item 11. Executive Compensation

The information required by this Item will be included in the definitive Proxy Statement for the company’s annual meeting of
shareholders, which will be filed with the SEC no later than 120 days after the close of the fiscal year ended December 31, 2010, and
is incorporated by reference in this Report.
Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

The information required by this Item will be included in the definitive Proxy Statement for the company’s annual meeting of

shareholders, which will be filed with the SEC no later than 120 days after the close of the fiscal year ended December 31, 2010, and
is incorporated by reference in this Report.
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Item 13. Certain Relationships and Related Transactions, and Director Independence

The information required by this Item will be included in the definitive Proxy Statement for the company’s annual meeting of
shareholders, which will be filed with the SEC no later than 120 days after the close of the fiscal year ended December 31, 2010, and
is incorporated by reference in this Report.

Item 14. Principal Accountant Fees and Services

The information required by this Item will be included in the definitive Proxy Statement for the company’s annual meeting of
shareholders, which will be filed with the SEC no later than 120 days after the close of the fiscal year ended December 31, 2010, and
is incorporated by reference in this Report.
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PART IV

Item 15. Exhibits and Financial Statement Schedule

(a)(1) The financial statements filed as part of this Report are listed in Part 11, Item 8, “Financial Statements and Supplementary

Data.”

(a)(2) No financial statement schedules are required to be filed as part of this Report because all such schedules have been omitted.
Such omission has been made on the basis that information is provided in the financial statements or related footnotes in Part Il,
Item 8, “Financial Statements and Supplementary Data,” or is not required to be filed as the information is not applicable.

(a)(3) The exhibits listed on the Exhibit Index are included with this Report.

Exhibit Index

(Note: References herein to “AMVESCAP,” “AMVESCAP PLC” or “INVESCO PLC” are to the predecessor registrant to Invesco Ltd.)

3.1

3.2

4.1

4.2

4.3

4.4

4.5

Memorandum of Association of Invesco Ltd., incorporating amendments up to and including December 4, 2007,
incorporated by reference to exhibit 3.1 to Invesco’s Current Report on Form 8-K, filed with the Securities and Exchange
Commission on December 12, 2007

Amended and Restated Bye-Laws of Invesco Ltd., incorporating amendments up to and including December 4, 2007,
incorporated by reference to exhibit 3.2 to Invesco’s Current Report on Form 8-K, filed with the Securities and Exchange
Commission on December 12, 2007

Specimen Certificate for Common Shares of Invesco Ltd., incorporated by reference to exhibit 4.1 to Invesco’s Current
Report on Form 8-K, filed with the Securities and Exchange Commission on December 12, 2007

Indenture, dated as of February 27, 2003, for AMVESCAP’s 5.375% Senior Notes Due 2013, among AMVESCAP PLC,
A1 M Advisors, Inc., A1 M Management Group Inc., INVESCO Institutional (N.A.), Inc., INVESCO North American
Holdings, Inc. and SunTrust Bank, incorporated by reference to exhibit 2.12 to AMVESCAP’s Annual Report on Form 20-F
for the year ended December 31, 2002, filed with the Securities and Exchange Commission on March 27, 2003

Indenture, dated as of December 14, 2004, for AMVESCAP’s 5.375% Senior Notes due 2014, among AMVESCAP PLC,
Al M Advisors, Inc., A1 M Management Group Inc., INVESCO Institutional (N.A.), Inc., INVESCO North American
Holdings, Inc. and SunTrust Bank, incorporated by reference to exhibit 2.11 to AMVESCAP’s Annual Report on Form 20-F
for the year ended December 31, 2004, filed with the Securities and Exchange Commission on June 29, 2005

Indenture, dated as of April 11, 2007, for AMVESCAP’s 5.625% Senior Notes Due 2012, among AMVESCAP PLC, A I M
Advisors, Inc., A | M Management Group Inc., INVESCO Institutional (N.A.), Inc., INVESCO North American Holdings,
Inc. and The Bank of New York Trust Company, N.A., incorporated by reference to exhibit 99.1 to AMVESCAP’s Report
on Form 6-K, filed with the Securities and Exchange Commission on April 18, 2007

