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SPECIAL CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Report, the documents incorporated by reference herein, other public filings and oral and written statements by us and our
management, may include statements that constitute “forward-looking statements” within the meaning of the United States securities
laws. These statements are based on the beliefs and assumptions of our management and on information available to us at the time
such statements are made. Forward-looking statements include information concerning possible or assumed future results of our
operations, expenses, earnings, liquidity, cash flows and capital expenditures, industry or market conditions, assets under
management, acquisition activities and the effect of completed acquisitions, debt levels and our ability to obtain additional financing
or make payments on our debt, legal and regulatory developments, demand for and pricing of our products and other aspects of our
business or general economic conditions. In addition, when used in this Report, the documents incorporated by reference herein or
such other documents or statements, words such as “believes,” “expects,” “anticipates,” “intends,” “plans,” “estimates,” “projects,”
“forecasts,” and future or conditional verbs such as “will,” “may,” “could,” “should,” and “would,” and any other statement that
necessarily depends on future events, are intended to identify forward-looking statements.

Forward-looking statements are not guarantees of performance or other outcomes. They involve risks, uncertainties and
assumptions. Although we make such statements based on assumptions that we believe to be reasonable, there can be no assurance
that actual results will not differ materially from our expectations. We caution investors not to rely unduly on any forward-looking
statements.

The following important factors, and other factors described elsewhere in this Report or incorporated by reference into this Report
or contained in our other filings with the U.S. Securities and Exchange Commission (SEC), among others, could cause our results to
differ materially from any results described in any forward-looking statements:

e variations in demand for our investment products or services, including termination or non-renewal of our investment
advisory agreements;

o significant changes in net asset flows into or out of the accounts we manage or declines in market value of the assets in, or
redemptions or other withdrawals from, those accounts;

e enactment of adverse state, federal or foreign legislation or changes in government policy or regulation (including
accounting standards) affecting our operations, our capital requirements or the way in which our profits are taxed;

o significant fluctuations in the performance of debt and equity markets worldwide;

o exchange rate fluctuations, especially as against the U.S. dollar;

o the effect of economic conditions and interest rates in the U.S. or globally;

e our ability to compete in the investment management business;

o the effect of consolidation in the investment management business;

e limitations or restrictions on access to distribution channels for our products;

e our ability to attract and retain key personnel, including investment management professionals;
¢ the investment performance of our investment products;

e our ability to acquire and integrate other companies into our operations successfully and the extent to which we can realize
anticipated cost savings and synergies from such acquisitions;

e changes in regulatory capital requirements;
e our debt and the limitations imposed by our credit facility;

o the effect of failures or delays in support systems or customer service functions, and other interruptions of our operations;



o the occurrence of breaches and errors in the conduct of our business, including any failure to properly safeguard
confidential and sensitive information;

o the execution risk inherent in our ongoing company-wide transformational initiatives;
o the effect of political or social instability in the countries in which we invest or do business;

e the effect of terrorist attacks in the countries in which we invest or do business and the escalation of hostilities that could
result therefrom;

¢ war and other hostilities in or involving countries in which we invest or do business; and

e adverse results in litigation, including private civil litigation related to mutual fund fees and any similar potential regulatory
or other proceedings.

Other factors and assumptions not identified above were also involved in the derivation of these forward-looking statements, and
the failure of such other assumptions to be realized may also cause actual results to differ materially from those projected. For more
discussion of the risks affecting us, please refer to Part I, Item 1A, “Risk Factors.”

You should consider the areas of risk described above in connection with any forward-looking statements that may be made by us
and our businesses generally. We expressly disclaim any obligation to update any of the information in this or any other public report
if any forward-looking statement later turns out to be inaccurate, whether as a result of new information, future events or otherwise.
For all forward-looking statements, we claim the “safe harbor” provided by Section 27A of the Securities Act of 1933 and Section 21E
of the Securities Exchange Act of 1934.

PART I
In this Annual Report on Form 10-K, unless otherwise specified, the terms “we,” “our,” “us,” “company,” “Invesco,” and “Invesco
Ltd.” refer to Invesco Ltd., a company incorporated in Bermuda, and its subsidiaries.

Item 1. Business
Introduction

Invesco is a leading independent global investment management company, dedicated to helping people worldwide build their
financial security. By delivering the combined power of our distinctive worldwide investment management capabilities, Invesco
provides a comprehensive array of enduring investment products for retail, institutional and high-net-worth clients around the world.
Operating in 20 countries, Invesco had $423.1 billion in assets under management (AUM) as of December 31, 20009.

The key drivers of success for Invesco are long-term investment performance and client service delivered across a diverse spectrum
of investment management capabilities, distribution channels, geographic areas and market exposures. By achieving success in these
areas, we seek to generate positive net flows, increased AUM and associated revenues. We are affected significantly by market
movements, which are beyond our control; however, we endeavor to mitigate the impact of market movement by offering broad
investment capability, client and geographical diversification. We measure relative investment performance by comparing our
investment capabilities to competing products, industry benchmarks and client investment objectives. Generally, distributors,
investment advisors and consultants take into consideration longer-term investment performance (e.g., three-year and five-year
performance) in their selection of investment product and manager recommendations to their customers, although shorter-term
performance may also be an important consideration. Third-party ratings may also have an influence on client investment decisions.
Quality of client service is monitored in a variety of ways, including periodic client satisfaction surveys, analysis of response times
and redemption rates, competitive benchmarking of services and feedback from investment consultants.

Invesco Ltd. is organized under the laws of Bermuda, and our common shares are listed and traded on the New York Stock
Exchange under the symbol “IVZ.” We maintain a Web site at www.invesco.com. (Information contained on our Web site shall not be
deemed to be part of, or to be incorporated into, this document).



Strategy

The company focuses on four key strategic priorities that are designed to further strengthen our business and help ensure our long-
term success:

e Achieve strong investment performance over the long term for our clients;

e Deliver the combined power of our distinctive investment management capabilities anywhere in the world to meet our
clients’ needs;

e Unlock the power of our global operating platform by simplifying our processes and procedures and further integrating the
support structures of our business globally; and

e Continue to build a high-performance organization by fostering greater transparency, accountability and execution at all
levels.

Over the past four years, Invesco has taken a number of steps to leverage the individual strengths of our distinct investment centers
and present the organization as a single firm to our clients around the world. We believe these changes have strengthened Invesco’s
ability to operate more efficiently and effectively as an integrated, global organization.

Since we take a unified approach to our business, we are presenting our financial statements and other disclosures under the single
operating segment “asset management.”

Recent Developments

The global economic recession, the general weakening of government, agency and corporate credit, the dissolution and strategic
redirection of certain large financial institutions, and the market volatility over the past two years has had a significant impact on our
industry. These factors, among others, created a unique competitive opportunity for few investment management firms that were able
to deliver superior relative investment performance, maintain their corporate financial strength, and remain intensely focused on their
clients. We believe Invesco was one of these few firms that was able to emerge from this challenging economic and market
environment in an improved competitive position.

Several investment, credit, and liquidity issues affected many key competitors within the asset management industry, including
significant economic and reputational exposure to asset-backed securities, illiquid credit derivatives, structured investment vehicles
(SIVs), auction rate preferred shares, hedge funds that were effectively operating as Ponzi schemes, and securities lending programs
that lost value. Invesco had little to no exposure to such factors. Furthermore, while some competitors were withdrawing from the
marketplace, we were meeting regularly with clients, helping them navigate the difficult markets and sharing solutions to meet their
long-term investment needs. That enhanced visibility allowed us to deepen our existing relationships and foster new ones, putting us
in a strong position as clients began returning to the markets.

Invesco’s commitment to our multi-year strategy set a firm foundation for the company’s many achievements during 2009,
including:

e Relative investment performance remained strong across the enterprise in 2009, with 69% of assets performing ahead of
peers on a 3-year basis at year end;

¢ Maintaining the number one position for Invesco Perpetual in the U.K. for retail assets under management, with record net
inflows, particularly in fixed income, and strong investment performance;

o Positive fund flows for the year and record fixed income assets under management for Invesco Aim;

e Selection by the U.S. Treasury, among only eight asset managers, to participate in the Public-Private Investment Program
(PPIP);



e Launch of our mortgage REIT, Invesco Mortgage Capital, Inc. (IVR), an IPO which raised $200 million in equity. In
January 2010, Invesco Mortgage Capital raised an additional $170 million;

e 75% of Invesco Fixed Income AUM above benchmark on a 3-year basis at year end, further building our reputation as a
“safe hands” manager during a volatile time in the markets;

e Successful launch of a $540 million Chinese equity fund in Japan, which was the third largest onshore China product
offering in the local market;

e Industry recognition of our Asian investment teams, including best equity group award for our China joint venture;

e Continued strong flows at Invesco PowerShares, and the launch of intelligent exchange-traded funds (ETFs) to Canadian
investors through an innovative suite of mutual funds;

e Extended leadership position of the team at W.L. Ross & Co. with their unique investment discipline and ability to capture
distressed market opportunities;

e Continued growth of Invesco’s Hyderabad, India, facility, which was launched early in 2007 utilizing an outsourcing
model commonly referred to as “build/operate/transfer.” The facility provides cost-effective support for our operations,
technology and finance groups, and is now firmly established with an outsourced staff of more than 400. At such time that
formal transfer of control of the facility moves to Invesco (expected to occur within the next 18 months), the current staff
will become Invesco employees and will be added to Invesco’s headcount.

Together, these efforts resulted in positive net flows for our business in each quarter of 2009. At the same time, reflecting the
decline in global markets and resulting decline in the company’s assets under management, operating margin and net operating margin
decreased to 18.4% and 25.9% in 2009, respectively, from 22.6% and 31.6% in 2008, respectively. (See Partll, Item?7,
“Management’s Discussion and Analysis of Financial Condition and Results of Operations — Schedule of Non-GAAP Information”
for a reconciliation of operating income to net operating income — and by calculation, a reconciliation of operating margin to net
operating margin — and important additional disclosures.

We continued to execute on our long-term strategy, making disciplined capital and resource allocation decisions in a challenging
environment, which we believe further improved our ability to serve our clients, reinforced our reputation as one of the premiere
global asset managers, and helped to deliver competitive levels of operating income and margins as we progressed through the year. In
addition, we took steps to further strengthen our financial position and augment our capital flexibility through a successful capital raise
and a new credit facility. We retain a positive outlook by S&P and stable outlook with Moody’s.

Perhaps the most visible of our accomplishments in 2009 was our announcement in October that we are acquiring Morgan Stanley’s
retail asset management business, including Van Kampen. The combination of our organizations has tremendous implications for
Invesco’s business when the transaction closes in mid-2010. Through this transaction, we expect to expand the depth and breadth of
our investment strategies, strengthen our overall distribution capabilities and greatly enhance our ability to serve clients, both in the
U.S. and globally. The planned acquisition provided Invesco the opportunity to review its overall branding approach in the U.S. Under
the new approach, beginning April 30, 2010, Invesco Aim will be rebranded as Invesco and AIM funds will be rebranded with the
Invesco name (e.g., AIM Charter Fund will become Invesco Charter Fund). In addition, after the close of the transaction, Invesco will
be added to the Van Kampen open-end fund names (e.g., Van Kampen Comstock Fund will become Invesco Van Kampen Comstock
Fund), and Invesco will rebrand the Morgan Stanley products that are included in the transaction (e.g., Morgan Stanley Special Value
Fund will become Invesco Special Value Fund).

Certain Demographic and Industry Trends
Demographic and economic trends around the world continue to transform the investment management industry and our business:

e There is an increasing number of investors who seek external professional advice and investment managers to help them
reach their financial goals.



e As the “baby boomer” generation continues to mature, there is an increasingly large segment of the world population that is
reaching retirement age. Economic growth in emerging market countries has created a large and rapidly expanding global
middle class and high net worth population with accelerating levels of wealth. As a result, globally, there is a high degree
of demand for an array of investment solutions that span investment capabilities, with a particular emphasis on savings
vehicles for retirement. We believe Invesco, as one of the few, truly global, independent investment managers is very well-
positioned to attract these retirement assets through its enduring products that are focused on long-term investment
performance,

e We have seen increasing demand from clients for alpha and beta to be separated as investment strategies in the investment
management industry. (“Alpha” is defined as excess return attributable to a manager, and “beta” refers to the return of an
underlying benchmark.) This trend reflects how clients are differentiating between low-cost beta solutions such as passive,
index and ETF products and higher-priced alpha strategies such as those offered by many alternative products.

o Investors are increasingly seeking to invest outside their domestic markets. They seek firms that operate globally and have
investment expertise in markets around the world. Invesco, with a comprehensive range of investment capabilities
managed by distinct investment teams worldwide, is well-positioned to benefit from this trend.

Our four strategic priorities and our plans for taking the business forward acknowledge these demographic and economic trends, as
we work to further strengthen our competitive position. Our multi-year strategy is designed to leverage our global presence, our
distinctive worldwide investment management capabilities and our talented people to further grow our business and ensure our long-
term success.

Investment Management Capabilities

Invesco is a leading independent global investment manager with operations in 20 countries. As of December 31, 2009, Invesco
managed $423.1 billion in assets for retail, institutional and high-net-worth investors around the world. By delivering the combined
power of our distinctive worldwide investment management capabilities, Invesco provides a comprehensive array of enduring
solutions for our clients.

Supported by a global operating platform, Invesco delivers a comprehensive array of investment products and services to retail,
institutional and high-net-worth investors on a global basis. We have a significant presence in the institutional and retail segments of
the investment management industry in North America, Europe and Asia-Pacific, with clients in more than 100 countries.

We believe that the proven strength of our distinct and globally located investment centers and their well-defined investment
disciplines provide us with a competitive advantage in the eyes of many of our clients. There are few independent investment
managers with teams as globally diverse as Invesco’s and with the same breadth and depth of investment capabilities and products.
We offer multiple investment objectives within the various asset classes and products that we manage. Our asset classes, broadly
defined, include money market, fixed income, balanced, equity and alternatives. Approximately 41% of our AUM as of December 31,
2009, was invested in equities (December 31, 2008: 36% in equities), with the balance invested in fixed income and other securities.



The following table sets forth the investment objectives by which we manage, sorted by asset class:

Objectives by Asset Class

Money Market Fixed Income Balanced Equity Alternatives

Prime Convertibles Single Country Small Cap Core Financial Structures

Government/Treasury Core/Core Plus Global Small Cap Growth Absolute Return

Tax-Free Emerging Markets Asset Allocation Small Cap Value U.S. REITS

Cash Plus Enhanced Cash Target Date Mid Cap Core Global REITS

Taxable Government Bonds Target Risk Mid Cap Growth U.S. Direct Real Estate
High-Yield Bonds Mid Cap Value European Direct Real Estate
Bank Loans Large Cap Core Asian Direct Real Estate
Passive/Enhanced Large Cap Growth Private Capital Direct Investments
Intermediate Term Large Cap Value Private Capital Fund of Funds
International/Global Enhanced Index Quantitative Private Capital Distressed
Municipal Bonds Sector Funds Portable Alpha
Short Term International Alternative Beta
Stable Value Global GTAA/Global Macro
Structured Securities Regional/Single Country

(ABS, MBS, CMBS)
Investment Grade Credit

The following table sets forth the categories of products sold through our three principal distribution channels:

Investment Vehicles by Distribution Channel

Retail Institutional Private Wealth Management
Mutual Funds Institutional Separate Accounts Separate Accounts
Investment Companies with Variable Capital Collective Trust Funds Managed Accounts
Investment Trusts Managed Accounts Mutual Funds

Individual Savings Accounts Exchange-Traded Funds Exchange-Traded Funds
Exchange-Traded Funds Private Capital Funds Private Capital Funds

Variable Insurance Funds



One of Invesco’s greatest competitive strengths is the diversification in our AUM by client domicile, distribution channel and asset
class. Our distribution network has gathered assets of approximately 49% retail, 47% institutional, and 4% Private Wealth
Management clients. 39% of client assets under management are outside the U.S., and we service clients in more than 100 countries.
The following tables present a breakdown of AUM by client domicile, distribution channel and asset class as of December 31, 2009:

AUM Diversification

By Client Domicile

($ billions) 1-Yr Change
U.S. $257.7 10.8%
Canada $29.0 20.3%
U.K. $84.5 49.0% us
Continental 60.9%
Europe $24.4 8.9%
Asia $27.5 27.9%
Total $423.1 18.4% Continental

Europe
5.8%

6.5%

By Distribution Channel

Retail

($ billions) 1-Yr Change 48.9%
Retail $206.9 38.6%
Institutional $201.0 3.3%
PWM $15.2 14.3% Institutional
Total $423.1 18.4% 47.5%

Private Wealth

Management

3.6%
Balanced

By Asset Class 9.8%

Money Market

19.7%
($ billions) 1-Yr Change
Equity $173.4 35.9%
Balanced $41.5 26.5%
Money Market $83.5 (0.8)%
Fixed Income $75.2 22.3%
Alternative $49.5 (3.1)% Equity Fixed Income
41.0% 17.8%

Total $423.1 18.4%

Alternative
11.7%

See Part 11, Item 8, “Financial Statements and Supplementary Data— Note 12, Geographic Information,” for a geographic breakdown
of our consolidated operating revenues for the years ended December 31, 2009, 2008 and 2007.



Distribution Channels
Retail

Invesco is a significant provider of retail investment solutions to clients through our distribution channels: Invesco Aim in the U.S.,
Invesco Trimark in Canada, Invesco Perpetual in the U.K., Invesco in Europe and Asia, and Invesco PowerShares (for our ETF
products). Collectively, the retail investment management teams manage assets of $206.9 billion as of December 31, 2009. We offer
retail products within all of the major asset classes (money market, fixed income, balanced, equity and alternatives). Our retail
products are primarily distributed through third-party financial intermediaries, including traditional broker-dealers, fund
“supermarkets,” retirement platforms, financial advisors, insurance companies and trust companies.

The U.K,, U.S. and Canadian retail operations rank among the largest by AUM in their respective markets. As of December 31,
2009, Invesco Perpetual was the largest retail fund provider in the U.K., Invesco Aim was the 15" largest non-proprietary mutual fund
complex in the U.S., and Invesco Trimark was the 9" largest retail fund manager in Canada, and in addition, Invesco Great Wall, our
joint venture in China was one of the largest Sino-foreign managers of equity products in China, with AUM of approximately
$8 billion as of December 31, 2009. Invesco PowerShares adds a leading set of ETF products (with $15 billion in AUM and 120
exchange-traded funds as of December 31, 2009) to the extensive choices we make available to our retail investors. We believe that
we provide our retail clients with one of the industry’s most robust and comprehensive product lines.

Institutional

We provide investment solutions to institutional investors globally, with a major presence in the U.S., U.K., Continental Europe
and Asia-Pacific regions through Invesco and Invesco Aim ($201.0 billion in AUM as of December 31, 2009). We offer a broad suite
of domestic and global products, including traditional equities, structured equities, fixed income (including money market funds for
institutional clients), real estate, private equity, distressed equities, financial structures, and absolute return strategies. Regional sales
forces distribute our products and provide services to clients and intermediaries around the world. We have a diversified client base
that includes major public entities, corporations, unions, non-profit organizations, endowments, foundations and financial institutions.
Clients of Invesco Aim’s institutional money market funds included 20 of the 25 largest commercial banks in the U.S., 11 of the 20
largest global banks, and 10 of the Fortune 20 corporations as of December 31, 2009.

Private Wealth Management

Through Atlantic Trust, Invesco provides high-net-worth individuals and their families with a broad range of personalized and
sophisticated wealth management services, including financial counseling, estate planning, asset allocation, investment management
(including use of third-party managed investment products), private equity, trust, custody and family office services. Atlantic Trust
also provides asset management services to foundations and endowments. Atlantic Trust obtains new clients through referrals from
existing clients, recommendations from other professionals serving the high-net-worth market, such as attorneys and accountants, and
from financial intermediaries, such as brokers. Atlantic Trust has offices in 11 U.S. cities and managed $15.2 billion as of December
31, 20009.

Employees

As of December 31, 2009, we had 4,890 employees across the globe. As of December 31, 2008 and 2007, we had 5,325 and 5,475
employees, respectively. None of our employees is covered under collective bargaining agreements.

Competition

The investment management business is highly competitive, with points of differentiation including investment performance, the
range of products offered, brand recognition, business reputation, financial strength, the depth and continuity of relationships, quality
of service and the level of fees charged for services. We compete with a large number of investment management firms, commercial
banks, investment banks, broker dealers, hedge funds, insurance companies and other financial institutions. We believe that the
diversity of our investment styles, product types and channels of distribution enable us to compete effectively in the investment
management business. We also believe being an independent investment manager is a competitive advantage, as our business model
avoids conflicts that are inherent within institutions that both distribute investment products and manage investment products. Lastly,
we believe continued execution against our multi-year strategy will further strengthen our long-term competitive position.
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Management Contracts

We derive substantially all of our revenues from investment management contracts with clients and funds. Fees vary with the type
of assets being managed, with higher fees earned on actively managed equity and balanced accounts, along with real estate and
alternative asset products, and lower fees earned on fixed income, money market and stable value accounts. Investment management
contracts are generally terminable upon thirty or fewer days’ notice. Typically, retail investors may withdraw their funds at any time
without prior notice. Institutional and private wealth management clients may elect to terminate their relationship with us or reduce the
aggregate amount of assets under management with very short-notice periods.

Available Information

We file current and periodic reports, proxy statements and other information with the SEC, copies of which can be obtained from
the SEC’s Public Reference Room at 100 F Street, NE, Washington, DC 20549. Information on the operation of the Public Reference
Room can be obtained by calling the SEC at 1-800-SEC-0330.

The SEC maintains an Internet site that contains reports, proxy and information statements and other information regarding issuers
that file electronically with the SEC, at www.sec.gov. We make available free of charge on our Web site, www.invesco.com, our
Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, and amendments to those reports filed
or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended, as soon as reasonably practicable
after we electronically file such material with, or furnish it to, the SEC.

Item 1A. Risk Factors

Recent volatility and disruption in world capital and credit markets, as well as adverse changes in the global economy, have
negatively affected Invesco’s revenues and may continue to do so.

The capital and credit markets have been experiencing substantial volatility and disruption for over a year. While these disruptions
moderated to some extent following the March 2009 lows in equity markets, historical norms have not returned and the potential for
extreme disruptions remains. These market events have materially impacted our results of operations, and may continue to do so, and
could materially impact our financial condition and liquidity. In this regard:

e The volatility of global market conditions around the world has resulted, and may continue to result, in significant
volatility in our assets under management and in our revenues, driven by market value fluctuations on our managed
portfolios.

e In addition to the impact of the market values on client portfolios, the illiquidity and volatility of both the global fixed
income and equity markets could negatively affect our ability to manage client inflows and outflows from pooled
investment vehicles or to timely meet client redemption requests.

e Our money market funds have always maintained a $1.00 net asset value (NAV); however, we do not guarantee such level.
Market conditions could lead to severe liquidity issues in money market products, which could affect their NAVs. If the
NAV of one of our money market funds were to decline below $1.00 per share, such funds could experience significant
redemptions in assets under management, loss of shareholder confidence and reputational harm. The SEC has recently
adopted new rules governing U.S. registered money market funds. These new rules are designed to significantly strengthen
the regulatory requirements governing money market funds, increase the resilience of such funds to economic stresses, and
reduce the risk of runs on these funds. Regulators in the U.S. are evaluating whether to propose mandating a variable
(“floating”) NAV for money market funds. The company believes such a change would have significant adverse
consequences on the money market funds industry and the short-term credit markets.

e Even if legislative or regulatory initiatives or other efforts successfully stabilize and add liquidity to the financial markets,
we may need to modify our strategies, businesses or operations, and we may incur increased capital requirements and
constraints or additional costs in order to satisfy new regulatory requirements or to compete in a changed business
environment.
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o In the event of extreme circumstances, including economic, political, or business crises, such as a widespread systemic
failure in the global financial system or additional failures of firms that have significant obligations as counterparties on
financial instruments, we may suffer further significant declines in assets under management and severe liquidity or
valuation issues in the short-term sponsored investment products in which client and company assets are invested, all of
which would adversely affect our operating results, financial condition, liquidity, credit ratings, ability to access capital
markets, and retention and ability to attract key employees. Additionally, these factors could impact our ability to realize
the carrying value of our goodwill.

We may not adjust our expenses quickly enough to match further significant deterioration in global financial markets.

In response to significant reductions in our assets under management related to recent adverse changes in world financial markets,
we have undertaken a variety of efforts to achieve cost savings and reduce our overall operating expenses. If we are unable to effect
appropriate expense reductions in a timely manner in response to declines in our revenues, or if we are otherwise unable to adapt to
rapid changes in the global marketplace, our profitability, financial condition and results of operations would be adversely affected.

Our revenues would be adversely affected by any reduction in assets under our management as a result of either a decline in
market value of such assets or net outflows, which would reduce the investment management fees we earn.

We derive substantially all of our revenues from investment management contracts with clients. Under these contracts, the
investment management fees paid to us are typically based on the market value of assets under management. Assets under
management may decline for various reasons. For any period in which revenues decline, our income and operating margin may
decline by a greater proportion because certain expenses remain relatively fixed. Factors that could decrease assets under management
(and therefore revenues) include the following:

Declines in the market value of the assets in the funds and accounts managed. These could be caused by price declines in the
securities markets generally or by price declines in the market segments in which those assets are concentrated. Approximately 41%
of our total assets under management were invested in equity securities and approximately 59% were invested in fixed income and
other securities at December 31, 2009. Through the date of the filing of the Annual Report on Form 10-K with the SEC, markets
continue to be volatile. Our AUM as of January 31, 2010, was $412.6 billion. We cannot predict whether the continued volatility in
the markets will result in substantial or sustained declines in the securities markets generally or result in price declines in market
segments in which our assets under management are concentrated. Any of the foregoing could negatively impact our revenues,
income and operating margin.

Redemptions and other withdrawals from, or shifting among, the funds and accounts managed. These could be caused by
investors (in response to adverse market conditions or pursuit of other investment opportunities) reducing their investments in funds
and accounts in general or in the market segments on which Invesco focuses; investors taking profits from their investments; poor
investment performance of the funds and accounts managed by Invesco; and portfolio risk characteristics, which could cause
investors to move assets to other investment managers. Poor performance relative to other investment management firms tends to
result in decreased sales, increased redemptions of fund shares, and the loss of private institutional or individual accounts, with
corresponding decreases in our revenues. Failure of our funds and accounts to perform well could, therefore, have a material
adverse effect on us. Furthermore, the fees we earn vary with the types of assets being managed, with higher fees earned on actively
managed equity and balanced accounts, along with real estate and alternative asset products, and lower fees earned on fixed income
and stable return accounts. Therefore, our revenues may decline if clients shift their investments to lower fee accounts.

Declines in the value of seed capital and partnership investments. The company has investments in sponsored investment
products that invest in a variety of asset classes, including, but not limited to equities, fixed income products, private equity, and
real estate. Investments in these products are generally made to establish a track record, meet purchase size requirements for trading
blocks, or demonstrate economic alignment with other investors in our funds. Adverse market conditions may result in the need to
write down the value of these seed investments. As of December 31, 2009, the company had $151.8 million in seed capital and
partnership investments.
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Our investment advisory agreements are subject to termination or non-renewal, and our fund and other investors may withdraw
their assets at any time.

Substantially all of our revenues are derived from investment advisory agreements. Investment advisory agreements are generally
terminable upon 30 or fewer days’ notice. Agreements with U.S. mutual funds may be terminated with notice, or terminated in the
event of an “assignment” (as defined in the Investment Company Act), and must be renewed annually by the disinterested members of
each fund’s board of directors or trustees, as required by law. In addition, the board of trustees or directors of certain other fund
accounts of Invesco or our subsidiaries generally may terminate these investment advisory agreements upon written notice for any
reason. Mutual fund and unit trust investors may generally withdraw their funds at any time without prior notice. Institutional clients
may elect to terminate their relationships with us or reduce the aggregate amount of assets under our management, and individual
clients may elect to close their accounts, redeem their shares in our funds, or shift their funds to other types of accounts with different
fee structures. Any termination of or failure to renew a significant number of these agreements, or any other loss of a significant
number of our clients or assets under management, would adversely affect our revenues and profitability.

Our revenues and profitability from money market and other fixed income assets may be harmed by interest rate, liquidity and
credit volatility.

In a rising-rate environment, certain institutional investors using money market products and other short-term duration fixed
income products for cash management purposes may shift these investments to direct investments in comparable instruments in order
to realize higher yields than those available in money market and other fund products holding lower yielding instruments. These
redemptions would reduce managed assets, thereby reducing our revenues. In addition, rising interest rates will tend to reduce the
market value of bonds held in various investment portfolios and other products. Thus, increases in interest rates could have an adverse
effect on our revenues from money market portfolios and from other fixed income products. If securities within a money market
portfolio default, or investor redemptions force the portfolio to realize losses, there could be negative pressure on its net asset value.
Although money market investments are not guaranteed instruments, the company might decide, under such a scenario, that it is in its
best interest to provide support in the form of a support agreement, capital infusion, or other methods to help stabilize a declining net
asset value. Some of these methods could have an adverse impact on our profitability. Additionally, we have $17.9 million of equity at
risk invested in our collateralized loan obligation products, the valuation of which could change with changes in interest and default
rates.

We operate in an industry that is highly regulated in many countries, and any adverse changes in the regulations governing our
business could decrease our revenues and profitability.

As with all investment management companies, our activities are highly regulated in almost all countries in which we conduct
business. Laws and regulations applied at the national, state or provincial and local level generally grant governmental agencies and
industry self-regulatory authorities broad administrative discretion over our activities, including the power to limit or restrict business
activities. Possible sanctions include the revocation of licenses to operate certain businesses, the suspension or expulsion from a
particular jurisdiction or market of any of our business organizations or their key personnel, the imposition of fines and censures on us
or our employees and the imposition of additional capital requirements. It is also possible that laws and regulations governing our
operations or particular investment products could be amended or interpreted in a manner that is adverse to us.

Certain of our subsidiaries are required to maintain minimum levels of capital. These and other similar provisions of applicable law
may have the effect of limiting withdrawals of capital, repayment of intercompany loans and payment of dividends by such entities.
After redomicile and after consultation with the U.K. Financial Services Authority (FSA), it has been determined that, for the purposes
of prudential supervision, Invesco Ltd. is not subject to regulatory consolidated capital requirements under current European Union
(EV) Directives. A sub-group, however, including all of our regulated EU subsidiaries, is subject to these consolidated capital
requirements, and capital is maintained within this sub-group to satisfy these regulations. At December 31, 2009, the European sub-
group had cash and cash equivalent balances of $333.5 million, much of which is used to satisfy these regulatory requirements.
Complying with our regulatory commitments may result in an increase in the capital requirements applicable to the European sub-
group. As a result of corporate restructuring and the regulatory undertakings that we have given, certain of these EU subsidiaries may
be required to limit their dividends to the parent company, Invesco Ltd. We cannot guarantee that further corporate restructuring will
not be required to comply with applicable legislation.
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The regulatory environment in which we operate frequently changes and has seen significant increased regulation in recent years.
We may be adversely affected as a result of new or revised legislation or regulations or by changes in the interpretation or
enforcement of existing laws and regulations. To the extent that existing regulations are amended or future regulations are adopted that
reduce the sale, or increase the redemptions, of our products and services, or that negatively affect the investment performance of our
products, our aggregate assets under management and our revenues could be adversely affected. In addition, regulatory changes could
impose additional costs, which could negatively impact our profitability.

Various regulators, legislators, other government officials and other public policy commentators have proposed or are considering
proposals for regulatory reform in response to the ongoing crisis in the financial markets. Certain proposals are far reaching and if
enacted could have a material impact on Invesco’s business. While many of these proposals are designed to address perceived
problems in the banking sector, certain of the proposals could be applied to other financial services companies, including asset
managers. Potential developments include:

e Expanded prudential regulation over investment management firms.

e New or increased capital requirements and related regulation (including new capital requirements pertaining to money
market funds)

e Fundamental change to the regulation of money market funds in the U.S. The SEC has recently proposed changes to Rule
2a-7, the primary securities regulation governing U.S. registered money market funds. The SEC has recently adopted new
rules governing U.S. registered money market funds. These new rules are designed to significantly strengthen the
regulatory requirements governing money market funds, increase the resilience of such funds to economic stresses, and
reduce the risk of runs on these funds. Regulators in the U.S. are evaluating whether to propose mandating a variable
(“floating”) NAV for money market funds. The company believes such a change would have significant adverse
consequences on the money market funds industry and the short-term credit markets.

e Changes impacting certain other products or markets (e.g., retirement savings).
e Enhanced licensing and qualification requirements for key personnel.

e Other additional rules and regulations and disclosure requirements. Certain proposals would impose additional disclosure
burdens on public companies, including Invesco. Certain of these proposals could impose requirements for more
widespread disclosures of compensation to highly-paid individuals. Depending upon the scope of any such requirements,
the company could be disadvantaged in retaining key employees vis-a-vis private companies, including hedge fund
Sponsors.

e Other changes impacting the identity or the organizational structure of regulators with supervisory authority over Invesco.

Certain proposals would require national legislation or international treaties. Invesco cannot at this time predict the impact of
potential regulatory changes on its business. It is possible such changes could impose material new compliance costs or capital
requirements or impact Invesco in other ways that could have a material adverse impact on Invesco’s results of operations, financial
condition or liquidity. Moreover, such changes could require us to modify our strategies, businesses or operations, and we may incur
other new constraints or costs in order to satisfy new regulatory requirements or to compete in a changed business environment.

To the extent that existing or future regulations affecting the sale of our products and services or our investment strategies cause or
contribute to reduced sales or increased redemptions of our products or impair the investment performance of our products, our
aggregate assets under management and revenues might be adversely affected.

Civil litigation and governmental enforcement actions and investigations could adversely affect our assets under management
and future financial results, and increase our costs of doing business.

Invesco and certain related entities have in recent years been subject to various legal proceedings arising from normal business

operations and/or matters that have been the subject of previous regulatory actions. See Part I, Item 3, “Legal Proceedings,” for
additional information.
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The U.S. Supreme Court is expected to reach a decision in the case of Jones v. Harris during its current term, which is scheduled to
end in June 2010. That case involves the interpretation of Section 36(b) of the Investment Company Act of 1940, as amended. Section
36(b) grants private parties the right to sue to challenge fees paid by mutual funds to their investment advisers. Depending on the
nature and scope of the Court’s ruling, the mutual fund industry in the U.S. could face additional litigation defense costs, new
compliance costs and additional pressure on mutual fund fees.

Our investment management professionals and other key employees are a vital part of our ability to attract and retain clients, and
the loss of a significant portion of those professionals could result in a reduction of our revenues and profitability.

Retaining highly skilled technical and management personnel is important to our ability to attract and retain clients and retail
shareholder accounts. The market for investment management professionals is competitive and has grown more so in recent periods as
the investment management industry has experienced growth. The market for investment managers is also increasingly characterized
by the movement of investment managers among different firms. Our policy has been to provide our investment management
professionals with compensation and benefits that we believe are competitive with other leading investment management firms.
However, we may not be successful in retaining our key personnel, and the loss of significant investment management personnel
could reduce the attractiveness of our products to potential and current clients and could, therefore, adversely affect our revenues and
profitability.

If our reputation is harmed, we could suffer losses in our business, revenues and net income.

Our business depends on earning and maintaining the trust and confidence of clients, regulators and other market participants, and
the resulting good reputation is critical to our business. Our reputation is vulnerable to many threats that can be difficult or impossible
to control, and costly or impossible to remediate. Regulatory inquiries, material errors in public reports, employee dishonesty or other
misconduct and rumors, among other things, can substantially damage our reputation, even if they are baseless or satisfactorily
addressed. Further, our business requires us to continuously manage actual and potential conflicts of interest, including situations
where our services to a particular client conflict, or are perceived to conflict, with the interests of another client. We have procedures
and controls that are designed to address and manage conflicts of interest, but this task is complex and difficult, and our reputation
could be damaged, and the willingness of clients to enter into transactions in which such a conflict might arise may be affected, if we
fail — or appear to fail — to deal appropriately with conflicts of interest. In addition, potential or perceived conflicts could give rise to
litigation or regulatory enforcement actions. Any damage to our reputation could impede our ability to attract and retain clients and
key personnel, and lead to a reduction in the amount of our assets under management, any of which could have a material adverse
effect on our revenues and net income.

Failure to comply with client contractual requirements and/or guidelines could result in damage awards against us and loss of
revenues due to client terminations.

Many of the asset management agreements under which we manage assets or provide products or services specify guidelines or
contractual requirements that Invesco is required to observe in the provision of its services. A failure to comply with these guidelines
or contractual requirements could result in damage to our reputation or in our clients seeking to recover losses, withdrawing their
assets or terminating their contracts, any of which could cause our revenues and net income to decline. We maintain various
compliance procedures and other controls to prevent, detect and correct such errors. When an error is detected, we typically will make
a payment into the applicable client account to correct it. Significant errors could impact our results of operations.

Competitive pressures may force us to reduce the fees we charge to clients, increase commissions paid to our financial
intermediaries or provide more support to those intermediaries, all of which could reduce our profitability.

The investment management business is highly competitive, and we compete based on a variety of factors, including investment
performance, the range of products offered, brand recognition, business reputation, financial strength, stability and continuity of client
and intermediary relationships, quality of service, level of fees charged for services and the level of compensation paid and
distribution support offered to financial intermediaries. We continue to face market pressures regarding fee levels in certain products.

We face strong competition in every market in which we operate. Our competitors include a large number of investment
management firms, commercial banks, investment banks, broker-dealers, hedge funds, insurance companies and other financial
institutions. Some of these institutions have greater capital and other resources, and offer more comprehensive lines of products and
services, than we do. Our competitors seek to expand their market share in many of the products and services we offer. If these
competitors are successful, our revenues and profitability could be adversely affected. In addition, there are relatively few barriers to
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entry by new investment management firms, and the successful efforts of new entrants into our various distribution channels around
the world have also resulted in increased competition.

In 2009, we saw several instances of industry consolidation, both in the area of distributors and manufacturers of investment
products. Further consolidation may occur in these areas in the future, particularly if the economic environment and the financial
markets remain uncertain and volatile. The increasing size and market influence of certain distributors of our products and of certain
direct competitors may have a negative impact on our ability to compete at the same levels of profitability in the future, should we find
ourselves unable to maintain relevance in the markets in which we compete.

We may engage in strategic transactions that could create risks.

As part of our business strategy, we regularly review, and from time to time have discussions with respect to, potential strategic
transactions, including potential acquisitions, dispositions, consolidations, joint ventures or similar transactions, some of which may
be material. There can be no assurance that we will find suitable candidates for strategic transactions at acceptable prices, have
sufficient capital resources to pursue such transactions, be successful in negotiating the required agreements, or successfully close
transactions after signing such agreements.

On October 19, 2009, we announced that the company had entered into a definitive agreement to acquire Morgan Stanley’s retail
asset management business, including Van Kampen Investments. The transaction was valued at $1.5 billion (subject to adjustment),
consisting of payments by Invesco of $500.0 million in cash, for which we expect to use available cash balances and borrowings under
our credit facility, and an aggregate of approximately 44.1 million Invesco common shares and non-voting common equivalent
preferred shares, which will result in Morgan Stanley obtaining an approximately 9.3% equity interest in our company. The
transaction has been approved by the boards of directors of both companies and is expected to close in mid-2010, subject to customary
regulatory, client and fund shareholder approvals. As a result of this transaction, and until the time of the deal closing, contractual
limitations are in place with respect to our issuing or repurchasing our common shares (other than those related to employee
compensation plans), and we are also unable to declare or pay any extraordinary dividends.

The aggregate amount of approximately 44.1 million Invesco common shares and non-voting common equivalent preferred
shares (with economic rights identical to common stock, other than no right to vote such shares,) that we expect to issue to Morgan
Stanley in exchange for their asset management business upon closing the transaction are largely unrestricted. Since no “lock up”
exists, Morgan Stanley may sell these shares in the open market or through a secondary offering subject to certain limited restrictions.
If Morgan Stanley were to sell their future equity stake in Invesco, or express an intention to sell the stake, after the close, this may
have a significant impact on the company’s stock price.

Acquisitions, including the pending acquisition of Morgan Stanley’s retail asset management business, also pose the risk that any
business we acquire may lose customers or employees or could underperform relative to expectations. We could also experience
financial or other setbacks if pending transactions encounter unanticipated problems, including problems related to closing or
integration. Following the completion of an acquisition, we may have to rely on the seller to provide administrative and other support,
including financial reporting and internal controls, to the acquired business for a period of time. There can be no assurance that such
sellers will do so in a manner that is acceptable to us.

Our ability to access the capital markets in a timely manner should we seek to do so depends on a number of factors.

Our access to the capital markets, including for purposes of financing potential acquisitions, depends significantly on our credit
ratings. We have received credit ratings of A3 and BBB+ from Moody’s and Standard & Poor’s credit rating agencies, respectively, as
of the date of this Annual Report on Form 10-K. Standard & Poor’s has a “positive” outlook for the rating, and Moody’s has a “stable”
outlook for the rating as of the date of this Annual Report on Form 10-K. We believe that rating agency concerns include but are not
limited to: our ability to sustain net positive asset flows across customer channels, product type and geographies, our level of
indebtedness, our risk appetite and approach to risk management, our ability to maintain consistent positive investment, the
profitability of our business under a sustained downturn scenario, and integration risk related to the pending acquisition of Morgan
Stanley’s retail asset management business. Additionally, the rating agencies could decide to downgrade the entire asset management
industry, based on their perspective of future growth and solvency. Material deterioration of these factors, and others defined by each
rating agency, could result in downgrades to our credit rating or outlook, thereby limiting our ability to generate additional financing
or receive mandates. Management believes that solid investment grade ratings are an important factor in winning and maintaining
institutional business and strives to manage the company to maintain such ratings.
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A reduction in our long- or short-term credit ratings could increase our borrowing costs, limit our access to the capital markets, and
may result in outflows thereby reducing AUM and revenues. The continuing current levels of unprecedented volatility in global
finance markets may also affect our ability to access the capital markets should we seek to do so. If we are unable to access capital
markets in a timely manner, our business could be adversely affected.

Our indebtedness could adversely affect our financial position.

As of December 31, 2009, we had outstanding total debt of $745.7 million and shareholders’ equity of $6,912.9 million. The
amount of indebtedness we carry could limit our ability to obtain additional financing for working capital, capital expenditures,
acquisitions, debt service requirements or other purposes, increase our vulnerability to adverse economic and industry conditions, limit
our flexibility in planning for, or reacting to, changes in our business or industry, and place us at a disadvantage in relation to our
competitors. Any or all of the above factors could materially adversely affect our financial position.

Our credit facility imposes restrictions on our ability to conduct business and, if amounts borrowed under it were subject to
accelerated repayment, we might not have sufficient assets to repay such amounts in full.

Our credit facility requires us to maintain specified financial ratios, including maximum debt-to-earnings and minimum interest
coverage ratios, as well as maintaining a minimum amount of long-term assets under management. This credit facility also contains
customary affirmative operating covenants and negative covenants that, among other things, restrict certain of our subsidiaries’ ability
to incur debt and restrict our ability to transfer assets, merge, make loans and other investments and create liens. The breach of any
covenant (either due to our actions or due to a significant and prolonged market-driven decline in our long-term assets under
management or our operating results) would result in a default under the credit facility. In the event of any such default, lenders that
are party to the credit facility could refuse to make further extensions of credit to us and require all amounts borrowed under the credit
facility, together with accrued interest and other fees, to be immediately due and payable. If any indebtedness under the credit facility
were subject to accelerated repayment, we might not have sufficient liquid assets to repay such indebtedness in full.

Changes in the distribution channels on which we depend could reduce our revenues and hinder our growth.

We sell a portion of our investment products through a variety of financial intermediaries, including major wire houses, regional
broker-dealers, banks and financial planners in North America, and independent brokers and financial advisors, banks and financial
organizations in Europe and Asia. Increasing competition for these distribution channels could cause our distribution costs to rise,
which would lower our net revenues. As a result of recent market turmoil, there has been some consolidation of banks and broker-
dealers, particularly in the U.S., and a limited amount of migration of brokers and financial advisors away from major banks to
independent firms focused largely on providing advice. If these trends continue, our distribution costs could increase as a percentage
of our revenues generated. Additionally, particularly outside of the U.S., certain of the intermediaries upon whom we rely to distribute
our investment products also sell their own competing proprietary funds and investment products, which could limit the distribution of
our products. Increasingly, investors, particularly in the institutional market, rely on external consultants and other unconflicted third
parties for advice on the choice of investment manager. These consultants and third parties tend to exert a significant degree of
influence and they may favor a competitor of Invesco as better meeting their particular client’s needs. There is no assurance that our
investment products will be among their recommended choices in the future. Additionally, if one of our major distributors were to
cease operations, it could have a significant adverse effect on our revenues and profitability. Moreover, any failure to maintain strong
business relationships with these distribution sources and the consultant community would impair our ability to sell our products,
which in turn could have a negative effect on our revenues and profitability.

We could be subject to losses if we fail to properly safeguard confidential and sensitive information.

We maintain and transmit confidential information about our clients as well as proprietary information relating to our business
operations as part of our regular operations. Our systems could be attacked by unauthorized users or corrupted by computer viruses or
other malicious software code, or authorized persons could inadvertently or intentionally release confidential or proprietary
information.

Such disclosure could, among other things, damage our reputation, allow competitors to access our proprietary business

information, result in liability for failure to safeguard our clients’ data, result in the termination of contracts by our existing customers,
subject us to regulatory action, or require material capital and operating expenditures to investigate and remediate the breach.
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Our business is vulnerable to deficiencies and failures in support systems and customer service functions that could lead to
breaches and errors, resulting in loss of customers or claims against us or our subsidiaries.

The ability to consistently and reliably obtain accurate securities pricing information, process client portfolio and fund shareholder
transactions and provide reports and other customer service to fund shareholders and investors in other accounts managed by us is
essential to our continuing success. In recent periods, illiquid markets for certain types of securities have required increased use of fair
value pricing, which is dependent on certain subjective judgments. Any delays or inaccuracies in obtaining pricing information,
processing such transactions or such reports, other breaches and errors, and any inadequacies in other customer service, could result in
reimbursement obligations or other liabilities, or alienate customers and potentially give rise to claims against us. Our customer
service capability, as well as our ability to obtain prompt and accurate securities pricing information and to process transactions and
reports, is highly dependent on communications and information systems and on third-party vendors. These systems could suffer
deficiencies, failures or interruptions due to various natural or man-made causes, and our back-up procedures and capabilities may not
be adequate to avoid extended interruptions in operations. Certain of these processes involve a degree of manual input, and thus
similar problems could occur from time to time due to human error.

If we are unable to successfully recover from a disaster or other business continuity problem, we could suffer material financial
loss, loss of human capital, regulatory actions, reputational harm or legal liability.

If we were to experience a local or regional disaster or other business continuity problem, such as a pandemic or other natural or
man-made disaster, our continued success will depend, in part, on the availability of our personnel, our office facilities and the proper
functioning of our computer, telecommunication and other related systems and operations. In such an event, our operational size, the
multiple locations from which we operate, and our existing back-up systems would provide us with an important advantage.
Nevertheless, we could still experience near-term operational challenges with regard to particular areas of our operations, such as key
executive officers or technology personnel. Further, as we strive to achieve cost savings by shifting certain business processes to
lower-cost geographic locations such as India, the potential for particular types of natural or man-made disasters, political, economic
or infrastructure instabilities, or other country- or region-specific business continuity risks increases. Although we seek to regularly
assess and improve our existing business continuity plans, a major disaster, or one that affected certain important operating areas, or
our inability to successfully recover should we experience a disaster or other business continuity problem, could materially interrupt
our business operations and cause material financial loss, loss of human capital, regulatory actions, reputational harm or legal liability.

Since many of our subsidiary operations are located outside of the United States and have functional currencies other than the
U.S. dollar, changes in the exchange rates to the U.S. dollar affect our reported financial results from one period to the next.

The largest component of our net assets, revenues and expenses, as well as our assets under management, is presently derived from
the United States. However, we have a large number of subsidiaries outside of the United States whose functional currencies are not
the U.S. dollar. As a result, fluctuations in the exchange rates to the U.S. dollar affect our reported financial results from one period to
the next. We do not actively manage our exposure to such effects. Consequently, significant strengthening of the U.S. dollar relative to
the U.K. Pound Sterling, Euro, or Canadian dollar, among other currencies, could have a material negative impact on our reported
financial results.

The carrying value of goodwill and other intangible assets on our balance sheet could become impaired, which would adversely
affect our results of operations.

We have goodwill on our balance sheet that is subject to an annual impairment review. Goodwill totaled $6,467.6 million at
December 31, 2009 (2008: $5,966.8 million). We may not realize the value of such goodwill. We perform impairment reviews of the
book values of goodwill on an annual basis or more frequently if impairment indicators are present. A variety of factors could cause
such book values to become impaired. Should valuations be deemed to be impaired, a write-down of the related assets would occur,
adversely affecting our results of operations for the period. See Part I, Item 7, “Management’s Discussion and Analysis of Financial
Condition and Results of Operations — Critical Accounting Policies — Goodwill” for additional details of the company’s goodwill
impairment analysis process.

Implementation of new accounting rules in our Consolidated Financial Statements could result in investor confusion or potential
deficiencies in internal controls over financial reporting.

In June 2009, the Financial Accounting Standards Board issued Statement No. 167, "Amendments to FASB Interpretation No.
46(R)" (FASB Statement No. 167), now encompassed in Accounting Standards Codification Topic 810, "Consolidation." FASB
Statement No. 167 is effective January 1, 2010, and its adoption will be reflected in our first quarter 2010 Form 10-Q. The adoption of
FASB Statement No. 167 will have a significant impact on the presentation of our financial statements, as it will require us to
consolidate, for the first time, certain collateralized loan and debt obligation products (CLOs) with approximately $6 billion in AUM
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at December 31, 2009, into our financial statements. As a result, the company's Consolidated Statement of Income will reflect the
elimination of management and performance fees earned from these CLOs. In addition, FASB Statement No. 167 will require that our
Consolidated Balance Sheet reflect the collateral assets held and non-recourse debt issued by these CLOs, despite the fact that the
assets cannot be used by the company, nor is the company obligated for the debt. In addition, the new rules will require our
Consolidated Cash Flow Statement to reflect the cash flows of the CLOs. The adoption of FASB Statement No. 167 in the company's
financial statements could have an impact on users' analyses of our underlying results of operations, financial position, or liquidity. As
a result, external credit rating agencies or analysts could report information not reflective of the underlying financial condition of the
company.

Deficiencies in internal controls over financial reporting could result, as the financial information of the funds required to be
consolidated do not form part of the company's financial reporting systems and processes.

Bermuda law differs from the laws in effect in the United States and may afford less protection to shareholders.

Our shareholders may have more difficulty protecting their interests than shareholders of a corporation incorporated in a
jurisdiction of the United States. As a Bermuda company, we are governed by the Companies Act 1981 of Bermuda (“Companies
Act”). The Companies Act differs in some material respects from laws generally applicable to United States corporations and
shareholders, including provisions relating to interested directors, mergers, amalgamations and acquisitions, takeovers, shareholder
lawsuits and indemnification of directors.

Under Bermuda law, the duties of directors and officers of a company are generally owed to the company only. Shareholders of
Bermuda companies do not generally have rights to take action against directors or officers of the company, and may only do so in
limited circumstances. Directors and officers may owe duties to a company’s creditors in cases of impending insolvency. Directors
and officers of a Bermuda company must, in exercising their powers and performing their duties, act honestly and in good faith with a
view to the best interests of the company and must exercise the care and skill that a reasonably prudent person would exercise in
comparable circumstances. Directors have a duty not to put themselves in a position in which their duties to the company and their
personal interests may conflict and also are under a duty to disclose any personal interest in any material contract or proposed material
contract with the company or any of its subsidiaries. If a director or officer of a Bermuda company is found to have breached his
duties to that company, he may be held personally liable to the company in respect of that breach of duty.

Our Bye-Laws provide for indemnification of our directors and officers in respect of any loss arising or liability attaching to them
in respect of any negligence, default, breach of duty or breach of trust of which a director or officer may be guilty in relation to us
other than in respect of his own fraud or dishonesty, which is the maximum extent of indemnification permitted under the Companies
Act. Under our Bye-Laws, each of our shareholders agrees to waive any claim or right of action, both individually and on our behalf,
other than those involving fraud or dishonesty, against us or any of our officers, directors or employees. The waiver applies to any
action taken by a director, officer or employee, or the failure of such person to take any action, in the performance of his duties, except
with respect to any matter involving any fraud or dishonesty on the part of the director, officer or employee. This waiver limits the
right of shareholders to assert claims against our directors, officers and employees unless the act or failure to act involves fraud or
dishonesty.

