
A financial professional used Custom SMAs to manage a client’s expected tax liability from 
selling a business in a customized, tax-smart way.

CASE STUDY – CUSTOM SMAS BY INVESCO

Customized, tax-smart management  
for a liquidity event

Challenge

Solution

Outcome

Develop a comprehensive plan for a $250 million liquidity event

The client was selling a company for $250 million. The financial 
professional needed to manage the expected tax liability from the 
liquidity event and invest the balance of the proceeds to achieve 
the client’s objectives.

Customize strategies to address tax and investment goals

The financial professional worked with Invesco’s Custom SMA team to 
develop a plan to use separately managed accounts to manage the 
tax bill through liability matching and build a diversified investment 
portfolio to preserve and grow the client’s wealth.

Fund the tax liability while generating tax-smart yield and maintaining 
tactical flexibility

The strategy’s goal was to provide the liquidity needed to pay the tax 
bill due the following April while generating tax-efficient yield. For the 
balance of the sale proceeds, the goal was to protect multigenerational 
wealth through customized investment management and continuous 
tax-optimization strategies. 

Investment strategy

The financial professional partnered with Custom SMAs by Invesco and created a comprehensive, 
tax-smart plan to use separately managed accounts to invest the proceeds of the sale to fund the 
tax bill and build a diversified, dynamic portfolio. An investment policy statement was developed for 
each account based on the business owner’s goals and risk tolerance.

Business sale proceeds = $250 million

Custom SMAs by Invesco

Tax-liability matching 
($80 million)

Equity funding ladder 
($70 million)

Long-term fixed income 
($100 million)

Short-duration fixed income 
securities timed to match 
expected tax payments due on the 
sale of the business and taxes due 
on the client’s other income for 
the year.

Laddered portfolio that would 
allow funds to be transitioned 
into a diversified equity portfolio 
over 12 months using dollar-cost 
averaging; the strategy also 
provides flexibility to capitalize on 
tactical investment opportunities.

Diversified fixed income Custom 
SMA with a tax-smart, limited-term 
structure that provides flexibility 
to capitalize on opportunities as 
interest rates and valuations shift.

Invesco does not provide tax or legal advice, and the information contained herein should only be used in consultation with your 
legal, accounting, and tax advisors.
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Planning and implementation timeline

Apr. 15

Dec. 13

February

Nov. 15 Nov. 25

Develop plan 
• Create investment policy statement based 

on client’s objectives and risk tolerance
• Propose allocating sale proceeds into three 

buckets: 1) tax-liability matching; 2) equity 
funding ladder; 3) long-term fixed income

Establish Custom SMAs
• Create Custom SMAs for each 

bucket
• Work with the broker dealer 

to ensure operational logistics 
are in place

Ongoing

Close transaction; fund SMAs
• Sale of business is finalized
• $250 million of proceeds is wired to fund the Custom SMAs
• Financial professional and Invesco begin executing strategies 

in each account and implementing tax optimization

Pay tax bill
• Short-duration securities in tax-

liability matching account are 
liquidated

• Proceeds are used to pay taxes 
due on the sale of the business

Respond to market dislocation
• Downturn in equity markets presents 

tactical opportunity
• Portfolio managers accelerate 

transition into equities from laddered 
portfolio and make active trade in 
municipal bonds

• Portfolio is managed to seek to 
enhance after-tax returns through 
continuous tax optimization 

• Financial professional and client 
meet regularly with Invesco portfolio 
managers and client service team
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Ready to bring customization and tax optimization 
to your clients?
To learn more about how to bring the benefits of tax optimization and 
customization to your clients, contact your Invesco consultant or visit 
invesco.com/sma.

For institutional use only 

All material presented is compiled from sources believed to be reliable and current, but accuracy cannot be 
guaranteed. This is not to be construed as an offer to buy or sell any financial instruments and should not be relied 
upon as the sole factor in an investment-making decision. As with all investments, there are associated inherent risks. 
Please obtain and review all financial material carefully before investing.

Invesco does not provide tax or legal advice, and the information contained herein should only be used in consultation 
with your legal, accounting and tax advisors.

There is no guarantee these strategies will be able to meet their objectives. Past performance cannot guarantee future 
comparable results. Invesco Managed Accounts, LLC (“IMA”) is an investment adviser; it provides investment advisory 
services to individual and institutional clients and does not sell securities. It is an indirect, wholly owned subsidiary 
of Invesco Ltd. The Investment Advisers Act of 1940 requires investment advisory firms, such as Invesco Managed 
Accounts, LLC, to file and keep current with the Securities and Exchange Commission a registration statement of 
Form ADV. Part II of Form ADV contains information about the background and business practices of Invesco Managed 
Accounts, LLC. Under the Commission’s rules, we are required to offer to make available annually Part II of Form ADV to 
our clients along with our privacy policy.

Accordingly, if you would like to receive a copy of this material, please write to: Invesco Managed Accounts, 
Attn: Client Services, 2001 6th Ave, Suite 2310, Seattle, WA 98121.

Custom SMAs by Invesco: Unlock the power of personalization
Custom SMAs by Invesco empower financial professionals seeking to deliver the personalized 
solutions and tax-smart outcomes clients expect. Through high-touch service and a streamlined 
onboarding process, we make it easy for financial professionals to solve for a range of high-stakes 
opportunities facing their most important clients.

invesco.com

http://invesco.com/sma
http://invesco.com