Supplemental Indenture No. 2, dated as of November 27, 2007, among INVESCO PLC, a public limited company organized
under the laws of England and Wales, and formerly known as AMVESCAP PLC, A | M Advisors, Inc., A 1 M Management
Group Inc., INVESCO Institutional (N.A.), Inc., and INVESCO North American Holdings, Inc., Invesco Ltd., a Bermuda
corporation, and The Bank of New York Trust Company, N.A., incorporated by reference to exhibit 4.2 to Invesco’s Current
Report on Form 8-K, filed with the Securities and Exchange Commission on November 30, 2007
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4.6

4.7

4.8

4.9

4.10

411

10.1

10.2

10.3

10.4

10.5

Supplemental Indenture, dated as of November 27, 2007, among INVESCO PLC, a public limited company organized under
the laws of England and Wales, and formerly known as AMVESCAP PLC, A1 M Advisors, Inc., A1 M Management
Group Inc., INVESCO Institutional (N.A.), Inc., and INVESCO North American Holdings, Inc., Invesco Ltd., a Bermuda
corporation, and U.S. Bank National Association, as Successor Trustee to SunTrust Bank, incorporated by reference to
exhibit 4.3 to Invesco’s Current Report on Form 8-K, filed with the Securities and Exchange Commission on November 30,
2007

Supplemental Indenture, dated as of November 27, 2007, among INVESCO PLC, a public limited company organized under
the laws of England and Wales, and formerly known as AMVESCAP PLC, A1 M Advisors, Inc., A1 M Management
Group Inc., INVESCO Institutional (N.A.), Inc., and INVESCO North American Holdings, Inc., Invesco Ltd., a Bermuda
corporation, and U.S. Bank National Association, as Successor Trustee to SunTrust Bank, incorporated by reference to
exhibit 4.4 to Invesco’s Current Report on Form 8-K, filed with the Securities and Exchange Commission on November 30,
2007

Supplemental Indenture No. 3, dated as of June 9, 2009, for the 5.625% Senior Notes due 2012, among Invesco Holding
Company Limited (f/lk/a AMVESCAP PLC), IVZ, Inc., and The Bank of New York Mellon Trust Company, N.A.,
incorporated by reference to exhibit 4.8 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2009,
filed with the Securities and Exchange Commission on February 26, 2010

Supplemental Indenture No. 2, dated as of June 9, 2009, for the 5.375% Senior Notes due 2013, among Invesco Holding
Company Limited (f/lk/a AMVESCAP PLC), IVZ, Inc., and U.S. Bank National Association, as successor trustee to
SunTrust Bank., incorporated by reference to exhibit 4.9 to Invesco’s Annual Report on Form 10-K for the year ended
December 31, 2009, filed with the Securities and Exchange Commission on February 26, 2010

Supplemental Indenture No. 2, dated as of June 9, 2009, for the 5.375% Senior Notes due 2014, among Invesco Holding
Company Limited (f/lk/a AMVESCAP PLC), IVZ, Inc., and U.S. Bank National Association, as successor trustee to
SunTrust Bank, incorporated by reference to exhibit 4.10 to Invesco’s Annual Report on Form 10-K for the year ended
December 31, 2009, filed with the Securities and Exchange Commission on February 26, 2010

Guarantee, dated February 27, 2003, with respect to AMVESCAP’s 5.375% Senior Notes Due 2013, made by A1 M
Management Group Inc., A 1M Advisors, Inc., INVESCO Institutional (N.A.), Inc. and INVESCO North American
Holdings, Inc., incorporated by reference to exhibit 4.20 to AMVESCAP’s Annual Report on Form 20-F for the year ended
December 31, 2002, filed with the Securities and Exchange Commission on March 27, 2003

Credit Agreement, dated as of June 9, 2009, among IVZ, Inc., Invesco Ltd., the banks, financial institutions and other
institutional lenders from time to time a party thereto and Bank of America, N.A., as administrative agent, incorporated by
reference to exhibit 10.1 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2009, filed with the
Securities and Exchange Commission on February 26, 2010

Credit Agreement, dated as of May 24, 2010, among Invesco Holding Company Limited, IVZ, Inc., Invesco Ltd., the banks,
financial institutions and other institutional lenders from time to time a party thereto and Bank of America, N.A., as
administrative agent, incorporated by reference to exhibit 10.1 to Invesco’s Quarterly Report on Form 10-Q for the quarter
ended June 30, 2010, filed with the Securities and Exchange Commission on August 2, 2010