Legislative and other measures that may be taken by U.S. and/or other governmental authorities could materially increase our
tax burden or otherwise adversely affect our financial conditions, results of operations or cash flows.

Under current laws, as the company is domiciled and tax resident in Bermuda, taxation in other jurisdictions is dependent upon the
types and the extent of the activities of the company undertaken in those jurisdictions. There is a risk that changes in either the types
of activities undertaken by the company or changes in tax rules relating to tax residency could subject the company and its
shareholders to additional taxation.

We continue to assess the impact of various U.S. federal and state legislative proposals, and modifications to existing tax treaties
between the United States and foreign countries, that could result in a material increase in our U.S. federal and state taxes. Proposals
have been introduced in the U.S. Congress that, if ultimately enacted, could either limit treaty benefits on certain payments made by
our U.S. subsidiaries to non-U.S. affiliates, treat the company as a U.S. corporation and thereby subject the earnings from non-
U.S. subsidiaries of the company to U.S. taxation, or both. We cannot predict the outcome of any specific legislative proposals.
However, if such proposals were to be enacted, or if modifications were to be made to certain existing tax treaties, the consequences
could have a materially adverse impact on the company, including increasing our tax burden, increasing costs of our tax compliance or
otherwise adversely affecting our financial condition, results of operations or cash flows.
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Examinations and audits by tax authorities could result in additional tax payments for prior periods.

The company and its subsidiaries’ income tax returns periodically are examined by various tax authorities. The calculation of our
tax liabilities involves dealing with uncertainties in the application of complex tax regulations in a multitude of jurisdictions across our
global operations. We recognize potential liabilities and record tax liabilities for anticipated tax audit issues based on our estimate of
whether, and the extent to which, additional income taxes will be due. We adjust these liabilities in light of changing facts and
circumstances. Due to the complexity of some of these uncertainties, however, the ultimate resolution may result in a payment that is
materially different from our current estimate of the tax liabilities.

We have anti-takeover provisions in our Bye-Laws that may discourage a change of control.

Our Bye-Laws contain provisions that could make it more difficult for a third-party to acquire us or to obtain majority
representation on our board of directors without the consent of our board. As a result, shareholders may be limited in their ability to
obtain a premium for their shares under such circumstances.

Item 1B. Unresolved Staff Comments
N/A
Item 2. Properties

Our registered office is located in Hamilton, Bermuda, and our principal executive offices are in leased office space at 1555
Peachtree Street N.E., Suite 1800, Atlanta, Georgia, 30309, U.S.A. We own office facilities at Perpetual Park, Henley-on-Thames,
Oxfordshire, RG9 1HH, United Kingdom, and at 301 W. Roosevelt, Wheaton, Illinois, 60187, and we lease our additional principal
offices located at 30 Finsbury Square, London, EC2A 1AG, United Kingdom; 11 Greenway Plaza, Houston, Texas 77046; 1166
Avenue of the Americas, New York, New York 10036; and in Canada at 5140 Yonge Street, Toronto, Ontario M2N 6X7. We lease
office space in 17 other countries.

Item 3. Legal Proceedings

Following the industry-wide regulatory investigations in 2003 and 2004, multiple lawsuits based on market timing allegations were
filed against various parties affiliated with Invesco. These lawsuits were consolidated in the United States District Court for the
District of Maryland, together with market timing lawsuits brought against affiliates of other mutual fund companies, and on
September 29, 2004, three amended complaints were filed against company-affiliated parties: (1) a putative shareholder class action
complaint brought on behalf of shareholders of AIM funds formerly advised by Invesco Funds Group, Inc.; (2) a derivative complaint
purportedly brought on behalf of certain AIM funds and the shareholders of such funds; and (3) an ERISA complaint purportedly
brought on behalf of participants in the company’s 401(k) plan. The company and plaintiffs have reached settlements in principle of
these lawsuits. The proposed settlements, which are subject to court approval, call for a payment by the company of $9.8 million,
recorded in general and administrative expenses in the Consolidated Statement of Income in 2007, in exchange for dismissal with
prejudice of all pending claims. In addition, under the terms of the proposed settlements, the company may incur certain costs in
connection with providing notice of the proposed settlements to affected shareholders. Based on information currently available, it is
not believed that any such incremental notice costs will have any material effect on the consolidated financial position or results of
operations of the company.

The asset management industry also is subject to extensive levels of ongoing regulatory oversight and examination. In the United
States and other jurisdictions in which the company operates, governmental authorities regularly make inquiries, hold investigations
and administer market conduct examinations with respect to compliance with applicable laws and regulations. Additional lawsuits or
regulatory enforcement actions arising out of these inquiries may in the future be filed against the company and related entities and
individuals in the U.S. and other jurisdictions in which the company and its affiliates operate. Any material loss of investor and/or
client confidence as a result of such inquiries and/or litigation could result in a significant decline in assets under management, which
would have an adverse effect on the company’s future financial results and its ability to grow its business.

In the normal course of its business, the company is subject to various litigation matters. Although there can be no assurances, at
this time management believes, based on information currently available to it, that it is not probable that the ultimate outcome of any
of these actions will have a material adverse effect on the consolidated financial condition or results of operations of the company.

Item 4. Submission of Matters to a Vote of Security Holders

None.
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PART II
Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities

Invesco Ltd. is organized under the laws of Bermuda, and our common shares are listed and traded on the New York Stock
Exchange under the symbol “IVZ.” At January 31, 2010, there were approximately 7,227 holders of record of our common shares.

Prior to December 4, 2007, we had outstanding ordinary shares that were listed on the Official List of The U.K. Listing Authority
and were traded on the London Stock Exchange. We also had American Depositary Shares (ADSs) listed for trading on the NYSE,
also under the symbol “IVZ.” Each ADS represented the right to receive two ordinary shares. We also had exchangeable shares, which
were issued by one of our subsidiaries and were listed for trading on the Toronto Stock Exchange. Each exchangeable share
represented the right to receive one ordinary share.

On December 4, 2007, we redomiciled the company from the United Kingdom to Bermuda in a transaction previously approved by
shareholders. To accomplish this, our predecessor company, INVESCO PLC, effected a court-approved U.K. scheme of arrangement
under which our shareholders received common shares in Invesco Ltd., the new Bermuda parent company, in exchange for their
ordinary shares in INVESCO PLC. Holders of our ADSs and our exchangeable shares also received common shares in the new
Bermuda parent company in exchange for their holdings. Following the redomicile, Invesco Ltd. effected a one-for-two reverse stock
split, such that all of our shareholders now hold only common shares, par value $0.20 per share, in Invesco Ltd.

The following table sets forth, for the periods indicated, the high and low reported share prices on the New York Stock Exchange,
based on data reported by Bloomberg.

Invesco Ltd.
Common Shares (or equivalent)

Dividends

High Low Declared*
2009
FOUMN QUAIET......c.evevieeeetcece ettt et sttt ettt ettt ee st et ete et et ese et ebese et atesenne $23.97 $20.04  $0.1025
B AT J O LU (Y TR $23.00 $15.72  $0.1025
RSYToT0] 0 [0 L@ LT (T TR $18.73 $13.60 $0.1025
T A @ T (=1 $15.00 $9.51 $0.10
2008
FOUMN QUAIET .....c.evctieiictec ettt ettt b bbb b bbb ettt e bt e s e st ebe bt se e ane $21.07 $8.84 $0.10
TRIFA QUAITET ...ttt et e e te e te e be s e e s aeesae e e beebeesbeenbesteesteesteesteesteareens $27.00 $20.56  $0.10
SECONA QUANET ......vevieeieteee ettt ettt ettt ettt et e et et et et e e et et et et ebe e st et esestete s saetess st etese et etenestateseeens $28.80 $22.31 $0.10
FIIST QUAIET ...ttt ettt ettt ettt st et te et et e se e et et e et et e seseetete et st ere s etere st atesnnns $30.66 $21.43 $0.22

*  Dividends declared represent amounts declared in the current quarter but are attributable to the prior fiscal quarter, with the
exception of the $0.22 per share dividend declared in the first quarter of 2008. This dividend was attributable to the second half
of 2007 and was declared when the company formerly declared semi-annual dividends prior to its redomicile discussed above.

21



The following graph illustrates the cumulative total shareholder return of our common shares (ordinary shares prior to December 4,
2007) over the five-year period ending December 31, 2009, and compares it to the cumulative total return on the Standard and Poor’s
(S&P) 500 Index and to a group of peer asset management companies. This table is not intended to forecast future performance of our
common shares.
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The chart below illustrates the cumulative total shareholder return of our common shares (ordinary shares prior to December 4,
2007) since the company began executing its multi-year strategic plan, which was designed to enhance long-term investment
performance, improve and simplify the operating platform, sharpen the focus on clients and strengthen the business for long-term
success.
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Note:  Asset Manager Index includes Affiliated Managers Group, Alliance Bernstein, BlackRock, Eaton Vance, Federated
Investors, Franklin Resources, Gamco Investors, Invesco Ltd., Janus, Legg Mason, Schroders, T. Rowe Price, and Waddell &
Reed.
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Important Information Regarding Dividend Payments

Invesco declares and pays dividends on a quarterly basis in arrears. On October 16, 2009, the company declared a third quarter cash
dividend of $0.1025 per Invesco Ltd. common share, which was paid on December 2, 2009, to shareholders of record as of November
18, 2009. On January 27, 2010, the company declared a fourth quarter 2009 cash dividend of $0.1025 per Invesco Ltd. common share,

which will be paid on March 10, 2010, to shareholders of record as of February 23, 2010.

The total dividend attributable to the 2009 fiscal year of $0.41 per share represented a 2.5% increase over the total dividend
attributable to the 2008 fiscal year of $0.40 per share. The declaration, payment and amount of any future dividends will be
determined by our board of directors and will depend upon, among other factors, our earnings, financial condition and capital
requirements at the time such declaration and payment are considered. The board has a policy of managing dividends in a prudent
fashion, with due consideration given to profit levels, overall debt levels and historical dividend payouts. See also Part I, Item 7,
“Management’s Discussion and Analysis of Financial Condition and Results of Operations — Liquidity and Capital Resources —

Dividends,” for additional details regarding dividends.
Repurchases of Equity Securities

The following table shows share repurchase activity during the three months ended December 31, 2009:

Total Number of
Shares Purchased as
Part of Publicly

Maximum Number at end of
period (or Approximate
Dollar Value) of Shares that
May Yet Be Purchased

Total Number of Average Price Announced Plans Under the Plans
Month Shares Purchased ) Paid Per Share or Programs @ or Programs @
October 1-31, 2009 ........coceveeveireeeece e 157,695 $22.97 — $1,360,608,682
November 1-30, 2009 ........c.ccceevveieeiecieereenn, 8,720 $21.15 — $1,360,608,682
December 1-31, 2009........ccccceeviviireiie e 7,346 $23.49 — $1,360,608,682

(1) An aggregate of 173,761 restricted share awards were surrendered to us by Invesco employees to satisfy tax withholding

obligations or loan repayments in connection with the vesting of equity awards.

(2) On April 23, 2008, our board of directors authorized a new share repurchase authorization of up to $1.5 billion of our common

shares with no stated expiration date.
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Item 6. Selected Financial Data

The following tables present selected consolidated financial information for the company as of and for each of the five fiscal years
in the period ended December 31, 2009. The consolidated financial information has been prepared in accordance with U.S. generally
accepted accounting principles.

As of and For The Years Ended December 31,

$ in millions, except per share and other data 2009 2008 2007 2006 2005
Operating Data:
Operating reVENUES ........ccccvvveeereeneereseeseeseeaneas 2,627.3 3,307.6 3,878.9 3,246.7 2,872.6
NEt FEVENUES™ ... 1,978.7 2,489.4 2,888.4 2,428.0 2,166.6
Operating iNCOME.........ccoveirereireree e 484.3 747.8 994.3 759.2 407.9
Net operating iNCOME™ ...........cccovvviireneninennnn, 512.7 787.5 1,039.8 762.1 407.9
Operating Margin ...........cooeverenenieeieieenese s 18.4% 22.6% 25.6% 23.4% 14.2%
Net operating margin® ...........ccoccoovieneriennnnnnn. 25.9% 31.6% 36.0% 31.4% 18.8%
Net income/(loss) attributable to common

Shareholders.........ccooevvviienciiene e 3225 481.7 673.6 482.7 219.8

Per Share Data:

SDASIC.c. et 0.77 1.24 1.68 1.22 0.55
Sdiluted ..o 0.76 1.21 1.64 1.19 0.54
Dividends declared per share...........ccocecevrvvnene. 0.4075 0.520 0.372 0.357 0.330
Balance Sheet Data:
Total @SSELS......ccevverererierceriee e 10,909.6 9,756.9 12,925.2 12,2285 10,702.7
Total debt.....ccveiiiiciec e 745.7 1,159.2 1,276.4 1,279.0 1,220.0
Total equity attributable to common

Shareholders.........ccoceveevieneiiiecee e, 6,912.9 5,689.5 6,590.6 6,164.0 5,529.8
Total EQUITY ..oveveeeeieeiceeesee s 7,620.8 6,596.2 7,711.8 7,668.6 6,730.6
Other Data:
Ending AUM (in billions) ..........ccccocevvcvriiinnne $423.1 $357.2 $500.1 $462.6 $386.3
Average AUM (in billions) .........c..ccoceveveeeevenne. $388.7 $440.6 $489.1 $424.2 $377.6
HEAdCoUNt ..o 4,890 5,325 5,475 5,574 5,798

*  Net revenues are operating revenues less third-party distribution, service and advisory expenses, plus our proportional share of
revenues, net of third-party distribution expenses, from joint venture investments. Net operating margin is equal to net operating
income divided by net revenues. Net operating income is operating income plus our proportional share of the net operating
income from joint venture investments. See Part Il, Item 7, “Management’s Discussion and Analysis of Financial Condition and
Results of Operations — Schedule of Non-GAAP Information” for reconciliations of operating revenues to net revenues and
from operating income to net operating income.
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Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations
Executive Overview

The following executive overview summarizes the significant trends affecting our results of operations and financial condition for
the periods presented. This overview and the remainder of this management’s discussion and analysis supplements, and should be read
in conjunction with, the Consolidated Financial Statements of Invesco Ltd. and its subsidiaries (collectively, the “company” or
“Invesco”) and the notes thereto contained elsewhere in this Annual Report on Form 10-K.

Although the global equity markets began to recover after the first quarter of 2009, they began the year under extreme pressure, as
illustrated in the table below. It is important to note that the markets remain below their historical highs, with the S&P down 25.73%
from October 2007 to January 2010.
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In expectation of volatile financial markets, Invesco senior leadership adopted a disciplined approach to our business beginning in
2008. A key component of this approach was to significantly reduce discretionary spending, freeing resources which enabled the
company to reinvest in opportunities that would strengthen our business over the long term and enhance our competitive position. This
approach served the company well over the past two years — during which the Dow Jones Industrial Average saw its worst year of
performance since 1931 (in 2008), and other markets around the globe suffered significant declines as well.

After bottoming out in March 2009, global financial markets staged a dramatic recovery with several major global market indices
rebounding in record fashion off of record declines in 2008. The response from governments and central banks around the world to the
financial crisis in 2008 was an unprecedented amount of monetary and fiscal stimulus. Central banks lowered interest rates to near
zero, issued a number of debt guarantees for banks and other non-bank financial institutions, and began to increase the supply of
money through open market asset purchases. Additionally, governments around the globe passed legislation that poured billions of
dollars into the global economy. These actions alleviated the risk aversion that dominated the latter half of 2008 and as a result
financial markets rallied in 2009. The Dow Jones Industrial Average climbed 53.8% off of March lows to finish the year up 22.6%.
The NASDAQ Composite Index rebounded 78.9% above its March low to return 45.2% for the full year. The FTSE 100 gained 22.1%
in 20009, its largest advance since 1997. The largest returns were found in the emerging markets as the MSCI Emerging Market Index
returned 79.0% for the year.

The dramatic easing of monetary policy also contributed to major improvements in the credit markets. As interest rates remained
close to zero investors fled the relative safety of U.S. Treasury securities for riskier asset classes, such as investment grade, high yield,
and emerging market bonds, in search of yield. Credit spreads tightened to levels not seen since the bankruptcy of Lehman Brothers in
September 2008 providing corporations around the world access to capital markets. Additionally, the U.S. dollar weakened from
March until December as investors redeployed from the relative safety of U.S. Treasury securities into non-U.S. investments.
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In spite of the difficult operating environment over the past year, Invesco continued to make progress in a number of areas that
further positioned our company for a time when the markets return. Throughout the course of 2009, the company’s financial
performance strengthened. In addition, during this period, Invesco continued to strengthen its competitive position with respect to
investment performance, maintain its focus on its clients, and enhance its profile in the industry.

A critical factor in Invesco’s ability to weather the economic storms of the past two years was our integrated approach to risk
management. Our risk management framework provides the basis for consistent and meaningful risk dialogue up, down and across the
company. Our Global Performance Measurement and Risk group provides senior management and the Board with insight into core
investment risks, while our Corporate Risk Management Committee facilitates a focus on strategic, operational and all other business
risks. Further, a network of business unit, functional and geographic risk management committees maintains an ongoing risk
assessment process that provides a bottom-up perspective on the specific risk areas existing in various domains of our business.
Through this regular and consistent risk communication, the Board has reasonable assurance that all material risks of the company are
being addressed and that the company is propagating a risk-aware culture in which good risk management is built into the fabric of the
business.

In addition, we benefited from having a diversified asset base. One of Invesco’s core strengths and a key differentiator for the
company within the industry is our broad diversification across client domiciles, asset classes and distribution channels. Our
geographical diversification recognizes growth opportunities in different parts of the world. Invesco is also diversified by asset class,
with 41% of our assets under management in equities and the remaining 59% covering the risk spectrum from alternatives to money
market. Invesco’s assets are roughly split between retail and institutional, and the private wealth management channel provides further
diversification. This broad diversification enables Invesco to weather different market cycles and take advantage of growth
opportunities in various markets and channels.

A significant portion of our business and assets under management (AUM) is based outside of the U.S. The strengthening or
weakening of the U.S. dollar against other currencies, primarily the Pound Sterling and the Canadian dollar, will impact our reported
revenues and expenses from period to period. Additionally, our revenues are directly influenced by the level and composition of our
AUM. Therefore, movements in global capital market levels, net new business inflows (or outflows) and changes in the mix of
investment products between asset classes and geographies may materially affect our revenues from period to period. The returns from
most global capital markets increased in the three months and year ended December 31, 2009, which also contributed to net increases
in AUM of $6.2 billion and $65.9 billion during the respective periods. AUM at January 31, 2010, was $412.6 billion.

Summary operating information for 2009 and 2008 is presented in the table below.

Year ended December 31,

2009 2008
OPErating reVENUES .......cccveveerievireeieieeie e $2,627.3m $3,307.6m
Net revenues™® ..o $1,978.7m $2,489.4m
Operating Margin ..........cocooeeerenenieniee e 18.4% 22.6%
Net operating margin® ............cccocoeverievsreeseesnssiesnnns 25.9% 31.6%
Net income attributable to common shareholders........... $322.5m $481.7m
DIlUtEd EPS ... $0.76 $1.21
Average assets under management (in billions) ............. $388.7 $440.6

(1) Net revenues are operating revenues less third-party distribution, service and advisory expenses plus our proportional share of
the net revenues of our joint venture investments. See “Schedule of Non-GAAP Information” for the reconciliation of operating
revenues to net revenues.

(2) Net operating margin is net operating income divided by net revenues. See “Schedule of Non-GAAP Information” for the
reconciliation of operating income to net operating income.
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On October 19, 2009, the company announced that it entered into a definitive agreement to acquire Morgan Stanley’s retail asset
management business, including Van Kampen Investments. The transaction was valued at $1.5 billion (subject to adjustment),
consisting of payments by Invesco of $500.0 million in cash and an aggregate of approximately 44.1 million Invesco common shares
and non-voting common equivalent preferred shares, which will result in Morgan Stanley obtaining an approximately 9.3% equity
interest in our company. The transaction has been approved by the boards of directors of both companies and is expected to close in
mid-2010, subject to customary regulatory, client and fund shareholder approvals.

Investment Capabilities Performance Overview

Invesco’s first strategic priority is to achieve strong investment performance over the long-term for our clients. Performance in our
equities capabilities, as measured by the percentage of AUM ahead of benchmark and ahead of peer median, is generally strong with
some pockets of outstanding performance. Within our equity asset class, U.S. Core, U.K., Asian, European, and Global ex-U.S. and
Emerging Markets have had strong relative performance versus competitors and versus benchmark over three- and five-year periods.
Within our fixed income asset class, products have achieved strong long-term performance with at least 62% of AUM ahead of
benchmarks and 70% of AUM ahead of peers on a 3-year and 5-year basis.

Benchmark Comparison Peer Group Comparison

% of AUM Ahead of % of AUM In Top Half of
Benchmark Peer Grou

lyr 3yr 5yr lyr 3yr 5yr
Equities U.S. Core 40% 93% 96% 33% 65% 89%
U.S. Growth 20% 19% 69% 20% 19% 32%
U.S. Value 96% 94% 22% 83% 10% 7%
Sector 84% 76% 75% 79% 66% 57%
U.K. 0% 91% 91% 0% 90% 92%
Canadian 38% 29% 26% 38% 2% 23%
Asian 50% 85% 85% 53% 72% 81%
Continental European 46% 74% 91% 38% 61% 63%
Global 62% 48% 78% 47% 33% 17%
Global Ex U.S. and Emerging Markets 96% 95% 97% 96% 98% 63%

Balanced | Balanced | 86% | 55% ] 60% | 52% | 43% | 52% |
Fixed Income | Money Market 70% 71% 69% 88% 95% 95%
U.S. Fixed Income 78% 62% 72% 32% 70% 70%
Global Fixed Income 83% 64% 80% 91% 7% 76%
Note:  AUM measured in the one-, three-, and five-year peer group rankings represents 69%, 68%, and 65% of total Invesco AUM,

respectively, and AUM measured versus benchmark on a one-, three-, and five-year basis represents 84%, 82%, and 75% of
total Invesco AUM, respectively, as of 12/31/09. Peer group rankings are sourced from a widely-used third party ranking
agency in each fund’s market (Lipper, Morningstar, Russell, Mercer, eVestment Alliance, SITCA) and asset-weighted in
USD. Rankings are as of prior quarter-end for most institutional products and prior month-end for Australian retail funds due
to their late release by third parties. Rankings for the most representative fund in each GIPS composite are applied to all
products within each GIPS composite. Excludes Invesco PowerShares, W.L. Ross & Co., Invesco Private Capital, non-
discretionary direct real estate products and CLOs. Certain funds and products were excluded from the analysis because of
limited benchmark or peer group data. Had these been available, results may have been different. These results are
preliminary and subject to revision. Performance assumes the reinvestment of dividends. Past performance is not indicative
of future results and may not reflect an investor’s experience.
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Assets Under Management

AUM at December 31, 2009, were $423.1 billion, compared to $357.2 billion at December 31, 2008. The increase in AUM during
the year was due to $46.1 billion in increased market values, $10.9 billion impact of more favorable foreign exchange rates, and total
net inflows of $8.9 billion (long-term net flows plus net flows in institutional money market funds). Average AUM for 2009 were
$388.7 billion, compared to $440.6 billion in 2008. Our retail total net inflows for 2009 were $11.0 billion, compared to total net
outflows of $10.6 billion in 2008. Institutional net outflows were $2.5 billion in 2009, compared to total net outflows of $3.1 billion in
2008. Our Private Wealth Management (PWM) channel had total net inflows of $0.4 billion in 2009 compared to total net inflows of
$0.2 billion in 2008.

Net revenue yield on AUM declined 5.6 basis points to 50.9 basis points in the year ended December 31, 2009, from the year
ended December 31, 2008, level of 56.5 basis points, resulting from market driven changes in our asset mix and an 11.8% decline in
average AUM from the year ended December 31, 2008. Our equity AUM generally earn a higher net revenue rate than money market
AUM. Net revenues declined 20.5% during the year ended December 31, 2009, compared to the year ended December 31, 2008.
Gross revenue yield on AUM declined 7.6 basis points to 68.2 basis points in the year ended December 31, 2009, from the year ended
December 31, 2008, level of 75.8 basis points. See “Schedule of Non-GAAP Information” for a reconciliation of operating revenues
(gross revenues) to net revenues.

Changes in AUM were as follows:

$ in billions 2009 2008 2007
T T VY S $357.2 $500.1 $462.6
LONG-TErM INTIOWS ..o 71.2 72.7 119.9
LONG-TErM OULFIOWS ...t st ne e re e e (62.2) (94.6) (123.3)
LONG-TErM NEE FlOWS.....uiieieieece e r e ae e re e s 9.0 (21.9) (3.4)
Net flows in money Market fUNAS ..........cccveeiiic e (0.1) 8.4 10.1
Market gains and 10SSeS/TEINVESIMENL...........cccviveiiriee e 46.1 (102.8) 20.0
Foreign currenCy tranSIation ............coveieiiierescse s 10.9 (26.6) 10.8
D07 1) TSRS $423.1 $357.2 $500.1
AVErage 1ong-trM AUM ..........c.oiiiiiieectceeee ettt st e ettt ns et $301.7 $360.8 $424.2
Average institutional money market AUM ..o 87.0 79.8 64.9
AVETAGE AUM ...ttt ettt ettt ettt b bbb et ne e $388.7 $440.6 $489.1
Gross revenue Yield 0N AUM® ...t 68.2bps 75.8bps 80.0bps
Gross revenue yield on AUM before performance feest)............coovevveeeooeoeeeeeeeeeeeeeeeseeeee 67.5bps 74.1bps 78.5bps
Net revenue yield on AUM (@nNUALIZEA)@ ............ovmeeeeeeeeeeeeeeeeeeeeeee e 50.9bps 56.5bps 59.1bps
Net revenue yield on AUM before performance fees (annualized)® ...........cocovvvevevveennnn. 50.1bps 54.8bps 57.7bps

(1) Gross revenue yield on AUM is equal to annualized total operating revenues divided by average AUM, excluding joint venture
(JV) AUM. Our share of the average AUM for our JVs in China was $3.7 billion in 2009 (2008: $4.5 billion; 2007: $4.2 billion).
It is appropriate to exclude the average AUM of our JVs for purposes of computing gross revenue yield on AUM, because the
revenues resulting from these AUM are not presented in our operating revenues. Under U.S. GAAP, our share of the pre-tax
earnings of the JVs is recorded as equity in earnings of unconsolidated affiliates on our Consolidated Statements of Income.

(2) Net revenue yield on AUM is equal to annualized net revenues divided by average AUM. See the Schedule of Non-GAAP
Information for a reconciliation of operating revenues to net revenues.
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Our AUM by channel, by asset class, and by client domicile were as follows:

AUM by Channel

$ in billions

January 1, 2007@ AUM.........c.coouirioeeeeeeeeeeeesves s ses s
LONG-term iNTIOWS .....cviiiieici e
LONG-tErM OULFIOWS ..ottt
LONG-TErM NEE FIOWS.....eieiiiei e e
Net flows in money market fUNAS ..o
Market gains and 10SSeS/TeINVESIMENT..........cciiiiriiiereie e
Foreign currenCy tranSIation ............c.covevveieiiie s
December 31, 2007 AUM .......ovcvurreeeeisneeisssesesssesesssssssssssssssssssessessssones
LoNG-term INTIOWS .....ouiiiiii s
LONG-TErM OULFIOWS ...t e
LoNG-term NEE FIOWS......ocviiiir e
Net flows in money market fundS..........cccoveieieieic e
Market gains and 10SSeS/TeINVESIMENT.........ccciveiiiiieiireie e
Foreign currenCy tranSlation ............c.ccveiveieiiie i e
December 31, 2008 AUM........c..ovvurvoecreesiesssessesses e
LoNg-term INFIOWS.......coiiiiiie e
LoNG-termM OULFIOWS........couiiiiiiieiciiie e
LoNg-term NEL FlOWS......ccoiiiiiice e
Net flows in money market funds ..o
Market gains and 10SSeS/reiNVESTMENT..........ccoiiiiriieiieieee e
Foreign currency translation ...
December 31, 2009 AUM ..ot

(@)

The beginning balances were adjusted to reflect certain asset reclassifications.
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Total Retail Institutional PWM
$462.6 $238.9 $207.1 $16.6
119.9 86.6 28.2 5.1
(123.3) (80.6) (37.4) (5.3)
(3.4) 6.0 9.2) (0.2)
10.1 (0.3) 10.4 —
20.0 11.3 7.8 0.9
10.8 8.5 2.3 —
$500.1 $264.4 $218.4 $17.3
72.7 48.1 19.7 4.9
(94.6) (58.7) (31.2) (4.7)
(21.9) (10.6) (11.5) 0.2
8.4 — 8.4 —
(102.8) (79.2) (19.4) (4.2)
(26.6) (25.3) (1.3) —
$357.2 $149.3 $194.6 $13.3
71.2 50.6 15.7 49
(62.2) (39.6) (18.1) (4.5)
9.0 11.0 (2.4) 0.4
(0.1) — (0.1) —
46.1 37.0 7.6 15
10.9 9.6 1.3 —
$423.1 $206.9 $201.0 $15.2




AUM by Asset Class

Fixed Money

$ in billions Total Equity Income Balanced Market Alternatives®
January 1, 2007 AUM.......c.coovvvmmrvenrressiessisessionns $462.6 $214.3 $84.0 $46.6  $65.3 $52.4
Long-term inflows ..o 119.9 74.6 14.7 10.1 15 19.0
Long-term oULFIOWS .......ccovveiiiiiiice e (123.3) (64.2) (35.1) (9.6) (2.1) (12.3)
Long-term net FlOWS........cocovvveieiire e (3.4) 104 (20.4) 0.5 (0.6) 6.7
Net flows in money market funds..........ccccevevvercrcninnn, 10.1 (0.6) 0.2 1.3) 10.6 1.2
Market gains and losses/reinvestment..........ccccovevvvreenns 20.0 14.1 3.7 0.2 — 2.0
Foreign currency translation ...........cccccecvveevivnivnecresenn, 10.8 6.5 1.3 2.8 0.1 0.1
December 31, 2007 AUM.......c..ccoovvervierrinersnrrenennn. $500.1 $244.7 $68.8 $48.8  $75.4 $62.4
Long-term infloWS .......c.coeieviii i 72.7 38.2 13.8 9.0 3.7 8.0
Long-term OULFIOWS .......coervereievecn e (94.6) (52.8) (17.4) (10.3) (3.7) (10.4)
Long-term net fIOWS..........cooeviiiiiiiiiececes (21.9) (14.6) (3.6) (1.3) — (2.4)
Net flows in money market funds...........ccocooveriiicninn 8.4 — — — 8.4 —
Market gains and losses/reinvestment............ccoccveevnenes (102.8) (84.5) (1.3) (10.2) 0.7 (7.5)
Foreign currency translation ...........ccccoevvineinennnienn (26.6) (18.0) (2.4) (4.5) (0.3) (1.4)
December 31, 2008® AUM..........ccoooomrvierrnerrsirensnnn. $357.2 $127.6 $61.5 $328  $84.2 $51.1
Long-term inflows.........cccoceveiiicniiicccecee e 71.2 35.2 19.1 8.2 2.2 6.5
Long-term outflows..........ccccovvviiiieiicie e (62.2) (31.9) (12.5) (7.9) (3.1 (6.8)
Long-term Net FlOWS........ccoceviiviieiirceeece e 9.0 3.3 6.6 0.3 (0.9) (0.3)
Net flows in money market funds...........cccccoeeeeiennnnnn. (0.2) — — — (0.1) —
Market gains and losses/reinvestment...............cc.cc..... 46.1 35.9 5.8 6.0 0.1 a7
Foreign currency translation ............cccccocvevvevvivinennnne, 10.9 6.6 1.3 2.4 0.2 0.4
December 31, 2009 AUM..........coocommrvemeioennionriennn, $423.1 $173.4 $75.2 $415  $83.59 $49.5

(@) The beginning balances were adjusted to reflect certain asset reclassifications.

(b) The alternative asset class includes financial structures, absolute return, real estate, private equity, asset allocation, portable
alpha and multiple asset strategies.

(c) Ending Money Market AUM includes $79.5 billion in institutional money market AUM and $4.0 billion in retail money market
AUM.
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AUM by Client Domicile

Continental

$ in billions Total U.S. Canada U.K. Europe Asia
January 1, 2007 AUM.........ccoocvmrrrmnriensiessiesssiseions $462.6 $280.3  $43.3 $73.8 $38.6 $26.6
Long-term inflows ..o 119.9 48.2 6.7 22.0 21.4 21.6
Long-term OULFIOWS .......ccoevveiiiieiic e (123.3) (64.7) (6.8) (10.0) (25.6) (16.2)
Long-term Net FlOWS........coccvvvcierce e (3.4) (16.5) (0.2) 12.0 (4.2) 5.4
Net flows in money market funds..........ccoceeveverieiinininnnnns 10.1 11.0 — 0.2 (0.5) (0.6)
Market gains and losses/reinvestment.........c..ccooveererenrennn 20.0 14.9 (4.2) 2.7 1.8 4.7
Foreign currency translation ............ccoceevevevevcenieseeceneennn, 10.8 — 7.6 0.4 2.0 0.8
December 31, 2007® AUM .......ccocoommrvimnrermnrinnnieneine. $500.1 $289.7  $46.7 $89.1 $37.7 $36.9
Long-term infloOwS .......cccovvivivciic e 72.7 36.2 2.9 17.2 10.0 6.4
Long-term OULFIOWS .......cveveiei e (94.6) (46.4) 9.7) (9.9) (16.8) (11.8)
Long-term net fFIOWS.........ccoiiiiini e, (21.9) (10.2) (6.8) 7.3 (6.8) (5.4)
Net flows in money market funds...........ccooooevniniiicneens 8.4 4.5 — 0.2 1.2 25
Market gains and losses/reinvestment...........c.ccccoevverinenen. (102.8) (51.5) (8.5) (21.5) (8.1) (13.2)
Foreign currency translation ...........ccccoveeveineneicneneennen, (26.6) — (7.3) (18.4) (1.6) 0.7
December 31, 2008 AUM.......cc.coocvmvvnnrieniesiinsiessinns $357.2 $2325  $24.1 $56.7 $22.4 $21.5
Long-term inflows.........ccoeivcieiini i 71.2 33.9 2.0 185 9.8 7.0
Long-term outflows.........ccccce e (62.2) (31.1) (5.3) (8.4) (9.9) (7.5)
Long-term Net FlOWS........cccooe i 9.0 2.8 (3.3) 10.1 (0.1) (0.5)
Net flows in money market funds..........cccccoeeiiieiiinnnnns (0.1) 2.9 — (0.1) (1.4) (1.5)
Market gains and losses/reinvestment............cccccoeerennene 46.1 195 4.3 12.1 2.8 7.4
Foreign currency translation ............ccccoevevveievcnciennnn, 10.9 — 3.9 5.7 0.7 0.6
December 31, 2009 AUM ..., $423.1 $257.7 $29.0 $84.5 $24.4 $27.5

(@) The beginning balances were adjusted to reflect certain asset reclassifications.

Results of Operations
Results of Operations for the Year Ended December 31, 2009, Compared with the Year Ended December 31, 2008
Operating Revenues and Net Revenues

Operating revenues decreased by 20.6% in 2009 to $2,627.3 million (2008: $3,307.6 million). Net revenues are operating revenues
less third-party distribution, service and advisory expenses, plus our proportional share of net revenues from joint venture
arrangements. Net revenues decreased by 20.5% in 2009 to $1,978.7 million (2008: $2,489.4 million). See “Schedule of Non-
GAAP Information” for additional important disclosures regarding the use of net revenues. A significant portion of our business and
managed AUM are based outside of the U.S. The income statements of foreign currency subsidiaries are translated into U.S. dollars,
the reporting currency of the company, using average foreign exchange rates. Over the course of the year, the average U.S. dollar
foreign exchange rate was stronger when compared to other currencies, primarily the Pound Sterling, Canadian dollar and Euro, which
impacted our reported revenues for the year ended December 31, 2009, as compared to the year ended December 31, 2008. The
impact of foreign exchange rate movements resulted in $152.0 million (22.3%) of the decline in operating revenues during the year
ended December 31, 2009. Additionally, our revenues are directly influenced by the level and composition of our AUM as more fully
discussed below. Movements in global capital market levels, net new business inflows (or outflows) and changes in the mix of
investment products between asset classes and geographies may materially affect our revenues from period to period.
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The main categories of revenues, and the dollar and percentage change between the periods, are as follows:

$ in millions 2009 2008 $ Change % Change
Investment ManagemENt fEES .......cccviviiveieiier e 2,120.2 2,617.8 (497.6) (19.00%
Service and diStribULioN FEES.........cviiiiiieiiceer e 412.6 512.5 (99.9) (19.5)%
PerfOrmManCe TEES......ciiiiie et 30.0 75.1 (45.1) (60.1)%
L@ 131 SRRSO 64.5 102.2 (37.7) (36.9)%
TOtal OPErating FEVENUES........civerieieeetesieeeeiesiesestestesre s e eseeeeseestestesresresseeneesaeeeseennens 2,627.3 3,307.6 (680.3) (20.6)%
Third-party distribution, service and adviSOry XPENSES........ccoveveerreriresiereeesieennens (693.4) (875.5) 182.1 (20.8)%
Proportional share of revenues, net of third-party distribution expenses, from joint

VENEUNE INVESIMENTS ...ttt bttt 44.8 57.3 (12.5) (21.8)%
INEL TEVENUES ... veveeeie ettt sttt te e e e s e e e e neesrenreeneenaeneennenes 1,978.7 2,489.4 (510.7) (20.5)%

Investment Management Fees

Investment management fees are derived from providing professional services to manage client accounts and include fees earned
from retail mutual funds, unit trusts, investment companies with variable capital (ICVCs), exchange-traded funds, investment trusts
and institutional and private wealth management advisory contracts. Investment management fees for products offered in the retail
distribution channel are generally calculated as a percentage of the daily average asset balances and therefore vary as the levels of
AUM change resulting from inflows, outflows and market movements. Investment management fees for products offered in the
institutional and private wealth management distribution channels are calculated in accordance with the underlying investment
management contracts and also vary in relation to the level of client assets managed.

Investment management fees decreased 19.0% in 2009 to $2,120.2 million (2008: $2,617.8 million) due to decreases in average
AUM during the year, changes in the mix of AUM between various asset classes, and foreign exchange rate movements. Average
AUM for the year ended December 31, 2009, were $388.7 billion (2008: $440.6 billion), a decrease of 11.8%. Average long-term
AUM, which generally earn higher fee rates than institutional money market AUM, for the year ended December 31, 2009, were
$301.7 billion, a decrease of 16.4% from $360.8 billion for the year ended December 31, 2008, while average institutional money
market AUM increased 9.0% to $87.0 billion at December 31, 2009, from $79.8 billion for the year ended December 31, 2008.

Service and Distribution Fees

Service fees are generated through fees charged to cover several types of expenses, including fund accounting fees and other
maintenance costs for mutual funds, unit trusts and ICVCs, and administrative fees earned from closed-ended funds. Service fees also
include transfer agent fees, which are fees charged to cover the expense of processing client share purchases and redemptions, call
center support and client reporting. U.S. distribution fees can include 12b-1 fees earned from certain mutual funds to cover allowable
sales and marketing expenses for those funds and also include asset-based sales charges paid by certain mutual funds for a period of
time after the sale of those funds. Distribution fees typically vary in relation to the amount of client assets managed. Generally, retail
products offered outside of the U.S. do not generate a separate distribution fee, as the quoted management fee rate is inclusive of these
services.

In 2009, service and distribution fees decreased 19.5% to $412.6 million (2008: $512.5 million) primarily due to decreases in
average AUM during the year. Included in the decline in service and distribution fees in the three months ended December 31, 2009,
was a reduction of $5.4 million reflecting the full-year impact of a reduction in transfer agency and administrative revenues in Canada,
as certain fund expense recovery limits were reached.

Performance Fees

Performance fee revenues are generated on certain management contracts when performance hurdles are achieved. Such fee
revenues are recorded in operating revenues as of the performance measurement date, when the contractual performance criteria have
been met and when the outcome of the transaction can be measured reliably in accordance with Method 1 of ASC Topic 605-20-S99,
“Revenue Recognition — Services — SEC Materials.” Cash receipt of earned performance fees occurs after the measurement date. The
performance measurement date is defined in each contract in which incentive and performance fee revenue agreements are in effect,
and therefore we have performance fee arrangements that include monthly, quarterly and annual measurement dates. Given the
uniqueness of each transaction, performance fee contracts are evaluated on an individual basis to determine if revenues can and should
be recognized. Performance fees are not recorded if there are any future performance contingencies. If performance
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arrangements require repayment of the performance fee for failure to perform during the contractual period, then performance fee
revenues are recognized no earlier than the expiration date of these terms. Performance fees will fluctuate from period to period and
may not correlate with general market changes, since most of the fees are driven by relative performance to the respective benchmark
rather than by absolute performance. Additionally, of our $423.1 billion in AUM at December 31, 2009, only approximately $30.0
billion, or 7.1%, could potentially earn performance fees.

In 2009, performance fees decreased 60.1% to $30.0 million (2008: $75.1 million). The performance fees generated in 2009 arose
primarily due to products managed by the Invesco Global Strategies group ($2.4 million), Invesco Perpetual ($13.4 million), and
Atlantic Trust ($5.7 million). The performance fees generated in 2008 arose primarily due to products managed by the Invesco Global
Strategies ($22.3 million) and Real Estate ($14.5 million) groups, as well as by Invesco Perpetual ($21.1 million).

Other Revenues

Other revenues include fees derived primarily from transaction commissions earned upon the sale of new investments into certain
of our funds and fees earned upon the completion of transactions in our direct real estate and private equity asset groups. Real estate
transaction fees are derived from commissions earned through the buying and selling of properties. Private equity transaction fees
include commissions associated with the restructuring of, and fees from providing advice to, portfolio companies held by the funds.
These transaction fees are recorded in our financial statements on the date when the transactions are legally closed. Other revenues
also include the revenues of consolidated investment products.

In 2009, other revenues decreased 36.9% to $64.5 million (2008: $102.2 million), driven by decreases in transaction commissions,
due to the tightening of the credit markets and fewer real estate transactions, and foreign exchange rate movements.

Third-Party Distribution, Service and Advisory Expenses

Third-party distribution, service and advisory expenses include periodic “renewal” commissions paid to brokers and independent
financial advisors for their continuing oversight of their clients’ assets, over the time they are invested, and are payments for the
servicing of client accounts. Renewal commissions are calculated based upon a percentage of the AUM value. Third-party distribution
expenses also include the amortization of upfront commissions paid to broker-dealers for sales of fund shares with a contingent
deferred sales charge (a charge levied to the investor for client redemption of AUM within a certain contracted period of time). The
distribution commissions are amortized over the redemption period. Also included in third-party distribution, service and advisory
expenses are sub-transfer agency fees that are paid to third parties for processing client share purchases and redemptions, call center
support and client reporting. Third-party distribution, service and advisory expenses may increase or decrease at a rate different from
the rate of change in service and distribution fee revenues due to the inclusion of distribution, service and advisory expenses for the
U.K. and Canada, where the related revenues are recorded as investment management fee revenues, as noted above.

Third-party distribution, service and advisory expenses decreased 20.8% in 2009 to $693.4 million (2008: $875.5 million),
consistent with the declines in investment management and service and distribution fee revenues.

Proportional share of revenues, net of third-party distribution expenses, from joint venture investments

Management believes that the addition of our proportional share of revenues, net of third-party distribution expenses, from joint
venture arrangements should be added to operating revenues to arrive at net revenues, as it is important to evaluate the contribution to
the business that our joint venture arrangements are making. See “Schedule of Non-GAAP Information” for additional disclosures
regarding the use of net revenues. The company’s most significant joint venture arrangement is our 49.0% investment in Invesco
Great Wall Fund Management Company Limited (the “Invesco Great Wall” joint venture).

The 21.8% decrease in our proportional share of revenues, net of third-party distribution expenses, to $44.8 million in 2009 (2008:
$57.3 million), is driven by the declines in average AUM of the Invesco Great Wall joint venture. Our share of the Invesco Great Wall
joint venture’s average AUM at December 31, 2009, was $3.7 billion, a 17.8% decline in average AUM from $4.5 billion at
December 31, 2008.
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Operating Expenses

During 2009, operating expenses decreased 16.3% to $2,143.0 million (2008: $2,559.8 million), reflecting declines in all cost
categories from 2008 expense levels. As discussed above, a significant portion of our business and managed AUM are based outside
of the U.S. The income statements of foreign currency subsidiaries are translated into U.S. dollars, the reporting currency of the
company, using average foreign exchange rates. Over the course of the year, the average U.S. dollar foreign exchange rate was
stronger when compared to other currencies, primarily the Pound Sterling, Canadian dollar and Euro, which impacted our reported
expenses for the year ended December 31, 2009, as compared to the year ended December 31, 2008. The impact of foreign exchange
rate movements resulted in $108.0 million (25.9%) of the decline in operating expenses during the year ended December 31, 2009.
Additionally, operating expenses were lower in 2009 as compared to 2008 reflecting the impact of general cost containment measures
and costs that move in line with revenues.

The main categories of operating expenses are as follows:

$ in millions 2009 2008 $ Change % Change
Employee COMPENSALION ........cveiiiieiiie e 950.8 1,055.8 (105.0) (9.9)%
Third-party distribution, service and adViSOIY ..........cccvereirineineneineeeeseee s 693.4 875.5 (182.1) (20.8)%
IMIBIKETING ..ttt 108.9 148.2 (39.3) (26.5)%
Property, office and teChNOIOgY .........ccooeiiiriiiiic e 212.3 214.3 (2.0) (0.9)%
General and admMiNIStrAtIVE ..........coiiiiiiiii e e 166.8 266.0 (99.2) (37.3)%
Transaction and INTEGIAtION. ..........coiiiiiii et 10.8 — 10.8 N/A
TOtal OPErating EXPENSES. ... ccuiiveitieieeieiesteste ettt et st sbesbe bt e e e e be b e sbesbesbeeseeneeneeneens 2,143.0 2,559.8 (416.8) (16.3)%

The table below sets forth these expense categories as a percentage of total operating expenses and operating revenues, which we
believe provides useful information as to the relative significance of each type of expense.

% of Total % of % of Total % of

Operating  Operating Operating  Operating
$ in millions 2009 Expenses Revenues 2008 Expenses Revenues
Employee COMPENSAtioN ..........cccoiueiiierinienenieeeee e 950.8 44.4% 36.2% 1,055.8 41.2% 31.9%
Third-party distribution, service and advisory ............cc.cccccee.e. 693.4 32.3% 26.4% 875.5 34.2% 26.5%
MAFKEEING ....cveeeiee e e 108.9 5.1% 4.1% 148.2 5.8% 4.5%
Property, office and technology ... 212.3 9.9% 8.1% 214.3 8.4% 6.5%
General and administrative ..........ccccoeevevieniecicicse e 166.8 7.8% 6.3% 266.0 10.4% 8.0%
Transaction and iNtegration...........ccccccvvevrsiesieeieiesese e 10.8 0.5% 0.4% — — —
Total Operating EXPENSES.......cvcvveverreriererieseseeeeieereesie e e see s 2,143.0 100.0% 81.5% 2,559.8  100.0% 77.4%

Employee Compensation

Employee compensation includes salary, cash bonuses and share-based payment plans designed to attract and retain the highest
caliber employees. Employee staff benefit plan costs and payroll taxes are also included in employee compensation.

Employee compensation decreased $105.0 million, or 9.9%, in 2009 from 2008 due predominantly to overall decreases in variable
compensation, including decreases in discretionary and investment performance-based staff bonuses, decreases in base salary costs
resulting from decreases in headcount, and foreign exchange rate movements. Headcount declined 8.2% to 4,890 at December 31,
2009 from 5,325 at December 31, 2008. Included in compensation expenses during the year ended December 31, 2009, are share-
based payment costs of $90.8 million, compared to $97.7 million during the year ended December 31, 2008. Additionally, employee
compensation costs for the years ended December 31, 2009 and 2008, included $20.0 million of prepaid compensation amortization
expenses related to the 2006 acquisition of W.L. Ross & Co. This expense amortization will continue through 2010, and the
acquisition-related asset will be fully amortized by the third quarter of 2011.

Compensation expenses in the three months ended December 31, 2009, included a $4.1 million increase in pension costs related to

the plans’ actuarial annual valuation updates and a $4.3 million increase in payroll taxes associated with the vesting of share-based
payment awards.

34



Third-Party Distribution, Service and Advisory Expenses
Third-party distribution, service and advisory expenses are discussed above in the operating and net revenues section.
Marketing

Marketing expenses include marketing support payments, which are payments made to distributors of certain of our retail products
over and above the 12b-1 distribution payments. These fees are contracted separately with each distributor. Marketing expenses also
include the cost of direct advertising of our products through trade publications, television and other media, and public relations costs,
such as the marketing of the company’s products through conferences or other sponsorships, and the cost of marketing-related
employee travel.

Marketing expenses decreased 26.5% in 2009 to $108.9 million (2008: $148.2 million) due to decreased marketing support
payments related to the decline in average AUM in the U.S., a lower level of advertising, and a reduction in marketing-related travel
costs.

Property, Office and Technology

Property, office and technology expenses include rent and utilities for our various leased facilities, depreciation of company-owned
property and capitalized computer equipment costs, minor non-capitalized computer equipment and software purchases and related
maintenance payments, and costs related to externally provided operations, technology, and other back office management services.

Property, office and technology costs decreased 0.9% to $212.3 million in 2009 from $214.3 million in 2008. Decreases in
technology costs resulting from general disciplined expense management measures and foreign exchange rate movement were offset
by increases in property and office costs during the year. Property and office expenses for the year ended December 31, 2009,
included $12.0 million in charges relating to vacating leased property, including our Denver, Colorado, operations facility. Property
and office expenses during 2008 included a $5.1 million rent charge related to vacating leased property, offset by downward
adjustments in rent costs for sublet office property of $8.2 million. Property, office and technology costs increased in the three months
ended December 31, 2009, primarily due to the outsourcing of facilities management in North America and the significant growth of
the Hyderabad, India, facility.

General and Administrative

General and administrative expenses include professional services costs, such as information service subscriptions, consulting fees,
professional insurance costs, audit, tax and legal fees, non-marketing related employee travel expenditures, recruitment and training
costs, and the amortization of certain intangible assets.

General and administrative expenses decreased by $99.2 million (37.3%) to $166.8 million in 2009 from $266.0 million in 2008,
due to several factors including an insurance recovery of $9.5 million related to legal costs associated with the market-timing
regulatory settlement, foreign exchange rate movement, and general disciplined expense management measures, including reduced
travel and entertainment and professional services expenses recorded during the year ended December 31, 2009.

Transaction and integration

Transaction and integration expenses include acquisition-related charges incurred during the period to effect a business
combination, including legal, regulatory, advisory, valuation, and other professional or consulting fees, general and administrative
costs, including travel costs related to the transaction and the costs of temporary staff involved in executing the transaction, and post-
closing costs of integrating the acquired business into the company’s existing operations.

Transaction and integration charges were $10.8 million in 2009 ($9.8 million of these costs were recorded in the three months
ended December 31, 2009) and relate to the pending acquisition of Morgan Stanley’s retail asset management business, including Van
Kampen Investments. The acquisition was announced in October 2009 and is expected to close in mid-2010. These costs are currently
estimated to be less than $175 million, including those costs incurred in 2009, and are expected to continue to be incurred during
2010-2011. At the time of the announcement of the transaction, the transaction and integration costs were estimated to be
approximately $125 million. One of the largest anticipated post-closing expenses of integrating the acquired business into the
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company’s existing operations relates to the costs of proxy solicitation of fund shareholders. Our estimates of these charges could
continue to increase as additional resources are devoted to obtaining the required votes as early as practicable before the end of the
second quarter of 2010, as desired.