Third Amended and Restated Purchase and Sale Agreement, dated as of August 18, 2003, among Citibank, N.A., Citicorp
North America, Inc., A1 M Management Group Inc., A1 M Distributors, Inc., A1 M Advisors, Inc. and Invesco Funds
Group, Inc., incorporated by reference to exhibit 10.2 to Invesco’s Annual Report on Form 10-K for the year ended
December 31, 2007, filed with the Securities and Exchange Commission on February 29, 2008

Amendment No. 4 to Facility Documents, dated as of August 24, 2001 among A | M Management Group Inc., A1 M
Advisors, Inc., Al M Distributors, Inc., Citibank, N.A., Bankers Trust Company and Citicorp North America, Inc.,
incorporated by reference to exhibit 4.4 to AMVESCAP’s Annual Report on Form 20-F for the year ended December 31,
2001, filed with the Securities and Exchange Commission on April 4, 2002

Amendment No.5 to Facility Documents, dated as of August 18, 2003, among Invesco Funds Group, Inc., A1 M
Management Group Inc., A I M Advisors, Inc., A 1 M Distributors, Inc., Citibank, N.A., Citicorp North America, Inc. and
Deutsche Bank Trust Company Americas, incorporated by reference to exhibit 10.4 to Invesco’s Annual Report on
Form 10-K for the year ended December 31, 2007, filed with the Securities and Exchange Commission on February 29,
2008
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10.6

10.7

10.8

10.9

10.10

10.11
10.12
10.13

10.14

10.15

10.16

10.17

10.18

10.19

10.20

10.21

10.22

Global Stock Plan, as amended and restated as of as of April 1, 2009, incorporated by reference to exhibit 10.1 to Invesco’s
Quarterly Report on Form 10-Q for the quarter ended March 31, 2009, filed with the Securities and Exchange Commission
on May 8, 2009

Invesco Ltd. 2008 Global Equity Incentive Plan, as amended and restated effective January 1, 2009, incorporated by
reference to exhibit 10.6 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2008, filed with the
Securities and Exchange Commission on February 27, 2009

Amendment No. 1 to the Invesco Ltd. 2008 Global Equity Incentive Plan, as amended and restated effective February 1,
2009, incorporated by reference to exhibit 10.1 to Invesco’s Quarterly Report on Form 10-Q for the quarter ended
September 30, 2010, filed with the Securities and Exchange Commission on November 2, 2010

Form of Restricted Stock Award Agreement - Time Vesting under the Invesco Ltd. 2008 Global Equity Incentive Plan,
incorporated by reference to exhibit 10.2 to Invesco’s Quarterly Report on Form 10-Q for the quarter ended September 30,
2008, filed with the Securities and Exchange Commission on November 7, 2008

Form of Restricted Stock Unit Award Agreement - Time Vesting under the Invesco Ltd. 2008 Global Equity Incentive Plan,
incorporated by reference to exhibit 10.3 to Invesco’s Quarterly Report on Form 10-Q for the quarter ended September 30,
2008, filed with the Securities and Exchange Commission on November 7, 2008

Form of Award Agreement for Non-Executive Directors under the Invesco Ltd. 2008 Global Equity Incentive Plan
Invesco Ltd. 2010 Global Equity Incentive Plan (ST), effective May 18, 2010

Amendment No. 1, effective July 30, 2010, to the Invesco Ltd. 2010 Global Equity Incentive Plan (ST), incorporated by
reference to exhibit 10.2 to Invesco’s Quarterly Report on Form 10-Q for the quarter ended September 30, 2010, filed with
the Securities and Exchange Commission on November 2, 2010

Invesco Ltd. Executive Incentive Bonus Plan, as amended and restated effective January 1, 2009, incorporated by reference
to exhibit 10.7 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2008, filed with the Securities
and Exchange Commission on February 27, 2009

Invesco Ltd. Amended and Restated 2005 Non-Qualified Deferred Compensation Plan, effective as of January 1, 2009,
incorporated by reference to exhibit 10.8 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2008,
filed with the Securities and Exchange Commission on February 27, 2009