Operating Income, Net Operating Income, Operating Margin and Net Operating Margin

Operating income decreased 35.2% to $484.3 million in 2009 from $747.8 million in 2008, driven by the declines in operating
revenues from reduced AUM. As a result of the decline in our operating revenues, the following measures have also declined in 2009:
operating margin, net operating income, and net operating margin. Operating margin (operating income divided by operating
revenues) was 18.4% in 2009, down from 22.6% in 2008. Net operating income (operating income plus our proportional share of the
operating income from joint venture arrangements) decreased 34.9% to $512.7 million in 2009 from $787.5 million in 2008. Net
operating margin was 25.9% in 2009, down from 31.6% in 2008. Net operating margin is equal to net operating income divided by net
revenues. Net revenues are equal to operating revenues less third-party distribution, service and advisory expenses, plus our
proportional share of the net revenues from our joint venture arrangements. See “Schedule of Non-GAAP Information” for a
reconciliation of operating revenues to net revenues, a reconciliation of operating income to net operating income and additional
important disclosures regarding net revenues, net operating income and net operating margins.

Other Income and Expenses

Equity in earnings of unconsolidated affiliates decreased by $19.8 million (42.3%) to $27.0 million in the year ended December 31,
2009 (December 31, 2008: $46.8 million), resulting primarily from declines in our share of the pre-tax earnings of our joint venture
investments in China as well as net losses in certain of our partnership investments.

Interest income decreased 73.7% to $9.8 million in 2009 from $37.2 million in 2008 due to the combination of lower interest rates
and lower average cash and cash equivalents balances in 2009. The decrease in yields was consistent with the market movement from
2008 to 2009. Interest expense decreased 16.1% to $64.5 million in 2009 from $76.9 million in 2008 due to decreases in the average
debt balance in 20009.

Other gains and losses, net were a net gain of $7.8 million in 2009, compared to a net loss of $39.9 million in 2008. Included in the
net gain is a gross gain generated upon the debt tender offer of $4.3 million ($3.3 million net of related expenses) and net gain of $4.3
million realized upon the disposal of other investments (2008: $7.4 million gain on maturity of a CLO investment, offset by a loss of
$4.1 million realized upon the disposal of a private equity investment). The 2009 net gain also included $5.2 million in other-than-
temporary impairment charges related to the valuations of investments in certain of our CLO products (2008: $22.7 million) and $3.0
million in other-than-temporary impairment charges related to other seed money in affiliated funds (2008: $8.5 million). The CLO
impairments arose principally from adverse changes in the timing of estimated cash flows used in the valuation models. In the year
ended December 31, 2009, we also benefited from $8.4 million in net foreign exchange gains whereas in 2008, we incurred $13.0
million in net foreign exchange losses. See Item 8, “Financial Statements and Supplementary Data— Note 13, Other Gains and
Losses, Net,” for additional details related to other gains and losses.

Included in other income and expenses are net realized and unrealized gains of consolidated investment products. In 2009, the net
losses of consolidated investment products were $106.9 million, compared to net losses of $58.0 million in 2008, reflecting the
changes in market values of the investments held by consolidated investment products. Invesco invests in only a small equity portion
of these products, and as a result these losses are offset by noncontrolling interests of $113.9 million, resulting in a net impact to the
company of $7.0 million.

Income Tax Expense

Our subsidiaries operate in several taxing jurisdictions around the world, each with its own statutory income tax rate. As a result,
our effective tax rate will vary from year to year depending on the mix of the profits and losses of our subsidiaries. The majority of our
profits are earned in the U.S., Canada and the U.K. The current U.K. statutory tax rate is 28%, the Canadian statutory tax rate is 33%
and the U.S. Federal statutory tax rate is 35%.

Our effective tax rate, excluding noncontrolling interests in consolidated entities, for 2009 was 31.5%, down from 32.9% for 2008.
The rate decrease was primarily due to the mix of pre-tax income and a larger benefit from the release of provisions for uncertain tax
positions in 2009 versus 2008. The rate decrease was partially offset by an increase in the net valuation allowance for subsidiary
operating losses and additional state taxes.
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The inclusion of income from noncontrolling interests in consolidated entities increased our effective tax rate to 41.5% in 2009 and
to 35.9% in 2008.

Results of Operations for the Year Ended December 31, 2008, Compared with the Year Ended December 31, 2007
Operating Revenues and Net Revenues
Operating revenues decreased by 14.7% in 2008 to $3,307.6 million (2007: $3,878.9 million). Net revenues are operating revenues
less third-party distribution, service and advisory expenses, plus our proportional share of net revenues from joint venture
arrangements. Net revenues decreased by 13.8% in 2008 to $2,489.4 million (2007: $2,888.4 million). See “Schedule of Non-

GAAP Information” for additional important disclosures regarding the use of net revenues.

The main categories of revenues, and the dollar and percentage change between the periods, are as follows:

$ in millions 2008 2007 $ Change % Change
Investment ManagemeENt fEES .........cviviiiieeere e 2,617.8 3,080.1 (462.3) (15.0)%
Service and distribUtioN FEES........ccoiiiiieiieie e 512.5 593.1 (80.6) (13.6)%
PerfOrmManCe TEES......oii i 75.1 70.3 4.8 6.8%
L ] 131 SRRSO 102.2 1354 (33.2) (24.5)%
Total OPErating FEVENUES.......c.eiviiireiieicrteet ettt 3,307.6 3,878.9 (571.3) (14.71)%
Third-party distribution, service and adviSOry EXPeNSES.........cccvvveverereeeerveseesesnens (875.5) (1,051.1) 175.6 (16.7)%
Proportional share of revenues, net of third-party distribution expenses, from joint

VENEUFE INVESIMENTS ...ttt 57.3 60.6 (3.3) (5.9)%
INEE TEVEINUES ...t bbb r et r b b r bt n e 2,489.4 2,888.4 (399.0) (13.8)%

Investment Management Fees

Investment management fees decreased 15.0% in 2008 to $2,617.8 million (2007: $3,080.1 million) due to decreases in average
AUM during the year and the mix of AUM between various asset classes. Average AUM for the year ended December 31, 2008, were
$440.6 billion (2007: $489.1 billion), a decrease of 9.9%. Average long-term AUM, which generally earn higher fee rates than
institutional money market AUM, for the year ended December 31, 2008, were $360.8 billion, a decrease of 14.9% from $424.2
billion for the year ended December 31, 2007, while average institutional money market AUM increased 23.0% to $79.8 billion at
December 31, 2008, from $64.9 billion for the year ended December 31, 2007. In addition, our equity AUM as a percentage of total
AUM fell from 49% at December 31, 2007, to 36% at December 31, 2008. This decline in equities within our asset mix was consistent
with the decline in global equity markets.

Performance Fees

In 2008, these fees increased 6.8% to $75.1 million (2007: $70.3 million). The performance fees generated in 2008 arose primarily
in the Invesco Quantitative Strategies and Real Estate groups, as well as in the U.K.; whereas the performance fees generated in 2007
included amounts generated primarily in the U.K. and Asia.

Service and Distribution Fees

In 2008, service and distribution fees decreased 13.6% to $512.5 million (2007: $593.1 million) primarily due to decreased retail
AUM, offset by increases in institutional money market revenues resulting from the 23.0% increase in average institutional money
market AUM during the year.

Other Revenues

In 2008, other revenues decreased 24.5% to $102.2 million (2007: $135.4 million) driven by decreases in sales volumes of funds
subject to front-end commissions, offset by higher transaction fees within our private equity business.
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Third-Party Distribution, Service and Advisory Expenses

Third-party distribution, service and advisory expenses decreased 16.7% in 2008 to $875.5 million (2007: $1,051.1 million),
consistent with the declines in investment management and service and distribution fee revenues.

Proportional share of revenues, net of third-party distribution expenses, from joint venture investments

The 5.4% decrease in our proportional share of revenues, net of third-party distribution expenses, to $57.3 million in 2008 (2007:
$60.6 million), is driven by the declines in average AUM in the Invesco Great Wall joint venture. Our share of the Invesco Great Wall
joint venture’s AUM at December 31, 2008, was $3.0 billion, a 58% decline in AUM from $7.1 billion at December 31, 2007,
reflecting the increased volatility of equity markets in this region during the year.

Operating Expenses

During 2008, operating expenses decreased 11.3% to $2,559.8 million (2007: $2,884.6 million), reflecting declines in all cost
categories from 2007 expense levels.

The main categories of operating expenses are as follows:

$ in millions 2008 2007 $ Change % Change
EMPIOYee COMPENSALION ....oviiviiiiiiiieiee ettt bbb 1,055.8 1,137.6 (81.8) (7.2)%
Third-party distribution, service and adviSOry ............ccocveririiiniene e 875.5 1,051.1  (175.6) (16.7)%
TG 1 T SO SPT 148.2 157.6 (9.4) (6.0)%
Property, office and teChNOIOgY .......cccveieiiiiic s 214.3 242.5 (28.2) (11.6)%
General and admMiNIStrAtIVE ........c.ooiiiiiiieie e 266.0 295.8 (29.8) (10.1)%
TOtal OPErating EXPENSES. ....ccuviveireereerieiestestesteateereeee e srestesresreereeseaeseestessesseereeseeeseens 2,559.8 2,884.6  (324.8) (11.3)%

The table below sets forth these expense categories as a percentage of total operating expenses and operating revenues, which we
believe provides useful information as to the relative significance of each type of expense.

% of Total % of % of Total % of

Operating  Operating Operating  Operating
$ in millions 2008 Expenses Revenues 2007 Expenses Revenues
Employee cOmpensation ..........ccccceveveienesesecieseeie e 1,055.8 41.2% 31.9% 1,137.6 39.4% 29.3%
Third-party distribution, service and advisory ..................... 875.5 34.2% 26.5% 1,051.1 36.4% 27.1%
MaAFKEING ... cviveiieiice et 148.2 5.8% 4.5% 157.6 5.5% 4.1%
Property, office and technology .......cc.cccoevveveievcic v 214.3 8.4% 6.5% 242.5 8.4% 6.3%
General and administrative ........cccccovevevivvesinne s 266.0 10.4% 8.0% 295.8 10.3% 7.6%
Total Operating EXPENSES.......vivrereereereereresesesesresreseanes 2,5659.8  100.0% 77.4% 2,884.6  100.0% 74.4%

Employee Compensation

Employee compensation decreased $81.8 million, or 7.2%, in 2008 from 2007 due predominantly to overall decreases in sales
commissions and variable compensation. Offsetting these declines were increases in base salary expenses resulting from annual merit
increases, which were effective March 1, 2008. Additionally, in the three months ended December 31, 2008, the company experienced
increases in bonus expense tied to improved investment performance and performance fee revenues. These increases in bonus expense
during the three months ended December 31, 2008, which incorporated recognition of a full year impact tied to investment
performance improvements, were equally offset in the three months ended December 31, 2008, by the reversal of $18.8 million ($12.6
million, net of tax, or $0.5 per share) of cumulative share-based compensation charges related to performance-based share awards
granted in 2007. The reversal was made because the company does not expect that the required performance targets for the vesting of
these awards will be achieved. Of the charges reversed, $10.8 million was originally recorded in 2007, with the remainder originally
recorded in the first nine months of 2008.

Third-Party Distribution, Service and Advisory Expenses

Third-party distribution, service and advisory expenses are discussed above in the operating and net revenues section.
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Marketing

Marketing expenses decreased 6.0% in 2008 to $148.2 million (2007: $157.6 million) due to decreased marketing support payments
related to decreased sales and AUM in the U.S., consistent with overall market declines during the period.

Property, Office and Technology

Property, office and technology costs decreased 11.6% to $214.3 million in 2008 from $242.5 million in 2007, due primarily to
reduced depreciation charges reflecting longer useful lives for certain global technology initiatives. During the three months ended
December 31, 2008, charges of $5.1 million were recorded related to vacating leased property; however these charges were offset
during the year by downward adjustments in rent costs for sublet office property of $8.2 million. Rent expense during the year ended
December 31, 2007, included a $7.4 million charge related to vacating leased property.

General and Administrative

General and administrative expenses decreased by $29.8 million (10.1%) to $266.0 million in 2008 from $295.8 million in 2007.
During the three months ended December 31, 2007, we recorded $12.8 million of expense related to the relisting of the company on
the New York Stock Exchange and a $9.8 million charge related to the proposed final settlement of market-timing private litigation
that commenced in 2003.

Operating Income, Net Operating Income, Operating Margin and Net Operating Margin

Operating income decreased 24.8% to $747.8 million in 2008 from $994.3 million in 2007, driven by the declines in operating
revenues from reduced AUM. Operating margin (operating income divided by operating revenues) was 22.6% in 2008, down from
25.6% in 2007. Net operating income (operating income plus our proportional share of the operating income from joint venture
arrangements) decreased 24.3% to $787.5 million in 2008 from $1,039.8 million in 2007. Net operating margin is equal to net
operating income divided by net revenues. Net revenues are equal to operating revenues less third-party distribution, service and
advisory expenses, plus our proportional share of the net revenues from our joint venture arrangements. Net operating margin was
31.6% in 2008, down from 36.0% in 2007. See “Schedule of Non-GAAP Information” for a reconciliation of operating revenues to
net revenues, a reconciliation of operating income to net operating income and additional important disclosures regarding net
revenues, net operating income and net operating margins.

Other Income and Expenses

Equity in earnings of unconsolidated affiliates decreased by $1.3 million (2.7%) to $46.8 million in the year ended December 31,
2008 (December 31, 2007: $48.1 million), resulting primarily from declines in our share of the pre-tax losses of our partnership
investments.

Interest income decreased 23.3% to $37.2 million in 2008 from $48.5 million in 2007 due to the combination of lower interest rates
and lower average cash and cash equivalents balances in 2008. The decrease in yields was consistent with the market movement from
2007 to 2008. Interest expense increased 7.9% to $76.9 million in 2008 from $71.3 million in 2007 due to increases in the average
debt balance in 2008, which were only partially offset by lower debt costs in 2008.

Other gains and losses, net were a net loss of $39.9 million in 2008, compared to a net gain of $9.9 million in 2007. The 2008 net
loss included $22.7 million in other-than-temporary impairment charges related to the valuations of investments in certain of our CLO
products (2007: $5.4 million) and $8.5 million in other-than-temporary impairment charges related to other seed money in affiliated
funds (2007: $0 million). The impairment of the CLO products arose principally from increases in discount rates and extended cash
flow projections used in the valuation models, and the impairment of the seed money arose principally due to extended declines in
market values of the underlying funds. $14.2 million of the combined impairment charges arose during the three months ended
December 31, 2008.

Included in other gains and losses, net are net gains on disposals of investments of $4.3 million in 2008 (2007: $24.0 million),
primarily driven by a gain of $7.4 realized upon the maturity of a CLO product in which the company had invested. Also included in
other losses are net foreign exchange losses, primarily associated with long-term intercompany financing. In the year ended December
31, 2008, we incurred $13.0 million in net foreign exchange losses (2007: $10.3 million), largely the result of the weakening of the
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Pound Sterling to the Euro and U.S. dollar in the three months ended December 31, 2008. See Item 8, “Financial Statements and
Supplementary Data — Note 13, Other Gains and Losses, Net,” for additional details related to other gains and losses.

Included in other income and expenses are net realized and unrealized gains of consolidated investment products. In 2008, the net
losses of consolidated investment products were $58.0 million, compared to net gains of $214.3 million in 2007, reflecting the
changes in market values of the investments held by consolidated investment products and the deconsolidation of certain variable
interest entities for which we determined that we were no longer the primary beneficiary. Invesco invests in a small equity portion of
these products, and as a result the majority of these gains and losses are offset by noncontrolling interests.

Income Tax Expense

The 2008 U.K. statutory tax rate was 28.0%, the Canadian statutory tax rate was 33.5% and the U.S. Federal statutory tax rate was
35.0%.

The U.K.’s tax rate decreased from 30% to 28.0% effective April 1, 2008. On December 14, 2007, legislation was enacted to
reduce the Canadian income tax rate over five years, which changed the tax rate to 33.5% in 2008 and 33.0% in 2009. The legislation
was revised in December 2009, further reducing the rate to 31.0% in 2010, 28.25% in 2011 and 26.25% in 2012.

Our effective tax rate excluding noncontrolling interests in consolidated entities for 2008 was 32.9%, as compared to 34.6% in
2007. The decrease related primarily to a net reduction in our reserves, lower state taxes, and reduced taxes on subsidiary dividends in
excess of an increase in the net valuation allowance for subsidiary operating losses and certain investment write-downs that did not
give rise to tax benefits. Our effective tax rate, after noncontrolling interests, increased to 52.9% for the three months ended December
31, 2008, largely as a result of the investment write-downs. 2007 included a reduction in our Canadian and U.K. deferred tax assets to
reflect the tax rate changes discussed above and transaction costs associated with our change in listing and domicile that were not
deductible for tax purposes.

The inclusion of income from noncontrolling interests increased our effective tax rate to 35.9% in 2008 and reduced it to 28.7% in
2007.

Schedule of Non-GAAP Information

Net revenues (and by calculation, net revenue yield on AUM), net operating income and net operating margin are non-GAAP
financial measures. The most comparable U.S. GAAP measures are operating revenues (and by calculation, gross revenue yield on
AUM), operating income and operating margin. Management believes that the exclusion of third-party distribution, service and
advisory expenses from operating revenues in the computation of net revenues and the related computation of net operating margin
provides useful information to investors because the distribution, service and advisory fee amounts represent costs that are passed
through to external parties who perform functions on behalf of the company’s managed funds, which essentially are a share of the
related revenues. These expenses vary by geography due to the differences in distribution channels. The net presentation assists in
identifying the revenue contribution generated by the business, removing the distortions caused by the differing distribution channel
fees and assisting in comparison with U.S. peer investment managers. Third-party distribution, service and advisory expenses include
renewal commissions paid to independent financial advisors for as long as the clients’ assets are invested and are payments for the
servicing of client accounts. Renewal commissions are calculated based upon a percentage of the AUM value. Third party distribution
expenses also include the amortization of upfront commissions paid to broker-dealers for sales of fund shares with a contingent
deferred sales charge (a charge levied to the investor for client redemption of AUM within a certain contracted period of time). The
distribution commissions are amortized over the redemption period. Also included in third-party distribution, service and advisory
expenses are sub-transfer agency fees that are paid to third parties for processing client share purchases and redemptions, call center
support and client reporting. Since the company has been deemed to be the principal in the third-party arrangements, the company
must reflect these expenses gross of operating revenues under U.S. GAAP. We believe that it is useful information to investors to
show these expenses net of operating revenues, because net presentation more appropriately reflects the nature of these expenses as
revenue-sharing activities. Additionally, management evaluates net revenue yield on AUM, which is equal to net revenues divided by
average AUM during the reporting period. This metric is an indicator of the basis point net revenues we receive for each dollar of
AUM we manage and is useful when evaluating the company’s performance relative to industry competitors.

Management also believes that the addition of our proportional share of revenues, net of distribution expenses, from joint venture

investments in the computation of net revenues and the addition of our proportional share of operating income in the related
computations of net operating income and net operating margin also provide useful information to investors, as management considers
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it appropriate to evaluate the contribution of its joint venture to the operations of the business. The company has two joint venture
investments in China. The Invesco Great Wall joint venture was one of the largest Sino-foreign managers of equity products in China,
with ending AUM of approximately $8 billion as of December 31, 2009. Enhancing our operations in China is one effort that we
believe could improve our competitive position over time. Accordingly, we believe that it is appropriate to evaluate the contribution of
our joint venture investments to the operations of the business.

Net revenues (and by calculation net revenue yield on AUM), net operating income, and net operating margin should not be
considered as substitutes for any measures derived in accordance with U.S. GAAP and may not be comparable to other similarly titled
measures of other companies.

The company will be expanding its use of non-GAAP measures in future filings, beginning with the Form 10-Q for the three
months ended March 31, 2010, to include reconciling items relating to FASB Statement No. 167 (discussed in Part I, Item 1A, “Risk
Factors,” and in Item 8, “Financial Statements and Supplementary Data — Note 1, Accounting Policies”) and the acquisition of Morgan
Stanley’s retail asset management business.

The following is a reconciliation of operating revenues, operating income and operating margin on a U.S. GAAP basis to net
revenues, net operating income and net operating margin.

Years Ended December 31,

$in millions 2009 2008 2007 2006 2005
Operating revenues, GAAP DaSIS.........coeiiririiieieree e 2,627.3 3,307.6 3,878.9 3,246.7 2,872.6
Third-party distribution, service and advisory eXpenses..........ccocevveervereas (693.4) (875.5)  (1,051.1) (826.8) (706.0)
Proportional share of net revenues from joint venture arrangements......... 44.8 57.3 60.6 8.1 —
INEL FEVENUES ...ttt 1,978.7 2,489.4 2,888.4 2,428.0 2,166.6
Operating income, GAAP DASIS ..ot 484.3 747.8 994.3 759.2 407.9
Proportional share of operating income from joint venture investments ... 28.4 39.7 45.5 2.9 —
Net OPerating INCOME ......cuiiuiiiiieieie et 512.7 787.5 1,039.8 762.1 407.9
OPerating MAargin® ........cccoviiiiriieee e 18.4% 22.6% 25.6% 23.4% 14.2%
Net operating Margin™® ..ot e 25.9% 31.6% 36.0% 31.4% 18.8%

*  Operating margin is equal to operating income divided by operating revenues.

** Net operating margin is equal to net operating income divided by net revenues.
Balance Sheet Discussion

The following table presents a comparative analysis of significant balance sheet line items:

$ in millions 2009 2008 $ Change % Change

Cash and cash eqUIVAIENTS ........cccooiiiiiiiriee e 762.0 585.2 176.8 30.2%
Unsettled fund receivables............cooiiiiiiiiiii e 383.1 303.7 79.4 26.1%
CUITENT INVESTMENTS ...ttt et 182.4 123.6 58.8 47.6%
Assets held for policyholders..........coooiiiiiiiii e 1,283.0 840.2 442.8 52.7%
NON-CUITENT INVESIMENTS .....eviitiiveicieiieeeie et 157.4 121.3 36.1 29.8%
Investments of consolidated investment products............ccoceveveieiesiniiennnns 685.0 843.8 (158.8) (18.8)%
GOOAWIIL ..ot 6,467.6 5,966.8 500.8 8.4%
Policyholder payables..........ccvoviiiiieiecece e 1,283.0 840.2 442.8 52.7%
Current maturities of total debt............ccccviviiiiieic e — 297.2 (297.2) (100.0)%
LONG-LErM AEDT ...t 745.7 862.0 (116.3) (13.5)%
Equity attributable to common shareholders............cccooevviniiiiiincien, 6,912.9 5,689.5 1,2234 21.5%
Equity attributable to noncontrolling interests in consolidated entities ........ 707.9 906.7 (198.8) (21.9)%

41



Cash and cash equivalents

Cash and cash equivalents increased from December 31, 2008, to December 31, 2009, primarily due to $441.8 million of cash
received from the equity issuance and $362.7 million net cash generated from operating activities, offset by $397.2 million used to
retire debt, $168.9 million used to pay the quarterly dividends, and net $43.5 million of investments in seeding new products.

Invesco has local capital requirements in several jurisdictions, as well as regional requirements for entities that are part of the
European sub-group. These requirements mandate the retention of liquid resources in those jurisdictions, which we meet in part by
holding cash and cash equivalents. This retained cash can be used for general business purposes in the European sub-group or in the
countries where it is located. Due to the capital restrictions, the ability to transfer cash between certain jurisdictions may be limited. In
addition, transfers of cash between international jurisdictions may have adverse tax consequences that may substantially limit such
activity. At December 31, 2009, the European sub-group had cash and cash equivalent balances of $333.5 million, much of which is
used to satisfy these regulatory requirements. We are in compliance with all regulatory minimum net capital requirements.

Unsettled fund receivables

Unsettled fund receivables increased from $303.7 million at December 31, 2008, to $383.1 million at December 31, 2009, due to
higher transaction activities. Unsettled fund receivables are created by the normal settlement periods on transactions initiated by
certain clients of our U.K. and offshore funds. The presentation of the receivable and substantially offsetting payable ($367.9 million)
at trade date with both the investor and the fund for normal purchases and sales reflects the legal relationship between the underlying
investor and the company.

Investments (current and non-current)

As of December 31, 2009, we had $339.8 million in investments; of which $182.4 million were current investments and
$157.4 million were non-current investments. Included in current investments are $74.8 million of seed money investments in
affiliated funds used to seed funds as we launch new products, and $84.6 million of investments related to assets held for deferred
compensation plans. These investments are also held primarily in affiliated funds and increased significantly from December 31, 2008,
due to new investments purchased to economically hedge new deferred compensation liabilities that arose from both the modification
of certain share-based awards during the period (discussed in Item 8, “Financial Statements and Supplementary Data — Note 17,
Share-Based Compensation”) and the establishment of a new deferred compensation plan for certain employees of the company.
Included in non-current investments are $134.7 million in equity method investments in our Chinese joint ventures and in certain of
the company’s private equity, real estate and other investments. Equity method investments increased by $39.4 million from the prior
year balance, the increase including a $30.0 million new investment in Invesco Mortgage Capital, Inc. (IVR, discussed in Item 8,
“Financial Statements and Supplementary Data — Note 16, Consolidated Investment Products™). Additionally, non-current investments
include $17.9 million of investments in collateralized loan obligation structures managed by Invesco. Our investments in collateralized
loan obligation structures are generally in the form of a relatively small portion of the unrated, junior subordinated position. As such,
these positions would share in the first losses to be incurred if the structures were to experience significant increases in default rates of
underlying investments above historical levels.

Assets held for policyholders and policyholder payables

One of our subsidiaries, Invesco Perpetual Life Limited, is an insurance company that was established to facilitate retirement
savings plans in the U.K. The entity holds assets that are managed for its clients on its balance sheet with an equal and offsetting
liability. The increasing balance in these accounts from $840.2 million at December 31, 2008, to $1,283.0 million at December 31,
2009, was the result of foreign exchange movements, the increase in the market values of these assets, and net flows into the funds.

Investments of consolidated investment products

The primary beneficiary of variable interest entities (VIES) is required to consolidate the VIEs. A VIE is an entity that does not
have sufficient equity to finance its operations without additional subordinated financial support, or an entity for which the risks and
rewards of ownership are not directly linked to voting interests. Generally, limited partnership entities where the general partner does
not have substantive equity investment at risk and where the other limited partners do not have substantive (greater than 50%) rights to
remove the general partner or to dissolve the limited partnership are also VIEs. The primary beneficiary is the party to the VIE who
absorbs a majority of the losses or absorbs the majority of the rewards generated by the VIE. Additionally, under the voting interest
entity (VOE) consolidation model, the general partner in a partnership that is not a VIE consolidates the partnership because the
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general partner is deemed to control the partnership where the other limited partners do not have substantive kick-out, liquidation or
participation rights. Investments of consolidated investment products include the investments of both consolidated VIEs and VOEs.

As of December 31, 2009, investments of consolidated investment products totaled $685.0 million (December 31, 2008:
$843.8 million). These investments are offset primarily in noncontrolling interests in consolidated entities on the Consolidated
Balance Sheets, as the company’s equity investment in these structures is very small. The decrease from December 31, 2008, reflects
the impact of declining market values and the deconsolidation during the period ended December 31, 2009, of $53.3 million of
investments held by consolidated investment products and related noncontrolling interests in consolidated entities, as a result of
determining that the company is no longer the primary beneficiary.

Goodwill

Goodwill increased from $5,966.8 million at December 31, 2008, to $6,467.6 million at December 31, 2009, primarily due to the
impact of foreign currency translation for certain subsidiaries whose functional currency differs from that of the parent. The foreign
exchange rates at the end of 2009, used to translate the balance sheets of foreign currency subsidiaries into U.S. dollars, the reporting
currency of the company, reflect a weaker U.S. dollar at the end of 2009, mainly against the Canadian dollar and Pound Sterling,
which resulted in a $466.6 million increase in goodwill, upon consolidation, with a corresponding increase in equity. Additional
goodwill was recorded in 2009 related to the earn-out on the W.L. Ross & Co. acquisition ($34.2 million). The company’s annual
goodwill impairment review is performed as of October 1 of each year. As a result of that analysis, the company determined that no
impairment existed at that date. Separately, due to deteriorating market conditions, interim impairment tests were performed at
October 31, 2008, and March 31, 2009. These interim tests also concluded that no impairment had occurred. As each test concluded
that the fair value was above the carrying value, there was no need to progress to the process of separately valuing each class of asset
and liability. See “Critical Accounting Policies — Goodwill” for additional details of the company’s goodwill impairment analysis
process.

Current portion of total debt

This balance decreased from $297.2 million at December 31, 2008 to $0.0 million at December 31, 2009, as a result of the
4.5% senior notes maturing on December 15, 2009, and being repaid from available cash resources.

Long-term debt

The non-current portion of our total debt decreased from $862.0 million at December 31, 2008, to $745.7 million at December 31,
2009, as $12.0 million borrowings under the floating rate credit facility were repaid and $104.3 million in debt was retired through the
tender offer transaction described below in “Debt.”

Noncontrolling interests in consolidated entities

Noncontrolling interests in consolidated entities decreased by $198.8 million from $906.7 million at December 31, 2008, to
$707.9 million at December 31, 2009, primarily due to $106.9 million of losses recorded by the consolidated investment products
during the year and the deconsolidation during the period of $53.3 million of investments held by consolidated investment products
and related noncontrolling interests in consolidated entities, as a result of determining that the company was no longer the primary
beneficiary.

The noncontrolling interests in consolidated entities are generally offset by the net assets of consolidated investment products, as
the company’s equity investment in the investment products is very small.

Equity attributable to common shareholders

Equity attributable to common shareholders increased from $5,689.5 million at December 31, 2008, to $6,912.9 million at
December 31, 2009, an increase of $1,223.4 million. An issuance of new shares raised a net $441.8 million and the changes in foreign
currency rates added $488.3 million to equity. Other increases to equity included net income attributable to common shareholders of
$322.5 million, share issuances upon employee option exercises of $80.3 million, and the share based payment credit to capital of
$90.8 million. The increases to equity were partially offset by $168.9 million in dividend payments, $13.0 million related to the
modification of a share-based payment award into a cash-settled award, $22.9 million in shares acquired from employees to meet
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withholding tax obligations on share award vestings, and a $7.5 million deduction arising on the purchase of the remaining
noncontrolling interest in Invesco Real Estate GmbH.

Liquidity and Capital Resources

On May 26, 2009, we issued 32.9 million common shares in a public offering that produced gross proceeds of $460.5 million
($441.8 million net of related expenses). On June 9, 2009, we replaced our existing $900.0 million credit facility, which was never
fully utilized, with a $500.0 million multi-year credit facility, the amount of which was based upon our past and projected working
capital needs; however, we are able to increase the new credit facility to $750.0 million, subject to certain conditions. At December
31, 2009, the company had no balance drawn on the credit facility. These two transactions reflected our ability to access the capital
markets in a timely manner. On June 30, 2009, we completed a $100.0 million tender offer to purchase publicly traded debt with a
principal value of $104.3 million. On December 15, 2009, we repaid the $294.2 million 4.5% senior notes that matured on that date,
utilizing existing cash balances, having repurchased $3.0 million of these notes earlier in the year.

We believe that our capital structure, together with available cash balances, cash flows generated from operations, existing capacity
under our credit facility, proceeds from the public offering of our shares and further capital market activities, if necessary, should
provide us with sufficient resources to meet present and future cash needs, including operating, debt and other obligations as they
come due and anticipated future capital requirements. Additionally, we expect to use available cash balances and borrowings under
our credit facility to satisfy the $500.0 million cash consideration related to acquisition of Morgan Stanley’s retail asset management
business, including Van Kampen Investments. New equity, in the form of common and non-voting common equivalent preferred
shares (with economic rights identical to common stock, other than no right to vote such shares) is expected to be issued to Morgan
Stanley, without holding restrictions, in conjunction with the close. The ultimate purchase price for the business may be higher or
lower than the $1.5 billion announced purchase price, due to contractual price adjustments that will made depending on certain
conditions being met at the closing date and changes in the company’s share price. For example, a price adjustment may be made
based on the degree to which clients of the business being acquired provide their consent for the transaction at the time of closing the
deal.

Our ability to access the capital markets in a timely manner depends on a number of factors including our credit rating, the
condition of the global economy, investors’ willingness to purchase our securities, interest rates, credit spreads and the valuation
levels of equity markets. If we are unable to access capital markets in a timely manner, our business could be adversely impacted.

Certain of our subsidiaries are required to maintain minimum levels of capital. These and other similar provisions of applicable law
may have the effect of limiting withdrawals of capital, repayment of intercompany loans and payment of dividends by such entities.
After redomicile and after consultation with the U.K. FSA, it has been determined that, for the purposes of prudential supervision,
Invesco Ltd. is not subject to regulatory consolidated capital requirements under current European Union (EU) Directives. A sub-
group, however, including all of our regulated EU subsidiaries, is subject to these consolidated capital requirements, and capital is
maintained within this sub-group to satisfy these regulations. These requirements mandate the retention of liquid resources in those
jurisdictions, which we meet in part by holding cash and cash equivalents. This retained cash can be used for general business
purposes in the European sub-group or in the countries where it is located. Due to the capital restrictions, the ability to transfer cash
between certain jurisdictions may be limited. In addition, transfers of cash between international jurisdictions may have adverse tax
consequences that may substantially limit such activity. At December 31, 2009, the European sub-group had cash and cash equivalent
balances of $333.5 million, much of which is used to satisfy these regulatory requirements. We are in compliance with all regulatory
minimum net capital requirements.

Cash Flows

The ability to consistently generate cash from operations in excess of capital expenditures and dividend payments is one of our
company’s fundamental financial strengths. Operations continue to be financed from current earnings and borrowings. Our principal
uses of cash, other than for operating expenses, include dividend payments, capital expenditures, acquisitions, purchase of our shares
in the open market and investments in certain new investment products.

Cash flows of consolidated investment products (discussed in Item 8, “Financial Statements and Supplementary Data— Note 16,
Consolidated Investment Products”) are reflected in Invesco’s cash provided by operating activities, used in investing activities and
used in financing activities. Cash held by consolidated investment products is not available for general use by Invesco, nor is Invesco
cash available for general use by its consolidated investment products.
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Cash flows for the years ended December 31, 2009, 2008 and 2007 are summarized as follows:

$ in millions 2009 2008 2007
Net cash (used in)/provided by:

OPEIAtiNG ACHIVITIES ....vvevviieie et e s e e et e st st re e e e e e e e naennennens 362.7 525.5 915.5
INVESEING QCHIVITIES ...veviieiieceieece sttt te s neer e e e e e srenreseenne s (102.4) (98.4) (48.2)
FINANCING ACTIVITIES ... vee ettt seenre e e (100.7) (666.4) (740.8)
Increase/(decrease) in cash and cash eqUIVAIENTS..........covervieriniie s 159.6 (239.3) 126.5
FOrEIGN EXCNANGE .....c.e ittt bbbttt 17.2 (91.3) 10.4
Cash and cash equivalents, beginning of Period ...........cccoeiiiiiinniii e, 585.2 915.8 778.9
Cash and cash equivalents, end of PEriod ..........cccooi it 762.0 585.2 915.8

Operating Activities

Net cash provided by operating activities is generated by the receipt of investment management and other fees generated from
AUM, offset by operating expenses and changes in operating assets and liabilities. Although some receipts and payments are seasonal,
particularly bonus payments, in general our operating cash flows move in the same direction as our operating income. The reduced
operating income for the year ended December 31, 2009, when compared to the prior year is a significant factor in the reduced
operating cash flows.

Cash provided by operating activities in 2009 was $362.7 million, a decrease of $162.8 million or 31% over 2008. Changes in
operating assets and liabilities used $118.3 million of cash, while the combined cash generated from other operating items was $481.0
million. The change in operating assets and liabilities was driven by the funding of annual bonuses combined with the lower levels of
accrued bonus awards at the end of 2009, together with higher trade receivables at the end of 2009, compared to the end of 2008. The
change in operating assets and liabilities also includes a decrease of $45.0 million in the cash held by consolidated investment
products.

Cash provided by operating activities in 2008 was $525.5 million, a decrease of $390.0 million or 42.6% from 2007. Changes in
operating assets and liabilities contributed $273.9 million of the decrease, and lower net income, after adjusting for the gains and
losses of consolidated investment products, contributed a further $193.2 million of the decrease in cash flows generated from
operating activities.

Investing Activities

The launch of a number of new products during mid and late 2009 resulted in a net cash outflow into seed and partnership
investments of $43.5 million during the year. During year ended December 31, 2009, we recaptured $60.6 million in cash from
redemption of prior investments, including seed and partnership investments, and invested $104.1 million in new products.

During the fiscal years ended December 31, 2009, 2008 and 2007, our capital expenditures were $39.5 million, $84.1 million and
$36.7 million, respectively. Expenditures related principally in each year to technology initiatives, including new platforms from
which we maintain our portfolio management systems and fund accounting systems, improvements in computer hardware and
software desktop products for employees, new telecommunications products to enhance our internal information flow, and back-up
disaster recovery systems. Also, in each year, a portion of these costs related to leasehold improvements made to the various buildings
and workspaces used in our offices. These projects have been funded with proceeds from our operating cash flows. Capital
expenditures in 2008 also included expenditures related to leasehold improvements in the new headquarters space. During the fiscal
years ended December 31, 2009, 2008 and 2007, our capital divestitures were not significant relative to our total fixed assets.

Investing activities include the investment purchases and sales of our consolidated investment products. In total, these contributed
$8.0 million, $175.6 million and $8.1 million to cash generated in investing activities during the years ended December 31, 20009,
2008, and 2007, respectively.

Net cash outflows of $34.2 million in 2009 related to acquisition earn-out payments related to the 2006 acquisition of WL Ross &

Co. In 2008, net cash outflows of $130.9 million and $43.4 million related to acquisition earn-out payments for the PowerShares and
WL Ross & Co. acquisitions, respectively.
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Financing Activities

Net cash used in financing activities totaled $100.7 million for the year ended December 31, 2009. The equity issuance generated
cash proceeds of $441.8 million and proceeds from the exercise of options were $80.0 million. These inflows were offset by the
redemption of senior notes of $397.2 million, net repayments of our credit facility of $12.0 million, and the $168.9 million payment of
dividends declared in January, April, July and October 2009. Financing cash flows also include a payment of $8.9 million to purchase
the remaining 24.9% of Invesco Real Estate GmbH not already held by the company, the controlling interest having been acquired in
December 2003.

The net cash used in financing activities also includes a net $44.9 million of outflows related to consolidated investment products
(2008: $125.3 million; 2007: $27.7 million).

Net cash used in financing activities decreased from $740.8 million in 2007 to $666.4 million in 2008, primarily due to lower levels
of capital being returned through public stock repurchases of Invesco Ltd. common stock, in form of treasury shares. Cash used for
treasury share purchases in 2008 totaled $313.4 million compared to $716.0 million in 2007.

Dividends

Invesco declares and pays dividends on a quarterly basis in arrears. The 2009 quarterly dividend was $0.1025 per Invesco Ltd.
common share. On October 16, 2009, the company declared a third quarter cash dividend, which was paid on December 2, 2009, to
shareholders of record as of November 18, 2009. On January 27, 2010, the company declared a fourth quarter cash dividend, which
will be paid on March 10, 2010, to shareholders of record as of February 23, 2010. The total dividend attributable to the 2009 fiscal
year of $0.41 per share represented a 2.5% increase over the total dividend attributable to the 2008 fiscal year of $0.40 per share.

The declaration, payment and amount of any future dividends will be declared by our board of directors and will depend upon,
among other factors, our earnings, financial condition and capital requirements at the time such declaration and payment are
considered. The board has a policy of managing dividends in a prudent fashion, with due consideration given to profit levels, overall
debt levels, and historical dividend payouts.

The following table sets forth the historical amounts for quarterly and total dividends per Invesco Ltd. common share attributable to
each period indicated. Actual declaration of these dividends occurred in the following fiscal quarter.

U.S. Cents per Common Share

Years Ended December 31, Q1 Q2 Q3 Q4 Total
2009 e e e e et e e bt et e e be e e e e abeeateeareeans 10.25 1025 10.25 10.25 41.0
2008 ... e et e e te e a e e be e taeabeeateeareeans 10.0 10.0 10.0 10.0 40.0

Share Repurchase Plan

On April 23, 2008, the board of directors authorized a new share repurchase program of up to $1.5 billion with no stated expiration
date. During the year ended December 31, 2009, there were no purchases under this program (December 31, 2008: 5.5 million
common shares purchased under this program at a cost of $139.4 million, and 6.1 million shares purchased under the prior share
repurchase plan at a cost of $154.5 million), leaving approximately $1.4 billion authorized at the end of the year. Separately, an
aggregate of 1.6 million shares were withheld on vesting events during the year ended December 31, 2009, to meet employees’ tax
obligations (December 31, 2008: 0.3 million). The value of these shares withheld was $22.9 million (December 31, 2008: $4.6
million).
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Debt

Our total indebtedness at December 31, 2009, is $745.7 million (December 31, 2008: $1,159.2 million) and is comprised of the
following:

December 31, December 31,

$ in millions 2009 2008
Unsecured Senior Notes:

4.5% — due DeCEMDET 15, 2009 ......ccciiiireeietii ettt e s e e s e s r e e ae e erreeereeeares — 297.2
5.625% — dUE APIIl 17, 2012 ..ot r e n e naenrenren 215.1 300.0
5.375% — due FEDIUAry 27, 2013 ......ooe oottt sttt bttt ne e e nre e 3335 350.0
5.375% — due DECEMDET 15, 2014 .....ooiivieeeie ittt ettt ettt ste e st e e srr e e eab e e sree e eare s 197.1 200.0
Floating rate credit facility terminated on June 9, 2009..........cccoiiiiiiiinieiee e — 12.0
Floating rate credit facility expiring JUN@ 9, 2012 ........cciiiiiiiiiiiie e — —
Q0] =1 o (=1 o] TP 745.7 1,159.2
Less: current maturities Of tOtal AEDL..........c..ooi i eae e — 297.2
) aTo B (=14 1 o =] o) OSSR 745.7 862.0

For the three months and year ended December 31, 2009, the company’s weighted average cost of debt was 5.27% and 5.14%,
respectively (three months and year ended December 31, 2008: 4.93% and 4.87%, respectively). Total debt decreased from $1,159.2
million at December 31, 2008, to $745.7 million at December 31, 2009, due primarily to repayment of maturing senior notes,
borrowings under our floating rate credit facility, and retirement of debt through the tender offer.

On June 2, 2009, the company commenced a tender offer for the maximum aggregate principal amount of the outstanding 5.625%
senior notes due 2012, the 5.375% senior notes due 2013, and the 5.375% senior notes due 2014 (collectively, the “Notes”) that it
could purchase for $100.0 million at a purchase price per $1,000 principal amount determined in accordance with the procedures of a
modified “Dutch Auction” (tender offer). The tender offer expired at midnight on June 29, 2009, and on June 30, 2009, $104.3 million
of the Notes had been retired, generating a gross gain of $4.3 million upon the retirement of debt at a discount.

A summary of the Notes tendered is presented below:

Percent of
Accepted Tender Total Tender Offer Accrued Outstanding
$ in millions Amount Base Price Consideration® Consideration® Interest®  Amount Tendered
5.625% — due April 17,2012 ........... $84,897,000  $920.00 $970.00 $940.00 $11.41 28.3%
5.375% — due February 27, 2013 ..... $16,532,000  $870.00 $920.00 $890.00 $18.36 4.7%
5.375% — due December 15, 2014 ... $2,874,000  $800.00 $850.00 $820.00 $2.24 1.4%

104,303,000

(1) Consideration paid per $1,000 principal amount of Notes tendered on or prior to an Early Participation Date (as defined in the
Offer to Purchase), which includes a $30.00 early participation amount. The total consideration was determined based on the
formula consisting of the base price plus a clearing premium.

(2) Consideration paid per $1,000 principal amount of Notes tendered after the Early Participation Date and on or prior to the
Expiration Date (as defined in the Offer to Purchase).

(3) Accrued interest paid per $1,000 principal amount of Notes.
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On June 9, 2009, the company completed a new three-year $500.0 million revolving bank credit facility. The new facility replaces
the $900.0 million credit facility that was scheduled to expire on March 31, 2010, but was terminated concurrent with the entry into
the new credit facility. Financial covenants under the new credit facility include: (i) the quarterly maintenance of a debt/EBITDA
ratio, as defined in the credit agreement, of not greater than 3.25:1.00 through December 31, 2010, and not greater than 3.00:1.00
thereafter, (ii) a coverage ratio (EBITDA, as defined in the credit agreement/interest payable for the four consecutive fiscal quarters
ended before the date of determination) of not less than 4.00:1.00, and (iii) maintenance on a monthly basis of consolidated long term
assets under management (as defined in the credit agreement) of not less than $194.8 billion, which amount is subject to a one-time
reset by the company under certain conditions. As of December 31, 2009, we were in compliance with our debt covenants. At
December 31, 2009, our leverage ratio was 1.11:1.00 (December 31, 2008: 1.28:1.00), and our interest coverage ratio was 11.01:1.00
(December 31, 2008: 12.20:1.00), and our long-term AUM were $343.6 billion.

The coverage ratios, as defined in our credit facility, were as follows during 2009, 2008 and 2007:

2009
Q1 Q2 Q3 Q4
I T To =T | [ OSSR 1.48 1.63 1.77 1.11
INtEreSt COVErage RALIO.......c.cviiieieceeeeee ettt e e sa et ee s resreeneenee e eneees 11.31 9.64 912 11.01
LONG-TEIM AUM ..ottt bbb se et e b s e be bttt ettt ne e N/A*  299.0 329.7 343.6
2008
Q1 Q2 Q3 Q4
I T To =T | [ OSSR 1.25 1.11 1.17 1.28
INtEreSt COVErage RALIO.......c.iiiiieieceeeeere ettt re e e e e e se e besteanenreaneeneenes 16.99 16.53 1519 12.20
2007
01 Q2 Q3 Q4
[ T (o [T | [ PSSP 1.18 0.97 0.91 1.04
INEEreSt COVEIAQgE RALIO.......cceiiiieiticeee ettt be et e te e be et e et e e e e bestesteeteeneereenes 1296 1354 14.30 17.81
*  Long-Term AUM became a debt covenant measure as part of the June 9, 2009, credit facility agreement.
The December 31, 2009, coverage ratio calculations are as follows:
$ millions, except as noted Total Q42009 Q32009 Q22009 Q12009
Net income attributable to common shareholders...........ccocovveveveneienensenecne, 3225 110.9 105.2 75.7 30.7
TAX EXPEINSE .ttt ittt site ettt ettt sb et sb et e bbb aeebre e 148.2 48.2 43.7 36.0 20.3
AMOrtization/depreciation ..........cccvcveiiiicie s s 77.6 24.9 20.0 16.7 16.0
INEEIEST EXPBINSE. .. vt iiiee ittt sttt e et et e e e be e be e bee e 64.5 15.2 16.9 16.5 15.9
Share-based cOMPENSAtioN EXPENSE .....vvvvvieeeeieie e e e se e see e aneas 90.8 22.6 24.3 20.2 23.7
Unrealized gains and losses from investments, Net*..........ccccevevevevencenesnnnnnn, 6.5 0.3 (1.4) 1.0 6.6
EBITDAX .ottt et bbbttt ae e 710.1 222.1 208.7 166.1 113.2
Ao [ TUES) 0 0 < o] iSSP 790.2
Leverage ratio (Debt/EBITDA — maximum 3.25:1.00) .......ccocoevenerieninieenieniene 1.11
Interest coverage (EBITDA/Interest Expense — minimum 4.00:1.00) ................ 11.01
December 31, 2009, long-term AUM (in billions — minimum $194.8 billion)..| 343.6

*  Adjustments for unrealized gains and losses from investments, as defined in our credit facility, include non-cash gains and losses
on investments to the extent that they do not represent anticipated future cash receipts or expenditures.

**  EBITDA and Adjusted debt are non-GAAP financial measures; however, management does not use these measures for anything
other than these debt covenant calculations. The calculation of EBITDA above (a reconciliation from net income attributable to
common shareholders) is defined by our credit agreement, and therefore net income attributable to common shareholders is the
most appropriate GAAP measure from which to reconcile to EBITDA. The calculation of adjusted debt is defined in our credit
facility and equals total debt of $745.7 million plus $44.4 million in letters of credit and $0.1 million in capital leases.
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We have received credit ratings of A3 and BBB+ from Moody’s and Standard & Poor’s credit rating agencies, respectively, as of
the date of this Annual Report on Form 10-K. Standard & Poor’s has a “positive” outlook for the rating while Moody’s has a “stable”
outlook for the rating as of the date of this Annual Report on Form 10-K. According to Moody’s, obligations rated ‘A’ are considered
upper medium grade and are subject to low credit risk. Invesco’s rating of A3 is at the low end of the A range (A1, A2, A3), but three
notches above the lowest investment grade rating of Baa3. Standard and Poor’s rating of BBB+ is at the upper end of the BBB rating,
with BBB- representing Standard and Poor’s lowest investment grade rating. According to Standard and Poor’s, BBB obligations
exhibit adequate protection parameters; however, adverse economic conditions or changing circumstances are more likely to lead to a
weakened capacity of the obligor to meet its financial commitments. We believe that rating agency concerns include but are not
limited to: our ability to sustain net positive asset flows across customer channels, product type and geographies, our level of
indebtedness, our risk appetite and approach to risk management, our ability to maintain consistent positive investment performance,
the profitability of our business under a sustained downturn scenario, and integration risk related to the pending acquisition of Morgan
Stanley’s retail asset management business. Additionally, the rating agencies could decide to downgrade the entire asset management
industry, based on their perspective of future growth and solvency. Material deterioration of these factors, and others defined by each
rating agency, could result in downgrades to our credit ratings, thereby limiting our ability to generate additional financing. Our credit
facility borrowing rates are tied to our credit ratings. However, management believes that solid investment grade ratings are an
important factor in winning and maintaining institutional business and strives to manage the company to maintain such ratings.
Disclosure of these ratings is not a recommendation to buy, sell or hold our debt. These credit ratings may be subject to revision or
withdrawal at anytime by Moody’s or Standard & Poor’s. Each rating should be evaluated independently.

The discussion that follows identifies risks associated with the company’s liquidity and capital resources. The Executive Overview
of this Management’s Discussion and Analysis of Financial Condition and Results of Operations contains a broader discussion of the
company’s overall approach to risk management.

Credit and Liquidity Risk

Capital management involves the management of the company’s liquidity and cash flows. The company manages its capital by
reviewing annual and projected cash flow forecasts and by monitoring credit, liquidity and market risks, such as interest rate and
foreign currency risks (as discussed in Item 7A, “Quantitative and Qualitative Disclosures About Market Risk™), through measurement
and analysis. The company is primarily exposed to credit risk through its cash and cash equivalent deposits, which are held by external
firms. The company invests its cash balances in its own institutional money market products, as well as with external high credit-
quality financial institutions; however, we have chosen to limit the number of firms with which we invest. These arrangements create
exposure to concentrations of credit risk.

Credit Risk

Credit risk is the risk that one party to a financial instrument will cause a financial loss for the other party by failing to discharge an
obligation. The company is subject to credit risk in the following areas of its business:

e All cash and cash equivalent balances are subject to credit risk, as they represent deposits made by the company with
external banks and other institutions. As of December 31, 2009, our maximum exposure to credit risk related to our cash
and cash equivalent balances is $762.0 million. Cash and cash equivalents invested in affiliated money market funds
(related parties) totaled $465.1 million at December 31, 2009.

e Certain trust subsidiaries of the company accept deposits and place deposits with other institutions on behalf of our
customers. As of December 31, 2009, our maximum exposure to credit risk related to these transactions is $0.8 million.

The company does not utilize credit derivatives or similar instruments to mitigate the maximum exposure to credit risk. The
company does not expect any counterparties to its financial instruments to fail to meet their obligations.

Liquidity Risk
Liquidity risk is the risk that the company will encounter difficulty in meeting obligations associated with its financial liabilities.
The company is exposed to liquidity risk through its $745.7 million in total debt. The company actively manages liquidity risk by

preparing cash flow forecasts for future periods, reviewing them regularly with senior management, maintaining a committed credit
facility, scheduling significant gaps between major debt maturities and engaging external financing sources in regular dialog.
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Effects of Inflation

Inflation can impact our organization primarily in two ways. First, inflationary pressures can result in increases in our cost
structure, especially to the extent that large expense components such as compensation are impacted. To the degree that these expense
increases are not recoverable or cannot be counterbalanced through pricing increases due to the competitive environment, our
profitability could be negatively impacted. Secondly, the value of the assets that we manage may be negatively impacted when
inflationary expectations result in a rising interest rate environment. Declines in the values of these AUM could lead to reduced
revenues as management fees are generally calculated based upon the size of AUM.