No. 3 Executive Share Option Scheme, as revised as of August 2006, incorporated by reference to exhibit 10.6 to Invesco’s
Annual Report on Form 10-K for the year ended December 31, 2007, filed with the Securities and Exchange Commission
on February 29, 2008

2000 Share Option Plan, as revised as of January 26, 2005, incorporated by reference to exhibit 10.7 to Invesco’s Annual
Report on Form 10-K for the year ended December 31, 2007, filed with the Securities and Exchange Commission on
February 29, 2008

Invesco ESOP, as amended and restated, generally effective as of February 1, 2005, incorporated by reference to
exhibit 10.8 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2007, filed with the Securities and
Exchange Commission on February 29, 2008

2003 Share Option Plan (Canada), dated June 2003, incorporated by reference to exhibit 10.10 to Invesco’s Annual Report
on Form 10-K for the year ended December 31, 2007, filed with the Securities and Exchange Commission on February 29,
2008

Deferred Fees Share Plan, as amended and restated effective December 10, 2008, incorporated by reference to exhibit 10.13
to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2008, filed with the Securities and Exchange
Commission on February 27, 2009

Rules of the AMVESCAP International Sharesave Plan, dated May 8, 1997, incorporated by reference to exhibit 10.12 to
Invesco’s Annual Report on Form 10-K for the year ended December 31, 2007, filed with the Securities and Exchange
Commission on February 29, 2008

Global Partner Agreement, dated November 10, 2005, between AMVESCAP PLC and Loren M. Starr, incorporated by
reference to exhibit 10.14 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2007, filed with the
Securities and Exchange Commission on February 29, 2008
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10.23

10.24

10.25

10.26

10.27

10.28

21
23.1
311

31.2

321

32.2

Global Partner Agreement, dated January 1, 2001, between AIM Funds Management Inc. and Philip A. Taylor, incorporated
by reference to exhibit 10.15 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2007, filed with
the Securities and Exchange Commission on February 29, 2008

Global Partners Employment Contract, dated April 1, 2000, between INVESCO Pacific Holdings Limited and Andrew Lo,
incorporated by reference to exhibit 10.17 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2007,
filed with the Securities and Exchange Commission on February 29, 2008

Global Partner Agreement, dated January 3, 2001, between James |. Robertson and AMVESCAP Group Services, Inc.,
incorporated by reference to exhibit 4.16 to AMVESCAP’s Annual Report on Form 20-F for the year ended December 31,
2004, filed with the Securities and Exchange Commission on June 29, 2005

Description of Material Employment Terms for G. Mark Armour, incorporated by reference to exhibit 10.2 to Invesco’s
Quarterly Report on Form 10-Q for the quarter ended June 30, 2010, filed with the Securities and Exchange Commission on
August 2, 2010

Transaction Agreement, dated as of October 19, 2009, between Morgan Stanley and Invesco Ltd., incorporated by reference
to exhibit 10.1 to Invesco’s Quarterly Report on Form 10-Q for the quarter ended September 20, 2009, filed with the
Securities and Exchange Commission on October 30, 2009

Amendment, dated as of May 28, 2010, to Transaction Agreement, dated as of October 19, 2009, between Morgan Stanley
and Invesco Ltd., incorporated by reference to exhibit 10.2 to Invesco’s Current Report on Form 8-K, filed with the
Securities and Exchange Commission on June 2, 2010

List of Subsidiaries
Consent of Ernst & Young LLP, dated February 25, 2011

Certification of Martin L. Flanagan pursuant to Rule 13a-14(a), as adopted pursuant to Section 302 of the Sarbanes-Oxley
Act of 2002

Certification of Loren M. Starr pursuant to Rule 13a-14(a), as adopted pursuant to Section 302 of the Sarbanes-Oxley Act of
2002

Certification of Martin L. Flanagan pursuant to Rule 13a-14(b) and 18 U.S.C. Section 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

Certification of Loren M. Starr pursuant to Rule 13a-14(b) and 18 U.S.C. Section 1350, as adopted pursuant to Section 906
of the Sarbanes-Oxley Act of 2002
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused this Report
to be signed on its behalf by the undersigned, thereunto duly authorized.