Off Balance Sheet Commitments

The company transacts with various private equity, real estate and other investment entities sponsored by the company for the
investment of client assets in the normal course of business. Certain of these investments are considered to be variable interest entities
of which the company is the primary beneficiary and certain of these investments are limited partnerships for which the company is
the general partner and is deemed to have control (with the absence of substantive kick-out, liquidation or participation rights of the
other limited partners) and are consolidated into the company’s financial statements under a voting interest entity model (see Item 8,
“Financial Statements and Supplementary Data — Note 16, Consolidated Investment Products” and “Note 1, Accounting Policies” for
additional information on consolidated and unconsolidated investment products).

Many of the company’s investment products are structured as limited partnerships. Our investment may take the form of the general
partner or as a limited partner, and the entities are structured such that each partner makes capital commitments that are to be drawn
down over the life of the partnership as investment opportunities are identified. At December 31, 2009, our undrawn capital
commitments were $77.6 million (2008: $36.5 million).

The volatility and valuation dislocations that occurred from 2007 to 2009 in certain sectors of the fixed income market have
generated pricing issues in many areas of the market. As a result of these valuation dislocations, during the fourth quarter of 2007,
Invesco elected to enter into contingent support agreements for two of its investment trusts to enable them to sustain a stable pricing
structure. These two trusts are unregistered trusts that invest in fixed income securities and are available only to accredited investors.
In December 2009, the agreements were amended to extend the term through June 30, 2010. As of December 31, 2009, the committed
support under these agreements was $51.0 million with an internal approval mechanism to increase the maximum possible support to
$66.0 million at the option of the company. The recorded fair value of the guarantees related to these agreements at December 31,
2009, was estimated to be $2.5 million (December 31, 2008: $5.5 million), which was recorded in other current liabilities on the
Consolidated Balance Sheets. No payments have been made under either agreement nor has Invesco realized any losses from the
support agreements through the date of this Report. These trusts were not consolidated because the company was not deemed to be the
primary beneficiary. As of the date of this Report, the committed support under these agreements was $36.0 million.
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Contractual Obligations

We have various financial obligations that require future cash payments. The following table outlines the timing of payment
requirements related to our commitments as of December 31, 2009:

Within 1-3 3-5 More Than
$ in millions Total“® 1 Year Years Years 5 Years
LI ]2 Lo [=1 o) AT 745.7 — 215.1 530.6 —
Estimated interest payments on total debt™.............cooooviviioieceeeeeee e, 136.9 40.6 72.7 23.6 —
FINANCE TRASES ...ttt 0.1 0.1 — — —
OPErating 18ASES) ..........veocveeeeeeeeve e 593.4 61.1 1107  100.7 320.9
Defined benefit pension and postretirement medical obligations® ............... 378.7 8.5 19.4 22.2 328.6
0] -1 SO STRRS TR OURROPRROTRO 1,854.8 110.3 417.9 677.1 649.5

(1) Total debt includes $745.7 million of fixed rate debt. Fixed interest payments are therefore reflected in the table above in the
periods they are due. The credit facility, $500.0 million at December 31, 2009, provides for borrowings of various maturities.
Interest is payable based upon LIBOR, Prime, Federal Funds or other bank-provided rates in existence at the time of each
borrowing.

(2) Operating leases reflect obligations for leased building space and sponsorship and naming rights agreements. See Item 8,
“Financial Statements and Supplementary Data — Note 18, Operating Leases” for sublease information.

(3) The defined benefit obligation of $378.7 million is comprised of $330.2 million related to pension plans and $48.5 million
related to a postretirement medical plan. The fair value of plan assets at December 31, 2009, was $262.9 million for the
retirement plan and $7.3 million for the medical plan. See Item 8, “Financial Statements and Supplementary Data — Note 19,
Retirement Benefit Plans” for detailed benefit pension and postretirement plan information.

(4) Other contingent payments at December 31, 2009, include $500.0 million related to the PowerShares acquisition and
$110.0 million related to the WL Ross & Co. acquisition, which are excluded until such time as they are probable and reasonably
estimable.

(5) Due to the uncertainty with respect to the timing of future cash flows associated with unrecognized tax benefits at December 31,
2009, the company is unable to make reasonably reliable estimates of the period of cash settlement with the respective taxing
authorities. Therefore, $39.0 million of gross unrecognized tax benefits have been excluded from the contractual obligations
table above. See Item 8, “Financial Statements and Supplementary Data, Note 14 — Taxation” for a discussion on income taxes.

Critical Accounting Policies and Estimates

Our significant accounting policies are disclosed in Item 8, “Financial Statements and Supplementary Data — Note 1, Accounting
Policies” to our Consolidated Financial Statements. The accounting policies and estimates that we believe are the most critical to an
understanding of our results of operations and financial condition are those that require complex management judgment regarding
matters that are highly uncertain at the time policies were applied and estimates were made. These accounting policies and estimates
are discussed below. Different estimates reasonably could have been used in the current period that would have had a material effect
on these financial statements, and changes in these estimates are likely to occur from period-to-period in the future.

Share-Based Compensation. We have issued equity-settled share-based awards to certain employees, which are measured at fair
value at the date of grant. These awards consist of restricted share awards (RSAS), restricted share units (RSUs) and share option
awards. Time-vested awards vest ratably over or cliff-vest at the end of a period of continued employee service. Performance-vested
awards cliff-vest at the end of a defined vesting period of continued employee service upon the company’s attainment of certain
performance criteria, generally the attainment of cumulative EPS growth targets at the end of the vesting period reflecting a compound
annual growth rate of between 10.0% and 15.0% per annum during a three-year period. Time-vested and performance-vested share
awards are granted in the form of RSAs or RSUs. Dividends accrue directly to the employee holder of RSAs, and cash payments in
lieu of dividends are made to employee holders of certain RSUs. There is therefore no discount to the fair value of these share awards
at their grant date.
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The fair value of these awards is determined at the grant date and is expensed, based on the company’s estimate of shares that will
eventually vest, on a straight-line or accelerated basis over the vesting period. The forfeiture rate applied to most grants is 5% per
annum, based upon our historical experience with respect to employee turnover. Fair value for RSAs and RSUs representing equity
interests identical to those associated with shares traded in the open market are determined using the market price at the time of grant.
Fair value is measured by use of the Black Scholes valuation model for certain RSUs that do not include dividend rights and a
stochastic model (a lattice-based model) for share option awards. The expected life of share-based payment awards used in these
models is adjusted, based on management’s best estimate, for the effects of non-transferability, exercise restrictions, and behavioral
considerations.

Changes in the assumptions used in the stochastic valuation model for share option awards, as well as changes in the company’s
estimates of vesting (including the company’s evaluation of performance conditions associated with certain share-based payment
awards and assumptions used in determining award lapse rates) could have a material impact on the share-based payment charge
recorded in each year. There have been no grants of share options since 2005.

The table below is a summary, as of December 31, 2009, of equity-settled share-based compensation awards outstanding under the
company’s share-based compensation programs. Details relating to each program are included in Item 8, “Financial Statements and
Supplementary Data — Note 17, Share-Based Compensation.”

Awards Outstanding Vesting During The Years Ended December 31,
Total 2010 2011 2012 2013 2014
Millions of shares
TIMe-VESted ...ccocvveeece e 17.0 4.9 7.3 2.3 24 0.1
Performance-vested...........ccccevveveeieiiecnennen, 2.0 1.7* 0.3 — — —
Share AWards™........cccccceevevieviee e 19.0 6.6 7.6 2.3 2.4 0.1

* Included in these share awards are 1.4 million awards which lapsed in January 2010, as it was determined that the performance
conditions had not been achieved.

Other Compensation Arrangements. We offer certain performance-based cash awards to many of our employees that are based
upon purely discretionary determinations or, alternatively, certain formulaic compensation arrangements. The formulaic arrangements
require that we monitor on an ongoing basis whether or not pre-established metrics are expected to be met in order to properly record
the related expense amounts. Because many of the metrics relate to matters that are highly uncertain or susceptible to change, our
estimates may not accurately reflect the ultimate outcomes that will be achieved, and associated expense that should be recognized,
with respect to these compensation arrangements.

Taxation. We operate in several countries and several states through our various subsidiaries, and must allocate our income,
expenses, and earnings under the various laws and regulations of each of these taxing jurisdictions. Accordingly, our provision for
income taxes represents our total estimate of the liability that we have incurred for doing business each year in all of our locations.
Annually we file tax returns that represent our filing positions within each jurisdiction and settle our return liabilities. Each jurisdiction
has the right to audit those returns and may take different positions with respect to income and expense allocations and taxable
earnings determinations. Because the determinations of our annual provisions are subject to judgments and estimates, it is possible that
actual results will vary from those recognized in our financial statements. As a result, it is likely that additions to, or reductions of,
income tax expense will occur each year for prior reporting periods as actual tax returns and tax audits are settled.

Deferred tax assets and liabilities are recorded for temporary differences between the tax basis of assets and liabilities and the
reported amounts in the Consolidated Financial Statements, using the statutory tax rates in effect for the year in which the differences
are expected to reverse. The effect on deferred tax assets and liabilities of a change in tax rates is recognized in the results of
operations in the period that includes the enactment date. A valuation allowance is recorded to reduce the carrying amounts of
deferred tax assets to the amount that is more likely than not to be realized.

As a multinational corporation, the company operates in various locations around the world and we generate substantially all of our
earnings from our subsidiaries. Under ASC 740-30, deferred tax liabilities are recognized for taxes that would be payable on the
unremitted earnings of the company’s subsidiaries, consolidated investment products, and joint ventures, except where it is our
intention to and we continue to indefinitely reinvest the undistributed earnings. Our Canadian and U.S. subsidiaries continue to be
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directly owned by Invesco Holding Company Limited (formerly INVESCO PLC, our predecessor company), which is directly owned
by Invesco Ltd. Our Canadian unremitted earnings, for which we are indefinitely reinvested, are estimated to be $1,016 million at
December 31, 2009, compared with $953 million at December 31, 2008. If distributed as a dividend, Canadian withholding tax of
5.0% would be due. Dividends from our investment in the U.S. should not give rise to additional tax as we are not subject to
withholding tax between the U.S. and U.K. Deferred tax liabilities in the amount of $2.3 million (2008: $8.9 million) for additional tax
have been recognized for unremitted earnings of certain subsidiaries that have regularly remitted earnings and are expected to continue
to remit earnings in the foreseeable future. There is no additional tax on dividends from the U.K. to Bermuda.

Net deferred tax assets have been recognized in the U.S., U.K., and Canada based on management’s belief that taxable income of
the appropriate character, more likely than not, will be sufficient to realize the benefits of these assets over time. In the event that
actual results differ from our expectations, or if our historical trends of positive operating income in any of these locations changes,
we may be required to record a valuation allowance on deferred tax assets, which may have a significant effect on our financial
condition and results of operations.

The company utilizes a specific recognition threshold and measurement attribute for the financial statement recognition and
measurement of a tax position taken or expected to be taken in a tax return. The prescribed two-step process for evaluating a tax
position involves first determining whether it is more likely than not that a tax position will be sustained upon examination by the
appropriate taxing authorities. If it is, the second step then requires a company to measure this tax position benefit as the largest
amount of benefit that is greater than 50 percent likely of being realized upon ultimate settlement. The company recognizes any
interest and penalties related to unrecognized tax benefits on the Consolidated Statements of Income as components of income tax
expense.

Goodwill. Goodwill represents the excess of the cost of an acquired entity over the net of the amounts assigned to assets acquired
and liabilities assumed and is recorded in the functional currency of the acquired entity. Goodwill is tested for impairment at the single
reporting unit level on an annual basis, or more often if events or circumstances indicate that impairment may exist. If the carrying
amount of the reporting unit exceeds its fair value (the first step of the goodwill impairment test), then the second step is performed to
determine if goodwill is impaired and to measure the amount of the impairment loss, if any. The second step of the goodwill
impairment test compares the implied fair value of goodwill with the carrying amount of goodwill. If the carrying amount of goodwill
exceeds the implied fair value of goodwill, an impairment loss is recognized in an amount equal to that excess.

We have determined that we have one reportable segment. The company evaluated the components of its business and has
determined that it has one reporting unit for purposes of goodwill impairment testing. The company’s components, business units one
level below the operating segment level, include Invesco Worldwide Institutional, Invesco North American Retail, Invesco Perpetual,
Invesco Continental Europe and Invesco Asia Pacific. None of the company’s components are considered individual reporting units as
complete operating results are not available for each separate component. The company’s operating segment represents one reporting
unit because all of the components are similar due to the common nature of products and services offered, type of clients, methods of
distribution, regulatory environments, manner in which each component is operated, extent to which they share assets and resources,
and the extent to which they support and benefit from common product development efforts.

The principal method of determining fair value of the reporting unit is an income approach where future cash flows are discounted
to arrive at a single present value amount. The discount rate used is derived based on the time value of money and the risk profile of
the stream of future cash flows. Recent results and projections based on expectation regarding revenues, expenses, capital
expenditures and acquisition earn out payments produce a present value for the reporting unit. While the company believes all
assumptions utilized in our assessment are reasonable and appropriate, changes in these estimates could produce different fair value
amounts and therefore different goodwill impairment assessments. The most sensitive of these assumptions are the estimated cash
flows and the use of a weighted average cost of capital as the discount rate to determine present value. The present value produced for
the reporting unit is the fair value of the reporting unit. This amount is reconciled to the company’s market capitalization to determine
an implied control premium, which is compared to an analysis of historical control premiums experienced by peer companies over a
long period of time to assess the reasonableness of the fair value of the reporting unit.

The company also utilizes a market approach to provide a secondary and corroborative fair value of the reporting unit by using
comparable company and transaction multiples to estimate values for our single reporting unit. Discretion and judgment is required in
determining whether the transaction data available represents information for companies of comparable nature, scope and size. The
results of the secondary market approach to provide a fair value estimate are not combined or weighted with the results of the income
approach described above but are used to provide an additional basis to determine the reasonableness of the income approach fair
value estimate.
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The company cannot predict the occurrence of future events that might adversely affect the reported value of goodwill that totaled
$6,467.6 million and $5,966.8 million at December 31, 2009, and December 31, 2008, respectively. Such events include, but are not
limited to, strategic decisions made in response to economic and competitive conditions, the impact of the economic environment on
the company’s assets under management, or any other material negative change in assets under management and related management
fees. The company’s annual goodwill impairment review is performed as of October 1 of each year. As a result of that analysis, the
company determined that no impairment existed at that date. Our goodwill impairment testing conducted during 2009 and 2008
indicated that the fair value of the reporting unit exceeded its carrying value, indicating that step two of the goodwill impairment test
was not necessary.

Due to deteriorating market conditions, interim impairment tests were performed at October 31, 2008, and March 31, 2009, using
the most recently available operating information. These interim tests also concluded that no impairment had occurred. Following the
March 31, 2009, interim test, the general market conditions improved and the company did not identify the need for further interim
tests during 2009 as no indicators of impairment existed. The March 31, 2009, interim impairment test adopted an income approach
consistent with the annual 2008 impairment tests, but utilized the company’s updated forecasts for changes in AUM due to market
gains and long-term net flows and the corresponding changes in revenues and expenses. The primary assumption changes from the
October 31, 2008, valuation test were increases in the anticipated rise in equity markets in the near-term and in net AUM sales. The
increase in equity markets was based on an analysis of the Dow Jones Industrial Average for 10 recession events between 1945 and
2001. The October 31, 2008, valuation had assumed an equity market rise in-line with more normal non-recessionary experience. The
higher AUM net sales reflects new flows into the equity markets as values stabilize and confidence returns, and also took into account
the company’s improved relative investment performance. A discount rate of 13.7% was used for the March 31, 2009, test, similar to
the October 31, 2008, rate of 13.6% (October 1, 2008: 11.6%). The discount rates used are estimates of the weighted average cost of
capital for the asset management sector reflecting the overall industry risks associated with future cash flows and have been calculated
consistently across the various tests dates.

The October 1, 2009, annual goodwill impairment test was performed using a consistent methodology to that used for the March
31, 2009, interim impairment test, with the exception that adjustments were made to remove the near-term equity market rise
assumption, since much of the market rebound had been experienced in the period between March 31, 2009, and October 1, 2009. A
discount rate of 12.9% was used for the October 1, 2009, analysis. A 40% decline in the fair value of our reporting unit, or a 500 basis
point increase in the discount rate assumption used during our October 1, 2009, goodwill impairment analysis, would have caused the
carrying value of our reporting unit to be in excess of its fair value, which would require the second step to be performed. The second
step could have resulted in an impairment loss for goodwill.

Investments. Most of our investments are carried at fair value on our balance sheet with the periodic mark-to-market recorded either
in accumulated other comprehensive income in the case of available-for-sale investments or directly to earnings in the case of trading
assets. Fair value is generally determined by reference to an active trading market, using quoted close or bid prices as of each
reporting period end. When a readily ascertainable market value does not exist for an investment (such as our collateralized loan
obligations, or CLOs, discussed below) the fair value is calculated based on the expected cash flows of its underlying net asset base,
taking into account applicable discount rates and other factors. Since assumptions are made in determining the fair values of
investments for which active markets do not exist, the actual value that may be realized upon the sale or other disposition of these
investments could differ from the current carrying values. Fair value calculations are also required in association with our quarterly
impairment testing of investments. The accuracy of our other-than-temporary impairment assessments is dependent upon the extent to
which we are able to accurately determine fair values. Of our $339.8 million total investments at December 31, 2009, those most
susceptible to impairment include $74.8 million seed money investments in our affiliated funds and $17.9 million invested in CLO
products. Seed money investments are investments held in Invesco managed funds with the purpose of providing capital to the funds
during their development periods. These investments are recorded at fair value using quoted market prices in active markets; there is
no modeling or additional information needed to arrive at the fair values of these investments.

The value of investments may decline for various reasons. The market price may be affected by general market conditions which
reflect prospects for the economy as a whole or by specific information pertaining to an industry or individual company. Such declines
require further investigation by management, which considers all available evidence to evaluate the realizable value of the investment,
including, but not limited to, the following factors:

e The probability that the company will be unable to collect all amounts due according to the contractual terms of a debt
security not impaired at acquisition;
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e The length of time and the extent to which the market value has been less than cost;

e The financial condition and near-term prospects of the issuer, including any specific events which may influence the
operations of the issuer such as changes in technology that may impair the earnings potential of the investment or the
discontinuance of a component of the business that may affect the future earnings potential;

e The intent and ability of the company to retain its investment in the issuer for a period of time sufficient to allow for any
anticipated recovery in market value;

e The decline in the security’s value due to an increase in market interest rates or a change in foreign exchange rates since
acquisition;

e Determination that the security is not realizable; or

e Anadverse change in estimated cash flows of a beneficial interest.

Our other-than-temporary impairment analysis of seed money holdings includes a review of the market returns required for each
fund portfolio to enable us to recover our original investment. As part of the review, we analyze several scenarios to project the
anticipated recovery period of our original investments based on one-, three-, and five-year historical index returns and historical
trends in the equity markets. We also analyze the absolute amount of any loss to date, the trend of the losses, and percent declines in
values of the seed money investments. Along with intent and ability to hold, all of these scenarios are considered as part of our other-
than-temporary impairment analysis of seed money holdings.

The company provides investment management services to a number of CLOs. These entities are investment vehicles created for
the sole purpose of issuing CLO instruments that offer investors the opportunity for returns that vary with the risk level of their
investment. The notes issued by the CLOs are backed by diversified portfolios consisting primarily of loans or structured debt. For
managing the collateral for the CLO entities, the company earns investment management fees, including in some cases subordinated
management fees, as well as in certain cases contingent incentive fees. The company has invested in certain of the entities, generally
taking a relatively small portion of the unrated, junior subordinated position. At December 31, 2009, the company held $17.9 million
of investment in these CLOs (December 31, 2008: $17.5 million), which represents its maximum risk of loss. Our investments in
CLOs are generally subordinated to other interests in the entity and entitle the investor to receive the residual cash flows, if any, from
the entity. As a result, the company’s investment is sensitive to changes in the credit quality of the issuers of the collateral securities,
including changes in forecasted default rates and declines in anticipated recovery rates. Investors in CLOs have no recourse against the
company for any losses sustained in the CLO structure.

The company has recorded its investments at fair value primarily using an income approach. Fair value is determined using current
information, notably market yields and projected cash flows based on forecasted default and recovery rates that a market participant
would use in determining the current fair value of the equity interest. Market yields, default rates and recovery rates used in the
company’s estimate of fair value vary based on the nature of the investments in the underlying collateral pools. In periods of rising
market yields, default rates and lower debt recovery rates, the fair value, and therefore carrying value, of the company’s investments in
these CLO entities may be adversely affected. The current liquidity constraints within the market for CLO products require the use of
unobservable inputs for CLO valuation. The excess of actual and anticipated future cash flows over the initial investment at the date of
purchase is recognized as interest income over the life of the investment using the effective yield method. The company reviews cash
flow estimates throughout the life of each CLO entity. Cash flow estimates are based on the underlying pool of securities and take into
account the overall credit quality of the issuers, the forecasted default rate of the securities and the company’s past experience in
managing similar securities. If the updated estimate of future cash flows (taking into account both timing and amounts) is less than the
last revised estimate, an impairment loss is recognized based on the excess of the carrying amount of the investment over the updated
estimate of future cash flows and is recorded through the income statement.

As discussed in Item 8, “Financial Statements and Supplementary Data - Note 1, Accounting Policies,” the company adopted FSP
FAS 115-2 and FAS 124-2, “Recognition and Presentation of Other-Than-Temporary Impairments” (FSP FAS 115-2), now
encompassed in ASC Topic 320, “Investments — Debt and Equity Securities” (ASC Topic 320), on April 1, 2009. As a result of FSP
FAS 115-2, credit-related impairment is recorded through the Statement of Income, and non-credit related impairment is recorded
through other comprehensive income. Upon adoption, the company recorded a cumulative effect adjustment of $1.5 million to the
April 1, 2009, opening balance of retained earnings with a corresponding adjustment to accumulated other comprehensive income
representing the non-credit component of previously recognized other-than-temporary impairment. During the year ended December
31, 2009, an additional $5.2 million was recorded as a charge to earnings representing the credit-related other-than-temporary
impairment during the period, and an additional $0.3 million was recorded as a charge to other comprehensive income from other-
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than-temporary impairment related to non-credit related factors, primarily the change in discount rates during the period. An increase
or decrease in the discount rate of 1.0% would change the discounted cash flows of the CLOs by $0.6 million as of December 31,
20009.

Consolidated Investment Products. The primary beneficiary of variable interest entities (VIES) consolidate the VIEs. A VIE is an
entity that does not have sufficient equity to finance its operations without additional subordinated financial support, or an entity for
which the risks and rewards of ownership are not directly linked to voting interests. Generally, limited partnership entities where the
general partner does not have substantive equity investment at risk and where the other limited partners do not have substantive
(greater than 50%) rights to remove the general partner or to dissolve the limited partnership are also VIEs. The primary beneficiary is
the party to the VIE who absorbs a majority of the losses or retains the majority of the rewards generated by the VIE. Additionally,
certain investment products are voting interest entities (VOES) and are structured as limited partnerships of which the company is the
general partner and is deemed to have control with the lack of substantive kick-out, liquidation or participation rights of the other
limited partners. These investment products are also consolidated into the company’s financial statements.

Assessing if an entity is a VIE or VOE involves judgment and analysis on a structure-by-structure basis. Factors included in this
assessment include the legal organization of the entity, the company’s contractual involvement with the entity and any related party or
de facto agent implications of the company’s involvement with the entity. Determining if the company is the primary beneficiary of a
VIE also requires significant judgment, as the calculation of expected losses and residual returns involves estimation and probability
assumptions. If current financial statements are not available for consolidated VIEs or VOEs, estimation of investment valuation is
required, which includes assessing available quantitative and qualitative data. Significant changes in these estimates could impact the
reported value of the investments held by consolidated investment products and the related offsetting equity attributable to
noncontrolling interests in consolidated entities on the Consolidated Balance Sheets and the other gains and losses of consolidated
investment products, net, and related offsetting gains and losses attributable to noncontrolling interests in consolidated entities, net,
amounts on the Consolidated Statements of Income. As of December 31, 2009, the company consolidated VIEs that held investments
of $67.9 million (December 31, 2008: $141.9 million) and VOEs that held investments of $617.1 million (December 31, 2008: $701.9
million). As circumstances supporting estimates and factors change, the determination of VIE and primary beneficiary status may
change, as could the determination of the necessity to consolidate VOEs.

Contingencies. Contingencies arise when we have a present obligation (legal or constructive) as a result of a past event that is both
probable and reasonably estimable. We must from time to time make material estimates with respect to legal and other contingencies.
The nature of our business requires compliance with various state and federal statutes and exposes us to a variety of legal proceedings
and matters in the ordinary course of business. While the outcomes of matters such as these are inherently uncertain and difficult to
predict, we maintain reserves reflected in other current and other non-current liabilities, as appropriate, for identified losses that are, in
our judgment, probable and reasonably estimable. Management’s judgment is based on the advice of legal counsel, ruling on various
motions by the applicable court, review of the outcome of similar matters, if applicable, and review of guidance from state or federal
agencies, if applicable. Contingent consideration payable in relation to a business acquisition is recorded as of the acquisition date as
part of the fair value transferred in exchange for the acquired business.

Recent Accounting Developments

See Item 8, “Financial Statements and Supplementary Data — Note 1, Accounting Policies — Accounting Pronouncements
Recently Adopted and Recent Accounting Pronouncements Not Yet Adopted.”

Item 7A. Quantitative and Qualitative Disclosures About Market Risk

In the normal course of its business, the company is primarily exposed to market risk in the form of securities market risk, interest
rate risk, and foreign exchange rate risk.

AUM Market Price Risk

The company’s investment management revenues are comprised of fees based on a percentage of the value of AUM. Declines in
equity or fixed income security market prices could cause revenues to decline because of lower investment management fees by:

e Causing the value of AUM to decrease.

e Causing the returns realized on AUM to decrease (impacting performance fees).
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e Causing clients to withdraw funds in favor of investments in markets that they perceive to offer greater opportunity and

that the company does not serve.

e Causing clients to rebalance assets away from investments that the company manages into investments that the company

does not manage.

e Causing clients to reallocate assets away from products that earn higher revenues into products that earn lower revenues.

Underperformance of client accounts relative to competing products could exacerbate these factors.

Securities Market Risk

The company has investments in sponsored investment products that invest in a variety of asset classes. Investments are generally
made to establish a track record or to economically hedge exposure to certain deferred compensation plans. The company’s exposure
to market risk arises from its investments. The following table summarizes the fair values of the investments exposed to market risk
and provides a sensitivity analysis of the estimated fair values of those investments, assuming a 20% increase or decrease in fair

values:
Fair Value Fair Value
Carrying  assuming 20%  assuming 20%
$ in millions Value increase decrease
December 31, 2009
Trading investments:

Investments related to deferred compensation plans..........ccocvecvevevenie s 84.6 101.5 67.7
Available-for-sale investments:

Seed money in affiliated TUNAS ..o 74.8 89.8 59.8
Equity Method INVESIMENTS.........oiiiiiiiires et 134.7 161.6 107.8
(@] 11T SO OO OO TSSOSO RO TOR SRRSO 5.3 6.4 4.2
Total market risk 0N INVESIMENTS .......ccvviiiiicie et 299.4 359.3 239.5

Fair Value Fair Value
Carrying  assuming 20%  assuming 20%
$ in millions Value increase decrease
December 31, 2008
Trading investments:

Investments related to deferred compensation plans ..o 35.5 42.6 28.4

101 11 SO SO YOO RRPSRRPRRTR 0.7 0.8 0.6

Total trading INVESIMENTS ........cciiicicecice e s sr et be s re e e e e sreeas 36.2 43.4 29.0
Available-for-sale investments:

Seed money in affiliated fUNAS ... 69.1 82.9 55.3

L0 1 T SRS 8.5 10.2 6.8
Equity Method INVESIMENTS......c.ciiiee ettt re e e 95.3 114.4 76.2
Total market risk 0N INVESIMENTS ........coiiiieiieiece e 209.1 250.9 167.3
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Interest Rate Risk

Interest rate risk relates to the risk that the fair value of future cash flows of a financial instrument will fluctuate because of changes
in market interest rates. The company is exposed to interest rate risk primarily through its external debt and cash and cash equivalent
investments. On December 31, 2009, the interest rates on 100% of the company’s borrowings were fixed for a weighted average
period of 3.4 years. Borrowings under the credit facility will have floating interest rates. The interest rate profile of the financial assets
of the company on December 31, 2009, was:

Fair Value Fair Value
assuming a assuming a
Carrying  +1% interest  -1% interest
$ in millions Value rate change rate change
December 31, 2009
Available-for-sale investments:
Collateralized 10an ObIGAtIONS..........ccviiiiiiice e 17.9 185 17.3
FOreign time AEPOSILS ......cviieiiiiti ettt sttt s b e e e e e et e s besresteeneenee e eneas 22.5 22.6 22.5
TOTAl INVESTMENES ...c.viiiveectece ettt ettt s a e be e be et e e tbesbaesbeesbeesbessbesreesbeesbeeabeenreans 40.4 41.1 39.8
December 31, 2008
Available-for-sale investments:
Collateralized 10an OblIgatioNS........cccviiiiiece e 17.5 17.0 18.0
FOreign time AEPOSIES .....vcveieiiesie ettt e e e et stesne e neeneesnenes 17.3 17.2 17.3
(@] 1 4T SO OO 1.0 1.0 1.0
0] L LAY ZES) 1 1= ¥R 35.8 35.2 36.3

The interest rate profile of the financial liabilities of the company on December 31 was:

Weighted Weighted Average

Average Period for Which
Interest Rate is Fixed
$ in millions Total Floating Rate Fixed Rate* Rate (%) (Years)
2009
Currency:
U.S. dOHAT ..o 745.7 — 745.7 5.1% 3.4
JaAPANESE YN ...oviiiii 0.1 — 0.1 9.7% 1.3
745.8 — 745.8 5.1% 3.4
2008
Currency:
U.S. dOHAT . 1,159.2 12.0 1,147.2 4.9% 3.4
JAPANESE YN ..ot 0.3 — 0.3 9.1% 2.1
1,159.5 12.0 1,147.5 4.9% 3.4

*  Measured at amortized cost.

See Item 8, “Financial Statements and Supplementary Data — Note 9, Debt” for additional disclosures relating to the U.S. dollar
floating and fixed rate obligations.

The company’s only fixed interest financial assets at December 31, 2009, are foreign time deposit investments of $22.5 million
(2008: $17.3 million). The weighted average interest rate on these investments is 0.74% (2008: 2.08%) and the weighted average time
for which the rate is fixed is 0.4 years (2008: 0.4 years).

Foreign Exchange Rate Risk
The company has transactional currency exposures that occur when any of the company’s subsidiaries receives or pays cash in a

currency different from its functional currency. Such exposure arises from sales or purchases by an operating unit in currencies other
than the unit’s functional currency. These exposures are not actively managed.
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The company also has certain investments in foreign operations, whose net assets and results of operations are exposed to foreign
currency translation risk when translated into U.S. dollars upon consolidation into Invesco Ltd. The company does not hedge these
exposures.

The company is exposed to foreign exchange revaluation into the income statement on monetary assets and liabilities that are held
by subsidiaries in different functional currencies than the subsidiaries’ functional currencies. Net foreign exchange revaluation gains
were $7.6 million in 2009 (2008: loss of $10.7 million), and are included in general and administrative expenses and other gains and
losses, net on the Consolidated Statements of Income. We continue to monitor our exposure to foreign exchange revaluation.
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Supplementary Quarterly Financial Data

The following is selected unaudited consolidated data for Invesco Ltd. for the quarters ended:

$ in millions, except per share data Q409 Q309 Q209 Q109 Q408 Q308 Q208 Q108
Operating revenues:
Investment management fees.......... $611.8 $570.3  $501.6 $436.5 $4785  $664.9 $736.8  $737.6
Service and distribution fees........... 1114 111.8 100.4 89.0 101.4 129.4 143.3 138.4
Performance fees..........ccooevvecvniennn. 6.8 4.3 8.0 10.9 23.8 18.1 22.2 11.0
Other ..ot 17.8 19.4 15.1 12.2 30.7 14.8 33.3 23.4
Total operating revenues.................... 747.8 705.8 625.1 548.6 634.4 827.2 935.6 910.4
Operating expenses:
Employee compensation ................ 247.1 238.9 229.0 235.8 236.0 264.1 282.9 272.8
Third-party distribution, service
and advisory........ccoceeeveenvnniennn, 195.4 183.5 166.3 148.2 162.6 220.9 244.9 247.1
Marketing.......ccccovevvrereinnesieninenns 30.4 27.7 23.9 26.9 313 34.8 38.2 43.9
Property, office and technology ..... 54.8 63.0 48.6 45.9 58.0 50.5 55.7 50.1
General and administrative............. 49.8 40.0 46.9 30.0 62.0 61.7 73.9 68.4
Transaction and integration............ 9.8 1.0 — — — — — —
Total operating eXpenses................ 587.3 554.2 514.7 486.8 549.9 632.0 695.6 682.3
Operating INCOME .......ccccvvvrvivriennnnn, 160.5 151.6 110.4 61.8 84.5 195.2 240.0 228.1
Other income/(expense):
Equity in earnings of
unconsolidated affiliates............. 9.1 7.9 75 2.5 11.3 8.0 9.6 17.9
Interest iNCOME .......cccevvereirinnnnn, 2.1 1.7 1.2 4.8 7.2 8.0 10.5 115
Gains/(losses) of consolidated
investment products, net............. 25.9 2.1 (48.4) (86.5) (56.8) 2.8 40.3 (44.3)
Interest eXPense........ccvvvvvrvrvenanns (15.2) (16.9) (16.5) (15.9) (17.8) (18.3) (19.3) (21.5)
Other gains and losses, net............. — 2.0 10.0 (4.2) (21.9) (10.4) (1.1) (6.5)
Income/(loss) before income taxes,
including gains and losses
attributable to noncontrolling
interests 182.4 148.4 64.2 (37.5) 6.5 185.3 280.0 185.2
Income tax provision ........c.c.cc.ceevenenn. (48.2) (43.7) (36.0) (20.3) (35.8) (49.2) (77.2) (73.8)
Net income/(loss), including gains
and losses attributable to
noncontrolling interests 134.2 104.7 28.2 (57.8) (29.3) 136.1 202.8 1114
(Gains)/losses attributable to
noncontrolling interests in
consolidated entities, net (23.3) 0.5 47.5 88.5 61.2 (4.3) (40.0) 43.8
Net income attributable to common
shareholders $110.9 $105.2 $75.7 $30.7 $31.9 $131.8 $162.8 $155.2
Earnings per share*:
— DaSIC...ciiiie $0.26 $0.24 $0.18 $0.08 $0.08 $0.34 $0.42 $0.40
—diluted.....cooovirie $0.25 $0.24 $0.18 $0.08 $0.08 $0.33 $0.41 $0.39
Average shares outstanding™:
—baSIC...covciiiie e, 434.1 431.6 410.6 394.1 386.3 388.4 390.1 390.0
—diluted.....coooveiiieeie e, 440.1 437.7 416.8 399.9 394.8 399.3 400.7 400.8
Dividends declared per share*: ...... $0.1025  $0.1025  $0.1025 $0.10 $0.10 $0.10 $0.10 $0.22

* Dividends declared represent amounts declared in the current quarter in respect of the prior quarter, with the exception of the
$0.22 per share dividend declared in the first quarter of 2008. This dividend was attributable to the second half of 2007 and was
declared when the company formerly declared semi-annual dividends. The sum of the quarterly earnings per share amounts may
differ from the annual earnings per share amounts due to the required method of computing the weighted average number of

shares in interim periods.
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Annual Report of Management on Internal Control over Financial Reporting

Management of the company is responsible for establishing and maintaining adequate internal control over financial reporting, as
defined in the Securities Exchange Act of 1934, Rules 13a-15(f) and 15d-15(f). The company’s internal control over financial
reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting and the preparation of
financial statements for external purposes in accordance with generally accepted accounting principles. Because of its inherent
limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of
effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the
degree of compliance with the policies or procedures may deteriorate.

Under the supervision and with the participation of the chief executive officer and chief financial officer, management assessed the
effectiveness of our internal control over financial reporting as of December 31, 2009. In making this assessment, management used
the criteria set forth by the Committee of Sponsoring Organizations of the Treadway Commission (COSO) in Internal Control —
Integrated Framework. Based on this assessment, management concluded that our internal control over financial reporting was
effective as of December 31, 2009.

The company’s independent auditors, Ernst & Young LLP, have issued an audit report on the effectiveness of our internal control
over financial reporting, which is included herein.

Changes in Internal Control over Financial Reporting

There were no changes in the company’s internal control over financial reporting during the fourth quarter of 2009 that have
materially affected, or are reasonably likely to materially affect, the company’s internal control over financial reporting.
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Report of Independent Registered Public Accounting Firm
The Board of Directors and Shareholders of Invesco Ltd.

We have audited the accompanying consolidated balance sheets of Invesco Ltd. (the Company) as of December 31, 2009 and 2008,
and the related consolidated statements of income, shareholders’ equity, and cash flows for each of the three years in the period ended
December 31, 2009. These financial statements are the responsibility of the Company’s management. Our responsibility is to express
an opinion on these financial statements based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board (United States).
Those standards require that we plan and perform the audit to obtain reasonable assurance about whether the financial statements are
free of material misstatement. An audit includes examining, on a test basis, evidence supporting the amounts and disclosures in the
financial statements. An audit also includes assessing the accounting principles used and significant estimates made by management,
as well as evaluating the overall financial statement presentation. We believe that our audits provide a reasonable basis for our
opinion.

In our opinion, the financial statements referred to above present fairly, in all material respects, the consolidated financial position
of Invesco Ltd. at December 31, 2009 and 2008, and the consolidated results of its operations and its cash flows for each of the three
years in the period ended December 31, 2009, in conformity with U.S. generally accepted accounting principles.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States),
Invesco Ltd.’s internal control over financial reporting as of December 31, 2009, based on criteria established in Internal Control-
Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission and our report dated
February 26, 2010 expressed an unqualified opinion thereon.

/s ERNST & YOUNG LLP

Atlanta, Georgia
February 26, 2010
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Report of Independent Registered Public Accounting Firm
The Board of Directors and Shareholders of Invesco Ltd.

We have audited Invesco Ltd.’s internal control over financial reporting as of December 31, 2009, based on criteria established in
Internal Control — Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission (the
COSO criteria). Invesco Ltd.’s management is responsible for maintaining effective internal control over financial reporting, and for
its assessment of the effectiveness of internal control over financial reporting included in the accompanying Report of Management on
Internal Control over Financial Reporting. Our responsibility is to express an opinion on the company’s internal control over financial
reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board (United States).
Those standards require that we plan and perform the audit to obtain reasonable assurance about whether effective internal control
over financial reporting was maintained in all material respects. Our audit included obtaining an understanding of internal control over
financial reporting, assessing the risk that a material weakness exists, testing and evaluating the design and operating effectiveness of
internal control based on the assessed risk, and performing such other procedures as we considered necessary in the circumstances.
We believe that our audit provides a reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for external purposes in accordance with generally accepted
accounting principles. A company’s internal control over financial reporting includes those policies and procedures that (1) pertain to
the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets of the
company; (2) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in
accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being made only in
accordance with authorizations of management and directors of the company; and (3) provide reasonable assurance regarding
prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that could have a material effect
on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate because of
changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

In our opinion, Invesco Ltd. maintained, in all material respects, effective internal control over financial reporting as of December
31, 2009, based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), the
consolidated balance sheets of Invesco Ltd. as of December 31, 2009 and 2008, and the related consolidated statements of income,
shareholders’ equity, and cash flows for each of the three years in the period ended December 31, 2009, of Invesco Ltd. and our report
dated February 26, 2010 expressed an unqualified opinion thereon.

/s/ERNST & YOUNG LLP

Atlanta, Georgia
February 26, 2010
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Consolidated Balance Sheets

As of
December 31, December 31,
$ in millions 2009 2008
ASSETS
Current assets:
Cash and €ash EQUIVAIENTS ..o e e 762.0 585.2
Cash and cash equivalents of consolidated investment products ............ccccoooevenineiceenne. 28.0 73.0
Unsettled fund reCeIVaDIES ..........coviiiiiii et 383.1 303.7
ACCOUNES TECRIVADIE ...t sbeseere 289.3 239.3
INVESTIMENTS ..ot b b r et 182.4 123.6
=T 0T UL I TS £ 57.6 55.6
OLNEr CUMTENT BSSELS ...ttt sttt sttt sttt et 77.9 67.3
DEfErred taX ASSEE, NEL .....ccveeieiee ettt ettt et e et st esbe s s beesabe s sbeesabessnreesaras 57.7 86.1
Assets held for POHCYNOIAETS ........ooveiiiiiice e 1,283.0 840.2
B 0] = IO =1 ) =TT =) £SO 3,121.0 2,374.0
Non-current assets:
INVESTIMENES ...ttt a bbbt st e s b e et e e sb e e nbe e b e s e e saeeaneenbeenreans 157.4 121.3
Investments of consolidated investment ProductsS..........ccoccoeiieeieie e 685.0 843.8
PIEPAIT BSSELS .....eeueeueete ettt sttt b e et bbbttt e bbbt b et n e 16.2 36.3
Other NON-CUITENT ASSELS ....e.vevveveiteieiesieieie sttt sttt sttt sttt ettt sbe et b aee 13.0 4.9
Deferred Sales COMMISSIONS ........oveiiiieirieie sttt ettt ans 23.8 24.5
DEferred taX @SSEL, NEL.......cciiviiiiieiisiiei sttt sttt n et ns 65.8 37.2
Property and eqUIPMENT, NEL......ccooeiriiie et sre e 220.7 205.3
INtANGIDIE ASSELS, NEL ..e.viceieic et 139.1 142.8
GOOAWITL.....eii e ettt bbbt sb et b et 6,467.6 5,966.8
TOtAl NON-CUMTENT BSSEES ...evviiirieieriecre ettt ee e sttt ette et e e e e e st e e eba e e st e e ebe s s sbaesbesssbesenbesabeeanrenas 7,788.6 7,382.9
B 0] F= LT OO 10,909.6 9,756.9
LIABILITIES AND EQUITY
Current liabilities:
Current maturities of total debt .........c.oooriiii i — 297.2
Unsettled fund Payables ... 367.9 288.3
INCOME tAXES PAYADIE ....eeeie e bbb e 82.8 37.9
Other current HabilItIEs. ..........coi i e e 564.7 639.8
Policyholder payables ..o s 1,283.0 840.2
Total CUrrent HADIIITIES .....c..ceiveiee e 2,298.4 2,103.4
Non-current liabilities:
[0 T (=Y g = o SRRSO 745.7 862.0
Other non-current labIILIES .........ooveiiiiie e 244.7 195.3
Total NON-CUITent HADIIItIES.......cccviveiiiic s 990.4 1,057.3
TOtAl THADIITEIES ...ttt 3,288.8 3,160.7
Commitments and contingencies (See Note 20)
Equity:
Equity attributable to common shareholders:
Common shares ($0.20 par value; 1,050.0 million authorized; 459.5 million and
426.6 million shares issued as of December 31, 2009, and 2008, respectively)............... 91.9 85.3
Additional paid-iN-Capital..........ccccooiiiiiiieiiiiie e 5,688.4 5,352.6
THEASUNY SNAIES ...ttt et b ettt b e b ekt b et e et e st e e et e nbesbesbesaeeneas (892.4) (1,128.9)
RELAINEA AIMINGS ..ottt ettt b bbbt et e st e e 1,631.4 1,476.3
Accumulated other comprehensive income/(10ss), Net of taX..........ccccevvevivvieiircievciesenenn, 393.6 (95.8)
Total equity attributable to common shareholders............ccccvcvveicicic i 6,912.9 5,689.5
Equity attributable to noncontrolling interests in consolidated entities .........cc.ccccevveveverennnn, 707.9 906.7
TOLAL EOUITY .ottt ettt sttt sb e ettt ebesbe e ebesbe e ebesbeneeresbe e 7,620.8 6,596.2
Total [iabilities AN EQUILY ...cecveieieeie s re s rers 10,909.6 9,756.9

See accompanying notes.
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Consolidated Statements of Income

$ in millions, except per share data

Operating revenues:
Investment ManagemMENt fEES ........cccviiiiiiiiiee et
Service and diStriDULION FEES .......ccviiiiiiiii et

Operating expenses:

EMPIOYEe COMPENSALION. .....c.eiuiitiiiiiiiiice bbb
Third-party distribution, service and adViSOIY .........cccocveriiiiniiinienecseese e
IVIAPKETING +..vev bbb bbb bbb e
Property, office and teChNOIOQY ........coiiiiiii e
General and admiNISTrAIVE.........ccoiiiiiiiiiee e
Transaction and INTEGIALION ..........ooeiiiiiiiee e na s
TOtal OPEIAtiNg EXPENSES. ....cuveviteiteitesieetteie st este st e stesteste s e eseeseessesbestestesteeseeseesseeestesteseesrenses

L@ oI LT a o T ToTo] 11 OSSR

Other income/(expense):
Equity in earnings of unconsolidated affiliates ...........ccccocvveviiiie i,
INEEIESE INCOIME ...ttt ettt e et b bt enes
Gains/(losses) of consolidated investment products, Net...........ccoovvevvvriviieeresene s
INEEIEST EXPBNSE ..ttt ettt stte ettt ettt sttt b e st bt e bt e sttt e sbb e e sbb e e s be e e s bb e e nan e e nbbeennee e e
Other gains and [0SSES, NEL ........vciviieieiiie ettt sresre e
Income before income taxes, including gains and losses attributable to noncontrolling
[T =] SR
INCOME TAX PIOVISION. ...ttt bbb et b et
Net income, including gains and losses attributable to noncontrolling interests...................
(Gains)/losses attributable to noncontrolling interests in consolidated entities, net..............

Net income attributable to common SharehOlders...........oceeeieviii i

Earnings per share:

e DSIC et e es
i L1 L1 1o OSSPSR
Dividends declared Per SNAIE .........ccviviieieiicie et nre

See accompanying notes.
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Years Ended December 31,

2009 2008 2007
2,120.2 2,617.8 3,080.1
412.6 512.5 593.1
30.0 75.1 703
64.5 102.2 135.4
2,627.3 3,307.6 3,878.9
950.8 1,055.8 1,137.6
693.4 875.5 1,051.1
108.9 148.2 157.6
212.3 214.3 2425
166.8 266.0 295.8
10.8 _ —
2,143.0 2,559.8 2,884.6
484.3 747.8 994.3
27.0 46.8 48.1
9.8 37.2 485
(106.9) (58.0) 214.3
(64.5) (76.9) (71.3)
7.8 (39.9) 9.9
3575 657.0 1,243.8
(148.2) (236.0) (357.3)
209.3 421.0 886.5
113.2 60.7 (212.9)
3225 481.7 673.6
$0.77 $1.24 $1.68
$0.76 $1.21 $1.64
$0.4075 $0.520 $0.372



Consolidated Statements of Cash Flows

$ in millions
Operating activities:
Net income, including losses attributable to noncontrolling interests of $106.9 million in 2009 (losses of
$58.0 million in 2008; gains of $214.3 Million iN 2007) .......ccvoeireerireesee e
Adjustments to reconcile net income to net cash provided by operating activities:
AMOrtization and AEPreCIALION. .........c.iiiiiiere ettt sttt besbestesbeseeneere e
Share-based COMPENSALION EXPENSE .......cueiuirierieieieeete sttt rte ettt resbestesbe e eneesessesbeseeneens
Gains on disposal of property, equipment, SOftWAre, NEL..........ccccvevveiiiiiircicece e
Purchase of trading INVESIMENTS ........c.ciiiiiieie et
Sale of trading investments.............ccccooevniinennnne
Other gains and 10SSES, NEL.........ccccvrirererieisice e
(Gains)/losses of consolidated investment products, net....
Tax benefit from share-based compensation .....................
Excess tax benefits from share-based COMPENSALION ...........coeiiiiiiiieieie e
Equity in earnings of unconsolidated affiliates...........cccooiirieiiirie i
Dividends from unconsolidated affiliates .........cc.cooeriiiiiiiiiiie e
Changes in operating assets and liabilities:
Change in cash and cash equivalents held by consolidated investment products ............ccoovevvvenerieiennn,
Decrease/(iNCrease)in reCeIVADIES ...........ci it
(Decrease)/increase in payables
Net cash provided by Operating aCtiVItIES..........ccciiiiiiiiiiieeec ettt st

Investing activities:

Purchase of property and EQUIPIMENT...........cviiiiiiiie ettt ae bbb e b e ne et e
Disposal of property and equipment..............cccccevenee.
Purchase of available-for-sale investments.....................

Proceeds from sale of available-for-sale investments...................
Purchase of investments by consolidated investment products...................
Proceeds from sale of investments by consolidated investment products...
Returns of capital in investments of consolidated investment products......
PUIChase Of Other INVESTMENTS .......cc.iiiieiie ettt ettt e b e e e ne st e
Proceeds from sale of Other iINVESIMENLS .........cccviiieiiiii e
Acquisition earn-out payments
DiSPOSAl OF DUSINESSES ...ttt bbbt bbb bbbt b et e b e b e e b e bt nes
Net cash used in INVESTING ACHIVITIES .......c.oiiiiiiie et

Financing activities:

ISSUANCE OF NEW SNAES ...ttt bbbt b et n et
Proceeds from exercises of share options
PUIChases OF trRASUNY SNAIES ........ceiviieieiiee ittt sttt b e bt e e s e beebesbe s et ereabesrenee
DIVIAENAS PAIA......c. ettt ettt bt bbbt h bt bt b e b bt e bt e b e e st e bt e b e b e e eb e b e s
Excess tax benefits from share-based COMPENSALION ..........ccooiiiiiiiiiiireee e
Capital invested into consolidated iNVeStMeNt ProdUCES ..........c.coveiiiieieneice e
Capital distributed by consolidated investment ProduCtS............cccoveiiererencieeee e
Borrowings of consolidated inveStMent ProQUCTES ...........coiririiiieenire e
Repayments of consolidated iNVEStMENTt PrOJUCES ...........coiriiiiiiieinieereie e
Net repayments under Credit FACTITY ...........oiiiiiee e
ISSUBNCE OF SENMIOK NOLES .......vviiiiiiiiie ettt
Repayments of SENIOr NOLES ........ccoivereiriiiiese e s
Acquisition of remaining noncontrolling interest in SUDSIAIANY ..........cocoviiiiiiiii e
Net cash used in fINANCING ACHIVITIES. .........oiiiieie et

Increase/(decrease) in cash and cash QUIVAIENLS. ..o
Foreign exchange movement on cash and cash eqUIVAIENTS ...........cccccviivireriiicieiicee e
Cash and cash equivalents, beginning of year
Cash and cash equivalents, N0 OF YEAT ........cc.coiiiiiiie e e

Supplemental Cash Flow Information:
Interest paid.........
Interest received...
TAXES PAIG.... ettt h bbb e e b H e bt E b E oA bR £ R Rt bt h R R e e e Rt e bt Rt bbbt n e b b nnin

See accompanying notes.