Invesco Ltd.
By: /s/ MARTIN L. FLANAGAN
Name: Martin L. Flanagan

Title:  President and Chief Executive Officer

Date: February 25, 2011

Pursuant to the requirements of the Securities Exchange Act of 1934, this Report has been signed below by the following persons on
behalf of the registrant and in the capacities indicated and on the dates indicated.

Name Title Date
/s/ MARTIN L. FLANAGAN Chief Executive Officer (Principal February 25, 2011
Martin L. Flanagan Executive Officer) and President;
Director
/sl LOREN M. STARR Senior Managing Director and Chief February 25, 2011

Loren M. Starr Financial Officer (Principal

Financial Officer)

/sl DAVID A HARTLEY Group Controller and Chief February 25, 2011
David A. Hartley Accounting Officer (Principal
Accounting Officer)

/s/ REX D. ADAMS Chairman and Director February 25, 2011
Rex D. Adams
/s/ SIR JOHN BANHAM Director February 25, 2011

Sir John Banham

/s/ JOSEPH R. CANION Director February 25, 2011
Joseph R. Canion

/s/ BEN F. JOHNSON, I11 Director February 25, 2011
Ben F. Johnson, 111

/s/ DENIS KESSLER Director February 25, 2011
Denis Kessler

/s/ EDWARD P. LAWRENCE Director February 25, 2011
Edward P. Lawrence

/s/ J. THOMAS PRESBY Director February 25, 2011
J. Thomas Presby

/sl JAMES |. ROBERTSON Director February 25, 2011
James |. Robertson

/s/ PHOEBE A. WOOD Director February 25, 2011
Phoebe A. Wood
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Certification Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Martin L. Flanagan, certify that:

1.
2.

I have reviewed this Annual Report on Form 10-K of Invesco Ltd.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading
with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all
material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented
in this report;

The registrant’s other certifying officer and | are responsible for establishing and maintaining disclosure controls and procedures
(as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange
Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made
known to us by others within those entities, particularly during the period in which this report is being prepared,;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions
about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on
such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially
affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and | have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the registrant’s auditors and the audit committee of registrant’s board of directors (or persons performing
the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial
information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

February 25, 2011 /si MARTIN L. FLANAGAN

Martin L. Flanagan
President and Chief Executive Officer
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Certification Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Loren M. Starr, certify that:

1.
2.

I have reviewed this Annual Report on Form 10-K of Invesco Ltd.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading
with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all
material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented
in this report;

The registrant’s other certifying officer and | are responsible for establishing and maintaining disclosure controls and procedures
(as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange
Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made
known to us by others within those entities, particularly during the period in which this report is being prepared,;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions
about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on
such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially
affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and | have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the registrant’s auditors and the audit committee of registrant’s board of directors (or persons performing
the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial
information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

February 25, 2011 /s/ LOREN M. STARR

Loren M. Starr
Senior Managing Director and Chief Financial Officer
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CERTIFICATION OF MARTIN L. FLANAGAN
PURSUANT TO
18 U.S.C. SECTION 1350
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with Invesco Ltd.’s (the “Company”) Annual Report on Form 10-K for the period ended December 31, 2010 (the

“Report”), I, Martin L. Flanagan, do hereby certify, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-Oxley
Act of 2002, that to my knowledge:

1.  the Report fully complies with the requirements of Section 13(a) or 15(d), as applicable, of the Securities Exchange Act of
1934; and

2. the information contained in the Report fairly presents, in all material respects, the financial condition and results of
operations of the Company.

February 25, 2011 /si MARTIN L. FLANAGAN

Martin L. Flanagan
President and Chief Executive Officer
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CERTIFICATION OF LOREN M. STARR
PURSUANT TO
18 U.S.C. SECTION 1350
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with Invesco Ltd.’s (the “Company”) Annual Report on Form 10-K for the period ended December 31, 2010 (the

“Report”), I, Loren M. Starr, do hereby certify, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-Oxley Act
of 2002, that to my knowledge:

1.  the Report fully complies with the requirements of Section 13(a) or 15(d), as applicable, of the Securities Exchange Act of
1934; and

2. the information contained in the Report fairly presents, in all material respects, the financial condition and results of
operations of the Company.

February 25, 2011 /sl LOREN M. STARR
Loren M. Starr
Senior Managing Director and Chief Financial Officer
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