67

Years Ended December 31,

2009 2008 2007
209.3 421.0 886.5
776 67.6 84.1
90.8 97.7 105.2
(1.2) (2.0) (1.1)
(41.9) (22.0) (24.2)
13.1 223 24.6
(7.8) 39.9 (9.9)
106.9 58.0 (214.3)
423 54.9 38.2
(9.4) (16.8) (23.1)
(27.0) (46.8) (48.1)
283 29.8 1.8
45.0 (37.1) (4.8)
(468.4) 1,118.8 (79.6)
305.1 (1,259.8) 180.2
362.7 5255 9155
(39.5) (84.1) (36.7)
6.8 0.2 12.1
(50.3) (109.4) (80.3)
49.7 845 111.8
(44.1) (112.3) (331.5)
34.2 188.7 1436
17.9 99.2 196.0
(53.8) (27.1) (25.9)
10.9 36.2 17.1
(34.2) (174.3) (56.0)
— — 16
(102.4) (98.4) (48.2)
4418 — —
80.0 79.8 137.4
— (313.9) (716.0)
(168.9) (207.1) (155.0)
9.4 16.8 23.1
7.2 96.1 211.0
(52.1) (241.0) (318.2)
— 28.9 1126
— (9.3) (33.1)
(12.0) (114.4) (2.6)
— — 300.0
(397.2) (2.8) (300.0)
(8.9) — —
(100.7) (666.4) (740.8)
159.6 (239.3) 126.5
17.2 (91.3) 104
585.2 915.8 778.9
762.0 585.2 915.8
(60.4) (71.2) (72.0)
105 36.9 482
(88.4) (238.4) (328.2)



Consolidated Statements of Changes in Equity

Equity Attributable to Common Shareholders

Non-
Accumulated controlling
Additional Other interests in
Common Ordinary  Exchangeable Paid-in- Treasury Retained  Comprehensive  consolidated Total
$ in millions Shares Shares Shares Capital Shares Earnings (Loss)/Income entities Equity
January 1, 2007 .......coocoviviiiieiinises — 83.2 3774 4,966.1 (577.9) 700.7 614.5 1,504.6 7,668.6
Net income, including gains and losses
attributable to noncontrolling interests.......... — — — — — 673.6 — 212.9 886.5
Other comprehensive income
Currency translation differences on
investments in overseas subsidiaries........... — — — — — — 351.1 — 351.1
Change in accumulated OCI related to
employee benefit plans..........cccocvevnienens — — — — — — 7.7 — 7.7
Change in net unrealized gains on
available-for-sale investments..................... — — — — — — (16.8) — (16.8)
Tax impacts of changes in accumulated OCI
balances —_ —_ —_ — — — (4.4) — (4.4)
Total comprehensive income..... 1,224.1
Change in noncontrolling interests in
consolidated entities, net.. — — — — — — — (596.3) (596.3)
Adoption of FIN 48. — — — — — (17.6) — — (17.6)
Dividends — — — — — (155.0) — — (155.0)
Employee share plans:
Share-based compensation — — — 105.2 — — — — 105.2
Vested shares............... . — — — (53.9) 53.9 — — — —
Exercise of options.. — 1.6 — 135.8 — — — — 1374
Tax impact of share-based payment. — — — 231 — — — — 231
Purchase of shares — — — — (683.7) — — — (683.7)
Cancellation of treasury shares . . — (1.9) — (251.4) 253.3 — — — —
Business combinations — — — 6.0 — — — 6.0
Conversion of exchangeable shares into
ordinary shares ... — 2.0 (377.4) 375.4 — — — — —
Cancellation of ordinary
issuance of common shares.. 84.9 (84.9) — — — — — — —
December 31, 2007 84.9 — — 5,306.3 (954.4) 1,201.7 952.1 1,121.2 7,711.8
Net income, including gains and losses
attributable to noncontrolling interests........... — — — — — 481.7 — (60.7) 421.0
Other comprehensive income
Currency translation differences on
investments in overseas subsidiaries........... — — — — — — (1,034.2) — (1,034.2)
Change in accumulated OCI related to
employee benefit plans............ccocoevrrenne — — — — — — (0.3) — (0.3)
Change in net unrealized losses on
available-for-sale investments..................... — — — — — — (9.3) — (9-3)
Tax impacts of changes in accumulated
OCI balances — — — — — — (4.1) — 4.1)
Total comprehensive income..... (626.9)
Change in noncontrolling interests in
consolidated entities, Net.........c.ccccocovuvviciinnnen — — — — — — — (153.8) (153.8)
DiVIdends ........covveevinirneeeees — — — — — (207.1) — — (207.1)
Employee share plans:
Share-based compensation — — — 97.7 — — — — 97.7
Vested shares............... — — — (55.7) 55.7 — — — —
Exercise of options.. 0.4 — — (12.5) 87.8 — — — 75.7
Tax impact of share-based payment.. — — — 16.8 — — — — 16.8
Purchase of shares... — — — (318.0) — — — (318.0)
December 31, 2008 ... 85.3 — — 5,352.6 (1,128.9) 1,476.3 (95.8) 906.7 6,596.2
Net income, including gains and losses
attributable to noncontrolling interests........... — — — — — 3225 — (113.2) 209.3
Other comprehensive income
Currency translation differences on
investments in overseas subsidiaries........... — — — — — — 488.3 — 488.3
Change in accumulated OCI related to
employee benefit plans...........cccococevcinnnne. — — — — — — (15.1) — (15.1)
Change in net unrealized gains on available-
for-sale investments — — — — — — 14.6 — 14.6
Adoption of ASC Topic 320-10-65.. — — — — — — 1.5) — (1.5)
Tax impacts of changes in accumulated other
comprehensive income balances.. — — — — — —_ 3.1 — 3.1
Total comprehensive income............ . 698.7
Adoption of ASC Topic 320-10-65 ............c...... — — — — — 15 — 15
Change in noncontrolling interests in
consolidated entities, net.. — — — — — — — (84.2) (84.2)
Issuance of new shares 6.6 — — 435.2 — — — — 441.8
DIVIeNdS ........covviieiiiiieeee e — — — — — (168.9) — — (168.9)
Employee share plans:
Share-based compensation — — — 90.8 — — — — 90.8
Vested shares.... — — — (127.6) 127.6 — — — —
Exercise of options.. . — — — (51.5) 131.8 — — — 80.3
Tax impact of share-based payment.. — — — 9.4 — — — — 9.4
Modification of share-based payment
awards — — — (13.0) — — — — (13.0)
Purchase of shares — — — (22.9) — — — (22.9)
Acquisition of remaining noncontrolling
interest in subsidiary ..o, — — — (7.5) — — — (1.4) (8.9)
December 31, 2009 .........cooveviienieniieniienns 919 — — 5,688.4 (892.4) 1,631.4 393.6 707.9 7,620.8

See accompanying notes.
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Notes to the Consolidated Financial Statements
1. ACCOUNTING POLICIES
Corporate Information

Invesco Ltd. (Parent) and all of its consolidated entities (collectively, the company or Invesco) provide retail, institutional and high-
net-worth clients with an array of global investment management capabilities. The company operates globally and its sole business is
asset management.

On December 4, 2007, the predecessor to Invesco Ltd., INVESCO PLC, became a wholly-owned subsidiary of Invesco Ltd. and the
shareholders of INVESCO PLC received common shares of Invesco Ltd. in exchange for their ordinary shares of INVESCO PLC.
This transaction was accounted for in a manner similar to a pooling of interests. Additionally, the company’s primary share listing
moved from the London Stock Exchange to the New York Stock Exchange, a share capital consolidation was immediately
implemented (a reverse stock split) on a one-for-two basis, and the company’s regulated business in the European Union was
transferred from INVESCO PLC to Invesco Ltd. All prior period share and earnings per share amounts have been adjusted to reflect
the reverse stock split.

Basis of Accounting and Consolidation

The Consolidated Financial Statements have been prepared in accordance with U.S. GAAP and consolidate the financial statements
of the Parent, all of its controlled subsidiaries, any variable interest entities (VIES) required to be consolidated, and any non-VIE
general partnership investments where the company is deemed to have control. Control is deemed to be present when the Parent holds
a majority voting interest or otherwise has the power to govern the financial and operating policies of the subsidiary so as to obtain the
benefits from its activities. VIEs, or entities in which the risks and rewards of ownership are not directly linked to voting interests, for
which the company is the primary beneficiary (having the majority of rewards/risks of ownership) are consolidated. Certain of the
company’s managed products are structured as partnerships in which the company is the general partner receiving a management
and/or performance fee. If the company is deemed to have a variable interest in these entities and is determined to be the primary
beneficiary, these entities are consolidated into the company’s financial statements. If the company is not determined to be the primary
beneficiary, the equity method of accounting is used to account for the company’s investment in these entities. Non-VIE general
partnership investments are deemed to be controlled by the company and would be consolidated under a voting interest entity (VOE)
model, unless the limited partners have the substantive ability to remove the general partner without cause based upon a simple
majority vote or can otherwise dissolve the partnership, or unless the limited partners have substantive participating rights over
decision-making. Investment products that are consolidated are referred to as consolidated investment products in the accompanying
Consolidated Financial Statements. All significant intercompany accounts and transactions have been eliminated.

A significant portion of consolidated investment products are private equity funds. Private equity investments made by the
underlying funds consist of direct investments in, or fund investments in other private equity funds that hold direct investments in,
equity or debt securities in operating companies that are generally not initially publicly traded. Private equity funds are considered
investment companies and are therefore accounted for under the Accounting Standards Codification (ASC) Topic 946, “Financial
Services — Investment Companies.” All of the investments of consolidated investment products are presented at fair value in the
financial statements. The company has retained the specialized industry accounting principles of these investment products in our
Consolidated Financial Statements. See Note 16, “Consolidated Investment Products,” for additional details.

The equity method of accounting is used to account for investments in joint ventures and noncontrolled subsidiaries in which the
company’s ownership is between 20 and 50 percent and for certain of the company’s investments in partnerships, as discussed above.
Equity investments are carried initially at cost (subsequently adjusted to recognize the company’s share of the profit or loss of the
investee after the date of acquisition) and are included in investments on the Consolidated Balance Sheets. The proportionate share of
income or loss is included in equity in earnings of unconsolidated affiliates in the Consolidated Statements of Income.

The financial statements have been prepared primarily on the historical cost basis; however, certain items are presented using other
bases such as fair value, where such treatment is required. The financial statements of subsidiaries are prepared for the same reporting
year as the Parent and use consistent accounting policies, which, where applicable, have been adjusted to U.S. GAAP from local
generally accepted accounting principles or reporting regulations. Noncontrolling interests in consolidated entities represent the
interests in certain entities consolidated by the company either because the company has control over the entity or has determined that
it is the primary beneficiary, but of which the company does not own all of the equity.
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In preparing the financial statements, management is required to make estimates and assumptions that affect reported revenues,
expenses, assets, liabilities and disclosure of contingent liabilities. The primary estimates relate to investment valuation, goodwill
impairment and taxes. Use of available information and application of judgment are inherent in the formation of estimates. Actual
results in the future could differ from such estimates and the differences may be material to the financial statements.

Acquisition Accounting

In accordance with ASC Topic 805, “Business Combinations” (ASC Topic 805), any excess of the cost of the acquisition over the
fair values of the identifiable net assets acquired attributable to the company is recognized as goodwill. With certain exceptions, 100%
of the fair values of assets acquired, liabilities assumed, and noncontrolling interests is recognized in acquisitions of less than 100%
controlling interest when the acquisition constitutes a change in control of the acquired entity. Additionally, when partial ownership in
an acquiree is obtained, the assets acquired, liabilities assumed and any noncontrolling interests are recognized and consolidated at
100% of their fair values at that date, regardless of the percentage ownership in the acquiree. As goodwill is calculated as a residual,
all goodwill of the acquired business, not just the company’s share, is recognized under this “full-goodwill” approach. Noncontrolling
interests are stated at the noncontrolling shareholder’s proportion of the pre-acquisition carrying values of the acquired net assets. The
results of entities acquired or sold during the year are included from or to the date control changes.

Contingent consideration obligations that are elements of consideration transferred are recognized as of the acquisition date as part
of the fair value transferred in exchange for the acquired business. Acquisition-related costs incurred in connection with a business
combination shall be expensed.

Cash and Cash Equivalents

Cash and cash equivalents consist of cash at banks, in hand and short-term investments with a maturity upon acquisition of three
months or less. Also included in cash and cash equivalents at December 31, 2009, is $1.7 million in cash to facilitate trust operations
and customer transactions in the company’s affiliated funds. Cash and cash equivalents invested in affiliated money market funds
(related parties) totaled $465.1 million at December 31, 2009. Cash and cash equivalents of consolidated investment products are not
available for general use by the company.

Cash balances may not be readily accessible to the Parent due to certain capital adequacy requirements. Invesco has local capital
requirements in several jurisdictions, as well as regional requirements for entities that are part of the European sub-group. These
requirements mandate the retention of liquid resources in those jurisdictions, which we meet in part by holding cash and cash
equivalents. This retained cash can be used for general business purposes in the European sub-group or in the countries where it is
located. Due to the capital restrictions, the ability to transfer cash between certain jurisdictions may be limited. In addition, transfers of
cash between international jurisdictions may have adverse tax consequences that may substantially limit such activity. At December
31, 2009, the European sub-group had cash and cash equivalent balances of $333.5 million, much of which is used to satisfy these
regulatory requirements. The company is in compliance with all regulatory minimum net capital requirements.

Accounts Receivable and Payable

Accounts receivable and payable are recorded at their original invoice amounts. Accounts receivable are also recorded less any
allowance for uncollectible amounts. Accounts receivable include management fees receivable from affiliated funds.

Investments

Investments in equity securities that have readily determinable fair values and investments in debt securities are classified as either
trading or available-for-sale. Investments in debt securities are classified as held-to-maturity investments if the company has the intent
and ability to hold the investments until maturity. Trading securities are securities bought and held principally for the purpose of
selling them in the near term. Available-for-sale securities are those neither classified as trading nor as held-to-maturity. Trading and
available-for-sale investments are measured at fair value. Gains or losses arising from changes in the fair value of trading investments
are included in income, and gains or losses arising from changes in the fair value of available-for-sale investments are recognized in
accumulated other comprehensive income, net of tax, until the investment is sold or otherwise disposed of, or until the investment is
determined to be other-than-temporarily impaired, at which time the cumulative gain or loss previously reported in equity is included
in income. The specific identification method is used to determine the realized gain or loss on securities sold or otherwise disposed.
Held-to-maturity investments are measured at amortized cost, taking into account any discounts or premiums.
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Investments in joint ventures, non-controlled subsidiaries and certain investment products that are not consolidated under a VIE or
VOE model are investments over which the company has significant influence but not control and are accounted for using the equity
method, where the investment is initially recorded at cost and the carrying amount is increased or decreased to recognize the
company’s share of the after-tax profit or loss of the investee after the date of acquisition. Investments in joint ventures are
investments jointly controlled by the company and external parties. Investments in joint ventures are also accounted for using the
equity method to reflect the substance and economic reality of the company’s interest in jointly controlled entities. Equity investments
are included in investments on the Consolidated Balance Sheets. The proportionate share of income or loss is included in equity in
earnings of unconsolidated affiliates in the Consolidated Statements of Income.

Fair value is determined using a valuation hierarchy (discussed in Note 2) generally by reference to an active trading market, using
quoted closing or bid prices as of each reporting period end. When a readily ascertainable market value does not exist for an
investment (such as the company’s collateralized loan obligations, discussed below) the fair value is calculated based on the expected
cash flows of its underlying net asset base, taking into account applicable discount rates and other factors. Judgment is used to
ascertain if a formerly active market has become inactive and in determining fair values when markets have become inactive.

The company evaluates the carrying value of investments for impairment on a quarterly basis. In its impairment analysis, the
company takes into consideration numerous criteria, including the duration and extent of any decline in fair value, the intent and
ability of the company to hold the security for a period of time sufficient for a recovery in value, recent events specific to the issuer or
industry and external credit ratings and recent downgrades with respect to issuers of debt securities held. If the decline in value is
determined to be other-than-temporary, the carrying value of the security is generally written down to fair value through the income
statement. If the fair value of a debt security, however, is less than its amortized cost, the decline in value is determined to be other-
than-temporary, and the company intends to sell the debt security or it is more likely than not that the company will be required to sell
the debt security before the recovery of its amortized cost basis, the entire difference between the investment’s amortized cost basis
and its fair value is recognized as an other-than-temporary impairment through the income statement. If the company does not intend
to sell the debt security, and it is not more likely than not that the company will be required to sell the debt security before recovery of
its amortized cost basis, then the other-than-temporary impairment is separated into two components: a) the amount representing the
credit loss, which is recorded as a charge to the income statement, and b) the amount related to all other factors, which is recognized in
other comprehensive income, net of tax.

The company provides investment management services to a number of collateralized loan obligation entities (CLOs). These
entities are investment vehicles created for the sole purpose of issuing collateralized loan instruments that offer investors the
opportunity for returns that vary with the risk level of their investment. The notes issued by the CLOs are backed by diversified
portfolios consisting primarily of loans or structured debt. For managing the collateral for the CLO entities, the company earns
investment management fees, including in some cases subordinated management fees, as well as contingent incentive fees. The
company has invested in certain of the entities, generally taking a relatively small portion of the unrated, junior subordinated position.
At December 31, 2009, the company held $17.9 million of investment in these CLOs, which represents its maximum risk of loss. The
company’s investments in CLOs are generally subordinated to other interests in the entities and entitles the investors to receive the
residual cash flows, if any, from the entities. Investors in CLOs have no recourse against the company for any losses sustained in the
CLO structure.

Management has concluded that the company is not the primary beneficiary of any of the CLO entities and it has recorded its
investments at fair value using an income approach. The excess of actual and anticipated future cash flows over the initial investment
at the date of purchase is recognized as interest income over the life of the investment using the effective yield method in accordance
with ASC Topic 320, “Investments — Debt and Equity Securities” (ASC Topic 320) and ASC Topic 325, “Investments — Other” (ASC
Topic 325). The company reviews cash flow estimates throughout the life of each CLO entity. Cash flow estimates are based on the
underlying pool of securities and take into account the overall credit quality of the issuers, the forecasted default rate of the securities
and the company’s past experience in managing similar securities. If the updated estimate of future cash flows (taking into account
both timing and amounts) is less than the last revised estimate, an impairment loss is recognized based on the excess of the carrying
amount of the investment over its fair value and is recorded through the income statement. Fair value is determined using current
information, notably market yields and projected cash flows based on forecasted default and recovery rates that a market participant
would use in determining the current fair value of the equity interest. Dividend income for these investments is recorded in other
income on the Consolidated Statements of Income.
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Assets Held for Policyholders and Policyholder Payables

One of the company’s subsidiaries is an insurance entity, established to facilitate retirement savings plans. Investments and
policyholder payables held by this business meet the definition of financial instruments and are carried in the Consolidated Balance
Sheets as separate account assets and liabilities at fair value in accordance with ASC Topic 944, “Financial Services — Insurance.”
Changes in fair value are recorded and offset to zero in the Consolidated Statements of Income in other operating revenues.

The liability to the policyholders is linked to the value of the investments. The investments are legally segregated and are generally
not subject to claims that arise from any of the company’s other businesses. Management fees earned from policyholder investments
are accounted for as described in the company’s revenue recognition accounting policy.

Deferred Sales Commissions

Mutual fund shares sold without a sales commission at the time of purchase are commonly referred to as “B shares.” B shares
typically have an asset-based fee (12b-1 fee) that is charged to the fund over a period of years and a contingent deferred sales charge
(CDSC). The CDSC is an asset-based fee that is charged to investors that redeem B shares during a stated period. Commissions paid at
the date of sale to brokers and dealers for sales of mutual funds that have a CDSC are capitalized and amortized over a period not to
exceed the redemption period of the related fund (generally up to six years). The deferred sales commission asset is reviewed
periodically for impairment by reviewing the recoverability of the asset based on estimated future fees to be collected.

Property, Equipment and Depreciation

Property and equipment includes owned property, leasehold improvements, computer hardware/software and other equipment and
is stated at cost less accumulated depreciation or amortization and any previously recorded impairment in value. Expenditures for
major additions and improvements are capitalized; minor replacements, maintenance and repairs are charged to expense as incurred.
Depreciation is provided on property and equipment at rates calculated to write off the cost, less estimated residual value, of each asset
on a straight-line basis over its expected useful life: owned buildings over 50 years, leasehold improvements over the shorter of the
lease term or useful life of the improvement; and computers and other various equipment between three and seven years.
Purchased and internally developed software is capitalized where the related costs can be measured reliably, and it is probable that the
asset will generate future economic benefits, and amortized into operating expenses on a straight-line basis over its useful life, usually
five years. The company capitalizes qualified internal and external costs incurred during the application development stage for
internally developed software in accordance with ASC Topic 350-40, “Intangibles — Goodwill and Other — Internal-Use Software.”
The company reevaluates the useful life determination for property and equipment each reporting period to determine whether events
and circumstances warrant a revision to the remaining useful life. On sale or retirement, the asset cost and related accumulated
depreciation are removed from the financial statements and any related gain or loss is reflected in income.

The carrying amounts of property and equipment are reviewed for impairment when events or changes in circumstances indicate
that the carrying values may not be recoverable. At each reporting date, an assessment is made for any indication of impairment. If an
indication of impairment exists, recoverability is tested by comparing the carrying amount of the asset to the net undiscounted cash
flows expected to be generated from the asset. If those net undiscounted cash flows do not exceed the carrying amount (i.e. the asset is
not recoverable), the next step would be performed, which is to determine the fair value of the asset and record an impairment charge,
if any.

Intangible Assets

Management contract intangible assets identified on the acquisition of a business are capitalized separately from goodwill if the fair
value can be measured reliably on initial recognition (transaction date) and are amortized and recorded as operating expenses on a
straight-line basis over their useful lives, usually seven to ten years, which reflects the pattern in which the economic benefits are
realized. The company considers its own assumptions about renewal or extension of the term of the arrangement, consistent with its
expected use of the asset. Where evidence exists that the underlying management contracts are renewed annually at little or no cost to
the company, the management contract intangible asset is assigned an indefinite life and reviewed for impairment on an annual basis.
The company reevaluates the useful life determination for intangible assets each reporting period to determine whether events and
circumstances warrant a revision to the remaining useful life or an indication of impairment. Definite-lived intangibles are reviewed
for impairment whenever events or changes in circumstances indicate that their carrying amount may not be recoverable (i.e. carrying
amount exceeds the sum of the fair value of the intangible). Intangible assets not subject to amortization are tested for impairment
annually or more frequently if events or changes in circumstances indicate that the asset might be impaired. The impairment test
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consists of a comparison of the fair value of an intangible asset with its carrying amount. If the carrying amount of the intangible asset
exceeds its fair value, an impairment loss is recognized in an amount equal to that excess. Fair value is determined using a discounted
cash flow analysis.

Goodwill

Goodwill represents the excess of cost over the identifiable net assets of businesses acquired and is recorded in the functional
currency of the acquired entity. Goodwill is recognized as an asset and is reviewed for impairment annually as of October 1 and
between annual tests when events and circumstances indicate that impairment may have occurred. The impairment test for goodwill
consists of a two-step approach, which is performed at the reporting unit level. The company has determined that it has one reporting
unit for goodwill impairment testing purposes, the consolidated Invesco Ltd. single operating segment level, which is the level at
which internal reporting is generated that reflects the way that the company manages its operations and to which goodwill is naturally
associated. If the carrying amount of the reporting unit exceeds its fair value (the first step of the goodwill impairment test), then the
second step is performed to determine if goodwill is impaired and to measure the amount of the impairment loss, if any. The second
step of the goodwill impairment test compares the implied fair value of goodwill with the carrying amount of goodwill. If the carrying
amount of goodwill exceeds the implied fair value of goodwill, an impairment loss is recognized in an amount equal to that excess.

The principal method of determining fair value of the reporting unit is an income approach where future cash flows are discounted
to arrive at a single present value amount. The discount rate used is derived based on the time value of money and the risk profile of
the stream of future cash flows. Recent results and projections based on expectations regarding revenue, expenses, capital expenditure
and acquisition earn out payments produce a present value for the reporting unit. The present value produced for the reporting unit is
the fair value of the reporting unit. This amount is reconciled to the company’s market capitalization to determine an implied control
premium, which is compared to an analysis of historical control premiums experienced by peer companies over a long period of time
to assess the reasonableness of the fair value of the reporting unit.

The company also utilizes a market approach to provide a secondary and corroborative fair value of the reporting unit by using
comparable company and transaction multiples to estimate values for our single reporting unit. Discretion and judgment is required in
determining whether the transaction data available represents information for companies of comparable nature, scope and size. The
results of the secondary market approach to provide a fair value estimate are not combined or weighted with the results of the income
approach described above but are used to provide an additional basis to determine the reasonableness of the income approach fair
value estimate.

Debt and Financing Costs

Debt issuance costs are recognized as a deferred asset under ASC Topic 835, “Interest.” After initial recognition, debt issuance
costs are measured at amortized cost. Finance charges and debt issuance costs are amortized over the term of the debt using the
effective interest method. Interest charges are recognized in the Consolidated Statement of Income in the period in which they are
incurred.

Treasury Shares
Treasury shares are valued at cost and are included as deductions from equity.
Revenue Recognition

Revenue is measured at the fair value of consideration received or receivable and represents amounts receivable for services
provided in the normal course of business, net of discounts, value added tax and other sales-related taxes. Revenue is recognized when
there is persuasive evidence of an arrangement, delivery has occurred or services have been provided, collectibility is reasonably
assured and the revenue can be reliably measured. Revenue represents management, service and distribution, performance and other
fees. Revenue is generally accrued over the period for which the service is provided.

Investment management fees are derived from providing professional services to manage client accounts and include fees earned
from retail mutual funds, unit trusts, investment companies with variable capital (ICVCs), exchange-traded funds, investment trusts
and institutional and private wealth management advisory contracts. Investment management fees for products offered in the retail
distribution channel are generally calculated as a percentage of the daily average asset balances and therefore vary as the levels of
AUM change resulting from inflows, outflows and market movements. Investment management fees for products offered in the
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institutional and private wealth management distribution channels are calculated in accordance with the underlying investment
management contracts and also vary in relation to the level of client assets managed. For the year ended December 31, 2009,
management fees from affiliated fund products were $1,571.1 million (2008: $1,979.6 million; 2007: $2,481.6 million).

Service fees are generated through fees charged to cover several types of expenses, including fund accounting fees and other
maintenance costs for mutual funds, unit trusts and ICVCs, and administrative fees earned from closed-ended funds. Service fees also
include transfer agent fees, which are fees charged to cover the expense of processing client share purchases and redemptions, call
center support and client reporting. U.S. distribution fees can include 12b-1 fees earned from certain mutual funds to cover allowable
sales and marketing expenses for those funds and also include asset-based sales charges paid by certain mutual funds for a period of
time after the sale of those funds. Distribution fees typically vary in relation to the amount of client assets managed. Generally, retail
products offered outside of the U.S. do not generate a separate distribution fee, as the quoted management fee rate is inclusive of these
services.

Performance fee revenues are generated on certain management contracts when performance hurdles are achieved. Such fee
revenues are recorded in operating revenues as of the performance measurement date, when the contractual performance criteria have
been met and when the outcome of the transaction can be measured reliably in accordance with Method 1 of ASC Topic 605-20-S99,
“Revenue Recognition — Services — SEC Materials.” Cash receipt of earned performance fees occurs after the measurement date. The
performance measurement date is defined in each contract in which incentive and performance fee revenue agreements are in effect,
and therefore we have performance fee arrangements that include monthly, quarterly and annual measurement dates. Given the
uniqueness of each transaction, performance fee contracts are evaluated on an individual basis to determine if revenues can and should
be recognized. Performance fees are not recorded if there are any future performance contingencies. If performance
arrangements require repayment of the performance fee for failure to perform during the contractual period, then performance fee
revenues are recognized no earlier than the expiration date of these terms. Performance fees will fluctuate from period to period and
may not correlate with general market changes, since most of the fees are driven by relative performance to the respective benchmark
rather than by absolute performance.

Other revenues include fees derived primarily from transaction commissions earned upon the sale of new investments into certain
of our funds and fees earned upon the completion of transactions in our real estate and private equity asset groups. Real estate
transaction fees are derived from commissions earned through the buying and selling of properties. Private equity transaction fees
include commissions associated with the restructuring of, and fees from providing advice to, portfolio companies held by the funds.
These transaction fees are recorded in the Consolidated Financial Statements on the date when the transactions are legally closed.
Other revenues also include the revenues of consolidated investment products.

Distribution, service and advisory fees that are passed through to external parties are presented separately as expenses in accordance
with ASC Topic 605-45, “Revenue Recognition — Principal Agent Considerations.” Third-party distribution, service and advisory
expenses include periodic “renewal” commissions paid to brokers and independent financial advisors for their continuing oversight of
their clients’ assets over the time they are invested and are payments for the servicing of client accounts. Renewal commissions are
calculated based upon a percentage of the AUM value. Third-party distribution expenses also include the amortization of upfront
commissions paid to broker-dealers for sales of fund shares with a contingent deferred sales charge (a charge levied to the investor for
client redemption of AUM within a certain contracted period of time). The distribution commissions are amortized over the
redemption period. Also included in third-party distribution, service and advisory expenses are sub-transfer agency fees that are paid
to third parties for processing client share purchases and redemptions, call center support and client reporting. Third-party distribution,
service and advisory expenses may increase or decrease at a rate different from the rate of change in service and distribution fee
revenues due to the inclusion of distribution, service and advisory expenses for the U.K. and Canada, where the related revenues are
recorded as investment management fee revenues, as noted above.

Interest income is accrued on interest-bearing assets.

Dividend income from investments is recognized on the ex-dividend date.

Share-Based Compensation

The company issues equity-settled share-based awards to certain employees, which are measured at fair value at the date of grant.

The fair value determined at the grant date is expensed, based on the company’s estimate of shares that will eventually vest, on a
straight-line or accelerated basis over the vesting period. Fair value is measured by use of the stochastic (a lattice model) or Black
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Scholes valuation models. The expected life of share-based compensation awards used in the lattice model is adjusted, based on
management’s best estimate, for the effects of non-transferability, exercise restrictions and behavioral considerations.

Pensions

For defined contribution plans, contributions payable related to the accounting period are charged to the income statement. For
defined benefit plans, the cost of providing benefits is separately determined for each plan using the projected unit credit method,
based on actuarial valuations performed at each balance sheet date. The company’s annual measurement date is December 31. A
portion of actuarial gains and losses is recognized through the income statement if the net cumulative unrecognized actuarial gain or
loss at the end of the prior period exceeds the greater of 10.0% of the present value of the defined benefit obligation (before deducting
plan assets) at that date and 10.0% of the fair value of any plan assets. Prior service costs are recognized over the remaining service
periods of active employees.

Advertising Costs

The company expenses the cost of all advertising and promotional activities as incurred. The company incurred advertising costs of
$21.0 million for the year ended December 31, 2009 (2008: $30.5 million; 2007: $28.6 million). These amounts are included in
marketing expenses in the Consolidated Statements of Income.

Leases

Rentals under operating leases, where the lessor retains substantially all the risks and benefits of ownership of the asset, are charged
evenly to expense over the lease term. Benefits received and receivable as an incentive to enter an operating lease are also spread
evenly over the lease term. The company accounts for lease termination costs in accordance with ASC Topic 420, “Exit or Disposal
Cost Obligations,” which requires that (1) a liability for costs to terminate a contract before the end of its term shall be recognized at
the time termination occurs and measured at fair value and (2) a liability for costs that will continue to be incurred under a contract for
its remaining term without economic benefit to the company be recognized and measured at its fair value when the company ceases to
use the right conveyed by the contract, net of estimated sublease rentals that could reasonably be obtained even if the company does
not anticipate entering into any subleasing arrangements.

Taxation

Income taxes are provided for in accordance with ASC Topic 740, “Income Taxes” (ASC Topic 740). Deferred tax assets and
liabilities are recorded for temporary differences between the tax basis of assets and liabilities and the reported amounts in the
Consolidated Financial Statements, using the statutory tax rates in effect for the year in which the differences are expected to reverse.
The effect on deferred tax assets and liabilities of a change in tax rates is recognized in the results of operations in the period that
includes the enactment date. A valuation allowance is recorded to reduce the carrying amounts of deferred tax assets to the amount
that is more likely than not to be realized.

The company adopted FASB Interpretation No. 48, “Accounting for Uncertainty in Income Taxes — An Interpretation of FASB
Statement No. 109,” which is now encompassed in ASC Topic 740, on January 1, 2007. Accordingly, the company reports a liability
for unrecognized tax benefits resulting from uncertain tax positions taken or expected to be taken in a tax return. The company
recognizes interest and penalties, if any, related to unrecognized tax benefits in income tax expense.

Earnings Per Share

Basic earnings per share is calculated by dividing net income available to shareholders by the weighted average number of shares
outstanding during the periods, excluding treasury shares. Diluted earnings per share is computed using the treasury stock method,
which requires computing share equivalents and dividing net income by the total weighted average number of shares and share
equivalents outstanding during the period.

Comprehensive Income

The company’s other comprehensive income/(loss) consists of changes in unrealized gains and losses on investment securities
classified as available-for-sale, reclassification adjustments for realized gains/(losses) on those investment securities classified as
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available-for-sale, foreign currency translation adjustments and employee benefit plan liability adjustments. Such amounts are
recorded net of applicable taxes.

Dividends to Shareholders
Dividends to shareholders are recognized on the declaration date. Dividends are declared and paid on a quarterly basis.
Translation of Foreign Currencies

Transactions in foreign currencies (currencies other than the functional currencies of the company’s subsidiaries) are recorded at the
rates of exchange prevailing on the dates of the transactions. At each balance sheet date, monetary assets and liabilities that are
denominated in foreign currencies are remeasured into the functional currencies of the company’s subsidiaries at the rates prevailing at
the balance sheet date. Gains and losses arising on revaluation are included in the income statement.

The company’s reporting currency and the functional currency of the Parent is U.S. dollars. On consolidation, the assets and
liabilities of company subsidiary operations whose functional currencies are currencies other than the U.S. dollar (“foreign”
operations) are translated at the rates of exchange prevailing at the balance sheet date. Income statement figures are translated at the
weighted average rates for the year, which approximate actual exchange rates. Exchange differences arising on the translation of the
net assets of foreign operations are taken directly to accumulated other comprehensive income in equity until the disposal of the net
investment, at which time they are recognized in the income statement. Goodwill and other fair value adjustments arising on
acquisition of a foreign entity are treated as assets and liabilities of the foreign entity and are translated at rates of exchange prevailing
at the balance sheet date.

The company does not utilize derivative financial instruments to provide a hedge against interest rate or foreign exchange
exposures.

Reclassifications

The presentation of certain prior period reported amounts has been reclassified to be consistent with the current presentation. Such
reclassifications had no impact on net income or equity attributable to common shareholders.

Accounting Pronouncements Recently Adopted

In September 2006, the FASB issued Statement No. 157, “Fair Value Measurements” (FASB Statement No. 157), which became
effective for Invesco on January 1, 2008. FASB Statement No. 157, which is now encompassed in ASC Topic 820, “Fair Value
Measurements and Disclosures” (ASC Topic 820), clarified how companies should measure fair value when they are required by U.S.
GAARP to use a fair value measure for recognition or disclosure. FASB Statement No. 157 established a common definition of fair
value, established a framework for measuring fair value under U.S. GAAP, and expanded disclosures about fair value measurements
to eliminate differences in current practice in measuring fair value under existing accounting standards. The adoption of FASB
Statement No. 157 did not result in any retrospective adjustments to prior period information or in a cumulative effect adjustment to
retained earnings. See Note 2, “Fair Value of Assets and Liabilities,” for additional disclosures.

In December 2007, the FASB issued Statement No. 141 (revised 2007), “Business Combinations (FASB Statement No. 141(R)),”
and Statement No. 160, “Noncontrolling Interests in Consolidated Financial Statements, an amendment of ARB No. 51 (FASB
Statement No. 160).” Under FASB Statement No. 141(R), which is now encompassed in ASC Topic 805, “Business Combinations,”
the acquirer must recognize, with certain exceptions, 100% of the fair values of assets acquired, liabilities assumed, and
noncontrolling interests in acquisitions of less than 100% controlling interest when the acquisition constitutes a change in control of
the acquired entity. Additionally, when an acquirer obtains partial ownership in an acquiree, an acquirer recognizes and consolidates
assets acquired, liabilities assumed and any noncontrolling interests at 100% of their fair values at that date regardless of the
percentage ownership in the acquiree. As goodwill is calculated as a residual, all goodwill of the acquired business, not just the
acquirer’s share, is recognized under this “full-goodwill” approach. Contingent consideration obligations that are elements of
consideration transferred are recognized as of the acquisition date as part of the fair value transferred in exchange for the acquired
business. Acquisition-related costs incurred in connection with a business combination shall be expensed. FASB Statement No. 160,
which is now encompassed in ASC Topic 810, “Consolidation,” establishes new accounting and reporting standards for
noncontrolling interests (formerly known as “minority interests”) in a subsidiary and for the deconsolidation of a subsidiary. FASB
Statement No. 141(R) and FASB Statement No. 160 became effective for the company on January 1, 2009. FASB Statement
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No. 141(R) was applied prospectively, while FASB Statement No. 160 required retroactive adoption of the presentation and disclosure
requirements for existing noncontrolling interests but prospective adoption of all of its other requirements. The adoption of FASB
Statement No. 141(R) amended the definition of a business, which led to a change in the company’s basis, but not the company’s
conclusion, of determining that it has one reporting unit for goodwill impairment purposes. See Item 7, “Management’s Discussion
and Analysis of Financial Condition and Results of Operations, Critical Accounting Policies and Estimates — Goodwill” for additional
information.

In February 2007, the FASB issued Statement No. 159, “The Fair Value Option for Financial Assets and Financial Liabilities”
(FASB Statement No. 159), which became effective for Invesco on January 1, 2008, at its own discretion. FASB Statement No. 159,
which is now encompassed under ASC Topic 825, “Financial Instruments” (ASC Topic 825), permits companies to elect, on an
instrument-by-instrument basis, to fair value certain financial assets and financial liabilities with changes in fair value recognized in
earnings as they occur (the fair value option). The company chose not to elect the FASB Statement No. 159 fair value option for
eligible items existing on its balance sheet as of January 1, 2008, or for any new eligible items recognized subsequent to January 1,
2008.

In February 2008, the FASB issued Staff Position No. FAS 157-2, “Effective Date of FASB Statement No. 157 (FSP FAS 157-2).”
FSP FAS 157-2, which is now encompassed in ASC Topic 820, amended FASB Statement No. 157 to delay the effective date for
nonfinancial assets and nonfinancial liabilities except for items that are recognized or disclosed at fair value in the financial statements
on a recurring basis (that is, at least annually). For items within its scope, FSP FAS 157-2 delayed the effective date of FASB
Statement No. 157 to January 1, 2009. As of January 1, 2008, Invesco applied the fair value measurement and disclosure provisions of
FASB Statement No. 157 to its financial assets and financial liabilities that are recognized or disclosed at fair value in the financial
statements. As of January 1, 2009, Invesco applied the fair value measurement and disclosure provisions of FASB Statement No. 157
to nonfinancial assets and nonfinancial liabilities that are recognized or disclosed at fair value in the financial statements on a non-
recurring basis. Those items include: (1) nonfinancial assets and nonfinancial liabilities initially measured at fair value in a business
combination or other new basis event, but not measured at fair value in subsequent periods; (2) nonfinancial long-lived assets
measured at fair value for an impairment assessment under FASB Statement No. 144, “Accounting for the Impairment or Disposal of
Long-Lived Assets;” (now encompassed in ASC Topic 360, “Property, Plant and Equipment”); (3) nonfinancial liabilities for exit or
disposal activities initially measured at fair value under FASB Statement No. 146, “Accounting for Costs Associated with Exit or
Disposal Activities;” (now encompassed in ASC Topic 420, “Exit or Disposal Cost Obligations™) and (4) nonfinancial assets and
nonfinancial liabilities measured at fair value in the second step of a goodwill impairment test. The adoption of FSP FAS 157-2 did
not have a material impact on the company’s financial statements.

In April 2008, the FASB issued Staff Position No. FAS 142-3, “Determination of the Useful Life of Intangible Assets” (FSP FAS
142-3). FSP FAS 142-3, which is now encompassed in ASC Topic 350, “Intangibles — Goodwill and Other” (ASC Topic 350),
amended the factors that should be considered in developing renewal or extension assumptions used to determine the useful life over
which to amortize the cost of a recognized intangible asset under FASB Statement No. 142, “Goodwill and Other Intangible Assets,”
also now encompassed in ASC Topic 350. FSP FAS 142-3 required an entity to consider its own assumptions about renewal or
extension of the term of the arrangement, consistent with its expected use of the asset. FSP FAS 142-3 was intended to improve the
consistency between the useful life of an intangible asset determined under FASB Statement No. 142 and the period of expected cash
flows used to measure the fair value of the asset under FASB Statement No. 141(R) (now encompassed in ASC Topic 805) and other
U.S. GAAP. The guidance provided by FSP FAS 142-3 for determining the useful life of a recognized intangible asset was to be
applied prospectively to intangible assets acquired after the effective date, which is January 1, 2009. FSP FAS 142-3 did not have a
material impact on the company’s financial statements.

During June 2008, the FASB issued Staff Position No. EITF 03-6-1, “Determining Whether Instruments Granted in Share-Based
Payment Transactions Are Participating Securities” (FSP EITF 03-6-1). FSP EITF 03-6-1, which is now encompassed in ASC Topic
260, “Earnings Per Share” (ASC Topic 260), addressed whether instruments granted in share-based payment transactions are
participating securities prior to vesting and need to be included in the earnings allocation in computing earnings per share (EPS) under
the two-class method described in FASB Statement No. 128, “Earnings Per Share,” also now encompassed in ASC Topic 260. The
guidance in the FSP EITF 03-6-1 provided that only those unvested share-based payment awards that contain nonforfeitable rights to
dividends or dividend equivalents are participating securities that should be included in the calculation of basic EPS under the two-
class method. The FASB concluded that the holder of a share-based award receives a noncontingent transfer of value each time the
entity declares a dividend, and therefore the share-based award meets the definition of a participating security. FSP EITF 03-6-1 was
effective for financial statements issued for fiscal years beginning after December 15, 2008, with all prior period EPS data being
adjusted retrospectively. The adoption of FSP EITF 03-6-1 on January 1, 2009, required the company to include unvested restricted
stock units (RSUs) that contain nonforfeitable dividend equivalents as outstanding common shares for purposes of calculating basic
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EPS. The adoption of FSP EITF 03-6-1 did not have a material impact on the company’s calculation of diluted EPS for the years
ended December 31, 2008 and 2007. The weighted average number of shares used for the calculation of prior period earnings per
share have been restated to reflect the adoption of FSP EITF 03-6-1. The adoption of FSP EITF 03-6-1 resulted in a change to the
year-ended December 31, 2008 and 2007, reported basic earnings per share amounts of $0.01.

In October 2008, the FASB issued Staff Position No. FAS 157-3, “Determining the Fair Value of a Financial Asset When the
Market for That Asset Is Not Active” (FSP FAS 157-3), which became effective for Invesco for the period ended September 30, 2008.
FSP 157-3, which is now encompassed in ASC Topic 820, clarified the application of FASB Statement No. 157 (also now
encompassed in ASC Topic 820) to financial assets in an inactive market. The FSP included an illustration of the application of
judgment when selecting an appropriate discount rate to apply in the valuation of a collateralized debt obligation in a market that has
become increasingly inactive. The adoption of FSP 157-3 did not have a material impact on the company’s financial statements.

In December 2008, the FASB issued FASB Staff Position No. FAS 140-4 and FIN 46(R)-8, “Disclosures about Transfers of
Financial Assets and Interests in Variable Interest Entities (FSP FAS 140-4 and FIN 46(R)-8),” which became effective for the
company on March 31, 2009. FSP FAS 140-4 and FIN 46(R)-8, which is now encompassed in ASC Topic 860, “Transfers and
Servicing,” required additional disclosures by public entities with a) continuing involvement in transfers of financial assets to a special
purpose entity or b) a variable interest in a variable interest entity. The adoption of FSP FAS 140-4 and FIN 46(R)-8 did not have a
material impact on the company’s financial statements. See Note 16, “Consolidated Investment Products,” for additional disclosures.

In December 2008, the FASB issued FASB Staff Position No. FAS 132(R)-1, “Employers’ Disclosures about Postretirement
Benefit Plan Assets” (FSP FAS 132(R)-1), which is now encompassed in ASC Topic 715, “Compensation — Retirement Benefits.”
FSP FAS 132(R)-1 amends FASB Statement No. 132 (Revised 2003), “Employers’ Disclosures about Postretirement Benefit Plan
Assets (FASB Statement No. 132(R))” that are intended to enhance the transparency surrounding the types of assets and associated
risks in an employer’s defined benefit pension or other postretirement plan. FSP FAS 132(R)-1 expands the disclosures set forth by
FASB Statement No. 132(R) by adding required disclosures about: (1) how investment allocation decisions are made by management;
(2) major categories of plan assets; and (3) significant concentrations of risk. Additionally, FSP FAS 132(R)-1 requires the employer
to disclose information about the valuation of plans assets similar to that required under FASB Statement No. 157. Those disclosures
include: (1) the level within the fair value hierarchy in which the fair value measurements of plan assets fall; (2) information about the
inputs and valuation techniques used to measure the fair value of plan assets; and (3) a reconciliation of the beginning and ending
balances of plan assets valued using significant unobservable inputs. The new disclosures are required to be included in the financial
statements for fiscal years ending after December 15, 2009, and are included in Note 19, “Retirement Benefit Plans.”

In January 2009, the FASB issued Staff Position No. EITF 99-20-1, “Amendments to the Impairment Guidance of EITF Issue No.
99-20 (FSP EITF 99-20-1),” which became effective for the company on March 31, 2009. FSP EITF 99-20-1, which is now
encompassed in ASC Topic 325, revised the impairment guidance provided by EITF 99-20 for beneficial interests to make it
consistent with the requirements of FASB Statement No. 115 (now encompassed in ASC Topic 320) for determining whether an
impairment of other debt and equity securities is other-than-temporary. FSP EITF 99-20-1 eliminated the requirement to rely
exclusively on market participant assumptions about future cash flows and permitted the use of reasonable management judgment of
the probability that the holder will be unable to collect all amounts due. Instead, FSP 99-20-1 required that an other-than-temporary
impairment be recognized when it is probable that there has been an adverse change in the holder’s estimated cash flows. FSP EITF
99-20-1 did not have a material impact on the company’s financial statements.

On April 9, 2009, the FASB issued three Staff Positions (FSPs) intended to provide additional application guidance and enhance
disclosures regarding fair value measurements and impairments of securities. FSP FAS 157-4, “Determining Fair Value When the
Volume and Level of Activity for the Asset or Liability Have Significantly Decreased and Identifying Transactions that Are Not
Orderly (FSP FAS 157-4),” now encompassed in ASC Topic 820, provided guidelines for making fair value measurements more
consistent with the principles presented in FASB Statement No. 157. FSP FAS 107-1 and APB 28-1, “Interim Disclosures about Fair
Value of Financial Instruments (FSP FAS 107-1),” now encompassed in ASC Topic 825, enhanced consistency in financial reporting
by increasing the frequency of fair value disclosures. FSP FAS 115-2 and FAS 124-2, “Recognition and Presentation of Other-Than-
Temporary Impairments (FSP FAS 115-2),” now encompassed in ASC Topic 320-10-65, provided additional guidance designed to
create greater clarity and consistency in accounting for and presenting impairment losses on securities.

FSP FAS 157-4 addressed the measurement of fair value of financial assets when there is no active market or where the price inputs
being used could be indicative of distressed sales. FSP FAS 157-4 reaffirmed the definition of fair value already reflected in FASB
Statement No. 157, which is the price that would be paid to sell an asset in an orderly transaction (as opposed to a distressed or forced
transaction) at the measurement date under current market conditions. FSP FAS 157-4 also reaffirmed the need to use judgment to
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ascertain if a formerly active market has become inactive and in determining fair values when markets have become inactive. FSP
FAS 157-4 became effective for the company for the period ended June 30, 2009. The application of FSP FAS 157-4 did not have a
material impact on the Consolidated Financial Statements. See Note 2, “Fair Value of Assets and Liabilities,” and Note 16,
“Consolidated Investment Products,” for additional details.

FSP FAS 107-1 was issued to improve the fair value disclosures for any financial instruments that are not currently reflected on the
balance sheets of companies at fair value. Prior to issuing FSP FAS 107-1, fair values of these assets and liabilities were only
disclosed on an annual basis. FSP FAS 107-1 required these disclosures on a quarterly basis, providing qualitative and quantitative
information about fair value estimates for all financial instruments not measured on the balance sheet at fair value. FSP FAS 107-1
became effective for the company for the period ended June 30, 2009, which required the company to make annual disclosures in its
interim financial statements, which are included in Note 2, “Fair Value of Assets and Liabilities,” Note 3, “Investments,” and Note 9,
“Debt.”

FSP FAS 115-2 was intended to improve the consistency in the timing of impairment recognition and provide greater clarity to
investors about the credit and noncredit components of impaired debt securities that are not expected to be sold. FSP FAS 115-2
required increased and more timely disclosures sought by investors regarding expected cash flows, credit losses, and an aging of
securities with unrealized losses. The company adopted FSP FAS 115-2 on April 1, 2009. Upon adoption, the company recorded a
cumulative effect adjustment of $1.5 million to the April 1, 2009, opening balance of retained earnings with a corresponding
adjustment to accumulated other comprehensive income.

In May 2009, the FASB issued Statement No. 165, “Subsequent Events” (FASB Statement No. 165). FASB Statement No. 165,
which is now encompassed in ASC Topic 855, “Subsequent Events,” established general standards of accounting for and disclosure of
events that occur after the balance sheet date but before financial statements are issued or are available to be issued. Specifically,
FASB Statement No. 165 provided clarity around the period after the balance sheet date during which management of a reporting
entity should evaluate events or transactions that may occur for potential recognition or disclosure in the financial statements, the
circumstances under which an entity should recognize events or transactions occurring after the balance sheet date in its financial
statements, and the disclosure that an entity should make about events or transactions that occurred after the balance sheet date. FASB
Statement No. 165 was effective for interim and annual financial reporting periods ending after June 15, 2009, and was applied
prospectively. On February 24, 2010, the FASB issued Accounting Standards Update 2010-09, “Amendments to Certain Recognition
and Disclosure Requirements” (ASU 2010-09). ASU 2010-09 amended its guidance on subsequent events to remove the requirement
for Securities and Exchange Commission filers to disclose the date through which and entity has evaluated subsequent events.

In July 2009, the FASB issued Statement No. 168, “The FASB Accounting Standards Codification and the Hierarchy of Generally
Accepted Accounting Principles — A Replacement of FASB Statement No. 162,” (FASB Statement No. 168). FASB Statement No. 168
replaced the existing hierarchy of U.S. Generally Accepted Accounting Principles with the FASB ASC as the single source of
authoritative U.S. accounting and reporting standards applicable for all nongovernmental entities, with the exception of guidance issued
by the U.S. Securities and Exchange Commission and its staff. FASB Statement No. 168 is how encompassed in ASC Topic 105,
“Generally Accepted Accounting Principles,” and was effective July 1, 2009. The company has replaced references to FASB
accounting standards with ASC references, where applicable and relevant, in this Report.

In August 2009, the FASB issued Accounting Standards Update 2009-05, “Fair Value Measurements and Disclosures (Topic 820) —
Measuring Liabilities at Fair Value” (ASU 2009-05). ASU 2009-05 amends Topic 820 by providing additional guidance (including
illustrative examples) clarifying the measurement of liabilities at fair value. When a quoted price in an active market for the identical
liability is not available, the amendments in ASU 2009-05 require that the fair value of a liability be measured using one or more of the
listed valuation techniques that should maximize the use of relevant observable inputs and minimize the use of unobservable inputs. In
addition, the amendments in ASU 2009-05 clarify that when estimating the fair value of a liability, an entity is not required to include a
separate input or adjustment to the other inputs relating to the existence of a restriction that prevents the transfer of the liability. The
amendments also clarify how the price of a traded debt security (i.e., an asset value) should be considered in estimating the fair value of
the issuer’s liability. The amendments in ASU 2009-05 became effective for the company on October 1, 2009. The company does not
have any liabilities that are measured at fair value on a recurring basis. The company has made the required disclosures in Note 9,
“Debt.”

In September 2009, the FASB issued Accounting Standards Update 2009-12, “Investments in Certain Entities that Calculate Net
Asset Value per Share (or Its Equivalent)” (ASU 2009-12). ASU 2009-12 amends ASC Topic 820 to provide further guidance on how
to measure the fair value of investments in alternative investments, such as hedge, private equity, real estate, venture capital, offshore
and fund of funds. ASU 2009-12 permits, as a practical expedient, the measurement of fair value of an investment on the basis of the
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net asset value per share of the investment (or its equivalent) if the net asset value of the investment (or its equivalent) is calculated in a
manner consistent with ASC Topic 946, “Financial Services - Investment Companies,” including measurement of all or substantially all
of the fund’s underlying investments at fair value in accordance with ASC Topic 820. ASU 2009-12 is effective for interim and annual
periods ending after December 15, 2009. The adoption of ASU 2009-12 did not have a material impact on the Consolidated Financial
Statements.

Recent Accounting Pronouncements Not Yet Adopted

In June 2009, the FASB issued Statement No. 166, “Accounting for Transfers of Financial Assets — an amendment of FASB
Statement No. 140,” (FASB Statement No. 166), which addresses the effects of eliminating the qualifying special-purpose entity
concept from FASB Statement No. 140, “Accounting for Transfers and Servicing of Financial Assets and Extinguishments of Liabilities
(FASB Statement No. 140), and will generally subject those entities to the consolidation guidance applied to other VIEs as provided by
FASB Statement No. 167, “Amendments to FASB Interpretation No. 46(R)” (FASB Statement No. 167). FASB Statement No. 166 is
now encompassed in ASC Topic 860. FASB Statement No. 167 is now encompassed in ASC Topic 810. Specifically, FASB Statement
No. 166 introduces the concept of a participating interest, which will limit the circumstances where the transfer of a portion of a
financial asset will qualify as a sale, assuming all other derecogntion criteria are met, and clarifies and amends the derecogntion criteria
for determining whether a transfer qualifies for sale accounting. FASB Statement No. 166 will be applied prospectively to new transfers
of financial assets occurring on or after January 1, 2010. The adoption of FASB Statement No. 166 did not have a material impact on
the company’s Consolidated Financial Statements.

In June 2009, the FASB issued Statement No. 167, which addresses the effects of eliminating the qualifying special-purpose entity
concept from FASB Statement No. 140 and amends certain provisions of FIN 46(R). Specifically, FASB Statement No. 167 amends
certain provisions for determining whether an entity is a VIE, it requires a qualitative rather than a quantitative analysis to determine
whether the company is the primary beneficiary of a VIE, it amends FIN 46(R)’s consideration of related party relationships in the
determination of the primary beneficiary of a VIE by providing an exception regarding de facto agency relationships in certain
circumstances, it requires continuous assessments of whether the company is a VIE’s primary beneficiary, and it requires enhanced
disclosures about the company’s involvement with VIEs, which are generally consistent with those disclosures required by FSP FAS
140-4 and FIN 46(R)-8 discussed above. In February 2010, the FASB issued a deferral of the effective date of FASB Statement No.
167 for a reporting entity’s interests in certain investment funds which have attributes of investment companies, for which the reporting
entity does not have an obligation to fund losses, and which are not structured as securitization entities. Accordingly, all of the
company’s managed funds with the exception of certain collateralized loan and debt obligation products (CLOs) qualify for the deferral.
FASB Statement No. 167, which is effective January 1, 2010, will have a significant impact on the presentation of the company’s
financial statements, as its provisions will require the company to consolidate certain CLOs with approximately $6 billion in AUM at
December 31, 2009, that are not currently consolidated. The company’s Consolidated Statement of Income will reflect the elimination
of management and performance fees earned from these CLOs. The Consolidated Balance Sheet will reflect the collateral assets held
and non-recourse debt issued by these CLOs, despite the fact that the assets cannot be used by the company, nor is the company
obligated for the debt. In addition, the company’s Consolidated Cash Flow Statement will reflect the cash flows of these CLOs.

In January 2010, the FASB issued Accounting Standards Update 2010-06, “Improving Disclosures about Fair Value Measurements”
(ASU 2010-06). ASU 2010-06 amends Topic 820 to require a number of additional disclosures regarding fair value measurements.
Specifically, ASU 2010-06 requires entities to disclose: (1) the amount of significant transfers between Level 1 and Level 2 of the fair
value hierarchy and the reasons for these transfers; (2) the reasons for any transfers in or out of Level 3; and (3) information in the
reconciliation of recurring Level 3 measurements about purchases, sales, issuances and settlements on a gross basis. Except for the
requirement to disclose information about purchases, sales, issuances, and settlements in the reconciliation of recurring Level 3
measurements on a gross basis, all the amendments to Topic 820 made by ASU 2010-06 are effective for interim and annual reporting
periods beginning after December 15, 2009. As such, these new disclosures will be required in the company’s Form 10-Q for the three
months ended March 31, 2010.
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2. FAIR VALUE OF ASSETS AND LIABILITIES

The carrying value and fair value of financial instruments is presented in the below summary table:

December 31, 2009 December 31, 2008
Footnote Carrying Carrying

$ in millions Reference Value Fair Value Value Fair Value
Cash and cash equivalents .........c.ccccccceevrvnnene. 2 762.0 762.0 585.2 585.2
Available for sale investments..........c.ccoeenn. 2,3 115.2 115.2 103.9 103.9
Assets held for policyholders..........cccccoveennn. 4 1,283.0 1,283.0 840.2 840.2
Trading iNVeStMENtS.......cccveveverievere e 2,3 84.6 84.6 36.2 36.2
SUPPOIt agreements .........ocevcvevereererenenreneens 16,20 (2.5) (2.5) (5.5) (5.5)
Policyholder payables ..........cccccoviviciriinnenn. 4 (1,283.0) (1,283.0) (840.2) (840.2)
Current maturities of total debt .................... 9 — — (297.2) (277.3)
Long-term debt ..o 9 (745.7) (765.5) (862.0) (711.2)

213.6 193.8 (439.4) (268.7)

A three-level valuation hierarchy exists for disclosure of fair value measurements based upon the transparency of inputs to the
valuation of an asset or liability as of the measurement date. The three levels are defined as follows:

o Level 1 - inputs to the valuation methodology are quoted prices (unadjusted) for identical assets or liabilities in active
markets.

o Level 2 —inputs to the valuation methodology include quoted prices for similar assets and liabilities in active markets, and
inputs that are observable for the asset or liability, either directly or indirectly, for substantially the full term of the
financial instrument.

o Level 3-inputs to the valuation methodology are unobservable and significant to the fair value measurement.

An asset or liability’s categorization within the valuation hierarchy is based upon the lowest level of input that is significant to the
fair value measurement.

There are three types of valuation approaches: a market approach, which uses observable prices and other relevant information that
is generated by market transactions involving identical or comparable assets or liabilities; an income approach, which uses valuation
techniques to convert future amounts to a single, discounted present value amount; and a cost approach, which is based on the amount
that currently would be required to replace the service capacity of an asset.

The following is a description of the valuation methodologies used for assets and liabilities measured at fair value, as well as the
general classification of such assets and liabilities pursuant to the valuation hierarchy.

Cash equivalents

Cash equivalents include cash investments in money market funds and time deposits. Cash and cash equivalents invested in
affiliated money market funds totaled $465.1 million at December 31, 2009 (December 31, 2008: $209.4 million). Cash investments
in money market funds are valued under the market approach through the use of quoted market prices in an active market, which is the
net asset value of the underlying funds, and are classified within level 1 of the valuation hierarchy. Cash investments in time deposits
of $90.5 million at December 31, 2009 (December 31, 2008: $156.4 million) are very short-term in nature and are accordingly valued
at cost plus accrued interest, which approximates fair value, and are classified within level 2 of the valuation hierarchy.

Available-for-sale investments

Available-for-sale investments include amounts seeded into affiliated investment products, foreign time deposits and investments in
affiliated collateralized loan obligations (CLOs). Seed money is valued under the market approach through the use of quoted market
prices available in an active market and is classified within level 1 of the valuation hierarchy. Seed money investments are
investments held in Invesco managed funds with the purpose of providing capital to the funds during their development periods. These
investments are recorded at fair value using quoted market prices in active markets; there is no modeling or additional information
needed to arrive at the fair values of these investments. Foreign time deposits are valued under the income approach based on
observable interest rates and are classified within level 2 of the valuation hierarchy. CLOs are valued using an income approach
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through the use of certain observable and unobservable inputs. Due to current liquidity constraints within the market for CLO products
that require the use of unobservable inputs, these investments are classified as level 3 within the valuation hierarchy. An increase or
decrease in the discount rate of 1.0% would change the discounted cash flows of the CLOs by $0.6 million (2008: $0.5 million).

Trading investments

Trading investments primarily include the investments of the deferred compensation plans that are offered to certain Invesco
employees. These investments are primarily invested in affiliated funds that are held to economically hedge current and non-current
deferred compensation liabilities. Trading securities are valued under the market approach through the use of quoted prices in an
active market and are classified within level 1 of the valuation hierarchy.

Assets held for policyholders

Assets held for policyholders represent investments held by one of the company’s subsidiaries, which is an insurance entity that
was established to facilitate retirement savings plans in the U.K. The assets held for policyholders are accounted for at fair value
pursuant to ASC Topic 944, “Financial Services - Insurance,” and are comprised primarily of affiliated unitized funds. The assets are
measured at fair value under the market approach based on the quoted prices of the underlying funds in an active market and are
classified within level 1 of the valuation hierarchy. The policyholder liabilities are indexed to the value of the assets held for
policyholders.

The following table presents, for each of the hierarchy levels described above, the carrying value of the company’s assets, including
major security type for equity and debt securities, which are measured at fair value on the face of the statement of financial position as
of December 31, 2009.

As of December 31, 2009
Quoted Prices in

Active Markets for Significant Other Significant
Fair Value Identical Assets Observable Inputs Unobservable Inputs
$ in millions Measurements (Level 1) (Level 2) (Level 3)
Current assets:
Cash equivalents:
Money market funds.........c.cccoereienenan 498.6 498.6 — —
Time deposits .....cccovvevirereiirierieiens 90.5 — 90.5 —
Investments:*
Available-for-sale:
Seed MONEY......cccviveieieciece e 74.8 74.8 — —
Foreign time deposits............ccccvevvanee. 22,5 — 22,5 —
Trading investments:
Investments related to deferred
compensation plans...........cc.ceevevene. 84.6 84.6 — —
Assets held for policyholders................. 1,283.0 1,283.0 — —
Total current assets ........ccevvvveverevreeevveennne. 2,054.0 1,941.0 113.0 —
Non-current assets:
Investments — available-for-sale:
Collateralized loan obligations............... 17.9 — — 17.9
Total assets at fair value..............cccveeevenee. 2,071.9 1,941.0 113.0 17.9

*  Other current investments of $0.5 million are excluded from this table. Other non-current equity method and other investments of
$134.7 million and $4.8 million are also excluded from this table. These investments are not measured at fair value, in accordance
with applicable accounting standards.
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The following table presents, for each of the hierarchy levels described above, the carrying value of the company’s assets that are
measured at fair value as of December 31, 2008:

As of December 31, 2008
Quoted Prices in

Active Markets for Significant Other Significant
Fair Value Identical Assets Observable Inputs Unobservable Inputs
$ in millions Measurements (Level 1) (Level 2) (Level 3)
Current assets
Cash equivalents.........c.cccoveveiieiininiinennns 365.8 209.4 156.4 —
Investments*:
Available-for-sale ..........cccoeveveiiennnn, 86.4 69.1 17.3 —
Trading investments.........cccccovevvivrennne 36.2 36.2 — —
Assets held for policyholders.................. 840.2 840.2 — —
Total current assets ........ccevvvvevereireeciveesnnen, 1,328.6 1,154.9 173.7 —
Non-current assets:
Investments — available-for-sale*............ 175 — — 175
Total assets at fair value..............ccoveeeveennen. 1,346.1 1,154.9 173.7 175

*  Other current investments of $1.0 million are excluded from this table. Other non-current equity and other investments of $103.8
million are also excluded from this table. These investments are not measured at fair value, in accordance with applicable
accounting standards.

The following table shows a reconciliation of the beginning and ending fair value measurements for level 3 assets, which are
comprised solely of CLOs, using significant unobservable inputs:

Year Ended Year Ended
$ in millions December 31, 2009 December 31, 2008
Beginning balance...........ccooiiiiiii 17.5 39.0
Net unrealized gains and losses included in accumulated other
comprehensive iINCOME/(10SS)™ ......c.ovveviiriiiirieree s 6.4 2.8
PUrChases and ISSUANCES.........ccuieieirieieiirieeete ettt — 15
Other-than-temporary impairment included in other gains and losses, net... (5.2) (22.7)
Return of Capital..........cccooiiiiiieccce e (0.8) (3.1)
ENdING DAIANCE ....ocvveeeiie e 17.9 17.5

*  Of these net unrealized gains and losses included in accumulated other comprehensive income/(loss), $6.4 million for the year
ended December 31, 2009, is attributed to the change in unrealized gains and losses related to assets still held at December 31,
20009.

3. INVESTMENTS

Current Investments

$ in millions 2009 2008
Available-for-sale investments:
ST 110011 74.8 69.1
FOrEIGN TIME UEPOSIES ...ttt b bbbt b bt b e btk e bt b e bbb e st et st e st et nb st 22,5 17.3
Trading investments:
Investments related to deferred COMPENSALION PIANS ........cviiiiiiiiiii e e 84.6 35.5
L 11 SOOI — 0.7
(@] 1 OO SO URTURUPTPPTN 0.5 1.0
TOLAl CUITENE INVESIMENES. ... evitiitiiieete ettt sttt b et sb e s e et sb e s e et e se e s e et et e b e ebe e ebeebe e ebeabeneeteabeneereas 1824 1236
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Non-current Investments

$ in millions 2009 2008
Available-for-sale investments:
Collateralized 10an 0BIGAtIONS (CLOS) ......cutiiiitirieiitiieeeste ettt bbb bbbt bt bbb 179 175
L 1 T PP SSRS — 8.5
EQUILY METNOT INVESIMENTS ......oiviiiiiitie ettt bbbt bbbttt bt 1347  95.3
L0111 ST ST ST ST TSP T PSP PO UR PR PUP PO 4.8 —
TOtal NON-CUITENE INVESTMENTS ..ottt bbbt b e bbbt b e bbbt b e n et et r et nr s 1574 1213

The portion of trading gains and losses for the year ended December 31, 2009, that relates to trading securities still held at
December 31, 2009, was $18.6 million (December 31, 2008: $18.7 million). Realized gains and losses recognized in the income
statement during the year from investments classified as available-for-sale are as follows:

2009 2008 2007
Proceeds Gross Gross Proceeds Gross Gross Proceeds Gross Gross
from Realized Realized from Realized Realized from Realized Realized
$ in millions Sales Gains Losses Sales Gains Losses Sales Gains Losses
Current available-for-sale
INVESIMENIS.......ovvooeeeeeereeeceeees 475 45  (16) 73.9 1.6 (1.7 1028 20.6 —
Non-current available-for-sale
INVESTMENTS.....ccocvviiieecrec e, 2.2 14 — 10.6 7.4 — 9.0 2.6 (5.4)

Upon the sale of available-for-sale securities, net realized gains of $4.3 million, $7.3 million and $17.8 million were transferred
from accumulated other comprehensive income into the Consolidated Statements of Income during 2009, 2008, and 2007,
respectively. The specific identification method is used to determine the realized gain or loss on securities sold or otherwise disposed.

Gross unrealized holding gains and losses recognized in other accumulated comprehensive income from available-for-sale
investments are presented in the table below:

2009 2008
Gross Gross Gross Gross
Unrealized  Unrealized Unrealized  Unrealized
Holding Holding Fair Holding Holding Fair
$ in millions Cost Gains Losses Value Cost Gains Losses Value
Current:

SEEU MONEY ...t 4.7 5.9 (5.8) 74.8 78.9 3.7 (13.5) 69.1

Foreign time deposits .......cccccevvevveveveieiiennens 225 — — 22,5 17.3 — — 17.3

101311 PO — — — — 1.0 — — 1.0

Current available-for-sale investments ............. 97.2 5.9 (5.8) 97.3 97.2 3.7 (13.5) 87.4
Non-current:

CLOS ittt 12.6 53 — 17.9 17.1 0.4 — 175

(@1 0 S — — — — 6.8 1.7 — 8.5

Non-current available-for-sale investments: ..... 12.6 5.3 — 17.9 23.9 2.1 — 26.0

109.8 11.2 (5.8) 115.2 121.1 5.8 (13.5) 113.4

Available-for-sale debt securities as of December 31, 2009, by maturity, are set out below:

Available-for-Sale
$ in millions (Fair Value)
LESS ThAN 0N YA ......etiei ettt bttt bbbt bt et e b sb et sbe bt e e nnas 225
ONE L0 FIVE YBAIS ...ttt bbb bbbt bt et e et e s e e e e b e bt sb et e bt eb e e e e e e —

FIVE 10 T8I YRAIS ...ttt ettt b bbbttt e e et sbe b e b e e ne e e e e e b e 6.2
Greater than TEN YEAIS ........cii ettt be e e e e et e see s bestesaeeree e enee s 11.7
Total aVailable-fOr-Sale ........c.coiviiieice e 40.4
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The following table provides the breakdown of available-for-sale investments with unrealized losses at December 31, 2009:

Less Than 12 Months 12 Months or Greater Total
Gross Gross Gross
Unrealized Unrealized Unrealized
$ in millions Fair Value Losses Fair Value Losses Fair Value Losses
Seed money (44 funds) .....ccccceevevvevverernenn, 5.7 (0.3) 25.1 (5.5) 30.8 (5.8)

The following table provides the breakdown of available-for-sale investments with unrealized losses at December 31, 2008:

Less Than 12 Months 12 Months or Greater Total
Gross Gross Gross
Unrealized Unrealized Unrealized
$ in millions Fair Value Losses Fair Value Losses Fair Value Losses
SEEd MONEY .....eivvieeeer e 47.1 (12.8) 8.7 (0.7) 55.8 (13.5)

As of December 31, 2009, the company reviewed the cash flow estimates of its CLOs, which are based on the underlying pools of
securities and take into account the overall credit quality of the issuers, the forecasted default rates of the securities, and the
company’s past experience in managing similar securities. These estimates of future cash flows, taking into account both timing and
amounts and discounted using appropriate discount rates, indicated a sustained decline in valuation, resulting in credit-related other-
than-temporary impairment charges recorded in other gains and losses, net, on the Consolidated Statement of Income during the year
ended December 31, 2009, of $5.2 million (December 31, 2008: $22.7 million). These securities may recover their value over time;
the company does not intend to sell its CLO investments before maturity.

As discussed in Note 1, “Accounting Policies,” the company adopted FSP FAS 115-2, now encompassed in ASC Topic 320, on
April 1, 2009. Upon adoption, the company recorded a cumulative effect adjustment of $1.5 million to the April 1, 2009, opening
balance of retained earnings with a corresponding adjustment to accumulated other comprehensive income, representing the non-credit
component of previously-recognized other-than-temporary impairment. In addition, during the year ended December 31, 2009, $0.3
million was recorded as a charge to other comprehensive income from other-than-temporary impairment related to non-credit related
factors, primarily the change in discount rates during the period, representing the total other-than-temporary impairment recognized in
accumulated other comprehensive income. A rollforward of the cumulative credit-related other-than-temporary impairment charges
recognized in earnings for which some portion of the impairment was recorded in other comprehensive income is as follows:

Nine months ended
In millions December 31, 2009

BeginNiNg DAIANCE. .......c.eiicieecc e e et 17.1
Additional credit losses recognized during the period related to securities for which:
No OTTI has been previously reCOgNIZEd.........covvvieiiiieie s —
OTTI has been previously reCOgNIZEd........ccviveieieieiese e 1.7
g Lo T gTo oL ool SR 18.8

The company recorded other-than-temporary impairment charges on seed money investments of $3.0 million in 2009 (2008: $8.5
million). The gross unrealized losses of seed money investments were primarily caused by declines in the market value of the
underlying funds and foreign exchange movements. After conducting a review of the financial condition and near-term prospects of
the underlying securities in the seeded funds as well as the severity and duration of the impairment, the company does not consider
any material portion of its gross unrealized losses on these securities to be other-than-temporarily impaired. The securities are
expected to recover their value over time and the company has the intent and ability to hold the securities until this recovery occurs.

The company owns 100% of the voting control of its subsidiary entities, directly or indirectly, with the exception of the following
entities, which are consolidated with resulting noncontrolling interests:

Country of
Name of Company Incorporation % Voting Interest Owned
India Asset Recovery Management Limited.........cccoovvvvvrieeierieiese e India 80.1%
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Following are the company’s investments in joint ventures and affiliates, which are accounted for using the equity method and are
recorded as long-term investments on the Consolidated Balance Sheets:

Country of
Name of Company Incorporation % Voting Interest Owned
Invesco Great Wall Fund Management Company Limited............ccccoovvivieiniiniincveicne e China 49.0%
Huaneng Invesco WLR Investment Consulting Company Limited............ccccevevevevcieiennnnn. China 50.0%
POCZEYIION — ARKA ..ottt ettt ae et e e et et e e renaenne s Poland 29.3%

Equity method investments also include the company’s investments in various of its sponsored private equity, real estate and other
investment entities. The company’s investment is generally less than 5% of the capital of these entities. These entities include variable
interest entities for which the company has determined that it is not the primary beneficiary and other investment products structured
as partnerships for which the company is the general partner and the other limited partners possess either substantive kick-out,
liquidation or participation rights. See Note 16, “Consolidated Investment Products,” for additional information. Equity in earnings of
unconsolidated affiliates for the year ended December 31, 2009, was $27.0 million (2008: $46.8 million; 2007: $48.1 million).

4. ASSETS HELD FOR POLICYHOLDERS AND POLICYHOLDER PAYABLES

One of the company’s subsidiaries, Invesco Perpetual Life Limited, is an insurance company which was established to facilitate
retirement savings plans in the U.K. The entity holds assets on its balance sheet that are legally segregated and are generally not
subject to claims that arise from any other Invesco business and which are managed for its clients with an offsetting liability. Both the
asset and the liability are reported at fair value. At December 31, 2009, the assets held for policyholders and the linked policyholder
payables were $1,283.0 million (2008: $840.2 million). Changes in the fair values of these assets and liabilities are recorded in the
income statement, where they offset, because the value of the policyholder payables is linked to the value of the assets held for
policyholders.
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5. PROPERTY AND EQUIPMENT

Changes in property and equipment balances are as follows:

Technology and Other Land and Leasehold
$ in millions Equipment Software Buildings* Improvements Total
Cost:
January 1, 2009 .......cccovviriiineiiiiieiens 281.8 191.9 65.0 132.6 671.3
Foreign exchange.......ccooveeveveveneinnnnns 7.9 4.9 6.6 5.0 24.4
Additions.......coeovveiiiiee s 15.1 30.8 0.9 6.2 53.0
Transfers ... (7.8) 6.8 — 1.0 —
Disposals........coviriiiiniicieesee (7.0) (0.2) — (2.4) (9.6)
December 31, 2009........ccccoeeireniennn 290.0 234.2 72.5 142.4 739.1
Accumulated depreciation:
January 1, 2009 ......cccccceveieienieieniennen, (233.2) (146.3) (5.9) (80.6) (466.0)
Foreign exchange.........ccooovveieeieinnnnne (7.7) (4.0) 0.7) (4.3) (16.7)
Depreciation eXpense........ccceveeverereens (11.6) (15.0) (0.9) (17.5) (45.0)
DiSpOSalS......cccevveviieiieieese e 7.0 — — 2.3 9.3
December 31, 2009 .........cccovvvviveiennnne (245.5) (165.3) (7.5) (100.1) (518.4)
Net book value:
December 31, 2009 .........ccovveviveiennnne 445 68.9 65.0 42.3 220.7
Cost:
January 1, 2008.........cccverieineiiiiinnnns 340.5 237.9 84.1 124.9 787.4
Foreign exchange........cccoevevevveieiennens (13.4) (14.8) (20.4) (7.8) (56.4)
AddItionS.......coveiiiiriie e 28.5 25.9 1.3 28.6 84.3
DiSpPOSalS......coververiiriisrieeeeeee s (73.8) (57.1) — (13.1) (144.0)
December 31, 2008 .........cccccevereeinnnnne 281.8 191.9 65.0 132.6 671.3
Accumulated depreciation:
January 1, 2008........ccccoveivieneenieinen, (307.2) (203.3) (6.7) (90.2) (607.4)
Foreign exchange.......ccocvevevveveeneiennnns 11.6 12.7 2.0 6.5 32.8
Depreciation eXpense.........ccoceevverenen. (9.2) (12.8) (1.2) (9.4) (32.6)
Disposals........cocviriiiineinieeee 71.6 57.1 — 125 141.2
December 31, 2008 .........cccocevreniennn. (233.2) (146.3) (5.9) (80.6) (466.0)
Net book value:
December 31, 2008 .........cccoocevreniennn 48.6 45.6 59.1 52.0 205.3

* Included within land and buildings are $33.7 million at December 31, 2009 (2008: $30.6 million), in non-depreciable land

assets.
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6. INTANGIBLE ASSETS

Intangible assets are predominantly investment management contracts acquired through acquisitions. Amortization of
management contracts is included within general and administrative expenses in the Consolidated Statements of In

investment
come. The

weighted average amortization period of intangible assets is nine years. The company performed its annual impairment review of
indefinite-lived intangible assets as of October 1, 2009. As a result of that analysis, the company determined that no impairment

existed.

$ in millions 2009
Cost:

JANUAIY Lttt h e bt e b e e bt e R e oo Rt e eh £ e k£ oAb £ oAb e eh £ e eE £ e AR e e eEe e Rt AR e Re e e Re e eRe e bt e be e benhrenheenreas 207.8
Lo =T o =D (o AT T PSSR US 0.2
LU TRy (ot (UL o] SRS —
(011 1= g oo [ 1T ] LSOO 8.8
D =Tots] o] o T=T e RO TSRS USRI 216.8
Accumulated amortization:

N L1 Y20 OSSR (65.0)
Lo =T o =D (ed T T OSSR (0.1)
AMOITIZALION EXPEINSE ...ttt et b etk b ekt b ekt b e st e bt s b e bt e bt e e e b e e bt e b e b £ e b e ekt e bt e b e e ekt eb et et e ebene et e ebennere s (12.6)
[ T=Totc] 0] o T=T gl USSR (77.7)
Net book value:

[ Tot=] g ] o T=T e OSSPSR 139.1

Management contracts include $110.5 million of amounts primarily related to exchange-traded fund contracts acquired

2008

205.9
(0.1)
2.0

207.8

(51.7)

(13.3)
(65.0)

142.8

during the

2006 acquisition of PowerShares Capital Management LLC. These management contracts have indefinite lives and therefore are not

subject to amortization.

Estimated amortization expense for each of the five succeeding fiscal years based upon the company’s intangibl
December 31, 2009, is as follows:

Years Ended December 31,

$ in millions

e assets at

2000 ettt bt b e £t b £ Rt eRe £ e Rt b e e eEe R e £ eE e eEe e eE e AR e e R e eRe R £ e R e e Re R e Rt eRe R eEeeRe e eEeebe e eEeebe e eEeebe st eEe et neere s 12.0
140 OO PRPTORPRRPN 8.0
2002 e b e et b £k e b £kt eh e ekt AR e £ ekt e R e £ eR e eE et e Rt Ee R £ e Rt AR AR ekt eRe R e Rt e Re R eE e ebe e e b e e b e et e e be e e b e abeneere s 4.3
2003 b oL et b e £ R e R £ Rt b e £ ekt AR e £ eE e AR e £ eE e AR oA e e R e AR R £ e Rt eRe AR e Rt AR e e bt ehe R eEeeb et e b e e bt ebeebe e eEeabeneere s 3.6
2004 ..o b e et L et et e Le et e bt e R e Yot ete L et R e ebe e eReebe st eReeRe st e ReeRe b et e eRe b eEeebeteEeebe st eteebe st et e ebeneetearentereas 0.6
7. GOODWILL

The table below details changes in the goodwill balance:

Gross Book  Accumulated Net Book
$ in millions Value Impairment Value
JANUANY 1, 2008 ......cceecieieiee et et r et a e r e renre et e e et s 6,864.6 (16.6) 6,848.0
BUSINESS aCQUISITIONS — BAM-OULS .....vvivveeieiiiesiesie ettt seesre e e eneas 43.8 — 43.8
(@] (=T g Yo T U 14 1T £ 1.3 — 1.3
FOrBIGN EXCNANGE .....c. ittt bbbttt b et b et bt (926.3) — (926.3)
DEeCEMDBEE 31, 2008 .......cveitiiieiieeeseeie ettt sttt r e e e b et et s b e reereere e e enaenrens 5,983.4 (16.6) 5,966.8
JANUANY 1, 2009 ... .cciceeieiee ettt ettt a et renre et e e enre s 5,983.4 (16.6) 5,966.8
BUSINESS aCQUISITIONS — BAIM=-0ULS .......cciiiiiiiiiieieiesiee ettt 34.2 — 34.2
OLNEr AAJUSTMENTS ..ottt b bbbttt b ettt sbe et ebe e b e — — —
FOrEIgN EXCNANGE .....c.eieee ettt ettt se et bt b et e et e e e e e e e 466.6 — 466.6
DeCembEr 31, 2009 .......o ittt et e r et re e enaennen 6,484.2 (16.6) 6,467.6
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The company’s annual goodwill impairment review is performed as of October 1 of each year. Separately, if needed, interim
impairment tests are performed if there are indicators that an impairment may have occurred. The impairment tests involve a
comparison of the fair value of the reporting unit with its carrying value. If a test concludes that the fair value is below the carrying
value, a process of separately valuing each class of asset and liability is followed to determine the impairment adjustment.

Both the 2009 and 2008 annual reviews determined that no impairment existed at the review dates. Separately, due to deteriorating
market conditions, interim impairment tests were performed at October 31, 2008, and March 31, 2009. These interim tests also
concluded that no impairment had occurred. As each test concluded that the fair value was above the carrying value, there was no need
to progress to the process of separately valuing each class of asset and liability. Following the March 31, 2009 interim test, the general
market conditions improved and the company did not identify the need for further interim tests during 2009, as no indicators of

impairment existed.

8. OTHER CURRENT LIABILITIES

$ in millions 2009 2008
ACCruals and Other THADITLIES .........coviiiiieice e et et e et e et e et e st e e s beesbeesreereennas 115.2 134.0
Compensation AN DENETIES ..........ciii bbbt nbe e 45.1 59.1
Accrued bonus and deferred COMPENSALION ........coiiiiiiiii ettt sb e sb e 239.2 275.0
AACCOUNES PAYADIE ...ttt ettt e e bttt b e e b e Rt e R b e e e e e b e e b e e b e e b e e Rt e Rt e ee e b e e besbeebeeneanbeneeebenbeaneas 148.1 150.2
(@] 1T SO O OO OO SUO TR UTRR TR 17.1 21.5
Other CUITENT HADIIITIES .. .ecvvi e et e e st e et e et e et e st e e s te e s beeseeebesanesaeesaeenreenns 564.7 639.8
9. DEBT
December 31, 2009 December 31, 2008

Carrying Carrying
$ in millions Value Fair Value Value Fair Value
Unsecured Senior Notes*:
4.5% — due December 15, 2009 .........cccceeeiieeieieeee e — — 297.2 277.3
5.625% — due APril 17, 2012 ......covvviiiiieiieieeseese e 215.1 227.0 300.0 231.0
5.375% — due February 27, 2013 ........cccceoveieeieeieiese e 3335 343.4 350.0 299.5
5.375% — due December 15, 2014 ........cccoeieieiecieceeeseee e 197.1 195.1 200.0 168.7
Floating rate credit facility terminated on June 9, 2009........c..cccocevevererenennnn, — — 12.0 12.0
Floating rate credit facility expiring June 9, 2012 .........cccocvvvvvriveeereerereseenn, — — — —
TOtAl AEDL...c.eece s 745.7 765.5 1,159.2 988.5
Less: current maturities of total debt...........ccccvvviviieiccc — — 297.2 277.3
LONG-LEIM AEDT ... s 745.7 765.5 862.0 711.2
*

other restrictive covenants in the indentures.

Analysis of Borrowings by Maturity:

$ in millions

89

The company’s Senior Note indentures contain certain restrictions on mergers or consolidations. Beyond these items, there are no

December 31, 2009

2151
333.5
197.1

745.7




On June 2, 2009, the company commenced a tender offer for the maximum aggregate principal amount of the outstanding 5.625%
senior notes due 2012, the 5.375% senior notes due 2013, and the 5.375% senior notes due 2014 (collectively, the “Notes”) that it
could purchase for $100.0 million at a purchase price per $1,000 principal amount determined in accordance with the procedures of a
modified “Dutch Auction” (tender offer). The tender offer expired at midnight on June 29, 2009, and on June 30, 2009, $104.3 million
of the Notes had been retired, generating a gross gain of $4.3 million upon the retirement of debt at a discount ($3.3 million net of
related expenses and the write-off of remaining unamortized debt discount costs), which was recorded in other gains and losses, net, in
the Consolidated Statement of Income in the year ended December 31, 2009.

The fair market value of the company’s total debt was determined by market quotes provided by Bloomberg. In the absence of an
active market, the company relies upon the average price quoted by brokers for determining the fair market value of the debt. The
level of trading, both in number of trades and amount of Notes traded, has increased to a level that the company believes market
quotes to be a reasonable representation of the current fair market value of the Notes.

On June 9, 2009, the company completed a new three-year $500.0 million revolving bank credit facility. The new credit facility
replaced the $900.0 million credit facility that was scheduled to expire on March 31, 2010, but was terminated concurrent with the
entry into the new credit facility. No early termination fees were incurred, and at the time of the termination, there were no loans
outstanding under the prior credit facility.

Amounts borrowed under the new credit facility are repayable at maturity on June 9, 2012, provided that such maturity date will
automatically be accelerated to March 16, 2012, if 90% or more of the $300.0 million face amount of the company’s 5.625% senior
notes due 2012, are not repaid, repurchased or defeased prior to March 16, 2012. Subject to certain conditions, the company has the
right to increase the aggregate borrowings under the new credit facility up to $750.0 million.

At December 31, 2009, there was no outstanding balance on the new credit facility expiring June 9, 2012. Borrowings under the
new credit facility will bear interest at (i) LIBOR for specified interest periods or (ii) a floating base rate (based upon the highest of (a)
the Bank of America prime rate, (b) the Federal Funds rate plus 0.50% and (c) LIBOR for an interest period of one month plus
1.00%), plus, in either case, an applicable margin determined with reference to the company’s credit ratings and specified credit
default spreads. Based on credit ratings as of December 31, 2009, of the company and such credit default spreads, the applicable
margin for LIBOR-based loans was 1.50% and for base rate loans was 0.50%. In addition, the company is required to pay the lenders
a facility fee on the aggregate commitments of the lenders (whether or not used) at a rate per annum which is based on the company’s
credit ratings. Based on credit ratings as of December 31, 2009, the annual facility fee was equal to 0.50%.

The credit agreement governing the new credit facility contains customary restrictive covenants on the company and its
subsidiaries. Restrictive covenants in the credit agreement include, but are not limited to: prohibitions on creating, incurring or
assuming any liens; making or holding external loans; entering into certain restrictive merger arrangements; selling, leasing,
transferring or otherwise disposing of assets; making certain investments; making a material change in the nature of the business;
making material amendments to organic documents; making a significant accounting policy change in certain situations; making or
entering into restrictive agreements; becoming a general partner to certain investments; entering into transactions with affiliates;
incurring certain indebtedness through the non-guarantor subsidiaries; and making certain restricted payments (with respect to equity
and debt holders). Many of these restrictions are subject to certain minimum thresholds and exceptions. Financial covenants under the
credit agreement include: (i) the quarterly maintenance of a debt/EBITDA ratio, as defined in the credit agreement, of not greater than
3.25:1.00 through December 31, 2010, and not greater than 3.00:1.00 thereafter, (ii) a coverage ratio (EBITDA, as defined in the
credit agreement/interest payable for the four consecutive fiscal quarters ended before the date of determination) of not less than
4.00:1.00, and (iii) maintenance on a monthly basis of consolidated long-term assets under management (as defined in the credit
agreement) of not less than $194.8 billion, which amount is subject to a one-time reset by the company under certain conditions.

The credit agreement governing the new credit facility also contains customary provisions regarding events of default which could
result in an acceleration or increase in amounts due, including (subject to certain materiality thresholds and grace periods) payment
default, failure to comply with covenants, material inaccuracy of representation or warranty, bankruptcy or insolvency proceedings,
change of control, certain judgments, ERISA matters, cross-default to other debt agreements, governmental action prohibiting or
restricting the company or its subsidiaries in a manner that has a material adverse effect and failure of certain guaranty obligations.

The lenders (and their respective affiliates) may have provided, and may in the future provide, investment banking, cash
management, underwriting, lending, commercial banking, leasing, foreign exchange, trust or other advisory services to the company
and its subsidiaries and affiliates. These parties may have received, and may in the future receive, customary compensation for these
services.
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On December 15, 2009, the company repaid $294.2 million of 4.5% senior notes.

The company maintains approximately $44.4 million in letters of credit from a variety of banks. The letters of credit are generally
one-year automatically-renewable facilities and are maintained for various reasons. Approximately $21.1 million of the letters of
credit support office lease obligations.

10. SHARE CAPITAL

Movements in shares issued and outstanding are represented in the table below:

Common Ordinary Exchangeable

Shares Shares Shares
In millions
Shares issued - JANUANY 1, 2007 ......couoiiiiiiieiieeee ettt be bbbt e neeneeseeneas — 831.9 19.8
N (o TR 0] ] oL o] USSR — 15.0 —
BUSINESS COMBINGLIONS........viviitiiieiete sttt ettt sttt bbbt sttt b — 0.6 —
Conversion of exchangeable shares into ordinary Shares...........c.ccocvvieeieienci s — 19.8 (19.8)
Cancellation of ordinary shares held in treasury Shares..........ccccooeveveiivinviesie e — (19.4) —
Cancellation of ordinary shares and issuance of COmmMON Shares ...........cccocvvivvvvivviesneiecrecre e, 847.9 (847.9) —
One-for-two share capital cCONSOIAALION ..........cccrviiiiie i (423.9) — —
Shares issued - DECEMBEr 4, 2007 .......ccveiirieirie ettt re e te e sra e e sba e e sreeeebae e sbeeenreas 424.0 — —
EXEICISE OF OPLIONS. ....eeiiitiitiieie et bttt 0.7 — —
Shares issued - DeCemMBEr 31, 2007 ......ceeiivieicrieicrie ettt reas 4247 — —
EXEICISE OF OPLIONS. ...ttt bbb ettt 1.9 — —
Shares issued - DecembBer 31, 2008 ..........ocvviciiiiie ettt nreas 426.6 — —
ISSUANCE OF NEW SNAIES. .. .cuierieieie ettt ettt st et e s e et e besaesreaneereenes 32.9 — —
Shares issued - DecemMbDEr 31, 2009 ........ccuiirieiiierieiierieese ettt seereas 459.5 — —
Less: Treasury shares for which dividend and voting rights do not apply ..o (28.1) — —
Shares outstanding - December 31, 2009 .........ccccieiiiiiiieiene e s 431.4 — —

Common Shares of Invesco Ltd.

On December 4, 2007, INVESCO PLC became a wholly-owned subsidiary of Invesco Ltd. and the shareholders of INVESCO PLC
received common shares of Invesco Ltd. in exchange for their ordinary shares of INVESCO PLC. The primary listing of shares of the
company moved from the London Stock Exchange to the New York Stock Exchange. This transaction was accounted for in a manner
similar to a pooling of interests. A share capital consolidation, also known as a reverse stock split, on a one-for-two basis was
immediately effected. Share amounts and prices have been retroactively restated to reflect the reverse stock split, where appropriate.

On May 26, 2009, the company issued 32.9 million shares in a public offering that produced gross proceeds of $460.5 million
($441.8 million net of related expenses).

Exchangeable Shares

The exchangeable shares issued by INVESCO Inc., a subsidiary of the company, were exchangeable into ordinary shares of
INVESCO PLC on a one-for-one basis at any time at the request of the holder. They had, as nearly as practicable, the economic
equivalence of the ordinary shares of INVESCO PLC, including the same voting and dividend rights as the ordinary shares. Prior to
the December 4, 2007, share capital reorganization, all of the company’s exchangeable shares were redeemed in accordance with their
terms, and each holder of INVESCO Inc. exchangeable shares received one INVESCO PLC ordinary share. Prior to their redemption,
the exchangeable shares were included as part of shareholders’ equity in the Consolidated Balance Sheet to present a complete view of
the company’s capital structure, as they were economically equivalent to ordinary shares.
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Treasury Shares

On April 23, 2008, the board of directors authorized a new share repurchase program of up to $1.5 billion with no stated expiration
date. During the year ended December 31, 2009, there were no purchases under this program (December 31, 2008: 5.5 million
common shares purchased under this program at a cost of $139.4 million and 6.1 million shares purchased under the prior share
repurchase plan at a cost of $154.5 million). Separately, an aggregate of 1.6 million shares were withheld on vesting events during the
year ended December 31, 2009, to meet employees’ tax obligations (December 31, 2008: 0.3 million). The value of these shares
withheld was $22.9 million (December 31, 2008: $4.6 million).

On June 13, 2007, the company’s board of directors authorized a share repurchase program of up to $500.0 million of the ordinary
shares of INVESCO PLC. The share repurchase authorization was fully utilized by March 2008. Through December 4, 2007,
19.4 million ordinary shares had been repurchased at a cost of $253.3 million, which was reflected as an increase in Treasury Shares
on the Consolidated Balance Sheet. On November 30, 2007, 19.4 million Treasury Shares were cancelled. Between December 4 and
31, 2007, 3.5 million common shares of Invesco Ltd. were purchased at a cost of $99.6 million, reflected as Treasury Shares on the
Consolidated Balance Sheet. Of the total share repurchase program amount authorized, $154.5 million remained as of December 31,
2007. The share purchases in December 2007 included 0.3 million common shares at a cost of $7.4 million from current executive
officers of the company that have not been included in arriving at the remaining authorized amount.

Treasury shares include shares held related to certain employee share-based payment programs. These shares include shares
previously held in the Invesco Employee Share Option Trust and the Invesco Global Stock Plan Trust. The Invesco Global Stock Plan
Trust was terminated in December 2008, and at December 31, 2009, the Invesco Employee Share Option Trust held no company
shares. The shares formerly held by both the Invesco Global Stock Plan Trust and the Invesco Employee Share Option Trust are now
held by the company, the transfers having no accounting implications for the company. These shares are accounted for under the
treasury stock method.

The trustees of the Employee Share Option Trust waived dividends amounting to $3.9 million in 2009 (2008: $5.0 million; 2007:
$3.6 million). As the Global Stock Plan Trust was terminated in December 2008, there were no waived dividends for this Trust in
2009 (2008: $4.5 million; 2007: $1.5 million).

Movements in Treasury Shares comprise:

Treasury
In millions Shares
JANUAIY L, 2007 ..ttt ettt be e bt e bt st e he e ehe e eb e oAbt e R bt eR e eE e e R e e Re e Ee R Ee R et eRe e eRe e ebe e beenbeenbenreenree s 66.0
ACUISITION OF OFAINANY SNAIES ...ttt bttt b e et sbe et sbe e 45.9
DIVIABNT SNAIES.......eeeite ittt bbbttt b e b e he e s e eb e bt e be e b e e b e e Re e b e e R e et e ebeeb e s b e ebeebe e e enbenbenbesbesneas 0.5
Distribution OF OFQINAIY SNAIES .........cuiiuiiiie ettt st b et sbe st e bt ebe e e e e et e e e nbeseen (3.1)
Cancellation of ordinary shares held iN TIEASUIY........cciiiiiii it bbb (19.4)
One-for-two share capital CONSOHAALION .........cc.ciiiiiiiie e e e e resrenrs (44.9)
DECEMDET 4, 2007 ....eeieete ettt ettt et s ettt b et e s e b et e bt b e e e Rt b e b e Rtk e Rt Rt R Rt R R bRttt n e r et s 45.0
ACQUISITION OF COMMON SNAES.........ueiiiicieicie ettt e e e e e e st e be st e s beeReetee e et e besbestaensesseseeseesreaneas 35
Distribution Of COMMON SNAES .........cviiiiiiii ittt s te e et e e e e saesbesbesaeeteeseeneeseeneeseesrens (2.9)
DECEMDET 3L, 2007 ...ttt ettt sttt ettt s bt b s bt st s bt R bt bRkt Rt R R ARt bRt R bRt bt n et enes 45.6
ACQUISITION OF COMMON SNAIES........cuiiiiieieice sttt e et e st e eesbesbeereese e e e e e tesaeateeneaneeneeseneenneas 12.6
Distribution Of COMMON SNAES .........cveiiiie it re et e e stestesneereeneeneeneeneenrenrens (4.4)
Common shares distributed t0 Meet OPLION EXEITISES ....vivvivireieiire st re st st e e eeseesrenes (3.1)
[ LCTor=] g oL R 0 R 50.7
ACQUISITION OF COMMON SNAIES.......c.eitiiiiiitee bbbttt b etk b ettt b et b e et sbe e b e abe e 1.6
Distribution OF COMMON SNAIES ........cviiiiieeiie bbbt bbbt b et (7.5)
Common shares distributed t0 Meet OPLION EXEITISES .......ccuiiviiriieirieieere bbb (4.6)
DECEMBDEE 31, 2009 ......eiuiietiiteieiiete ettt ettt bt b et s bt R R bR bR R R R AR bRt R b st bt n et enes 40.2

Total treasury shares at December 31, 2009, were 40.2 million, including 12.1 million unvested restricted share awards for which
dividend and voting rights apply. The market price of common shares at the end of 2009 was $23.49. The total market value of the
company’s 40.2 million treasury shares was $944.3 million on December 31, 2009.
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11. ACCUMULATED OTHER COMPREHENSIVE INCOME/(LOSS)

The components of accumulated other comprehensive income/(loss) at December 31 were as follows:

$ in millions 2009 2008 2007

Net unrealized gains/(losses) on available-for-sale iINVESIMENTS.........c.cccviiiniiiinec e 54 (7.7) 1.6
Tax on unrealized gains/(losses) on available-for-sale iINVEStMENS ..o (1.6) 0.1 (2.2)
Cumulative foreign currency translation adjuStMENtS............coviriiiiini s 442.0 (46.3) 987.9
Tax on cumulative foreign currency translation adjustments ..........cccceiereii i 2.0 13 6.3
Employee benefit plan liability adjuStMENTS ...........ooiiiiiiiie e (74.5) (59.4) (59.1)
Tax on employee benefit plan liability adjuStMENTS. ..........ooiiiiiiiii e 20.3 16.2 17.6
Total accumulated other comprehensive INCOME/(10SS) .....c..civiiieiieeiieieriere e 393.6 (95.8) 952.1

Total other comprehensive income/(loss) details are presented below.

$ in millions 2009 2008 2007
Net income, including gains and losses attributable to noncontrolling interests.............c.ccoceveeene 209.3 421.0 886.5
Adoption 0f ASC TOPIC 320-10-65 .....c.eoiuiiiriiiieiiiieieee e bbb e b b (1.5) — —
Unrealized holding gains and losses on available-for-sale investments ...........ccccccoeveiiiciencnnn 10.6 (33.3) 1.0
Tax on unrealized holding gains and losses on available-for-sale investments ............ccccccccvenene. (2.8) 3.2 0.2
Reclassification adjustments for net gains and losses on available-for-sale investments included

LT L] AT 1o 11 PSSR 4.0 24.0 (17.8)
Tax on reclassification adjustments for gains (losses) on available-for-sale investments

(Lol [N o F=To AT =] o 4 PSSR 1.1 (0.9) 0.2
Foreign currency translation adjuStMENES ..........ccccvereriiieiieiine e e 488.3  (1,034.2) 351.1
Tax on foreign currency translation adjuStMENTS .........c.cvvveeeieerere s 0.7 (5.0) 1.7
Adjustments to employee benefit plan liability ... (15.1) (0.3) 7.7
Tax on adjustments to employee benefit plan liability...........cocoeiiiiiniinie 4.1 (1.4) (3.1)
Total other comprehensive iNCOME/(10SS) .......oiviiiiiiiiiice e 698.7 (626.9) 1,224.1

12. GEOGRAPHIC INFORMATION

The company operates under one business segment, investment management. Geographical information is presented below. There
are no revenues or long-lived assets attributed to the company’s country of domicile, Bermuda.

$ in millions U.S. U.K/Ireland  Canada Europe Asia Total
2009
OPEratinNg FEVENUES ...c.eeuveeereeseerieeteereeieieseeseestestesreeseeeeseesteseessessessens 1,131.6 1,037.9 353.1 42.8 61.9 2,627.3
INEEr-COMPANY ..ot 11.0 (103.7) (8.8) 43.4 58.1 —
1,142.6 934.2 344.3 86.2 120.0 2,627.3
LONG-HVE BSSELS ...ttt e 127.2 75.0 7.7 3.1 7.7 220.7
2008
OPEratiNg FEVENUES ......ovitereesterieeteeieeie e steste sttt sie e e e see st seesbeseesneas 1,427.8 1,231.7 516.6 58.9 72.6 3,307.6
INEEr-COMPANY ..ot 24.4 (143.4) (16.1) 59.5 75.6 —
1,452.2 1,088.3 500.5 118.4 148.2 3,307.6
LONG-HVE BSSELS ...ttt e 125.9 61.9 8.1 0.9 8.5 205.3
2007
OPEIatiNg FEVENUES .....covieereestesieetieieeie et sie st sbe e ene e e e seesbeseesbeseeeneas 1,529.0 14780 697.3 71.2 1034 3,878.9
INEEr-COMPANY ..ot 38.6 (156.9) (22.0) 75.0 65.3 —
1,567.6 13211 675.3 146.2 168.7 3,878.9
LONG-TIVEA SSELS ....c.viiieiieiiiieie ettt e 79.7 81.1 8.4 14 9.4 180.0

Operating revenues reflect the geographical regions from which services are provided.
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13. OTHER GAINS AND LOSSES, NET

$ in millions 2009 2008 2007
Other gains:
Gain 0N Sale OF INVESIMENTS ......oiuiiiiieee bbbt e 5.9 10.7 32.2
GaiN 0N SAIE OF DUSINESS......vieiiiiece e sbe e s be s be e sbeebeeabesraesraeas — — 16
Net fOreign EXChANGE GAINS.........coviiiiiii i b et 8.4 — —
Net gain generated upon debt tender OFFEr ..o 3.3 — —
TOLAl OTNEE GAINS ...ttt bbbttt ee e bbbt e bt eb e e et e sbesaeneas 17.6 10.7 33.8
Other losses:
Other-than-temporary impairment of available-for-sale iNVeStmMents...........ccccoovviinieiiciencieie (8.2) (31.2) (5.4
Losses incurred on fund lQUIdALIONS .........coooiiiiiie e — — (8.2)
Net FOreign EXChANGE [0SSES. .....vciviiiiiieiiiiece ettt st be s r et re et e beseesresre e — (13.0) (10.3)
(@] (LT =T T =To I (0TSSP (1.6) (6.4) —
LI 0 (T g 0T =T (9.8) (50.6) (23.9)
Other gains aNd [0SSES, NEL........ccviiuiiiiiiie et e et s b e te s b e s te e e e e e e e stestesresbesrenneas 7.8 (39.9) 9.9
14. TAXATION
The company’s (provision)\benefit for income taxes is summarized as follows:
$ in millions 2009 2008 2007
Current:
T [T | OSSPSR (6.7) (41.4) (107.4)
RS 1= SO STOUST PR (1.4) (6.9) (9.0
o] £ o [OOSR (130.3) (156.0) (260.6)
(138.4) (204.3) (377.0)
Deferred:
=T 11 - | SRS (9.2 (31.9) 25.1
S 1= SO SOTPPPRTPSPRN (0.6) 0.1 25
=TT o OSSR — 0.1 (7.9)
(9.8) (31.7) 19.7
Total income tax (ProviSion)/BENEFit...........cooi i s (148.2) (236.0) (357.3)
The net deferred tax recognized in our balance sheet at December 31 includes the following:
$ in millions 2009 2008
Deferred Tax Assets:
Deferred COmMPeNSation arTaNGEMENTS. ... .viveierrirterestesesrereeseete e sre e sresresreeseeseeseseesrestesseesesseessesesseensessessensessens 89.6 104.1
Expenses for vacating [8aSEU PrOPEITY ......vivcieiie e se sttt ettt a et e e sa e besaesresreeneereaneeneeseenrenrennens 18.8 23.3
QLI LSS0 U 2 10T 41T L0 1S 74.3 52.4
Excess underlying fOreign taxX CrEAIT.........cureiiiirieiieies et b et enes — 102.9
Postretirement medical, pension and other DENETILS........coii oo 29.6 29.9
INVESTMENE DASIS QITfEIENCES ... veevicte ettt e s be e s be e sbe s b e saeesbeesbeenbeentestsesteenbaens 23.0 175
L 1T OSSR 19.5 16.1
TOLAl DETEITEA TAX ASSEES ... ctiitiieieite ettt sttt bbbttt bbbtk s b e st et e s b et ebe s b et et bene st bns 254.8 346.2
V- LIU E= o I AN 10100 g o OSSR (73.2)  (154.3)
Deferred Tax Assets, net of valuation alloWanCe............ccoi s 181.6 191.9
Deferred Tax Liabilities:
Deferred SalES COMMIUSSIONS. .......cviitiie ittt sttt sttt se e bbbt b e e aees e e se e besbesbesbeebeabe e e enbenbenbesbesneas (12.3) (12.9)
INtaNgible aSSEt AMOTTIZATION .....cvicviieiticie et s b et e s be st e e teeae e e et e besbesbesbeeaeereeseentesresrenreens (30.7) (26.9)
Undistributed earnings 0f SUDSIAIAITES .........c.civiiiiiiie it be s aeete e e e e e e e ntesresrea (2.3) (8.9)
A LN LTl I =TT YU (5.2) 4.7)
L 1 OSSR (7.6) (15.2)
Total Deferred Tax LIADIITIES ........cviiiiiiiiic ettt st be st et se et e s be st e sbesbeeba et enteseesbe e e (58.1) (68.6)
NET DETEITEA TAX ASSEES ...t ttitieteeieetie ettt ettt et e et e s te bt b e bttt et es b e sb e b e s beeb e ek e e Rt eh e e e e besbeebeebeebeabeeneenbenbenbenbesbeas 1235 123.3
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A reconciliation between the statutory rate and the effective tax rate on income from operations for the years ended December 31,
2009, 2008 and 2007 is as follows:

2009 2008 2007
STALULOTY RAEE 1.ttt ettt et bbb e e bt e e e b e st e e s e besaen e n s e ne s 35.0% 35.0% 35.0%
Foreign jurisdiction statutory iNCOME taX FAES ..........ooeieriiirieieiee e (7.4)% 4.71% (4.6)%
State taxes, net of federal tax effECT ..o 1.4% 0.5% 0.9%
Additional tax on UNreMItted BAMMINGS.......oiiiiiieeeiee e ee b 0.2% (0.2)% 1.1%
Change in valuation allowance for unrecognized taX 10SSES........ccccveieriieneeieieeie e 4.2% 2.0% 0.8%
Non-deductible expenses related to relisting/redomicCile .........cccovveieieiini i — — 0.4%
(@11 SOOI (1.9%) 0.3% 1.0%
Effective tax rate (excluding noncontrolling INtEreStS) ......cvivvveveeerere e 31.5% 32.9% 34.6%
Gains/(losses) attributable to NONCONtrOHING INTErESES ....vvvvvivecieicece e 10.0% 3.0% (5.9)%
Effective tax rate per Consolidated Statements of INCOME .........cccovvveiererenieve e 41.5% 35.9% 28.7%

The company’s subsidiaries operate in several taxing jurisdictions around the world, each with its own statutory income tax rate. As
a result, the blended average statutory tax rate will vary from year to year depending on the mix of the profits and losses of the
company’s subsidiaries. The majority of our profits are earned in the U.S., Canada and the U.K. The current U.K. statutory tax rate is
28%, the Canadian statutory tax rate is 33% and the U.S. Federal statutory tax rate is 35%.

On December 14, 2007, legislation was enacted to reduce the Canadian income tax rate over five years, which changed the rate to
33.5% in 2008 and 33.0% in 2009. The legislation was revised in December 2009, further reducing the rate to 31.0% in 2010, 28.25%
in 2011, and 26.25% in 2012. The reduction in our Canadian deferred tax assets as a result of these rate changes increased our 2009
effective tax rate by 0.1% and is included in “Other” above.

At December 31, 2009, the company had tax loss carryforwards accumulated in certain taxing jurisdictions in the aggregate of
$222.5 million (2008: $165.0 million), approximately $18.5 million of which expire between 2010 and 2015, with the remaining
$204.0 million having an indefinite life. A full valuation allowance has been recorded against the deferred tax assets related to these
losses based on a history of losses in these taxing jurisdictions which make it unlikely that the deferred tax assets will be realized. As a
result of a UK legislative change, effective July 1, 2009, we anticipate that future dividends paid to the UK from non-UK subsidiaries
will meet one of the new classes of exemption and thus will not be subject to further UK tax. Since we anticipate that future dividends
will be exempt we will no longer be able to utilize our excess underlying foreign tax credits of $102.9 million in 2008 (2007: $68.0
million) which had been recorded as a deferred tax asset with a full valuation allowance. We have removed both the deferred tax asset
and the associated valuation allowance which had no impact to the Consolidated Statements of Income.

As a multinational corporation, the company operates in various locations around the world and we generate substantially all of our
earnings from our subsidiaries. Under ASC 740-30 deferred tax liabilities are recognized for taxes that would be payable on the
unremitted earnings of the company’s subsidiaries, consolidated investment products, and joint ventures, except where it is our
intention to continue to indefinitely reinvest the undistributed earnings. Our Canadian and U.S. subsidiaries continue to be directly
owned by Invesco Holding Company Limited (formerly INVESCO PLC, our predecessor company), which is directly owned by
Invesco Ltd. Our Canadian unremitted earnings, for which we are indefinitely reinvested, are estimated to be $1,016 million at
December 31, 2009, compared with $953 million at December 31, 2008. If distributed as a dividend, Canadian withholding tax of
5.0% would be due. Dividends from our investment in the U.S. should not give rise to additional tax as we are not subject to
withholding tax between the U.S. and U.K. Deferred tax liabilities in the amount of $2.3 million (2008: $8.9 million) for additional tax
have been recognized for unremitted earnings of certain subsidiaries that have regularly remitted earnings and are expected to continue
to remit earnings in the foreseeable future. The UK dividend exemption law change discussed above should apply to the remainder of
our UK subsidiary investments. There is no additional tax on dividends from the U.K. to Bermuda.

The company and its subsidiaries file annual income tax returns in the U.S. federal jurisdiction, various U.S. state and local
jurisdictions, and in numerous foreign jurisdictions. A number of years may elapse before an uncertain tax position, for which the
company has unrecognized tax benefits, is finally resolved. To the extent that the company has favorable tax settlements, or
determines that accrued amounts are no longer needed due to a lapse in the applicable statute of limitations or other change in
circumstances, such liabilities, as well as the related interest and penalty, would be reversed as a reduction of income tax expense (net
of federal tax effects, if applicable) in the period such determination is made. At January 1, 2009, the company had approximately
$55.9 million of gross unrecognized income tax benefits (UTBs). Of this total, $22.6 million (net of tax benefits in other jurisdictions
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and the federal benefit of state taxes) represents the amount of unrecognized tax benefits that, if recognized, would favorably affect the
effective tax rate in future periods. A reconciliation of the change in the UTB balance from January 1, 2007, to December 31, 2009, is
as follows:

Gross Unrecognized

$ in millions Income Tax Benefits
Balance at JANUAIY 1, 2007 ......ocvieieieieeieiteres e ste st e e e e e saestesteeseese e e e s e saetesteaseereeneeneese et e neesreereeneeneennenrenrenneas 68.5
Additions for tax positions related t0 the CUMTENT YEAN ......c.cieieiieie ettt e e e srenne e 8.6
Additions for tax positions related t0 PriOr YEAS ........cvcivirierierireriesieseseeie st te et e et e et sresneere e e eneeseeneenreans —
Other reductions for tax positions related t0 PriOr YEAIS ........cvciviierierirere st eee et a e ae e saesrennens (4.2)
SELIEIMENES ...ttt ettt b bbb bbbt e bt b e e b bR R Rt R R e bRk e R e Rt b ekt ab ettt nb et ebenr e (3.9)
Balance at DECEMDET 31, 2007 .....ccvviiieeecrie ettt etee ettt e et re e st e e st e e sab e e sab e e ebaeesaaeesbeeesbaeebeeesareesabesssteesabesenreesarens 69.0
Additions for tax positions related t0 the CUMTENT YEAK .........ooiiiiriiiriee e 5.1
Additions for tax positions related t0 PriOT YEAIS .........eiviiriiiirieiecre bbb 0.2)
Other reductions for tax positions related t0 PriOr YEAIS ......c..uieiiiieiiie ettt sttt sbesne (6.1)
STE] 11 (=] 0T o OO SOV URUPOTPTTURTRTO (11.9)
Balance at DECEMDEE 31, 2008 .........coeiiiuieiiieie ettt ettt be bt ae st et e b e besbesbesbe bt e b e en b e nbeebeebe et eneennenbenbeanen 55.9
Additions for tax positions related 10 the CUMTENT YRAN ........coi i ittt e be e 0.3
Additions for tax poSitions related t0 PriOr YEAIS ... ..ccuuieiieie ettt bbb e e e b sre e 4.1
Other reductions for tax positions related t0 PriOr YEAIS ........vciviiveieiiie et se ettt e e e e e e e sresresre s (6.0)
RedUCtions TOr STALULE CIOSINGS .....veviiviiieciicieiee ettt sttt e et et e st e st e s beete e e et e besaeeteeneeseennenteseenrens (15.3)
Balance at DECEMBDEN 31, 2009 ........cooiiiiieiiee ittt eee et ete e e et e e sbe e e st e e sbeeesbeeeebeeabesabesasbessabeesabeesrreesabesenreesarees 39.0

The company recognizes accrued interest and penalties, as appropriate, related to unrecognized tax benefits as a component of the
income tax provision. At December 31, 2009, the total amount of gross unrecognized tax benefits was $39.0 million. Of this total,
$20.4 million (net of tax benefits in other jurisdictions and the federal benefit of state taxes) represents the amount of unrecognized tax
benefits that, if recognized, would favorably affect the effective tax rate in future periods. The Consolidated Balance Sheet includes
accrued interest and penalties of $13.3 million at December 31, 2009, reflecting $11.1 million of tax benefit realized in 2009. As a
result of the expiration of statutes of limitations for various jurisdictions and anticipated legislative changes, it is reasonably possible
that the company’s gross unrecognized tax benefits balance may change within the next twelve months by a range of zero to $15.0
million. The company and its subsidiaries are periodically examined by various taxing authorities. With few exceptions, the company
is no longer subject to income tax examinations by the primary tax authorities for years prior to 2003. Management monitors changes
in tax statutes and regulations and the issuance of judicial decisions to determine the potential impact to uncertain income tax
positions. As of December 31, 2009, management had identified no other potential subsequent events that could have a significant
impact on the unrecognized tax benefits balance.
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15. EARNINGS PER SHARE

The calculation of earnings per share is as follows:

Net Income
Attributable to

Common Weighted Average Per Share
$ in millions, except per share data Shareholders Number of Shares* Amount*
2009
BasSiC €arniNgS PEr SNAIE.........ccoviiiiieieeree et $322.5 417.2 $0.77
Dilutive effect of share-based aWards...........ccooireiiiiiinnes e — 6.4 —
Diluted €arnings PEr SNAIE ..........cccccueeiiieiiiiieii et $322.5 423.6 $0.76
2008
BasSiC €arniNgS PEr SNAIE.........ccoviiiiieieeree et $481.7 388.7 $1.24
Dilutive effect of share-based aWards.............ccocoereriiiinenseneeee e, — 10.4 —
Diluted €arnings PEr SNAIE ..........ccccucueeiiiiiiiieci et $481.7 399.1 $1.21
2007
BasSiC €arniNgS PEr SNAIE.........ccoviiiiieieeree et $673.6 400.0 $1.68
Dilutive effect of share-based aWards.............ccoeoeieriiiinensinesee e — 11.9 —
Diluted €arnings PEr SNAIE ..........ccccveueveiiiiiieieit et $673.6 411.9 $1.64

*  The basic weighted average number of shares for the years ended December 31, 2008 and 2007, was restated upon the adoption of
FSP EITF 03-6-1, now encompassed in ASC Topic 260, “Earnings Per Share,” as discussed in Note 1. The adoption of FSP EITF
03-6-1 resulted in a change to the reported basic earnings per share amount of $0.01 and $0.01 for the years ended December 31,
2008 and 2007, respectively. The adoption of FSP EITF 03-6-1 did not impact diluted earnings per share for the years ended
December 31, 2008 or 2007.

See Note 17, “Share Based Compensation,” for a summary of share awards outstanding under the company’s share-based payment
programs. These programs could result in the issuance of common shares that would affect the measurement of basic and diluted
earnings per share.

Options to purchase 9.6 million common shares at a weighted average exercise price of 2,030 pence were outstanding during the
year ended December 31, 2009 (2008: 13.7 million share options at a weighted average exercise price of 1,886 pence; 2007:
15.5 million share options at a weighted average exercise price of 1,886 pence), but were not included in the computation of diluted
earnings per share because the option’s exercise price was greater than the average market price of the common shares and therefore
their inclusion would have been anti-dilutive.

There were no time-vested share awards that were excluded from the computation of diluted earnings per share during the year
ended December 31, 2009, due to their inclusion being anti-dilutive. The company excluded 1.6 million contingently issuable shares
from the diluted earnings per share computation for the year ended December 31, 2009, because the necessary performance conditions
for the shares are not expected to be met in future years. There were no time-vested share awards or contingently issuable shares
(including performance-vested share awards) that were excluded from the computation of diluted earnings per share during the years
ended December 31, 2008 and 2007 due to their inclusion being anti-dilutive.

16. CONSOLIDATED INVESTMENT PRODUCTS

The company provides investment management services to, and has transactions with, various private equity, real estate, fund-of-
funds, CLOs and other investment entities sponsored by the company for the investment of client assets in the normal course of
business. The company serves as the investment manager, making day-to-day investment decisions concerning the assets of the
products. Certain of these investments are considered to be variable interest entities (VIES). If the company is the primary beneficiary
of the VIEs, then the investment products are consolidated into the company’s financial statements. Other partnership entities are
consolidated under a voting interest entity (VOE) model where the company is the general partner and is presumed to have control, in
the absence of simple majority kick-out rights to remove the general partner, simple majority liquidation rights to dissolve the
partnership, or any substantive participating rights of the other limited partners.
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For investment products that are structured as partnerships and are determined to be VIEs, including private equity, real estate and
fund-of-funds products, the company evaluates the structure of the partnership to determine if it is the primary beneficiary of the
investment product. This evaluation includes assessing the rights of the limited partners to transfer their economic interests in the
investment product. If the limited partners lack objective rights to transfer their economic interests, they are considered to be de facto
agents of the company, resulting in the company determining that it is the primary beneficiary of the investment product. The
company generally takes less than a 1% investment in these entities as the general partner. Interests in unconsolidated private equity,
real estate and fund-of-funds products are classified as equity method investments in the company’s Consolidated Balance Sheets. The
company’s risk with respect to each investment is limited to its equity ownership and any uncollected management fees. Therefore,
gains or losses of consolidated investment products have not had a significant impact on the company’s results of operations, liquidity
or capital resources. The company has no right to the benefits from, nor does it bear the risks associated with, these investments,
beyond the company’s minimal direct investments in, and management fees generated from, the investment products. If the company
were to liquidate, these investments would not be available to the general creditors of the company, and as a result, the company does
not consider investments held by consolidated investment products to be company assets.

For CLO entities, as discussed in Note 2, “Fair Value of Assets and Liabilities,” the company generally takes only a relatively small
portion of the unrated, junior subordinated positions. The company’s investments in CLOs are generally subordinated to other
interests in the entities and entitle the investors to receive the residual cash flows, if any, from the entities. Investors in CLOs have no
recourse against the company for any losses sustained in the CLO structure. The company’s ownership interests, which are classified
as available-for-sale investments on the company’s Consolidated Balance Sheets, combined with its other interests (management and
incentive fees), are quantitatively assessed to determine if the company is the primary beneficiary of these entities. The company
determined that it did not absorb the majority of the expected gains or losses from the CLOs and therefore is not their primary
beneficiary. The company’s equity interest in the CLOs of $17.9 million at December 31, 2009 (December 31, 2008: $17.5 million),
represents its maximum risk of loss.

As discussed in Note 20, “Commitments and Contingencies,” the company has entered into contingent support agreements for two
of its investment trusts to enable them to sustain a stable pricing structure, creating variable interests in these VIES. The company
earns management fees from the trusts and has a small investment in one of these trusts. The company was not deemed to be the
primary beneficiary of these trusts after considering any explicit and implicit variable interests in relation to the total expected gains
and losses of the trusts. The maximum committed amount under the support agreements, which represents the company’s maximum
risk of loss, is equivalent to the amount of support that the trusts required as of December 31, 2009, to maintain the net asset value of
the trusts at $1.00 per share. The recorded fair value of the guarantees related to these agreements at December 31, 2009, was
estimated to be $2.5 million (December 31, 2008: $5.5 million), which was recorded as a guarantee obligation in other current
liabilities in the Consolidated Balance Sheet. The fair value of these agreements is lower than the maximum support amount reflecting
management’s estimation that the likelihood of funding under the support agreement is low, as significant investor redemptions out of
the trusts before the scheduled maturity of the underlying securities or significant credit default issues of the securities held within the
trusts’ portfolios would be required to trigger funding by the company.

In June 2009, the company invested in the initial public offering of Invesco Mortgage Capital Inc. (NYSE: IVR), a real estate
investment trust which is managed by the company. The company purchased 75,000 common shares of IVVR at $20.00 per share and
1,425,000 limited partner units at $20.00 per unit through private placements for a total of $30.0 million. The company determined
that IVR is a VIE and that its investment represents a variable interest. The company’s ownership interests, which are classified as
equity method investments on the company’s Consolidated Balance Sheets, combined with its other interests (management fees), were
quantitatively assessed to determine if the company is the primary beneficiary of IVR. The company determined that it did not absorb
the majority of the expected gains or losses from IVR and therefore is not its primary beneficiary.

On July 8, 2009, the U.S. Treasury announced the launch of the Public-Private Investment Program (PPIP), which was designed to
support market functioning and facilitate price discovery in the asset-based securities markets, to allow banks and other financial
institutions to re-deploy capital, and to extend new credit to households and businesses. Under this program, the U.S. Treasury will
invest up to $30.0 billion of equity and debt into funds established with private sector investment managers and private investors for
the purpose of purchasing legacy securities. The U.S. Treasury has partnered with eight investment management firms, including
Invesco, in the PPIP. The company determined that certain feeder funds within the Invesco-sponsored PPIP partnership structure are
VIEs; however, the company is not their primary beneficiary, as it does not absorb the majority of the expected gains or losses from
these funds. Additionally, the company does not have any capital invested or committed into these funds. Other funds within the PPIP
structure are VOES; however, the company as general partner is not deemed to control these entities due to the presence of substantive
kick-out or liquidation rights.
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At December 31, 2009, the company’s maximum risk of loss in significant VIEs in which the company is not the primary
beneficiary is presented in the table below.

Company’s Maximum

$ in millions Carrying Value Risk of Loss
(O L LTRSS 17.9 179
Partnership and trust INVESIMENTS .......vivieiieieiee e enae e 16.1 16.1
INVESTMENES TN TVR L.ttt se e sb e 30.0 30.0
Support agreements™* (S8 NOtE 20)......ccviirvriiirieiee e (2.5) 51.0
LI ] | ETS TSP SR USRI 115.0

*As of December 31, 2009, the committed support under these agreements was $51.0 million with an internal approval mechanism to
increase the maximum possible support to $66.0 million at the option of the company.

The following tables reflect the impact of consolidation at fair value of investment products into the Consolidated Balance Sheets
as of December 31, 2009, and 2008 and the Consolidated Statements of Income for the periods ended December 31, 2009, 2008 and
2007.

Balance Sheets

Variable Voting
Before Interest Interest
$ in millions Consolidation* Entities Entities Eliminations Total
As of December 31, 2009
LU =] o) BT (R PPP 3,089.8 4.2 27.0 — 3,121.0
NON-CUMTENT @SSELS......veiiveeie et 7,111.8 67.9 617.1 (8.2 7,788.6
TOtAl ASSELS....veeiveeieiiecee ettt ettt res 10,201.6 72.1 644.1 (8.2) 10,909.6
Current Habilities ...ovivvviii i 2,293.6 0.7 4.1 — 2,298.4
Non-current liabilitieS .........ccevvviiiiciccicece e 990.4 — — — 990.4
Total HabIlItIES ..vviveiviiiie e 3,284.0 0.7 4.1 — 3,288.8
Total equity attributable to common shareholders..................... 6,912.9 0.2 8.0 (8.2 6,912.9
Equity attributable to noncontrolling interests in consolidated
BNEITIES 1o 4.7 71.2 632.0 — 707.9
Total liabilities and QUILY ........ccovevvrieriiiereiceee e, 10,201.6 72.1 644.1 (8.2) 10,909.6
Variable Voting
Before Interest Interest
$ in millions Consolidation* Entities Entities Eliminations Total
As of December 31, 2008
CUITENE ASSELS....veivicvieteeieieciecte sttt ettt sre st resbeere s 2,296.8 13.6 64.1 (0.5) 2,374.0
NON-CUITENT ASSELS....eveiveiieerieeeierie e sre e sre e sre e sresreene e 6,555.4 141.9 701.9 (16.3) 7,382.9
TOLAl ASSELS. .. vviiveireiiiiee ettt 8,852.2 155.5 766.0 (16.8) 9,756.9
Current HabilitieS ...ovivviiciiice e 2,098.3 1.1 45 (0.5) 2,103.4
Non-current liabilitieS .......c.ccevvviiiiiiccicece e 1,057.3 — — — 1,057.3
Total HabIlItIES ..vviviiviiiie e 3,155.6 1.1 4.5 (0.5) 3,160.7
Total equity attributable to common shareholders..................... 5,689.5 0.9 15.4 (16.3) 5,689.5
Equity attributable to noncontrolling interests in consolidated
BINEITIES ..vvie ettt st sre e s e s 7.1 153.5 746.1 — 906.7
Total liabilities and QUILY ........oovvvvreriiieriicceee e, 8,852.2 155.5 766.0 (16.8) 9,756.9

*  The Before Consolidation column includes Invesco's equity interest in the investment products, accounted for under the equity
method.
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Statements of Income

$ in millions

Year ended December 31, 2009
Total operating revenues.............
Total operating expenses.............
Operating iNCOME........c.ccevvereenen.

Equity in earnings of unconsolidated affiliates..............cccce.ee.e.

Interest iNCOME.......covvvvvrvennnne
Other investment income/(losses)
Interest eXpense..........cocvvrveeeenne.

Income before income taxes, including gains and losses

attributable to noncontrolling interests
Income tax provision...................

Net income/(loss), including gains and losses attributable to

noncontrolling interests

(Gains)/losses attributable to noncontrolling interests in

consolidated entities, net

Net income attributable to common shareholders......................

$ in millions

Year ended December 31, 2008
Total operating revenues.............
Total operating expenses.............
Operating iNCOME........c.ccevvereenen.

Equity in earnings of unconsolidated affiliates.............ccccuen..e.

Interest iNCOME.......coovvvvvvrvennnnn
Other investment income/(losses)
Interest eXpense..........cocvvvveeene.

Income before income taxes, including gains and losses

attributable to noncontrolling interests
Income tax provision..................

Net income/(loss), including gains and losses attributable to

noncontrolling interests

(Gains)/losses attributable to noncontrolling interests in

consolidated entities, net

Net income attributable to common shareholders......................

Variable Voting
Before Interest Interest
Consolidation* Entities Entities Eliminations Total

2,633.3 0.3 1.6 (7.9) 2,627.3
(2,139.5) (1.8) (9.6) 7.9 (2,143.0)
493.8 (1.5) (8.0) — 484.3
24.5 — — 2.5 27.0
9.8 — — — 9.8
7.8 (11.6) (95.3) — (99.1)
(64.5) — — — (64.5)
471.4 (13.1) (103.3) 2.5 357.5
(148.2) — — — (148.2)
323.2 (13.1) (103.3) 2.5 209.3
(0.7 13.1 100.8 — 113.2
322.5 — (2.5) 2.5 3225

Variable Voting

Before Interest Interest

Consolidation* Entities Entities Eliminations Total

3,308.4 0.3 5.2 (6.3) 3,307.6
(2,555.3) (1.5) (9.3) 6.3 (2,559.8)
753.1 (1.2) (4.1) — 747.8
45.9 — — 0.9 46.8
37.2 — — — 37.2
(39.9) 155 (73.5) — (97.9)
(76.9) — — — (76.9)
719.4 14.3 (77.6) 0.9 657.0
(236.0) — — — (236.0)
483.4 14.3 (77.6) 0.9 421.0
(1.7)  (14.3) 76.7 — 60.7
4817 — (0.9) 0.9 4817

100



Variable Voting

Before Interest Interest

$ in millions Consolidation* Entities Entities Eliminations Total
Year ended December 31, 2007
Total OPerating reVENUES........cceierereeeeieie e 3,872.4 5.3 9.9 (8.7) 3,878.9
Total Operating EXPENSES........coverrerrereresesreseaeeeeseesiesresreseesrens (2,876.3) (8.8) (8.2) 8.7 (2,884.6)
OpPErating INCOME.........ccivieiieieie e see e sre s 996.1 (3.5) 1.7 — 994.3
Equity in earnings of unconsolidated affiliates...............cc.c...... 52.2 — — 4.2) 48.1
INEErESt INCOME....viiiieiieieiecse e 48.5 — — — 48.5
Other investment iNCOME/(10SSES) .....vcvververeerererriereseeeeriesieneens 9.9 202.7 11.6 — 224.2
INEEIESt EXPENSE. .. vveveeriereeierie st sie e e et e e sre e e e e neenes (71.3) — — — (71.3)
Income before income taxes , including gains and losses

attributable to noncontrolling iNterests...........ccoceevevreeerennnne, 1,035.4 199.2 13.3 (4.1) 1,243.8
INCOME taX PrOVISION.......eiveiiiviieieiieie e e (357.5) 0.2 — — (357.3)
Net income, including gains and losses attributable to

NONCONErOIING INTEFESES .....cvvveiciiie e 677.9 199.4 13.3 (4.2) 886.5
(Gains)/losses attributable to noncontrolling interests in

consolidated entities, Nt ...........cccvvireieriieise s (4.3) (195.3) (13.3) — (212.9)
Net income attributable to common shareholders...................... 673.6 4.1 — (4.2) 673.6

*  The Before Consolidation column includes Invesco's equity interest in the investment products, accounted for under the equity
method.

During the year ended December 31, 2009, the company deconsolidated $53.3 million of investments held by consolidated
investment products and related noncontrolling interests in consolidated entities as a result of determining that the company is no
longer the primary beneficiary. The amounts deconsolidated from the Consolidated Balance Sheet is illustrated in the table below.
There was no net impact to the Consolidated Statement of Income for the year ended December 31, 2009, from the deconsolidation of
these investment products.

Balance Sheet

VIEs
$ in millions deconsolidated
Year ended December 31, 2009

LU =] 0 TS (SR —
INON-CUITENE BSSBES. ..t eiiiteie e ittt ettt ettt et e e et e e et e e st e e e e etbae e e sabeeeesabaeeeaatbeeesnreeessabeeenan 53.3
B0 ] = LI TSl TP 53.3
CUITENE HADIIITIES 1.iviive et be e sbeebeerbesrresreens —
NON-CUITENT HADIIITIES ......veeievic et —
BLI0] = L LT o 11 L 1= RSP OPRT

Total equity attributable to common shareholders..........cccovviv i —
Equity attributable to noncontrolling interests in consolidated entities ..........c.ccocovevvvnene. 53.3
Total 1iabilitieS aNd QUILY ......coveiiiieiie s 53.3

As a result of amendments made to limited partnership agreements of certain real estate partnerships in the six months ended June
30, 2008, the company determined that it no longer controlled certain real estate partnerships. Accordingly, amounts reflected in the
VOEs deconsolidated column of the table below were deconsolidated effective April 1, 2008. Amendments were made to other
limited partnership agreements to add objective transfer criteria, whereby the limited partners have the ability to transfer their
economic interests in the funds to other investors without restrictive consent of the general partner. As a result of the addition of
objective transfer criteria, a reconsideration event, the non-affiliated limited partner investors are now no longer deemed de facto
agents of the general partner. Accordingly, amounts reflected in the VIEs deconsolidated column of the table below were
deconsolidated effective April 1, 2008. This reconsideration event also triggered the consolidation at April 1, 2008, under the VOE
consolidation model, of $148.1 million of net assets of consolidated investment products and $146.6 million of related noncontrolling
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interests. There was no net impact to the Consolidated Statement of Income for the year ended December 31, 2008, from the
consolidation or deconsolidation of these investment products.

VOEs VIEs VOEs

$ in millions consolidated™ deconsolidated* deconsolidated
Year ended December 31, 2008
CUTENE @SSELS ... vveeeeciie ettt et 5.4 0.4 2.4
NON-CUITENE ASSELS.....iiiiireee ittt et 142.8 — 398.0
B 0] = o Tl 148.2 0.4 400.4
Current HabilitieS .....covvevveiiiiicc e — — —
Non-current HabilitieS..........cccoveeiiiicciieece e 0.1 — 136.2
Total liabilitieS ...ccveevviiiecc e 0.1 — 136.2
Equity attributable to common shareholders................... 15 0.4 8.1
Equity attributable to noncontrolling interests in

consolidated ENtItIES ........cccevrivieieiiicie e 146.6 — 256.1
Total liabilities and equity ........c.ccocervriiiiiiiicc 148.2 0.4 400.4

*  The company changed the basis of consolidation of $610.5 million in net assets of consolidated investment products and the
related noncontrolling interest of $600.5 million effective April 1, 2008, from a VOE consolidation model to a VIE consolidation
model, which is not reflected in these columns. This change did not impact our Consolidated Financial Statements, as the amounts
were already being consolidated.

The carrying value of investments held by consolidated investment products is also their fair value. The following table presents the
fair value hierarchy levels of investments held by consolidated investment products, which are measured at fair value as of December
31, 2009:

As of December 31, 2009

Quoted Prices in Significant
Active Markets Other Significant
Fair Value for Identical Observable Unobservable
$ in millions Measurements Assets (Level 1) Inputs (Level 2) Inputs (Level 3)
Assets:
EQUILY SECUNILIES ..vvivrevieeeier e 117.2 7.0 — 110.2
Investments in other private equity funds ................. 556.9 — — 556.9
Debt securities issued by U.S. Treasury........c.c......... 10.9 10.9 — —
Investments held by consolidated investment
PrOAUCES ...ttt 685.0 17.9 — 667.1

The following table presents the fair value hierarchy levels of the carrying value of investments held by consolidated investment
products, which are measured at fair value as of December 31, 2008:

As of December 31, 2008

Quoted Prices in Significant
Active Markets Other Significant
Fair Value for Identical Observable Unobservable
$ in millions Measurements Assets (Level 1) Inputs (Level 2) Inputs (Level 3)
Assets:
Investments held by consolidated investment
0100 L8 o (RS 843.8 82.8 — 761.0
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The following table shows a reconciliation of the beginning and ending fair value measurements for level 3 assets using significant
unobservable inputs:

Year ended
December 31,
$ in millions 2009
BeginniNg DAIANCE..........oiiieiiee e bbbt e b 761.0
PUICHASES QN0 SAIES, NEL ... eeiie ittt ettt e e ettt e e s et e e e s st e e e s s bt e e s ssbbasessabeeessbbesesans 13.8
Gains and losses included in the Consolidated Statement of INCOME™ ..........ococeeevveiieiiciie e, (107.7)
ENAING DAIANCE ...ocvveeeie ettt e et e be b et e reene e e et e resrenrs 667.1

* Included in gains and losses in the Consolidated Statement of Income for the year ended December 31, 2009, are $110.2 million
in net unrealized losses attributable to investments held at December 31, 2009, by consolidated investment products.

Consolidated investment products are generally structured as partnerships. Generally, the investment strategy of underlying
holdings in these partnerships is to seek capital appreciation through direct investments in public or private companies with
compelling business models or ideas or through investments in partnership investments that also invest in similar private or public
companies. Various strategies may be used. Companies targeted could be distressed organizations, targets of leveraged buyouts or
fledgling companies in need of venture capital. Investees of these consolidated investment products may not redeem their investment
until the partnership liquidates. Generally, the partnerships have a life that range from seven to twelve years unless dissolved earlier.
The general partner may extend the partnership term up to a specified period of time as stated in the Partnership Agreement. Some
partnerships allow the limited partners to cause an earlier termination upon the occurrence of certain events as specified in the
Partnership Agreement.

For private equity partnerships, fair value is determined by reviewing each investment for the sale of additional securities of an
issuer to sophisticated investors or for investee financial conditions and fundamentals. Publicly traded portfolio investments are
carried at market value as determined by their most recent quoted sale, or if there is no recent sale, at their most recent bid price. For
these investments held by consolidated investment products, level 1 classification indicates that fair values have been determined
using unadjusted quoted prices in active markets for identical assets that the partnership has the ability to access. Level 2 classification
may indicate that fair values have been determined using quoted prices in active markets but give effect to certain lock-up restrictions
surrounding the holding period of the underlying investments.

The fair value of level 3 investments held by consolidated investment products are derived from inputs that are unobservable and
which reflect the limited partnerships’ own determinations about the assumptions that market participants would use in pricing the
investments, including assumptions about risk. These inputs are developed based on the partnership’s own data, which is adjusted if
information indicates that market participants would use different assumptions. The partnerships which invest directly into private
equity portfolio companies (direct private equity funds) take into account various market conditions, subsequent rounds of financing,
liquidity, financial condition, purchase multiples paid in other comparable third-party transactions, the price of securities of other
companies comparable to the portfolio company, and operating results and other financial data of the portfolio company, as
applicable.

The partnerships which invest into other private equity funds (funds of funds) take into account information received from those
underlying funds, including their reported net asset values and evidence as to their fair value approach, including consistency of their
fair value application. These investments do not trade in active markets and represent illiquid long-term investments that generally
require future capital commitments. While the partnerships’ reported share of the underlying net asset values of the underlying funds
is usually the most significant input in arriving at fair value and is generally representative of fair value, other information may also be
used to value such investments at a premium or discount to the net asset values as reported by the funds, including allocations of
priority returns within the funds as well as any specific conditions and events affecting the funds.

Unforeseen events might occur that would subsequently change the fair values of these investments, but such changes would be
inconsequential to the company due to its minimal investments in these products (and the large offsetting noncontrolling interests
resulting from their consolidation). Any gains or losses resulting from valuation changes in these investments are substantially offset
by resulting changes in gains and losses attributable to noncontrolling interests in consolidated entities and therefore do not have a
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material effect on the financial condition, operating results (including earnings per share), liquidity or capital resources of the
company’s common shareholders.

17. SHARE-BASED COMPENSATION

The company recognized total expenses of $90.8 million, $97.7 million and $105.2 million related to equity-settled share-based
payment transactions in 2009, 2008 and 2007, respectively. The total income tax benefit recognized in the Consolidated Statements of
Income for share-based compensation arrangements was $28.6 million for 2009 (2008: $32.1 million; 2007: $36.8 million).

Cash received from exercise of share options and sharesave plan awards granted under share-based compensation arrangements was
$80.0 million in 2009 (2008: $79.8 million; 2007: $137.4 million). The total tax benefit realized from share option exercises was
$42.3 million in 2009 (2008: $54.9 million; 2007: $38.2 million).

Share Awards

Share awards are broadly classified into two categories: time-vested and performance-vested. Share awards are measured at fair
value at the date of grant and are expensed, based on the company’s estimate of shares that will eventually vest, on a straight-line or
accelerated basis over the vesting period.

Time-vested awards vest ratably over or cliff-vest at the end of a period of continued employee service. Performance-vested awards
cliff-vest at the end of or vest ratably over a defined vesting period of continued employee service upon the company’s attainment of
certain performance criteria, generally the attainment of cumulative earnings per share growth targets at the end of the vesting period
reflecting a compound annual growth rate of between 10.0% and 15.0% per annum during a three-year period. Time-vested and
performance-vested share awards are granted in the form of restricted share awards (RSAs) or restricted share units (RSUS).
Dividends accrue directly to the employee holder of RSAs, and cash payments in lieu of dividends are made to employee holders of
certain RSUs. There is therefore no discount to the fair value of these share awards at their grant date. Movements on share awards
priced in Pounds Sterling prior to the company’s primary share listing moving to the New York Stock Exchange from the London
Stock Exchange, which occurred on December 4, 2007, in connection with the redomicile of the company from the U.K. to Bermuda,
are detailed below:

2009 2008 2007
Weighted Average
Time- Performance- Grant Date Fair Time- Performance- Time- Performance-

Millions of shares, except fair values Vested Vested Value (pence) Vested Vested Vested Vested
Unvested at the beginning of year............. 10.2 6.0 9.62 15.2 6.2 15.6 4.6
Granted during the year ..........cc.cceoevvnene. — — — — — 4.9 1.9
Forfeited during the year............co..cccoo...... (0.3) (0.3) 10.16 (0.7) (0.1) (1.4) (0.3)
Modification of share-based payment

AWANAS™ ..o — (1.4) 9.37 — — — —
Vested and distributed during the year...... (4.5) (2.3) 7.87 (4.3) (0.1) (3.9) —
Unvested at the end of the year................. 5.4 2.0 11.24 10.2 6.0 15.2 6.2

*  During the year ended December 31, 2009, the company modified the terms of 1.4 million equity-settled share-based payment
awards such that the awards are now deferred cash awards. As a result of this modification, $13.0 million was reclassified out of
additional paid in capital and into other current and non-current liabilities on the Consolidated Balance Sheet during the year.
There was no impact to the Consolidated Statement of Income or earnings per share as a result of this modification.
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Subsequent to the company’s primary share listing moving to the New York Stock Exchange, shares are now priced in U.S. dollars.
Movements on share awards priced in U.S. dollars are detailed below:

Year ended December 31, 2009 Year ended December 31, 2008
Weighted Average Weighted Average

Time- Grant Date Time- Grant Date

Vested Fair Value ($) Vested Fair Value ($)
Millions of shares, except fair values
Unvested at the beginning of period .........c..ccccevveiienin, 3.5 26.64 — —
Granted during the period..........c.cccoveveieniiiienieseseenns 8.9 11.51 3.6 26.65
Forfeited during the period ........c.cccoevevveveieiievenninenes (0.1) 17.27 (0.2) 27.01
Vested and distributed during the period ...................... 0.7) 24.98 — —
Unvested at the end of the period...........ccooeovviivinene 11.6 15.24 3.5 26.64

All share awards outstanding at December 31, 2009, had a weighted average remaining contractual life of 1.26 years. The total fair
value of shares that vested during 2009 was $130.2 million (2008: $138.3 million; 2007: $85.3 million). The weighted average fair
value at the date of grant of the historical Pound Sterling share awards was 787p (2008: 752p; 2007: 665p). The weighted average fair
value at the date of grant of the U.S. dollar share awards was $24.98.

At December 31, 2009, there was $150.1 million of total unrecognized compensation cost related to non-vested share awards; that
cost is expected to be recognized over a weighted average period of 2.21 years.

Share Options

The company has not granted awards of share options since 2005. The company maintains two historical option plans with
outstanding share options: the 2000 Share Option Plan and the No. 3 Executive Share Option Scheme.

Since November 2002, the vesting of share options awarded under the 2000 Plan are subject to the satisfaction of the performance
conditions described further below. The performance targets for the plan for options granted after November 2002 provide that an
option granted to an eligible employee may vest only if earnings per share since the date of the award has grown by a specified
percentage in excess of a weighted average of the U.K. Retail Price Index and the U.S. Consumer Price Index (the Composite Index)
over the preceding three years. Upon the exercise of share options, the company either issues new shares or can utilize shares held in
treasury (see Note 10, “Share Capital”) to satisfy the exercise.

The share option plans provide for a grant price equal to the quoted market price of the company’s shares on the date of grant. The
cliff vesting period is three years. If the options remain unexercised after a period of 10 years from the date of grant, the options
expire. Furthermore, options are forfeited if the employee leaves the company before the options vest. The share option programs were
valued using a stochastic model (a lattice model) at grant date. The company issues shares upon share option exercises from those held
in Treasury.

Changes in outstanding share option awards are as follows:

2009 2008 2007

Weighted Weighted Weighted

Average Average Average

Exercise Exercise Exercise
$ in millions, except prices Options Price Options Price Options Price

(pence) (pence) (pence)
Outstanding at the beginning of year ...........ccooovvvniiinen 23.1 1,406.00 29.7 1,296.72 405  1,220.54
Forfeited during the Year..........c.cccveiiineiinesc e (2.1) 151459 (1.6) 1,419.28 (3.1) 1,399.81
Exercised during the Year.........c.cccveveineineneesc e (4.6) 1,019.94 (5.0) 750.17 (1.7 855.27
Outstanding at the end of the year ...........ccccocieiiniiiiiiicieie 16.4 1,498.75 23.1 1,405.79 29.7 1,296.72
Exercisable at the end of the year ..........ccccocvvvviv i 16.4  1,498.75 23.0 1,415.63 21.3 1,546.31

The share option exercise prices are denominated in Pounds Sterling. Upon exercise, the Pound Sterling exercise price will be
converted to U.S. dollars using the foreign exchange rate in effect on the exercise date. The options outstanding at December 31, 2009,
had a range of exercise prices from 50 pence to 3,360 pence, and a weighted average remaining contractual life of 2.76 years (for
options exercisable at December 31, 2009, the weighted average remaining contractual life is 2.76 years). The total intrinsic value of
options exercised during the years ended December 31, 2009, 2008 and 2007 was $20.7 million, $41.4 million and $67.9 million,
respectively. At December 31, 2009, the aggregate intrinsic value of options outstanding and options exercisable was $80.7 million
and $80.7 million, respectively. The market price of the company’ common stock at the end of 2009 was $23.49.
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Sharesave Plans

The company operates a number of sharesave plans under which eligible employees may save up to £250 per month for periods up
to three years. Options awarded under these plans may be exercised at the end of the contract periods, or alternatively the employee
may have his or her savings returned.

The employee share purchase plans were open to almost all employees and provide for a purchase price equal to the market price
on the date of grant, less 15.0% to 20.0%. The shares can be purchased at the end of the 27- to 42-month savings contract. As of
December 31, 2009, there are 0.2 million options to purchase shares outstanding under these programs. The fair value of these options
was determined using the stochastic valuation model (a lattice model), and the weighted average contractual life of these awards is
1.0 years at December 31, 2009.

At December 31, 2009, there was $0.1 million of total unrecognized compensation cost related to non-vested share options granted
under sharesave plans; that cost is expected to be recognized over a weighted average period of 0.5 years.

Employee Share Ownership Plan

The company sponsors the Invesco Employee Share Ownership Plan (ESOP) for certain of its U.S.-based employees. The ESOP
was a leveraged employee stock ownership retirement plan designed to invest primarily in company shares. The plan was closed to
further participants effective January 1, 2000, and no contributions were made into this plan after this date. All shares held by the
ESOP have been allocated to employee accounts.

18. OPERATING LEASES

The company leases office space in the majority of its locations of business under non-cancelable operating leases. Sponsorship and
naming rights commitments relate to Invesco Field at Mile High, a sports stadium in Denver, Colorado. These leases and
commitments expire on varying dates through 2021. Certain leases provide for renewal options and contain escalation clauses
providing for increased rent based upon maintenance, utility and tax increases.

As of December 31, 2009, the company’s total future commitments by year under non-cancelable operating leases are as follows:

Sponsorship

and Naming

$ in millions Total Buildings Rights Other
2000 et E R R R bRt bbbt R bt r e 61.1 52.9 6.0 2.2
2000 et E R R R R bRt bbbt b b ne et r e 55.0 47.2 6.0 1.8
2002 oo b et R et R et bR et bR et et Re bt eRe et st eneetenrens 55.7 47.9 6.0 1.8
2003 e h et e R et R R bR et eRe bt Re e Re b e reeae st enenre e ens 54.6 46.9 6.0 1.7
2004 .o — ettt R et R ettt e bt Re Rt eReeae b neere e ens 46.1 38.4 6.0 1.7
LI T U (-] SO 320.9 281.4 39.5 —

GroSS 18858 COMMITMENTS .....cuiiiiieieiieieie ettt bbbt seesbe e 593.4 514.7 69.5 9.2
Less: future minimum payments expected to be received under non-cancelable subleases ... 104.7 104.7 — —

NEt 18858 COMIMUEMENTS ....uviiiiiciicce ettt et et e s be e sbe e sbeebesnresaeesaeenns 488.7 410.0 69.5 9.2

The company recognized $51.7 million, $49.3 million, and $57.7 million in operating lease expenses in the Consolidated
Statements of Income in 2009, 2008 and 2007, respectively, including lease termination charges of $12.0 million in 2009, $5.1 million
in 2008, however these costs were offset in 2008 by downward adjustments in rent costs for sub-let office properties of $8.2 million,
and $7.4 million in 2007. These expenses are net of $12.8 million, $6.3 million and $1.6 million of sublease income in 2009, 2008 and
2007, respectively.

19. RETIREMENT BENEFIT PLANS
Defined Contribution Plans
The company operates defined contribution retirement benefit plans for all qualifying employees. The assets of the plans are held

separately from those of the company in funds under the control of trustees. When employees leave the plans prior to vesting fully in
the contributions, the contributions payable by the company are reduced by the amount of forfeited contributions.
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The total cost charged to the Consolidated Statements of Income for the year ended December 31, 2009, of $43.6 million (2008:
$44.3 million; 2007: $44.3 million) represents contributions paid or payable to these plans by the company at rates specified in the
rules of the plans. As of December 31, 2009, accrued contributions of $17.1 million (2008: $21.0 million) for the current year will be
paid to the plans when due.

Defined Benefit Plans

The company maintains legacy defined benefit pension plans for qualifying employees of its subsidiaries in the U.K., Ireland,
Germany, Taiwan and the U.S. All defined benefit plans are closed to new participants, and the U.S. plan benefits have been frozen.
Further, during the year ended December 31, 2009, the company terminated one of its U.S. defined benefit retirement plans. The
company also maintains a postretirement medical plan in the U.S., which was closed to new participants in 2005. In 2006, the plan
was amended to eliminate benefits for all participants who will not meet retirement eligibility by 2008. The assets of all defined
benefit schemes are held in separate trustee-administered funds. Under the plans, the employees are generally entitled to retirement
benefits based on final salary at retirement.

The most recent actuarial valuations of plan assets and the present value of the defined benefit obligation were valued as of
December 31, 2009. The benefit obligation, related current service cost and prior service cost were measured using the projected unit
credit method.

Obligations and Funded Status

The amounts included in the Consolidated Balance Sheets arising from the company’s obligations and plan assets in respect of its
defined benefit retirement plans is as follows:

Retirement Plans Medical Plan

$ in millions 2009 2008 2009 2008
Benefit ODIIgation ... e (330.2) (271.2) (48.5) (46.8)
Fair value Of PIAN @SSEES.......oiiiiieiieieeee e e e 262.9 224.6 7.3 6.3
FUNAEA SEALUS ...t (67.3) (46.6) (41.2) (40.5)
Amounts recognized in the Consolidated Balance Sheets:

NON-CUITENT BSSELS. ...ttt e 0.2 11 — —
CUrrent HADTITIES ..o b (0.8) (1.0 (2.3) (2.2)
NON-CUrrent HabIlItIES .......ecvviecicc e (66.7) (46.7) (38.9) (38.3)
FUNCEA SEALUS ...t (67.3) (46.6) (41.2) (40.5)

Changes in the benefit obligations were as follows:
Retirement Plans Medical Plan

$ in millions 2009 2008 2009 2008
=T Y SR 271.2 381.0 46.8 47.7
SBIVICE COST...viiiireiieetee ettt 3.9 6.3 0.2 0.4
L 1E=] £ oo ] USSR 16.6 20.8 2.8 25
Contributions from plan PartiCipants ...........coeovveriireiires e — 0.1 0.6 0.7
Actuarial (QaINS)IOSSES ......ccuiriiiitirieirieest bbb 45.8 (43.8) 0.3 2.7
EXChange diffErENCE. ..o 21.7 (83.3) — —
BENETILS PRI ...ttt bbb bbb (7.3) 9.9 (2.2) (1.8)
Termination benefits PAIA™ ..........o i (27.7) — — —
DECEMDET 3L ...ttt b ettt 330.2 271.2 48.5 46.8

*  During the year ended December 31, 2009, the company terminated one of its defined benefit retirement plans in the U.S.
Termination benefits of $27.7 million were paid to plan participants.
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Key assumptions used in plan valuations are detailed below. Appropriate local mortality tables are also used. The weighted average
assumptions used to determine defined benefit obligations at December 31, 2009, and 2008 are:

Retirement Plans Medical Plan
2009 2008 2009 2008
DISCOUNE FALE ...vevvevetieereteie ettt 5.68% 5.84% 5.80% 6.10%
Expected rate of salary iNCreases ..........cccevvveveresiesesieeieiesese e 3.62% 3.09% 4.50% 4.50%
Future pension/medical cost trend rate iNCreases..........cccvvvverervrereennn, 3.50% 2.88% 5.00%-8.00%  5.00%-8.00%

Changes in the fair value of plan assets in the current period were as follows:

Retirement Plans Medical Plan

$ in millions 2009 2008 2009 2008

JANUAIY L.ttt sttt s b et ettt sttt be et b 224.6 341.3 6.3 7.6
ACtUal return 0N PIAN @SSELS ....o.viieiiieie et 42.3 (44.2) 1.1 (1.4)
EXChange dIffEIENCE. ... ..eiueeiee et e e 22.6 (69.5) — —
Contributions from the COMPANY .......cccccceiiiiiiieic e 8.0 6.9 — —
Contributions from plan PartiCiPantS ........ccccceeieieiisieir e e — — 0.3 0.3
BeNETItS PAI ....c.ecvviieiicci e e e et e nre s (7.3) (9.9 (0.4) (0.2)
SettlemeNnt aNd OtNET .......c.voiie e (27.3) — — —
(D :Tot=] 0] o T=] G OSSR RSTTRRRO 262.9 224.6 7.3 6.3

The components of the amount recognized in accumulated other comprehensive income at December 31, 2009, and 2008 are as
follows:

Retirement Plans Medical Plan
$ in millions 2009 2008 2009 2008
Prior Service COSH/(Credit) .......oviiriiiiriiiitiries e 0.4 0.2 (15.9) (18.0)
Transition ODHGATION .........ooi i (0.2) (0.2) — —
Net actuarial 10SS/(QAIN) .....c..oiviiiriiieiii e et sne e 76.3 59.4 13.9 18.0
76.5 59.4 (2.0) —

The amounts in accumulated other comprehensive income expected to be amortized into net periodic benefit cost during the year
ending December 31, 2010 are as follows:

$ in millions Retirement Plans Medical Plan
PriOr SEIVICE COSH/(CIEAIL) ....e.veuiitiieiiite ittt bbbt — (2.0)
Net aCtUATAl TOSS/(GAIN) .....veeeiiitiietiie ettt bbbt b et 3.4 3.1
TOTAL . e R bR bbbt r e b ne s 34 1.1

The total accumulated benefit obligation, the accumulated benefit obligation and fair value of plan assets for plans with
accumulated benefit obligations in excess of plan assets and the projected benefit obligation and fair value of plan assets for pension
plans with projected benefit obligations in excess of plan assets are as follows:

Retirement Plans

$ in millions 2009 2008
Plans with accumulated benefit obligation in excess of plan assets:
Accumulated Benefit OBIIGATION ........cviiiii e e reene e 319.0 (262.2)
e TR LU0 il o] = T =TT £ SSSS 251.2 214.1
Plans with projected benefit obligation in excess of plan assets:
Projected bBenefit OBIIGAtION........cciie et nes 319.0 (262.2)
e TN LU o il 0] = T =TT £ 251.2 214.1
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Components of Net Periodic Benefit Cost

The components of net periodic benefit cost in respect of these defined benefit plans are as follows:

Retirement Plans Medical Plan
$ in millions 2009 2008 2007 2009 2008 2007
SBIVICE COSE..uviitiiiiiicieit ettt te ettt sttt st e et et e s be s besbeeteene e e e e et es (39 (6.2 (7.6) (0.2) (0.4) (0.1)
L) T = A o) OSSP (16.6) (20.8) (19.3) 7)) (25 (2.6)
Expected return on plan aSSetS.........covvervrieieeiesiieesese e se e 144 22.1 22.6 0.4 0.4 0.4
Amortization of prior service CoSt/(Credit)........ccvvvvirririiriiinieeiciercre s (0.2) — — 2.0 2.0 2.0
Amortization of net actuarial gain/(10SS)........cccccvvvrivreeieeieerere e 27 (@14 @9 (36) (43) (4.6)
SEEIEBMENT ... (4.0) — (0.2) — — —
Net periodic DENETIt COSE.......iiiiiiiici e (129) (6.3) (6.3 (41) @48 (49

Assumptions

The weighted average assumptions used to determine net periodic benefit cost for the years ended December 31, 2009, 2008 and
2007 are:

Retirement Plans

2009 2008 2007
DISCOUNE AL ...ttt sttt sttt sttt ettt b et esb et et e e b et e be st e e e besbe e et e sb et ebesbeseebeabe e ebesbesenbennerens 5.84% 5.73% 5.10%
EXpected return 0N Plan @SSELS.......ciiiiiiieieiiie e e st et e e st ra et et st e st e s besbeete e e esbesn e besrenrens 6.15% 6.93% 6.74%
Expected rate Of SAlArY INCIBASES .......cvivereriiriese sttt ettt e e tesresreere e e e esnenseneenrens 3.09% 5.82% 5.41%
FULUrE PENSION FALE INCIBASES ..e.vvveiveereeseesiestestestestesteseeseeseestes e stestesseareeseeseeneeseessestesaenseaneensesaenseneeneens 2.88% 3.28% 2.86%

Medical Plan

2009 2008 2007

DISCOUNE TALE ...ttt ettt ettt sttt sttt st seste st e se et st e e be st aresbe s erennns 6.10% 5.75% 5.75%
Expected return 0N Plan SSELS..........ooeieiirieiieie et 7.00% 7.00% 7.00%
Expected rate of Salary iINCreases .........cocuireiieiriieie et 4.50% 4.50% 4.50%
Future medical cost trend rate iNCrEASES .........c.cvvrrierierieriereri e 5.00%-8.00%  5.50%-9.00%  5.50%-9.00%

In developing the expected rate of return, the company considers long-term compound annualized returns based on historical and
current market data. Using this reference information, the company develops forward-looking return expectations for each asset
category and an expected long-term rate of return for a targeted portfolio. Discount rate assumptions were based upon AA-rated
corporate bonds of suitable terms and currencies.

The assumed health care cost rates are as follows:

Medical Plan

2009 2008 2007
Health care cost trend rate assumed fOr NEXE YEAI..........cccviviiieieciecie e 8.00% 8.00% 9.00%
Rate to which cost trend rate gradually deClings..........c.coeiiiiiiiiieiiiie s 5.00% 5.00% 5.50%
Year the rate reaches level it is assumed to remain thereafter ............cccccoveveievii s 2015 2014 2011

A one percent change in the assumed rate of increase in healthcare costs would have the following effects:

$ in millions Increase Decrease
Effect on aggregate Service and INTEIESE COSES.........iiiiiiiiieiiieieieseseste ettt e e sre e e e e e e e st e tesaeste e e eneeseens 0.4 (0.3)
Effect on defined benefit ODlIgatioN.........ccooiiiii i 6.2 (5.2)
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Plan Assets

The analysis of the plan assets as of December 31, 2009 was as follows:

Retirement % Fair Value of % Fair Value
$in millions Plans Plan Assets Medical Plan of Plan Assets
Cash and cash equivalents ...........ccccoevvvviveeeienene e 6.4 2.4% 0.2 2.7%
FUund iNVESIMENTS .....ccveiiciie e 122.8 46.7% 7.1 97.3%
EQUILY SECUNILIES. .. eveiviiiecercte e 89.4 34.0% — —
Government debt SECUNTIES........ccvviveeiiie e 29.7 11.3% — —
OtNEE ASSEES ... veieeietreee ettt e e st e e e seee e e s ear e e s sbaeeeas 0.7 0.3% — —
Guaranteed investments Contracts.........coccoevvveeveeeereeeveeeennnnn 13.9 5.3% — —

262.9 100.0% 7.3 100.0%

The analysis of the plan assets as of December 31, 2008 was as follows:

$ in millions Retirement Plans Medical Plan
Cash and Cash EQUIVAIENTS ..........ccviiiiiicece e nne s 18.6 0.2
0T [0 I TNV ZETSY 0 1T ] 54.7 6.1
EQUILY SBCUFTTIES......uiitiietiiee ettt ettt 73.0 —
GOVEIrNMENT AEDE SECUITIES. ... vvieiiceiiie ettt ettt et e e e e e e e st e e s sba e e e s erb e e e seareeessares 49.2 —
Other debt INSITUMENTS ... ..vviiieieee ettt ettt et e e e s et e e e s st et e s sbe e e s s ebbeeesenreeessarees 11.8 —
(O Lo G Y YT 17.3 —
224.6 6.3

The investment policies and strategies for plan assets held by defined benefit plans include:

e Funding — to have sufficient assets available to pay members benefits;
e  Security — to maintain the minimum Funding Requirement;

e Stability — to have due regard to the employer’s ability in meeting contribution payments given their size and incidence.
Certain plan assets are invested in affiliated funds. Plan assets are not held in company stock.

The following table presents the carrying value of the plan assets, including major security type for equity and debt securities,
which are measured at fair value as of December 31, 2009:

As of December 31, 2009
Quoted Prices in

Active Markets Significant Other Significant

Fair Value for Identical Observable Unobservable

$ in millions Measurements Assets (Level 1) Inputs (Level 2) Inputs (Level 3)
Cash and cash equivalents ...........cccccceeeevevrvrvnnnnne. 6.6 0.2 6.4 —
Fund iNVestMeNntsS ........ccccvevevererere e 129.9 129.9 — —
EQUItY SECUNILIES....eivvivreerceeeeeeee e 89.4 89.4 — —
Government debt Securities........ccoovvverververcrernennn, 29.7 29.7 — —
Other aSSELS.....c.vcviiiecie et 0.7 0.7 — —
Guaranteed investments contracts.............ccceevene.. 13.9 — — 13.9
270.2 249.9 6.4 13.9

Information about the valuation hierarchy levels, the valuation techniques, and inputs used to measure fair value are detailed in
Note 2, “Fair Value of Assets and Liabilities.” Level 1 assets are generally investments into the company’s affiliated funds for which a
readily determinable market value exists.
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The following is a description of the valuation methodologies used for each major category of plan assets measured at fair value.
Information about the valuation hierarchy levels used to measure fair value is detailed in Note 2, “Fair Value of Assets and
Liabilities.”

Cash and cash equivalents

Cash equivalents include cash investments in money market funds and time deposits. Cash investments in money market funds are
valued under the market approach through the use of quoted market prices in an active market, which is the net asset value of the
underlying funds, and are classified within level 1 of the valuation hierarchy. Cash investments in time deposits are valued at cost plus
accrued interest, which approximates fair value, and are classified within level 2 of the valuation hierarchy.

Fund investments
These plan assets are classified within level 1 of the valuation hierarchy and are valued at the net asset value of shares held by the
plan at year end.

Equity securities, government debt securities, corporate debt securities and other investments
These plan assets are classified within level 1 of the valuation hierarchy and are valued at the closing price reported on the active
market on which the individual securities are traded.

Guaranteed investment contract

This asset is classified within level 3 of the valuation hierarchy and is valued through use of unobservable inputs by discounting the
related cash flows based on current yields of similar instruments with comparable durations considering the credit-worthiness of the
issuer.

The following table shows a reconciliation of the beginning and ending fair value measurement for level 3 assets, which is
comprised solely of the guaranteed investment contract, using significant unobservable inputs:

$ in millions Year Ended December 31, 2009
Balance, beginning Of YA ..ot 12.6
Unrealized gains/(losses) relating to the instrument still held at the reporting date...................... 2.2
Purchases, sales, issuances and settlements (NEL).........ccoviiriiiiiie s (0.9)
Balance, BN OF YEAN .....oiieiiice ettt 13.9
Cash Flows

The estimated amounts of contributions expected to be paid to the plans during 2010 is $7.9 million for retirement plans, with no
expected contribution to the medical plan.

There are no future annual benefits of plan participants covered by insurance contracts issued by the employer or related parties.

The benefits expected to be paid in each of the next five fiscal years and in the five fiscal years thereafter are as follows:

$ in millions Retirement Plans Medical Plan
Expected benefit payments:

2000 . E bR R R R e R R AR R R e R R e e e Rt e R e e r b nrenr e ne e 6.2 2.3
0 PRSPPI 6.9 25
L PO 7.4 2.6
0 1 TSRS 8.0 2.7
2004 bbb R £ £ oAb Ao b e Re SRt AR £ Re SR £ e E e b e bR e eRe Rt eR e e e e beebeebeene e 8.6 2.9
Thereafter in the SUCCEEING FIVE YRAIS........oii i 52.2 15.8
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20. COMMITMENTS AND CONTINGENCIES
Commitments and contingencies may arise in the ordinary course of business.

The company has transactions with various private equity, real estate and other investment entities sponsored by the company for
the investment of client assets in the normal course of business. Many of the company’s investment products are structured as limited
partnerships. The company’s investment may take the form of the general partner or a limited partner, and the entities are structured
such that each partner makes capital commitments that are to be drawn down over the life of the partnership as investment
opportunities are identified. At December 31, 2009, the company’s undrawn capital commitments were $77.6 million (2008:
$36.5 million).

The volatility and valuation dislocations that occurred from 2007 to 2009 in certain sectors of the fixed income market have
generated pricing issues in many areas of the market. As a result of these valuation dislocations, during the fourth quarter of 2007,
Invesco elected to enter into contingent support agreements for two of its investment trusts to enable them to sustain a stable pricing
structure. These two trusts are unregistered trusts that invest in fixed income securities and are available only to accredited investors.
In December 2009, the agreements were amended to extend the term through June 30, 2010. As of December 31, 2009, the committed
support under these agreements was $51.0 million with an internal approval mechanism to increase the maximum possible support to
$66.0 million at the option of the company. The recorded fair value of the guarantees related to these agreements at December 31,
2009, was estimated to be $2.5 million (December 31, 2008: $5.5 million), which was recorded in other current liabilities on the
Consolidated Balance Sheet. No payments have been made under either agreement nor has Invesco realized any losses from the
support agreements through the date of this Report. These trusts were not consolidated because the company was not deemed to be the
primary beneficiary.

A subsidiary of the company has received assessments from the Canada Revenue Agency (CRA) for goods and services tax (GST)
related to various taxation periods from April 1999 to December 2006 in the amount of $20.4 million related to GST on sales charges
collected from investors upon the redemption of certain mutual funds. The company has objected to the assessments and sought
remedial action in the Ontario Superior Court of Justice. In November 2009, the company was successful in such remedial action and,
as a result, anticipates successfully contesting the assessments. As a result of such actions, the CRA is currently considering its next
steps and has not responded to the company in this regard. Management believes that the CRA’s claims are unfounded and that this
assessment is unlikely to stand, and accordingly no provision has been recorded in the Consolidated Financial Statements.

Acquisition Contingencies
Contingent consideration related to acquisitions includes the following:

e Earn-outs relating to the Invesco PowerShares acquisition. A contingent payment of up to $500.0 million could be due in
October 2011, five years after the date of acquisition, based on compound annual growth in management fees (as defined
and adjusted pursuant to the acquisition agreement) from an assumed base of $17.5 million at closing. The Year 5
management fees will be reduced by $50.0 million, for purposes of the calculation, since the second contingent payment
was earned. For a compound annual growth rate (CAGR) in Year 5 below 15%, no additional payment will be made. For a
CAGR in Year 5 between 15% and 75%, $5.0 million for each CAGR point above 15%, for a maximum payment of
$300.0 million for a 75% CAGR. For a CAGR in Year 5 between 75% and 100%, $300.0 million, plus an additional
$8.0 million for each CAGR point above 75%, for a maximum total payment of $500.0 million for a 100% CAGR.

e Earn-outs relating to the W.L. Ross & Co. acquisition. Contingent payments of up to $55.0 million are due each year for
the five years following the October 2006 date of acquisition based on the size and number of future fund launches in
which W.L. Ross & Co. is integrally involved. The maximum remaining contingent payments of $110.0 million would
require annual fund launches to total $4.0 billion. On October 29, 2009, a $33.8 million acquisition earn-out was paid to
the former owners of W.L. Ross & Co., consisting of $6.5 million calculated at the April 3, 2009, earn-out measurement
date and $27.3 million calculated at the October 3, 2009, earn-out measurement date. As a result of the transaction,
goodwill was increased by this amount.

On October 19, 2009, the company announced that it had entered into a definitive agreement to acquire Morgan Stanley’s retail
asset management business, including Van Kampen Investments. The transaction was valued at $1.5 billion (subject to adjustment),
consisting of payments by Invesco of $500.0 million in cash and an aggregate of approximately 44.1 million Invesco common shares
and non-voting common equivalent preferred shares, which will result in Morgan Stanley obtaining an approximately 9.3% equity
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interest in the company. The transaction has been approved by the boards of directors of both companies and is expected to close in
mid-2010, subject to customary regulatory, client and fund shareholder approvals.

Legal Contingencies

Following the industry-wide regulatory investigations in 2003 and 2004, multiple lawsuits based on market timing allegations were
filed against various parties affiliated with Invesco. These lawsuits were consolidated in the United States District Court for the
District of Maryland, together with market timing lawsuits brought against affiliates of other mutual fund companies, and on
September 29, 2004, three amended complaints were filed against company-affiliated parties: (1) a putative shareholder class action
complaint brought on behalf of shareholders of AIM funds formerly advised by Invesco Funds Group, Inc.; (2) a derivative complaint
purportedly brought on behalf of certain AIM funds and the shareholders of such funds; and (3) an ERISA complaint purportedly
brought on behalf of participants in the company’s 401(k) plan. The company and plaintiffs have reached settlements in principle of
these lawsuits. The proposed settlements, which are subject to court approval, call for a payment by the company of $9.8 million,
recorded in general and administrative expenses in the Consolidated Statement of Income in 2007, in exchange for dismissal with
prejudice of all pending claims. In addition, under the terms of the proposed settlements, the company may incur certain costs in
connection with providing notice of the proposed settlements to affected shareholders. Based on information currently available, it is
not believed that any such incremental notice costs will have any material effect on the consolidated financial position or results of
operations of the company.

The asset management industry also is subject to extensive levels of ongoing regulatory oversight and examination. In the United
States and other jurisdictions in which the company operates, governmental authorities regularly make inquiries, hold investigations
and administer market conduct examinations with respect to compliance with applicable laws and regulations. Additional lawsuits or
regulatory enforcement actions arising out of these inquiries may in the future be filed against the company and related entities and
individuals in the U.S. and other jurisdictions in which the company and its affiliates operate. Any material loss of investor and/or
client confidence as a result of such inquiries and/or litigation could result in a significant decline in assets under management, which
would have an adverse effect on the company’s future financial results and its ability to grow its business.

In the normal course of its business, the company is subject to various litigation matters. Although there can be no assurances, at
this time management believes, based on information currently available to it, that it is not probable that the ultimate outcome of any
of these actions will have a material adverse effect on the consolidated financial condition or results of operations of the company.

21. GUARANTOR CONDENSED CONSOLIDATING FINANCIAL STATEMENTS

Prior to the December 4, 2007, redomicile of the company from the United Kingdom to Bermuda and the relisting of the company
from the London Stock Exchange to the New York Stock Exchange, INVESCO PLC (now known as Invesco Holding Company
Limited), the Issuer, issued 4.5% $300.0 million senior notes due 2009, 5.625% $300.0 million senior notes due 2012, 5.375%
$350.0 million senior notes due 2013 and 5.375% $200.0 million senior notes due 2014. These senior notes, are fully and
unconditionally guaranteed as to payment of principal, interest and any other amounts due thereon by Invesco Ltd. (the Parent),
together with the following wholly owned subsidiaries: Invesco Aim Management Group, Inc., Invesco Aim Advisers, Inc., Invesco
North American Holdings, Inc., and Invesco Institutional (N.A.), Inc. (the Guarantors). On June 9, 2009, in connection with the new
credit facility agreement discussed in Note 9, “Debt,” IVZ, Inc. also became a guarantor of the senior notes. On December 31, 2009,
Invesco Aim Advisors, Inc. merged with Invesco Institutional (N.A.), Inc., which was renamed Invesco Advisors, Inc. The company’s
remaining consolidated subsidiaries do not guarantee this debt. The guarantees of each of the Guarantors are joint and several.
Presented below are Condensed Consolidating Balance Sheets as of December 31, 2009, and December 31, 2008, Condensed
Consolidating Statements of Income for the year ended December 31, 2009, 2008, and 2007, and Condensed Consolidating
Statements of Cash Flows for the year ended December 31, 2009, 2008, and 2007.
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Condensed Consolidating Balance Sheets

$ in millions
2009
Assets held for policyholders..........cccoeveviiiiniieiccn,
Other CUITENt ASSELS......ccveeeecieiere e
Total CUrrent SSELS ....c.ovveieeiriiieree s
GOOAW Il ..o
Investments in SUbSIIaries .........ccocvevververevcnese e
Other NON-CUITENT 8SSELS ......cviveieiirierieierie s
TOtAl ASSELS...evveeeierieieie et
Policyholder payables.........c.cccoovviviivnieiiieieieccc e
Other current liabilities ........cccovevveveve i,
Total current liabilitieS........cccoovveiienvvie e,
Intercompany balances..........cccovviveverevini v
Non-current liabilities.........coovevvereverin i
Total HabilitieS ....coveiieieeiieceec e
Total equity attributable to common shareholders..............
Equity attributable to noncontrolling interests in
consolidated entities ........ccocvvvvvvrieiiieinieee e
TOtal EQUILY ..o
Total liabilities and quUItY ........ccccoeiviriinineee

$ in millions
2008
Assets held for policyholders..........ccoccoeiiiiiiniiiin
Other CUITENE ASSELS......ueivieirieiieeiecie e
Total CUMTENE ASSELS ....cvvcvveiciericce e
GOOAWIl ..o
Investments in SUbSIIaries .........cccccovevvevevenenie e
Other NON-CUITENT 8SSELS ......cvvvverieeirieeeiesieesie e
0L 1] T
Policyholder payables.........c.ccccooeiiiiiiviincicieccc e
Other current liabilities ........cccovevveveiiii e,
Total current liabilities.........ccoeveieiiieircecce e,
Intercompany balances..........ccccvovvvverevinenie s
Non-current liabilities.........ccoevveieiiie e
Total [1abilitieS .....cccvvereircece e
Total equity attributable to common shareholders..............
Equity attributable to noncontrolling interests in
consolidated entities ........ccccvvvvvvvieiiveeeiee e
TOtal EQUILY ...oveeece e
Total liabilities and eqUItY ........cccevevvvierir v,

Non-

Guarantors  Guarantors Issuer Parent Eliminations  Consolidated
— 1,283.0 — — — 1,283.0
2115 1,591.7 3.1 31.7 — 1,838.0
2115 2,874.7 3.1 31.7 — 3,121.0
2,302.8 3,709.4 4554 — — 6,467.6
714.9 57 46977 68593 (12,277.6) —
1475 1,165.2 4.9 34 — 1,321.0
3,376.7 7,755.0 5,161.1 6,894.4  (12,277.6) 10,909.6
— 1,283.0 — — — 1,283.0
35.7 972.2 7.1 0.4 — 1,015.4
35.7 2,255.2 7.1 0.4 — 2,298.4
956.8  (1,660.0) 722.1 (18.9) — —
31.5 213.1 745.8 — — 990.4
1,024.0 8083  1,475.0 (18.5) — 3,288.8
2,352.7 6,238.8 3,686.1 6,912.9 (12,277.6) 6,912.9
— 707.9 — — — 707.9
2,352.7 6,946.7 3,686.1 6,912.9 (12,277.6) 7,620.8
3,376.7 7,755.0 5,161.1 6,894.4  (12,277.6) 10,909.6

Non-

Guarantors _Guarantors Issuer Parent Eliminations Consolidated
— 840.2 — — — 840.2
96.9 1,401.8 10.7 24.4 — 1,533.8
96.9 2,242.0 10.7 24.4 — 2,374.0
2,302.8 3,236.8 427.2 — — 5,966.8
718.2 2,201.7 4,081.3 5,658.5 (12,659.7) —
94.4 1,310.5 11.2 — — 1,416.1
3,212.3 8,991.0 4530.4 5,682.9 (12,659.7) 9,756.9
— 840.2 — — — 840.2
38.2 933.2 2914 0.4 — 1,263.2
38.2 1,773.4 2914 0.4 — 2,103.4
385.0 (768.7) 390.8 (7.1) — —
33.2 162.1 862.0 — — 1,057.3
4564  1166.8  1,544.2 (6.7) — 3,160.7
2,755.9 6,917.5 2,986.2 5,689.6 (12,659.7) 5,689.5
— 906.7 — — — 906.7
2,755.9 7,824.2 2,986.2 5,689.6  (12,659.7) 6,596.2
3,212.3 8,991.0 4,530.4 5,682.9 (12,659.7) 9,756.9
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Condensed Consolidating Statements of Income

$ in millions

2009

Total Operating reVENUES..........cecveeerreriesese e ereeeeseesie e
Total Operating EXPENSES........ccvivrieervereieseseaeereeseesiesrens
Operating iNCOME/(10SS) ... .ccververererrseeeeeererese e
Equity in earnings of unconsolidated affiliates..................
Other iINCOME/(EXPENSE) ..c.vvvrevrereerreieriesesie e seeee e sre e

Income before income taxes, including gains and losses

attributable to noncontrolling interests..........cccooeevnenae
INCOME taX PrOVISION.......coeiiierieireee e

Net income, including gains and losses attributable to
noncontrolling iINterests ..o

Losses attributable to the noncontrolling interests in
consolidated entities, Net........ccocovveeinirieie e,

Net income attributable to common shareholders..............

$ in millions
2008
Total Operating reVENUES..........cecvveeeeeriesese e sreeeereeie e
Total operating EXPENSES........covvrvrereriereeiereereereseeseeseenns
Operating iNCOME/(10SS) ......cververereresirese e see e
Equity in earnings of unconsolidated affiliates..................
Other INCOME EXPENSE.....cververrerierrreeeeeieseesie e sresresneereenes
Income before income taxes, including gains and losses
attributable to noncontrolling interests..........cccoeevvenae
INCOME taX PrOVISION.......coveiierieeriece e
Net income, including gains and losses attributable to
noncontrolling iINterests...... ..o iinienieie e
Losses attributable to the noncontrolling interests in
consolidated entities, Net.........cccco e ne s
Net income attributable to common shareholders..............

$ in millions
2007
Total Operating reVENUES..........cvcvreeeererene e e eeeeeee e
Total operating EXPENSES........cocvrvrererierieeriereereeseseeseeseenns
Operating iNCOME/(10SS) ......cveverierierererese e
Equity in earnings of unconsolidated affiliates..................
Other iNCOME/(EXPENSE) ....euvvirierieiirieieisieieese e
Income before income taxes, including gains and losses
attributable to noncontrolling iNterests..........ccccoevvvenae
INCOME taxX PrOVISION.......coevvierieericee e
Net income, including gains and losses attributable to
NoNCoNtrolling INLErestS.......ccooviereeieie e
Gains attributable to the noncontrolling interests in
consolidated entities, Net ... iinene s
Net income attributable to common shareholders..............

*  Prior to December 4, 2007, the Parent entity, INVESCO PLC, was also the issuer of the debt.

Non-

Guarantors Guarantors Issuer Parent Eliminations  Consolidated
549.7 2,077.6 — — — 2,627.3
432.1 1,701.3 (3.3) 12.9 — 2,143.0
117.6 376.3 33 (12.9) — 4843

17.1 533 1483 326.3 (518.0) 27.0
(52.2) (82.3) (284) 9.1 — (153.8)
82.5 347.3 123.2 3225 (518.0) 357.5
(0.2) (136.5)  (11.5) — — (148.2)
82.3 210.8 111.7 3225 (518.0) 209.3
— 113.2 — — — 113.2
82.3 324.0 111.7 3225 (518.0) 322.5
Non-

Guarantors Guarantors Issuer Parent Eliminations  Consolidated
683.6 2,624.0 — — — 3,307.6
(5125)  (2,020.7) (9.5) (17.1) —  (2,559.8)
171.1 603.3 (9.5) (17.1) — 7478
73.9 1359  256.7 505.8 (925.5) 46.8

(6.5) (48.4) (757) (7.0) — (137.6)
238.5 690.8 1715 4817 (925.5) 657.0
(73.2) (172.3) 9.5 — — (236.0)
165.3 518.5 181.0 4817 (925.5) 421.0

— 60.7 — — — 60.7
165.3 579.2 181.0 481.7 (925.5) 481.7

Non-

Guarantors Guarantors Issuer*  Parent*  Eliminations  Consolidated
772.3 3,106.6 — — — 3,878.9
(562.7) (2,282.9) (28.2) (10.8) —  (2,884.6)
209.6 8237  (282) (10.8) — 994.3
75.9 183.1 6847 684.4 (1,580.0) 48.1

(1.5) 2144 (115 — — 201.4
284.0 1,221.2 645.0 673.6 (1,580.0) 1,243.8
(71.6) (293.2) 7.5 — — (357.3)
212.4 928.0 6525 673.6 (1,580.0) 886.5

— (212.9) — — — (212.9)
212.4 715.1 6525 673.6 (1,580.0) 673.6
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Condensed Consolidating Statements of Cash Flows

Non-
$ in millions Guarantors Guarantors Issuer Parent Eliminations Consolidated
2009
Net cash provided by/(used in) operating activities............. 162.4 (182.0) 1.0 218.5 162.8 362.7
Net cash (used in)/provided by investing activities ............. (26.1) (139.3) 105.0 (538.0) 496.0 (102.4)
Net cash (used in)/provided by financing activities............. (458.3) 803.7 (107.5)  320.2 (658.8) (100.7)
(Decrease)/increase in cash and cash equivalents................ (322.0) 482.4 (1.5) 0.7 — 159.6
Non-
$ in millions Guarantors Guarantors Issuer Parent Eliminations ~ Consolidated
2008
Net cash provided by operating activities............cccoeeenenes 130.3 409.8 77.1 524.0 (645.5) 495.7
Net cash (used in)/provided by investing activities .............. (130.5) 106.4 102.8 (44.5) (102.8) (68.6)
Net cash used in financing activities..........ccccocvevenciennne. — (747.4)  (182.0) (485.3) 748.3 (666.4)
Decrease in cash and cash equivalents...........c.ccococevvninnnne. (0.2) (231.2) (2.1) (5.8) — (239.3)
Non-
$ in millions Guarantors Guarantors Issuer* Parent*  Eliminations Consolidated
2007
Net cash provided by operating activities ..........ccccceeeverennn, 14.6 469.9 418.0 92.7 (81.5) 913.7
Net cash (used in)/provided by investing activities ................ 9.1) (33.6) 203.0 — (206.7) (46.4)
Net cash used in financing activities.........cccccceceveverievvsnnnnnn, — (296.3) (646.0) (86.7) 288.2 (740.8)
Increase/(decrease) in cash and cash equivalents................... 55 140.0 (25.0) 6.0 — 126.5

*  Prior to December 4, 2007, the Parent entity, INVESCO PLC, was also the issuer of the debt.
22. SUBSEQUENT EVENTS

On January 27, 2010, the company declared a fourth quarter 2009 dividend of $0.1025 per share, payable on March 10, 2010, to
shareholders of record at the close of business on February 23, 2010.

As of the date of this Report, the committed support under the support agreements discussed in Note 20, “Commitments and
Contingencies,” was $36.0 million.

Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure

N/A
Item 9A. Controls and Procedures

Evaluation of Disclosure Controls and Procedures

Management, with the participation of our chief executive officer and chief financial officer, has evaluated the effectiveness of our
disclosure controls and procedures as of December 31, 2009. There are inherent limitations to the effectiveness of any system of
disclosure controls and procedures, including the possibility of human error and the circumvention or overriding of the controls and
procedures. Accordingly, even effective disclosure controls and procedures can only provide reasonable assurance of achieving their
control objectives. Based upon this evaluation, our chief executive officer and chief financial officer concluded that the company’s

disclosure controls and procedures were effective to provide reasonable assurance that information required to be disclosed by us in
the reports that we file or submit under the Exchange Act is recorded, processed, summarized and reported, within the time periods
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specified in the applicable rules and forms, and that it is accumulated and communicated to our management, including our chief
executive officer and chief financial officer, as appropriate to allow timely decisions regarding required disclosure.

Management’s report on internal control over financial reporting is located in Item 8, “Financial Statements and Supplementary

Data” of this Annual Report on Form 10-K. Our independent auditors, Ernst & Young LLP, have issued an audit report on the

effectiveness of our internal control over financial reporting. This report appears in Item 8, “Financial Statements and Supplementary
Data” of this Annual Report on Form 10-K.

Item 9B. Other Information

None.
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PART IlI
Item 10. Directors, Executive Officers and Corporate Governance

Invesco has filed the certification of its Chief Financial Officer with the New York Stock Exchange (“NYSE”) as required pursuant
to Section 303A.12 of the NYSE Listed Company Manual. In addition, Invesco has filed the Sarbanes-Oxley Act Section 302
certifications of its Chief Executive Officer and Chief Financial Officer with the Securities and Exchange Commission, which
certifications are attached hereto as Exhibit 31.1 and Exhibit 31.2, respectively.

The information required by this Item will be included in the definitive Proxy Statement for the company’s annual meeting of
shareholders, which will be filed with the SEC no later than 120 days after the close of the fiscal year ended December 31, 2009, and
is incorporated by reference in this Report.

The following is a list of individuals serving as executive officers of the company as of the date hereof. All company executive
officers are elected annually and serve at the discretion of the company’s Board of Directors or Chief Executive Officer.

Note: Country listed denotes citizenship.
Martin L. Flanagan, CFA, CPA (49) President and Chief Executive Officer of Invesco Ltd. (U.S.A.)

Martin L. Flanagan has been a director and president and chief executive officer of Invesco since August 2005. He is also a trustee
of the AIM Family of Funds. Mr. Flanagan joined Invesco from Franklin Resources, Inc., where he was president and co-chief
executive officer from January 2004 to July 2005. Previously he had been Franklin’s co-president from May 2003 to January 2004,
chief operating officer and chief financial officer from November 1999 to May 2003, and senior vice president and chief financial
officer from 1993 until November 1999. Mr. Flanagan served as director, executive vice president and chief operating officer of
Templeton, Galbraith & Hansberger, Ltd. before its acquisition by Franklin in 1992. Before joining Templeton in 1983, he worked
with Arthur Andersen & Co. Mr. Flanagan received a B.A. and BBA from Southern Methodist University (SMU). He is a CFA charter
holder and a certified public accountant. He is vice chairman of the Investment Company Institute. He also serves as a member of the
executive board at the SMU Cox School of Business and a member of the Board of Councilors of the Carter Center in Atlanta.

G. Mark Armour (56) Senior Managing Director and Head of Worldwide Institutional (Australia)

Mark Armour has served as senior managing director and head of Invesco’s Worldwide Institutional business since January 2007.
Previously, Mr. Armour served as head of sales and service for the institutional business. He was chief executive officer of Invesco
Australia from September 2002 to July 2006. Prior to joining Invesco, Mr. Armour held significant leadership roles in the funds
management business in both Australia and Hong Kong. He previously served as chief investment officer for ANZ Investments and
spent almost 20 years with the National Mutual/AXA Australia Group, where he was chief executive, Funds Management, from 1998
to 2000. Mr. Armour received a bachelor of economics (honors) from La Trobe University in Melbourne, Australia.

Kevin M. Carome (53) Senior Managing Director and General Counsel (U.S.A.)

Kevin Carome has served as general counsel of our company since January 2006. Previously, he was senior vice president and
general counsel of Invesco Aim from 2003 to 2005. Prior to joining Invesco, Mr. Carome worked with Liberty Financial Companies,
Inc. (LFC) in Boston where he was senior vice president and general counsel from August 2000 through December 2001. He joined
LFC in 1993 as associate general counsel and, from 1998 through 2000, was general counsel of certain of its investment management
subsidiaries. Mr. Carome began his career as an associate at Ropes & Gray in Boston. He received a B.S. in political science and a
J.D. from Boston College.

Andrew T. S. Lo (49) Senior Managing Director and Head of Invesco Asia Pacific (China)

Andrew Lo has served as head of Invesco Asia Pacific since February 2001. He joined our company as managing director for
Invesco Asia in 1994. Mr. Lo began his career as a credit analyst at Chase Manhattan Bank in 1984. He became vice president of the
investment management group at Citicorp in 1988 and was managing director of Capital House Asia from 1990 to 1994. Mr. Lo was
chairman of the Hong Kong Investment Funds Association from 1996 to 1997 and a member of the Council to the Stock Exchange of
Hong Kong and the Advisory Committee to the Securities and Futures Commission in Hong Kong from 1997 to 2001. He received a
B.S. and an MBA from Babson College in the U.S.
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Colin D. Meadows (39) Senior Managing Director and Chief Administrative Officer (U.S.A.)

Colin Meadows has served as chief administrative officer of Invesco since May 2006 with responsibility for business strategy,
human resources, and communications. In September 2008 he expanded his role with responsibilities for operations and technology.
Mr. Meadows came to Invesco from GE Consumer Finance where he was senior vice president of business development and mergers
and acquisitions. Prior to that role, he served as senior vice president of strategic planning and technology at Wells Fargo Bank. From
1996-2003, Mr. Meadows was an associate principal with McKinsey & Company, focusing on the financial services and venture
capital industries, with an emphasis in the banking and asset management sectors. Mr. Meadows received a B.A. cum laude in
economics and English literature from Andrews University and a J.D. from Harvard Law School.

James I. Robertson (51) Senior Managing Director and Head of U.K. and Continental Europe; Director (U.K.)

James Robertson has served as a member of the Board of Directors of our company since April 2004. He is currently head of
Invesco Perpetual with additional responsibility for Continental Europe. He was head of Operations and Technology from 2006 to
September 2008. He was chief financial officer from April 2004 to October 2005. Mr. Robertson joined our company as director of
finance and corporate development for Invesco's Global division in 1993 and repeated this role for the Pacific division in 1995. Mr.
Robertson became managing director of global strategic planning in 1996 and served as chief executive officer of AMVESCAP Group
Services, Inc. from 2001 to 2005. He holds an M.A. from Cambridge University and is a Chartered Accountant.

Loren M. Starr (48) Senior Managing Director and Chief Financial Officer (U.S.A.)

Loren Starr has served as senior managing director and chief financial officer of our company since October 2005. Previously, he
served from 2001 to 2005 as senior vice president and chief financial officer of Janus Capital Group Inc., after working as head of
corporate finance from 1998 to 2001 at Putnam Investments. Prior to these positions, Mr. Starr held senior corporate finance roles
with Lehman Brothers and Morgan Stanley & Co. He received a B.A. in chemistry and B.S. in industrial engineering, summa cum
laude, from Columbia University, as well as an MBA, also from Columbia, and M.S. in operations research from Carnegie Mellon
University. Mr. Starr is a certified treasury professional. He serves as director and is past chairman of the Association for Financial
Professionals.

Philip A. Taylor (55) Senior Managing Director and Head of North American Retail (Canada)

Philip Taylor became head of Invesco’s North American Retail business in April 2006. He had previously served as head of
Invesco Trimark since January 2002. He joined Invesco Trimark in 1999 as senior vice president of operations and client services and
later became executive vice president and chief operating officer. Mr. Taylor was president of Canadian retail broker Investors Group
Securities from 1994 to 1997 and managing partner of Meridian Securities, an execution and clearing broker, from 1989 to 1994. He
held various management positions with Royal Trust, now part of Royal Bank of Canada, from 1982 to 1989. Mr. Taylor began his
career in consumer brand management in the U.S. and Canada with Richardson-Vicks, now part of Procter & Gamble. He received a
Bachelor of Commerce (honors) degree from Carleton University and an MBA from the Schulich School of Business at York
University. Mr. Taylor is a member of the Dean’s Advisory council of the Schulich School of Business and past chair of the Toronto
Symphony Orchestra.

Item 11. Executive Compensation

The information required by this Item will be included in the definitive Proxy Statement for the company’s annual meeting of
shareholders, which will be filed with the SEC no later than 120 days after the close of the fiscal year ended December 31, 2009, and
is incorporated by reference in this Report.
Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

The information required by this Item will be included in the definitive Proxy Statement for the company’s annual meeting of

shareholders, which will be filed with the SEC no later than 120 days after the close of the fiscal year ended December 31, 2009, and
is incorporated by reference in this Report.
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Item 13. Certain Relationships and Related Transactions, and Director Independence

The information required by this Item will be included in the definitive Proxy Statement for the company’s annual meeting of
shareholders, which will be filed with the SEC no later than 120 days after the close of the fiscal year ended December 31, 2009, and
is incorporated by reference in this Report.

Item 14. Principal Accountant Fees and Services

The information required by this Item will be included in the definitive Proxy Statement for the company’s annual meeting of
shareholders, which will be filed with the SEC no later than 120 days after the close of the fiscal year ended December 31, 2009, and
is incorporated by reference in this Report.
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PART IV

Item 15. Exhibits and Financial Statement Schedules

(a)(1) The financial statements filed as part of this Report are listed in Part 11, Item 8, “Financial Statements and Supplementary

Data.”

(a)(2) No financial statement schedules are required to be filed as part of this Report because all such schedules have been omitted.
Such omission has been made on the basis that information is provided in the financial statements or related footnotes in Part Il,
Item 8, “Financial Statements and Supplementary Data,” or is not required to be filed as the information is not applicable.

(2)(3) The exhibits listed on the Exhibit Index are included with this Report.

3.1

3.2

4.1

4.2

4.3

4.4

4.5

4.6

4.7

Exhibit Index

Memorandum of Association of Invesco Ltd., incorporating amendments up to and including December 4, 2007,
incorporated by reference to exhibit 3.1 to Invesco’s Current Report on Form 8-K, filed with the Securities and Exchange
Commission on December 12, 2007

Amended and Restated Bye-Laws of Invesco Ltd., incorporating amendments up to and including December 4, 2007,
incorporated by reference to exhibit 3.2 to Invesco’s Current Report on Form 8-K, filed with the Securities and Exchange
Commission on December 12, 2007

Specimen Certificate for Common Shares of Invesco Ltd., incorporated by reference to exhibit 4.1 to Invesco’s Current
Report on Form 8-K, filed with the Securities and Exchange Commission on December 12, 2007

Indenture, dated as of February 27, 2003, for AMVESCAP’s 5.375% Senior Notes Due 2013, among AMVESCAP PLC,
Al M Advisors, Inc., A1 M Management Group Inc., INVESCO Institutional (N.A.), Inc., INVESCO North American
Holdings, Inc. and SunTrust Bank, incorporated by reference to exhibit 2.12 to AMVESCAP’s Annual Report on Form 20-F
for the year ended December 31, 2002, filed with the Securities and Exchange Commission on March 27, 2003

Indenture, dated as of December 14, 2004, for AMVESCAP’s 5.375% Senior Notes due 2014, among AMVESCAP PLC,
Al M Advisors, Inc., A1 M Management Group Inc., INVESCO Institutional (N.A.), Inc., INVESCO North American
Holdings, Inc. and SunTrust Bank, incorporated by reference to exhibit 2.11 to AMVESCAP’s Annual Report on Form 20-F
for the year ended December 31, 2004, filed with the Securities and Exchange Commission on June 29, 2005

Indenture, dated as of April 11, 2007, for AMVESCAP’s 5.625% Senior Notes Due 2012, among AMVESCAP PLC, A M
Advisors, Inc., A1 M Management Group Inc., INVESCO Institutional (N.A.), Inc., INVESCO North American Holdings,
Inc. and The Bank of New York Trust Company, N.A., incorporated by reference to exhibit 99.1 to AMVESCAP’s Report
on Form 6-K, filed with the Securities and Exchange Commission on April 18, 2007

Supplemental Indenture No. 2, dated as of November 27, 2007, among INVESCO PLC, a public limited company organized
under the laws of England and Wales, and formerly known as AMVESCAP PLC, A | M Advisors, Inc., A 1 M Management
Group Inc., INVESCO Institutional (N.A.), Inc., and INVESCO North American Holdings, Inc., Invesco Ltd., a Bermuda
corporation, and The Bank of New York Trust Company, N.A., incorporated by reference to exhibit 4.2 to Invesco’s Current
Report on Form 8-K, filed with the Securities and Exchange Commission on November 30, 2007

Supplemental Indenture, dated as of November 27, 2007, among INVESCO PLC, a public limited company organized under
the laws of England and Wales, and formerly known as AMVESCAP PLC, A1 M Advisors, Inc., A1 M Management
Group Inc., INVESCO Institutional (N.A.), Inc., and INVESCO North American Holdings, Inc., Invesco Ltd., a Bermuda
corporation, and U.S. Bank National Association, as Successor Trustee to SunTrust Bank, incorporated by reference to
exhibit 4.3 to Invesco’s Current Report on Form 8-K, filed with the Securities and Exchange Commission on November 30,
2007

Supplemental Indenture, dated as of November 27, 2007, among INVESCO PLC, a public limited company organized under
the laws of England and Wales, and formerly known as AMVESCAP PLC, A1 M Advisors, Inc., A1 M Management
Group Inc., INVESCO Institutional (N.A.), Inc., and INVESCO North American Holdings, Inc., Invesco Ltd., a Bermuda
corporation, and U.S. Bank National Association, as Successor Trustee to SunTrust Bank, incorporated by reference to
exhibit 4.4 to Invesco’s Current Report on Form 8-K, filed with the Securities and Exchange Commission on November 30,
2007
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Supplemental Indenture No. 3, dated as of June 9, 2009, for the 5.625% Senior Notes due 2012, among Invesco Holding
Company Limited (f/k/a AMVESCAP PLC), IVZ, Inc., and The Bank of New York Mellon Trust Company, N.A.

Supplemental Indenture No. 2, dated as of June 9, 2009, for the 5.375% Senior Notes due 2013, among Invesco Holding
Company Limited (f/lk/a AMVESCAP PLC), IVZ, Inc., and U.S. Bank National Association, as successor trustee to
SunTrust Bank.

Supplemental Indenture No. 2, dated as of June 9, 2009, for the 5.375% Senior Notes due 2014, among Invesco Holding
Company Limited (f/lk/a AMVESCAP PLC), IVZ, Inc., and U.S. Bank National Association, as successor trustee to
SunTrust Bank.

Guarantee, dated February 27, 2003, with respect to AMVESCAP’s 5.375% Senior Notes Due 2013, made by A1 M
Management Group Inc., A 1M Advisors, Inc., INVESCO Institutional (N.A.), Inc. and INVESCO North American
Holdings, Inc., incorporated by reference to exhibit 4.20 to AMVESCAP’s Annual Report on Form 20-F for the year ended
December 31, 2002, filed with the Securities and Exchange Commission on March 27, 2003

Credit Agreement, dated as of June 9, 2009, among IVZ, Inc., Invesco Ltd., the banks, financial institutions and other
institutional lenders from time to time a party thereto and Bank of America, N.A., as administrative agent

Third Amended and Restated Purchase and Sale Agreement, dated as of August 18, 2003, among Citibank, N.A., Citicorp
North America, Inc., A1 M Management Group Inc., A1 M Distributors, Inc., A1 M Advisors, Inc. and Invesco Funds
Group, Inc., incorporated by reference to exhibit 10.2 to Invesco’s Annual Report on Form 10-K for the year ended
December 31, 2007, filed with the Securities and Exchange Commission on February 29, 2008

Amendment No. 4 to Facility Documents, dated as of August 24, 2001 among A I M Management Group Inc., A1 M
Advisors, Inc., Al M Distributors, Inc., Citibank, N.A., Bankers Trust Company and Citicorp North America, Inc.,
incorporated by reference to exhibit 4.4 to AMVESCAP’s Annual Report on Form 20-F for the year ended December 31,
2001, filed with the Securities and Exchange Commission on April 4, 2002

Amendment No.5 to Facility Documents, dated as of August 18, 2003, among Invesco Funds Group, Inc., AIM
Management Group Inc., A | M Advisors, Inc., A | M Distributors, Inc., Citibank, N.A., Citicorp North America, Inc. and
Deutsche Bank Trust Company Americas, incorporated by reference to exhibit 10.4 to Invesco’s Annual Report on
Form 10-K for the year ended December 31, 2007, filed with the Securities and Exchange Commission on February 29,
2008

Global Stock Plan, as amended and restated as of as of April 1, 2009, incorporated by reference to exhibit 10.1 to Invesco’s
Quarterly Report on Form 10-Q for the quarter ended March 31, 2009, filed with the Securities and Exchange Commission
on May 8, 2009

Invesco Ltd. 2008 Global Equity Incentive Plan, as amended and restated effective January 1, 2009, incorporated by
reference to exhibit 10.6 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2008, filed with the
Securities and Exchange Commission on February 27, 2009

Invesco Ltd. Executive Incentive Bonus Plan, as amended and restated effective January 1, 2009, incorporated by reference
to exhibit 10.7 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2008, filed with the Securities
and Exchange Commission on February 27, 2009

Invesco Ltd. Amended and Restated 2005 Non-Qualified Deferred Compensation Plan, effective as of January 1, 2009,
incorporated by reference to exhibit 10.8 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2008,
filed with the Securities and Exchange Commission on February 27, 2009

No. 3 Executive Share Option Scheme, as revised as of August 2006, incorporated by reference to exhibit 10.6 to Invesco’s
Annual Report on Form 10-K for the year ended December 31, 2007, filed with the Securities and Exchange Commission
on February 29, 2008

2000 Share Option Plan, as revised as of January 26, 2005, incorporated by reference to exhibit 10.7 to Invesco’s Annual
Report on Form 10-K for the year ended December 31, 2007, filed with the Securities and Exchange Commission on
February 29, 2008

Invesco ESOP, as amended and restated, generally effective as of February 1, 2005, incorporated by reference to
exhibit 10.8 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2007, filed with the Securities and
Exchange Commission on February 29, 2008
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2003 Share Option Plan (Canada), dated June 2003, incorporated by reference to exhibit 10.10 to Invesco’s Annual Report
on Form 10-K for the year ended December 31, 2007, filed with the Securities and Exchange Commission on February 29,
2008

Deferred Fees Share Plan, as amended and restated effective December 10, 2008, incorporated by reference to exhibit 10.13
to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2008, filed with the Securities and Exchange
Commission on February 27, 2009

Rules of the AMVESCAP International Sharesave Plan, dated May 8, 1997, incorporated by reference to exhibit 10.12 to
Invesco’s Annual Report on Form 10-K for the year ended December 31, 2007, filed with the Securities and Exchange
Commission on February 29, 2008

Amended and Restated Master Employment Agreement, dated as of December 31, 2008, among Invesco Ltd., Invesco
Holding Company Limited (f/k/a INVESCO PLC) and Martin L. Flanagan, incorporated by reference to exhibit 10.15 to
Invesco’s Annual Report on Form 10-K for the year ended December 31, 2008, filed with the Securities and Exchange
Commission on February 27, 2009

Global Partner Agreement, dated November 10, 2005, between AMVESCAP PLC and Loren M. Starr, incorporated by
reference to exhibit 10.14 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2007, filed with the
Securities and Exchange Commission on February 29, 2008

Global Partner Agreement, dated January 1, 2001, between AIM Funds Management Inc. and Philip A. Taylor, incorporated
by reference to exhibit 10.15 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2007, filed with
the Securities and Exchange Commission on February 29, 2008

Global Partners Employment Contract, dated April 1, 2000, between INVESCO Pacific Holdings Limited and Andrew Lo,
incorporated by reference to exhibit 10.17 to Invesco’s Annual Report on Form 10-K for the year ended December 31, 2007,
filed with the Securities and Exchange Commission on February 29, 2008

Global Partner Agreement, dated January 3, 2001, between James |. Robertson and AMVESCAP Group Services, Inc.,
incorporated by reference to exhibit 4.16 to AMVESCAP’s Annual Report on Form 20-F for the year ended December 31,
2004, filed with the Securities and Exchange Commission on June 29, 2005

Transaction Agreement, dated as of October 19, 2009, between Morgan Stanley and Invesco Ltd., incorporated by reference
to exhibit 10.1 to Invesco’s Quarterly Report on Form 10-Q for the quarter ended September 20, 2009, filed with the
Securities and Exchange Commission on October 30, 2009

Letter, dated January 17, 2008, from Ernst & Young LLP (UK) to the Commission, incorporated by reference to exhibit 16
to Invesco’s Current Report on Form 8-K, filed with the Securities and Exchange Commission on January 18, 2008

List of Subsidiaries
Consent of Ernst & Young LLP, dated February 26, 2010

Certification of Martin L. Flanagan pursuant to Rule 13a-14(a), as adopted pursuant to Section 302 of the Sarbanes-Oxley
Act of 2002

Certification of Loren M. Starr pursuant to Rule 13a-14(a), as adopted pursuant to Section 302 of the Sarbanes-Oxley Act of
2002

Certification of Martin L. Flanagan pursuant to Rule 13a-14(b) and 18 U.S.C. Section 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

Certification of Loren M. Starr pursuant to Rule 13a-14(b) and 18 U.S.C. Section 1350, as adopted pursuant to Section 906
of the Sarbanes-Oxley Act of 2002
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused this Report
to be signed on its behalf by the undersigned, thereunto duly authorized.

Invesco Ltd.
By: /si MARTIN L. FLANAGAN
Name: Martin L. Flanagan

Title:  President and Chief Executive Officer

Date: February 26, 2010

Pursuant to the requirements of the Securities Exchange Act of 1934, this Report has been signed below by the following persons on
behalf of the registrant and in the capacities indicated and on the dates indicated.

Name Title Date
/s/ MARTIN L. FLANAGAN Chief Executive Officer (Principal February 26, 2010
Martin L. Flanagan Executive Officer) and President;
Director
/sl LOREN M. STARR Senior Managing Director and Chief February 26, 2010

Loren M. Starr Financial Officer (Principal

Financial Officer)

/sl DAVID A. HARTLEY Group Controller and Chief Accounting February 26, 2010
David A. Hartley Officer (Principal Accounting
Officer)
Is/ REX D. ADAMS Chairman and Director February 26, 2010
Rex D. Adams

/s/ SIR JOHN BANHAM Director February 26, 2010
Sir John Banham

/s/ JOSEPH R. CANION Director February 26, 2010
Joseph R. Canion

/s/ BEN F. JOHNSON, 111 Director February 26, 2010
Ben F. Johnson, |11

/s/ DENIS KESSLER Director February 26, 2010

Denis Kessler
/s/ EDWARD P. LAWRENCE Director February 26, 2010
Edward P. Lawrence

/sl J. THOMAS PRESBY Director February 26, 2010
J. Thomas Presby

/s/ JAMES |. ROBERTSON Director February 26, 2010
James |. Robertson

/sl PHOEBE A. WOOD Director February 26, 2010

Phoebe A. Wood
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Certification Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Martin L. Flanagan, certify that:

1.
2.

I have reviewed this Annual Report on Form 10-K of Invesco Ltd.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading
with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all
material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented
in this report;

The registrant’s other certifying officer and | are responsible for establishing and maintaining disclosure controls and procedures
(as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange
Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made
known to us by others within those entities, particularly during the period in which this report is being prepared,;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions
about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on
such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially
affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and | have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the registrant’s auditors and the audit committee of registrant’s board of directors (or persons performing
the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial
information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

February 26, 2010 /si MARTIN L. FLANAGAN

Martin L. Flanagan
President and Chief Executive Officer
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Certification Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Loren M. Starr, certify that:

1.
2.

I have reviewed this Annual Report on Form 10-K of Invesco Ltd.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not misleading
with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all
material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented
in this report;

The registrant’s other certifying officer and | are responsible for establishing and maintaining disclosure controls and procedures
(as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange
Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made
known to us by others within those entities, particularly during the period in which this report is being prepared,;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions
about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on
such evaluation; and

d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially
affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and | have disclosed, based on our most recent evaluation of internal control over
financial reporting, to the registrant’s auditors and the audit committee of registrant’s board of directors (or persons performing
the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting
which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial
information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

February 26, 2010 /s/ LOREN M. STARR

Loren M. Starr
Senior Managing Director and Chief Financial Officer

126



CERTIFICATION OF MARTIN L. FLANAGAN
PURSUANT TO
18 U.S.C. SECTION 1350
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with Invesco Ltd.’s (the “Company”) Annual Report on Form 10-K for the period ended December 31, 2009 (the

“Report”), I, Martin L. Flanagan, do hereby certify, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-Oxley
Act of 2002, that to my knowledge:

1.  the Report fully complies with the requirements of Section 13(a) or 15(d), as applicable, of the Securities Exchange Act of
1934; and

2. the information contained in the Report fairly presents, in all material respects, the financial condition and results of
operations of the Company.

February 26, 2010 /sl MARTIN L. FLANAGAN

Martin L. Flanagan
President and Chief Executive Officer
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CERTIFICATION OF LOREN M. STARR
PURSUANT TO
18 U.S.C. SECTION 1350
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with Invesco Ltd.’s (the “Company”) Annual Report on Form 10-K for the period ended December 31, 2009 (the

“Report”), I, Loren M. Starr, do hereby certify, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-Oxley Act
of 2002, that to my knowledge:

1.  the Report fully complies with the requirements of Section 13(a) or 15(d), as applicable, of the Securities Exchange Act of
1934; and

2. the information contained in the Report fairly presents, in all material respects, the financial condition and results of
operations of the Company.

February 26, 2010 /sl LOREN M. STARR
Loren M. Starr
Senior Managing Director and Chief Financial Officer
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